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ITPOAOI'OX

H exnévnon g mopodoag SmA®UATIKAG epyaciag pe Titho k(Q:_gf)‘?‘pg:‘_’cbu_

doumT TPOIOVTOG OTIS EVPOTATKES KAL OTIS WXMVIKEG ETYEPTIOELSH o)»oxxnpmvel
TIS GMOVOEG LOV OTO SWTUNUOTIKO UETATTUXWKO TPOYPAUNE oTn dwoiknorn Tev
emyepnocov-MBA. Katapyac 6a 10ska va gvyopiotion tov kabnynti pov kvplo
I'edpyo Hoviyvpakn ye ™ ovvepyacio pag 0T0 PETORTUXWOKS TPOYPappA TNG
Awinong 1ov Emygipnceov xabdhg pe 1o pabnipoatd tov mpokdiecs 10 evowQEpov
pov v tov k6opo tov marketing. Ewiong 6o M0eha va tov svyapiotiiow yw To
evoweépov Bépa mov pov avéBece va SlEPEVVAC® KOl TO OTOI0 SIEVPUVE TOVG
YVOOTIKOVG Hov opilovTec.

Emmiov, Ba 10ela va ek@pao® Tig BpUEC LLOV EVYAPIOTIEG GTOVG AVOPOTOVGS
OV LoV £3MGAV TG avayKaies TAnpogopieg Y v peiét avti. [ho cuykekpyéva
evyopotd® TV kvpic Avva XoAkid-Business Manager tov KatavoloTikdv
Hiextpovikawv [poidvtav g @ilug (Philips) EAldag A.E.B.E., tov xpwo Xpnoto
Adapodmovio-Product Manager Tov @opnTdV NAEKTPOVIKOV VIOAOYICTAV NG Sony
Hellas S.A., tov xopo Kdota Mavovco-Product Manager tov avtokwvitov
Volkswagen tng Cosmocar S.A. kai tov kVvpro MdavBo Mevoion-Product Manager
Tov avtokwvitov Suzuki g stupeiog Zapokdxne A.E. yio to ypévo mov pov
diéBecav TPOKEWEVOD Va. YIVOUV 01 TPOCOTIKEG GUVEVTEDEEIS OV Kpibnkav avaykaieg

YU TNV OO TIKY] £PEVVA.

EIZAT'QI'H (EXECUTIVE SUMMARY)

To 1Switepo evOILPEPOV OV YO TNV WAOVIKY KOVATOVPA KAl TOV WTMVIKO
pomo (wng mov yevvhdnke péoa amd TV moAVYpovn ekpddnom e wmeVIKYG
YADooAC, 68 GLUVOVACUO pHE TO EVOWQPEPOV 1oV Y TO marketing ov TPoNADE koTd ™
ddpxein Tov padnudtov tov MBA, pov £dwoe 1o gpébiopa yia TV EKTOVNoT TG
TOPOVCAG EPYNCIOG, TOV SLEPELVA TO POLO TOV S10IKNTI TPOTOVTOG OTIG EVPWTOIKEG
KOl OTIC WTOVIKEG ETMYEPNIOEK.

Lo 7pdTo pEPOg TG OSuAmpoTiKNG HOV  EPYOCING EMDUDKETOL pio
Biproypagin avaivomn tov Bépatoc. o cvykexpyéva, yivetal pua Tapovciacn tov
TPOMOV AVATTVENG TNG OpYavETIKNG doufig Tov Tufpatog marketing pe Sroikmtég




wpoidvtog toco o EAAdda 660 kou Siefvig, puo Tapovciac TeV KUPLOTEP®V
apuOSIOTTOV TOV S0KNTOV TPOIdVTOC KuOMG Ko pio avagopd Twv mo Boaoikdv
octogeimv ov Ba wpénet va yapaxtnpilovv doovg epyaloviar mg S10knTéG TPOTIOHVTOC.
EmmAéov, avalbeton eKTEVAOG 0 pOAOG TOV SLOIKTTOV TPOIOVTOS TOCO OTIG EVPWTUIKES
000 KOl OTIG WAOVIKEG EMYEWPNOE. AvaQOopiKd HAAGTE PE TG WROVIKESG
EMYEPNOES YIVETOL M GUVOMTIKY) TOPOVCINGT] TOV TPOMOV S10iKNONG TOVS Kot
avoAVeTar TO0 VO emyepnpoTkd TAaicw péca o610 Oomoio  KoAoUviol va
dpactpromotnBovv ot S101KNTEG TPOIOVTOC.

210 6e0TEpPO PEPOG TG SWTPPBNG EMWUDKETAL 1] TOPOVCIAGT TOV POAOV TOV
OUMTOV TPOTIOVTOC, OTWG AVTOG TPOKVATEL OO TN LEAETH TOV POLOV TV S10IKNTOV
TPOIOGVTOG  TECCAP®V  eMYEWPNoe®v. AVo amd TG EMYEWPNOES AVTEC
dpOCTNPOTOVVIAL OTNV AYOPd TOV MAEKIPOVIKOV Kol 600 otV oyopd TV
QUTOKIVI|TOV.

2710 1tpito xou TeEAEVLTAIO PEPOG YivVETOL pidt CUYKPIOT] TOV POAOV TOL SLOIKNTY|
TPOIOVTOG OTIC EVPAOTUIKEG KUL OTIS WAMVIKEG EMMYEPNOELS, TOV TPOEKLYE TOGO Amd
™ BewpnTikn 660 kot awd TV TpakTiky eEétact Tov Béuatog. Emiong, avapépovtan
TO YEVIKA CUUTEPACHATA ATtd TNV TaPoVCa PEALTT), Ot TEPLOPIGHOL TNG £PEVVAS KaL T
nedia peAlovTikig £pevvag.

210 1éhog ™G epyuciag auTig TopATiOsvial T MAPOPTHMATA KOl 7O
ocvykekpéva 1 Pioypagio kat 1 apdpoypaice, kKabdg Kol T0 EPOTNUATOASYLO TOV
ypnowonomdnke g Pdon Y TS TPOSOMKEG CLUVEVTIEDEELS.

XTOXOI THX EPT'AXIAX

Baowdg 616106 ™G ovykekpuévng epyaciag sivar 11 Katavonon tov poilov
TOV J0WKNT} TPOIOVTOG TOGO GTIG EVPOTUIKEG OGO KOl OTIS WAMVIKEG ETLYEPOELS.
TN va emtevyBei 0 mapamave yevikdg otodyog Oa TPEMEL 0 AVAYVAOCTIG VAL KATAVONOEL
TS Pacikéc approdidTnTeg 0V SOWKNTH TPOIOVTOC, To PACIKE YAPAKTNPIOTIKA 7OV
ypewletor va dbétel kabdC kot TG OROWOTNTES KAl SpOopEg MOV TAPOLSUILEL O
POAOG TOV TS EVPOTAIKES KOL OTIS WAMVIKEG EMYEPTCELS.

Emyépovg otdyovg g epyaciag amotelodv: 1 katavonon tov Wwuitepov
YOPAKTNPICTIKAOV TOV WAOVIKOD TPOTOV droiknong marketing, 1 xatavonon tov véov

EMYEPTUATIKOY TAAGIOV PECH GTO OMOI0 KVOUVTIOL Ol SOKNTEG TPOIGVTOC GTIV




lanwvia, kabbdg kol 1 katavoénomn 1oV TPOTOV HE TOV OMOI0 AVATTOGCOVTAL KO
gpapudlovrar or rohnikég marketing t6co otnv Evpodmn 660 kol oy loanwvia.

[Na va emrtevyBoiv o1 61dy0l autol yivetan pa Bewpntikyy TPOGEYYIoN TOL
pOLOYV TOV H101KMTH TPOIOVIOC OTIS EVPOTOTKES KOl OTLS WTMVIKEG EMYEPNOELS AAAD
Kol pwoe wpokTikn e€étaom tov péAov Tovg péco amd tov TPdmo doiknomng Tev
WAOVIKOV KAl £vponaikdv emyepnocov. H e€étaon tov wrovikdv kol Tov
EVPOTAIKAOV emyelpnoemv £xel g Pacikd okond v eEakpifworn Tov TPdOTOL pe TOV
omoio epappoloval oL aprodOTNTEG TOV SOKNTAOV TPOIOVIOS OF TPAKTIKO EMINEDO.
Mdhota 1 paknikyy avth e&étaon divel T SVVATOTNTA EVIOTIGHOV TOV SPOPDV
OV TAPOLOALEL 0 WXOVIKOG TPOTOG J10IKNONG TOV EMYEPTCEWV GE GYECT UE TOV
EVPOTATKO, Kuping PEPawa oe OTL aPopd TOV SLOKNTH TPOIOVTOS KOl TO POAO OV

avtdg dwdpopatilel pEca OTIS ETLYEPNOELS AVTEC.
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ME®OAOAOI'TA THX EPEYNAX

Mo ™ ovyypapn ™¢ MMAMUATIKAG GLTAG £PYACIOS KOt TPOKEWWEVOL VO
cuAlexBolv ta amapaimrta otoyein kpiBnke avaykaio 1 dwlaymyn €pesvvag. Zm
ocuvéyew Bo avapépovpe Tic Pacikég pebd80ve TOv axoAovBovvTal Yt TV dieEaymyn
pog €peuvag (LE€0030¢ TPWTOYEVODC Kot dEVTEPOYEVOUG £pEuvag) Kat Oa Ttapabécovpe
™ pébodo mov ypnowomominke Y TNV EKAOVNON TNG HEAETNG TNG MAPOVOTG

epyaciag.

AoV 0 gpevvnm¢ kabopicel enakpiPag To TPOPANUA TOV TOV UTAGYOAEL, 0T
ouvégew 1 Tpoomdfeld tov Ba mpémet va emkevIpwOel 6T GVALOYT TOV GTOYEI®Y /
dedopévov. Ov mpdteg mpoomdBeleg ovAloyNg otoyeiov Ba  mpémer  va
EMKEVIPAOVOVTUL OTT GVAAOYT EVTEPOYEVDV GTOLYXELDV.

Agvtepoyevr) otoyeio (secondary data) eivar exeiva mov cvveléynoav y

a2 ovg oKoTOVG Kot Ot Yt To TPOPANHA TOV ATACGYOAEL TOV EpELVNTH TN dedOpEVN

gpovicy oniyu. Ta devtepoyevny otoyeia MdN vadpyovv. Ipwrtoyevr) otouyeia
(primary data) givol eKEivat TOV GUYKEVIPOVOVTAL Yt TNV ETAVOT] TOV GUYKEKPLUEVOL
PO PANUATOG TTOV TOPO. UTACKOAEL TOV EPEVVITA. Agv TTPENEL AOWTTOV VAL VRO TIHATAL 1)
a&ila TV dEVTEPOYEVAV GTOLYELDV, LI KAl OTTOTEAOVV GTOLXEIN OTA OO O EPEVVIITNG
pumopel vo. €xer Gupeom mpodoPaocn. AvrtiBera M CLAAOYN TP®TOYEVOV GTOLYEIMV
ouvifoc araitei peydio ypovikd dotnua.

To mo onuavTikd TAEOVEKTNUA TOV SEVTEPOYEVOV GTOLXEI®MV 0QOopd TO LiKpd
TOVG KOGTOG Kal TO GUVIOUO XPOVIKO SLACTNUA TTOV UTOLTELTAL Yt TIV GUALOYT] TOVG.
Av o1 mAnpoopiec mov amartovviar givar S00ECIUES e TN HOPYPT| dEVLTEPOYEVAV
otoyciov, o0 epeuvnTic omAd ypewleton va wpoorpéfer oty mMyn Tovg (m.y.
BiAobnkm), vo to EVIOTIoEL KOl VA T0. CLYKEVIPOOEL. Avtd cuvibwg amartel mOAD
HIKPO YPOVIKO SAoTNHO KAl pikpo kKO6T0G. 20T000, Tapd T dwhecudmrd tovg ta
devtepoyevly  otoyeio  ouvvbog  votepodv ot akpifewn,  dwbeowdtnra,

KOTAAANAO TN TA. KOl EMAPKELQ.

' «(M£B0d0n Epevvag ayopac», Bldonc Ztafaxomovlog, 1" éxdoon, Exd6ceig ABav.Zrapoving, Adfqva
1997, ceA.63-74
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O Baocwdtepeg TyEg devtepoysvav otoysiov eivar i E6vik Zroatioticn

Ympeoia g EAAadog (E.Z.Y.E.), sdwkéc 1 Khadikéc peEAETEG KOl OTUOCLEVGELS
VIOVPYEIMV-0PYOVIGUOV Kl WVOTLITOVT®V, TPATEleg TANPOQOPLOV, TPOTELES, KAMIOIKES
OTATIOTIKEG UEAETEC EMUEANTNPIOV, CUVIECU®V, GLAAOYOV Kot EvdoewY, BiffAla kot

TEPLOOIKA, Ypageio epeuvav & To dudikTvo.

Av ta devtepoyeviy otogeia mov €yovv cviiexfei amd Tov gpesvvnTh dev
EMOPKOVV, TOTE 0 gpeLVNTIG Ba TPEREL VO TPOYWPTOEL GTI) CUAAOYT] TPWOTOYEVOV

otoeiov. Ot Baowkdtepeg péB0GOL GLALOYNG TPWTOYEVOV GTOLYEIV gival:

-Ilpocomiég cuvevienielc

O pocomkéc cvvevtedEels givor dNpoeic péBodog kabdg £xovv LYNAO
Badud aviamdéxpiong os oyxéon pe GAheg uebBOOOLE KAl TPOGPEPOLV TN dVVATOHTHTO.
TOPATAPNONG TNG CLUTEPIPOPAS TOV OLVEVTELEWLOUEVOL KAl AMOTIUNONG TOV
anavmoswv. QoTdc60 1) damAVY] Kot 0 AmALTOVUEVOS XPOVOG avEaveTal 660 avidvetal
10 detypa ko MOAAEC @opéc mapovowilovial dUCKOMES OTAV TMPOKELTAL VO, Yivel

TPOCEYYIOT ATOUMV OV KATEXOLV VYNAOPabueS BéoeLs.

-Merém Iepurtdoemv (case study)

H gpeovnrucy avtm pébodog eivar apketd agdomo kabdg o1 opyavicpoi 1 o
EMYEPNOES 7OV TEPLYPAPOVTIOL €ivar ouviiBwg Kabiepopévor 610 YHPO 7OV
dpaoctnpromoovvial. To kOplo pelovékTnua Kol autig g pnebdédov givon o gpRiua
KOl 0 pOVOG OV UAUTEITOL YW TNV avdAvon Kobd¢ kol 1 advvapio KotdAnéng oe

ACQAAT) KA1 YEVIKA COUTEPAOUATA GE OPICUEVES OO TIG TEPUTTAOCELS TOV UEAETOVTAL.

-Amootoiny Epompatodoyiov

H péBodog tng anootodng epotnuatoroyiov éxet og Pacikd mieovEKTnpa TV
e€owovounom xpdévov kar yprpotog Ko sival wwitepa emruyms av xpnopomomei
YW TOCOTIKEG EPEVVES OV AOLTOVV TNV CTATIOTIKY enelepyacio Tmv dedopévmv mov
Ba ovAdexBovv. To xupidtepo peovéktua g pebddov eivan o pikpog Podpog

avToTOKPIoTG.

2 «Marketing Management», Philip Kotler, Prentice Hal International Inc, New Jersey, 2000, 106
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-Ilapampnon

H péBodog avty £€xer vo xdavelr pe 11 OvYKEVIP®OON KOl KOTOYPO.ON
TPAYUOTIKOV dedopévov ko v eéaywyq ovpnepoocudtov mov Paciloviol oe
rpaypatikés kataotdoss. To Pacikd e perovéktnua sivar n advvapio Tov epguvnTi
VO aVAADGEL OAEG TIC TEPUTTAOGELS TTOV 0.POPOVV To VIO eEETacT OEua.

-Ileipapa

To meipapa copPdrder omv TapakoAoHENCN SWYPOVIKAOV CAAAYDV TOL
TPOKVTTOVV O T HETAPOAN SWPOPOV TAPAUETPOV AALL TO ATOTEAEGUATA TG OEV

givar wavta moAv a&idémoTta.

o mv exdévnon g peAémg ™G mapovcas SIMAMUATIKNG EPYACing £Yve
évag ouvovaopog pedodmv cvddoyng otoyeiov. Katapydsg o to mpdTo pépog g
epyaciag (Pproypaoky) avdivon) €ywve OLAAOYY OELTEPOYEVOV OTOWYEIDV ME
Baocwodtepeg Tnyés PiAia, meprodikd kot To S1diKTvo.

Y10 degvtepo pEPoc TG epyociag ovomTuxbnkav 1€00epl;  HEAETEC
TEPMTAOCEMV-0V0 EVPOTATKAOV Kot dV0 WTOVIKOV emyepnocwv. [To cuykekpyéva
efetaotnke o porog Tov drount TPoidvtog ot etaipeie Philips kot Sony (amd to
YOPO TOV NAEKTPOVIK®OV) Ko 0Tl etanpeieg Volkswagen kol Suzuki (and to yopo tov
avtokiviitov). T ™V pedétn 1OV TEPWTAOCEDV OVTAOV £YVAV TPOCOMIKES
OUVEVTEVEEIS HE H10IKMTEG TPOIOVTOG TMV EMYEPNCE®V KAl GUAAEYONKE VAIKOS YpanrTd
KOt OTTIKO atd Tig GEAIBEG TOVE 6TO SWIIKTVO Kot ATd KATAYWPNCELS TOV £XOVV KAVEL
otov tomo. Tn Pdon tov mpocomkdv ocvveviediemv amotédece €va Ypamtod
EPOTNUOTOAIYIO TOV 0Ttoiov 0 G6YedWoUOS Paciotnke oty vEdpyovca PifAoypaeia.

Y10 tpito pépog g epyaciag yivetar pic cuykpion Tov POAOV TOV SO
TPOIOVTOG OTIS WITMVIKES KOl OTIS EVPONATKEG EMYEPNOEIS, Le Paon T perétn tov
TECOAPMV TEPUTTOCEWV TOV OEVTEPOV UEPOVG, TA CLUREPAGHOTO OV TPOKLATOVV

an’autiv kot T BifAoypagikn avaAvon Tov TPAOTOL HEPOVS TNG EPYACING.
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EIZATI'QI'H-AOMH GOEQPHTIKOY MEPOYX

To apdro pépog g epyaciog mepoufaver pio Biroypagikiy avdivon tov
0<patog pe Kuprdtepeg EVOTTES: TOVG dLOKNTEG TPOIOVTOS, TOVS SOKNTES TPOTOVTOG
OTIC EUPOTOUIKEG EMYEWPNOE KOl TOVG OOKNTEG MPOIOVTOG OTIC  WITMVIKES
EMYEPNOEL.

2y TpdTN EVOTNTA OV £XEL TOV TITAO «OLOKNTEG TPOIOVTOCY YiveTal apytkd
P avapopd 6T CHVONKEG TOV 0ONYTICAV GTNV AVATTUEY TNG OPYAVAOTIKNG SOUNG 1E
droumtég Tpoidviog toco otnv EAAGda 660 kan debvdg. Eetaletar pdhota to mig
epapudletar n  dwiknon wmpoidvrog onuepa  kor  mapatiBeviar To  Pacikd
TAEOVEKTNROTO TNG YPNONG TNG CLYKEKPYLEVIG OPYAVAOOLOKNG dOUNG. T cuvEXEw
mapovcdletar 0 pOAOG, Ta KOPL YAPAKTNPICTIKE KOl Ot APUOSIOTNTEG TOV SLOKNTAV
wpoidvroc. Idwitepn péiiota Epgaocm divetar kor ota  wpoPAnuata  TOV
avTIHETOTICOVVY 01 SLOWNTEG TPOIOVTOG GTIEPAL.

H debtepn evémta avagépetal 6ToVg «S101KNTEG TPOTOVTOC OTIS EVPOTUIKES
EMYEPNCE». LTO KOUHAT AVTO TapovcdleTal o Tpdmog pe Tov omoio o1 evpmnaiot
managers e@apudloov Tig Paocwés Aertovpyieg g dwikmong OonmAadn Tov
TPOYPUUUATIOUO, TNV OPYAVOOT), T1] OTEAEXWON, TN OlevBVVOoT-NYesia Kal Tov EAeyYO.
Emiong e€etdletar o poAog kat Ta BaciKd YOPAKTNPIOTIKA TOV EVPOTULMV SLOKNTOV
TPOTOVIOC-CTOYEIL TOV EVOEYOUEVMS TOVS SWPOPOTOWVV A TOVG WAMOVEG
GUVAOEAPOVS TOVC.

H tpitn evomra mepapfaver pic mapovciaon Tov «30umTdv Tpoidviog
OTIS WOMOVIKEG EMYEPNOEI». ApYKd, 0TO KOUPATL 0vTl, mopatiBevtar To yevikd
XAPAKTNPIOTIKA TOV TPOTOL d0ikNome TV WROVIKAOV emyEPNoenv, Kabdg Ko 1o
véo emyepnuatiké mhoiolo péoca 6to omoio kaiovvrtal va dpactnproroinfovv ot
SN tég mpoidvtog oy lazwvia. T cvvéyewn ava@épetal o TPOTOG e TOV 0Toio
avartiecovial Kat epappoloviar o1 totikég marketing oty lanwvia ko eetdletan
0 POAOG TV SOIKTTOV TPOTIOVTOC OTIG WMMVIKEG EMYEPT|OES.

‘Oocov a@opd 0 OVLYKEVIP®OON TOV VAIKOV Y TO TPAOTO avTO UEPOG TNG
gpyaciag, ™ Oswpnuikny dnAadn mpooéyyion, cvAriéxdnke Piwoypagio amd
BiBroBnkn Tov Owovopkov Iavemomuiov ABnvadv. Ta Bilia ko o1 peréteg mov
gmALyOnkav kalimrTovv Tovg Topeic Tov brand management ka8ag kot ToVg TPOTOVG

d10iKNoNG TOV EVLPOTATKDOV KUt TOV WAOVIKOV ETLYEIPTICEMV.
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Téhog, cvAdéxBnxav ko GpOpa amd sEewdikevpéva mepodikd 6mmg to Journal
of Marketing Management, to Journal of Brand Management , to Journal of Product
& Brand Management kot moAAd GAho. [avteg ta mepiocdtepa and ta apbpa mov
xpnowomomdnkav Ppébnkav pécm ddToov kar £ytve TPoorddela GLALOYTG TV

o TPOGPATOV £E’AVTOV.

YTOXOI @EQPHTIKOY MEPOYY

Baowdg ot0y0c toV pépOoug awtov g epyaciog sivar m mapovoincn Tov
pPOAOV TOV SOWMNTOV TPOIOVIOE TOCO OTIS ELPOAAIKEG OGO KAl OTIS WOMOVIKEG
emyepnocc. O avayveotg fa Tpéne xatapydc vo Katavonoet Tig Paowés apyés e
opyaveTikig dourng pue drountég TPoidvtoc, KoM Kal Tov IPOTO e TOV 0T0I0 AVTES
spappoloviar, 1000 omv EAddda 600 xar dwebvdg. Emumdéov, Oo mpémer va
KOTAVONGEL TOV POAO, Ta WWITEPA YOPAKTNPIOTIKA KAODG KAl TG APUOSOTNTEG TOV
SomThOV TPoidvTog,.

IIépa and ta mapondve, Baoikd 6TOXO TOV CUYKEKPYEVOD PEPOVS CTOTEAEL
KOl 1] TOPOLCIacT ToV PacKdv Sw@opoTOMoE®V Tov POAOL TOV SoumTdV
npoidvtog oe Evponn xar oe lomovia.. 210 Bewpntikd avtd koppdrtt Ba mpénet va
YIVEL O EKTEVIIC AVAADGY TOV TPOTOV S0IKNOTG TOV WAOVIKOV EMYEPNCEQV (UG
Kol O EUPOAAIKOS TPOTOg Swoikmomng eivon Alyo-moAD YvOOTOS) TPOKEWEVOL O
aAvVaYVAOTNG VO KUTOVOTOEL T0 TAQicw péca oto omoio o lamwvag Swumrig

TPoIOVTOG KaAEiTal Vo EPYACTEL
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A. AIOIKHTEX ITPOIONTOX

[Mpoxeévov o1 avayvdoteg va katavonoovy 1o Bacikd KOpUAT e epyaciag
VTG 7oL givar 0 POLOG TOV S10IKNTY TPOIOVTOG OTIG EVPOTUTKES KAl GTIG WAWVIKEG
EMYEPNOELS, Ba TPENEL KATAPYAS VO KATAVONoOVV TS PBaowkés apyés Tig droiknong
npoiovimv. I'ia 10 Adyo avtd, oy evémTa avt) Tapovctilovial oL cLVONKES Tov
odfmoav otV avamtuén ™G OPYOVOTIKNG doung Tov Tufpotog marketing pe
drowmrég mpoidvrog oty EAAGSe wkor debvdg, to g spoppdleton 1 doiknon
wpoidvrog onuepa kabdg kar 1o Pacwd mTAeovekTHpOTA TG YPNONG NG
GUYKEKPUEVNG OpYyaveTkNG dourns. EmmAgov mapovoidletat 1660 0 pdrog 660 Kat Ta

Witepa YOPAKTNPIOTIKG KAl Ot APUOSIOTITEG TV SL0IKNTOV TPOIOVTOG.

1.1 ANAINTYEH THX OPrANQTIKHX AOMHXI ME AIOIKHTEZ
IMPOIONTOZ AIEONQE

[Mpw ota téAn TOov deKATOV EVATOV UMVA KOl GTIS APYXES TOU EKOGTOV Ol
EMUYELPTLOTIEC-IOLOKTATEG ETALPEUDY AVERTLOOAV Kol TPowBovcavV mPoidvio OmMG:
Coca Cola, Gillette, Colgate xar Heinz otv Apepin| xan tpoiovia 6mwg:Beecham’s,
Rolls Royce xou Cadbury’s otnv Ayyhia. ‘Oleg ovtég o1 eEmmvopieg vapyovV aKOun
KOl OTUEPO EVO TO OpYIKG mpoidvia Oev vrapyovv. Avtég ot emmvopieg
avoartuyxOnkav Ady® Tov evBOLCGHOD KaL TNG EVEPYELNS TOV emyelpTpatidv. Kabhog
HAAMOTO Ot EXTMVVUIES YIVOVTOUOaV OA0 KOl O EMTUYNUEVEG KOl Ol ENLYEIPTICEIS TTOV
TIG TAPHYAYAV LEYGAOVAY Kol EMEKTEIVOVTAY, 1) S10iKNOTN TOV EROVLULOV avaTEONKE
ot opadeg «eWikdv» mov Kateiyav OECEG PEGAIOV KOL AVATEPOL SLOIKMTIKOV
eMAESOV. AVTEG 01 OpAdEG CLVNOMG ATOTEAOVVTAV A0 EVOV E01KO GTT) S1LPTLIONG,
évav £181k6 oV épevva ayopds, svav Texvikd xat évav ToAnti. Ot opuadeg paiota

aQUTEC Guumeppépoviay TOAD SPOPETIKG amd TOV EMYEWPNUATIO-BOKTITN .I1)g
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TPONYOVUEVTIG TTEPIOOOV Kl opiloviav MEPIGCOTEPO OTI] CLVEPYAGIO KAl GTNV
opodIKT SOVAEWL TAPE GTO GPpANA KAL TNV EXLYEPNUATIKOTNTA.

An6 10 1930 £wg ta €A Tov 1940, efonting TG OWKOVOUIKTG VPECTIG KAl TOV
Aevtépov Tlaykoopiov IloAépov, orv katavarwtés E€ywov mo  emELAOKTIKOL
AVAPOPIKA UE TIC OWPMMOTIKEG EKOTPATEIEG TOV ETUPEIDV KAl Ol AWVEUTOPOL TTO
emiekTikol oe oyéon pe TG enwvopieg mov £Pfalov OTA KUTAGTAUOTA TOVC. X€
doumTikd emimedo vEAPYE 1 GTOYTN OTL Ol OUASEC TOV EWIKMOV VOTEPOVOAV OF
TPOCNAMON 6T0 0TOX0 Tovg Kot dev BonbBovcav otV TPO0do TOV EMOVLULDY. ZaV
ANOTEAECUA TOV TAPATAVE emKpicemv N etapeia Procter & Gamble gwofyaye to
1931 to ”brand management system” (cUGTNUA SLO0IKNOTG TOV EXOVLHLDV), COUP®VA
HE TO 07010 JVOTAV 1] ATOKAEIGTIKT| ApUodOTIITA TOV KAOE TPOIOVTOC-ETWVLLING OF
évav TpOGOTO-manager Tov ovoudotnke dokntrg tpoidvtog. H etanpeia Johnson &
Johnson axoiovbnoe aAdd cuvolikd TOAD Aiyeg etarpeieg vioBémoav 10 cHoTNUA
0T 10 07010 F1BOOMKE EVPEWC TOAAG YPOVIKL apydTEPOL.’

H 0éom tov doumty wpoidvtog dnuovpydnke mpoxepévon 10 Kabe Tpoidv
HECO GTO OUVOAO TOV TPOIOVI®V TG EMYEIPMNOMNG, VO OTOKTACEL TNV avaykaio
TPoooyN, SOVVaUY Ko CVTOVOpia, KaBhs Kot £va S1popeTikd YAPAKTPA ATd AVTOVG
oV £YovV Ta GAAa TPoTOVTA TNG EMYEIPNOTG.

21 dexagtio Tov 1950 1 opyavertikn dopn katd droiknon tpoidvog NTav 1o
ot HJILA. mold dwdedopévn. To 85% rtov emyepnoeov mopoywyng
KOTAVAAOTIKOV TPoidvtav kat 1o 55% tov emyeipnicewv Topaywyng Popnyavikdv
TPOIOVTOV £iyav VIOBETACEL TN GUYKEKPUEVT dopTn. ZTa TEAN PAAoTa TNG OEKaETiog
tov 1970, 10 85% 1OV EMYEPNCEOV KATAVAAOTIKOV TPOIOVIOV giyav viodetioer
Kamoww popen g, evd amd 1o 1978 ¢aiverar va Oeswpeitar amapaitntn kot
vioBeteitan ko ota Propnyavikd apoiovra.

H peyahdtepn avantoén g opyoveTikic avtg HOPONG CLVIEAECTNKE Ta
TeEdevTaion ypovie kar emrayOvlnke meprocdTEPO pe TV swoaymyn] AomTodv
Ipoidvtog (Product Managers), Aoikntov Aoyapuwop®dv (Trade/Account Managers),
kb ka1 Aoumtdv Ayopag (Market Managers). Ta otedéym avtd epydloviar o
dpopetikotg KAASOVE, £KTOC TV KATAVOAOTIKOV TPOIOVIOV, OMMG TOPUYWYTG

CUGTNUATOV TAEKTPOVIKGV VTOAOYIOTAV, POpnNYaviKOv mPoidviav, @UPUAKGOV,

3 “Branding in Practice:The profile and role of brand managers in the UK”, Graham Hankinson-
Philipa Cowking, Journal Of Marketing Management, Vol.13, No.4, 1997, p.240
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AEPOCKAP®OV, OMAMKAV GCUOTNUATOV Kol TOPOYNG VLANPECIOV, Kabhe ko og
vocokopeia, Eevodoyein, aepomopikéc etonpeieg ko tpdneles. H vioBétmon, pahora,
TOV GUVOVAGHOY SOIKNOTG TPOIOVTOG KAl AYOPdEs, TAPOAO OV UTOPEL VO, GKOVYETOL
TOAOTAOKT kKo SVCKOAT, oIV €pappoyn g, Bswpeitan ém pmopel va ddoel, dTav
opiletor owotd, o Paon mepattép® AVATTVLENG, OYESOOUOD Kol KEPSOPOPING Yo

0pKETéG TOAVEBVIKEG IOV S108£TOVV TOAVaPONA TPoidvTa.

1.2 ANAINIITYZH THX OPrANQTIKHX AOMHX ME AIOIKHTEX
MPOIONTOE STHN EAAAAA®

Onwg xar otig teprocdtepeg ayopés me Evponng, o tpdteg emygipnoeis mov
vwoBeToVV TNV opYyaveOTIKN dopn Tov Tunpatog marketing katd tpoidv oty EALGOQ,
paivetal va gival 01 TOAVEBVIKES TOV AVATTTHCCOVV TS HPAGTNPOTNTES TOVG O] YOPA
aueca, pe ™ dnuovpyie Buyatpiav emysipnoemv. O emygipiosig mov diEdetav
peydAn epmepio g debvoig ayopds, eiyav HON TPAYHATOTOMOEL AVAAVOT TNG
KOTAOTOONG KAl TOV SLVONKOV OV EMKPATOVCAV OTN XOP. ATd TN peAéTn TOVg
giyav ekTipunGeL OTL 01 GUVBNKEG NG AYOPag NTaV TALOV KUTAAATIALSG Yt TEPIGGOTEPO
evepyo avaueitn pe v eAAnviky ayopd kai Bewpndnke OT gixe €pber M ypoviki
CTIYUN Y0 TNV GVOTTUEN TO OMOTEAEGUOTIKTG TPOCEYYIONG TNG AYOPds NG xOpac,
7o EEKVA 0o TNV GUECT] TAPOVGIN TOVG KUl TNV UTOTEAECHATIKT OPYAVMON TOVC.

O dexaetieg Tov 1960 xar tov 1970 Arav avtég mov épepav pw Gepd amd
molvebvikég emyepnoei; pe aveEaptnm Asrrovpyio marketing otv EAAGSa. Aldeg
NPOav Y TPOTN EOPA OTN YOPA, EVO APKETEG ATOPAKPUVAV TOVG UVTWTPOCOTOVG T
TOVG E00YOYEG Kou idpuoavV VIOKOTACTHUATA UECH TWV OMOimV cuviéioav vo
SwBETouV o1 id1eg TIG 71O YVWOTEG ERMVUUIEG TOVG.

Katd xopio Aoyo @aivetar 0Tt ywo mpdTn QOpa M opylvwon pe dokntég
TPOidVTOG epappoommre and emysynoe onwg 1 Colgate Palmolive xar i Lever. H
Lever, mo ocvykekpéva, eiye S10KNTEG TPOIOVIOS OTO OPYAVOYPOUUA TNG OTNV
EX\d8a tovddpotov and to 1965. Trv b mepiodo emyeipficelg 6mog  Henkel ko n
Procter & Gamble 160gtav ta npoiovta tovg omv EAlada péow avtmposhnwv. H

napovoio. tovg frav wWwitepa éviovn, kabdg n Henkel ovvepyaldtav pe 6vo

N “Zrparyyua) Awiknon Exdvopov Ipoiévros”, Ledpyiog I Haviyvpdxng, Exdooelg Xtapoving,
Abfiva 1999, oer.146-147 ’

i | eEEMEN TG Sopilc pe SrouayTég TPOTOVTOG Kan To emyept|owaks wepfdriov”- AdokTopiki
Swrpipn OINA, Kieomdzpa Beiobraov, Abva 1999, oe).64-66
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SWPOPETIKEG EMYEPNOEG OV ALLTOVPYOVOAV MG OVTIPOo®TOL, evd 1 Procter &
Gamble giye TovAdIOTOV deKATEVTE YPOVIA TOPOVCING GTNV AYOPd.

Ot Tp@TOL S101KNTEG TPOTOVTOG TTOV EPYACTNKAV GTI YDPA UG EKTADEVTIKAV
and dievbuviég marketing wov épyovtav amd yopec ¢ Avtikig Evpdnng, émov 1
doun pe Sowmréc mpoidvtog eivar HOT KavOvVag TG OPYAVMOTIS TOV TUMHATOC
marketing. BéBow, 1 exnaidevon tov d0NTOV TPOIOVIOV YVOTAV KUPIMG GTO
e€TePKl, KaBOG dev VANPYAV OPYAVOUEVE EKTAOEVTIKA TPOYPAUUATA GTO YDPO
tov marketing otnv EXAGSa. O vmoyn@ior yra ™ 6éom Ba Empene va £X0VV TEAEIDOEL
amopaiTnTo KATOW TAVEMCTIMOKS TUHHA, XOPIG Vo amonteital KAmow ena@r| it pe
eXTodEVTIKO idpopa site e epyoacio 610 EmTEPIKO.

H epappoyn g ka1 o1 dpacTnprOTNTEG OV CUVERAYOTAV OTNV apyl NG
vwBEMONG NG dev NTav TAVTA COPEiS, KAl 0 €AeYY0C TOGO amO TO. KEVIPIKA OTO
eEwtepikd 600 ko amd Tov TOomKO OdwvBuvry marketing Wrav evtovotepoc.
Mapadinio ot dpacmPdmTeg TOV SOKNTOV TPOidvTog NTav mepopopévec. [
maphoetypa, OAeC TG emo@ég pe TN SwenuoTky etopein TG eixe avaAdfer o
devBuvrrg marketing, ko 6L 0 drowkmTg TPoidvtog. Ta apyeio mov eiyav dwtnpnoset
Ol EMYEPNCELS KL TOV AQOPOVCAV TV EQAPUOTN TG d1oiknomng TPoTdVTOg and avTEG
pwv 70 1975 givar duoTLYDG EEPETIKG TTEPLOPIGUEVA KOl EAATY], LE ATOTEAECUA VA,
UMV TOPEXOVV EMAPKEIS TAPOPOPIEC.

O1 eAAnvikég emyelpnoelg dev akolovOncav apécmg To VEO TPOTO 0PYUVAGCTS
oV TuNpotog marketing. O CUVINPNTIOUOG KAL O OWKOYEVEWLKOG YOPUKTHPOS TMV
MEPIOOOTEPWY,  ONOTEAOVOOV  TEPWOPIGTIKOVG  Topdyovieg oty vobitnonm
VEQTEPIOTIKOV  pebddav  opydvoong kot dwiknong. O mopatmpovpevog
oovTNPNTICUOG EVioLOTay amd TV Ay eknaidevorn marketing mov mpoceepdTav
OTQ TOVEMOTHW. Kou TNV eAAuti] aweio marketing mov eixe avantvyfei ot yoOpa
pog. Movo v tehsvtoio dekomeviaeTic @aivetar 6Tt 11 OAo Kol av&avopevn mieon
OV QVATTOGOETOL GTHV 0YOPE AVAYKACE TIC EAATIVIKEG EMYEPTOELS VA APYiGOUV VO
npocapudlovial. Xapakmpotkd givar 1o yeyovog 6t amd 10 1993 fwg onuepa,
QPKETEG EMYEPNCELS EYYDPUBV TPOTOVIOV EPAPUOGAV TT) SOUT] YA TPDTT) POPA.

Baociopévol oty Topandve TapathpnoTn HTOPOVUE VI IGYUPIGTOVUE OTL O
EMYEPNCE EAAVIKTG WI0KTNoiog dev fTaV TOGO GVERTUYUEVEG OGOV AQPOPO, TNV
opyavetikiy tovg Sopr). @aivetor 6Tt poAg Ta TEAELTaia xpovia apyilovv va
cvveldnronmoovv v advvapio mapoxns TG amapaimmg npocoxfic ong duiipopeg

EMOVVPIEG TOVG KoL MEPVODV OF pia OpYavewon pe dSokntéc mpoidviog moy- B
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cuvToviouv TNV TAPOVCIN TOV EXMVUULDV TOVG OTNV 0yopd. ATO 10 TUPATAVED
yivetar @avepd OTL TapOoVCILETAUL GYETIKT} VOTEPNOT} OTNV GVATTLET TOVS, GE GYEOT
HE TNV avATTUEN TV TOAVEBVIKGOV EMYEPTNCE®Y, YEYOVOS TTOV GLYVE eplopilel Kot

TNV QVTAYOVICTIKOTITA TOVG OTLS GUYYPOVES GLVONKES TNG Ayopac.

1.3 H EOAPMOTIH THE AIOIKHEZHE MPOIONTOZ SHMEPA"

H dwiknon wpoidvrog kabhg kot or mapordayés g -610iknom ayopds Kot
dwoiknon mepoyng (market and territorial management)- amOTEAODY OPYAVOTIKES
anavtnoel oto OSiAnupa g e&ooppdmnong TG TUPAdOCLNKIG AELTOVPYIKNG
e€ewdikevong mov emkpatel €00 KAl ADVES GTIC EMYEPNOELS LLE TN GOYYPOV AVAYKT
Y AETTO YEPIOUS TV VE®V TpoPAnudtov Tov gpeavifoviar oty ayopd. Bewpeitat
TALOV ¢ HEPOG TNG OPYAVMIOTIG TOV EMYEPNCEDV UE TOAMUTALG EMWVVNIES, KABDS
eivan dxpog amoteheopatikr). H ocuvveiic avénon pdiicta g dvvaung tov
AMAVEUTOPOV Kol 1] EI00Y®YT OTNV ayopd OAO KOl TEPIGGOTEP®V TPOIOVIOV UE TNV
enOVLUPiO TOVg kaBMG Kol «Aevkdv» TPoidvrov (generic), KAVOUV OKOMO TO
EMTOKTIKY TNV OVOEYKY} TPOGOYNG TOV EXOVOU®V TPOIOVTOV, Ue GTOYO TN OTHPNON
g oG TV Tehatdv og avtd (brand loyalty).

Eivar évo cdotpa mov gaivetar va epappoletar onpepa TeEPIGCOTEPO, ANO
6T 1 Sroiknon katd ayopd pévn G, OTIG EMYEYPNOEL OV EIVUL TPOCAVATOAGUEVES
pog 1o marketing. Avtd cvpPaiver ensdr) Bewpeitar 6T fedTudvel TOGO TNV TOWOTNTA
000 Ka TNV TOGOTITA TOV TATPOPOPLDV TTOV CUYKEVIPOVOVTAL KAl TOV AS0TO0vVTaAL
amd T enyepnoss. O cvvdvaouds BéBara Twv dVo dopdv givar avtdg Tov aiveton
va  @épvel okOpO peyaAvtepo  amoteAéopata, kabhg ypnowpornoisiton  otnv
TAELOVOTNTO TOV TEPUTTOCEWDV.

Zng pépeg pag gaivetor va eEamdd@vetar pe yopyo pudud kar va Bewpsitai
AmOPCITNTY Y10 TNV EMTLYIN OPYOVOTIKY Sopn Kot ota Blopunyavikd npoidvia, Tapd
TG KAOLEG WTEPATNTEG OV TOPOVOALEL I} HeETAPOPa Tng dopnc. Bempeitar 6T
amotelel To KAEL TG emrTuyiog Yo TNV €QuppoYn mpoypappdtov marketing xat 1o
50% tov Oécemv £pyaciag TOv TPOCPEPOVTAL PECH OYYEADV OTA PeYEAa TEPLOdKA

marketing a@gopovv 0£6E1S THG KATITYOPLOS TV SLOKNTOV TPOIOVTOG.

6 «y eEEMEN TG Somijc pe SroumTég mPOIGVTOG KAl TO MY eI GLaKs mEPBaidov”- ABaKTopiky
dwrpipn OIA, Kicondipa Belobroov, ABiva 1999, 6eh.72-75
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O meprocOTEPEG TOAVEDVIKEG EmMYEPNOE Pe TOAAG poidvTa OTtwg ot 3M,
American Brands, Bahlsen, Bel, BSN, Cannon, General Foods, General Mills,
General Motors, Pepsico, Pillsbury, ICI, Johnson & Johnson, Kellogg’s, Kimberly-
Clark, Kraft’s Food, Lehn Fink, Lever Brothers, Mars, Matsushita, Max Factor,
McNeil & Libby, Nabisco, Nestle, Procter & Gamble, Rowntree Machintosh xaBd¢
Ko TOAAEG GAAEG PUKPOTEPEG EMYEPTOELS, YPNOYOTO0VV 6T0 £EMTEPIKO TN d10ikmon
TPOIOVTIOC MG OPYAVEOTIKY dour] Tov TuNuatTog marketing emTuyOC £3M Kot TOAAL
xpovua. H d1ebviic mapovsio tov emyepioewv Tov v £(0ovv VIOOETAGEL, £yyvdtan
kot v eEdmimon g oe OAa To PNKM KoL T TAGTN TNG YNG KoL Ol SLOWKMTEG
TPoidvTog yapakmNpilovioal ot TEPICCOTEPEG TEPWMITACEL, G OTEAEYN HECAINg
epopykiic fobpidac.

T dwebveic tdoeg akolovBodpe ko ot yopa pog. H viobémon g
dwoiknomg mpoidvtog deiyvel va £xel puo YeVKOTEPN Tdom avarnTuéng, kabmg 6o Kot
MEPIOCOTEPEG EMYEIPNOEIS, MOAAEG MOAVEOVIKEG aAAG KOl APKETES EAATIVIKEG TOV
AVIKOLV G€ dL1IQOPOVS KAASOVE TNG otkovopiag pag v epappélovv. Mepwés amd Tig
EMYEPNOE OV ePapuofovv T dwiknon npoidviog ot ydpa pog sivar ou
AaPupapp, Tamovtodvng, Xapdavtng, Boowdaxme, Aéhta, Elaic, ®dye, Tpopexkiéxr,
DOp6la, Ayt Clauss, Abnvaikn ZvBomoiio, Mrovtdpne, Metaéd, IHomaotpatoc,
Kepavng, Adnvaikn Xaprtomotia, EKO kot moAAéc dddes.

Kot omnv EAAGSa mavimg 1 avartoén g doung sivar avtiotoym pe avt
omv Evpdan kot mv Apepik}. ZTig emMyephoelg ouvavid Kaveic Stokntég Tpoidvtog
(product/brand managers) mov £yovv ®G ovdTEPH OTEAEYN O0tKMTEG ouddag
poidoviwv (group product managers) kol KATOEG QOPEG vPoTdpevoug Pondoig

droumtég mpoidvtog (assistant product/brand managers).

1.4 [MAEONEKTHMATA XPHIHXI THX AOMHI ME AIOIKHTEZ
MPOIONTOX’
To BactkdTepa TALOVEKTANATO. TG TUNUOTOTOINGCTG TOL TUfpatog marketing
pe Baon 1o mpoidv, eaiveral va givai:
o H g€ac@dhion vroothpiEng oTig S1AQOPES ERMVLLUIEG TNG EmYEipoTC Kot 1)

KAADTEPT, YVAOON NG ayopdc-otdxov kot tov aviayevicpov. H vroompiln eivat

7 «H eEEMEN TG Sopng pe SrounTég mpoiGvTog Kar To smxsipnoaKé mepifdiov”- AdakTopucn
SwrpiBi OIA, Kicondtpa Belobroov, Abva 1999, oer.76
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peYaADTEPN YO TG EMMVLPIEC MOV &ival VEEC Kol EVEXOVV UEYAAO EMLYEPTILATIKO
Kivduvo.

o H Oonuovpyic pwag yevikdtepng owocoeiog, OmOV Ol EMWVORIES
avTipetonrilovial g TYES AVIANGCTG YPNUATIKOV TOP®Y, KAl OL 10K TEG TPOIOVTOG
KaAOOVTOL TTEPICOOTEPO A0 1A GAAX OTEAEYN VO VIOOETAGOLV TNV EMYEPTLOTIKY
Quoco0ia.

0 O ovVVTOVICUOC TOV EMYEPTCIKAOV TOPOV KOl TOV TPOGTAOELDV UE TPOTO
oote vo egacpariletar n kakvtepn wpootyyion marketing Yo kaBe emwvopio g
emyeipnong.

o H avartvén vyode aviayovietikod mveduatog péoa otnv emysipnon,
avApESH GTOVG VTEVHVVOVG NAPOPETIKOV EXMVUULDV, UE ATOTEAECHO. VA 0VEAVETOL M|
mBavomnta or merdteg mov dev eival motoi oe pwn exovopio va ayopdafovv
OWPOPETIKEG EMOVVUIEG UE 1GYVPT] TAPOVGIL TNV AYOpd, OV OUOC AVAKOULY GTNV
id emyeipnon ko 61 6TOV AVTAYOVISUO.

0o H avdntoén oterexydv pe yevikég StownmKég kavoOTnTeG, MOV dPOVV MG
«pOedpoy TG emVLUIG Ko £XOVV KATAAANAN Tpobirnpesia Yo vo. mpoaybodv ce

avOTEPA SLOKNTIKG KALAKLO.

Xe yevikég ypaupés ot dotkmrtég mpoidviog emPAiénovy Ao Ta Oépata TOV
agopodv éva TPoidv 1M pw vanpecio pe otdéYo va dMUIoVPYHCOLY TN UEYIOTY
KOVOTTOINGoT 6TOV TEARTN Kot po. pakpompdfeopn aéia oty emysipnon.’

21606 ™G douNG KoTd StotknTy) TPOidvVTog Eival 1 EMKEVIP®OT NG TPOGOYXNG
TOV GTEAEX®V Ot ovykekpiuéva Tpoidvto f erwvopies, mov dgv Ba fitav dvvatdv va
dwmBotv amd éva kot povo mpoécomo. ‘Evog amd touvg Adyovg Yo Tovg omoiovg

VILAPYOVV SI0POPETIKEG YVDUES OXETIKA IE TIS APPOSIOTNTEG TOV OLOIKNTH TPOIOVTOGC

¥ “Trpanpyuai Awixnon Exdvopov Hpoiovroes”, [edpyioc I Iavryvpdxne, Exd6oe Trapoving,
ABnva 1999, oer.157-163
? “Traditional Product Management evolves”, Linda M.Gorchels, Marketing News, Vol.29, No 3,

1995, p.4
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givar 0Tt dev £xouv Olotl ot SN TEG TTPoidVTOG TIG 1d1Eg eVBOVEG. Xe Oplopéveg
EMYEPNOES 0 PpOAOG TOL O0KNTY] TPOIGVTOG gival TOAD €vPVTEPOG GE OYEOM uUE
Kamoeg GAleg, pw OV ELGEPYOVTAL SLAPOPOL TAPAYOVIES, OMWS TO CUCTNUA TOV
opyaveTiKav alldv, n Tapddoon, n eumepia, 1 TEXVOAOYia, ot avBpdmivol TOpot, ot
ouvinkeg g ayopdc ko 1y afefadta Tov TeprBGAlovTog.

2V Tp@OTOTURN popet ™S, N 0éom Tov drowmT) TPOidVTOgG TEPAaUPavEL
Oleg TG dPUOCTNPLOTNTEG OV EIVAL AMAPAITITEG Y10, TOV TPOYPAUUATIONS KAl TOV
éheyyo NG emitevéng €vOG IKAVOTONTIKOD OLKOVOUIKOD AMOTEAECUATOC amd KaOe
wpoidv / emmvopia 1 vimpecic | amd v mepopopivo apldpd mpoidviwv /
EMWVLUIDV 1] VNPECLOV PG EMYEIPNOTG.

O dotkmég TpoidvTog gival vrevBLVVOL Yt Eva TPOTOV, pu Ypapun TPoidvTog
N TEPLOCATEPA OWPOPETIKA TPOTOVTIA, TOV SYNUATILOVV Ui CLOYETLONEVT Opada..
To ovykekpwévo otéhexog yewiletar 1600 kawvovpwr 66O KoL NON VEAPYOVTA
Tpoidvia, acyoroVuevo pe kabeti Tov £xet oxéon pe avtd, and £pgvva marketing Kot
OYESWGUO GLOKEVAGING £0G SWPTULCT], YOPIG OUMG OVCIOTIKG Va T S1okel. ATADE
xatoptiler mpoypaupata, mpoetowdler ko enefepydletar mANpo@opisc, Odivel
cupPovAés xar vroopilel TIC OPETES TOV TPOIOVTOG GTOVG TPOICTAUEVOVS TOV KoL
oTa TUApOTA pe ta omoia popaletal Kowvovg TOPovE.

To BéParo eivar dT pe ™V €pappoyn ™G 010ikNoNG TPOIGVTOC, T0 GLVOAKO
XAPTOPLALKIO TOV EXWVLILDV TNG EMYEIPTOTG YWPILeTOL OE PIKPOTEPO PEPN. XTOYOG
0V dowmT| 0V Kebevog amd avTd To pKpoTEPA YaPTOPULAIKWYL, sivar YeEVIKA O
GUVTOVIOUOG TV EVEPYELDV, TOV TATNPOPOPLAV KAl TOV GTPATNYIKOV TOV APOPOVV TO
TPoidy | MV opdda Twv Tpoidvtev yu v omoin eival vevduvoc.

O pdrog mov 0 droKNTAG TPOIOVTOG Kaheitar va maifel katd ™ Sdpkew g
TPOOTAOEWG TOV, ival Vo TPOTEIVEL Kot vo. EQUPROcEL To Tpdypapupo marketing yur

T TPoldvTa Yo 1o omoin givan vevduvoc. I cvykekpyéva:

1. Hpoypappatiopos kar heyyos. O Sr0knTig TPOIOVTOC deV KATAOKELALEL
Tinota, dev MOVAG Timota, Sev ayopalel mpmdTEG VAeg, dev dnpovpyel Swpnpion.
[MpochopPaveton dtav N kavoTnto. EVOG TPoidvTog va eépvel £60d60 amd v ayopd
givar 1000 (omikNG onuociag Y TNV Emyeipnon, ®ote va dwkaroAoyeital 1
TOT00ETNOT £VOC £181K00, TAPOVG ATAGYOANCENG, O OTOI0E VO APIEPDOVEL TOV XPOVO

TOV GTOV TPOYPOUUOTICUO TOV TPOIOVTOG KAl OTNV LAOTOINCT TOV TPOYPAUUAT®OV
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T00. AVaQOopikG. Pe Tov Tpoypappatiopd Oo mpémer va modps'® 6t o Soumtig
TPoiOVToC €xel g Pactky appodidTNTA TV AVATTVEN TPOTACEMY AVAPOPIKA LE Ta
uelhovtikd mAdva tov erovopudv tov. Emiong Oa apémer va cvppstéyel ot
duwdkacic ANYNG TOV aToPAcE®V, YOPIS WOTOGO VO EPPavIfETaL MG 0 POVASIKOG
Mrmg tov omopdccwv (sole decision maker). Mdlwota o polog TOV GTO
paxponpOfeopo mpoypappatiopd (long term planning) @aivetar va givar Arydtepo
onupavTikos and 6T oo Ppayunpddecuo (short-term planning).

Avagopikd thpo pe tov EAeYY0, 0 SOIKNTNAG TPOIOVTOG Bo TPEMEL v EAEYYEL
av 1o piypa marketing sival pe €100 TpOTO GYESWOUEVO 0VTOG DOTE Vo eEac@aiilet
T0 KoAvtepo Oduvatd oamotéiecpo. Emiong OBa mpémer va ghdyyer av  ta
npoimoroyicBévia mood emevdévoval pe tov kaAvtepo duvvatd pdmo. Téhog Ba
pEmeL v EAEYYEL TNV KEPOOYOPIN, TG TOANCES KABDS KoL TO AV TO TPOYPALUATA

marketing avanTdcoOVIAL UE TOV KAADTEPO dVVOTO TPOTO.

2. Ecoda. X ke emygipnon yiverar onpepa omodektd OTL 0 POVOG TPOTOG
emPiowong eivar n dnpovpyic €668wv moOv Bo TPOEPYOVTIAL ATOKAEICTIKA ATO TNV
TOANON TV TPoidvtov e T 10 Adyo avtd sivar omapaimy 1 TomOBETNHION
SouMTAV TPOIOVTOC e ATOKAEICTIKO GKOTO:

o v cmifleyn ywu ™V eWiTeVEN EVOC TPOCEKTIKA TPOYPAUUATICUEVOD
OWKOVOUIKOV OTOTEAECUATOS, TO OTToi0 Ba EMTPEMEL TNV AVTIUETOMION TOV
damavav g emyeipnong

® TOV TPOYPOUUATIONO TV dumavdv TG emyeipnong, dwdwkacia wov
Oswpeitor amd OAeC TIC EMYEWPNOEK ©C OepeAdOOVE onuaciag yur v

YPMNUATOOUKOVOLIKY TOVS VYEX.

3. Hepropropévog aprOpog exadvopmv wpoidvray. Oco avEdver o apBudg
TOV TPOIOVIMV OV TPOoEEPOVTIAL 0TV ayopl amd kdbe pepovopévn emyeipnon,
1660 aviavouv KAl T TPOPANUATE TPOYPOHHATICHOD TNG KAVOTNTAG TNG YWt
emitevén swoodnuartoc. Avtd ovpfaivet, yiati o TPOYPAUUATIONOS TNG EMTUYING LG
emysipnomg sivar Suvatdg povo otav yivetar Eexmprotd yua kdOe npoidv. Kat tétowo

£pUNVELETAL 0O TO YEYOVOG OTL dgv PIopovv va vaapyovv ToTé 8vo idw Tpoidvra,

' “Brand managers in the pharmaceutical industry: are they any different?”, George
G.Panigyrakis, Cleopatra Veloutsou, Journal of Product & Brand Management, Vol.8, No.6, 1999,

p.498
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TOV VO IKAVOTOOUV TIC 101G akpifdg ovayKes Kol va GUUTEPPEPOVTAL E TOV id10
pomo. To kGBe mpoidv £xer ) Ok TOL WINiTEPT TPOCOTUCOTNTA KOl AMALTEL VO
avTWETORILOVTOL YOPIoTd T TPOPAARATE TOV, PECH TNG CWOTNG EKUETAAAELONG
otoyeimv, Omwg eivar 1 6VVOEST TOL TPOIOVTOC, TA AGONTIKG KOl AELTOVPYIKE TOV
YOPUKTNPICTIKA, T TORMOOETNON, T TN, T OLOKEVAsia KAt 1 TPpoddnom. Av
KPATNOOVUE TOVG O1AQOopovE Tapdyovieg oTabepos, 000 AydTEPO TPOIOVTIQ
xewiletar évag dwoumrig mPoidviog, TOCO MO amoTeAecuatTikd Bo eivar T
mpoypapuate marketing Tov Oa KATACTPOVEL Y10 To. TPOIOVTA OV gival vIEVBVVOC.
Avto de onuaiver BEPona, 6TL 0 APOROS TOV TPOIOVTOV avaykaoTikd puBuilel kat tov
apBud tov 10tKNTOV TPoidvToc Tov Ba Tpénet va TomoBetnBovv 6g i emyeipnon.
2TIG pEPEC PAG VEAPYEL P EVTIOVT] AVTOIKIO Kol oOyyvoT G 0,TL apopd Ta
KOpw kabnkovta, v gvdivn ko v eovoia g Béong Tov downT TPOidVTOC.
TToAdoi epevvntég mov acyoAndnkav pe to Bépo g droiknomg TPoidvVTog Kul TNg
andd00oNG TMV OTEAEXDV OV £PYAlOVTOL MG O10WKNTEG TPOIOVTOG, £YOVV EVIOTICEL
APKETA GAVOUEVO SWTPOCOTKDV GUYKPOVGEWDV, AVETAPKEWLS EE0VCING KOl EAAEWYNG
EMPPOTG.
Opiopéveg omOYeES oYETIKG e TO pOAO TOV SLoKMT] TPOIOVTOS, TTOV TOV
KaB1oTOOV LOoVadIKO £ival O1 TOPAKAT®:
O dwumtig Tpoidvtog Y va aviarokpfei ota kabnkovia tov Ppicketa
cuyva ot Béom Tov svdwpéoov (interface) avapeco oty emyeipnon ka
10 TEPpParrov TG, kabDdC Kor OvAUESH OTA SWEOPU TUNUATA TNG
emyeipnone. H 8éom tov avm) e€nyeital and to yeyovdg 6T axodpa xai to
mo PLOd0En oyEdw katappéovy Otav dev vmdpyer N dvvaTdTTa paC
APLOVIKNG ouvepyaosiag pe Ta GAAQ TPOIOVIO, TG AETOLPYIEC KAl TG
oevBivoeg ayopdg. MoAovoTt éva peydAo HEPOC TNG EMKOWVOVING TOV
droummq wpoidviog sivar drumo, vadpyer xar évo PEPOC TLUMKO Kol
gnavolapPavouevo. ‘Evog droumtig mpoidvrog dMAmoe oxetikd: «IToArég
©opéc aoBavopal oav TOATIKOG. Zvvéyew avaykdlopal va EmdudKe v
vrooTHPEN TOV GAA®V TUNHATOV Y0 VO EMTUY® TOVUG OTOYOLG HOLY.
E&aitiag avtod 10v yEYOVOTOG O S101KMTNG TPOIOVTOG TIPENEL VAL UTOPEL va
yewiletor dwpopetikég TPpocdokieg porwv, 1060 GAAMV CTEAEXDV Kol
GAAOV TUNPATOV OIS N TOPAYWYT KAl TO YPMUOTOOIKOVOULKO, 0G0 Kol
aTOpoV o and ™y emygipnon, 6meg neddteg, dwvopeis, copPoviot ko
SupnuIoTéc.
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O dwummg mpoidvtog ocvpfdarrer ot dekmepainon OGS OEWPAS
dpaomnpomTov  ov  amo@épovv  képdog. Otav  vmdpyer  ueydin
afefardommra oto wEepdAlov, OKOTOE TOL &ivol 1) TPOCUPUOYN TOL
Tunpatog marketing tng ypappng mpoidvtog mov O101kel, €TI0l MOTE M
vrapyovoa afePardmmra mov emkpatel va avietomleTal pe oV TALOV
amoteleopaTikd tpomo. H cvuveyng avaykn cvvepyaciog pe v Topayoyn,
TG, WOANGCEW, TNV £PELVA KOl OVATTUEN KOl TO TPOCOMIKO, KAVEL TO
O0KMTG TPOIOVTOS VA OVAULYVOETOL GE M. OEPAE SWTUTIUATIKOV Kol
eEntepikdV oyécewv, divovrag wiaitepo Papog ot dnuovpyio KaAdv
TPOCOTIKOV OYECEMV. XNV TEpintoon ovt) nailer to podho TOL
diepunvéa, dedopévou OTL 0 1d10g ogeidel va givar oe Béom va avaivel kot
VO EKTILA TN GUUTEPLPOPE TNG aYOPas Kot 6T cuveyew va. petafifaler tig
EKTNGCELS TOL Oyt povo ota Tufquata marketing Kot TOANGEQV, CAAL Kot
oe OAeg TIG Asttovpyieg g doikmomng mov ovvelsPépovv oty emPimon
Kot avarToén g emyeipnons. Avtd copfaiver Yot o xaBévag péca oty
enmyeipnom npénet va yvopiler o moeg ayopés Ppioketor avt) ™ oTiyun 1)
EMElpnon Ko O MOEg OToYeVEL va €10éA0el. Ztoyeia mov OBa tov
BonBnoovy G610 VO CUVEICEEPEL OMOTEAECUATIKA TPOG OVTH TNV
katevfuvon.

O dwwntig mpoidviog avtipstomiler avapibunteg méosg, ToOv
yevwiouvtar ota onueia exaeng (interfaces) ecomTepiKdV-eEMTEPIKAOV KAt
TmKOV-GToTeV  oxéoemv. KabBbg ov méosig avtég evigivovial,
emnpealovv avapeifora v amddoon, wavomoinon kat aicbnon eréyyov
10V domTig Tpoidvtoc. ['Vavtd 10 Adyo, morhoi SoumTég TPOiGVTOG
gk@palovv to £viovo cvvaictnpa o gival «oTPH@YREVOL T LECT) Kal

ot dev £xovv ToAAG TEPBDPL TPOTOROVAIDV.

Mapd ta yevikd yopakTnpotikd mov avagépbnkav, vaple pa evdogépovoa

dapdym kol cOyyvuon CYETIKG pe To KVpo £pyo, Tig evBiveg kar v eEovoia avtig
¢ Béomc. ‘Eyovv Ppedei, amd apketovg epevvnTég OV acXoAovvVTaL pe T dloikmon
KoL TOVG S1oumTéC mPoidviog, evéuapipovia ooty sl dwmpocwmkic chykpovomng,
EMeyng efovoiog kar EAAewyng empporns. I'vepilovtag ta xadfxovia tov dowm
TPOIOVTOC PECH OTNV EMYEIPTION, UMOPOVHE VO aVOPEPOVUE OpPopéva amd Ta
EMUEPOVC YAPAKTNPIOTIKE, 1] KoL TPOPANHATA TOV GUVOEOVTOL UE TH GUYKEKPUEVT

8som. Avtd mov avagépetar cvyxvd givar 6Tt 0 dowmTAG TPOIOVTOG PaiveTar Vet
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dwBéter pa e€apeTikd peydAn gvBovr, OV GUG dEV CUVOSEVETAL OO TNV AVAAOYN
eovoia. Toppova pdhota pe toug Eckles & Novotny'' ou Sountéc mpoidvrog
fempovvtan wg yevikoi dwwmtéc (general managers) TV TPOIOVIOV Yoo TO. OTOiw
givar vevBuvor, avorapPavovtag kabe appodidmra mov Oa T 0dNYNoEL 68 emTLYiN
N amotuyia. Qotdéco avtd mov Tovg Agimel givan 1 avdioym eovoio mov Ba Tovg
BonBovoe va emtHyovv 10 £pyo ToVG.

210 onueio autd mpémer va TOVUE OTL TO GUYKEKPWEVO GTEAEXOC £XEL TN
ovvoAikT] gvBVVN Y0 T TPOIOVTO TOV ATOTEAODVY TO YUPTOPVAGKLO TOV, CAAG CTLAVIL
£xer ypoppikn eEovoia mive oto Asttovpytkd TUAROTA, 1] 070l B ToV EmTPENEL VO
eAEyYEL TV OAN XUTaOTOGT. Zvoyilovtog uropovpe vo, TovUe OTL T0 GTEAEXOC TTOV
epyaletan ot B€om TOV S10WKNTH TPOIOVTOG:

O Anmovpyei moAdég oxfoets, mailel didpopovs poAovg, OTwG gival 0 pOAOG

TOV AVOALTI], TOV OYESOGTH), TOL GLVIOVIOTN] KOl TOV EAELYKTH, KOl
ypeuletar ™ ovvepyacioc SAMV TV TUNUATOV Kot TOV €EOTEPIKOV
ovvepyatav g emeipnong. Avaivtikdtepa, Bpioketor oe  cuvexn
aAnienidpacn 1060 HE TO E0MTEPKO 06O KAl HE TO eEOTEPIKO
nepPdAiov ™G emyegipnong. Akopo kot o KoAvtepa Tpoidvia Oa
AmOTUYOLV €AV Ol OWWKNTEG TOVG OV UTOPOVV VA  CUVEPYACTOVV
QMOTEAECUATIKG [E TO OTEAEYN TOV (AAOV TUNUATOV Kol TOVG
eEmTEPIKOVG CUVEPYATES KUl OEV AOKOVV GUVEXEW TIECELS Y10 DILOCTIPIEN
amd avtove. Omwc pdhota éxer AeyPei'”, n SovAewd Tov Sounth
wPoioVTOg eivar SwTunpatiKy, kafdg xaieitar va GUUUETAGYEL G TOAAEG
onddeg mov amaptiCovior amd péAn Swedpov TuMUdTOV, ot Padud
pdiota mov va Bswpeiton 6T drokel pwa Egxmprom emyeipnon (avtm g
enovopiog) péoa omv emyeipnon (“operate a business within a
business”). I'evikd o Swwmtig mpoidvtog mpénet v elvar £T00C va
AVTYETOTIOEL Pe EMTLUYI0 SUPOPEC TPOGOOKiES Yur TOo pOXO TOV Ot pdvo
and oTeAE)n AV TUNUATOV OTIMS TO OKOVOMKO Kot TIG Tapoy@yng
aAME kon amd Gtopa € amd TV emyeipnoT 0TS TOVG TEAATEG, TOVG

EUTOPOVG, TOVG GLUPOVAOVG KAl TOUG SLPNULCTES.

' “Brand managers in the pharmaceutical industry: are they any different?”, George
G.Panigyrakis, Cleopatra Veloutsou, Journal of Product & Brand Management, Vol.8, No.6, 1999,
p.497

2 “How to Improve Product Management Effectiveness”, William H Murphy-Linda Gorchels,
Industrial Marketing Management, Vol.25, Nol, 1996, p.49
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O Zvufaiier  amOQACIOTIKA oIV emTLUYIX KAl KePdogopia TV
dpacmpotitov Tov marketing, ev@d TAVTOYPOVE VEIoTOTAL VYNANY
nwepifarrovricn afefardmTa TOV OTOATEL TV TPOGUPUOYH TOV TUAKATOS
marketing Yo mv enitevén 1oV KEAVTEPOL HLVATOV UTOTEAEGLATOC.

0 Anuovpyel ToAdég oxéoeis, £xoviag durpopetikode pdrovs. Kat avtd ywrti
0 SN TPOIGVTOC YPeIlETAL TN CLUVEPYAGIH OA®V TOV TUNUATOV TG
smyeipnong, aeov gival aVTOC TOV TPEMEL VAL ACYOALITAL UE Pt CEPA ATTO
enaQEs PETaEL TOVG, oAAd xat pe Toug eEwtepikots cuvepydtes, mailovtag
GUYVE TO pOLO TOV PeGOAAPNTA avipesa Tovg. Omog pdrota xet Aeydei'
0 dowmg TPoidvtog mailel 10 POLO Tov opukod cvvdéouov (boundary
spanner) petald eomtepkod kor eEmTepkoV meEPPAAAOVTOC KaBDG
A£1ToVpYElL OC GUVTOVIGTIG KOl KEVIPIKOS TOUTOS Yo TV UETAO00T TV
TANPOPOPLOV TNG EX®VLUING Y TNV otoia givar vaevBuvoc.

o  Avnpetonilel o cvveyr| Baon avTipatikég 1] acaeic mécelc, kabhg 6Aeg
ol Tapondve Ee0MTEPIKES, EMTEPIKEG, TUMKEG KAl (TUMEG EMAPEG
apoPdriovv TG ducég Toug amantioels. ‘Oco ot mEcE avTés avéavouy,
000 emmpedletarl N amwGA0CT TOL GTEAEYXOVC, 1) IKAVOMOINGM TOL Kau 1
aiobnon eAéyyov mov dwbitel, pe avardoQevkTo Ko avembounta yu v
emyeipnon anoteAéouata.

a ‘Exer aveykn amdé v vIooTAPEN NG avaTatng dwoiknons, Adym tov
artnoe®Vv g BEomg Tov, Evd £vtovr eivat Kai 1) avaykn yuo. ONUAVTIKEG
KOVOTNTEG OTIS OWMPOCOTIKEG CYEGEIS, YWPIS TG OTOieC KAOE GTEAEYOG
oV epyaletar oe 0éom pe ocvvepyamkd kKol STUNUATIKO pOAO, OTT®G O
SO TG TPOTGVTOG, Ba FVOKOAEVTEL VAL ETTHYEL TOVG GTOYOVG TOL.

And 10 mopamdve, yivetar @avepd 6T o0 dwummg mpoidviog dpa
SWAEITOVPYIKG TPOKEWEVOD VO CUVTOVIOEL TIG EVEPYEIEG, TIC MANPOPOPIES KUl TS
OTPATYIKEG TTOV APOPOVY TO TPOIOV oL TOv &Yl avatedel. Tvyva o doummg
TPOIOVTOG €ival VIELBVVOG YL TOV TPOYPUUUATIOHO TOV TOANCEDV KAl TOV KEPOOV
MG CUYKEKPLUEVIG KaTNYopiog TPoiovTog. Opiopéves emyepnoels £XovV SOKIUACEL

va avabécovv gvbives 1 Ta kEPON oTOVG S101KNTEG TPOTOVTOC, apov 1 Béom mov

'3 “Consumer Brand Managers’ Job Stress, Job Satisfaction, Perceived Performance and
Intention to Leave”, Cleopatra A.Veloutsou-George G.Panigyrakis, Journal of Marketing
Management, Volume 20, No '%, 2004, p.105
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KOTEYOVV TOVG EMITPENEL VA TPOYPOUUATICOVV TIG TEPIOGOTEPES OO TIS AELTOVPYIES

OV TPOGdLopiLovv Ta KEPIN.

2.2 OI KYPIEEZ APMOAIOTHTEZ TOY AIOIKHTH IMPOIONTOZ!

Eivar dvokoro va amodoBei évag akpifiic opiopdc T@v ASLITOVPYUDV TOL
avaiapPaver o drowmntig Tpoidvroc. T Prproypagia, ot dpacmmpdtntég Tov péoa
otmv emyeipnon xabopifovior pe SwPopeTikodg TPOTMOVS. AvAapeca ce OAa Ta
Kaffkovia wov emPapivovy To S101KNTH TPOIOVTOG, Ta TAPAKAT® TEVTIE pordlovv
wWuitepa oNpavTIKa:

1. H avantuén kot n epappoyn tov ToATikdv marketing

2. Evbdvn yio mv kepdo@opia - TPOETOWAGIO TOV TPOHITOAOYIGHOD

3. Emoagn pe 10 gootepikd kor 10 eEmtepikd mepidArov-cuvtovicpog
TOV AELTOVPYIAV TOV APOPOVV TO TPOIOV 1| Ta TPOidvTa TOV

4. H ovppetoy] omng dpaocmmpdtnieg TOv TUNHATOS TOANCEMV-
eKnaidevoT) TOANTOV Kol Bonddv

5. H mpaypatomoinon tewv epesvvedv marketing kor avdivong Ttov

nepailovroc’”

2.2.1 Avantvln kar epappoyi) Tov ToAtTik@v marketing

H avartoén xar n epoppoyn tov molmikev marketing g emmvopiog
neplapfaver 1600 ™MV avarToén 660 Ko TNV VAOTOINGY TOV TPOYPAUUATOS TNG
enovopiog. H dnpovpyia Wedv ko 1) LETATPOTY| TOVG GE CUYKEKPYEVES TPOTAGELS YO
10 OTPATNYKO Kol TO0 TakTikd mpdypappa marketing tov mpoidvtog, pHe oKOmO M
Beitiwomn Tov KoL TNV €Papuoy TOV ival GTIS OPRONOTNTEG TOL SLOKNTY| TPOIOVTOG.

O Jdwuwmtig 7PoidVTog KPivetol TO KUTOAANAOTEPO OTEAEYOC YW TO
oTpatNyikd oxedopd oc Bépata Tov aPopov Tig enwvupicg Tov. Eivan o poévog mov
yvopilel og TO0M AETTOUEPEW TIC OWICTACES TOV EMOVLUUDY, TS UETAPANTEG TOV
TePIPAALOVTOG KAl TNV EMDPACT] TOVG GE AVTEG, KAl Yt T0 Adyo avtd Qo mpémel va
vroomnpiletor omd TNV OpyGveon Y. TV avartuén mo  OMHIOLPYIKAV KOl
KOvoTopkav mpoypappatov. H anotelecpatnikd oyedocpévn dwadikacio ekmovnong

oTpatyiK®V Tpoypopupdtov emPdiieton va ompiletoar oto dvvard onpein ™G

14 “H gEEMEN ™G Sopiig pe SrouampTig mPOTGVTOG KAt To EMIXEPNCIaKG TEPPEddov”- AdakTopiki)
Swtpfiny OIA, Kisordrpa Belodrgov, ABnva 1999, oeA.90-98

B «Trpampyuai Awiknon Exdvopov Hpoiévroc”, [ewpyioc I Havnyvpdxng, Ex86oeig Zrapovins,
Abnfva 1999, oeA. 165
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opyaveone pe doumréc mPoldvtog Kol va PEUDVEL OTO EAQYIOTO OMOEGONTOTE
dvokoAieg Kot TPOPAALATO TG OPYAVOCTS.

H xdf9s emyeipnon O6wbéter omv ayopd £va YAPTOPLAGKIO ETMOVUUEOV
apoiovtov. O Soummg KAToWSG ETMVORING £xel LEYAAN avapiEn o aTo@aoel Tov
a@OPOVY TO OYEOWCUO TNG TOPEiNG TG otV ayopd, YoPiG Ouwg va eivar
e€ovo10d60TNEEVOG Vo AopPaver LOVOG TOV TS GYETIKES OMOPAoEls, KaOMS 1 emwvypic
oV fempeitar o¢ éva PEPOG TOV GUVOAIKOD YOPTOPLAUKIOL KOl Ol ATOPACELS Y
dwpopetikd mpoidvta g idwg emyeipnong pmopel va  ypedlovtor  KATO0
ocvvrovicpd. I'a 10 Adyo avtd ta mpoyplppata to omoia mpoTeivovial and TOLVg
dowNTég TPOIOVIOG TNYRIVOUV TPOG EYKPIOT] OTA AVATEPA EPAPYIKE KALAKIOL.
Tevika'® o1 Soumég mpoidvrog kabopilovv v otpoTnyuch oV Ha axorovdficel 1
etapeia yua to Tpoidvta yuo To omoin givat VIELHVVOL Kal OL ATOPACEL; TOV TAPVOLV
givan xoping TakTKéG Kal apopov To piypa marketing:méoa yprpato Oa daravnbovv
Y S1QTHIOT, 010 KAVAALY S1vOUTG Eival To KATAAANAQ KOK.

Xvuykekpuéva, OcOV  a@opd  TOV  TPOYPOUMATICHO, G©TO €pyo  TOL
nepapfavovrol:

E  H npdtoon 610Q0oponotce®y Kol PEATIOCEDV OA®MV TOV GTOYEI®MV TG
enovopiog Tov, Kupiog oe onueia mov de ypewdleTar peydAn cuvElGEOPA TOV
tuqpatog R&D, n avantuén véov tpoidvieov 1 akéua Kol 1 OTopaKpUVon TG
enwvopiog and 1M oepd TPoidvVImV, GE CLVEPYACIN HUE TO AVOTEPA LEPAPYIKE
KAk,

E H Myn anmopdosov 7Tov a@opovdv TN YEVIKOTEPT EMKOWQ@VIR TNG
em@VLPING Kol sWOKOTEPA TN SWPRIOT] KOl TNV TPOOENCT TOACE®V, KuPImg
OT0 KATOVOAMTIKG TPOIOVIO Kol OTIS LANPECieS, arld xai oo Popnyavika
apoidvia. ‘Ocov agopd to piyua emkowvoviog, pkpoTePOg gival 0 pOAOC TV
SowNTOV MPOIGVTOG GT ATOPACE OV APOPOVV TG TPOCHOTKES TWOANCELS,
KaBdG 0 KaBOPIGUOG TOV SIKTV®V Stavoung Yivetar and Tnv avdtepn Soiknon kot
1 AVATTVEN TOV ENAPAOV A0 TO TPOCAOTKO TV TOANCEWDV.

B H ocvpupoif og ano@aoelg Tov apopovVv TNV TYOAOYWKY) TOALTIKY TNG
EMOVLLING, OTOG 0 KaOoPIGHOG TG PaCIKNG TIHNG KAL TOV EUTOPIKDV EKTTACEDY.

E O xaBopiopdc 10v Tpohnoloyicrov oV AALTEITOL Y0 THV VAOTOINGT

0V TPOYPAUNATOS, Kabmg xat N mwpofieyn ko n emifAeyn 0V VYOULE TOV

'® “Product Management”, Donald R.Lehmann-Russell S.Winer, Irwin Editions, Chicago 1997,p:2
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TOMOE®V, Ot YPNUE KOl O OYKO, Koi 1 HEALTH TOV TUYOV, BeTikdv 1 Kot
APVNTIKOV, ATOKAICE®V.

H mewoyneio tov pelemmtov vmoompiler 6Tt 0 poAOg TV SOKNTOV
TPOIOVTOE OTN AMYn omo@AcE®mv oL  aeOopovV T QUOIKY dwvoun eivon
TEPLOPLOUEVOG, AV Kat VIooTnpileTal 6Tt cuvaroeacifovv Y o diktva S avoung g
enovopiag. Avtd umopei va opsidetor it ot peydAn onuacio wov diverar otnv
amdéQaoT Yo Ta 6KtV SWVOMNG, ME OMOTEAECHO va AapuPdavetal omd o avOTEPL
lEpapIkd KApakwe, €ite oto 0Tl givar andéeaon wov O AapPdverar amd Kavéva
GUYKEKPEVO OTEAEYOG.

IMapa 1 onpacio mov divetal 610 pOAO TOV SO0KNTOV TPOIOVIOS KATA TNV
avanTuén Tev Tpoypappdtev marketing g exmvopiag, £xel vrooTnpydei ot

*  Agv é(ovv TAVTO TANPN KOTAVONOT) TOV UETABANTOV TG YEVIKOTEPTS
otpatryykic marketing Tng emyeipnong.
* H zmpoocéyyion mov avartdocovV gival neplocotepn Ppayvmpoddecun

Tapd pakponpodeoun.

AvaQopikd Tdpa pe TO CLVTOVIGHO TNG VAOTOINONG TOV TPOYPAUHOTOS TOV
£xel eykpiel amd TOVg AVOTEPOVS TOV YL TO ERMVVUHO TPOIOV OV S10KEl givan oTig
AppodOTNTEG TOV drotkNT TPOTIOVTOG Ko £xEl ndAIGTA VIEoGTNPLYOel OTL amoTeEAEl Ko
10 KUPOTEPO KaBNKOV TOV. ZE ALTO TO TAXICIO 0 JLOWKNTNG TPOTOVTOG:

4 Zuvroviler ™ Swdikacio AvVATTUENG VE®V YOPUKTIPLOTIKOV
™¢ erovopiog g omoiag £xel v gvBovn, ) dwpopomoinon vaapydVI®V
otoyEiov, N ko M Swdkacio avarTuéng VEOV EXOVOHIDV TS OTOiEg GTNV
TASIOYNQI0 TOV TEPMTOCEMY OVAUEVETAL VO OVOAGPEL PHETA TV €100 YOYN
ToV¢ oty ayopd. H avartuén véov yapaxmproTikdv Bewpeitar pdioto 1060
ONUOVTIKY], OCGTE VO ovayvopileTat amd épsuveg o¢ Eexwpiot dpacmpdtnta
TOV S10IKNTH TPOIOVTOG. LE OPIOUEVOVG UOVO KAADOVG, OTIWE O PAPUAKEVTIKOG,
0 poélog Tov SowmT) TPOIOVTOE KOTA TN dwdikacio ovartvEng Kot To
OLUVIOVIONO E£160YOYAG VEOV ETOVOUIOV otV ayopd sivar eEopetikd
TEPLOPIGUEVOG.

g Eacpariler 6T 10 endvopo mpoidv, N 10 TPOIOVIA, Yo T
onoin givar vievBvvog vrroompilovron and to piypa marketing mov @épvet
peyoAvtepn Ovvar] amoteAecpoTKOTnTA oV ayopd. Xe ovtiv TV
mpoonafen paivetanr OTL M AVATTUEN KOl O GUVTOVIOCUOG TNG EMKOWVMVIOKTS

EKOTPOTELNG TG EXMVVUING, KVPIWS TPOG TOVG TEAIKOVG KATAVOAMTEG AAAG KAt
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TPOG To. PEAT TOV dIKTVOL dwvounlg, arotedovv £pyo tov. H éupaon g
TPOOOMONE YW TO KATAVOAWMTIKG 7poidvta divetoar ot SQMUCTIKY
EKOTPATEIQ.

4 Awwel ta duipopa otoyyeia tov mpovmoAloyiopod marketing
Kot GOV TOV TOPOV TG EMYEIPNONG KAl TV ETEVOVGT] OTIV ETKOWVOVIR TNG
eMOVOPING pe péoa OMOC SWPNULeT], SPUTOPKES ekDEGE, ONUOCLOTNTA Kot
dpaomptoTTEC MOV VIOOTNPILovV TO. HEAN TOV SKTO®V OWIVOUNG Kot
eEaopaiiler 0T d¢ yivovton oToTAAES.

¢ No Swwei 1 enovopiec'”. Mia amdé g mo onuaviikég
appodTTEC TOV SWWKNT] KATOWL EXOVLUOL TPOIOVTOG &ivar  va
dwpvldoost kot vo  dwyger g afieg ™mg emwvoping. Opopévec paiota
etanpeieg divouv 1060 pPeYdAn onpacio 6T iKMo KATOWOV GNUAVTIKGV
EMOVOULDV OOTE VA TPOCAAUPAVOVV KATOWVE SOKNTEG pe Povadikd poro
mv avalnmon, pétpnon kot dwyeipion Tov afidv pag extovopiog. Kat avtd
yati n aic pog erovopiog dev £ykeiTal amAd TNV £THOW GOVEICPOPAE GTA
KEPOT aAAd Ko oIV evioyvon g a&ing TG ETAPEING 6TO GUVOLD TG,

4 H 06éon tev odwumtdv mpoidviog ¢oivetar OTL apykd
oxedwdotnke kopiwg yw ™V Tapoy] PBpayvypovieg @povTidag Kat To
CUVIOVIOUO TV KAONUEPIVOV SPACTNPOTHTOV IOV APOPOVV TNV EXMVULIW.
AS6Y® avToV ToV GYESWGHOD TNG Béome, 08 MOAAEG emYEPNOES aKOUA Ko
onuepa To OTEAE)M, OO OAEG TG AELTOVPYIES TNG OHL0IKNONG TG EMWVVRIAG,
divouv £upact otV VAOTOINON TOV GYETIKOV UE TO TPOIOV SPACTPOTHTOV.

I'evika'® 6a TPENEL va. TOVUE OTL Ol SOKNTEG TTPOIOVTOG dNUOLPYOVV Kot

epappélovv ™ otpatnywkt) marketing yw ta wpoidvra Y T omoin eivar vasvBvvol

pe TpOTO TETOW0 OV VA IKAVOTOWOUV TG AVAYKESG TOV KATAVAAMTOV (Tov Ppickovton

péoca oto target-group) koAVTEPA A’OTL TS IKAVOTOOVV Ol QVTOYOVICTEG KOU LE

okOTO va emTevBovV 01 6TOYO1 MOV £YoVV T1ebel and v emyeipnon.

2.2.2 llpostowynacio Tov TPoHTOLOYIGROV-cv00VY Y0 TV KEPpOOPOpia

O drounmg TpoidvToC £xEL EMPOPTIOTEL e TNV gVBVVN g ErmVVRIag 1) pag

YPORUNG TPOIOVI®V, Td OO0 OVTWETOTLovIolL amd v emygipnon ¢ mnyég

avtinong ypnuotikev mopwv. Mdaiota, o drotknmig npoidvtog sival vrevBovog na

7 “Branding in Asia”, Paul Temporal, John Wiley & Sons (Asia) Pte Ltd, Singapore 1999, p.129
18 “Marketing Management”, Russel S.Winer, Prentice Hall Editions, Upper Saddle River 1999:p.30
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mv emkePdN Aettovpyio ™G cuvoliknic Tpoonddsuag marketing evog npo'i(')vrog'g. 210
mAaic cvToD TOV £pyov Tov, N gVBHVN Yo TV KePdOoPOpia TNG ErwVLNING Kat Yo
™V dnuovpYia ToV TPOHTOAOYIoHOYD aT0SIBETOL OE TOAEG TEPUTTMOELS GTO JOIKNTH
Tpoidvtog, KoBmG avtdg eivar mov mwpoypappoTilEl TIC TEPIGGOTEPEG QMO TIC
Agrtovpyieg TOL APOPOVV TO TPOIGV KAl O TPOGdPILovV TO KEPST).

Yrapyxovv epevvntég mov vrooTnpilovv 6Tt 0 drotkMTg TPOIdVTOG dev Exel TNV
00V Yo TV KepOoopia, aAAd Yo TOV OYKO TOANCEMV TOV TPOYUATOTOEL 1
enwvopia tov. H droyn avt) Baciletoar oto 61 dev vrdpyet dpecog Ereyyog amd to
otéleyog oe Okeg Tig mbavég myég kootovg. [ap’oX’avtd, eaiveton va cuvtdoost
oV IPoHTOLoYIoHO Ko va KaBopilet TG Yevikég KaTeLBHVOELG TOV APOPOVV TA YEVIKG
TAQIGI0. AEITOVPYIOG KOL THV OVAUEVOUEVT} KEPSOPOPIR TNG EXWVLMING Y100 TNV OToix
eivar vevBvvog.

To BéParo eivan 611 0 drowmTig TPOIdVTOG EYEL KO EVHHVY Y10 TNV TOPEin,
™G enwvopiag, kal yia avtd Ba mpénel va eivar og Béom va v vroompiler oty
avatepn owiknon. Exet pdhrota vrootnpiybel 6Tt 10 o1édeyog £xEL TNV KV £vBHVT
vy v ofloAdYnon TG  OMOTEAECHATIKOTNTIOG TOV  OPUCTNPOTHTOV — TTOV
TpAypaTOTOMmONKAY, TN HEAETN TNG EMOPACTS TOVS GTNV TOPEIN Kot TV KEPSOPOPin
NG En@VLUING Kot TV TOYXOV BETIKOV 1) ApVNTIKOV aTOKAICEOV Al To avauEVOLEVA
ATOTEAEOPATA.

O wpofAnpoaticpds mov anyalel and v duw v a&ordynon eivar 6TL 1 OAn
dwdwacio pmopei vo, Bswpnbel vmokeyeviky, kabdc to oTéAEY0G KoAsiton va
afloloynoel v VAOTOINGT TPOYPAUUAT®V TOv £XovV avartuyfel amd to 1610 Ko
pudiiota yopic va givor o Béon va mapoariniiost v Topsio. TG CUYKEKPUEVNG

EMOVOUIOG OE GYECT] LE TOVG CUVOAIKOVS EMXEPTCLKOVS GTOYOVC.

2.2.3 Eraon ue 10 £60TEPIKO Kal T0 £€@Teplkd meplfdiiov-covTovionoc

TOV LELITOVPYLOV TOV AQOPOVV TO TPOIGV 1] TA TPOIdVTU TOV

O 310G TPOIOVTOE, OO0 KO AV VAL TO ETNMEDO TOV APHOSIOTITMV TOV,
TPOKEWEVOD VL KAVEL 0TOSOTIKG, TN S0VAEld Tov, XpeWaleTol va cuvepYaoTel TOCO pe

E0WTEPIKOVS G00 Kol pe eEMTEPIKOVG OULVEPYATEG, MPOKEWEVOD VO GUAAEEEL

19 «Basic Marketing-A global managerial approach”, William D. Perreault-E.Jerome Mc Carthy,
Irwin Editions, Chicago 1996, p.333

34



TANPOPOPIES Kol VO GLUVTOVIGEL TNV TOPEie THG enwvopioc.”® o va cvvtovioer Tic
Agwtovpyieg mov aPopovV 10 APOIdV 1| T TPOIOVTA TOV, O SLOKNTG TPOIOVTOG
ypewletal va avantHEetl ENAQES e CUVEPYATEG.

Yvvolkd, t0 oTéAeyog mov epyaletar otn Béom ovt avapéverar vo
Kataveipel to xpovo 10V aVAUESa OE:

e Enogpés pe 10 eomtepwd mepifdilov, pe oUVASEAPOVS TOV
gpyalovrar otV emygipnon.

e Eragéc pe 10 efotepwd mepifdAiov, pe ocvvepydteg o GAAEg
EMYEPNOELS, OTMG CUUPOVLAOVG, AAAG KoL TEAATES.

e Yvyvepyocoio pHe TN UNTPIKN eToupein, OTOV QLT VIAPYEL, YW TNV
e£ao@aMoN GUVTOVICHOD, EOIKA GTIC TEPUTTOOELS TOV VITOOTNPILEL
pa d1ebvn emovopia.

o [Ilpocomxkny oxéyrn, ywu TV OVETXTVEN Ko TNV OTOTEAEGLOTIKN
EQAPUOYT] OTPATNYIKOV KOl TOKTIKOV TPOYPAUUATOV Y TG
EMWVLUIEG TOV.

H ocvveync ko emroyig ovvepyacio Kot OUVIOVIOHOG HE EWBIKELUEVOVG
GUVEPYATEG MO TO E0MTEPIKO KAl TO £EWTEPIKO TEPPAALOV TG EMYEIPNONG, ATOTEAEL
KOpur dpacmproTiTa ToL S10KNT TPOIdVTOS. O1 S101KNTEG TPOIOVTOG EYOVV YEVIKES
YVAOEKS KAl YW TNV OAOKANP®CY TOV £€PYOV TOVG amouteiton 1) avamtvén TETolon
gidovg ovvepyaciag. Or cuykekpylévol cuvepyateg vroopilovv ) dpacTnpoTTd
TOV, PE GKOTO TO GUVIOVICHO TOV TOPMOV YL TNV EMTLYIO TOV ELOVOU®OV TPOIOVI®V.
O enagés mov AVOmTOGCOVTIOL PE CDTOVG KOl 1) MOWTNTA TOovg emnpedlovv v
Kavomoinor), v anddoor Kat TV TN ToV S101KNTH TPOIOVTOG GTIV EmMYEipNOoN.

Tevikd mpéner va modpe”’ 6T o1 SowmTég Tpoidvimv oymuatilovy opddsg Tic
omoieg EAEYYOUV KOl OTIS OTOiEg EREAVILOVTOL MG TIYETES KAl GUVTOVIOTEG UE UTATEPO
OKOTO VO, VITOCTNPIEOVV TIC EMWVVUIEG TOVS. Z00V0VV XPOVo o€ Eva pueyaro apdud
dpaocTpomTov 1060 G6T0 £0MTEPIKO OGO KOl OTO0 €EWTEPKO NG emysipnong
TPOKEWEVOD va BeATIDdOOVV TNV andS00T KAl Ta ATOTEAEGUTA TOV EXOVOUIOV. ATO
TG EMOPEG UE TO ECWTEPIKO kou 10 eE@TEPKO TEPPaAAOvV, dAAeg eivan GTomeg kot

MOVASIKEG Ko GAAEG TUTKEG KOl 0UQ®S opiopéves. Ot GYECES TOV AVATTOCCOVTAL

2 «“Brand managers’ interfaces in different consumer goods industries”, George G. Panigyrakis-
Cleopatra A. Veloutsou, Journal of Product & Brand management, Vol.8, Nol, 1999, p.20

?! “Brand teams and the brand management structure in pharmaceutical and other fast-moving
consumer goods companies”, Cleopatra A.Veloutsou-George G.Panigyrakis, Journal of Strategic
Marketing, Vol.9, No3,2001, p.234
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Ko ) TOWOTNTA TOVG Eival EEAPETIKA OTULOVTIKOG TAPAYOVTAG YIo. TNV EMTUYY] TOPEIN
¢ enwvopiog mov doikeital, kabdg 0 SoNTIG TEPPEVEL VITOCTHPEN A0 TOVG
GUVEPYATEG TOL YW TNV ORAAT] VAOTOINGT] TV TPOYPULRRATOV TG EXDVUUING TOV.

O oyéoeig Tov S0 TPOIOVTOG UE EWIKOVE OTO E0MTEPIKO KAl EEMTEPIKO
nepBarlov g emyEipTIoNG, OTOTEAOVV dpacTproTita mov £xEl avapepdei €56 ko
Tpelg TovAdyrotov dekaeties. Iap’ oA avtd Aiyn épevva £yl Tpaypatomondei yi
HEAETN TV OYECEMV OVTOV, OTWG £XOVV avarTuydel cuepa kot tapovsidloviat 6To
TOPAKATO GYNUA, TOGO PAALOV YL TN HEAETT) TNG TOIKIAOLOPPING, TNG TOWTNTAS, TG
oNUaciog Kot TG cuYVOTNTAS TOVG.

EXQTEPIKO HEPIBAAAON

‘Epevva xar
Avarntoén
HMapoaywym % Marketing

HoAnoeg [poocwmxo

Avotat Awiknon " JRpS— P Xpnuatooikovoukod

TPOIOVTOG

EZQTEPIKO ITEPIBAAAON \

Aixtva duavopng Erapeia IIpodbnong

Katavaiwtég Awonuoticn) eTapeio

Etapeia 'Epevvag Ayopag AvtayovioTtég

v
Addeg emaés pe ovpfoviovg
KoL cuvepYaTeg

Iypri: “H elédilny s dounc pe Ol0IKNTES APOIOVTOS KAl TO ERIYEIPNOIAKE TEPIBdILiov”-
Aidaxropixij drarpipij OIA, Kicondrpa Behovraov, Afijva 1999, oci. 101
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Etvai pavepd 6 o drownmig npoidvtog, Adyw mg 8éom tov, pépve TEMKG TV
emyeipnon xat v er@VLpio o€ ToEn e To TEPYPBAAIOV TG Kot £xEL TNV vBHVN Y
™m Onwovpyie kar ™V vmootHpEn ¢ swdévag tme. Ov Leifer xau Delbacq
vrootmpilovv 0Tl «ta oTeEAéyn mMov epydloviar oV TEPPEPEL 1| OTA Gpur eVOG
OpYaVIoUov, Kat €£pyovior o ema@n kar pe oroyeia ££® amd Tov opyaviouod,
KaAovvtat opuakov civéespot (boundary spanners)».

O Jdwumtig TPoidVTog ALITOVPYHVIAS ®C OpuKoeg ovvdecspog (boundary
spanner) pe 10 TEPPAALOV, OVATTUGOEL TOGO TUMIKESG, CAPADG OPLOUEVES EXOPES KoL
dpacpdmreg 600 kou Gtumeg ema@és. Baocwd, to kabhkovia evic dowmmi
TPOTIOVTOG OV A£1TOVPYEL (G Oprakdg cHVeopog ivan™:

+ vo ovAhéyel mAnpogopieg amd TO E0MTEPIKO Kol 1O EEWMTEPIKO
nepPairov g emyeipnomng

+ va duyéel Tig MAnNpopopieg avtég o OAX TO ATOpE TTOV CUUPAAAOVY pE
1 SOVAELR TOVG GTIV EMTVYIL TOV TPOTOVTOG T TG EXMVUUING

I'evikd mévtog 6Aol o1 SumMTég TPOIOVIOV £XOoVV eRaQEC pe mANOGpo.
TUNUATOV KOl OPYOVICU®OV KATA TNV KaOnueptvi) AoKNOoT TOV KAONKOVIOV TOVG, LE
ATMOTEPO OKOMO VA GLYKEVIPMOGOLV Katl va SwBEcouV TG amapaitTes TANPOPOpPies,
va pewoovv v ofefardtnTa Kot va SlEvkoADVOUV TNV EMYEIPNON TOVG OTHV

TPOCAPUOYT HE TO CLVEXRDG HeTAPUAAOpEVO TEPPAALOV.

2.2.4 H ovppsroy) oTic OpacTnpLOTNTEC TOL TURUATOC TOANGEDV-

EKTAidEVoN TOANTOV Koi Bonddv>

To Tufpa Ttoloswv arotelel avapeifoda o TpuMqpa ekeivo g emyeipnong
10 0MOi0 0 SlUMTHG TPOIdVTOG YVvmpiler kalvtepa and kabe GAlo kol pe TO0 Omoio
£xsL ™ peyoAvtepn kot ovyvotepn ema). H avaykn avt v coxviy enapn dev
Baciletar pévo 6To YEYOVOG OTL 1) TEAIKT) EMTUYIN TOV GTOY®OV TOV SL0KNTH TPOIOVTOG
T Vv erovopia Tov Baciletal oto Tpocwmkd Tov tmAncenv. [Inydlel ko and v
QvayKT) CUVEPYOOING WE TG WOANGCEK YW TNV TPAYHOTONOINOM TOV avaykaiov
wpoPriyenv, koO®OG koL Yt TV avdAivon TOV TOANGENV, Ho TOV TO GTEAEM TOV
TwAnoe@v Ba TPETEL Vo, eYKPIvouV Ta YW TOV S0 TN TPOoTIdVTOC, TPV avaAdPet o

id10¢ ™MV TpaypatTonoinet Toug.

2 «Key Components in Product Management Success (and Failure)”, Van R. Wood-Sudhir Tandon,
Journal of Product & Brand Management, Vol.3, Nol, 1994, p.22

B «Trparnyuai Awiknon Exdvopov Mpoiovros”, [edpyioc I Mavnyvpdrng, Exd6oeig Lrapoding,
Abnva 1999, ce).184-185
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2uviBmg o oG TPoidvTog ival vevBvvog Y
+ Tnv Thnpoeopnon tov d1svBuvi TOACEMY KAl TOV TPOCHOTIKOD TOV
TUNHATOG TOANCEWV CYETIKA PE TS CTPOTNYIKEG KOl T TAKTIKEG marketing g
EXOVLUING TOV.
+ Tnv emPePaioon 6T ot TpoPriyelc TOV TOIMGCEDV EMTVYYAVOVIOL,
Kot av oy, TV Tpdtact £yKapmv SuplpeTik@V HETPOV Yia TNV eMITEVEN TOVG.
+ Tnv mpdtaon TGOV TOANONG, EKTTOCEDV Y10 TOANCEL TAVD OO [0,
ToGOTTA KOl S10QOp®V GAA®V EUTOPIKOV KIVATPOV oL eplapuPdvoviol 6to
GUVOAMKO TPOVTOAOYIONS TOV TPOTIOVTOC.
+ Tn Owmpayudrevon evég dikawov pepwdiov g ayopds amd 10
SUVOUIKO TOANCEDY Y10 THV ETOVULLIL TOV.
+ Tn perafifaon tov avaykaiov TANPOEOPUOV GTO TPOCHONIKO TWV
TOANCEDV, OTMG KOl TNV KATAAANAN TOPOKIVIOT TOV.
Emzmiéov, o dowmmig mpoidvtog emeoptiletar Kan pue PEPOG TG EKTAIdELOTNG
TOV TPOCOTKOD TOV TOANCEMV € BERATA TOV 0POPOVY TOGO TNV EXTMVULLIa OGO Kat
T YAPUKTNPOTIKE TNG ayopds otnv omoia angvBivetal. Tétowv gidovg kabnkovta
£xouv ot dowmnTég mPoldvtog kupimg oe Propunyovikd mTpoidvia oAl Kot 68 GAAOVG
KAGO0VG, OTTmG oToV TPATECIKO.
Téhog, o1 downtég mpoidviog O mpéner vo emPrémovv ko tovg Bonbovg
T0VG, O1 omoiot ypewletan va €xovv yvdoels £pguvag merchandising kot dwenuong.
O B0t ot downTég mPoidvtog Bemwpolv OTL 1060 1 avapEn Tovg otV eknaidevon
Tov Bonbdv tovg 060 Kal 0 YPOVOG OV APIEPOVOLY GE aVT TN dpaotnprdotnta Ha

pEnel va avénbovv 6Tto péAAov.

2.2.5 H mpayporomoinen tov_epevovédv marketing kav_avaiveng tov

nepLfairovroc

H épevva ko 1 Topomipnon tov kabe idovg petafordv oto nepidiiov kot
TOV EMOPAOEDY TOV 61O TPOIGY oV O101Kel, KaBdg Kl 1 dwatipnon apyeiov Tov
apopovy OAeg Tig dpaotnpidtnteg marketing, pali pe TANPOPOPIEC TOV APOPOVV TOV
AVTOYOVIOUO KoL TNV ayopd yevikotepa, eivar amd Tig KOpeg dpacTnplotnieg Tov
doumnt mpoidvtoc. To 61éhexog ToV acyoAsital ue TV er@vopia yivetar GAA®OTE TO
KEVIPO OLYKEVIPWOTIS TANPOQPOPLAOV TOV TNV 0POPOVV amd T0 ECOTEPIKO KOl TO
eotepkd emyeipnowkd neplBdiiov, aviadiayiig mANPoPopudy dtav amaiteiton Ko

ovvepYaLeTar otV avATTLEN IANPOYOPUIKAOV GUGTNUATOV TOL TO VROSTNPILoVV.
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O dwowmmig mpoidvtog ppovrilel T ) PeAtioon T6c0 TG TOWOTNTAG OGO KAl
NG TOGHTNTAS TV TANPOPOPLOV. LTO TANICIH OVTHG TNG OPUCTNPLOTNTAS GE TOAAEG
TEPMTACEL, OLVIOVILEL KOl TN CLAAOYN VEOV TPOTOYEVAV oToyeiwv mov Ha
ovpBaAlovV 6T AYT| OTOTEAECHOTIKOTEPOV OTOPACE®V Kal EXNPEALEL To €100¢ TV
TANPOYOPILBY IOV aviolddcoovtal pe to eEnTepkd Tepidilov. ApdOVTAG WG OPUIKAg
ovvdeopog (boundary spanner), o 6101KnTG TPOiGVTOG eivar o BEoT va CLAAEYEL Kot
VO EKTILE ATOTEAEOUATIKOTEP TIG TANPOPOPieg kot mBavd va exnpealel o€ KATOW
Baduod to mepPdrrov. ' to okomd avtod, £pyetor o€ emagn Onwg 101 eEgtdoape ne

Uit GEWPE OO ECMTEPIKOVG Kol EEMTEPIKOVS CUVEPYATEC.

2.3 TA IAMAITEPA XAPAKTHPIETIKA ENOZ AIOIKHTH NMPOTONTOX

2.3.1 lpocovra **

To otéheyog mov gpydletar ot Oéomn tov doummg MPOidVTOG, €lvan
amoPaitTO Kol OVGIMOLES, va. dWBETEL opropéva Wwitepa Tpoodvia, Avapesd tovg,
AMyo ™G WuutepomTag g Béomg, kupopyel 1 avoTTa 0VAAVOTG, OpYAVOOTS,
oOVTAENG EMYEPNCIKOV TPOYPOUUITOV, KATOVONONG TOV YPNUATOOKOVOUK®OV
Opov, TPakKoAoVONoNG Kat S1evBuvoNg TOV EPELVAV, KABME Kot TapakoAlovOnon Tov
gALYYOV NG SWPNUIOTG KOt TNG EKTOIOEVOTG TOV VPICTOUEVAOV. AVOAVTIKOTEPQ, £VAC
oUYYPOVOG S10tKMTIC TPOIOVTOG amanteital va StaKpiveTol yu Tnv:

IkavéotnTa avaiveng kar opyaveeng vwd cvvOnkeg wmicong. O
drokm Mg TPoidvTOC sival oKOTO Va £XEL TNV IKAVOTNTA GLALOYNG KAl AVAAVOTS
Olov gkelvav TV otoyeinv mov emmpedlovv dueca 1 éupeca 1a TPoOidvIa Tov.
M 1€10100 1kavoTnTo B0 TOV S1EVKOADVEL KATA TN S1dIKAGIa TOV GXESAGLOD TOV
Tpoypaupatog marketing. XTiG TPOCMMKEG GUVEVIELEEL TOV VIOYNPI®V Yt TN
Béon Tov doumTN TPOIOVTOG, £ival oxeTkd gdkoro va eEaxpifwbel oot éxovv
aLTI) TV WiTEPT] IKOVOTNTO Kot TO10L OYL.

Ixavornta cvvraine. o v avarntuén tov Tpoypapuatog marketing
Kol 1} 010iknoTn TV ETOVLROV TPoidvIoV gival amapaitmtn 1 cuyvn ypamrt
gmKowv@vio. Xtn yparti smkowevio o dowmtg tpoidvrog Ba wpérel va eival

CaPNG KAl CLVTOUOG.

* “Lrpamyuai Awixnon Exndvopov Mpoidvros”, [edpyioc I Havyyvpdxng, Exdoceis Trapoiving,
Abnva 1999, 6eA.253-256
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IkavoTnta Katavonong TG OLKOVORIKNS OpoAoyiac. Zvyvd, T
OIKOVOUIKY] OvAAvon kot €681KOTEPA 1) OVAALCT] TOV OKOVOUIKGV dOUDV
(industrial structure analysis) ayvootdvtor a6 to marketing kot Ta oteAéym tov. H
KATAVOTOT TOV EVVOLDV TNG MKPOOIKOVOUING, CUUTEpLAUBOVOUEVOV KOl TOV
KOVOVOV TG ayopds kai Tov poAovL TOv KpdTtovg, mapovcuiletar 6Ao kou mo
avaykoio Yo TNV eKTEAEON TOV KaBnUepvdV OpucTNPIOTATOV TOL J10WKNTH
TPOIOVTOG.

o Ikavotnra owvbuvvong ko TapakolovBnong TV avaykaiov
gpevvedv. O donmg Tpoidviog dev givar amapaitmrto va Swbitel Ta TPosoHvTa
evog gpeovnmy. Ba wpémer 6pwc vo dwbéter v wavomta alomoinong Kot
OUVOLAGHOD TOV AVAYKAIMV TATIPOPOPIDY (TOOTIKOV KOl TOGOTIKDYV), KaO®G Kal
™ JUvVaTOTNTA EQAPULOYNC TOV ATOTEASCUATOV TNG EPEVVOC OF TPUKTIKEG
epappoyég marketing. EmumAéov, Aoy tng vmapéng emayysApuatikdv ypapeiov
napoyns cvpfovAdv oyxenikdv pe To marketing, ypNoWo eival va VIGPYEL £vag
TOVAGYIOTOV OIKTTHG TPOTOVTOG TG EMYEIPTIONG OV Vo svvepyaletor pali Tovg
Kol va pmopei va d@osl pa vevbovvny yvoun oyxetikd pe myv ofic kol ™V
OMOTEAECUATIKOTNTA TOV £PYOV MOV TPAYUATOMOLEITAL amd T GUYKEKPWEVO
ypageio. Or dokmtég mpoidvrog emPaileton va VIOBETOVV £va TPUKTIKO TVELUQ
Kol vo obpfariovv OeTikd oTn Pelmon TG OTATAANG TOV TOPOV KAl 6T COOTH
ouvepyaoia (e TOUG eEMTEPIKOVS CUVEPYATES TOPOYNG SOUBOVAGV.

i Ikavotnra owiknong tTov dweodpov pedddmv mpombneng kar
TPocPopdv. Xmpic va givar arapaitnn 1 aApng yvoon os 0épato oxeTikd pe
™mv opyavmorn kol 0wiknon Tov Seopmv JpacTNPTHTOV TPodincng Kot
EMKOWVOVIOG, 0 S0IKNTS TPOIOVTOG eivarl okOmUO va £xel ™V KAvVOTHTA VO
evromiler kan va kaopilel TIg GUYKEKPLUEVES OVCWCTIKEG AVAYKES TPOMINCNG Yo

T0 TPOiGV TOV.

2.3.2 Yopika Xapiopata®

Ta wpocdvia mov £xovv avapepbel dev apkovv yw va eac@aricovv v

gmroyioc evog oteAéyoug mov gpyaletan ot Béon Tov Swwnty wPoidVTOG.

Xpewdlovtar kar opiopéva Wiaitepa yoxkd yxapiopota, pe GAda Adyw o

ovykekpuévn TpocemkdTnTe. Ta yapiocpata avtd gival coviBag épeuta, alld otnv

25 “Trparipyuai Awixnon Exdvopov Ipoivros”, [ewpyioc I Havryvpixne, Exdooerg Trapoding;
Abnva 1999, 0e).256-258
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wpaén €xer omodeytel T pmopovv va kaAlepynBovv. Ava@épovue To MO
OMNUAVTIKA:

= Empoviy kar Yzopovi. H smpovr}, n onoia doxipdleton oe cuvexh
Baon, vd TG Mo dVCKOAEG GVVONKEG, ivan éva ATAPAITNTO YUPAKTNPIOTIKO TOV
dwumm) mpoidvtog. H empovi) mpoimobéter avaroyn avtoremoidnon, 8appog kot
yoyxpaio. O 610G TPoidvtog O Tpémel va SIBETEL EXPOVT) KoL VITOUOVT| 0T,
TAQicW TOV MEPLYPAPOVTOL TOPATAV® Kol v givar dwntedeévog va epyaoTtel
oKANpa kot va enevdvoet ypovo. Opeilel va evepyel pue tov id10 Tpdmo Tov evepyel
Kot 0 Epapikd avetepds tov, va sivar dSwpkdG GE £YPNYopoTn, aAAd Kot va
TAPOUEVEL T)PELOC OKOPA KAl G OTIYUEG HEYAANG €VTAOT|S.

= Avrikeipevikomra. H avuikeypevikdétnta mov ogeilel va Swkpivet 1o
droumth Tpoidvtog, tnyalel and ™ Pabd nmeroibnon 6T n yvoun tov Ba wpénet
VO OVOOWIHOPPAVETOL V0 TACK OTIYU] O OUVAPTNOT LE TA YEYOVOTO
/petaPAntéc mov ) dnpovpyovv. Axdpa Ba Tpénet va givan £Tonog va viodetel
évav GAho tpomo dpdong dtav ta dedopéva petafdilovat.

= O&vdépkara ko Armdopatio. O S0t TPOIdVTOg 0Peilel va sivar
oe Béom va AapPaver ypiyyopa ano@aosls kai va Tig Tpaypatonotel. I to okomnd
avtd Bo mpémer va givar kavog va ofomolel kaTdAAnia TG SuQopeg
TANPOYOPIES, Yo Vo, Uopel vo TPoPAEREL TN PeALOVTIKY TTOpEin TNG AyOpds, TOV
AVTAY®OVIGULOD, TOV TPOTIUNOEDV TOV KOTUVIADTAV, TOV SIKTO®V Svopng Kat
oAV TV GAAOV petafintdv mov mbavd exnpedlovv To Tpoidv Tov. Tnv idw
oTiypn], N TANBOPA TOV ETAPOV KoL 1) HEYAAT gVOUVY] TOV SPUCTNPLOTHTOV TOL
dowmm TPpoidvTog, Tov Kavovv 10 KEVTIPO TeV TPoidvtav Tov. o v opain
Topeio. TOVG otV ayopd xal v avartoén tovg, Ba mpéner va eivar oe 0€om va
kepdilel pue SuhopaTikd TPOTO TNV VIOGTIHPEN TOV GLVEPYUTAOV TOV, HECA KOt
é€w omd v smyeipnon, ko cuyypoéveg va couPifaler Tig andyeg avtdv TOL
SWPWVOVV UE TIC ATOPAGELS TOV TOV APOPOVV.

T APIOTEG WKAVOTNTES OTIS OLETPOCOMIKEG oyéoerc’®. O droumtéc
TPoiovTog £0dehoVV TOV TEPIOCOTEPO YPOVO THG THEPAG TOVG OE EMAPEC ME
TPITOVG Kal Y T0 AOYyo antd Ypewletar vo £X0UV APIOTEC IKAVOTNTEG OTIG

dwumpocwmkic oyéoelg. O emTuymuévor dro1knTég eival avToi oV PTOPOvV va Ta

26 «Product Management”, Donald R. Lehmann-Russell S. Winer, Irwin Editions, Chicago 1997,p.14
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KaTaPEPOLV KaAd T000 ®G PEAN HaG Opadac, 660 Kal OTIS EMAPES TOVG e PEAT
AoV opadmv.

= MpoBvpia, Empéilewe xav EvawoOnoia. Ta mopanive
XAPOKTINPIOTIKE eMTPEMOVY O QLTOV oV Ta Owbéter, va petaepaler pe
CUYKEKPUEVA OPEAT TPOTOVG Ko afieg TNG OMUEPIVIIG ETMOYNG OTIS SWPNUICELS
Kot oTa duipopa mpoypappate tpoddnons. Onowog drowntig anyaivel aviifeta
LE TO PELHA TNG EMOYNG TOV Kl T0 cvoThua aEidv TG Kowveviag oty onoin (gt,

Oa mpémet vo avopével witepeg SVOKOAIEC 0TI oLYKEKPEVT) BEOT).

2.3.3 ®@vro”’

O droumtég mpoidvrog otnv Evpdnn gaivetar va avikovy katl ota 600 QUAC.
Zmv EAdda 10 m0600T0 TtV yovakdv mov gpyaloviar ot 0éon sivan peyaldtepo
and 6T oe dAdleg ydpeg xar pTavel 70 50%. H amaoydAnon apketdv YOvaK@V o1Tn
0éon omv EAAGSa dev Ba mpéner va Eapvialet, xabdg givar peydio 10 Tocootd TmV
YOVOUKGOV OV OLOKTOVV TTUYI0 TAVEMCTNHIOD, Kot avEAVETUL GUVEXDS TO TOCOGTO
TOV YOVOIKOV 7OV OTOKTOOV UETAMTUYKOVS TITAOVG, Tov Oempodvior «¢
Tpobnoeon Y v anacydAnon Kamowv oTeAEXous ot ovykekpévn Béon. Tlapd
TN OTUOVTIKY] CURUETOYN TOVG ®C SOKNTEG TPOIOVTOG, Ol YOVAIKEG OTTAvVIa QaiveTon
VO TPOAYOVTOL OE AVATEPES BETES, OGS avT TV droknTdv marketing.

To mocootd Yyvvakdv ot 0éon g dwiknong mPoidviog o GAdeg
evponaikég yopeg sivar yopniotepo. X I'olhia ptaver 1o 30%, eved ot Meydin
Bpetavioa 10 41%. H tdon amaocydéinong yvovawav ot 0éom omv Evponm sivar
adEovoa, Kot OVAPEVETAL vV YIVEL OO PE QUTH TOV AVOPDV.

Xnc HILA. ny ooppetoy tov yovaukdv ot 8éon givar Tepropiopévn, kabog
noAig to 10% 1twv SoiknTdv APoidvTog Eival yuvaikes, evéd og GALES EpEVveg PaiveTaL

OTL 70 GLYKEKPYLEVO TOGOCTO £ivot AKONA TO TEPLOPIGUEVO.

2.3.4 Huxia®
Olkeg oL épevveg mov £xovv mpaypatomombei ot Evpdnn, adld ko ong
TEPIOCOTEPEG YDPEG Sebvidg, ovpeovovy 6Tt 1 Béom Tov douUMT] TPOIOVTOG

amooYOAEl OTEAEYM OV £YOVV OXETIKA MIKPY) nkuc_ia, pe peyGAn ovykEVIpWOTN o€

77wy eEEMEN TG Somg pe SrouanTéic MPOIGVTOG KL TO EMYEPNOLAKO TEPIBdAlov”- AdaxTopuci
Swrpipn OIA, Kigondtpa Beiobroov, Abiiva 1999, oghl158

% «y eEAaEN Tg Somg pe SroumTig mPOIGVTOG Kt TO EMEYEIPNCLAKS TEPIBEIAOV”- AdaKTOPIKT
SwrmpPn ONA, Kisordrpa Bedovroon, Abva 1999, 6erl156-157
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nukieg péxpr 35 etdv, N Kol HIKPOTEPNG YW TOVS OOKNTEG KATAVUAOTIKOV
wpoidvimv. Ot doumtég Popnyavikdv Tpoidvimv GAivETAL 68 KATOEG TEPUTTMOCELS
va givan Aiyo Mo @pot amd Tovg SKNTEG KATAVAADTIKOV TPOIOVI®V, YOpic Op®g
N NAia va Eemepvd oe kapio mepittmon ™ péon Twh tov 39 etov. Eivar pavepd
and To gvpnuate 6Tl T ovykekpyévn Béom amotedel ompeio exxivnormg g
otadodpopiag Twv oteex®V OV GVVEYILOVVY TNV TOPEIN TOVG GTO AVATEPU LEPUPYIKA
Kapdike ko, AOY® TG CUYKEVIP®ONG OTK, CUYKEKPYUEVEG MAKIES, aVAPEVETOL 1
TAPALOVY TOVG oTT 80T va gival GXETIKA TEPLOPIGUEVT).

Il'evikdtepa @aivetor 6T 1 nAKio TOV GTEAEYOV TOV £pYAlovTal ¢ SLOWKMTEG
wpoidvrog pervverar. Iaimdtepeg peréteg vrootpllav OTL Ta GCUYKEKPIUEVA CTEAEYT
giyav oyeTika peyaAvtepn niia, xabdg n mAewoyneic écev amaviovoav siyav
niia and 31 éwg xar 40 ém. H dwwpopomoinon deiyvel 1660 v e£EMEn g Béong
Kot TV dpactnplotitov ¢ oty Evpdm, 6co kot v xaAvtepn a&omoinon g
eunepiag oy £Yovv avVATTOEEL Ol EMYEPNOELS YL TNV XPTOT] TG OPYAVAOTIKTG SOUNC,
nov pmopel va petofifaletar pe ™ PO AVOALTIKOTEP®OV EKTTUOEVTIKOV

TPOYPOUUATOV KOl GUVEPYUCINGS.

2.3.5 Enincdo onovddv?

TovAdotov TavemompIokT) EKTAIOEVOT) EIYE 1) CUVIPINTIKY TAEWOYTQIN TOV
dowmTOV TPOIOVTOG 08 OALG TG £pEVVEG IOV £Yovv mpaypatTonomdei oto yopo. O
LETATTULOKOG TITAOG amoTeAEL TPOGOV OV di1EeTav KATOwL S101KNTEG TPOTOVTOG 6TO
TopehBOv, evd amarteiton Ao KOl TEPIGGOTEPO YO TNV €pyacio ce Béom dwoum)
TPOIOVTOC, KVPIME OTA KATAVOAMTIKE aAAG Ko OTA POENYOVIKE TPOTOVTO KAl 6T
YOPO RO,

To amoteréopota TV €PELVAOV MOV E£Yovv mpaypatomomnBel debvig won
avoAvovy T Béom TeV SKNTOV TPOIOVTOG, TapoLctdlovv dwpopés. Xe xdpeg OmWC
N Néa Zniavdia, peydlo TOGOOTO TOV GTEAEYDV KATEXOLV TPMOTO TTLYIO, AV KAl 1)
TASOYNEeia TOVg KoTEXEL peTamrTuyaks Titho. Z Meydin Bpetavia, 10 1060010 TV

domTdv TPoidvTog pe petamTu ko TTAo poMg @tavet to 13%.

¥ «y e@éw;q‘ g Somig pe SwoumTég TPoltvTog Kat To emyeIpNorKS epdllov”- AdakTopikt
SwrpiPny OTIA, Kieomazpa Bedobroon, Abva 1999, cedl159-160
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ExnaiSevon Mef'phy&Gorchels 1996 | Havnyvpaxnc 1994 Hankinson&Cowl'dng 1997
Néa Zniavdie, n=305 El\ada, n=49 Meyddn Bperavia, n=53
AvKEW0 1,60% 2,00% 6,00%
Avatepn 16,70% - 820% 81%
Avotam 33,80% 36,70%
Meteknoidevon 13,40% - &
Metartvyako 34,40% 53,10% 13,00%

IIpyés: «O péiog tov ikt Rpoiovros etyv clinviky apaypanikomyray, Havypopdaxys I,
Kévipo ‘Epevvas Oixovourkov [lavemoryuioo AOnyvov, 1994; “How to improve Product
Management Effectiveness”, MurphyW.& Gorchels L., Industrial Marketing Management, Vol.25,
p.47-58, 1996; “Branding In Practice:The Profile and Role of Brand Managers in the UK”,
Hankinson G. & Cowking P., Journal of Marketing Management, Vol. 13, p.239-262, 1997

Ov  mepwoodtepor  dwoumtég mpoidvtog ommv  Evpdan eaiveton  va
amoropfavoov ™ 0éom Paciopevor otV TLTKI TOLG £KTAidEvoTn Kot Oyt oTNV
TpoTyodpev epmepio. Toug . Mapd ™) yeviky tdon, 0 peTamTLaKdC TiThog Sev
kpivetor mavtod oamapaimrog. Xtn laAlia yw mapaderypa, poig to 14% tov
OTEAEXDV KATEXOUV TETOWVL £I00VE TITAO, GV KOl 1) TWAVEMOTNUWKY UOpO®OT
Oswpeiton anopaitntn, kabdg 0 95,3% 10V otedeydv ™ dwbétovv. g HILA.
ayopa £ival AyOTEPO OVTOYOVIOTIKT] KOl OEV ATOITOVVTOL O IBIEG TUTIKES YVDCEL Yo
vo gpyootel éva OTEAEXOG ®G OKMTIG Tpoidvtog. Ztnv wpdén divoviar moAv
MEPLOCOTEPEG TPOOTTIKES oTad0dpopiag o1 cuykekpévn B€om og avBpdrovg OV
dev £YOVV TAVEMOCTNUINKT] LOPPOOT).

2.3.6 Epncipia’!

Aby® 10V vEQPOoD NG NAKIAG TV SOIKNTOV TPOIGVIOS, TOV TAPOVCLACTNKE
mopanive, 1M eumepio Ttovg avopéverar va givor oyxetikd zwepwpwopévy. H
CUYKEKPYEVT] SWTICTOOT £XEL ATOSEYTEL KO EPELVIITIKG GE p OGP amd PEAETEG
oL £3wav £ueaoct o€ pia 1) TEPIOCOTEPES UNO TIC TAPEKAT® SWOTACES EUTEDING
TOV oTEAEYDV OV gpyalovtav ot Oéon:

¢ Eunepio otov kAado xar ot emygipnon
e Eureipio o cvykekpyévn 8éon epyaciag
Xe OAeg TIC MOPUTAVEO OWICTACES @aiverar OTL Ol MO TPOCPATEG EPEVVEG

OCVUPOVODY 670 OTL 01 S101KNTEG TPOTOVTOG £XOVV TEPIOPICUEVT EUTEIPIQ, YEYOVOG TTOD

3 «Women Consumer Product Managers in France”, Panigyrakis G.-Glynnl., Marketing
Perspectives, Vol.2, 1992, p.265-290

3 “H gESMEN TG Sopig pe SLOWKNTEG TPOTOVTOS Kar TO EMELPNGIAKS TEPIBGALOV™- ABaKTOPIKT)
Swrpipny OIA, Kisomdrpa Belotroon, ABiva 1999, cer160-162
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TOVG SVOKOAEDEL OTO VA EKTEAECOVV TOV TOAVTAOKO POAO TOVG OV ATALTEL AVAAVOT),
INUoVPYIKOTHTA, GUVTOVIoNO, TTEWd Kat Nyeoia’’. Te oplopéves TAVING TEPITTOCEL
ol emygpnoe {NTovv va oTEAEYDCOVV TO TUNUA UE TEPIGGATEPO KAUTUPTIOUEVO
TPooOMKO Yt Ty 0€om Ko TpocrauPavovtor oG S10tkNTéG TPoldVTog GTEAEY amd
aleg emyepnoew. Térowv sidovg amdgaocn Aapfdveton cuviBeg AdY® g
MEPOPICUEVIIC VTOOOUNG KoL YVAOONG OYETIKA pe TN Asttovpyia g Oéong otig
emyepnoe mov Aapfavouvv v ardeact. Alya eivan to oteAéym mov gAmilovv va
ENOEEANO0VV A0 TNV ECMOTEPIKT SVVAUIKY], ILE TPOOTTIKT TOPAYWYNG, VIOAOYILOVTAG
va mapapeivouv oty eTapeio oty omoia Ppickovial. XtV TPAYUATIKOTNTO Ot
Sdroumtég opeilovy va aAralovv cuyva emyeipnomn Yo va KaTa@Eépouvv vo. Kepdicovv
pw Béom epapykd avatepn.

H mpa&n deiyver 6T dev vmdpyel kavovag mov vo woydel debvdg kar va
kaBopilel 1600 TG OMOVOEG GGO KAl TNV OTOLTOVUEVT] TTPOTYOVUEVT) EUTEWPIO £VOG
doumm wpoidvioc. Av Kal O KOTOEG MEPTTMOOCELS TO. GTEAEYN TPOEPYOVTOL OO
SWPMUICTIKESG EMYEPHOEL 1] A6 TO YDBPO TOV TOANCE®Y, CLVNOWC £va VEO OTEAEXOG
avaiapPaver ) 6éon Tov Ponbod S0 T TPOIGVTOG GTNV apPYT] TNG KOPLEPUS TOV.

O dwumtéc mpoidvTog YeVIKA @aivetan va €xovv OAeg T Tpoimobécelg Y
éva Aapmpo pédhov. H yeviki) Toug appodidTnta Kol ot GUYVES ERAPES HE TNV AVATATT
doikmon, Tovg KabeTOVV MG TOVG KAAVTEPOLS VIOYNPIOVE Yo i YPTYopn Gvodo e
avatepeg OwoknTkég Béoeig, KATL OV wWoYLEL aveEdpTnTa amd TNV emAsyouevn
opyavmon and v taipsia. ZOpUQovVe pE TIG CLAAEYHEVES TANPOPOPIES, paiveTal 6T
10 80% fyivovtal SievBuviég marketing ko t0 48% katopBdvovv otn cvvéysw va

@Bdcovy ot yevik] Siebbuver .

24 TA TIMPOBAHMATA I10Y ANTIMETQIIZOYN Ol AIOIKHTEZ
MPOTONTOZ L THN KA@GHMEPINH TOYE EPFAZIA™
H Bifhoypagia ta tedevtaio (povia £deife 0Tt Ta kupdtepa TpofAnpata oL
AVTIETOTILOVY 01 S101KNTEG TPOTOVTOG OPEIAOVTAL GTOVG TOPAKAT® TAPAYOVTEG:
+ X10 Kkevd mov vmapyer petafd appodomrov kol ggovoudv. O

doumtég mpoidviog cuvibweg Exovv TANBGPA APHOSOTHTOV AVAPOPIKA UE TG

32 “Brand Strategy”, John M. Murphy, Prentice Hall Editions, New York 1990

3% «Le Profil du Chef de Produit Francais®, Panigyrakis G., Revieu Francais de Gestion,
September-October, 1989, p.23-31

* “Problems and Future of the Brand Management Structure in the Fast Moving Consumer
Goods Industry: The Viewpoint of Brand Managers in Greece”, George G. Panigyrakis- Cleopatra
A.Veloutsou, Journal of Marketing Management, Vol.16, Nol, 2000, p-170-174
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ENMVVHIES Yo TIG OToieg givar vevBuvoLy aAdd dev £YOVV KoL TNV ORapaiTTy
e£ovoin TPOKEWEVOL Va PEPOVV €1 TEPAG TIC APUOIOTNTES OVTEC.

Ztov apifpd xou otV TOWKIAMO TV EXOQPAOV oV ypewaleral vo
avartoéovv, Kabdg Kol GTOV YPOVO 7OV AMULTELTOL Y. VA SMULOVPYTICOVV TIG
enaPég avtég. O d1omTEG TPOTIOVTOG YPEWLETAL VA GVUVTOVICOVV POPETIKES
OUAOEC ECMTEPIKDV KUl EEMTEPIKOV CUVEPYUTAOV, LE SOPOPETIKES TPOGOOKIES KO
d14Beon GLVEICPOPAS OTNV EMTLYIN TNG EXOVVNIOG.

2nc emaQEg Toug pe Tovg emPBAETOVTES TOVL £pYoV Tovg. Ot S0k TG
TPOIOVTOG cUVHBMG TaPATOVIOUVTIAL OTL Ol AVATEPOL TOVG dev Tovg otnpilovv
apketd ot1o €pyo TOUG KU au@oPnrovv T Texvikég myeoiag (leadership
techniques) ov avtoi xpNoYOTOLOVV.

2V avemapK mEPLYpAEn ToV appodotitov g Béong epyaciag
TOVG.

Zmv acdeewr Tov PpOAOL TOVG, M OToin AVEAVEL TN GLVOAIKY ViAo
™G epyaciag.

2tov mePoptopévo xpdvo mov £xovv ot ddbecty Tovg.

Zmy eumloKk TOVG OTIG KUOMUEPIVEC TAKTIKEG TECES TNG GOVAEWIG
oV SVCYEPOivEL TNV BVVATOTNTA CUUUETOYNS TOVG O QVARTLEN CTPATIYIKOV
TPOYPAUUATOV.

v éMeyn wavomonTikov apifpod fondadv mov va tovg Ponda
oToV Kadnuepwod eopto spyaoiag.3 >

2TV avenapkn vIooTHPEN ™S avaTaTng dtoiknone. Avti ekppaletal
UE TAPAYOVTEG OT®OG O MEPLOPICHEVOC YPOVOG TTOV TPOCPEPETAL YL EKMAUIOELON
TOV S0KNTOV TPOIOVTOG Kol TO 1Eepapyikd status mov 1 avdtaty owiknom
amoAapPaver.

I'evikd o mpémet va movpe OTL 01 SOWKMTEG TTPOIOVTOG TPOTEIVOVV KATOEG

Moeg ota wapandve mpofAfpate. Ot TEPIGGOTEPOL aNd AVTOVG MOTEVOVY OTL O

xupdtepa TpoPAiuata Bo AvBodv av BertiwBolv or oxfoelg petafd avtdv, TeV

ECWTEPIKDOV Kal TV sEWTEPIKDOV ovvepyotdv, av vrdapiel Peitioon tov tpdmov

doiknong tov ypdvov tovg (time management) kor av avartuyxBovv JrotkmTikég

TPOKTIKEG TTOV B S1EvKOoALVOLY TNV Kadnuepvi] epyacio Tovg.

* Give Prodﬁct Managers a chance to do their Job”, William J Wickman, American Banker,
Vol.164, No.4, 1999, p.12
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IIpwv mavieg xieicovpe T0 CUYKEKPWEVO KOUPATL TTPETEL VO, TOVIGOVUE OTL
népa and to mapondve mpoPAnuata mov oxetilovion pe T @OoM NG SoVALIS, Ot
SN TEG TPOTOVTOG AVTYETOTILOVV Ko KAmow dAda pofAfpata Tov oxeti{ovtot pue
T oAAayEg mov €xovv enéABeEL 610 TEPIPGArov 010 oToio KarohvTal Vo avarTdEovV
g Spucmpuomtic 1ouc. Mo ocuykekpyéva, 1 EPPAVION VEBV TEXVOAOTIOV, 1)
avénomn mg dVvaung TOV MOVEUTOP®MV KOL O KOTOUKEPUATIONOG TOV KATAVOIADTIKOV
ayophv givar Kamoleg amd TG aAlayég Tov o1 JouMTEG TPoidviwv Ba mpémetl va
AdBovv onpavtikd vIoy.

Katapydc, n peyoridtepn oAhaym v TEASVTAIOV XPOVOV £ival 1) EVIVTOCLOKY
TpO0doc ™G TEXVOAOYiOG. Me v avartuén kot T xprioT 1oV d1ebvoidc TPoiovTiKo
k®dwca (Universal Product Code), Tovg aviyventég havikdv otorgeiov (retail scanner
data) kar Ta mpoyphpupate dpeong kepdopopiag TV TPOIOVIOV, 1 KAVOTNTO TOV
doumtdv poidvtog va emnpedlovv TG AMOPACEL; avoQopikd pe to stock Tov
AMAVEPTOpOV PEWOBTKE CUOVTIKA.

Emmiéov, n oOvaun tov Awvépmopmv OAo kar peyoAdver kabdg autoi
AVOKOAOTTOUV 6T TOALOL KATAVOA®TES givar TALOV MOTOL 6TO KATAGTNUA TOVG Kot
ol ong emOVLMIES. ¢ amoTEAEoUN QUTOD TOV YEYOVOTOG TOAAOL TOPATNPNTEG
TpoPAimovv 6T ot Awvépmopot Ba mpoonaBodv 6o kot TEPLOGHTEPO VO EMPAAAOVY
TOVG S1KOVG TOVG OHPOVG AVAPOPIKA HE TIV TAPAS00T| TOV TPOIOVIWV, TO SWPNUICTIKO
Tpémo mapovciaong tov mpoidoviwv (advertising format), v ToAdynon ko v
TOWTNTA, OTOYXENR TTOV TAPASOCIKA EAEYXOVTAV OO TOVS OOIKTTEG TPOIOVTMV.

Emiong, o1 xatovalmtég yivovior 6Ao kot mo amoutntikoi. BAEmovv tovg
EQVTOVG TOVG TEPLIEGOTEPO MG EEYwPLoTong Katavarwtég (individual consumers) mapd
¢ palum ayopd (mass market). Q¢ 0TOTEAEGHO TOV TAPATAV®, £XOVV YiveL AYOTEPO
gvaiontot (susceptible) omv palun dwehuion ko Atydtepor «miotod» (loyal) ota
wpoidvta mov Swenuilovral o eBvikd eminedo. Emmiiov, £psuveg deixvouv 6T o1
KOTavoAMTEG, TPOKEWEVOL va  givar eviog Tov  opiov  Tov  ££0dmv  Tov
TPOVIOAOYIGHOD TOVG OTPEPOVTIAL OAO KAl TEPIGGOTEPO OTIKS EMOVUUIES TOV
EUTOPIKGV KaTaoTnudtov (retail store brands).

Ipokeévov Aoutdv o1 dtoknTég TPoidvtwv va aviencEEADovY oTIC TOPUTAVE

aAAoyéc Oa mpémel va mPoomabNoouV Vo TAVE MO . KOVIQ GTOVG KATUVAAMTEG TMV

3 “Key Components in Product Management Success (and Failure)”, Van R. Wood-Sudhir Tandon,
Journal of Product & Brand Management, Vol.3, Nol, 1994, p.19-25
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TPOIOVTIOV Ko pe 6Aa ta péca mov SwOETOVY, va KAVOuV PeyaAvTepT) SOVAEWL OE
KGOe EeYmproTd KOPUPATL TNG AYOPAS KoL VA, YVOPIGOUV 0G0 TO dUvaTOV KAADTEPN TOVG
AQVEPUTOPOVG KOl T GLOTHUATA oL avToi ypnowomowVv. Téhog Oa mpénrer va
GLYKEVIPAOVOLV Kol VO GIATPAPOVY OAO KAl TEPIOCHTEPES TANPOPOPIEG TPOKEWEVOL

va IpordPovv perhovtikég dvopeveic arlayéc.
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B. O AIOIKHTHE TITPOIONTOX XITIE EYPQIIAIKEX
ENIXEIPHIEIX

EIXATI'QI'H

210 onueio avtd xpivetan amapaimro vo eEgtdoovpe kamow Wwitepa
XUPAKTNPICTIKA TOV S0IKNTOV Tpoidvtog otnv Evpdnn €101 dote o1 cuvéysio ™
gpyaciog va kataotel duvart 1 ovykpon pe tovg lanmveg dowkmtég TPOidvTod.
[Ipoxewévov va xatardfoupe mog epydlovial o1 evpomaiol S101knTég TPoidvTog Oa
e€etdoovpe TOV TPOTMO pPE TOV OMOI0 SEKMEPALDVOVTOL Ol PBaoiKEG Sl0KNTIKEG
AE1TOVPYIEG TOV TPOYPORUATIOHOD, TNG GTEAEXMONG, TNG devBLVON KAt TOV EAEYYOL
oTIS eVpOTAiKEG emyepnoels. Emiong Ba avapépouvpe kamow YEVIKE YapaKTpioTIKA
OV TPOMOV CLUTEPPOPAS TV gvpomaimv managers. Téhog Ba avapépovue kot
KATOWL GTOLEIN avaPOPIKE e TIC SpacTPIOTNTEG T®V S0KNTOV TPOIGVTOG TTOV TOVG
KaOotovV EEYMPLOTONE Ko Glyovpa SPOPETIKOVS UTO TOVS WAMVES CUVOIEAPOVG

TOVC.

1. IPOTPAMMATIEZMOEX - OPFANQXIH - ILTEAEXQIH -
AIEY®OYNZIH - HI'EXZIA - EAEI'XOX XITIE EYPQIIAIKEX
EMIXEIPHZEIZY

1.1 PO PAMMATIZEMOZX

IMpoypappaticpoc sivor 1 €mA0yN TOV OTOYOL KAl TOV AVIIKEYEVIKOV
OKOTIMV UG EMYEIPNONG OTO GUVOAS NG 1 Yo Ta EMUEPOVS TUNUATA NG KOl T
eEMAOYN TOV pEo®V yw TV enitevén tov mpoavapepféviav. O mpoypappancuog
anortel ao@aAdg ™ Afyn aro@dosmv. Ot evpeTaiot SOKNTEG TPOIOVTOS AVAPOPIKE
uE TOV mpoypappatTiopnd Exovv cuovidwg Bpayvxpdévio mpocavatortopd. O Bacikdg
Aoyog yU'avtd eivarl 1o yeyovog 0Tt ot SoknTéG mpoidvtog mapapévouy otig Béoelg

TOUG Y £V GYETIKA kPO YPOVIKO SioTnua kot £T61 Ol UDOTIKED) OTOPACEL

7 “Tyykprrucly pedéty Tov Tpémov Swiknorng Tev Apspikevikdv xar larovik@v ko
Evpondaikdv Emyzsipriceov”’- Amhopotikn spyacia OIA, Havayiwmg Obrgiog, Abfva 1998,
oel.35-48
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oAV, YPEDVOVTOL 6’ aVTOVG OV T Aafav kot Tov 610 peta&d €yovv mpoaydel N
axopo Exyovv aArater emyeipnon.

I'evikd oTig EVPOTAIKEG EMYEPNOELS Ot ATOPACEL, Aapfavovial kvpimg ard
puepovopéva atopa kot ouvifog povo Alyor ovoppetéyovv ot Swdwoacio. Kotd
CUVETEW QPO PG Ta M amdépaot £xel Anedel, 8o mpiner va mepacel Kot og GAAL
aropa mpokeyévou va vAomomBei, dtopa Gpmg OV UTopel vo £XOVV SPOPETIKEG
afieg kAl SWQOPETIKEG AVTIMAYEL, OVAQPOPIKE WUE TO TOW Eival TPAYUATIKE TO
TpOPAnua ka1 o evdederypévog tpomog emidvorg tov. Etor opwg n Aqyn pog
anéeaong sivar pdAdov ypiryopn oAl n epappoy g givar ypovoPopa kol amontel
TOALOVG cLUPPaCOVS Ao TOVg managers oL £X0VV SPOPETIKEG amdOYEeLS. Me Alya
AOY0, OTIG EVPOMATKEG EMYEPNOELS 1) SVVATOTNTA Y10 T AT TG AmOPAcTS Kot 1
gvBvVN Tapaywpeitar oe cuykekpéva dTopa.

Eniong Ba mpéner va modpe 6L 0TS cVpOTOIKEG EMYEPNCES Ol ATOPACELS
Eexvodv amd TNV KOPLET TG EMYEIPNONG KOl TPOYWPOLV TPog Ta Katw. Tig
ATOQACELS OTIPATNYIKNG onpaciag Aapufdver o yevikdg devbuvtic, agov TpdTa
ovpPovAentel Katl Tovg S1EVBVVTEG TOV EMPEPOVS TUNUATMOV, KAL OTT) GUVEXEWL AVTEG
Ol AMOPACEL TEPVOVV TPOG VAOTOINOT) 6T0. S19Qopa TUNROTA. X OTL £XEL VAL KAVEL
TOPU pe ToVg doumTég TPOidvTog, avtoi cuvifg Aaufavovy amoPAcEL TUKTIKTG
ONUOciaG AV KOl KATOES QOPEG GULUUETEXOLV KOl GTOV UECO-HOKPOTPOBECHO

TPOYPAUNATICUO.

1.2 OPFANQXH

INa va Asitovpyfoel cwotd po emyeipnon Oa Tpénel va opyavmbei pu dopn
YW TOV GUVIOVICUS TOV avOpOTIVeOV TPooTafeldv £T01 OOTE OAOL VA GUVEIGPEPOLV
amOdOTIKG KOl GMOTEAECUATIKG GTOVG GKOTOVS TNG. Avtd PBéPana mpovmodéter tov
opwopud porwv Kat eVBUVOV.

O svponaikég emyepnoel; divouv Yevikd éupacm otnv otopiki] gvdovn
KAVOVTOG TPOOTAOEIES VO SLEVKPLVICOVV Kol Vot KAVOUV GaPES oG tval vevfuvog
Y KOs TI. ApKETA CLYVE CUYKEKPIPEVES TTEPLYpaPEG Béoemv spyaciag kdvouv caem
™MV @bon kor TV £KTaon TV oTopk®@v svbovav. TloAléc pdhota stapeieg sival
EMTUYNUEVEG  YPTICYOTOLDVTIAG EMONUES YPAPEWOKPATIKEG OPYAVOTIKEG OOEC.
Avagopikd thpa pe TNV opyavemowkr] KovAtodpa Ba mpémer va movpe 6Tl TOpQ
tedevtaia yiveton tpoonddew va evioyulei o porog Tng ovtmg dote o1 epyaldpevor

va TaTilovTol TEPIGGOTEPO HE TNV ETAPEID Kot AIYOTEPO HE TO EMAYYEAUQL.
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b 2T EALNOSH

H otedéymon amortei tov mpocdiopiopd tov avoyk@v oo avlpimvoug
TOPOVG KAl Y1 EXAVIPWOT] TNG OPYOVAOTIKNG SOUNG UE IKavovg avBpdmove. Extog and
™ wdKaoio ARYNG ATOPACE®Y, 01 EVPOTAIKEG ETYEPNOES TPOocAaufdvouy Yo T
B¢om tov ST TPOIOVTOG TOGO ATOPOiTOVS TAVEMGTNUIDY 660 kot epyalopévoug
and dilec emyepnoels. XopaKTNPIGTIKO TOV EMYEPNCEDV AVTOV Eival Kat 1
dwdwkacio  a&oddynong. Xvvnbwog 1 amddoon TV  oteEAeydv  a&loAoyeitat
TOVAGYIGTOV pia POPE TO YPOVO Kl OF APKETEG TEPUTTOOELS avadempeital TEPLOSIKA
xatd ™ Sdpkewr g ypovids. I'evikd, n Tpocoyn katd v a&iohdynorn sondletan
ota Ppoyuypovic ATOTEAEGPATA KOt GTI GUVEPOUT TOV KAOE aTOpov EEYOPIOTA GTOVG
otoxovg g emyeipnong. EmumAfov ot duwpopomomoeig ot avéncelg tov pichov,
wov Pacilovtar oty 0&0AdYNoN ™G ATOMIKNG omddooNs sival TOAD GNUAVTIKY|
wWaitepa oto avotepa enineda g dtownTikng epapyios. TELog, og OTL £xgl va Kaver
HE TS TPOAYMYES Ol EVPOMUIKEG emyepnoel; Pacilovior kvpimwg GTNV ATOUIKN
anodoon.

I'evikd, av ko1 01 eVpOROIKEC EMYEPNOE TAPEXOLV GLVEXT AVATTUVEN,
EKTTUOSVTIKEG evEPYElEG avalopPavovior pe S1oTakTikOTNTo, eEontiog Tov KOGTOUG
MOV oLVETGyovTal Kalt Tov @OPBov OTL Ta exmAdevOpEVO ATopa pmopEl va
uetamndnoovy oe dAAn emyeipnon. Etol ov epyalduevol cuyva ekmadevoviol o€
e€edkevpéveg Aettovpyieg mov cLVBOE 0ONYOVV GE HOVOTATIE KAPEPAS EVTOS TNG
emyeipnone. Ilpwv xAeioovpe ovtd 10 Woppdm ailer va onueubcovpe OTL Ot
epyalopevor @ofouvtar 6Tl pmopei vo amoAvBolvV Ge TEPLOOOVS OWKOVOUIKNIG
dvompayiog, YEYovog TOL aVOTOQELKTA GLUPBAAAEL OGNV emiTAON TOV ALGONHATOG

AVOACPUAELOG.

LAATEYOYNLH-HIEZIA

H d1e06vvon aepiapfaverl ) dwdikacio emppomng Tov avlpOnTv £T01 MCTE
avtol va  ovvelopépovv oty emitevén Tewv otoxov ¢ emyeipnong. Iho
OCUYKEKPIUEVE OVOEEPETAL OTIV MYECIO, TNV VAOKIVIION Kol THV EMKOWVOViO.
Avapopikd pe v enkovovio Oo TpERel vo TOVPE OTL OTIS EVPORATKES ETLYEPTOELG
avth Eexvd cvvpbag and Tave Ttpog Ta kate kat facifetar oe peydho Babud oto
Ypartd Aoyo. Ot dievbuviéc ivar cuvnBeg avtoi mov anoacilovy Kot o1 vProTdpevol

TOVG £iVOl QVTOL TOV VAOTTOOVV TIG OTOPACELS AVTEC.
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2e Om £yel vo xdvel pe v S0KNTIKN TPOUKTIKN TG NYEciag, Ba mpénel va
TovpUE OTL 01 NYETES (KAl KOT EMEKTAOT Ol SOIKNTES TPOTOVTOG, v Tovg Bewpnoovye
NYETES) AVTIPETOTLOVTAL WG ANATEG ANOPAGE®V, Bpickovial EMKEPUALIC TG ouddag
TOUG Kat avapévetar va givar kaBodnyntikoi, duvatoi, cTabepoi KoL amoPUcIoUEVOL.
‘Epyo tovg givar va cvvdvalovv tigc dwpopetikéc a&isg, aAdd 1 éppacn mov diveton
GTOV OTOUIKIGHO, O TNV KOWOVIK YEVIKA Kt TIS EMLYEPNCELS EIOKOTEP, UTOPEL VO
gunodioel ™ ovvepyacio. Avapévetar 6Tt ol dokNTEG TPOidvTog mpofaivovv ot
ATOPACIOTIKEG EVEPYEIEG KAl KadioToUv caen TV KatehBuvon tng opddog akdpuae Kot
av avtd onuaiver queon avamapadeon pe 660vVE SwEMVOLV. Av Kal ot S10KNTEG
Tpoidvtog epydloviar okKANpa, 6ivouvv peydAn onpacia oty tpocomk tovg {on Kot

mv Eexwpilovv omd TV eMAYYEALOTIKT.

“Hu

g D NS

And v mhevpd TtV gvpomaiwv managers 1 dwdikacie TOV AEyyov
neprapfaver tov kabopiopd standards, v pétpnon g amodoong Ko T didpHwon
avemBountov anoxkiicewv. H dwiknmon tov svporaikdv emyspnoeov amutel ™
0£omon CUYKEKPYWEVOV AVTIKEWWEVIKOV OTOYOV e PACT TOLG OMoiovg pPeTpliTan 1
atopkn] amédoon. Me avtdév Tov TPOTO UTOPOUV Ol AVATEPOL VA ATOODCOVV TG
OMOKAICES OE GLYKEKPLEVO ATOUN TOV ivar avTopata vasvBuva vy T d16pOwon
tovc. 'Etol dpme, oty tpoonadewr Yo va peyiotononBovv ta 0TOMKE GO TEAEGLOTA
Prartetar 1 opadkn) anddoon. Télog O mpémer va movUe OTL OTIS ETONPEIES AVTEG
yivetal meplopopévn ypiot Tov KOKA@V gAEYYOV TOWTNTS, KATL TOV dev 1oy 0eL Yia

TS WTOVIKEG Kot TOv Ba EETACOVULE OTO EMOUEVO KEPAAALO.

Katapyds, oto onupeio avtd ypewaletar va ovo@EPOLHE KATOW YEVIKG
’ r 7 38 4
XOPAKTNPIGTIKG GOUTEPLPOPAS TOV EVPOTAIMV managers Kol Kot ETEKTAOT Kol TOV
doumTdv TPoidvtog. Or evpomaiol Aowdv managers:

1. eivon TpocavatoMopEVOL KPS OTO ATOTEAEGUATA

3® “Big In Asia”, Michael Backman-Charlotte Butler, Palgravo-Macmillan Editions, Great Britain
2003, p.148
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10.
11.

12.

Ocwpovv 411 KGvouv koAl TN SovAswd Tovg uévo Htav ot gmbvunToi 6TOYOL
emruyyavovtol

apéokovtal oTo va maipvovv tpmToPoviieg kat va givar Snpovpyikoi
Bswpovv 6TL 1) OKANPT SOVALWL PETPAEL TAVE® 0T’ OAL

mMoTEVOVV OTL 0L GKANPEG 0d1YYiES eivar TPOSPANTIKES KOt OTL VIOVOUEDOVV TNV
TPOCHOTIKY] OAOKANPOOT)

Aappdavovv g SwTayEG MG TPOTAGELS TOV UAOPOVV Va. TpoToTouBodv Kat vo
BeAtioBovv

TPOTWOVV TIG IKPEG OMAdES Kat TN AtydTepn) duvath emifieym

ap£0KOVTAL OO EMOYYEANOTIKG TaSidw

TPOTOUVV TIG Alyeg addd peyding dripkewg adeleg amd TV epyacio
TPOTIUOVV VO TANPAOVOVTAL AVAAOYA UE TNV a030061 TOVG

ApEOKOVTIOL OTO JVVOUICHO OV VILAPYEL OTA. EPYACUIKE meetings-Ta meetings
YU avT0Vg £ivan £vag TPOTOG Yuo va EKQPACOVV TIG AROWELS TOVG
evdwpépovial va yvopilovv Ta TAvIa avoQopiKd pe v emiyeipnon omyv
onoia Sovigvovv

Ilépo amd 1o mopamdve YEVIKA YAPEKTNPIOTIKA TOV EVPOTOIMV Mmanagers

xpewietar va emxevipmbovpe 6Tovg dokNTég Tpoidvtoc. Epsuveg mov £xovv yivel

omv Evpomy’’ avopopid pe Ta YOpaKTpIcTIKG Kal TO pOlo TV svponainv

OKNTOV TPOidVTOg £X0VV KoTaANEEL o8 Kamow ovumepdopata, Ta Onoin KpiveTal

okOmuo va. avapepBoiv. ZOpQmva AoV pe TG EPEVVEC OVTEG O PECOG SOKNTIG

wpoidvrog otnv Evpomn:

1.
2.

glval oYeTIKA VEOG KAl APKETA HOPPOUEVOS

AapPdaver oyetucd pikpn katdption ot doviewd tov (job-related training) oe
oUYKPION UE GAAL ETQYYEAUQTA

gtvan vELOVVOC Y TEPLOTOTEPA ATO EVa TPOTOVTA

£xel wkpn avapén oty ToAdynomn kot ot dwvout (ETA0YY KaTasTUATOV
KOl OWOTPOYROTEDOELS LE AVEPUTOPOVG)

pével mepimov dvo pe Tpio ypoévia oty 8Eom potov va mpoayHsi

ocuviiBug Béter Bpayunpddecovs 6TOYXOVE

coppeTéxel oty opdda wov Swpopeaver T orpatnykny poli  pe

QVTUTPOOOROVE KOl GAA®V TUNHATOV OGS Ol TWANCELG

9 “Branding in Practice:The profile and role of brand managers in the UK”, Graham Hankinson-
Philipa Cowking, Journal Of Marketing Management, Vol.13, No.4, 1997, 257-258
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8. cuvnbwg n Mnpopn tov sivor éva mocooTd Ttov budget Tov dwrtiBeTan Y
mpo®BnoN Kot Y Srpnon

I'evikd n dwiknmon 1wv wpoidviev omv Evpdmm avatibetor o dropa pe
dwpopetiki) eunepio ko and dpopa emineda drwowmtikhg epapyioc. Emmiiov, n
dwixmon Tov TPoIdVIOV opyavdveTol o MWt EpapKT} Baon kot o1 SN TEG
TpoidvVIWV givar cuviBmg 010 KATMTEPO EMIMEdO avTig TG epapyias. Eppavifetan
HOAIOTE U0 ONUAVTIKY OWoTaon METAED TV JOKNTOV APOIOVTOC Kot TV
devfuviav marketing avagopikd pe v nAkia kat Ta Tpocdvia Tovg. Ot dievbuviég
marketing eivan cuvvilBmg peyoditepng nlkiog kot £(ovv cwviBeg TEPLOCOTEPO.
TPOCOHVTA GE GYECT) LE TOVS S10IKNTES TTPOTOVTOV.

Ov dwumrég opddov zmpoidviwv (group brand managers) 660 kot ot
devBuvtéc marketing pévovv o Béom egpyaciag Tove Yo TEPIGGOHTEPA YPOVIL KOl
KT eméKTaoT £Xouv peyodvtepn eunepia 1060 oe €9pog 600 kair og Pabog. Oco o1
0o epyaciag avépyoval 1papyikd 1060 PeYaAVTEPT EPTTEi YPEWleTal Vo £QovV
o1 vroYNQwWL, &ite otV WBw etapein gite oe GAAn etapeia Tov WBwv KAGdov,
TPOKEWEVOD vo. TG KataAdfouv. Emuiéov n mpodnnpecio oty mOANCEK TAVTA
Oswpeitar onpavtikd Tpocov.

Ipw kAgicovpe Ba mpémer va wodue 6 ywe T BEon Tov dievbovv marketing
dev givar anapaitym n wpovmmpesio ot dwiknon apoidvtav. [Todloi dievbuviég
marketing Tpoépyoviar 1060 and T0 YHPO TOV TOACE®V 000 Kal 0Nd T0 YDPO NG
dweiuons. Télog, akiler va onueuboovue 6TL 0 POAOG TOD JOKNTI TPOTOVTOG WG O
«mpotabAnmig g ermovopioc» (champion of the brand) vmovopedetar kabig
nepopiletar kvpiowg ot Swiknon TV TAPASOCWKAV oGToEidV Tov piypatog
marketing. Avtifeta, o poAOg TOV JdOKNTOV pg Katnyopiag Tpoidvimv (category
manager) oloévo. kot avéavetar. Maoto, oto PEAAOV avapéveTal OTL Ot OOTKNTEG
wpoidoviav  Oa  aviikatootafodv amd  tovg Swouwmtéc debvov  emwvopdv

(international.global brand manager).
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I O AIOIKHTHZ IPOIONTOX XITIEZ IANONIKEX
EINIIXEIPHXEIX

EIZATOQIH

AoV ot Tponyoduevn evomTa eEeTdoaue To WWTEPA YOPAKTNPIOTIKA TOV
SuMTOV TPOIOVTOg OTIS EVPOMAIKES EMYEPNOEL;, 0T0 onueio avtd Ba mpéner va
UEAETAGOVUE TOGO TA YUPAKTNPIOTIKE OG0 Kot TOV pOA0 TOV WTXAOVOV S0IKNTOV
poidvtoc. [IpoTod OpmG MEAETICOVUE TOVG SOIKNTEG MPOIOVTOG TOV WAMVIKAV
EMYEPNOE®Y, KPIveTal okOTUO va avapepBOVUE OTA YEVIKA YXOPOKTNPIGTIKG TOV
OOV dWIKNONG TOV WABVIKAOV EMYEWPNOEDV KAODE Ol EMYEWPNOEK, AVTEC
dwpépovv onuaviikd amd T evponaikés. Emmifov, ommv evémyto avt 6Ba
ekerdoovpe koL TOo VEO EMYEPNUOTIKO TAMICW MESH GTO OMOi0 KoAoVVTOL VO
dpaotnplomonBoiv onepa o1 SLOIKNTEG TPOIOVTOS TOV WAMVIKDOV ETLYEYPTOEWDV,

yeYOVOC OV B0 pag PonBriost va KaTavoNGOVUE KAADTEPA KAl TO POAO TOVG.

I. TENIKA XAPAKTHPIETIKA TOY TPOIIOY AIOIKHXIHX
TON IAINTONIKOQN ENIXEIPHIEQN

1.1 ENIXEIPHZIAKEEZ OMAAEZY

Eva onpovtikd yopaktpioTikd g wrevikig owkovouiog etvar 1 xopupyio
oV Tapoapeital and opwopéveg peydheg oploviie 1 kdBeto oroxAnpwpiveg
emyepnowkes opnadec, to Asyopevo Keipéroov (Keiretsu). To @awdpevo tov
EMYEPNOWKOV opddwv mov mapompeitan oty lamovia sivon amotéheopa g
KATAGTPOPNG MOV TPOKAAECE OTI YDPO O TEAEVTOIOG TAYKOOWIOG TWOAENHOG, TNg
TPOVUATIKTG EUREWING OV TOV 0KOAOUBNOE KAl TOV pHaKPOYXPOVIOV TTaPAdOGIKOD
avartvéukod porov ™G KuBEPVNOTG OV £XEL EMNPEACEL TNV OPYUVAOTIKA HOPPT) TN
Propnyaviag .

Mpwv and tov woAepo, Evag TEPOPIOREVOS aplBUlC WTOVIKOV EMYEPNCEDV,
YVOOTEG 6oV ZAUTATOO, KUPLIPYOVCcAY GTNV WTOVIKT] owovopia. Zav Zoiundtoov

opl6tav n peydAn ekeivn emyepnowxk opdda mov dikbete kabetn oloxipwon,

0 “larovieg Avoumrua] xar Mapxenivyk”, Teopyiog I Havnyvpdigc-Ildvoc Movpdovkoitag,
Exddoetg Lrapoving Adiva 1999, 6eh.232-235,243-245
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gheyyétav amd pio. opwopévn owoyivew, €ixe SWPOPOTOMUEVEG EMYEPTCUIKEG
Asrtovpyieg kot mavioyvpeg emppoésc. Metd Opmg Tov TOAENO, 01 THPASOGULKOL THTTOL
EMYEPNOWKOV OpAd®V, To. ZATUTATCOV, CYNUATIONV VEES EMYEPT|IOUKES OUAES e
AAANAEVOETN peTo)xn cvppeToyn, Ta Kepétoov.

Ta Keipétoov, civan Opvor amd mOAD peYGAEG EMEPNOES, OV EYOUVV
UOPACEL TA TMOKETO. TOV HETOYOV TOVG KOl £Q0vv UPETald TOVG EUTOPIKT] Kol
EMYEPNOWKT} ovvepyasia, Kol otnpilovian and pu opispévn mavioyvpn tpdnela.
2tov muprva tovg Ppioketoar 1 vovapyido tov opihov, mov eivar covibwg
gumopwkT| Tpdnela, cuvemxovpodpev and évav eumopikd oiko (Shosha) W/kar and
pa yryavowia Popnyavio. Xe £va d0TEPO TTLPNVA VAPYEL €VAG GTEVOS KVUKAOG
APNUATOOIKOVOUIKDV EMYEWPNCEWV (ACPAMOTIKES, YPTUOTICTNPWKES), KAODS Kat
EVOG TTEPLOPICUEVOS AP TOAVEBVIKDV EMYEPTIOEMVY, Ol OMOiEg TPOTdidovV OTO
ovykekpwévo Keipétoov pur opiopévny tavtomra. Téhog oty neprpépewr Ppioket
Kaveig évav oAGKATpO aoTepLond EMYEPNOE®V HIKPOD Kot peyddov peyéfovng, kabag
KOt TOAEBVIKEG EMYEPNOELS TTOV £XOVV KATOPOMOEL VA GUUUETEXOVV GE TEPIOCHTEPQ.
and éva Keipéroov (m.x.Hitatchi). Ov emyepnoeg avtég dev £xovv KAmOW TLTTKT
eaptmon and ta Keipéroov, adda Swmpovv po aveEaptn siova elsvbepiag kot
dpaomnge. Iop’6A’avtd 6pwg dwbitovv 1WoyVPovg decpnovs ue Tig Tpameles Tov opilov,
YEYOVOG OV TOVg TPocdidel Wwritepn smyepnowkt) avtonenoifnon yw ™ dwixnon
Kpicewv Kat TV avaioyn S10tknTik} dSuvapIKy.

O wnevikéc moAvebvikég smyeypnoelg Pacwoav v apkn Siebvi tovg
e&amiowon oy avartuln eEayayikdv / EPTOPIKOV EMYEPTCEMV KAl GTI) CUVEXEW. 1)
e&amioon avti edporddnke pe v avarToén BV TAPAYOYIKOV EYKATACTACEMV Kl
HovVad®V oV gival mavta dounuéveg couPOvVa P p Aettovpyiky tpocéyyron. H
apyxt) €£GPTNoT 6TOVG EUTOPIKOVE 0IKOVS EPUTVEDETAL KUPWL artd TO YEYOVOS OTL 1
lorovio frav apyikd apketd OTOKOUPEVT YEQYPOPIKE, KOWOVIKE KOl YUXOAOYIKA
and TG Kupw1Epeg ayopic oto eETepkd TG Yhpas. H mhéov amoteleopatikn
puébodog avtipustdmong Tov Tapandve eumodimv avodeiymmke omv mpatn 1
xpnowonoinom epropikdv oikev (Sogo Shosha).

O oikol 0VTO1 GUYKEVTIPDOVOLV TO EVOWPEPOV TOVG GTRY AYOPH TPATOV VADV
Kat e£omAopov, otV TOAMOT TOV TPOIOVIMV TV EMYEPNOEDV TN ORASAS OV
AVTIIPOS®RELOVY, KaODG Ko otV avayvopion, onuovpyia kar dwiknon véev
EMYEPNUATIKOV  SVKUPUDV, T EKUETAAAEDON TWV OMOIMV MPAYHATOROIEITOL TIG

TEPIOCOTEPES POPEC o cuvepyaosia (joint venture). Or emygpnioelg mov dev avikQuy,
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oe pw opade avaykaloviar vo avartoovv éva Tunpoa Awbvav dpacmmpotitov
(Sony), 1 10 d16 ToVG epmopikd oiko (Matsushita).

O Baokdtepor epmopucoi oikot g lamwviag eivar o Mitsui & Co tov opirov
Mitsui, o Mitsubishi Co tov opilov Mitsubishi, 0 Sumitomo Co tov opilov
Sumitomo, o Murabeni Tov opidov Fuyo, o Nissho / Wai Tov opilov Sanwa kot o
Itochu Shoji tov opilov DKB. Mdlwota, ot evvéa peyaldtepor epmopikoi oikot g
lanoviag gtvan vevBvvol Yo 1o 60% tov efmTEpKoD gpmopiov ™G ydpoct!.

1o onpeio avtd Oa mpémer va tovicovps™ OT o1 epmopwcoi oikor oTNV
larwvia powpalovtor Tig idieg 10T0pIKEG Ko ToMTiopkég piles. Kamoweg dowmricég
TPAKTIKEG TTOV YPNOIPOTO0VVTIAL ivatl KOvEG 08 6AOVG TOovg eumopikovg oikovg. o
TOPAdEYHA, Ol TEPWTCOTEPOL EUTOPIKOL OTKOL EMALYOVV ATOPOITOVG TAVEMOTHI®V
i@ va gpyactodv ¢’avtovg kol cuviBmg kpatovv Tovg gpyalopévoug pEXpL
ouvtalwddmor toug. ‘Eva 6edtepo otoygio mov yapaxtmpilel 1ovg gumopkovg
oikovg gival 0Tt aviaAAdccovy mANpogopieg peta&d Tovg mapoOAo OV pmopel vo
AVIKODV OF OVTAYOVIOTIKOUS Oilovg, mpokewyévov va Pyovv kepdiopévor 6To

eEmtepkd kat otV TAyKOoHa ayopd.

1.2 AIOIKHTIKEX MPAKTIKEZX

IMpokeyiévovr va peletioovpe Tov TPOMO  O10IKNONG TOV  WAMVIKOV
emycpfioewv  Bo  wpéner va  efetGoovpe TG  JOKNTIKEG  MPOKTIKEG  TOL
ypnoyomowvvial I'a 10 Adyo avtd Ba peietioovpe Tig Paokic Asrtovpyieg Tov
management mov €idapue Kot oV wpomyoduevry evomra kot gival o
TPOYPAUUATIOHOS, 1| OPYAVEOOT], T GTEAEY®OT], 1} drebBuvoT-nyecia kat o EAEYYOG.
Axoun Ba eEetdoovpe T0 TAOG YiveTar 1) ecwtepk) dwePadpion g wepapyiag xabog

Kat Kamow 9Epata EpyacIaK®V GYECEMV.

1.2.1 IIpoypappnaticpnds

AvaQopiKd pe TOV TPOYPOUUATIONS TOV WAMVOV S101knTdv B Tpénet va
TovpE OTL £xel yevikG pakponpdfeopo mpooavatoAoud. Avtd enyeitar and To
yeYovdg 6TL o1 Tpanslec eivar o1 Paowkoi YPNHATOIOTEG TOV EMYEPHCEDY KAl TO

EVOWLQEPOV TOVG E6TIALETOL OTT] HOKPOYPOVIR EMPIOCT) TOV EMYEPTICEDV.

! “International Marketing”, Stanley J.Paliwoda-Michael J.Thomas, Butterworth Heinemann
Editions, Oxford 1996, p.470

*2 “The Invisible Link-Japan’s Sogo Shosha and the organization of trade”-M.Y Yoshino-Thomas
B.Lifson, The MIT Press, Massachusetts, 1996, p.101-102
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2e Om €ger va xéver pe ™ Aqyn ano@dcswv mov amotteitol KoTd T
dwdxacio 10V TPOYPAUPATIONOD, YPEWLETOL VO aVAPEPOVUE OTL VT sival pa amd
TIG MO EVOWPEPOVOEG TTUYEG TOV WAMVIKOV management. £€ Ht TUTIKT) OPYAVOOT)
duigopa enineda epumAféxovioar otV Ay pag and@aons. ZTV TPAYHATIKOTNTA TO
mMo onuaviikd tuiua g dwdwuoiog eivor n kKatavonomn xat 1 avdivon Tov
npoPfAipatog kor 1 avartolny Swedpwv evardoktikdv Adcewv. H tEAum
appoddmra Y Afyn g ardeacng aViKel 6TV avaTatn dwiknon. AAAG wtpv pa
TPOTACT] PTAGEL GTO YPoPeio TOV APUPOSIWOV YO T AY™ TNG TEAIKNG ATOPACTC, TO
apoOPAnua ko or mBavég Avoeg Tov Eyovv ocvlnmbeil xar avadvbsi os dudpopa
enineda g dwoumTikig epapyiog.

Muw. apoétacn emPefardveran péoa axd ™ Swdikacia mov eivar YVOOTH ®¢
“Ringi”. To “Ringi-Sho” ivar To évrumo pe v TpdTaoT] TOL TPOETOWALETOL 0T Eva
PEAOG TOV TPOSHTIKOV. AVTO TO £VIVMO SWIVEUETOL OTOVG SAQPOPOVS managers yio.
vroYpaQT} TPV PBGcel otV avdtaty dwiknon i exionun £ykpion. To £yypago mov
Pépel TG VROYPAPEG OCMV CLUUETEXOVV oV andPacT) 1 empedlovion and avti
TPoKaAel TN cuvepyacio kat T cvppetoxmy moAAdV atdpmv. To yeyovdc avtd pe ™
oed 1oV eEaoparilel 6T To TPOPANpa 1 ) andpaon £xel eEeTaoTEl AN SrOPOPETIKESG
onTikéG yoviee. BéBoua avt ) dwndwkacia Ayrg anog@doewv givar oAb ypovoPopa.
Opwg, apod éxel emtevydel | ATOITOVUEVT] OpHOP®Via, 1) EPAPUOY Kot 1| VAOTIOINOM
Tov oyediov eivar dueon kot ToydTaTn ercwdn} €xel yivel katavontd to oxédo, To
npoPAnpo Exer Eexabapiotel, 1 awAdymon tov £xet yiver and SWPopeg OTTIKES
yovieg kar £XEL VAAPEEL 1] COPUETOYT VTGOV OV Ba EPAPUOCOVV TNV ATOPOCT].

Xe aTtopukd EMIMESO Ol OGTOYOL KOl Ol CVTIKEWEVIKOL oKOTol €ivanr pdAdov
ACaQEIC KOl AdPIOTOL Y10 TOVG WAWOVES Managers Kat XpTCYLOTOVVTOL OTAVIL Yl T
uétpnomn tng ondédoong o oxéon pe ernaAndeioovg otdxovs. Emuritov, ot Wnwveg
managers 7OiPVOUV AEITOVPYIKEG ANOQPAOCES OUVOESEHEVEG HE TOV OTPATITYIKO
oxedwopd, Aapupavovrag VT VAOYN TG HOKPOYPOVIEG EMTTOOEL, GALTAOV TOV

oxedimv.

1.2.2 Opyaveon

2T WROVIKEG ETYEPTIOELS, KVpimg AOY® TN¢ Tpoondbeng yua opopmvia ot
dwdikacia Myng Tov anopdcswv, 1 Eppact diverar ot cvAroyikr) gvdivn. Etor o
atopkég svfoveg vmovoovvtar avii va mpoodropiloviar Eexwpiotd agod M

opyavoowky dopr givar paAdlov acagis. Av kol avti 1 TpaxTikh anobappiver Tov
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KatoAOYIopod evBuovdv ota dtopo Yo AaVOOOMEVEC OMOQACEL, MROPEL Vo
dnuovpynosl peydro Pabpd afePardtnrog.

‘Eva @Ao yopaxtnpotcd mov evIomileTon OTIC WROVIKEG EMYEPHCEL ival
1] KOV} OPYAVMOCLIKT] KOVATOVPQ KAl prhocodin, mov arodidovv Wwitepn aio oty
gvoTTa Kot oTTVv apuovia péoa oty emyeipnon. Avtd Tov TAvVe o’ oA evOlQEPEL
100¢ Wmwvee spyalopévouc® givar 1 opada, m omoia Ou mpémer va TPOOOEVOEL
TPOKEWEVOD va TPOOdedooVV Kat Ta pEAT TG Ko va kKepdicovv vmoompdn kat
avayvopion. Emaiéov, 1 dwtipnon appovikdv oxfoswv petald TV UEADV TNG
opnddag Oswpeitar xabopiotuc) onuaciog yw TNV TPO0do NG srapeiag (wa).
Zopgove pilota pe o pedém™ o1 Ianmveg managers Ba mpémet va dwokpivovia
Y T GVAAOYIKOTNTA TOVGS Kat dev Ba mpémer va pocTaboiv va Eeywpicovv and TV
opdda.(Japanese managers never “stand out” from the group). Tnyv 5w otrypn Bépoa
0o mpéner vo TOUg SwKpivel éva aVTAYOVIOTIKO AVELHO OREVAVTL OTG GAAES
EMYEIPTIOELS.

2e OTL €€l VO KAVEL PE TNV OPYAVOOCWIKT] adlayr], avT) emTuyydvetor péca
and mv ailayn Tov Swdikaoudv pe oKOomO T SWTNPNCT) TNG APUOVIOS AVAUESO. OE
6o0vg emmpedlovar and v adiayy). Popéag g adlaymng gival OVCOTIKE TAVTOTE
gvag epyalopevog g emyeipnomg.

1.2.3 Tredéyoon

Zmv larovia, o1 avBponor tpochapfavovior apécmg POAG ano@ortcovy
amd 10 oYOAEl0 KAl Yo KGO VEO avOpwTo 1 emhoYT TG Emeipnong oty onoia Hu
dovidyel givar P oo TG CNPAVTIKOTEPES AMOOAGEK TNG LS TOv. AQOD Kdmo0g
TpooAneOel amd p peyddn emyeipnon £xgr eddypoteg mBavoTTEG VA TPOCANQOEL
RETA amd kamow GAAN. Méoa otnv emysipnon n avélEn sivar KATmG apyn Kol Y
TOVG EPLOGOTEPOVS VEOUS avOpOTOVG, Ta Pripata TG KapEpag Tovg Katd 1) S1dpKewL
TOV TPOTOV SEKUTEVIE 1} £iKOCL YpOVeV otV emyeipnorn sivar pdiiov mapdpow.
[Mapéra avtd ov epyaldpevor tavtiloviar oe peydho Pabpd pue mv smysipnon, n
onoia pe ™ oepd ™ epovriler yr’avtovg. Or epyalduevor 1o avtarodidovv avtd pe

 «Teamwork Barriers in Japanese High-Technology Firms: The Sociocultural Differences
Between R&D and Marketing Managers”, Michael X Song-Mark E.Parry, Journal of Product
Innovation Management, Vol. 14, No.5, 1997, p.360

“ “Managerial work role perceptions in Japanese Organizations: an empirical study”, Cecil
A.L Pearson-Samir R.Chatteriee-Katsuji Okachi, International Journal of Management, Vol.20, Noly
2003, p.106
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MV aQOoCimoT] T0V6. XapakmmploTikdé HAAMoTA TG AQPOGImoNS roug“ omv etapeio
givar Kot To YeYovog OTL 6Tav évog epyalOpevog EpmTaTal Tt SOVAEWL KAVEL Oev amavtd
on sivan pmyavikdég, mukog 1| Aoyrotic. Avtifsta, Afer 6TL dovAevel Y v
Sumitomo 1} T} Mitsubishi 1} T Matsushita.

Mewa v ewoayoy Tovg otV emygipnon, N anddoon tov epyoloputvev
afoloyeitar TOAD ordvia. LTV TPOYUATIKOTITA PROPEL VO TEPACOVV aXOUN KoL SEKQ
1oV Tpwv yiver o emionun afoddymon g arnddoons. Avtd Béfawr dev onpaiver
6t n anddoomn xar 1 wpoodog dev edéyyetar. I'iveton dpwg oe avemionun Paon. H
gpyacia pali pe Ghhovg oe éva ypageio pe ™V 0oVGia SWOPIOTIKOV TOiY®V,
apiver eddyoteg apeiPoriec ywr 10 WOGO KAl amodider kGmowog. Avtd mov
awloyeitar givar 11 cuvVoAKY], HOKPOYXPOVIO EMTUNIO KoL 1 KOVOTNTE ARYNG
ATOPACE®V TOV ATOHOV. AVTN 1) TPAKTIKY} TAPEYXEL AROBEC YL TNV ATOTEAECUATIKT
pokpoyxpévua amddoor. Opmg ov dwpopég ong avifos tov poddv sivar mwoAd
pkpéc xar ot avtapoifés Paciloviar TePocoOTEPO OTNV aMOO0CT] TOV OpbdOV Kot
OANg g emyeipnong, TAPa TN CLVEICPOPA TOV KABE aTONOV EEYPLOTA.

Enewdn) o1 gpyaldpevorl amotehovv £vo avoTdOTOCTO KORUATL TG ETOPIKTG
KOWOTNTAG, Ol TPAKTIKEG TPOAYWYTS TPEREL VA Bempovvtar and drovg wg dixares. Ta
Kpupuwe ywo Ty Ipoay@yn €ivor ouvifog €vag cuvdvacuog opyadTtog Kot
TPOSOVI®V T0V aTOpov. Emtiong to sxmadentikd voPabpo mailer ko avtd poio ot
anopdoel; yw wpooywyn. O wWmoVIKEG emyePNoel enevdVOVLV €viova OV
gkmaidevon kot v avanToln tov epyalopévev ToUG KaL 1| IPAKTIKY TNG EVAAAXYTG
Tov Oéocwv epyaciag xaf’0An T Sdpkew TG mapaywyuals (g odnyel oe
TAOTOTEPC. HOVOTATIL KaPEpas, péoa ota omoin o epyaldpevor «extibeviav oe
d1POPETIKEG SpaoTNPUOTNTES TNG EMYEIPNONG.

Towg 1 Mo onuavti eTdPAcT] TOV SWKNTIKOV TPAKTIKOV ivan 1) dur fiov
anaoyoAnon. Ov wnevikés emiyepnoe xotafdriiovv «abe npoomdben va
eCaoparicovv ™ pOVYN anacyoinon Tov epyalopévev péxpt ™V niwdo ™G
ovvta&odotong. Xe TEPLOdOVE 0IKOVOUIKTG dvuompayiag ot emyelpnoel; cvvilwg
amOAVOVY UEPIKADG OTACYOAOVUEVOVG 1) EMOYWIKOVG epyalOpeEvovg mov dev
Bswpovvtar péAn 1ov uévipov gpyotikod dvvapkov. Emiong, avii va amoivovv
povipovg epyalopévous, ol EMYEPNOES CVYVE TOUG UETOPEPOVV OE UOVADEG TOL

g€xovv avdykn amd mpdobetn Ponbewr. Qot1600 Oa mpémer vo avopEPOLUE OTL M

4 “International Marketing”, Philip R. Cateora-John L.Graham, Mc Graw Hill-Irwin Editions,
Boston 2005, p.133
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TPAKTIKT] TG HAKPOYPOVIDS amaoyOAnomg evodyetor va sykotoAswplel. e pwt
OULVEVTEVED, oTEAE)M emygpnocwv avépepav 6TL 1 poxpoypdvia aracyoinomn eivar
TOAD KooToPopa Yo TG ERYEWPTIOEW, dnpovpyel Ppadvkiviiteg opyaveTikés Sopég
Kot Yt Tovg Adyoug autovg Oa mpénet va eykatareupOsi.

AvakepoAoudvovtas, Ba pénel va modue OTL, OVAQOPIKE HE TO EPYACWIKO
cbotnue, ovppava pe tov Dore, 1o Paocwdtepa ororein mov o yapakmpilovv
givar 1} dwPiov anacydAnon, éva pooroyikd cootnua Baciopévo oty apyardTmra
ald xar omv afic Tov k@Be epyalopévov, Eva  cvOTNUE  KapEpaAg
EVOOEMYEPNCIKO, TOPEYOUEVT] EXTIUIOEVOT) GTO YDPO EPYOCIOS KOl TAPOVGIM
oYVPTIG EMYEPTICWKNG CLVEBIONG.

1.2.4 AwevOvven-Hysoia

Ov Wmoveg managers, YPTCYOTOUDVIASG IO TATEPVOMOTIKY] TMYETIKN
TPOGEYYION, deixvouV Wuitepo evOWPEPOV YO TNV EVTIUEPIA TOV VYICTAREVOV TOVG.
Ot xowég afieg ko 10 opodikd mvedpa evicyvovv ™ ovvepyasic. O podhog TV
managers eivor va dnpwovpyiicovy éva opadkd mvevpa (esprit de corps) ko givat
TpOBLLOL Vo Kavouy TNV B epyacio pe avt ToOL KAVOUV Ot VYISTANEVOL TOVG. X
Hio. TPOOoTAOEW. Vo S TnpooVV TNV appovia, oxedov pe xkdde k66Tog, aToPEYyYoLV
mv pdowno pe npdowno avrurapddeon. Avtd emiong onuaiver 6Tt Ta TPAYUOTA
UTOPEL ECKERPEVA VO KEADTTOVTAL g £Va TERAO UCAPELNC.

H nyeoio omavtei va vdpyer pue axorovdia xar o1 managers BonBovvrar and
TO YEYOVOC OTL AVaUEVETOL OTO T ATOMA VXL BECOVV TA TPOCHTKA TOVG EVOWPEPOVTO
o€ dEVTEPEDOVTO POLO OE OYEOT) e TNV OPADO KAl TOV OPYaVIGHO. AV KOl Ot managers
UTOPEL Va. unv gival oAb koBodymtikol, 1 emyppon ackeital péca amd TV weoT TOV
oVVadEAPOV. TNV TPAYROTIKOTITA, Ol OTEVEG TPOCOMKES OYECELS KaAMepyovTa
o pévo péoa amd T ovvepyacio Yo KATOW KOWO OKOmd OAAG Kai péca and TG
CUVAVTIOE, KAl TNV KOW@MVIKI] CUVAVACTPOPT) OE YDPOVG TEPAV TOV EPYACLAKOD
nepiardovtoc. To amotédeopa sivar 1 cvykAon g opyavmclg@g;lgg:@uonmg
(otic. =l

——a,

Lo

S N

> QR
4 «Culture or emploment systems?Accounting for the attitudinal differences between British and
Japanese managers”, Yasuhiro _Okabe, International Journal of Human Resource
Management,Vol.13, No2, 2002, p.285-286
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1.2.5 'Eieyyoc

Onag £xer 116M avaeepbei, omyv lanwvia, n opdda pe ™ dvvapun ™mg £xst
OoNHAVTIKY ETidpact ot Swiknrikh Swdikacia. Xe éva epidrlov epyaciag 67ov Ta
ypagpeia eivar apooPdoa and 6Aovg, o1 gpyaldpevol gival KoAd evnpepopévol yia
mv anédoon Tov cvvadiédpwv Tovs. EmmAéov o1 managers anoteAoOV pEPOG TG
opddag epyaciag kar dev eivon amopovopévor amd Tovg vQrotapévovg tove. H
pétpnon g amddoong dev yiveror pe Paomn cvykekpyéveg TakTikég aAld diveral
énpoaon otnv opadkn omddoon. AMwote or Idmoveg eivar yvootoi ya o
evowpEpov Tov deixvouv Y myv mowtnto. BéBawn avtd dev cuvéParve mavrote.

Ymv dexaetio tov 1950-1960 o koravorwtéc eixav v dmoym OTL TA
WAOVIKE TPoidvia frav Kokig modtras. Avti | eikdva Opmg £xel aAraEet xan 1
KoAN mowdtnta eivan éva and ta Pacikd YOPUKTNPIOTIKA TOV WADOVIKOV TPOIOVIMV.
‘Evag mapdyovtag polwota wov 0dfynoe oty addayq ovth sivar 1 smroyie Tov
TOWOTIKOV EAEYYOV OV TPOTBIOBETEL TNV EVEPYT) CUUUETOYN OOV OE KOKAOVG EAEYYOV
OO T TAG.

IIpw xheicovpe to xoppdn avtd Ba mpénel va modue 6Tt 01 KOKAOL TOWOTNTAG
EVIAGOOVTAL GTO YEVIKOTEPO CUCTIUA TAPAYWYIKTG d1adikaciog Tov akoiovBoiv ot
TEPIO0OTEPES WMOVIKEG emyeiprioes. O OBsopds 1OV KOKAOV TOWTNTOG OV
npotonapovcwomke otnv lanwvio kar éxtote éxer Pper pyuntég 16co ong HILA.
660 xat omv Evpdan ovvictatar oty ovykpdTon ovtoTEAGV  OpAd®V
gpyolopévov. Kabe pia omé avtég T opddeg amotelsitor amd dropa mov
dpuoTNPOTOVVTOL O SWLPOPETIKA KOLUATIL TNG TAPAY@YIKNG dwdikaciog kal 6Aol
pali mpoomabodv vo Ppouv TPOMOVG, HE TOVG oOmoiovg Oa  PeiTwbel T
QMOTEAECUATIKOTIITAL Kol 1) ORXOSOTIKOTNTA TOV SWPOpOV YPOUUDOV 1 TOUEDV
ToPaymyng €101 @ote vo eméAfer pn cvvolikn} Pedtioon g mOWTHTAG TOV
TAPAYOPEVOV TPOTOVTOG LE TADTOYPOVT] HEIWOT TWV SVCAEITOVPYIDV TG TAPAYWYIKTG
dwdkuoiog kot TTdoT Tov K6oTOVg Tapaywyrs. O epyaldpevor givar eAsiBepol va
npoteivovv amhéc avadwpbBpooer N kot pwlkéG aAhayéc OTNV  TOPAYWYIKY
Swdwkaoio, Tpotaoe Tov TEPVODV and TV Kpiot kot TG avdtotyg doiknong kot
ovyva yivovtar anodextéc. H epmotootvny avti oty kpion kat Tig tkavoTnTeg Ayng
oplhvV amOPACERV TV EPYATOV OMAVIL £XEl - ONMOYONTEVCEL TS WMOVIKEG

EMYEPNOELC.
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1.2.6 Ecotepiki} AwafaOpioy Iepapyioc-Epyaciaxég cyéoact

‘Evag and 100 facikodg unyavicpovg vrokiviiong HECH OTH TAMICWL MG

WROVIKTG ereipnong tvan n ecwtepwk} dwfabuiom epapyiog mov emxpatei xar n
onoia mopakivel Tovg epyalopévous va aviayoviCovral peta&d Tovg Y o ypiyyopn
wpoaywyi. H scotepuy dwPaduon cdppove pe 1o wmovikd cvommua ompileton
ot SwPopoToinon ToV EMMESOD KOPOVS MOV KOTEXEL KGO gpyaldpevog kol Kabe
oTédexog évavmi TV vIoloinev kot Oyt T0c0 oto kaffjkovia kar T QYoM ™G
gpyaciog Tov.

I'a va pmopéoer évag epyalduevog va mpoaydei o o avdtepn epopycd
Oéon Ba mpémer va wAnpoi xkamoleg moAvduictateg mpoimobécely Omwg Eva
ocvykekpyévo Babog kol £0poC TEYVIKAOV KAVOTITOV, KAVOTITEG CUVTOVICUOD
opadag Kul Kupiwg apxet) eumepia. AADOTE T0 WAOVIKO COCTNHA TPOAYDYNS
ompilerar oty apyawdtra. ['Vavtd dAdoote ko givar oOvneg pawvdpevo 1 e€éhln
evlc gpyalopévov va gival oD apyn ota TPphTA oTAdW TG KAPEPAS TOV KOl TTOAD
YpirYopn katd ta teAsvtaia. Kabe véog epyaldpevog, 660 1Kavog i HOPPOUEVOS Kat
av givay, Ba Eexavioer amapaitra amd To MO YOENAL EpapyIKd CTPAOUATE TNG
gmygipnomg xau otyd-oryd otnv apyi cAAL mo Ypiryope oTh cuvéysw. Ba avélder oty
epapa KAipoka.

Eva axéun yoapaxmmpuotikod 1oV epYacak®v oxfoemv sival 6T ot epyaldpevot
7OV ATOXWPOVV amd TNV Epapyia PG PeYdAng emygipnong o péon g KapEpag
TOVG, €ite YWt dkovg TOVG AdYoug gite Yweti £T01 T0 AROPAGIOE 1) ETAPEIN, Eivat TOAD
dvoxkoho va Bpovv po mapdpow epyacia ov va axorapPavel Tov ido Pabud xvpovg
oe xkamow GAAn eficov peyddn emygipnon. To mBavétepo civan 6m Ba
enavonpocin@fodv oe e erapeio pikpdTeEpov kOpovs. H opiléviie 1 moAd
TEPIGCOTEPO 1) AVOIIKT KIvTIKOTITA PeTalh etapeidv w0oPabung 8éomng kat kbpovg
givai dvvati) povo Kot T TOAD TPOTE OTAdW TNG KAPEPES EVOS epyalopévov.

Amo6 ™ ottypn] Tov Eva oTELEXOG £)EL DOVALYEL Y10 TEPIGCHTEPQ. MO TECOEPQL-
wvie ypoévia ot o etoupeia, avtépata Oswpeitar OTL €xEl agopowdoer TV
KOVATOUpaA KOl T PrA0coQio TG etapeiag avtig kot 6T 1) etaeio sivar ma YU’ avtdv
. 6e0DTEPT OKOYEVEWL, KATL IOV OTIS TEPIGGOTEPES MEPWTTAGELS WOYVEL. 't 10 Adyo
avTd Aowmov 1 amopdkpuvon axd TV eTapein, £KTdg and o YEYovOg 6T empEPEL Ko

éva eid0g KOWVOVIKYG QTIHAOTS YL TO CUYKEKPIREVO dTopo, Tov dnuovpyel emmAiov

Y7 “lamavuay 'Ezohi Awiajong ka1 Méapxenivyk: Ozopic xar tpaxtikis”-AmAOHATIKY Epyacia
OI1A, Kovrodnuac Anuipiog, ABva 1998, oed.11-12
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Kol Tapa woAAG mpoPAfpata amd T oTiypn mov kopd emygipnon oev Ba givan
dwtebepévny va aQOpOIDOEL KATOWV IOV £XEL PEYOADOEL HECH GE UL SWPOPETIKT
KOVATOUpE. Av TIVIOG YWt KATOWw AOYo pua gTanpeio TPEREL vo amopakpivel éva
gpyalouevo, to mbavotepo eivar 6TL Ba ppovTicer va Tov Ppel po TopOpow Epyacic
ot pw amd T EMYEPNOEK TOV KEPETCOV 610 OO0 GVNKEL, £TCL MOTE VO TOVG
gfooparioer éva mapdpolo epyocwkd mepPdAiov ko pa oxetikd ovpfor
EMYELPTICLIKT} KOVATOVPA.

Ilavtog, Omwg eimape xor mopamdved, Too TeAevtain ypoévia Adyw g
OWOVOHUIKTC KPIoTG, TOAAEG £ival O1 EMYEPNOES IOV £XOVV apyicel va avritidevral
o0 ocvommua TG S Piov omacy6Anomng ko 1o deiyvovv pdAcTo oV TPAEn
npoyopodvtag o palikéc amoivoes epyalopévov. IMoAdés pdhota amd avtég
QMEKOMIOAV KOl EVIVAWOOWKE OTOTEAECHATA ME UEi®ON TOV AEITOVPYIKOD TOVG
k00TOVg Ko avénon g avtayevioTikdTTag tovg. [lapddinia duwg mpokdiecav
NV £VIOVT] avTidpaon TG WROVIKYG KOWOVIRG oV dev ftav cuvnopévn oe T£T010V

£1000¢ TAKTIKES.

1.3 TO MARKETING ZTHN IAIIOQNIA®

To marketing o1 WTOVIKEG EMYEPNOELS TEIVEL VO Sakatéxetar and TECoEPLS
Baowovg mapdyovies: uepido ayopds, mapaymyq Paciopévn OTKG OlKOVOieg
KAMPOKOG, CTPATITYIKT] TUTUOTOTOINOTG KOl TAPAKOAOVONGN TOV TIYETOV TG ayopds.
H ygpfion avtdv tov ovykekpévov mapaydvieov uropel va tomofemBel ypovixd
OTIV EXOYN TOV TOAEUIOTOV SaMurai Pe TG AVTICTOLES TAPAOICEL TOVG.

O1 Wmoveg ekpetadredovior oyopeG YPNOUOTOUDVIOS TN CTPOTIYIKN
nuoldymong (penetration pricing) Y vo 0RXOKTHCOUV €va pepido ayopds kat vo
katepdocovy pa kupiapym 0éon oy ayopd. Eivar og 0éom ko dvimg amodéyoval
an@AsEg Kat {nuéc ta mpdTa Ypévie addd to avtpetenilovv cav enivévon otnv
HOKPOYPOVIEL avArTVEn TG ayopds. Avtd pmopei va emrevyfel ywri o1 wmmvikég
smyspfiosly  vwoompilovior 1 avijkovy ot tpameleg  kmu  GAAovg
APMUOTOOIKOVOUIKOVG OPYOVIGHOVG amd TOovg omoiovg mpopundevoviar eonvotepa

kepdlawa. Emmiéov mpootatedoviar kar fonbodvioar and v wmevua] koPépvnon.

#  “Tuyxprruai pedémy tov Tphmov Swiknong Tev Apcpikavikdv ket Jaxovikdv xa
Evponaixgv Emyaynjocov?- Amioparuy epyacia OINA, Havayiome Obraiog, Abiva 1998,
oeA.82-85
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O wrovikég emyspoelg sivar o Oon va YPTCIUOTOWOOVY TH CTPATITYIKN
TWOADYNOTG, KPATAVTAG TIS TIHEG YAUNAES, kaBdg £xovv TN duvatdTTa Vo TEGOVV
Kat T0Ug TPoundevtés T0ug Yo peimon tov tudv. O vaepyorapor déxovian mécelg
VO TPOCAPUOGOVV TS dpacTPOTNTEG TOVG OTIS OVAYKES TG UITPKTS ETAPEING Kot
ot Jwvopeilc pmopsl va avoykaoTovv vo TOVANIGOUV OT otafepsg TIHES TOL
napayayov. Ola avtd BéPaa eivar dvvatd va yivovv Ady® Tov demyelpnotakon
S1kTHOV IOV VRAPYEL. AMDOTE, OTOS SEiXVOVV KaL EUTEIKES SPEVVEC", O1 SIPOpE
oto emyepnowkd epPdrrov, mov eivar pLOUEVES GE SPOPEG GTNV KODATOVPA,
gival Kot autég mov emMPedlovv Tov TpdTo oL AouPAavovTal Ol ATOPACE; KUl TOV
TpOTO TOV EMAEYETOL MO GTPATHYIKY] €10000V O M véa ayopd £vavml KAmOwg
AAng.

Zyetka pe tn diebviy orpatyikn dwvoprg Tovg, ot WROVIKEG Prounyavieg
owvi0eg YPNOYOTOWUV UEYAAEG WRMOVIKEG EUMOPIKEG EMYEWPNOE, 7OV  Eival
ebowkeuwpéveg pe TV KOW®VIKY 0THOCQUpA, TOVg TEAdTEG g emyeipnong, T
vopég Swdikacieg ko T YADGGoA TG YOPAS otV omoia dpactmpromoovvial. To
e0pog Asiovpying TV EMYEPHCEOY AUTOV Kot 1 epmepion tovg dnuwovpyel
owovopieg KAMUAKAG OV TOVG EMTPEMOVV VA KPATOUV YOUNAL TO KOGTOG SvOpNng
ovpParidlovtag €10t oV VAOTOINGY TG TIHOAOYIWKNG TOMTIKNG TOV Bopnyavikdv
emyEPNoe®V. Xg TOAMEG NAAOTO REPUTTMOOELS Ol EUTOPIKEG AVTEG ETALPEieg EYOovV
avordPer extog amd T Swvopr Kar TG dPACTNPOTIIEG TOV TOANCE®V KOl TOV
marketing, emrtpénoviag ot Bopnyavia va emcevipmbel oTg oKovouies KAipakog
YW VO, TPOCPEPEL TPOTOVTO YAUNAOD KOGTOVE Kot DYNATG TOLOTIITOC.

EmmAéov, Oa mpéner va modpe 6T oL wr@vikég emyepnoel £xouv petaxivnosi
and Tumomompéva mPoidvia mov ancvfdvoviav oe Oho TOV KOOMHO, GE TPOIOVTQ
ansvBuvlépevo oe ocuykekppéveg ayopés. Kavovtag mpoosektiki) avdivomn Tov
avtayovicpov pooraboiv va Bpouv éva puikpd Tufipa g ayopdg (niche) 6mov ot
HEYOADTEPOL AVTIAYOVIOTEG aKOpa eV €OVV CUYKEVIPMOEL TG MPOOTAOEES TOVG.
‘Encita Eexivovv v entifeot| Tovg and avtd to TpNpa ™G ayopds kot padaivouv Tig
dpactpoTieg TV BacIKOTEPOV AVITYOVIOTOV TOVS, GUVEPYALOUEVOL UE aVTOVC.
Me 1ov 1pém0 avtd avayvopilovv Kol KATIYOPOTOWUV TG OSUVAMES KOl TIG

advvapies Tov avIayovioTov.

4 «Competitive Forces and Strategic Choice Decisions: An Experimental Investigation in the
United States and Japan”, Michael Song, Roger J.Calantone, C.Anthony Di Benedetto, Strategic
Management Journal, Vol.23, No.10, 2002, p.971
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To Paocwdtepo mheovékmnuo Opm¢ evromilerar omv Gpioty yvdomn Tov
EPPAALOVTOC KAl OTIV TPOANYT] TOV EVEPYELDV TOV AVIAYOVICTOV. Mo dnpo@iing
TPAKTIKT] TOV samurai Tov va «XTumovv ot yovieoy. Ilictevav tmg av ol yovieg
EREQTAV) TOTE TO TVELUA OAOV TOV 6AUATOG Ba «Ene@ten kar avtd. Tote Kamowg Oa
UrOPovoE va cuveyicel Tv exifeom 0tav oL yovieg Oa Erovv xatappevoel. Avti q
oTPUTNYIKY) aKkoAovBeitan o TOALOVE KAASOoVS OTwg otV avtokivntofopnyavio Kot
oTI; MAEKTPOVIKEG ovokevés. O wimoveg eivan defotéyveg omv avalnmon ka
EKUETAAAEVOT S10QOPOV HECH GTT) CUVOMKT] AYOpPd.

Agob Egxivijoouv otnv  dw] Toug ayopd, ot ovvéxew eEgtdlovv
OVETTUYREVES YDPES. AV 01 ayopés anTég amodey tel 0T €xovv onuavTiKd PiKpdTEPO
avTayoviopud tpoorabodv va avEncovv Tig dpactnpromtég tovg ekel. O wmwvikég
EMYEPNOEK, E0TIALOVV THV TPOCOYN TOVG OF CUYKEKPULEVEG YEMYPAPIKES TEPLOYES
KOl TUNHOTO ayopds, TPOKEWEVOL VO KAVOUV YV@GTO TO MPOIOV TOUG KAl Vo
YVOPIoOVV TOVG KATAVAAWOTES, KEPOILovTug £T0L TNV TIpoco Kat £va pepidlo ayopdac.
Toppova pe tov Kotler kar Fahey™ ot wmovikég emystpioels EMASYOVV TPOGEKTIKG
oW KOUUATIO TG ayopdg Oa evmmpenicovv kat pe moeg pedddovg. Ildvrag o mo
onuaviikoi mopdyovieg ™G emruynuévig Owiebvolds otpatiyikic marketing Tov
Iardvaov ivar n arwodoyy, Katavonon Kol EQapuoyy Tov apy®v tov marketing oTig
ayopég T omoieg amoacilovv va sicéABouv.

Eriong, ov wWmoveg akolovBodv ovvibog to yokonarabi 7 évotikto Tng
opadog (herd instinct). Otav pu eToupeia 16GYEL Eva sMTUNUEVO TPOTIOV TOTE OAES O1
aMec mpéner va axolovOBiioovv. Etor av 1 Sony ayopdcer v Columbia, n
Matsushita npénel va ayopdost v UA xan dhho keipétoov cuvifmg axoiovBovv
AMOKTOVTAG 1} EMEVOVOVTAG O GAAEG TAPOUOIES EMYEWPNOE. LOUPOVE pAAoTO pE
épevvec’! 1 TUUIC WTOVIKY) EMYEIPNON EXEL TV TAOT VO CUUREPUPEPETAL TOPOUOLL.
UE Tig GAAEG EMYEPNOELS TOL B0V KAGdOL.

O unovikég taipeieg sival TAvTa G £YPITYOPOT] AVAPOPIKE UE TG KIVIOGELS
TOV GAOV ETUPEUDY TOV KAASOV Kat CUALEYOLV TANPOPOPIES Y TIG ATOPACELS TV
aviayoviot®v. Eivaw emiong onpoviikd va  onuswwoovpe Ot M mopopoln
EMLYEPNUOTIKY) CVUTEPLPOPE PETOED TOV ETAIPEIDV TOV WBov KAGSOV sivar pio amd

 “Japanese International Marketing Strategy”, Alain Genestre-Paul Herbig-Alan T.Shao,
Marketing Intelligence & Planning, Vol.13, Noll, 1995, p.36

! “Japanese managerial behavior in strategic planning: Case analyses in global business
contexts”, Hiroshi Kosaka, Journal of Business Research, Vol.57, No.3, 2004, p.292
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TG KIviTpieg duvapels v ™ S1ebvi| eXéKtacT TOV WROVIKGOV smyeproewv. Kot
avtd 6Tt dtav pw eTonpeio praiver og o véa ayopd T0Te WOAAEG GAAeg ™V
axolovBovv. 'Etor, umopovpe va modue 6TL Yo TG WROVIKEG ETXLEPTICELS VIUAPYEL
mavta évag myémg (initiator), moOvV KAvVeEl TPAOTOG KAMOES KWHACEW, OTPATNYIKAG
onuooiog, 6nwg eivar 1 Honda yio v avtoxivnrofuopnyavioc kot 1 Sony yw ta
NAEKTPOVIKG.

1.4 TO NEO EINIXEIPHMATIKO HAAIZIO MEZIA ZXTO OIIOIO
APAZTHPIOMOIOYNTAI OI AIOIKHTEEZ IPOIONTOZX™

Ilpotod eferdcovpe t0 PpOAo TOL ST TPOIOVTOG OTIS WADVIKES
emyepnoels Deopnoape okomo va avapepBovv kanoteg adlayéc mov Exovv enEABea
010 EMYEPNHATIKO TAQic pECH OTO OMOI0 SPACTNPOTOWVVIAL Ol SOIKNTEG
poidvioc. H avapopd avtov tov addaydv Ba pag Ponbioer oto vo £xovus pa
KOADTEPY KaTAVOMOT TOV POAOL WOV KoAgitar va Swdpapaticsr 0 SWKNTIG
TPOIOVTOG CHUEPQ.

Eexivovtag Aoutdv, Oa mpénel va movpe 6T kabaxg N larwvia avaxaprtet axd
™ YEPOTEPT VYECT] TV TEAELTAUMV JEKAETIDV, TAPATNPOVVTAL TOAAEG OAAXYEG OE
smygpnuoatkd exinedo. [Na mapaderypo n eEacediion g dwPiov anacydinong kot
ot avtapoPés pe Baon ta ypdvie vanpeciog apyilovv va amotedodv mapellov Yo
Tovg epyaldpevovg. Emméov mapammpovvian xar ToAdéc aAlayis ota emygpnowd
dikrva tov keipétoov. QoTd00 AVTEG 01 aAAaYEG BempoVvTar Kol amapaitntes Kabhg
Ol WAOVIKEG emysPnoelg dev pumwopodv mhéov vo avrotaBodv oTic SUVARES ™G
ayopas.

Ta keipéroov ofpepa exeKTeivovv TIG dpactnpdTtés Tove, npofaivovtag o
diebveic ovvepyaoieg kot akolovbdvVTag TV TAOT EMEKTAONG OT0 eMTEPIKO TOV
WAOVIKOV EMYEPNCEDMV. Tovepyalovtol paAloTte KoL pe SuTkoy THTOV EMYEYPNOELS
oc pio Tpoonddewr va avieneEEdBovv ong tdoelg diebvomoinong twv ayopdv. Ba
npénel PEPara va tovicovpe 6Tt o1 dAAayEg avTég dev sival kot ToAD dpacTikég kabmg
n mopaterapévn Yeeon ond v onoia Sipyetar 1 lamovio dev aprvel kat TOAAG
nep@hpr yua prlucEs PETATPOTES,.

AN\ayéc woT660 0Voing Tapovotaloviar OTW, OYECEW ULeTal) ETAPEIDV Kot

gpyalopévav. On stapeieg mAfov Emayav ve OCTPEQPOVIOL OTO TOVETOCTIHIO

52 «Keiretsu and management practices in Japan-resilience amid change”, Vaggelis Dedoussis,
Journal of Managerial Psychology, Vol.16, No.2, 2001, p. 174-181
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wpoxewévoy va wpochdfouv amspovg amogoitovs. Avtifera otpié@oviar oTnv
e&evpeon s kevpévov epyalopévav, Tov va duwbitovv ewdkés dekdtnteg (specialist
skills). Emiong, o etaweieg moAdég @opés, Y TV KGALYT avOTEP®OV SOIKNTIKAOV
Oéccmv oTpéPovian KAl £KTOG ETAPEING TPOKEYEVOL Vo Bpovv T0VG KATAAANAOLG
gpyalopévous. Kan tétoo oto mapeddov e0swpeito adwvonto xabdg ot O£ceg avtég
KOAVTTOVTAV 00 ATopa TOv SOVAELAV 1)01) TNV ETAPEIN KOL TTOV TOVG TPOTYUYAV.

Mia axdpa cAhayn £xel va Kaver pe Tov 1pomo kabopicpov tev pcddov. Eva
010 oPEAOOV To KpITpL Y TOV KABOPIoUO TV MCHOV ATAV TA OTOTEAEGLOTO, TNG
opadag (group performance) kar n wiom tov epyalopéveav, onuepa divetar
peyoddtepn Paon omv atopiki] amdd0cn Ko OTA  PETPTIOYO GAOTEAECHOTC.
MiosBoroyikd cvotipata Tov cuvéiouy v eTow arolnpinoT Tev spyalopévev pe
mv enitevén tov TPokabopIoPEVEOV CTOX®MV CUVAVIMOVTOL OAO KoL CLYVOTEPO OF
WTOVIKEG EMLYEPTCELS.

Emiong, o allayég otig S1otknTikég TPAKTIKEG £XOVV VO KAVOUV Kai pe pio
AMOUAKPULVOT] and THV opadu Afyn amopdoewv, evéd 1 exionun dwiknom (formal
management) Kat 0 Aeyyog waipvovv T 8€omn ¢ avemionung eknaidevong oto ydpo
gpyaciag (on the job training). Axéua, To cvomua g dwPiov anacydAnong déxeToun
TOALEG MECEL, KOBDE dev vapyovv apketés BEceEl; T OAOVG TOVG WITMOVES, AOY®
NG TAPATETAPEVTIC VPECTG TOV TEPUGE 1] YDPAL.

‘Evag tpoémog pe tov omoio ol emiyepnos mpoonafodv va YEPisTodv TNV
VQeoT), YOPic TavTOYpova va SvoapesToovv Toug £pYalopévVoug Tovg, eivar Ta
npoypaupata mpdwpng ocvvraboddomorg (eBeroviikd), mov pmwopei Y kdmowLG
gpyalopévoug va onuaivel kar cvvratoddton oy niia tev 40. Ta apoypaupata
VT CVLVAVTIAOVTAL OAO KAl MO TOKTIKG Ta TEAELTAIR XpoVia.

Oleg ov mupamive allayéc mov wopatnpodviar tehevtaio £(ovv Kavel
moAkovg va vmoompilovv TV Gmoym OTL Ol WROVIKEG OWUMTIKEG TPAKTIKEG
dvtikomorovvrar (Westernization of Japanese management). Q6td00 VRAPYEL KA O
avtiloyog mov Aést 6TL o1 aAAXYEG QUTEG OVIMG VAPYOVY OAAG YivovTal Oyt oF L
TPoomadewn avTrypa@ng Tav SuTikdv TpaxTik@v. Yroompiletar 6Tt o1 aAAayég autég
vivovton yuati givon avaykaicg pe faon tig véeg ouvliikeg Tov SpopPeOVOVTaL, aAAL

navta pe Baon 10 WAOVIKE TVEDUA TPOOTACIAS TOV EPYalOopévou.
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2. O POAOX TOY AIOIKHTH IMPOIONTOX XTIZ IAMNONIKEX
ENIXEIPHXEIX

2.1 EPEYNEZ ATOPAL™

O1 doumtég TPOIOVTOG OTIC WIMVIKEG EMYEWPNOEW, Oivovv peyardrepn
éupaocn ong TANPOYopieg WOV CLAAEYOLV OO Ta KavaAw Swvoung kor dev
EMKEVIPAOVOVTOL TOAD OTIKS £PEVVEG ayopds. Bempodv 6Tl oL TANPOQYOPIES OV
OLAAEYOVTOL ATTO TIG EMOKEYELW GTOVG EUTOPOVS Kot 0T AAA HEAT) TOV HIKTVOV TV
ToMosnv avukatortpilovv T060 TN ocvumepwpopd, 660 kar TG TPOBEcE TV
TEMKOV KaTavohotodv. BéBaw kar avtol ypnoponowodv otoyein dmwg T0 péyebog
TOV TOANCEWV, T0 PEYEBOC TOV amofepdtav, Tov apiBpd TV KOUUATIOV TOV TOVAGEL
T0 KGOe xavai dwvopng K.T.A. Qotdc0, divovv wWwitepn EPPACT) OTIS TPOCHOTIKEG
OULVEVTEVEEIS e TOVG EPTTOPOVG.

O dwomTég MPOTOVTOG TOV WAMVIKOV EMYEPNOEDV Oivovv Ko HeyGAn
Bapdma ot mopatijpnon (observation). Emoxéntovron to telkd onueio adAnong
TOV TPOIOVIOV KOl TAPATNPOVV TOV TPOTTO CUUTEPLPOPAS TOV KATOVAAD®TAV KATd TN
dwdwacia TOAONG KAt TG avTdpdoe Tov TOATdv. O cuxveg eMOKEYE TV
dwwmtav poidvrog oto kavdiw dwvoung tovg divel T dvvatdtTnta va Avoovv
ToYéV TpoPAHOTA TTOV STOVPYOVVTOL TPOTOL Va S10YKmBoLV Kat va Xouv apvnTIKN
emidpaon ong mwAnoe. I'evikd, kavouv £va cLVOLAGUO TOV CTOYEIOY and TIG
£PEVVEG KOl TOV TOPATNPHGEQV TOVG KAl oY) ouvéxew, av ypewletal, tpofaivovv
OTIS OTOPUUTTTEG SL0POMTIKEC EVEPYELEC.

Emiong, ov dwoumtég mpoidviog OTG WMOVIKEG EMYEPNOE; divovov TOAD
MEYAAN ONUOCIH OTIC £PEVLVEC MOV APOPOVV TS TPOTYUNCES TOV KATUVIAOTOV.
Epsuovodv 1K TPOTWWHOES TOV KOTOVOA®TOV GvaQOPIKE HE TNV TowWTTa, TG
wpocdokieg oxetikd pe t 1N TOV TPOIOVTOG, TNV TOTN TOV KATAVOAMTOV GTNV
ENOVLUiL, TS OVTIMYELS TOVG YU TV andd00m Tov TPoidvtog K.T.A. Ev ovveysio, Tig
£PEVVEG QUTEG TIG YPNOYLOTOODY Yl TOV AVACYESWGUO TOV TAALDV POVTEA®V 1] Y10
™ dnuovpyia véeav mpoidviev. INavieg, afiler va onuewbei 6mt or dwowmrég
TPOIOVTOG TOV WNMVIKAOV EMYEPNOEQV, TEPOL and TG Epevveg divovv Kar peydin

onuocia 6To EVETIKTO TOVG.

*3 “Marketing Japanese Style”, Paul Herbig, Quorum Books, Connecticut 1995, p.23-26
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2.2 HIPOIONTA™

Ot Swoumtég Tpoidvtog oy larwvia Ba Tpéner va ddcovv Wwitepn Tpocoxm
070 TPOTOVTA TOVE KABMS 01 MWVEG KaTavaA®Tés PAETOVY Ta TPoidvTa amd pio dikn
Tovg Egywproti otk Yovio. Ot 1drw@veg £XovV Hie OAMCTIKY| GToyT YW Ta TPoTdvTa
pog kar Bewpodv 6Tt amotehovvial TOGO amd VAIKGA 000 Kol amd GUAQ
LOPAKTNPWOTIKA. ATO SromTkig amoymg, avtd onpaivel 0T ol etapeieg Oa Tpémet
VO TPOGPEPOVV OTOVG KATAVOAMTES TO péYoTo g atiag tov npoidvimv-ain mov
xaBopilerar 1000 amd v Gmoymn tov kOGTOVG G000 KoL aWO TNV AmOyTN TNG
nodmrag.”

lsvikd ot Wmwveg katavahotéc sivar TOAD oYOAXCTIKOL avaQOpPIKa pe TNV
TOWOTNTA KAl TNV 0XG300M TOV TPOIOVIMV. ZOHOMOVO HE aVTOVg 68 OAN T TPAYHATA
VIAPYEL PO EPPUTT KATAGTACT] TEASWTNTOS Kot appoviag v onoio kot anolntovv.
Otwdnmote Arydtepo amd o TéAEw Bewpeitar un anodektd. Av ayopdcouvv Eva Tpoidv
TOL VA £YEL KAL TO TOAPAMKPO EAATIOMA, OTEVOOVV QPECAOS VO Tapamovedovy 6To
KOTAOTNUO AMavIKig 1 otov yovdpéumopo. Mévo 1a vyniig mowttag apoidvta
APIVOVY TOUG WRMMVEG KAVOTOPEVOLS, avédvouv Tig moAnce kot Bonbovv ot
KaAbTEPY €0y Mg gtapeing omv  wrevik) ayopd (better market
penetration).”® H Aéfny «mowwmio» omv lamovie sivar covdvopo g Adkng
«TEAEWOTTOGY, OTMG YpNopoToteitar oTn SV

Emniong, o1 inmwveg katavolwtég divovv od peydin onuacio otn cuoKevacio
(packaging) kot avtd sivar éva otoyeio Wwitepng mPocoxNS Yo TOVG SOWKNTEG
poidviov. Emadéov, anartovv 1660 v awmotio 600 xou TV kaAr eummpénon
petd v moinon (good after-sales service). Eva pdlicta otoygio mov TG
yapoxmpilel eivar 6TL cuvdEouy TV TOWTNTA, TNV acPdAswr xai TV adlomoTia pe
™V skdva g stoupsiag mov mapdyer o wpoidv. e to Adyo avtd ot dowmTég
TPOIOVTOC TOV WAOVIKAOV ETYEPNOE®V TPOoTaBovv CUVEXDG VA EVIGKOOVV THV

£Ta1PIKT] £1KOVa (corporate image).

3 «“Marketing Japanese Style”, Paul Herbig, Quorum Books, Connecticut 1995, p.33-38

3 “Marketing Japanese Style”, Alain Genestre-Paul Herbig-Alan T .Shao,Journal of International
Marketing and Marketing Research, Vol.2, No 2, 1995, p.71

% “Cracking the Japanese Market”, James C. Morgan-J. Jeffrey Morgan, The Free Press, USA 1991
p.60
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2.3 TIMOAOTHEH"

O1 $101KNTEG TPOTOVTOV TOV WAMVIKDV ETAPEIDV YPNOYLOTOOVV EKTEVARG TNV
TIHOAOYNON TPOKEWEVOD va SlaTnprioovy 1 kol va avéfoovy 1o pepidio ayopag. H
TipoAdynon polwta givar 1o onueio xiewi 1ov piyparog marketing. Emumdéov, 1
emMOETIKT) OTPATIYIKT] YUUNANG TILOAOYNIONG YPNCHOTOLELTAL ald TOVS S10KNTEG OTAV
apodxeITtol va umovv o pia véa ayopd. I'evikd ot dwoumtéc xpoomabovv 6To va punv
PTACOVV Ol TYWEG GE TOAD DYNAG emineda.

Avagopikd pe v TioAdynomn tev xpoidviov auth dev yivetan pe Baon to
k00706 (cost-plus pricing method). Ot drowntég TpdTa KOBopilovv TIG TIMES KOt PETA
Tpoonafovv va eépovv Ta kOO oto emBountd eminedo mov Ba Tovg emTPEYEL va
g&xovov xar 1o embountd yUavtovg képdn. Ilpoomabodv xatd kdamowo TpdmO VO
«oLPPUIDCOVVY TO. KOoTN pe v Tyi|. Emahéov emdubkovv va avéfcovv to képdn,
o 1000 péom g avénong Tev Tav, 6co péom TG avénong tov mepBmpiov
(ueiwomn k6oTOLVG) KA NG avBENomg TV TwAoVuevev povadwv. Téhog, emdudrovv
mv adénon Tev TOARcEOV akOpo Kor av To KEPSM eivar peTpiov emuédov,

eAmifovtag 6Tl peArovrikd Ta képdT uropel kar va avénbovv.

2.4 AIAGHMIZH KAI NPOQOHIH

H Dentsu, pic ané T peyordrepes dupnuotkég etoeieg omy larwvia,
vroonpilel 6Tt ot Swpnuicel; TV SVTIKAOV Eival TEPICCOTEPO TPOGUVATOACUEVES
oT0 «TL Afve, EQoviag Gueca kot Aoyikd pumvopota mov Biyovv anevbeiog To Oéua,
EVD 01 SWPMHIcE TOV WAAVOV £ival O cuvIotNpoTKég Kat Eppeces. O Wmmveg
KOTAVAAWDTES YVOPILovv TOAMG mpdypata yu Ta Tpoidvia, ETOPEVEMS TO dNUIOVPYIKO
Koppdt g Swenuong eotidletal 6To «we» To pivopa Aéyetal. Eniong, o ewdveg
noilovv ToAD oNuAvTIKO poAo.

Eniong, mpéner va movpe 6T 0 xuptd1epog pOAOG TWV SWPNUIGTIKOV ETUPEUDV
ot lanovia sivan va Kieivouv Tig copewvieg pe to péoa poaliknig evnpépaonc . To
dnuovpykd pépog twv dwpnuicsmv eivar cvAAoykY dovisld ™G SWPMUICTIKAG
etapeiog, g Swenuilopsvng stopsiag kat pwg etaeiog ropoyoymc. Eivar pdhota
mBavé To va un cvppetéxel kabBoAov 6T0 SMNUOVPYIKO KOURATL N OWPTHICTIKY
gtonpeia. Avt givar kar 1 Pacwk) dw@opd pe ™ dvon, OmOL TO GVUVOAO NG

"“Marketing Japanese Style”, Alain Genestre-Paul Herbig-Alan T.Shao,Journal of International
Marketing and Marketing Research, Vol.2, No 2, 1995, p.74

’8 “Marketing Japanese Style”, Paul Herbig, Quorum Books, Connecticut 1995, p.47-63

% “Marketing in Japan”, lan Melville, Butterworth Heinemann Editions, Oxford 1999, p.165-166
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npowbnong to avaiapPdvoov or dwenuiotkég. BéPow, n mpokTiky avt wov
akoAovbeitanl amd TG WAMVIKEG EMYEPNOELS £XEL EMITTOOE; KOl GTO POAO TOV
droumm mpoidvtog, o omoiog Ba wpimer va AoYOAEiTOL KA PE TO KOPMATL TO
dnpovpykod.

AvaQoplkd pe TO PECA TOV TPOCEAKVOVV TO UEYOADTEPO HEPOG TV
dwonuicsov oy lanwvio, avtd sivor n Aedpaon pe 33%, o epnuepideg pe 22%
xar 10 Epodikd pe 7%, To Swenuotkd omotdkia mov TPoPdAOVTOL oTHV
mAedpaon €xovv cvviBmg Opdon kar mapadidovv éva yphyopo ufvopa. o tig
dwenuicey pGAoTa TV TNAEOPOOT YPTIOWOTOWVVIAL OLYVE Kal Ouionua
npoOcmna. ZYETIKG TOpa pe TG epnuepides, ailel va onpewdoovpe 6TL 1 KuKAo@opia
toug omyv lanwvie sivalr 1 peyordtepn otov xdopo (oxeddv 6Aog o mANOBLOUOG
dwPaler epnpuepidec pEcw TOV GLOTAKATOG TAPASOGCTIG TOVG OTA CTTIRL), YU AVTO KoL
APNCYOTO0VVTUL 0 peydrho Pabud yw dwonuicelc. Xe 6TL apopd to TEPOOIKE, TO
pévo mov ailer va avagepbei eivan 6T 1 Bepatoroyia Tov TEPIGGOTEPOV €&’ aVTOV
oyetiCetat pe ta durgopa youmv (hobbies).

ITépa and 1 mapandve kKhaowd péca SENpong ot S1okNTég TPoidvTog
oy lorovia ypnowonowdv oe peydro Pabud Tig “transit advertisements”, dnAadn
5 évrumeg dwpnpicslg wov tomoBetovvial mive ota péca paluag PETOPOPAs Kot
auTd S10TL O IAMVES TA YPNCYWOTOVY TOAD TakTikd. Eriong ypnoylomoteiton coyva
ko 7o internet® kabmg ovpgava pe épevveg N lomovia ivon 1 Tpity Ydpa o€ APORS
GLVOEGEWV AVA TOV KOO0 UE V0 EKATOPpDPIL XPTIOTEG TOL ddikTvov. Avtifeta, To
direct mail (Gpeon adAnroypagio) dev xpnoonoieital ToAD cvYVA KabdG Ol ImWVES
Bewpovv O6TL T0 £VvTVTO VAKOG AVTOV TOV £I00VG Eival ATPOCMTO Kot Gpa AVELMKPIVES.

Iyetkd pe v wpoddnomn ailer vo avapépoovus 6Tt o1 drowmTEG TPOIOVTOG
omv lorwvia eriéyouy kuping mg péoa Tig yopryieg xar Tig epmopikés ekbéoeic. Oco
Y TG dnuooieg oyioelg og eminedo stapeiog, avtég sivar moAD tepropropéveg Kabmg
01 WIIWVEG £ival puoTikomadsic kot AyopilnTol AGY® KovATOvPaS Kol W0CUYKPAsIng
KoLy 70 Adyo ovtd amopevyovv v avtompoforr. Avtifeta, Oeswpovv Tig
TPOCOTKEG OYEOEG UE TOVG TOATTEG amapaitnTeg Kar Ywpig avtég dev eivar mbavo

va tpaypotorondei pio todAnon.

60 “Marketing in Japan”, lan Melville, Butterworth Heinemann Editions, Oxford 1999, p.167-173
' “International marketing and the Asia-Pacific Region”, Paul Chao, Saeed Samiee, Leslie Saj-
Chung Yip, International Marketing Review, Vol.20, No.5, 2003, p.434
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2.5 AIANOMH"

H dwvopn omyv larovia yiveton pe évo mepimhoko xar povadikd 1pémo. Kau
avtd ywti evd o svponaiot Oa ypeualoviav dvo avlpadnovg va eTridEouvv éva opdlt
Kol GAlov £va va 10 TovANoel, ot Ianmveg ypsualovian évav avBpwmo va to eTidEet
ka1 6Y0 va 1o movAnoovv. I'evikd N Iamwvia éxer meprocdTEPOLS AVEUTOPOVG KL
YOVOpEUTOPOVG and omowdnmote GALo Plopnyavikd avertuypévo £08vog. Asv givar
udiota acvviibioto Yo v larevia to vo tepva éva Tpoidv otd TPELS 1 Kal TECoEPLS
MOVEUTOPOVE TPOTOV VO PTACEL 0TOV TeEMKO Katavedati®. Eva mpoidv arAdlel
xépwt amd TOV YOVOPEUTOPO GTO YEVIKO dvopéa, 0 1o YEVIKO diavopéa oTov 101K
dwvopéa, amd Tov E101KO SIvopEn 6TO AMUVEUTOPO KL TEAIKG GTOV KaTavoAmth. Kat
PUOIKA 60 aVTd Ta KOO Ta eMORILETAl O KATOVOAMTIAC, KABMG 0 KB svduipuesog
Tpochitel xal 10 d1kd ToV TEPODPIO.

Tnv wwntepdémro avt} Tov SikTvOV Swvouns KaAsitan va SuLyEPoTEL O
doumTig TPodvVTog TV WREVIKOV emyspiocmv. O dwwntig avtdg Ba apinet va
KAgioel coppavieg pe GA0Vg aVTOVE TOVS EVOLUESOVS KL VO XEPIOTEL avaAdY®S Kal

70 Bépa 10V KGGTOVG, YEYOVOS IOV KAVEL TO £pY0 TOV Wiwitepa SVOKOAO.

2.6 TENIKA XAPAKTHPIZTIKA TQN AIOIKHTON MPOIONTOZ TQN
TAMQNIKQN ENMIXEIPHZEQN®
A@o¥ avoldoape 1a Wwitepa exeiva otoeia mov Ba mpémet va TPocEyEL 0
SN TAG TPOIOVTIOG TOV WTOVIKAV EMYEPNOEMV, GE OXEOT ME Ta TEGoEP Pactkd
otoyein Tov piyparog marketing, oto onueio avtd Bo avag@épovus kamow yeEvika
YAPAKTNPIOTIKA 7OV SWPOPOTOIOVY QVTOVS TOVG OOIKNTEG OE OYECT HE TOVG
AVTICTOLYOVC TV EVPOTATKAOV ETLYEYPT|CEMV.
Tovifwg Aoutdv, 0 S101KNTNIE TPOIOVTOG TOV WTMVIKAOV EMYEPTICEDV:
& Nibbet aveta 6tav §xet avotpéc 0dnyieg va axorovdiost
+ Aoviebdel pe kavovee kabhg Bempei 6T pia Sovdsd yivetar cwotd
uévo dtav mpodvtor ot Kavoveg
4 TIpotipd v avempt exifreyn kot dev 05AeL va maipver peydia picka
nov oyetiCovrar pe v dnpovpyikoOTNTA

62 “Marketing Japanese Style”, Paul Herbig, Quorum Books, Connecticut 1995, p.77-78

¢ «International Marketing”, Philip R Cateora-John L. Graham, Mc Graw Hill-Irwin Editions,
Boston 2005, p.402

o4 “Big In Asia”, Michael Backman-Charlotte Butler, Palgravo-Macmillan Editions, Great Britain
2003, p.148
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# [Totevel 6T N MOTY TOCO AMEVAVTL GTOVE VOTEPOVS OGO KAl GMEVAVTL
oty etaupeia gival avtd mov PETPAEL TAVH o’ Ol

+ Ipotyd ™y opadikh pyacia kol dev apéoketar ota Tafid epyaciog

* Asv IpoTipd TV apopi} pe Paon ™y anddoon

* [IpoTid moAAES Kot pKpEC TEPLOSOVE SukomdY

# AUGKOAEDETAL VO WETAPEPEL GTOVC OVAOTEPOVC GoYNUO VED 1) Kot
ROPATOVA TAPOAO TOV PUmOPEL va sivan oABswa.

ITpw xAeicovpue afiler vo OMUEIDCOLUE OTL TA. MUPATAVE YUPAKTNPLOTIKA
1oY0oVY Kot BAom Y TOVG KAMVES SOKTTEG KOt O)L Yot GAOVG TOVG SOIKNTES TTOV
gpyaloviar og wreVKEg eTapeieg extdg TV cuvopav ¢ latwviag. Kar avtd ywri
AVTIKOTOTIPICOVY TNV WA®VIKY) KOVATOUpa. To av woydouv kot OTIS WTMVIKEG
EMYEPNOE; oV vrapyovv ko oty EAldda 6a =wpoomabicovpe va to
OLEPEVVIICOVLE GTO TTPUKTIKO PEPOS TNG EPYACING AVTIC.
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LYMIIEPAXMATA OEQPHTIKOY MEPOYX

‘Encita and v g&étaon 1o poéAov, TOV APROSOTHTOV KAl TOV YEVIKOV
XUPAKTNPIOTIKAOV TOV SOUKTAOV POIGVIOE TO00 TOV EVPOAAIKOV G0 Kol TV
WAOVIKOV ETEPNoEDY, o€ BepnTikd Tavto eminedo, odmymbfkape og kdmow
YEVIKG cvpmepaouata T onoio Kpivetar oxdmyo va avagepBovv oto onueio avtd
G epyaciog.

Katapyag 0a npéner va movpe 6T n opyavoTikn Soun Le S101kNTEG TPOTOVTOS
éxel mAéov xabepwBei 1000 otnv EAAGS0 660 xan diebvir, kabig ta o@éAn and
APNOM NS GUYKEKPWEVNC dopur|g eivat mowkiia Kot VAEPTEPOVV TV TPOPANUATOV TOV
xatd kaypovg eppaviCovral. H misioynoeio tov smyepfioemv ot onpepiviy €moym
epapudlovv ™ cvykekplévn dour), Tapdio mov and etapeia e eTapeio VAAPYOVY
dwpopomoMmaoel;, TOV wPOpPovV TovV aplud TOV SwUMTOV TPOIGVTOG TOV
APNOYLOTOOVV, TN OE0T TOVS OTN SLOKNTIKY LEPAPYI KAl TO EVPOG TOV KAINKOVIOV
TOUG.

O dwumtéc mpoidvtog Bewpovivial wg yevikol dwowmtég (general managers)
TV TPOIOVIWV Yur Ta omoia sivat vevuvvot, availapfdavovtag ki appuodidtnta Tov
Ba ta odnynoel oe emruyia 1 arotvyio. Or appodidTnTeg TOVg TAPOAO OV Eival og
vevikd mAaicw xabopiopéveg, mokilovv avaloyo pe tov KMo, TV ayopd Kot T
KOVATOUpa TG xdpog péca omv onoin dpactnpromolovviar. 'Etor mapatpidnkav
dPopég aTov TPOMO EKTEAEST] TOV KAONKOVIOV TOV SL0IKNTOV TPOIOVTOG AVAUEST,
OTIS EVPAOTUTKES KL OTIC WITWOVIKES EMYEPNOEL.

Ov dw@opéc mov evroToTNKAV APOPOVV TOGO TG YEVIKEG OOIKNTIKES
TPaKTIKEG oL oyeTiCoviar pue Tig Paocikég Asrtovpyieg g doiknong dniadi TV
TPOYPULUATIGUS, TNV OPYAVOOT], T OTEASXMOT, TNV TIYECIO Kot Tov £Aeyy0, 0G0 Kai
T0V TpdTO pe Tov onoio kabopilovv Ta Pacikd otoyeia Tov puiypatog marketing.

Avogopikd pe TG S1popEi OTIS SWWNTIKEG TPAKTIKEG TPEMEL Vo ToVue OTL
QUTEG 0QEIAOVTAL OTIV WTMVIKT] KOVATOVPQ, TV WAMVIKT] VOOTPOTN KAt TOV YEVIKO
TPOTO  OKEWYNG TOV WADGVOV, Yo TOPASEYHO TPOTWOVY TO  UAKPOYPOVIO
TPOYPAUMATIGHO EVAVTL TOV Bpayvypdviov, TPOTLOVV TNV ORaSIKY) TAPE THV ATOUUT
epyaoia, v enifleym kot Tov EAeyyo EvavTi TG eAELOEPiag KivIioE®V K.0.K. ZYETIKA
TOPO. KE TOV TPOTO KoBOPIoUo TOV piypatog marketing exel VIGPYOLV SPOPEG TOL
TPOEPYOVTIAL KVPING Ao TIC WIINTEPOTNTES TOV WIAVAOV KATAVOAOTOV T.)Y. ERIOVN

pe v mowdtra ko To after sales service, xou amd TG WWUTEPOTNTEG TG WTMOVIKNG

)




ayopag my. HEYGAOG aplBpoc EVOWPECSHMV TPOKEWEVOL VO QTAGEL T0 TPOIOV GTOV
TEAMKO KATAVOAWTY.

e YEVIKEC YPOUMEG TPEMEL va CNUEDOOVUE OTL evd Ta Kadikovia TV
EVPOTAIOV KUl TOV WAGVOV J0KNTOV eival Ta 1010, 0 TPOTOC EKTEAEONG TOVG
dwgopomoeitar Adym tov Wwitepov ocvvlnkdv Tov TEPEAAOVIOS Ko NG
dwpopenikng kovATOVpaS. To xatd TGGO LIAPYXOVV SWPOPES NETAED TOV POAOL TV
droumTdOV TPOIOVTOC TOV EVPOTUIKAV KUl TOV SOKNTAOV TPOIOVIOS TOV WAOVIKOV
emyepnoswv nov sivar gykateommuéveg oy EAAdda, Ba mpoomabricovue va 1o

O1EpELVIICOVE GTO SEVTEPO KUL TPAKTIKO UEPOG TNG EPYUTING AVTIC.
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EIXAT'QI'H-AOMH ITPAKTIKOY MEPOYX

To debtepo xar wpaxTikd PEPOG TG £pYAOing AVTHG TEPApPAveEL TECOEPIS
peréteg mepurtdocwv (case studies), 600 eTOPEUDY AT TOV KAASO TOV AEKTPOVIKOV
Kot $00 ETMPEDV and ToV KAMGS0 TV oVTOKIVATOV. ATTO kG KkAGOOo emAtlape pia
EVPOTATKN Kol pio WTOVIKT ETOPEIN TPOKEWEVOL VA, SWMGTOCOVUE OV VIAPYOVV
S1PopEs KaL TOEG, AVAPOPIKAE e TIS APUOIOTNTES TV SOIKNTOV TPoidvTog. [ va
YivEl QUTO EMKOWMOVICOUE UE TECCEPIS OOKNTEG MPOIOVIOG KOl TOVUG POTHCOAUE
Kamow yevikd 0pata yur Tov TpOTo S10iKNOTIg TOV EMYEPTICEDV TOVS, TPOKEWEVOD
VO KATOVOT)COVUE TO TAAIGIO PEGO OTO OOI0 KAAOUVTAL VO dpacTnpromonBouvv, aAid
Kuping EMKEVIPOMKAE OTIC APROIOTNTEG TOVS Kot 6TO POAO TOVC.

ATd tov KAGOO TOV MAEKTPOVIKAOV Ol ETOUIPEIEG MOV emAEyOnkav sivar 1
oAavdikny Philips ko 1 wmoviky Sony, ot omoisg a&ilel va onpsudcovus ot
katéyoov 10 60% 10V pePWiov NG ayopds. Amd Tov KAASO TOV OVTOKIVITOV
emAfyOnxe N wroviky Suzuki (v sloaywy TOV CVTOKIVATOV TG OTTOING KAVEL O
opkog Zapaxdxrn yw mv EAAGSa) kxar 1 yeppaviky) Volkswagen (v gioayoyn tov
AUTOKWVHTOV TNG oToing Kavel i) etapeio. Cosmocar ywr v EAAGda).

IIAnpogopieg yioo ™ peAétn cLvAAEXONKaV and TPOoHOMKEG GUVEVTIELEELS pE
doumtéc TPoidviev Tov smyspiosmv. e OTL £XEL VO KAVEL HE TO. YEVIKA GTOUYEiN
TOV EMYEPNOEOV AVTOV (TPOPIA NG ETAPEING), ALTA GVAAEXBNKAV amd TS GEAIdEG
TOVG GTO JWdiKTLO.

O mpocomikéc cuvevtentelg, mov arnotehovv ) Bdon g pekémg, £yvav pe
mv xoupioc. Avva XoAkui-Business Manager tov xotavoA®TIKOV TAEKTPOVIKGV
npoidoviov g @ing (Philips) EAddg A.E.B.E., tov xdpo Xpnoto Adapdmoviro-
Product Manager tov @opntdv nAeKTpovikdv vroroyiotdv g Sony Hellas S.A |, tov
kopro Kodota Mavovco-Product Manager tov avrokwvitov Volkswagen g
Cosmocar S.A. xou Tov xopw MavBo Movoidon-Product Manager towv avtoxivijtov
Suzuki ™ erapeiog Tapakdkng A.E. Orv cvveviehées avtéc ompiyxdnkav oe éva
YPUTTO EPpOTNUATOAOYIO 7oL Tapatietar oto mapdpmua ¢ gpyacias. [a m
dnuovpyia tov gpwtnuatoroyiov avtov ypnowomombnxav otoyeio amd v
BBAoypagia, av xor onpavaxf frav kat 1 copfoin tov apbpov “Brand managers’
expected and perceived responsibilities in the automobile industry” g Kieonatpag

Belovtoov, mov dnpoociednke oto neprodkd Journal of Brand Management to 2002.
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| ZTOXOI IPAKTIKOY MEPOYX

Baowodg 6td30¢ avtol Tov HEPOVS THG EPYACING EIVAL TO VO SIEPEVVIICOVUE GE
TPOKTIKO EMMESO TIC APUOOOTNTES TV SOKNTAV TPOTOVTOG Ko va EEETACOVUE av Ol
SOKNTEG TPOIOVTOC TOV EVPOTATKDV EMYEPNOEMV £XOVV SWPOPETIKEG APUOIIOTITES
and TOVg SOIKNTES TPOIOVTOG TV WAMVIKADV ETYEPTICEDV.

Emiong, onpavrikoi otdyxor tov xepaiaiov avtod sivar va Sovpe mwg ot
S101IKNTEG TPOIOVTOG KUTAVEROUV TO YPOVO TOVG, TG AVOADOLV TO. dedopéva NG
ayopds xat Ty arddoon Tev TPoidvimv, e mow Tpdro oxedu{ovv o marketing plan
KOl T7) YEVIKOTEPT] GTPATNYIKY, TG cvvtovilouv TG dupopeg dpactnpudTTeS TOV
marketing, mwg Swdidovv TG afiec TOV em@VOMDV, AV EYOUV TNV GTOITOVUEVY
egovoia Yo va vhAomomoovy to oxEdud toug k.a. Téhog, Pactkdg otdYog eival 1o va
dodue av or downtég mpoidvrog emmnpedlovior amd TNV KOLATOVPO Kol amd TG
OKMTIKES TPOKTIKEG TOV ETAPEDV TG YDOpoag amd tnv omoin mpoépyoviatl Ta

apoiovta (T.x. and Evponn, lanovia).
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A. MEAETH TON APMOAIOTHTON TON AIOIKHTQON
[TPOIONTOX X TH PHILIPS

2 ovvéyew mpdkeltan vo Topovotdcovps cuvontikd v etotpeio Philips,
KAVOVTAG KOl fuo avo@Opd GTOVG STHAVTIKOTEPOVS oTaBpovs g mopeiag g A@ov
yiver n mapovoiaon avt Ba wapateBodv ot Pacikéc aprodidTTeg TOV S10IKNTOV
wpoiovtog ot Philips, 6mg ovtég TpoximTouv and T cvvévievén ov pag £8woe M
kvpia Avva Xaikud, Business Manager Tov KoTavaA®TIKOV NAEKTPOVIKOV TPOIOVTOV
¢ Philips, n omoia pag e&fymoe TavtdHYpova Kot 10 YEVIKO TAMICO Asttovpyiag TG

gtoupeiog.

PHILIPS

H idpvon g etoupeiog Philips, mov éuedde va yiver pia amd Tig peyahdtepeg
etaupeieg NAEKTPOVIKGOV GTOV KOGHO, £ytve 610 Aivryofev g OAlavdiag to 1891. H
Philips Eexivnoe oridyvovtag Aoummpeg and iveg avBpaxa kar péypt To TELOG TOL
Vo amoTELOVOE £vav amd TOVG PEYUADTEPOLS Tapaywyovs TS Evpamme Kabog
paiota ol e€ghikelg oty avamtuén vEmv TEXVOLOYIGOV GOTICUOD TpoPoddtnoay Eva
otabepd mpdypappa enfxtaong, to 1914 n Philips dnuovpynoes éva egpyactipro
EPELVOG PUOIKAOV KoL YNUIKOV Qavopévov mov Ba propodoav vo odnyficovv oty
avartuln vEov TPoidvTov.

To 1918, sionyaye omv ayopd évav wtpikd cowifva axtivov X. Avtd To
YEYOVOG onjpave v apy TG dwpopomoinong mg ypapung npoidoviov kot 1 Philips
Eexivnoe va mpoototedel Tic kovotopieg Tng pe Suthdpota gvpecitexviag mov
Eexivnoav amd nig axtiveg X xat éptavav péypt m padoimodoxm

To 1925, n Philips éxave ta TpdTa TEWPAPATA YO TIS TNAEOPAOEIS Kal To 1927
apyroe va Tapaysl padivpova; péxpt pdlcta to 1932 eixe movAnoet éva ekatoppvplo
ané avtd ‘Eva ypdvo apyodtepa mapiyaye ekotd exatopupdpun padiofarPidec won

Eexivioe v mapaywyn wTpikod eEomhopov pe axtiveg X onig HILA. Méypr 7o
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1939 mov Advoape TV TPAT TMAEKIPIKY] KOVPELTIKN MNYOVY, T ETOUPEia
anocyorovoe 45000 Gropa Srebvic.

H emomiun xau 1 teqvoroyia yvadpioav tpopepn avartoén o 1940 ko 1o
1950 xou 10 egpyactipro g Philips £0ece Tig Pdoeig Yo 1a transistors kot yw Ta
ohoxkAnpouéva kokhdpoto. H Philips cuveioépepe moAld otv yypaor|, petddoon
KOl OvVaTopoywy] THALOmMTIKOV eikévov. To 1963 siofiyaye 10 Compact Audio
Cassette xat T0 1965 10 TpdTO OAOKANPOPEVO KOKAMDUA.

H pon véwv tpoidviov kat idedv cuveyiotnkKe Kot Katd T duipkewn tov 1970.
To tpMqpa epevvev g Philips éxave onpavnkéc avaxalvyewg oe Oépata mov
a@opovoav TNV eneEepyacia, TNV oXoMKeELoN Kot TNV HETADOOT EIKOVOV, YOV Kot
dedopévav. Or avakaldye avtéc odnynoav ot dnpovpyia Tov ontkod dickov
Laser Vision, Tov Compact Disc kot TV OTTIKGOV TNAETIKOWOVIAK®OV CUGTNUATOV.

To 1972, n erapeia idpvoe v Polygram, v emropmpévn diokoypagikn
etawpeio. To 1974, anéxmoe v Magnavox kar to 1975 1t Signetic, etapeieg mov
nrav eyxatsotnuéveg otig HILLA. Ou e€ayopég 10 1980 mepiedduPavav v GTE
Sylvania ka1 v Westinghouse. To 1983 nfjtav éva onpeto avagopdag ce 6TL apopd
™V 1EXvoroYia kabhg Eywve 10 Aavodpiopa tov Compact Disc.

To 1990-2000 flrav pwo dexaetic onpaviike@v cAiaydv yw v Philips. H
etaipeio Sievipynos éva oUaVTIKO TPOYPAPPD ETAVAIOPYAVAOOTIC, ATAOTOIOVTAG TN
dopn g xar peudvovtag Tov apBpd Tov emyspnuotkdv topéwv (business areas).
To 1997, os cuvvepyacia pue dhdeg emyepnoclg (petabd tov onoimv kot n Sony)-
Aavoape To o YPTYOpa EIGEPYOUEVO GTO VOIKOKVPE TPoidv otV wotopia : To DVD.

IMpoywphvtac oto 21° aubva 1 Philips cvveyile va adddler ko va peyahdvet.
Ivopilovtag 6Ty woAlovg avBpdmovg dev eivar timota mepiocdteEPO amd
gtapeio. TOPAyWYHC NAEKTIPOVIKOV TPOIOVIMV, GPIEPAOVETUL T OTTV TPOPOAT pog
VEOG KOL TI0 OVIUTPOCMALVTIKNG £KOVOS OV aviikatontpiletal ota mpoidvta mov
TPOCPEPEL 6E TORELG OTMG aVTOS TG VYEing, Tng Texvoroyiag xat tov lifestyle. Me
véa g palikn SIENUIoTIKY] KOPTavio. EMEEl Vo AmOKOADYEL Hia vEQR VITOGKEDT
T to Tpoidvia g, TV «Ailotnon kar v AmAdtron (Sense and Simplicity),
emPefardvoviac TNV TPOCHAMOT THG OTO VO TPOCPEPEL GTOVG KOTAVOAMTEG aVA TOV
KOO0 TPOIGVTY TTPOTIYpEVE, EVKOAD GTN XPTiOM Kat Tave ar’6Aa oxEdcpiva Y10 va
KQAVOTOWBV TIC AVAYKES TOVG.

ZAuepa, 1 Royal Philips Electronics an6 v OMavdia givor pio amd Tic

UEYOAVTEPES ETOIPEIEC MAEKTPOVIKAV GTOV KOGHO, Kat pio and Tig HeyaAvTeEpE; Kl
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omv Evpanm, pe 160.900 gpyalopévoug oe Tave and 60 xdpec ko pe TOANCEW TOV
ayngav to 2004 ta 30.3 dioskatoppdpua gvpo.

Me mapovoia oe mwhveo and 60 ayopéc kar pe meprocodTepa and 115.000
Katayeypappéva dumhopata gvupeoiteyviog, n Philips sivor onpepa vodpepa éva ota
TPOIOVTO QAOTICHOV, GTIC MAEKTPIKES EuploTikég pnyavég kot ota DVD eyypaorg.
EmnmAéov eivar dedtepn o MOANCEK OTd WIPIKE OWYVOOTIKA MNYOVIHOTO

ToYKOOUimG.

2P ZYAAODNH KATANAAYT AI'OPAZ

Avapopikd pe To TOCOTIKA dEdOUEVH TNG AYOPAS, Ot d0IKNTEG TPOIOVTOG OTN
Philips éyovv 800 myég amd T omoieg cLAAEYOLV TO OTOWEIN TOVG: TS ETAPEiEg
EPELVAG AYOPAS KAL TO TUNHO TOV TOANCEDV.

O etapeieg épevvag ayopds divovv amoteAéopaTo TOV TOANGEDV OAWV TOV
gTapeudv 0V KAGSoL kalr avd kamyyopia mPoidvtoc-Oxt katd MOVTEAOD (T.Y.
mhieopdoeg 17 wtowv g Philips- y mwAncew, mapdro mov 1 erapeioc otV
Katnyopio avty pmopel va £xel dvo poviéda). Emmiéov o etanpeieg avtég divovv
TANPOPOPIES GE GYECT) UE TO GTOK IOV DAAPYEL, KOG Kat TL TWANGEL £Kave 0 KAbe
Movépmopog 1.y, o Kotodpolog, o I'eppavic x.th. To Pacwkd BéPawr peovékmpa
TOV UEAETOV AUTOV gival OTL amooTéAAovTon OTNV eTaupeia KaBe dipnvo kat €tol ot
omoieg oAAayég oto oxeduopud-plan tov TpuMquatog marketing Ga wpénet va yivoov pe
xamow kabvotépnon.

MMépa amd Tg peréteg tov grapewdv avtev, n Philips cvAdéyer otoygia
AVaQOPIKG UE TNV ayopd kol and 10 TuApa Toiicewv g dwg g etapeiag. Ot
account-managers &ivalr ol vrevBuvor ¢ etapeiog ot omoior avarappévovv va
KAgioovv mapayyehieg katd Paon xevipwd my. pe ™ Swiknon mg etopeiog
T'eppavéc, kar amd ket ko wépa 0 MaVEPTOPOG EIVAL AVTOG TOV OTEAVEL Ta, TPOTOVTQ
ota TeAkG ompueio modinong. Ov account managers Aowdv odivovv otoyeio oTo
doumth Tpoidviog, avaopikd pe o péyedog twv TOPAYYEMBV-TOACEDY KAl pE TO

£100¢ TV TPoidVTIOVY oV TOVANBNKAV KaBMS Kol GTOLXEI AVAPOPIKE LIE TO GTOK.
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2e 0T €81 va KAVEL PE Ta TOWTIKG aToygio 0 dotkntig Tpoidvrog AapPdaver
OTOYEIL amd TOVG TMANTEG TOV OTEAVEL OTO TEAKG OTUEIR SWVOUTC TPOKEPEVOD VO
douvv av vrdpyovV Ta TPOIGVIA GTa PAPUL, TOWL KATAVAAMTES Kupimg Ta (nrave, Tl
EPWOTNOEIS KAVOLV, TS Katevfivoviar and To KaTACTNHA K.T.A.

Ola 1 TOPAmAvVE GTOWEIN 0 SUMTIC TPOIOVTOG TA CUYKEVIPAVEL KAl Td
AVAIAVEL TPOKEWEVOD VO TO YPNCUOTOLGEL TOCO YWt T1} STUIOVPYIX TG CTPUTNYIKNS,

660 ka1 Y ™ dnpovpyio Tov marketing plan mov 8a dovue o1 CLVEXEL.

2.2 ZXEAIAZMOX KAl E@APMOIH TON TTPOTPAMMATON
MARKETING

To marketing plan ¢ EAAGSog Baciletan oto marketing plan g Evpdmng
oAl dwpopomoteital pe Baon T WTEPOTNTES TS EAMVIKNG ayopds. Xe 0T £xel
va x@vel pue 1o mpoidv, 1 Philips EAAGSag dev emepfaiver kaB6rov, kabmg to. mpoidvta
swoayovtar and 10 eEwtepkd. To povo xoppdat oto omoio enepPaivet avaQopikd pe
0. TPOIOVTA aPOPE TNV OTOPAST TOV POVIEA®V and TO GUVOAO TG YKGpag mov Oa
swaybovv (1o 80% tov CLUVOAOL TV TPOIOVTOV EIGAYETA-OTO TPOIOVTA aVTA
copnepapPdvovrar Ta innovations-kaiwvotopieg o1 onoieg Ba wpénel anapaimra va
vdpyovv). H Philips Evpanng divet kGmoieg 0dnyieg mov apopovv ta wpoidvia ta
omoia 1) sTOIPEin. EYEL ATOPAGICEL VO TPOMONOEL TH CUYKEKPEVT] XPOVIKT] TEPIDSO.
T 0dnyieg avtéc n Philips EAAGS0G ogeider va Tig axorovBnoel ka va Tpomdnoet
avaloyo 1o ovykekpyuéva apoidvta. O 1pémog Spmg mpodbnong Twv TPoidviwv
kabdg xou 1 péoa kabopilovion and To tpnpo marketing s Philips EAAGSoc,
Topdho Tov 1a KovovAwa kaBopiloviar and n Philips Europe.

Ye 6m apopd T TIPEG eKel TO TPAYHAT SHUPOPOTOOVVTAL EAOPPAS KaBAOG
vai pev vadpye po recommended europricing, aAAd o1 TOMKEG EMYEPNCEKS UTOPOVY
va enépPoov avdrhoyo pe TG WInTepOTNTEG TG aryopds. Ztnv EAAGda yw mapdaderypa
1 eTapein £XEL KATAPEPEL VAL KPATIOEL TIG TIHEG KATTOWDV HovIEAmV Atyo axpifdtepeg
oe oyéon pe TG avtiotoyes svpomaikés. BéPain av o avraywvioudg yiver moivg
OKANPAC (kAT T0 omoio £ivarl LoD MBAVO PeTd TNV €I6030 VEQV aVTOYOVICTOV OIS
N LG xat 1 Samsung mov @épvouv VEEG TEXVOAOYIES) KUl TO. KOOTN T®WV EPYOCTACIMOV
10 gmrpénovv 10Te givar mBavo 1 etapsia va pifel Tig THEG kol KAT® amd TO
recommended europricing. Xuviifmg Op®G TO YTUTNUOATO TOV AVIAYOVIOTOV Eival

KEVIPIKG Kat 1] EVPWROIKTY eTOpeia Ta £xEl AaPer vmoyn e katd Tov xabopioud twv
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TPV, OTOTE TOAD SVDOKOAL it YOPA PEROVMUEVE. VA YPEWCTEL VO HEUDOEL TIG TIHES
kato and to recommended europricing.

[Mavtog a&iler va onueudoovpe 0T Kou 1 KEVIPIKT £Tanpeio AapuPaver vmodyn
™m¢ TS TANPOOpieg mov g divel kb yhpa (m.x. Y TNV okovopia, To consumer
confidence, T TPOGSOKIES TOV KOTAVOAMTAOV YU TO HEALOV) Kot AVAAOYR QTIAYVEL TO
marketing plan. Mropodpe dnhad va modpe 6T katd kamoo 1pdémo mpdxertan yuu
apeidpopn Swdikacio.

Téhog, oe OTL €xel va kGvel pe TN Swavopy), oxed0v OAec Ol OTMOPACELS
Aapfavovral and v Tomkn erapsio. BéPoaw thpa mov moAd Awvéumopor €xovv
viver moAvebvicoi (m.y. o KotooPorog ayopiomke and tovg Dixons), umopei va
KAVOLV TG aYOPES TOUG aTd 10 KEVIPIKG KataoTiuata Tng Evpdane. Xy nepintwon

LT 1} KEVIPIKY) ETOUPELD. CUUUETEXEL KOL OTO KOHRHATL TNG SLVOUNG.

2.3 ANAIITYZEH THY EINNKOINONIAKHY  KAMITANIAYI  TON
MPOIONTQN

YTk pe TV emkowaviakn g kKopunavwa 1y Philips £xgt 000 xatevBivoeig:
™MV €PN xat v 7TPpoioviik kapmavie. BéPaw, emewdn n etupeio eivon
noivedvikn) (global), global Tpoonabei va xaver ko Ta pmvopoatd me. AvaQopika pe
™ TpoiovTiKY Kapmavia Pyfike wépvol pia véa xapmdvia pe Paciké moto: “Search
the Simplicity”-¥a&e v amhdmra. H xapndvia avt) ovvdedtav xatd faon pe ta
consumer electronics-KaTavalmTiKa NAEKTPOVIKA TNg etapeiag. Baowkd pnvopd tng
Ntav 1 ovalTnon g amAdTTOS OTRY YPNOT} TOV TPOIOVIMV KAl TPOG UVTH THV
Katevbuvon oyedilovtov kol Ta TPoidvia (mpoidvia amAd o1 XpYom, HE amAfg
odnyieg xpfomng, xopic BEBara va amokieiovrol kar 01 TOAVGEADES 0d1YiES XpToNG Yo
TOVG KATAVAAWTEG IOV EXLNTOHV KL T1) TOPAUIKPT) EKHETAAAEVOT TOV TPOIOVIWV).

AvVaQopikd pe TNV TPolovTKY Kopmdva, avt otmpiletatl ota Tpoidvta, Ko
ekel amd dmoym texvoloyiog 7 erayeia éxgt kdbe xpovo kGT kawolpo va
AVEKOVOIoEL. Xe eminedo peydAng kopmaviog (r.y. pe Swpnuiceg oty mAieodpacn),
kGBe ypdvo 1 etarpeia emhéyel kamow omd Ta TPoidvia Y va vroompitel. I'evika
TAVTOG 1) STMKOWVOVIOKY] oTpatipykt) ompiletatl g oAy peydio Badud oto mpoidvia-
xawvotopieg (innovations). Ta wpoidvra avta mov ovopalovion kot flagships €xovv

kGt Swpopetikd va mpoo@épouv kul divouv omv etarpeia T duvardémTa va

Swenpiocer Tig kovotopics .
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H etopeio xatd Paon dwenuiler otov €06 TOMO OV CoYOALiTO pe TO
npoiovra TEXVOLOYinG Kon ot mEPodikd. Ta meplodikd eWdkov TOTOV dlevepyodv
KATOW TECT TOV TPOIOVIWV, EKBETOVV TA YOPUKTNPICTIKA TOVG, Ta. faduoroyodv (..
o eivar 10 kaAviepo value for money) xair Ta ouvykpivovv pe avtd tov
avTayovicTdv. Avthi Tn Swenuon 1 stapsio ™ Oswpel Eppeot, kabdg motevet
TOAY oTNV TOWTNTA Kol TNV afio TV TPoidvTev TG,

Apeon JSwenuworn Yivetar TOG0 OF TEPOSIKE KOl EQNUEPIDES YEVIKOD
evourpépovtog 660 kol og Aedpacn. AmAd 1 tAedpaoct, Ady® tov T Kootilet
ypnowonoieitar Aydtepo ovyva. Emiong, moAd emxowovia yiveton kol péow
QUAAOioV. Zta efdopaduwic GUAAGOWL Y. TOV AWVEUTOP®V VIAPYOLV KOl T
npoidvra tng Philips pe Tig avtictoyes Tipnég tovg. Emudéov kdbe xpdvo Pyaiver o
umpocovpa pe OAa Ta véa mpoidvta g stapsiag. Emiong xor oto internet
TopoVcALETAL 1] YKAUA TV TPOTOVIWV.

I'evika 6Aa 1 dwonuonikd g etaeiog Epyovral and 1o ewtepkd. Edd
vapyer évag PR executive ko communication manager o omoiog avoiapfaver va
TopardPer T0 VAIKO amd TO €EOTEPIKO KOl VO GUVEPYAOTEL pHE TN SWOMUICTIKY
sraeio Carad yua Tiv emho) TV pécwv, T dupkew e Kopmaviag K.T.A. Agiler
BéPamo va omuerdoovpe 6TL M SweNuoTIKT aVT} £Topeio gival ToAvebviky Kal

ovvepyaletar xou pe tnv Philips Evpanmc.

2.4 EMA®H TOY AIOIKHTH MPOIONTOX ME TA KANAAIA AIANOMHEZ
O dowmntig mpoidvtog o Philips £xel emoen pe ta kovaiw dwvopng Kabhg
EMOUDKEL VA CLVOVTE TEAATES (AMOVEUTOPOVGS) KAl vV akoVEL TIG andyels Tovg. Béfoia
Ol CLUPMVIEG UE TOVG AWVEUTOPOVG KAgivovial omd TOVG account managers.
EmmAéov, xaBe ypdvo yivoviatr xai KAmoEg EPEVVES OV APOPOVV TNV IKAVOTTOinom
tov tehot@v (customer satisfaction), T emmAéov Ba HPshav and v staupeio, To

TPOBANUATA TOV AVTINETOTILOVV, TNV EKOVE TOL £XOVV Y10 TNV ETALPELR, TL MGTEVOVV

Y 115 TIES K.O.K.

2.5 ANAAYIH THI AINIOAOTHX TOQON [POIONTQN (PRODUCT
PERFORMANCE ANALYSIS)

A@ov or apuddior ™ eraeiag epevvdv cvirééovv ta otoysic mov
TPOOVOPEPANE AVAPOPIKE pE T TOANoEL Anyaivovy ot Philips kat kdvovv otovg

d101KMTég MPOIOVTOG Kl GTOVG LEEVEVVOVE TOV TUNUATOG TWANCEWV UG TAPOVGINGH.
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Metd v mapovoioom, 6iot poli oyoldlovv ko onueubvovv Ta action points.
BéPara o1 drowmtég EEpouV € YEVIKEG YPOUUESG TIS TACELS TNG AYOPAS OV DAAPYOVV
aAAd dev yvopilovv Ta akpii} ueyédn Tov TOANcE®YV, Kot auTd givat Tov Toug deiyvel
n épevva.

H épevva d¢ divel otoygia povo og cdvoro g ayopds aAid deiyvel kar o€
dixtva to pepidn ayopds (Vmapyovv ot dAVGIdES NMAEKTPIKGOV, O1 VIEPUAPKES KAl Ot
aveEapmtoy). Avaioya pe Ta oToyEia auTd ot doumTég TPoidvtog Tpofaivovv oTig
AmUTOVUEVEG EVEPYEIEG. Z€ YEVIKEG YPOUUEC TAVIOG, Ot O0WKMNTEG TPOIOVTOG
Aappavouvy vadym ToUg TNV ardd0oT) TOV TPOIOVTIOV Kot pe Baomn avti Toipvouy Tig

dupopeg anoelcels.

2.6 ZIZYNTONIEMOX TON EMNAOPON METAZY EXOQTEPIKOY-
EZQTEPIKOY INEPIBAAAONTOZX

O dwumrig mtpoidvtog ¢ Philips cuvrovilel Tig ena@ég and v dmoyn 6T
KATOlEG amoQPAcel; Mov AquPdvovial E€COTEPIKA NG EMYEIPNONG MEPVAVE Y
viomoinom oty ayopd. EmmAéov evnuepdvovtar kor ot avBpmmor mov Ppickovtar
om Philips Evpdnang, kar cvvrovifoviar kot o1 emagéc pe avtovc. Enewdn n Philips
givarl pur ToAvebvikn etapeio Bpioketar oto evduipeco petad tomkig ayopds Kot
eE@TEPIKODV. AV Yot TAPAdELYHA TPOKVYEL £va TPOPANpHe TIHNG, TPOTIOVTOG, dWvopng
O CUYKEKPWEVO KavaAy ol avOpomor oto eEmtepksd Ba mpénel va evnuepwbovv,
Tt VOEYOUEVS Va. prtopov va BonBnocovy Adyw g epnepiog mov £xovy.

Emwdéov, vrdpyovv efapnvuaieg 1 etfioeg ocvvaviioew pe OAoVG TOovg
EKnpocOTOVg TV yopdv. Xmv Philips Evpdang paliota vmdpyer kot kdmowog
vrevBuvog, o omoiog sivan empopTiopuévog pe v emifreyn mg EAAddag (xon kdmolov
AoV yopdv pali) ko v exilvon Toxdv mpofAnuatev mov 8a TpoxvYoLV G avTY).
Il'evikad maviwg or avBpwmror g Philips Europe npoomaBodv vo pnv exepPaivovv ko
ToAd kaBdg M kGbe ydpo €xer pw Eexmprotn vootpomia Kol €va SpopeTikd

mentality.

2.7 AHMIOYPI'IA KAl ANAINITYZH THX XITPATHI'IKHE, TAKTIKEZXZ-
ZTPATHIIKEXZ ATTO®AXEIT

H otpatnyi g stupeiag yapdooestar and tnv Philips Europe (1w
wapadetypa avtoi arogaosilovy mow tpoidvta Ba Pyovv ommv ayopd, woiog Ba givor o

povog ewaywyic x.T.Ah.). H local BéBawe otpatnyyn) emmpedleton amd Qv
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vasvBuvoug g Philips EAAddog. Ot d101tkntég TpoidvTog GCUUUETEXOVV AVAPOPIKE UE
™ OMpovpyi T0V TPOVTOAOYICUOV-0E CUVEPYAGIH TWAVTOTE KOl UE TO TUAUA TOV
nolnoewv. Kdabe ¢opd oto téhovg tov £toug (NoéuPpo) dnuovpysitan o
TPoVTOLOYICUOG TG EMOHEVNC XPOVIAG Ue BAom T TEPCIVA GTOYEID TOV TOANGEWDV,
0. véa tpoidvta mov Ba Pyovv, Tig Tdoe ™G ayopds kau pe Baon moAkovg GAAOVG
TOPAYOVTES TOV OEV KPIvETAl OKOTHO VO avopepBovv £dGh. Encdn opwg sivar moAd
dvoKkoAo M eTaupein va TECEL PESA GTOVG TPOVIOAOYIGUODS TG (Kuping Adym TV
UELDCEDV TOV TIUOV TOV TAPATNPOVVTOL TOV TEAELTAIO KOpd Kot ov kabopilovrot
£PYOOTACLIKA), Ol SWIKNTEG TPOIOVTOG GTULYVOLV Kt TPNTVILIONS TPOTBTOAOYIGUOVG
(rolling forecasts), ot omoiol avarpovv cvveymdg To budget.

Avagopikd thpa pe TG AMOPACES, TPEMEL VA TOVUE OTL Ol CTPOTNYIKES
ano@doelg Aappavoviar kuping oto eEmTEPKO kat ot JrotknTég Tpoidvrog Tn¢ Philips

EALGOOG ovppeTéyouv EPIoGOTEPO OTN ANYT} TAKTIKAOV OTOQACEWDV.

2.8 EKHAIAEYZH BOHOON-TIQAHTON

Bonboi tov doumtdv mpoidvtog oty Philips EAAGS0G dev vadpyovv kabimg n
opyavoorn tov tpnuatog marketing eivar mo eminedn (flat). Yrdapyovv 5 dowmrég
npoidvTog, évog liaison manager Tov aoYOAEITAL HE TA TAPATOVAE TTOV SNIOVPYOVVTAL
670 Ypapeio Tov meAdTn oto eEmTepikd (vEdpyet pa ypapup 0800 pue aotikn ypéwon
YW 10 TOPATOVE TOV TEAUTAOV TTOV OUWG YTUTE 6TO EEMTEPIKO), KL VITAPYEL KOt £VAG
PR executive kor communication manager. Emopévog exmaidevon PBonbaov dev
VRAPYEL.

Ava@opikd pe v eknaidevuon 1OV TOANTOV, 0VTE KoL QUTY] YIVETOL G0 TOUS
doumtég mpoidvroc. Yrdpyst oty starpeia Eva EExapiotd dtopo, mov avaioppavel
MV EXTABEVOT TOV TOANTOV GAAG KAl TOV TOANTOV TOV KATACTNUATOV, Kol avTo

10 GTopo anevBivetal oTov dievfuvn TOV TOANCE®V.

2.9 ZYNTONIZEMOZX TON AIA®OPON APAZTHPIOTHTON MARKETING-
KATANOMH TOY XPONOY

O ovvioviopdg Tov dpactnpotitov sivar éva and ta Kevipikd kabfkovia
TOV $101KNTH TPOIOVTOG IOV OPMG YIVETUL GE GLVEPYOTIN HE TOVG AALOVG S10TKNTES KAt
pue 1ovg vrevbuvovg twv moMjoswv. Or dwwnrég mPoidviog £xovv drdpopeg
cuvavtioel; (meetings) 1600 pe Tovg GAAOVG SOIKNTEG OO0 KAl e TG TOANCEL Kal

10 tpnua logistics. g ocvvavmioe avtég ovinteital to T Ba movAndei, yivovioi
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TAdve TOAcE®Y, dnpwovpysitan 0 TPOoUMOAOYICHOG Kol £miong cvinmovvral To
dupopa mpofinuata mov TGV TPOKVHLTOVV.

e 0T 0QOpd TO TAC KATAVEUETOL O XPOVOG TV BOIKTTAOV TTPOTOVTOG, aVTd
givol omv mpocomKN extipnon Tov kabevdg. BéPawo o yevikég ypappéc o
TEPWOOOTEPOG YPOVOG APIEPOVETOL OTNV VAOTOINON TV TPOYpPOppdTOV Kol O
MyOTeEpog ot okéyn yw TN dnuwovpyia otpamyikic. Ilaviwg, n kotavoun tov
¥pOVoL yivetar PAcEl TOV TPOTEPUOTNTOV TOV LRAPYOLV kabnpuepivd. Av yu
nopaderypa vapyovv kamow deadlines avtd Ba mwpéner va pnBody ko ot oyeTiKég
dpactpomeg va mponyndodv Karowwv GAA®Y.

Eniong éva 10% 7t0v ypévov TtV Jwwntdv mpoidviog kabnuepiva
APLEPDOVETOL OTIS EMAPEG pe To eEWTEPKO ywuti vau pev 1) EAAGSa ansvBivetar om
Philips Evpdnng adld to team eivor mAéov ToykOOUO, OTMG GAAOOTE Kou TO

TPOIOVIa.

2.10 AIAAOZH TOQN AZIOQN THX ENIQNYMIAZ

Eva and ta moAd Pacwd Oépata tng etarpeiog eivar to brand value xou 1
dtompnon tov afubv ™m¢ enovopiog. H dwpdraén tov afudv yivetar xuping oe
eTPKO eminedo a@oV M Paocwr} emwvopio g etapeia giver i Philips Brand. H
etaupein enedn Ta tEAevTain Ypoévwo eide kamow wrdon tov brand value g, TpoéPn
0& KAMOE EVEPYEIEC TPOKEUEVOD va 1o avePdost. 'Exave kamoweg yoprmyieg, xamoeg
SWONHIOTIKEG KATAYMPTOES KOl KATOEG KOUTAVIEC TPOKEUEVOD va avadeytel
etapkt] emovopia. Ov gvépysieg evioyvong g enmvopiog éyvav and ™ Philips
Europe, 1 omoio éyg1 évav manager mov acyoisiton amokAswnikd pe 1o Oépa tov
brand value. H Philips Europe oyedioce kot KAmoeg Slo@MuoTikéG KAUMAVIEG HE TO
6KOTO avTd, IOV TPOONONKAY Kot 5T YDPA HOGC.

Ze 0TL 0Qopa TOVG BLOKTEG TPOTOVTOG, 0VToi Tpoomabovv va Bondrcovy ot
avtd mov Aéystoan Philips Brand pe to va eivar karoi pe tovg meidreg, va
napakolovBovv TG emBupieg TOVG KAl VA aKOUV T TAPATOVA TOvS. AV Y
napadstypo £vag KATavaA®TG 0yopdoel €va POV TOv MAPOVOUALEL KATOW0
EAATTOUA, TOTE Y VO UT) PEIVEL TAPATOVENEVOG KL M&m 1 €1KOVa OV £XEL YW TNV
Philips, n stapeio 0 nmpoonabfoer pe kamowo TPOTMO vo TOV OMOLNUIDCEL .Y

aVTIKOOI0TOVTAG TO TPOTOV PE KATO0 GAAO.
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2.11 EZOYZIA TON AIOIKHTQN MPOIONTOZ-ENNIKOINONIA ANAMEZA
XTO TMHMA MARKETING KAI ZTA AAAA TMHMATA

X Philips €€ovoio amd v amoyn tov Afw kaTL Ko yiveTar £xet Kupimg o
vevikéd Owevbuvvtiig. E€ovoia BéPara Exovv kon ot droumTég TPOIOVTOG KAl TO TUNHO
TOV TOANCEOV 0AAL Og YEVIKES Ypappés 6AotL avtoi cuvepyaloviar Kol arnopacilovv
ard xowov. A&iler Opmg va onuewdoovpe 6Tt Alyn mopondve eEovoio amd Tovg
doumTég TPOIdVTOG £X0VV 01 VLEVOVVOL TOV TUIHATOS TOV TMANCEMV GE avtifsom pe
6t ovuPaiver omig etopeieg pe ta mpoidvra fast moving. Xt Philips mévteg
gppuoeitan morv to “team building” ko 7o “working together”. Avtd £pyetar kol cav
odnyia and ™ Philips Evpdang mov Aéet “You have to work in teams”.

Avagopikd pe v emkowvovia a&iler va onueiwdel 6Tt éva and ta Baocikd
TpofAnpato Tov avTPETOTILOVV 0t TEPICCOTEPES Eival TO EMKOIVOVILKO, TO OO0
Opmg dev givan Bépa sTapeiog addd Bépa atdpmv. To pdvo onueio mov pmopei N
gtapeia va dnpovpynoet TpoPfanua sivar va unv Eexabapiler Tic appoddTres TV
ATOU®V, OTTOTE TOTE SNULOVPYOVVTUL CUYKPOVCELS,.

Onwg oM avagépope, ot Philips vadpyet emkowvovia petaé&d Tov TUNRATOV
TPOKEWEVOL va AN@Oovv o1 NAPOopPeS AMOPAGES Kol TAVTOYPOVA VAAPYOLV Kot
ovykpovoels. O o cvvnBiopéves GuYKPovoEL gival petall Tov Tunfpatog marketing
KOl TOV TUAHOTOG TV TwAfoswv. Kamowtr moAntég sivar moAD e£ymiotég Kot
apvoivIal va TOVANCOLY Kamow 7mpoidvta av dev motevovv 6 avtd. Tote
dnuwovpyeitan TpOPANpa xabdg to TPNpHe marketing Toviler TV avaykn Tov va
TovANBoUV 10 GLYKEKPLEVA TTPOTdVTA T oMol EpyovTat EToa and To eEOTEPIKO Kat

N Philips EALGS0g dev propei va mapépPel 6’avtd 10 KOpUdT. X& YEVIKEG TAVIMG

YPOUPES TO TPAYHATA TAVE KAAQL KOt T} EXMKOVMVIQ EIVAL TKOVOTOUTIKN.

PHILIPS
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'B. MEAETH TQN APMOAIOTHTON TOQN AIOIKHTOQN
| IIPOIONTOX ETH SONY

EIZAT'QI'H

Ao egEetdoope TG appodoreg Tov dowm npoidvtog otnv Philips, mov
givan P sVPOTOIKT ETOPEiR, KPIVAPE CKOTUO VA LEAETIIGOVUE KAl TIS OPHOSIOTNTES
TOV JLOKNT TPOIOVTOC OE Ui WTMVIKY ETAPEIR 0O TOV KAAGO TOV NAEKTPOVIKAV.
INa 70 Ad0yo avtd emAéEape ™ Sony Hellas. 'Evag emurdéov Adyog mov emAdélape
ovykekplévn etopeia eivar 10 yeyovog 6t m Sony pali pe t Philips eivar ot
Kupiapyot oV ayopd tov niektpovikdv ™me EAAdag, agod kai ot d%o pali éxovv to
60% tov pepwiov ™mc ayopas. Tic TAnpoopiec Yo tn Sony pag TG £3woe 0 KOPog
Xprioto Adapdémovio-Product Manager twv @opnTt@V NAEKTPOVIKAV VITOAOYIGTAV TNG

~

Sony.

I. ITPO®IA THY ETAIPEIAX

H etopeia mov onfuepa £er v ovopacio Sony Wpibnke and tov 25ypovo
Akio Morita kot tov 38ypovo Masura Ibuka 1o £toc 1946, eykatoieinoviag tnv
ovopaoio Tokyo Tsushin Kogyo Kabushiki Kaisha. H Sony Corporation, anéktnos,
Omwg apydTepo. avépepe o WPLTAG TG Morita, éva dvoua gdkoro va 1o Bopdton
Kaveic.

2ta Thaicw G apytkng ™G avartuéng o E€veg ayopég N Sony emérele va
unv e€aptatal amd pio kar povo peydAn spmopwr| etapeion (Sogo Shosa), dmmg
TOALG 1aTOVIKEG EMYEPNOEL;, aALd va avartdgel to 8iko g Siebvig duvapd, va

emALyYEL Kal va, vrootnpilel Tovg dwavopeis ot ekdoToTe YdPeG Tov e€wtepkov. To
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étog 1960 1} Sony enéxteve v mopovoia g wWpvovtag v Sony Corporation of
America kot ™ Sony Overseas SA, enexteivoviag £€Tol To dikTLO dtvopung NG CE
Apepwni kar Evpann avtiotoya.

Y10 téhog g dexaetiog tov 1960 n Sony dpyioe va avnikaOotd TS £0TiEg
Swvopng g pe BuyaTpiKéG TOANCEMV Kol DANPECIDHV. ZTT) dudpkewn g EXOPEVNG
dexaetiag dpoporoynoe v 01KodOUNOT} POUNXUVIKOV EYKATACTACEDV GE YOPES TOV
eEmTepikoV, aviavakAOVTIAG £T0L TV E0WTEPIKT] NG PLLOCOQIN, CONP®VA HE TNV
omoia to TPoTdvTa TPENEL va Tapdyovial kel mov Ppiokoviat Kot ot ayopEs Tovg.

To £tog 1985 1 dpapatkty TTOGT TOL SOANPIOV KoL 1) KUTA GUVEREW (VOOOG
1oV ['ev, oe cuvdvacud pe duipopovg dArovg Tapdyovieg, odnynoav I Sony o€
Taykoopomoinon. Q¢ ek to0Ton, uéxpt Ta péoa G dekaetiag Tov *80 neprocdTEpES
amo 10 80% 1ov ntwAncewv Adppavav yo@pa oto eEwtepikd dmov N Sony EMEKTEVE TG
dpaompdttés e péom g veosykateommuévng to 1986 Sony Europa. Emiomg
onpavakd poéro doxnoe n ayopd ™ CBS Records 1o 1988 kot tng Columbia
Pictures Entertainment Inc to 1989 omv Apepuc], apov £dwoe ) dvvatdéTnTa TN
Sony va sioywpnost oe pia evieh®dg véa yravti Popnyavia. Tnv idu exeivy ypovid
KOWoTounoe tpocdétoviag 0to cupPfodid g 6V0 oteAdéym and GAAeg YMOPECS.

H maykoop avantuén g éog to 1991 aviavaxkidto and 1o yeyovog 6T 10
74% tov TOACEOV TG aPopd TwANcew 6to eEotepkd. H péypr tdpa cuvelopevn
emévdvon otig nasipovg g Evponng, Aciag, Apepikng katadewvoet 6t n Sony
cuveyilel TV emTUYMUEVT] CTPUTTYIKT) TNG AVATTOCCOVTAS TNV TAPAYWDYT TG Kol Ta
dixtva Sravoung mg diebvac.

H Sony azoteheitar andé 570 wepinov stapeieg o1 nePooOTEPES AMO TIG OTOIEG
eival KaTaokeLooTIKEG 1) EPTOPIKES eTatpeiec. Emkepaing g emyeipnong sival pa
gmtpomyy (11 péAn) m omoia meplapfaver tovg 600 Wpvtég [Ipoédpove, TOV
AwvBovovta TopPovro, 1peg avaminpwtés [Ipoédpovc xar mévie maiadtepovg
AevBivovrteg ZopBovhove. H opdda tewv niektpovikdv emygpficemv g Sony £xel
TG Baoeig ™mg oto Toxw, evd o emyepnosy 10V KAGdov yoyaywyiag £xovv Tig
Baceg toug oto Aog Avileheg. Xapaxmpiomkd eivor TG emyEPNOE; EKTOC
Evpamng xar Apepikiic, uépn 6mog o Kavadag, o Havapds, n Avorperia xar 1 Néa
Znhavdia eivar avtovopsg xal gEAEyyovTal TANP®G amd Tovg d1kovg Tovg Opilovg
EMYEPTICEDV.

H Sony mepioodtepo amd xabe GAAn wnwviky) mwolvebviky mapovoidle

XOPOKTNPIOTIKGE TOV AVTIKOD KOOHOV OGE 0,TL AQOPG TO EMNEDO OPYAVOONG TQY
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npocamxoy ™me. IIpog v xatedBuvon avty cuvéfaidie 6 pévo 1 mapovcia pn
[andveov oto Auwmnmikd g ZopfovAo aArd kot 1 kGAvym teov Béocmv and
Evponraiovg xar Apepikavolds katd mAsoyneio o1 aviiCTOYEG EMYEWPNOEL.
MdaMota 1 YADGGo MKOWV®VING T060 oTa KEVIPIKG Ypapein g Evpdmng 600 kat
™G ApepKNg sivar Ta AyyAikd..

Emmifov, n Sony éxet katopBhoset va dnprovpynost Eva oAl 1oyupd eTaipkd
dvoupa, TpowBdviag v enmvopio Sony ¢ ™ Pacwkn enovopic ™G eTarpeiag.
Ovowotikd dnradn 1 Sony Baciletar oe peydho Pabpod oto Corporate Branding. O
Wputic e péhota Akio Morita Slwos®’ 6T mavra ioteve 6T 1 em@vopia TNG
etupeiog eivan 1 Lon ¢ emyeipnong. KovPord appoddtres kar eyyvdtor v
TOWOTNTA TOV TPOIOVI®V.

Téhog, mpéner va wpooBéaovpe, 611 1} Prhocooia g Sony eivon emmpeacuévn
and to atopo ekeiva mov éxovv kataAafer nyetikég B€oeig oToVg KOATOVS TG Ol
avtd to xpévie. Ot vdAAniol g vidBovv vepreavot yw v ropeia dieBvoroinong
™m¢ eTapeiag, Tovg TaYdTATONS PLOUOVS avantuéng, kabdg kal v ENUNR oLV TV
axohovBel ya v mowdTTa Kot kKowvotopia. Extyotv Babud 1o yviiow evdwpépov
™G YW TOVS VIOAANAOLS TG Kot deiyvouv va amoiapfdvovv avtd 10 apdiyapa
Avtucg ko1 AVaTOAKIG KOVATOVPOC.

2. OI APMOAIOTHTEE TOY AIOIKHTH TPOIONTOX XTH
SONY

2.1 TYAAOT'H KAI ANAAYXH TOQN AEAOMENQN THX ATOPAZ

O dwwnmig npoidviog ot Sony AapPaver ctoyeio yw o dedopéva TG
ayopdc ard T etorpeieg epevvav IDC kot GFK. Ot staipeieg avtég divovv otoyeia
o 6AN v Evpdnn kot 0 otéAvouv ava tpipnvo, Yeyovag mov dvoyepaiver tnv Ayn
HETPp@V G TN PEPLL TOV SOKTOV OE TEPUTTOON IOV KATL dev Maer koAd. EmmAéov,
ot dwumnTég cvAAEyouv otoyEio Kol amd TO TENHA TV TeANncewv. Bpickovial
OUVEYDG OF EMAPY] HE TOVG TOANTEG TNG ETAPEING OV KAEIVOUV TIS CUUP®VIES Kal
mov pouvv Gueom emagl) pe v ayopd. Emiong otoysio palevovv ko omd tovg
merchandizers. IloAAéc @opéc pdiiota ko o1 16101 o1 dwoNTéEG TMNyRivovv oTa

KATACTARATO AOVIKNG TPOKEWWEVOD VA, MIAIGOVV UE TOVS TOANTES TOV KATUOTUATOV

% “Branding in Asia”, Paul Temporal, John Wiley & Sons (Asia) Pte Ltd, Singapore 1999, p.36
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GAAGd KOl VO TOpaTNPNOOVY  TOVG TEAKOVS kotovahmtés. [evikd, otouysio
ovAAEyovTan pe Tov Kabe SuvaTd TPOTO KoL 0TI CUVEYELL AVAADOVTOL TPOKEWEVOD VL
nopBovv ano@dcel; avapopkd tGco pe to piypo marketing 660 kar pe 0no10dHOTE

aAro Bépa TpokvysL.

2.2 ZXEAIAXMOX KAl E®APMOI'H TON TIPOTPAMMATON
MARKETING

To marketing plan ywx to SwwmT) TPOidvTog TG Sony givar KAt YEVIKO
xaBmg dev vadpyovv véa Tpoidvia yw Ta omoio va yiver marketing plan €&’ apymic.
Emiong xarow mpaypata avagopikd pe to marketing plan yivovtar otnv EAAGda ko
KATOW TPAYUATO STPUOVPYOVVTNL OTA KEVIPIKA Kot £PYOVTAL £TOYLA OTNV YOPU UOGC.
INa rapdaderypa ta mpoidvia, ThS avtd Ba cival, T yapakmmpoTikd 0o xovv K.T.A.
givar £ropo and 10 eE@TEPIKE. AVAPOPIKA TOPO HE TNV YKANM TOV TPOIOVIOV, N
EMdda siodyaer myv miswoyneic tov Tpoidviov mov vadpyovv kat oty Evpdnn.
Zmv lanovia vadpyovv kol oAb mo eEghypéva Tpoidvta cAAG 1) xOpa pag dev givat
éron YU avtd kot Kot TEKTAOT) aKOAOVOEL TNV EVpORAIKY) TOPEiaL.

Ze 6m éyel va xaver ps v Tun, avth kabopiletar and Tovg doUMTEG
wpoiovtog pe Paon éva k661G oV divetar and 1o e€mtepkd. Me Pdom to kdoTOG
avtd 0 SumTIg TPOIOVTOG UMOPATiLEl TO MOGOOTO kEPOOVG OV embupei Yo v
ETUPEiR, TO TOCOOTO KEPSOUG TOL KOVAAD Jwvopfg, kowraler emiong Tov
AVTAYOVIOUO KOl avAAOYO SWPOPOAOVEL TV TEAKT Tu).

Emadéov o douxmic mpoidvtog Kaver Kol TS TPOPALYELS Yo TS TOAOELS.
Zg 6T agopa v TPomONoN Ko T} dWvouT] Kol T0 MG avTES Yivovial, Ba eEetaoTel

0TI GUVEXEW..

23 ANAINITYZH THZI ENIKOINONIAKHY  KAMITANIAL  TON
MPOIONTON

H emxowovia tov apoidviov g Sony ywpiletar og dvo katnyopiec: v
“above the line” xat v “below the line”. Yrdapyet yevika évo budget mov Oa dwxtebei
Yo emKovevia kot avtd yopiletar oTg Vo nopandve komyopies. H smxowavia
“above the line” civar 1 emkowwvia mov @Taver é€® OTOV KOOHO KOl QPOPd
mAedpaot), paddewvo, epnuepidss, kataywpiioelg, outdoor k.t.A. H “below the line”
gmKowmvia gival avt) Tov dev ETavel 1060 oA Tpog ta Em. T mapddetypo pu

TpodBnon mov Ba yivel ot payalid pe karow dwpdxi, pua xopnyia K.T.A.
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Ye oTL agopd T mupoywyEc mpémer vo Toviotel 0Tt M Sony dev kavel
TNAEOTTIKEG OPAYWYEG, KOOMG OVTEG Ol TOPUYWYEG YIVOVTUL OTO KEVIPIKG Kol €60
yivetan 11 6mowr mpooappoyn amarteitor (adaptation). Qotdéco, yivetur mopaymyn
PASOPOVIKOV OTOT KAl EVIVIIOV KATAXMPNOEMV GE MEPLOSKA Kal £QMpepides.
Xpnowomoovvral miong TOAD Kat 1o, TEPOOIKE EWOIKOD THTOV IOV UCYOAOVVTOL UE
TPOIOVTA VYNATG TEXVOLOYING.

ZyeTIKG@ TOPA pPE TA UTVOROTO IOV YPNCHLOTOWVVIOL OTIS EMKOWVOVILKEG
KOUTAVIES, aVTa £pyovior £Toyla and to e£mTepikd Kar amoteAovv m Pdon yw 10
ytiowo OAng g smkowwviag. H mpaxtiky aut (pnoponoteitol TPoKEWEVOD va
VAPYEL CLVEREWL KAl VO, TEPVAEL TO OWOTO pivopa otov katavolot. To Paocwd
moto 7OV YPNCYLOTOWVOE 1 ETAPEL 0TO TPOGPATO TapeABOV eivan “You make it a
shot”, evéd 10 mo wpdopato eivar “Like no other”, oe pa wpoomdbew va

dwrpoponomBei and Tov aviayovicuo.

2.4 EMTA®H TOY AIOIKHTH MMPOIONTOX ME TA KANAAIA AIANOMHE-
ANAAYIH THI AIIOAOXHEI TQN M[OPOIONTQN (PRODUCT
PERFORMANCE ANALYSIS)

H emapfy tov Soikmmi mpoidvrog pe to kovai dwvourig sivar mwoAv
TEPLOPIOUEVT) KAOMG TO KOUUATL AVTO EVIACOETAL GTIS dPACTNPOTNTES TOV TUNHATOG
v ToAoswy. O dwwntic Tpoidvrog BEPara ovintd pe ToVG TOANTEG Kat YEVIKA
Bpioketar o cvveyn emxowovia poli tovg xabdc m Sony eivar pw «avoyT»
etapein, and anoyn enagpav. [laviag, dnwg simape Ko Tapandve, KAToEg Popig 0
doumTig TYaivel 6TA KATAGTNOTO AWVIKIG TOANCTS TPOKEHEVOD VO €XEL KAt pid
EMAPT] PUE TOVG AUIVEUTOPOVG,.

2 6T £y£1 va. KAVEL e TNV avaAbom TG addoomg TV TPoidvimv 1oxdovy Ta
e&fg: apov o1 droumTég TPoidvtog mapouv 1a oToYEir aMd TG ETAPEIES EPEUVAV
ayopag ko1talovv va dovv Tt £xel Yivel TOGO GTO GUVOAO NG ayopds 660 Kai avd
xaval Suvouric. Av dwmotwfel 6Tt or mwANoewg £vog mehdtn avEnibnxav
dvoavaloya Aiyo og oyéon pe To GHVOAO TG AYOPas (TT.y. HTOPEL 1] AYOPE GTO GUVOALD
mg va avéffnke xatd 10% oe TOANGES, VG Ot nq)M]celg tov I'eppavod 1 Tov
mhonoiov katd 2%), 101e TPOY®PA G ANYN KATOWV UETPWV TPOKEWEVOV TO
OUYKEKPWEVO KUvaAL va evduvapwdst. Av md dwmotndei To avtifeto, dnAadh 6Tt
o1 TOAoE; evOg meAdTn avgiBnkay ToAD TEPIGGOTEPO OE GYEON UE TO CUVOAIKO

HEYEBOC TV TOANCEDV TNG OYOPAs, TOTE SV VIAPYEL TLECT] TPOG AVTOV TOV TEALTN.
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I'evikd, emdudketon pur woppommuévny avarntuén. Eniong afiel va onuewwdei 6T 1o
OTOYElD avOPOPIKA pE TNV 0TGS00T TOV TPOIOVIWV YPTIGILOTOOVVTOL Yl TN

Inuovpyia tpofréyewv.

25 ZXYNTONIZEMOX TON ENA®ON METAZY EIQTEPIKOY-
EZQTEPIKOY ITEPIBAAAONTOX

Enedn n Sony givan pua avouyti etaipeia, o1 mnpogopieg ov wiydlovv gite
and 10 eowtePKd eite amd 10 efwTEPKd Mepfdrlov Suxyfoviar péca oTOV
opyaviopd. Mia pdiwta and Tig dpactpromres Tov doum i TPOidVTOG Eival avTh:
va HOpacel dnAadn TG MANPOYOPIEG MOV GLAAEYEL TPOKEWEVOV VA DAAPYEL O
cwoth Asttovpyia g emyeipnong. Av Y mopdderypa o S10KnTHG TPOoidVTOG £XEL pin
onuavTikny TAnpoeopin amd ™ eTaupeia Epevvag oyopds GpovTilel va Tn PETaddoEt

KOl GTO TUMHA TOV TOANCEDY.

2.6 AHMIOYPI'IA KAI ANANITYZH THI TTPATHTIKHE., TAKTIKEX-
ZTPATHIIKEZ ANNTO®AXEIX

O dwummig mpoidvtog ot Sony ovppstéyxel ot dmpwovpyie g local
OTPOATNYIKNG, amdé Tnv dmoyrn tov 6T eivar ovTOC MOV emAéyel Ta TPOIdVIQ,
nwpoadopiler puéxpt Eva Pabud Tg TWES TOVE, eMALYEL TNV EMKOWOVIN Kot EYEL TN
GUVOALKT] VOV TOV TPOIOVIMV. XE OTL APOPA TO TUTIHA TOV TWANGEWY, AVTO £XEL
Kupiog v gvbivn g anddoong (performance). Emahéov o1 downtég npoioviwv
GUUUETEYOVY OTY] OMLtovpYid TOL TPOBTOAOYICHOD OAAL TAVTIN OF CUVEPYACIQ UE TO
eEWTEPIKO.

BéPawo mpéner va onuewwbei 6T M CLVOMKN OTPATNYIKN TNG ETOUPEiNG
kaBopiletar and ta headquarters g lanwviag. To apynyeio oto Toxvo sivar avtd
mov Jiver pwn xatevbuvon mpog OAn v Evpdan ko avt otyd-oryd «omdewy oe
1hpeg, og mpoidvta, oe kotyopics. Ta xevipwd oty lanwvia yevikd égovv emagég
pe 6ieg g {aveg (.. Méon Avatoly), Avorpadia, Atw Avatoin, Evpann, Appiky,
Apepuy xar Aatvikry Apepikny). Erutdéov and to e&wtepicd kabopilovrar kar ot
Baoeig Tng emxowmOVIag TV TPOIOVIOV.

Ava@opikd Thpa pE TG ATOPACEIS, Ol SWOIKNTEG TPOIOVTOS APLEPOVOLV TOV
TEPOGOHTEPO OO TO YPOVO TOLG OTN] ANYMN TaKTIKAOV ano@dosmv. Or dwoumtég
avoildvoviar kotd Pdaorn o xabnpepvd mpdypata xar xoping o dewbivov

oOpPovrog sival avtdg ToV oYEdILEL OTPATITYIKA.
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2.7 EKIHTAIAEYXH BOHBON-TQAHTON

>t Sony vrdpyouvv Ponboi twv dwwkntdv Tpoidvrog (oe avaroyio évag
BonBo6g ava dvo drokntég), Tovg omoiovg kat avaiopfdvouvv va ekradedcovv. [Iépa
and tovg BonBovg ot drowmTEG TPOIGVTOG EKTAEDOVY KAl TOVG TWANTEG TOV OVIIKOVV
o™ Sony Hellas ko tov Byaivovv mtpog 1o kotaotipata (avtifeta, dev eknadedovv
TOVG TOMTEG TV KataoTnudtwv). Kabnkov tev diointdv givan 10 va anavtodv o
OTOWONTOTE EPMTIOT] TOV TOANTOV AVOQOPIKE HE TO TPOoidV, nwg kot givar avroi
OV £YOVV 1] GLVOALKT] EVBHVY YL Ta TPOIOVTO.

Eda mpéner BéPawr vo Swevkpviotei 0Tt mEpa amd TG peydreg aAvoideg
kataomudtov Ty, 'eppavdg, Elephant, Kotooforog k.T.A. vadpyovv kal KGmowol
ovvetaupopoi 0mwg 1 Expert, ou omoiot avolapfavovv va ayopdoovv mpoidvia
KEVIPIKG KOl OTT) GUVEXEW VO TO TOVANGOVV OF pepovopéva katactmmuata. Tovg
TOANTEG TOV CUVETAUPICUOV OVTOV avalapPdvovv va ekradedoovy ot SoKMTEG
TPoIOVTIOV (EVOEYOUEVMG KL UE TN OLVEPYACia KATowD trainer and v Evpdnn) ot
KOTOlEG €WIKEG OVYKEVIPDOOE, 7Tov yivoviar 1-2 @opég 1o Ypdvo o KATOW
Eevodoyeio. Kot ov moAntéc avtoi £qovv avaykn amd exnaidsvor TPoxKeWEVOD va

EVIIHLEPOOOVV Kal AVTOL HE TN} OEPE TOVE, TOVG TWANTES TV KATACTNUATOV.

2.8 KATANOMH TOY XPONOY - AIAAOZH TON AZION THX
EITONYMIAT

O dowmTig TTPoidvtog ot Sony KATAVEUEL TO XPOVO TOV AVAAOYR LE TO T
anoitei n 00VAEE KGBe ypovikn mepindo. Ymdpyovv kamoeg mpobecpieg mov mpénet
va Tpnlovv Kol KATOEG GUVAVINOCELS OV £XOLV TPOTEPAOTNTA £VAVIL KATOLWV
aAov svepysiov. Emiong xabe ypovo, €L pe oxtd @opéc, yivovrar kdmow meetings
ot KeVIpIKa oty Evpann, oto omoic 0 doummig npoidvtog opeilel va mapiotatat.
[lavtog, o yevikéc ypappés, mn Kotovourn Ttov ypévov eloptdtoar amd g
dpacTPIOTNTES TNG CVYKEKPWEVTG TIEPIOS0D.

Zyetikd pe N Sddoon tov abidv TG EMOVLRING, 0VTH CVVIEAEiTAL KLPimg
KoTd T dupkewr TG ekmaidevong twv TwAntav. Ov dwumiég mpoidvrog, Otav
eKdEHOVY TOVG TOANTEG, TPOSTABOVY VXL TOVG TEPACOVV KATOL TPAYHATA CYETIKA
ue 1o brand value. Otav yivetar o exmaidevomn Aéve oToug TOANTEG TL gival 1o value,
Tt BEAOVV v TOUVE WE avTl, oW eivonl TO concept wicw and ta apoidvra. I'evikd

wpoonafovv va dwddoovy T afieg ™G ermvoping, £Tol ACTE Ot TOANTEG Vi
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nepacovy ev ovvexeio T afieg avTég Kol GTOVG TWANTEG TOV KATACTIUATOV KOl

EVTEAEL OTOVG TEAKOVS KATAVOAMTESG TOV TPOIOVIWY.

2.9 EEOYZIA TON AIOIKHTOQN NPOIONTOZ-EIMIKOINOQNIA ANAMEXA
ZTO TMHMA MARKETING KAIZTA AAAA TMHMATA

T'evika 1 Sony mopéyer otovg drowmTés TPoidvtog ™V £0VGia TOV amatTeital
Y v ektéreon tov kadnkoviov tovs. Ilpogavicg oe kadmow Bépata yperaletor Kot
Kamow &ykpion and T0Vg AVEOTEPOUVS. LE YEVIKEG YPAUUES TAVTIWG, 1) eTapeion diver
peydin elevbepia. Me ™ cvykekpiuévn dopt) Kot TOVG GVYKEKPYEVOUS avOpdTOVS, 1
Sony £xet it vootpomion TOV AEEL KAADTEPU VO KAVELS dEKA TPAyHATa Kot Ta 300 vo
etvar AdBoc, mapd va kavew tpia cwotd. I'evikd evBappiveror i tpwtofovria oArd
KOl TAPEYETOL 1) ATALTOVUEVT] EEOVGIN TPOKEWWEVOL OVTH 1) TPOTOPOVAIN Vo propETEL
va vrooTnprydei.

ZYETIKA pe TNV emKOwOVi PETEED TOv dwedpev THNUATOV, KOl aUTh
evBappvvetar antd v etoupeia, yopig ovTd va sivar Oéua tov drotknty TpoidvToC.
BéPaw mpémer vo AgyBel 6T 1) kavomomTIK 1] U1} KOVOTOWTIKT] ETKOVOViR givor
Kot Baon Oépa avBpodnwv. AvoQopikd Tdpa pe 10 BEpa TV cUYKpOVoE®MV, QVTES
dnpovpyovviar kuping petald tov Tufpotog marketing xoar TOV TUNUATOG TGV

TOMOEDV.

2,10 ENIPPOEX ANIO [TANONIKO TPOIIO AIOIKHXZHEI TON
EHIXEIPHEEQN KAT ATIO IATTONIKH KOYATOYPA

Amd xopd o Kaypd VRAPYOVV KATOWL projects 6mOL YivOvTOl KOTOEG
Tpoonddeleg va cvotmpatonofodv kamow Tpdyuato, OmMG Yyiverar Koi otV
larovia. AMdec and oavtéc Tig tpoondbeies sivar emruynuéveg kar GAAeg Oyt

To 6Tt n Sony ivar pu wrmviK gTapeio paiveton Kopimg and v TaxdTTo
KOl amd Tov TPOmO pe tov omoio AapPdavoviar ot amo@dos. Ov amo@acelg
Aappavovior cvvifmg pe apyég dwdikaocieg kar yw va AneBodv amaiteitar 1)
ovvaiveor (concensus) WOAAGYV avOpdrwv, KATL TOV givarl cuvifng TpakTtik otV
lamovia. Akdpa pdhota ko 1 avadopydveon (reorganization) Tov £ywve fTav TOAD
apyn. Emiong, Adym xovAtovpag, dvokoha 1 etaipeia Oa el 6TL amOAV® KATOWOV.
ITo mBavé eivar va dnpovpynoet éva mpdypappa ederovoiog e£660v, 6mwg AAA®oTE

yivetar avti TV epiodo kar oty lanwvia.
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2 YEVIKEG TAVTOG YPARUES, EVD VILAPYEL Kamow emppot| axd v larevia, Tig
vevikég katevfuvoeig Tig diver 1) Evponm xat 0 EKAGTOTE EMKEPAATIG TG YDPAS, TOL
givar Yo mv EAA@da o xdpog Mroragovtag. H dwiknon dniadn g exdotote
xopag eivar katd Pdomn avt mov ennpedlsl oe peyodviepo Pabud Tig drotknTikég
TPAxKTIKEG Kot TN Paciki] Qlocogia 6e TomKO eminedo. AAAWOTE (COHPMOVA PE TOV
KOp1o ASaptOmOVA0), Alyeg SPOPES VIAPYOVV T AVAUESH GTO EVPOTAIKO KOl GTO

WNOVIKO GTVA dloiknong.
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I'. MEAETH TON APMOAIOTHTON TON AIOIKHTON
MPOIONTOX XTH VOLKSWAGEN

EIZATQI'H

Ererto. ané v mapovoioon 1ov kKAMAS0v TV nAEKTpovikdV Ba mepdoovue
OTNV UEAETI] TOV OPUOSOTHTOV TOV OSIKNTAOV 7POIdVTIOE OToV KAGSO TV
avtoxwvntov. Kot and tov kAddo avtd emhélape pia WTOVIKY Kot puo EVPORAIKT
emyeipnon. H pedém Ba Eexiviiost omd v evpOMAIKY) ETOLPEIN KOL TTWO CUYKEKPUEVAL
and 1t yeppoavikn Volkswagen. Etoyeia v ™ peAétn) anpape ond po TpOCHOTIKY
ouovévtevén mov £ywe pe tov xOpw Koota Mavovco-Product Manager tov

avtokvntewv Volkswagen tg Cosmocar S.A.

1. IPO®IA THX ETAIPEIAX

1.1 VOLKSWAGEN

Otav 10 1937 Wpobnke n etapeic pe 10 Ovopa “Gesellschaft zur
Vorbereitung des Deutschen Volkswagens mbH” kaveic dev pmopovoe va paviactel
ot Ba ywotav pu pépo pic amd TG peyoAvtepeg avtoxwvnrofopnyavieg Tng
Evpaonmg. H otopia g stapeiog, mopd Tig dvokoAieg xau T doxyaciss, givar 1
10TOopin PG EVIVRTOCIOKNG EMTUYIOS.

2t 28 Maiov 1937 Wwpubnke 1 etapeia “Gesellschaft zur Vorbereitung des
Deutschen Volkswagens mbH” xar otig 16 XZemtepfpiov 1938 petovopdotnke oe
“Volkswagenwerk GmbH” kot Egkiviioe 11 mapaywym 1ov epyootaciov pe éva apdél
oxedwopévo and tov Ferdinard Porsche .

Katd m duipkewr tov dev1épov mAYKOGHIOL TOAEHOV N €TAlpeio PETETPEYE
MV Tepaywyn g o Omio amacyoldviag mepimov 20000 epyalopévouvg mov
dovlevav kel yopig tn 0AnoT) Tovg wg aypdimrot ToAépov. To ZertéuPpro pdrhigte
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oV 1998, o avayvadpion TOV YEYOVOTOV EKEIVIG TG Tepddov, 1 etanpeio H1Ebece
éva ke@aAao Yo avlpomonikovg Aoyovs. Maiiota, péxpr to 2001 neprocdtepor and
2.050 avBpomor og 26 ydpeg siyav dextei fondewr amd 10 KEPAAAWO AVTO.

Metd 10 1€h0g Tov devTEPOL TAYKOONIOV TOAELOV, 6Ta péca Tov Iouviov Tov
1945, n appodomre o ) Sevbvvon tov epyoctociov Volkswagenwerk mepvael
ot Bpetavi Erpaniotia] Kuépvnon. Kato pdhote and m dwiknon tov Ivan
Hirst apyilet n palua) mapaywyi Tov Volkswagen Beetle.

Xt 8 Mapriov 1950 to Type 2 praiver otnv mapaywyn kar £I61 1 ypapuun
npoidviev g etasing enekteivetan. To Aempopeio g Volkwagen, yvootd kal mg
“VW Bully” ocovropa dnpovpysi tepaotic {mon yépn omg TOAVAEITOVPYIKEG
wwmtég Tov. To 1956, pia Eexoproti mapaywykn Paomn dnpovpyeitan oto Hanover
Kot v 0w mepiodo TiBevtan ot PAcES Yo TIG ONUEPIVEG EPTOPIKEG EMWVVNIEG TV
avtoxwviitov Volkswagen. To 1955 gpyalduevor kar towAntég and ) I'eppavia kar to
eEotepkd yoptalovv v mapaywyn evog exatoppvpiov Volkswagen Beetle.

2ug 17 OgPpovapiov 1972, n Volkswagen omder 10 maykOopio pexop
mapoywyns avtokivitov pe 15.007.034 avtoxivnra. To 1973, to Passat givar 10
TPAOTO UPOVTELD TG VEAG YEVIAG QUTOKIVIITOV OV HAAIVEL oV TTapaywyn. Tov
Iavovédpo tov erdpevov ypdvov 1o TpdTo Golf dnuoovpyMdnke oto £pyootdcio
Wolfsburg. Tpia ypévia apydtepa to npdto Golf GTI praiver omv mapaywyr} ko
Baler ta Begpéh ¢ dnuwovpyiag evog wobov. To 1983 n mapaywyn ™ dedTepng
yevuig Golf Egxvaer.

Tov Iovho Tov 1999, pe to Aavodpicpa tov Lupo 3L TDI, éyovue 1o mpdro
AUTOKIVI|TO TTOL KATAVAADVEL POALS TPio AlTpa Ta £KATO (IAMOPETPA KL YL P AKOUT
eopa 1 Volkswagen ypaoeet wotopio. Tov Atdyovoto tov 2002 apyiler n mapoywyr Tov
Touareg, £vog mOAVTELOVG £KTOG pOPOL apatiov, TOV ONUAGEVETOL O PETUKIVIION
™¢ etaeiog oe éva duwpopetikd xoppdtt ™G ayopds. To 2003 n mopaywyn g
méprng yevidg Golf Esxvaer xan diver Eva véo yapaktipa 1660 oto oxeduopd 6co
KAl OTO UNYOVIKQ puépn.

To group ¢ Volkswagen givan n peyaddtepn avtoxivnrofopnyavie oty
Evpdmn ko pue avtoxvntofopnyavie-nyétng avd tov xoécpo. Or §%0 Paocikég
enwvopieg tov group givor to Volkswagen kor-1o Audi. Kdto and m ounpéia tov
group, 1 Audi kot 11 Volkswagen 6101ko0v Tig Egxoprotég avtég emmvopisg kat givan
vrevBuveg e v dnuovpyic kepdov. H Audi dwuyeypiletar 1 e&fg emwvopiec:
Audi, Seat xar Lamborghini eved n Volkswagen dwyepiletan 1o emPanikd apdda amg
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Volkswagen, ™ Skoda, ) Bentley xar T Bugatti. Kafe po ond i emovopieg avtég
EXEL TO S1KO TG YAPAKTAPA KOl AETOVPYEL avtOvopa otnv ayopd. Emiong n ypappn
TPOTOVTIOV €KTEIVETAL A0 TOAD OKOVOMIKA apud&io, WOV KATAVEADVOLV pdvo tpia
Altpa ava exatd AOUETPa, HEYPL AVTOKIVIITA TOAVTEAEING.

To group £xer dnuwovpyniost pw dopr AEyyov Tov anoteleitol and TECCEPIG
nepoyés: v Evpdnn /xan Tig vrolewmodpeveg ayopéc (remaining markets), t Bopew
Apepwcy, ™ NoTia Apepikii xar ™ Noto Appiky), kabdg kan tqv Acia. To group €xet
45 Brounyavikég eykaraotaoel; o 11 ydpeg e Evpdmng kon og dAdec 7 ydpeg otnv
Apepuci), mv Acia xar mv Agpun]. Eva gpyatiké dvvapwd maveo amd 336000
atOpmv e 6A0 ToV KOGUO Tapdyer Tave ard 21,500 povadeg avd nuépa kot mopeyst
TG avaykaieg vimpeoiec. Ta poviéda tov Volkswagen group nowiovviar e tdve and
150 yopec.

Yxomd¢ Tov Group givar va TPOOPEPEL EAKVOTIKA, AOPUAT|, KOl QIAIKA UE TO
TePPAALOV OYHaTE TTOV VA ival aVIAYOVIOTIKA TNV Wwwiitepa GKANPTY ayopd Tov
QUTOKIVITOV KOt VA AEITOVpYolv w¢ onpeia avapopdas (benchmark) omv xatnyopia

TOVG,.

1.2 KOSMOCAR

H Kosmocar A E., ue €ro¢ idpvong to 1970, eivar o erionpog eioaywy£ag Kat
Sduwvopéag Tov avtokivijtov Volkswagen (emPartikd kot gla@pa goptnyd) xor Audi
omv EAMGda. Kard ) didpkein ¢ Asrtovpyiag g KoTaQepe v xopaser pia
EMTUYNUEVT TOPEID. 6TV EAMIVIKT] QYOpd aUTOKIVITTON dnuiovpydviog Eva aictnua
ACQAALG KAl GLYOUPIAS OTOVG MEAATEG-KATOXOVS TOV ONUOPIADV OUTOKIVITMOV
Volkswagen kot Audi. Ov dwxpiceg mov nétvye and to Group Volkswagen ta étn
1985 kou 1994, amotérecav ypoviEg - oTabpovg oy pokpoyxpovn mopeio mg. To
1985 avaxnpvydnke "Ewaywytag e Xpovidg" evd to 1994 «épdice 10 A
Evponaixké Bpafeio korvtepng ebummpémong petd v ntdinon (after sales service).

Inuepa n Kosmocar Swféter amoxieiotikd diktva gEovolodotnuévev
eundpav - Eexmprotd ya Ta. avtokiviiza Volkswagen kar Audi pe kGAvym og 6An
YOpa-, Ot omoiol OBETOVV  OAOKATIPOUEVO CULYKPOTNUOTA UE  CGUYYXPOVES
eykoractaoels, eEomMopnd TEAELTOIOG TEYVOAOYIOG KOl GPIOTO  EKTOUOELUEVO
TPOCWOTIKO TOGO CE VANPECIEG KATA TNV TOANOCT OGO KOlU GE VLANPEGIEG service.
H etaupeio vAiomolgl E101KA TPOYPAUPATa cLVEYXOVG EKRAIOEVOTG TOV TPOCOTUCOV TG

etoupiag kabdg kar tov ouvvepyard®v g wov avéavouv Tig de&dtreg Toug
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BeAtidvouv TG S0diKacieg Kot TAPEXOUV LYMAOD ERIESOV VANPECIEG TPOG TOVG
TEMITEG, EVD UEYOAT €ugaom &xer 600el otn ypnor ¢ VEAS TEXVOAOYIOG KAl TOV
Internet.

H ocuveyng avodikn mopeia TOV TOANCEDV TNG OVIAVAKAQ TNV OAOEVQ
peyaibvrepn mpotiunon twv EXAvav ayopastdv ota avtokivinta g Volkswagen
Kot ¢ Audi. Avnikatorpilel eniong TNV EUMOTOOUVY] TOVG O OAEG TIG VINPEGIES

nov mapexel 1 Kosmocar ko 1o 6ikTvo TV €£0VG1000TNUEVOV EUTOPOV NG,

2. OI APMOAIOTHTEX TOY AIOIKHTH NPOIONTOX XTH
VOLKSWAGEN

2.1 ZYAAOI'H KAI ANAAYZIH TQN AEAOMENQN THZ ATOPAX

I'o ™ ovloyq tev dedopévav ™G ayopds avatifetal £va KORUATL OTIG
gtaipeieg, 10 omoio £xet TitAo “mystery shopping” 1 aAldg pvotikdg emokéntmg. H
grapeioc wov avoAiapPdaver v épevva avth otédvel avBpdmovg ot payalld Tov
AMOVEUTOP®V KL TPOCTOOVVTOL TOVG TEAATES. LTOYOG TV avBpOTOV avTdV Eival va
EKTIUNGOVV TNV OO TNTA TOV TAPEYOUEVOV VAPECIOV A6 TO SIKTLO.

[Tépa 6pmc amd avTy TN SOVAEW TOV ETAPELUDV VITAPYEL Kol £vag AvOpmmog
£vt0G TG eTarpeiog, Tov ovopdaleton market analyst xou avikel oto Tufua marketing,
K01 0 OTOI0G GUYKEVIPOVEL GTOYEIN 0O TNV AyOpd Kot £V GUVEXEIR TA SWVELEL GTOVG
aueca sumAEKOUEVOVG, ONAXST TOVG HIKNTEG TPoidvTog. Ot dotkmtég TPOTOVTOG pe
™ GEPa T0VG AVaADOVV T TANPOPOPieS Kot Taipvovv TIC AVAAOYES UTOPAGELS.

EmutAéov o1 dtoumtég Tpoidvtog maipvouv TANpoeopies amd Tovg emBempnTég
Tov toiioceov. O1 emBswpntés divovv apyeia pe ta oToyEin TOV TOAMOE®V TOV
dTHOV, EVNHEPOVOLV Yt TO av £X0VV EMTEVYOEL 01 GTOYOL KA YEVIKA TANPOPOPOVV
YW TO TOC £QOVV TAEL Ol TOANCELW, OAOV TOV HOVIEA®V TOV QUTOKWVITOV THG
ENOVLpIOG.

Téhoc, 01 S101KMTEG TPOTOVTOG TAPVOLY TANPOPOPIES KAL Y TIS TOATCELS TOV
AVIAYOVIOTOV OO TOUG 01006 TOVG AVIAYOVIGTEC, KOl YEVIKA 1] TPOGOYN TOVG eival
OTPAUUEVT] TPOG TNV AYOPd Kot TPog kaBe péco mov Ba HmopovoE va TOVG TPOCPEPEL

EVIUEPOOT).
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2.2 IXXEAIAZMOX KAl E®APMOIH TON [IPOI'PAMMATON
MARKETING

O oyeduopdc xat 1 epuppoYy TV Ipoypappdtov marketing yivetal and 6o
to tunuo marketing. O oyeduwropdg givar po TOAOTAOKN SdIKACio KATd TNV ool
Aapfavovtor vroyn OAOL Ol WUPEYOVIEG KOL OTNV ONOi CUUUETEXOLV TOGO Ol
Sroumtég mpoidvtog 6Go ko 1 vrevbovny g dwenuions. Iivetar éva marketing
meeting, Aappavoviar kamoteg amo@dcew (agov PéPara VIOAOYIGTOUV KAl T
APNUATOOKOVOUIKA KOOTN 1TNG OMOWCONTOTE ONMAPACNS) KAl €V GLVEYEIL OL
ano@acels avtég myaivovv otov devbuvti marketing kot otov gpmopikd drevbovti
YW £YKpiom.

Ava@opikd pe to poidv, vadpyovv kdmowt Bacikoi THTOL AVTOKIVITTOV ATd
™ I'eppavia, pe éva cvykekpyévo eEomAopd kot P cuykekpipévn Tipr. Avtd opmg
OV KGvel o owmmg mpoidvtog sivan va «yticew €va avtokiviito pe Paom Tig
avaykeg ™me eMnvikng ayopdc. Iaipver 1o Paoikd avtoxivnto 6TmG TPOGPEPETAL 0T
v erapeio kot and ekel kar wépa mapayyéhvel oty stapeio tov eEomuopd mov
avtdg Bempel avaykaio v T WwitepdtnTEG TG AYopds (Y. 6Aa Ta apdéuo mov
épyovtar otn yopa Oeswpeitn omapaitnro va £xovv air-condition). Me Pdon to
k0otog 10V €£1pd e€omAiopol, TOV PETAPOPIKOY, TV EGOMV 0ODNKEVONS K.T.A.
kafopiletar kot 1 TEAKY] TW TOV AVTOKIWVATOL. X& OTL A@POPE TO KOUUATL T™NG

SWVOpNG KAt TO KOPUATL TNG TpodBnomng, avtd Ba e£e1a6T0VV TUPAKATO.

2.3 ANAIITYZH THZX ENIKOINONIAKHE KAMIIANIAY TON
ITPOIONTOQN

H avartoén mg emxowveviakig kepadviag yivetal e Baot to uijvopa wov m
stapeio BEAeL va TEPAsEL GTO KOO TN CUYKEKPIUEVN ¥povikn Ttepiodo. To pivoua
avtd evdéyetan vo. givor Tpoilovrikd (Y. VO aQopd Ta YAPOKTNPOTIKGA TOV
QUTOKIVIITOV), VO €ival YPNUATOOIKOVOUIKNG QUoE®¢ (). KAmow Tpooeopd Y
aTokeg 000EK), VO APOPA UL CUYKEKPWEVT] sr@vopio 1 Kai TV sTOVupic g
grapeiog oto cUVOAS ¢ (corporate).

Ext6¢ and ™ ¢don tov punvopatog, o npénet va xabopiotel ko 1o budget
mov Oa agepwbel oV emKOWVEOVIOKT KOUTAVIO. AQOD Yivel g TOAD peydAn
avaAvoT TG ayopds kal Tov oToYMV TG etayeiag kabopiletar kol o budget, to
omoio etvar TOAD AENTOUEPES 0OV KATAVEUETOL VA HOVTEAO. AV HAAGTO TTPOKELTOL

Y éva avToKiviTo OV £ival KOVOUPLO GTO Aavoedpioia, TOTE To Toc0oTo ToL budget
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OV OPIEPDOVETAL 6 0VTO EIVOL TOAD PEYOADTEPO OO AVTO OV APLEPHDVETUL GE KATO0
auTokivnto oL NoTM £XEL M Topein OTV ayopd (OTNV TEPINTOOT] AVT HECH TNG
duenuong yiverar éva refresh otnv pvijun tov xatavalotdv).

ZYETIKA TOPO HE TO OWENUICTIKA OTOT, KATOW £pYoviol £Towo amd To
eEotepkd xar e eEPeTKEG TEPWTTACEL, YiveTal kot dmpovpyia o xdpa. BéPow
and 10 eEnTepkd EpYovton TOAAEG EVOALAKTIKEG ADOEL KOl Ol S101KNTEG TPOIOVTOC,
pali pe v vrevbovn g Swenuong omogacifovv woeg amd avtég Oa
ypnoyomomnBodv. EmmAéov, n vredBovn tng Swenuiong, o cvvepyacio pe
Swepnuotik, kabopilet To péoa wov Ba ypnoyomomBovv, T ypoviky ddpkew. Kade

KOUTAVIRG K.T.A. Mg Tov Tpomo avtd Aoumdv DVAOTOIEITON 1) EMKOIVOVIKT] KOUTAVIAL.

2.4 EIA®H TOY AIOIKHTH ITPOIONTOX ME TA KANAAIA AIANOMHZ-
ANAAYIH THEI AHOAOIHEX TON TIIPOIONTQN (PRODUCT
PERFORMANCE ANALYSIS)

To xoppdn ™g Swvoung sivar koppdn Tov TPARETOG TV TANcenv. Ot
noloew BéPain Ppiokoviar 6e cvveXN EMKOWOVIO PE TOVS JLOKNTEG TPOIOVTOG
koA eivan auTEG TOV PETAPEPOVV TNV TPAYUATIKY] SOV NG ayopds. BéBawa kot ot
dowmtég emmpedlovv v dwvopn} oxd TV dmoyn 6T givar avToi IOV ETALYOLV TIG
ekd00elg oV Ba PEpovv kat TwG avTég Ba kataveunBovv Tpokepévov va avEnbovv
ot toAnosws. EmmAéov, kot ot id101 o1 S101KNTEG £XOVV EMAPES PE TOVG AAVEUTOPOVG,
KoOdg 01 MOVEUTOPOL, YO OTOWOTMOTE AMOPIN TOVS AVOPOPIKE UE TA TPOTOVIL
ansvBivovTal TOVS SLoIKNTES.

Avagopikd Tdpa pe v avaivon g andédoons TV Tpoidviev, avti gival
Kot moocoTikn] aAAd ko mwowoTikn. Kabnuepwva ot Souwmtég napakorovbodv mooa
xoppdtia wovAncav (roocotikt)) oAAd kar and mow poviéda (mowtwkh). Emmhéov
TOWTIKEG TANPOPOPIES GLAAEYOVTOL KOl A0 TO THNUO TOV XPNULATOSOTINCEDV AAAL
Kot and To oTOYE TOV TEAUTOV OV CLAAEYOVTAL KU AQOPOVV TO @HAO, TV NAKin

TOVG K.T.A.

2.5 AHMIOYPI'TA KAI ANAHNTYZH THX XTPATHIIKHZ, TAKTIKEZX-
ZTPATHI'IKEXZ ATIO®AZEIZ

O Jdwummig wpoidvrog ot Volkswagen cvpuetéyer otv avartvoén g
otpatnywns. Eivar pdhota péoa otig appodidmTég Tov va. €(EL CUYKEKPIUEVT
oTpatyky) TpdTacy. Zovibmg yivovton S1dpopa meetings OmOV UE TN TOKTIKT], TOV

104



brainstorming akovyovtar duipopeg Wéeg. Av pio WEn TOV JOKNTH TPOIOVTOG EXEL
BeTic avTamdkplon omd TOVG VIOAOITOVS TOTE KAVEL i AVAAVOT] KAl GTNV EROUEVT)
OUYKEVIP®OOT] TapovoWIlel ™MV WX TOL TANPWOS TEKUNPUOUEVT] HE TPAYHOTIKA
otoyeia. H tehkn 6pog andeacn Aappdavetor and tov mpoictapevo tov marketing o
ocuvepyacio. pe Tov gumopwd devBovrii. Otav 6e  eumdéxoviar ko To
YPNUATOOIKOVOIKE, TOTE Y TN ANYn NG amOQACT|G GmANTEITAL Kol 1) COUG®VN
YVOUT TOV OIKOVOUIKOD dievBuvy.

I'evikd ov dwumtéc mpoidvrtog ot Volkswagen amogacilovv kuping
otpatykd. H taxtik] andpaot sivar oty ovsio 10 Tpaktikd HEPOS. XTO TPUKTIKO
Aowdv pépog o1 oknTég TPoidvtog epmAskovian péypr éva Babpd. Amd ket ko Epa

Aot eivar avtol Tov avaiapBdavovv TV VAOTOINGCT] TOV ATOPACE®MV.

2.6 EKITAIAEYXH BOH®OQN-IIQAHTOQN

Mo ™mv exnoidevon Tov TEANTOV VIAPYEL otV etaeio €évag ewikdg
EKTOWEVTNG TOANCEDV. O EKTUBEVTNG TOAMCEDV €YEL OTNV APHONOTNTA TOV Vv
EKTTAOEVOEL TOVG TOATTEG KAl OTO TPOIOVTIKO KOUPATL aAAd Kol OF pu GEWPA and
SdIKAGIES TOV APOPOVV TNV TOANCT. X& OTL APOPE TOVS SoUMNTES TPOIOVTOS, AVTOL
EUTAEKOVTOL OTO KOMMATL OV ALYETOL TPOTOVTIKY €KTipnon Tov dwktvov. Otav
oMAad1 vadpyer €va Kavovplo aVTOKIVITO 1) OTAV VIAPYEL o TPOTOVTIKT) AAAXYT] KOl
KpiveTon amopaitnTn 1 CUYKEVIPMOT] TOV avOPOT®MV TOV MKTHOL Yt EVIHEPMOT), TOTE
ot S10KNTEG TPOIOVTOC CLUUETEXOVV evepyd. O povo Abvovv T Omoleg amopieg
TPOKOTTOVY aAAG Sivouv Kot KATEVBVVOELS Y10 TO KUVOUPLO HOVTEAD.

Eriong, o1 drotkntég Tpoidvrog exnadedovy kat Tovg Bondovg tove. Otav maet
KATO0¢ KOYOUPOG GTO TUMO, TOV YIVETOL UL EKTEVHG TOPOVLGIOOH TOGO TOV

TPOTOVTIKOV HEPOVG OGO KL TNG YEVIKOTEPTC PIAOGOPING TOV EMKPATEL.

2.7 KATANOMH TOY XPONOY

O dwwmtég poidvtog ot Volkswagen mpoonaBodv va d10knoovv xat 1o
xPOVO T0VG 660 aVTo givan gPiktd (time management). ['evikd Aeitovpyovv pe Baom
kamoeg npobeopieg (deadlines), 1000 avtoi 660 xar o1 vwdAouwror epyaldpevor otnv
emyeipnon. Emaiéov apivouv Kat kamowo Kevo 6To Tpdypapid ToVS TPOKEWWEVOD Va

givan og Béom vo AVTILETOTICOVY £KTAKTA 1} EMEIYOVTA TEPICTATIKA.
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Tapa, o1 dpacTpOTTEG OV TAiPVOLY TOV TEPIGCOTEPO YPOVO givar: 1
TOPAKOAOVONON ™G ayopdcs, Ol ToPUYYEMES TOV QUTOKIVIITOV AT TO EPYOCTAGLO

pog Ko dev vapyel Eexymprotd Tunqua logistics, kot T0 KOppaTL TG TPOoPOATS.

2.8 ATAAOZH TON AZIOQN THX ETIQNYMIAZ

O dowmtég mpoidvrog otn Volkswagen poonaBovv va mepacovv Tig aieg
™G EROVOMING TOCO GTOVG TOANTEC KAl EV CLVEXEIL GTOVG AMOVEUTOPOVS, 0G0 Kal
0T0VG TEAKOVG Kotavarwtés. H Pacw a&in mov £xel tepdoet e6d kal TOAAL xpovia
OTOVG KATAVOAMTES Yur Ta avtokivita tng Volkswagen givat  mowdtnta. EmmAéov ta
avtoxivta g Volkswagen Osmpovviar xhaowmg ypoupic kot avroyns. Emiong
TOAD PEYAANG ONUAGCING Y TOVG SLOIKNTES TPOTOVTOG Eival 1) SWYPOVIKOTNTO. KL TO
after sales service. Xe yevikéc ypoupés or S0WKMTEG TPOIOVTOG TPOOTAOOVV Va.
petaddcovv 15 a&ieg oto diktvo (pwag ko ot afieg £xovv va kKGvovv Kai pe T
@U0CoQio. NG MAPKAS), OTOVG CUVEPYATEG TOVG, O0TovS PonbBolc Tovg KAl oTovg

TEAATEG TOVG 10100G,.

2.9 EEOYZIA TQN AIOIKHTOQN MPOIONTOZ-ENIKOINQNIA ANAMEZA
ZTO TMHMA MARKETING KAI XTA AAAA TMHMATA

Ot dwwntég mpoidvrog omv Volkswagen £xovv v €€ovoia va mpoteivouvv
Kamow mpdypata aAAd TS TEAMKEG ATOQACES TS TaipveL 1 avdTepn Soiknon (top
management).

AvaQopikd TOpa pe TV emKoOwVio PETOED TOV TUNUATOV, avt cival
wavoromTikly Kat avaykaie. IIpdxertar yur puwr cvAdhoyikt) dovAewd kot €wWwd o1
doumtég poidvTog MPEMEL va EYOvV E€XaPN HE OAX TA TUAKOTE TPOKEWEVOD v
CUYKEVIPOOOUV TIG AmUITOVpEVES TANpogopies. voviar pdhiora ko Sudgopeg
oUVAVTHOES T060 ToV TPNUaTog marketing , 660 kot SwTPNUATIKEG av kpbel 0TL og
éva Bépa mov éxel TPoKHYEL EPTALKOVTIAL TOAAL TUApATE. ZOVIBMG TAVTOG TO TUHNA
marketing &yer ovyvOTEPN EMKOW®VIAL HE TO TUNUO TOV TOANCEQV, HUE TNV
owovoplkt] dievbuvon, pe 10 SWPMUICTIKO TUNHO KOL UE TO TUNUO ONMHOGIKV

OYECEMV.
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A. MEAETH TQON APMOAIOTHTON TON AIOIKHTON
IMPOIONTOX XTH SUZUKI

FIATQIH

Y10 xoppdn avtd Ba mapovowicovpe TV etapeio. Suzuki, kdvoviag Kot pa
avaeopd oy 16Topikt| opeia me. ‘Encita Ba peAetioovpe Tig facikéc appodidmieg
TOV S101KNTOV TPO1dvTog 611 Suzuki, HTMG AVTEC TPOKVATOVV OO TN GLUVEVTEVEN OV
pag £dmoe o xdplog Mavlog Movsidng-Product Manager tov avtokivijtov Suzuki
g erapeiog Tapaxdkns AE..

1. MTPO®IA THX ETAIPEIAX

g éva uikpd mapaboriacoo yopd g lanwviag, to 1920, o Michio Suzuki
idpvoe ™ Suzuki Loom Works, g181kevpévn 6TV KATO.OKEVT] VOAVTIKOV PHXOVOV Y10
mv gbummpémon ¢ nyavtwiog laxovikng petaéoPopnyavias. Ta ta tpdTa 30
xwovwe 1 Suzuki aQlEP®ONKE OTNV KATACKELYT] OVTOV TOV WIWITEPA TEPITAOK®V
unYavov pe otéYo va yivouv mo TEPUYOYIKES Kot o QIAKEG ot xpriorn tove. To
1920, pe peroywo kepdiao ¥500.000, n Suzuki avadwopyovavetar, petovopdletat
otc Suzuki Loom Manufacturing Co xar pe tov Michio Suzuki npdedpo peletd v
enéxtaon g os véoug topeig dpactpromitov. To 1937 pe PBaon mv avénuévn
ifmon yw unyavoxivnta péoa, 11 Suzuki amogacilel va oTpael otV avarrtuén
KIVITNP®V Y10 gvTokivnta Kot poTtootkA£tec. Méoa og 600 ypovia 1 Suzuki £xet 1o
avanTOEEl apPKETA TPOTOTLA HOVIEAN AVTOKIVIITOV OV Kwvovviar pe ) Bonfswt
£VOG TOAD TPOTOTOPWIKOD YO TNV EXOYN VIPOYVKTOV, TETPAYPOVOD, TETPOKOAVOPOL
xivnmipa 800 x.ex. Tov anédde 13 imovug.

To 1941 n lorovie proaiver otov TOAEUO Kot 1] WIAOVIKY KvPEpvnon
yapaxmpiler ta smPoatikd avtokivita "pn amapoitmro péco”. Ola Ta oo
TOPAY®YNG ALTOKWVITOV Taydvovv. Me 10 1€hog Tov moAépov 1 Suzuki emoTpépet
OTNV TAPAY®YT VOUVTIKAOV UNYOVOV KAl N WAOVIK KA®oTob@aviovpyio yvopilel
tepdotio avantuén pe myv anckevBépoon v eaynyav BapPakiod and v Apepikn

omv lomovie. Ov mopayyehie TV KAMOTOVOAVIOLPYDV YU VQAVTIKEG HNYUVES
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avéavovtar kou 1 Suzuki Swviel ypvot) gumopuy mepiodo. Qotoéco to 1951 1
WAMOVIKT KAOGTODQaVTOVpYia KaToppEEL.

To 1952, petd tov méAepo, avtd mov ypewdlovral ot [anwveg eivar Onvd adrd
afidmota  péoa  petopopdg xar or  lamovikég etopeieg  avramoxkpivovtar,
TPOCYEPOVTUS KIVIITIPES, OV UTOPOVV VO TPOCAPUOCTOVV TAve oe modniata. H
Suzuki aravta pe to "Power Free", éva @Onvd, Wwitepa amhd o1V KATACKELT] KOl
™ ovvmipnon unxavokiviiro mwodnAato pe  diypovo wwvnmipa 36 K.ek.
H xaworopia tov "Power Free" Bpioxetatl oto 6Tt diver ) dvvardmta otov avaPdrtn
va Kweitan pe v vroforbnomn tov KivnTipa, va TodnAatel yopic Tov KvnTipa 1 va
anevepyomolel To meTGAwr ko va  kweitar pnyavokivta. H  epevpeon avt
Bswpnfnke tOc0 enavactatikn wov 1 Kpatikh Yanpeoia Evpeorteyviag anévepe ot
Suzuki owovopkn €mdOTON, TPOKEWEVOL V. cvvexioer v £peuva TG oTa
unyavokivinta péoa. ‘Etol, yevviibnke 1 Suzuki Motor Corporation.

To 1953 n gwapeia yvopiler v mpdTN ¢ CyovioTKY) emToyic pe TO
pwpookomkd "Diamond Free", mov pe xiviympa poig 60 x.ex. maipvel v mparm
0éon ommv avaPaon tov Fiji. To 1954 n mapaywyn tg Suzuki @tdver ta 6.000
punyavokiviita modniata to prva kai 1 etoupeio emionua perovopdletal og Suzuki
Motor Co., Ltd. To Méptio tov 1955 1 etarpeio mapovoralel oty ayopd v Tpd™
g potoowAéta, v "Colleda" kar tov Okt@Bpro Tov idtov ypdvov mapovcidlst to
TpOTO NG avtokivinto. Me diyxpovo, kivnmipa 360 k.ek., pe xivnomn otovg gumpog
TPOYX0VG, avefaptnIn avapmon kot oTovg 4 TPoYovs kot ovoTnue devbvvong pe
kpepayipa, to "Suzulight" mpmtomopei ywati £xer yvopiopato, mov Ta GAla
auToKivnTa anékToayv apketd Ypévia apyoTepa.

To 1961, 1o mphto eragpd emayyeApoatiké ovtokivinto G Suzuki
nopovowletar oty ayopd pe 1o 6vopa "Suzulight Carry. To 1962, n stapeia
épyetar oty Evponm kepdifoviag 10 tpdto maykdouio mpotddinue 50 k.ex. Eva
1POvo apydtepa, képdioe malt Tov 0w Titho oto Isle of Man. To 1963 Wpvetar n
U.S. Suzuki Motor Corp. oto Los Angeles. To 1965 1 Suzuki katackevdler tnv
npdtn eE@AépPur pnyaviy pe to dvopa "D 55" xar to poviéro Suzuki Fronte 800 o
pucbﬁ Katnyopio. avtokivitov kat 7o 1966 apyiler n e&dmiwon g Suzuki extdg
laroviag, pe oLVAPUOAOYNON HOTOGIKAETOV OF YPOUUES TAPAYWYNG GAAQV
KATOOKEVAGTOV Kol apy0TEPQ e OIKES TNG LOVASES TAPAYWOYNS.

To 1968 n Suzuki sykawvialer i e€aymyéc ™C pe TPAOTO TPOOPICUO TNV
EXada. Etor, n EAAGda yivetorn wpdtn ydpa oty Evpodmm mov avaroppaver
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TNV GTOKALIOTIKY] dwvop Tev Tpoidviov e etapsias. Avo ypdvua apydtepa m
Suzuki mapovouiler 0 Tp®TO KAEIWOTO £AaPpd @opTNYd, to Suzuki Carry Van. To
1971 n TpdT™ peydrov KLPIGHOV POTOCIKAETA TG ETAPELNG KAVEL TNV EPPAVIOT TNG
pe 1o 6vopa "GT 750 eved 1o 1973 m Suzuki grekrteivel ) dpaoTPOTTA TG OTNV
KATAOKEVT] AEKTPIKOV OVOTNPIKOV KAOIOPATOV KOt TPOKATACKEVACUEVAOV GTLTUDV.
Tnv dw dexaetia apyilel N mopaywyi TG TOAD EMTUYNUEVIG GEPAS POTOGIKAETOV
GS, mapovowdletoan to LI80, éva véo 4x4 pe kivnmipa 800 k.ek. kon Aavodpetar 6TV
ayopd 10 SS40, éva véo emPatiké povtéro mov Ba mhper onuavTikd pPepidlo oTnv
wtopic g Suzuki, pe to Svopa Alto. Lt cvvéxewr 1 Suzuki erekteiveton oTIC
UNYOvES YEVIKNG XpNoTS, Aapovoaloviag omv ayopd 3 poviéha Yo MAEKTPKES
YEVVTPIEG.

To 1981 vroypdoetanr copewvia cuvepyaciog pe v General Motors kot tnv
Isuzu Motors xar to 1983 pwx véa povada mopoywymg ektdg lanwviag praivel oe
Aertovpyia 6to Néo Aehyi, n Maruti Udyog Ltd. To 1984 1 Suzuki edpordver tnv
rapovoia Mg oty Evpdmn, pe aviurpocwnsiec om [addia kot ot eppavia. To
1988 n cvvolik| mapaywyn avtokviitov ektdc latwviag eOAavel T 2 exatoppdplo
povadeg ko éva ypoévo apydtepo M Suzuki mapovodlel oy maykdécHK 0yopd TO
Vitara xon aAAGlel v swodva tov 4x4 pa v wavra. To 1990 n Suzuki aroxtd to
onuepwd g dvoua Suzuki Motor Corporation xon éva xpévo apydtepa, PeTd ord
VROYPOOT TEXVIKTG cuvepyasiag pe tv Daewoo, apyilel 1 mapaymyn avtokvitov
omv Kopéa. To 1994 1 Suzuki syxawvialer povadeg mapoywyng otnv Atyvrto, v
Ovyyapia xoar v Kive xor 70 1995 mapovordletar 1o Suzuki Baleno, 10 mpdto
avtokivnto ¢ Suzuki 6 peoaia kaTyopia.

To 1996 n Suzuki Bpafeder v EAAGda cav v kaAdTEPT OVIUIPOCHOTEIN
Suzuki omv Evpdmn xar mv avaknpdocel TpOTURo opyavemons Kot AEITovpyiog Yo
Ooreg Tig Evpomaikéc avrmpoowneiec Suzuki. To 1998 sivon moAd onpavtiky ypovid
T v etapsic kobbg mapovouilel to Grand Vitara, v vavapyida g oeyplg
Vitara ka1 vmoypager pue v General Motors coppovia otpotnykig cvppoyiog To
1999 vroypapeton coppwvia covepyoaciag pue v Subaru (Fuji Heavy Industries Ltd.)
KOl 1| GUVOAKT| apaywyn g etanpeiog OGver ta 40 exatoppdpwr potooikAéteg To
2000 n Suzuki ywptaler v 80M g enétewo xar Baler omyv mapoywyn to Ignis. To
2001 pmaiver oe mopaywyi to Liana kar onig moykdopeg mowinoe tov Jimny
@Oavouv Tig 2 exatoppdpua povadeg kot o1 TwAnoe ov Wagon R+ omyv lanovia

@Bavouv Tig 1,5 ekatoppvpua povades. Eva yxpdvo apydtepa ol GUVOMKEG TUYKOGHIES
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TOAoEK avtokviitov Suzuki odvouv Tig 30 exatoppdpua povadeg Kat 1} Topeio TG
ovveyileta

H pwpn opdda pnyavik@v a@ociopévev 6to oyedwcpnd Kol TV KaTaoKELT
TOV KOADTEPOV VOAVIOVPYIKOV pnyavdv Tov kOGpHov, eivanr onuepa p debvig
gtoeio  15.000 avBpdmeov ko 24 povadevV TOPAYOYNC OUTOKIVIITOV Kot
potoctkAetdv. Xnpepa M Suzuki e&hyer o mepiooodtepeg amd 190 yopeg 1,8

EKATOUPVPL CVTOKEVITA KOl 2 EKOTOUUDPIN. LOTOCIKAETEG ETNOIOC.

2. Ol APMOAIOTHTEEZ TOY AIOIKHTH [MPOIONTOX XTH
SUZUKI

2.1 ZYAAOTH KAT ANAAYZH TON AEAOMENQN THX ATOPAX

Katd fdaon ta otoysioa avapopika pe ta dedopéva g ayopds n Suzuki ta
maipver and 10 LEA (ZdAhoyo EMvev Avtoxiviitiot@v EAMGdag). KabBe téhog tov
ufva o XEA oTélvel OTK E€TOWEIEG TO ANTOTEAECUATE TOV TOACE®V TOL
nponyovpevoy unva. H Suzuki éyer oto tpunupe marketing pio business analyst, 1)
omoia emelepyaletan ta dedopéva TG ayopds, Ta Palel oe CUYKEKPUEVES POPUES TTOV
d1evkoAvvovv Tovg SrounTég TPoidvtog kor tovg ta mapadidel. Etor to otoyyein
QThvovv  OTOVG OWKNTEG TPOIOVIOS UE KAMOW €WIKY KoTiyoproroinotn (mo
customised).

Ta otoygia wov 1 Suzuki waipver and t0 LEA agopodv tov aplbud twv
AUTOKIWVIITOV OV £YEL TOVANCEL 1) KABe eTapein 000 6TO0 CUVOAO OGO Kal avd
KaTnyopio, To pepidie ayopag, T tofwopnosws. Me Paon avtd 1o otoyeio ot
SrounTég TPoidvTog oxedalovv T KIVIIGES OV Ba KAVOLV TOVG EMOUEVOVS UNVES
TPOKEYEVOD VO TETOYOVV TOVG OTOYOVG TOVG O UEPId ayopds KAl 68 TMANCEL,.
EmutAéov, pe PBaon to otoyeic avtd umopovv va yivovv kai kdmoieg dropBmtiké
EVEPYELEG OV SWONUICTIKY KOUTAVIO TNG ETAPEING, TPOKEWEVOL VA eVicKVBodv o1
TOANCEL, 0V KATUOGTEL AvVOyKaio.

210 XEA petéyovv 6Aeg ot eTaupeiec 100 KAAOOV TV QUTOKIVITAOV, Ol OTOIEG
£Youv Kau TNV VIoYPEMON VO, diVOuV OTOYEI avaPOPIKA HE TS TOANGEL, TOVG GTO
18ho¢ kae prva. IMepartépw otoysio avagopikd pe T TOAcE KOs KaTyopiag

Kol KaOe poviédov EexwpioTd o1 ETAPEIES AVTOKIVITOV avIeAAIGGoUV petald Tove.
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"Epevveg ava@opikd pe 70 TPoQik TMV KOTAVOAMTOV TOL KA8E auToKIviTOL 1
Suzuki dev kavel og taxTikn Paon (yw mapaderypa kave £pgova Yo T0 TPOPIA TV
KOTAVOAOTOV Tov grand vitara povo pio @opa, dtav to T TPWTOENPAVICTNKE TO
1989). Qot600 devepyel kaTA KOPOVE KAMOEG £PEVVEC OV QPOPOVYV 1O UETPO
1KOVOTOINOoTG TOV TEAXTAOV 01 070101 £ival KATOYOL TOV CVTOKIVIT®MV TNG ETAWENG Yo
éva mepimov ypdvo. O Epevveg avtég agopodv to Badbud avomoinong Tov TEMTOV
and 1o 310 T0 aVTOKivITo, TN dKdiKacia TAOANONG, TO Service K.T.A.

e 6 £xel va xavel pe mv a&lodkdynon g dwdikaciog TOANoNG, N eTapeio
devepyel xat £pevveg pootkod emoként. O £pguveg avTég avatifevtar o sTapeisg
ocvpPovdev emyePnoemy, o1 omoieg avalappdavoov va oteihovv kamowv GvBpwmo
TOV VO TUPIWOTAVEL TOV TEAAT ota onueic mwodAnone. O avBpomog ovtdg TOL
TOPIOTAVEL TOV TTEAATN ASI0AOYEL: TS EYKATAGTACELS, TN ddIKacio oV axoAlovdeitan
TPOKEWEVOD VO YIVEL KATOW TOANGT], TO AV OTA oTpeia TOANOTG akolovBovvtan Ta
standards mov éxel Béoel 1 eTarpeia, o av epappolovral avtd to onoio Exovv AeyOel
070 GEPVAPUWL K.0.K. AV HAMGTA Ol EPEVVES AVTECG ATOPAVOOVY GTO OTL KATL OV TdEL
Ko, T0TE Yivovial Topatnpiocls Kol dtopfwTikég evépyeleg, o€ cuvepyasia Tavta

pe TOVG EMOE®PNTEG TOV TUTUOATOG TOANICE®V.

2.2 EZXEAIAZIMOX KAl E®APMOI'H TON TIPOTPAMMATON
MARKETING

To oyedwopd xar v spappoyn TV Apoypoupdtov marketing v
avorapfaver to avrtiotoro tunua. O oyedwopog tov marketing plan yiveran pe Baon
T TAAVA TOV TEPACUEVOV ETAV, TO. ONOIN TPOTOTOWVVIOL OVAAOYa HE TA VEQ
dedopéva kot T Tdoeg g ayopds. O dwikmtég tpoidvrog etoydlovv éva draft
(mpooy£do), to omoio o vwoPdrovv otov devBuvty marketing. O SevBuvig
marketing pe ™ og1pd Tov cv{NTtd pe 1o yeEVIKO drevbuvry Y To TAAVO Kol TEAMKE
avtoi maipvouv TG oPLoTIKEG amoPdoe. Me Baom TG amo@dcelg avTég ot dotkmTeg
TPoidvTog kabopilovv Tig AemTopépeleg Kat divovv 6To oxEd10 TV TEAKT TOV HOPEN.

To marketing plan eivon stijow, oAAd av ypewctel kamowtr oTOYOL
avabewpovvtar. Emiong, atilel va onpeidoovpe 61t 70 TAAVO VT ATOCTEALETOL KO
omv larwvia, tpoxeyévou ol dvBpomor ota kevrpika va sivar evijuepotr. Ilavimg n
Suzuki akorovBei v TakTIKN TOV va BETEL pEOAMOTIKOVG GTOYOVS, TOVS OMOI0VG Kal

va givon €Q1IKTO VA TPAYUATOTO|CEL.
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Y 0T £yl va kaver pe Ta ototyeio Tov piypatog marketing Tpémel va TovUE
O0TL 6 OTL 0POpa Ta TPOIOVTA, aVTA Epyovtar Toya ontd 10 ewtepwcd. H dwvoun
gival AVTIKEIPUEVO TOV TUNUATOG TOV TOANCEMV. TYETIKE TOPA. PE TNV TWOAOYNOT,
£pyo Tov drowmnTh TPoidvVTog givar va £yl Adyo kar ¢ ovtr). [T cuykekpuéva, 6 ot
ot dwumtég mpoiovrog poli, apov kavouvv éva price break down (avdAivon tov
KOOTOUC ayopls, TV UETAPOPIKAV, TV ££600V amobnikevong K.T.A.) Kot a@ov
kafopicovvy T0 TOCOOTO TOL KEPOOLG TA TOGO TG ETAWPENG OO0 KUl TOV
AMavéumopov, tpocdiopilovy v el Tun tov apoidviwv. Téhog, 10 B&pa g

emkowoviag Oa eEgtactel oV apécms endpevn EvOTNTA.

2.3 ANAINITYEH THEI EMNKOINONIAKHE KAMIIANIAE TON
MMPOIONTON

H Suzuki, yio v avantoén mg emKoOwmOVINKNG KOUTEVILG TOV TPOTOVI®V
£xel E0MTEPIKA éva yYpaeio TOTOL (10 omoio katd Pdon avarapuPdver v emaen pe
o péca) kol Tavtdypove ovvepydletar kot pe pio dwenuotniky etapesia. O
dwumrég mpoidvrog divovv omv etarpeio éva budget xar ovtoi wpoteivouv éva
TPOYpOapLe SWPNUIOTS. AV HAAOTO Ol S10KNTEG BE®PTIGOVV OTL TO TPOYPARUD. AVTO
XPEWLETAL KATOESG TPOTOTONOELS, TOTE 1] SWLPTUIGTIKT] AVTITPOTEIVEL VO KOVOVPLO
TPOYPOpULL.

Ava@opikd pe to SWPNUICTIKE OTOTAKWL, ALTd épyovial amd T0 e£nTepkd
Kot 1 SwENUIOTIKY £Tonpsio, O CLVEPYONSiH ME TOVG OWKMTEG Ta TPOocapprolst
avéioya. Emmiéov kon ta slogan yivovtal o cuvepyacio Su@nUIoTIKNG ETOPEinG Kat
doumtdv. I'evikd mavtog, 1 wpoPodn yivetar kvpimg péocw TmAsdpaong aArd
TOVTOYPOVA XPTICYLOTOOVVTUL EPTUEPIDES, TEPLOBIKA KAl YIYOVIOAPICES.

Eniong, 8o mpéner va onuesundel 6T 1a tedevtaia ypoévie 0o 1 Suzuki 660
Kol o1 mePoodTepeg etaupeieg Tov kAAdov £xovv emkevipwBei oto hard selling
(emxevip@vovtal Kupimg 6Ta 0PEAT TOV TPOCSPEPOVV, YPMUATIKA, YAPUKTNPLOTIKOV

TOV QUTOKVHTOV, ¥PNUATOSOTIKA K.T.A.).
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2.4 ETA®H TOY AIOIKHTH MPOIONTOZ ME TA KANAAIA AIANOMHE-
ANAAYZH THEX ANNOAOIHXI TOQN JPOIONTQN (PRODUCT
PERFORMANCE ANALYSIS)

Baowd, ™mv smoef pe 1o koavdhw Swvoprc v €xel avaldfer katd
ATOKAEIGTIKOTNTA TO TUNHA TOV TOANCE®V Kol ol emBempnTég Tov moAncemv. Ot
doumtég TpoidvTog dev enepPaivovv 6T0 KOPPATL AVTO.

Y& oyéon thpa pe TV availvon g anddoong TV TPOoIdVIMV, o1 S10KNTEG
TPoidvtog kdbe pnfva mapakoAovBovv TG TOANCE TOV TPOIOVTIOV TOuG. AV £va
TPOIOV dev Tael koAl Tpoonmabovv va dovv Ti PTaiet kot va 1o dopddcovv. AAwoTE
TTOOT TOV TOANCEDV CUVERAYETAL PEIMOT) TOV KEPSAOV KAl TOV PEPWIOV TNG AYOPAg
kaBdg xar avEnon Tov stock. Katd cuvérewr o1 trdon tov toincewv 0a mpénel va
wpooeyDel WnTEPWG.

Amd ™V GAAN pepud, av n etapeia kaver ToAA dwenuion kot ovéndodv
anétopa ot TwANcE uropel Eava va dnpovpymBel tpdPfAnua Adye Erdewyng Tov
gpmopevpdtov. Etor 6 povo Ba €govv omataindei moArd yprjpate otn SwenUIoT
aAlG kar ot meAdteg Bo eivar dvoapsoTiuévor av dev mapardfouv Eykapa Ta
avtokivntd tovg. ['evikd mavtog, t0 Bépua g amddoong twv mpoidvimv sipot

Bapvvovocog onpociog.

2.5 AHMIOYPI'TA KAI ANANITYZH THX XTPATHIIKHZI, TAKTIKEZX-
EXTPATHI'IKEZ ATIO®AZEIZ

H otpamyn g etaeiog Eekva and mave, dnhadny and o upper level
management, T0 07toio Kol kaBopilel TG TPoTEPAOTNTES Ko TO TL BEAEL VAL TOVANGEL 1)
gtapein. Mg Bdon g odnyieg g avadTatng dwoikmong, ot doMTEG TPOIOVTOG
KAVOUV Kl avTol T TPOTACEL, TOVG Yo TO TL Kot Tmg TPEMEL va. yivel. Or drotkmtég
poidvrog pali pe tov Sievbuvt marketing riayvovv to marketing plan, to omoio o
devBovtig marketing aveBalel ota avatepa epapytkd Khpdxku ywe cvlnmmon. Exei,
pali pe tov owovoukd devbuvty), tov gumopkd devbuve kar Tov SievBuvovia
ovpfovio QT VoLV TO TEMKO GYESL0.

AvoQopikd Thpa PE TG ATOPACEL, 01 S0KNTEG TPOTOVTOG Aapfdvouv Kupimg

TOKTIKES OMOPACES OAAL TAVTOYPOVA EYOVV GTOYN KOl OTIS CTPATIYIKEC.
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2.6 EKITAIAEYZH BOH®ON-IIQAHTON

2t Suzuki xotd Kopovg Ol SWNTEG TPOIOVTOG KAVOLV GEUIVEPWL GTOVG
TOANTEG TPOKEWREVOD VA TOVG «GVOTHCOVV» £V KOOV TPoidV OV PRaivel oTnv
ayopd, va tovg eEnynoovy Y o g Ba yiver n Tonodémon, va cuinticovy it o
target group k.T.A. o mwopdaderypa, mpwv amd kdmoieg ePfoopades, ot dowmTEG
TPOIOVIOV £KAVAV £VO. CEUIVAPLO OTOVS TOANTEG Y TS 0AAXYEG Kot TG PerTidoelg
oV €ywvav 6To VAdpYov poviélo Tov Jimny. Baow) katevbouvon wov £dmwoav cTovg
TOANTEG YO VA TEPACOVY KOl GTOVG TEAATES £ival To T pe Ta i Ae@Ta ayopalovv
TEPIOGOTEPO AVTOKIVNTO.

Atiler oto onpeio avtd va avapepBei 6T okt 1 Suzuki E@Tayve TpdTa TO
TPoidv ko PeTd avébete oTovg drotkmTég TV TPpodOnom tov. Todpa dpuwe N eTarpsio
A hote TaxTikn ko dNpovpyel T0 TPOIGV apov TpdTa Adfel vOYT TG TG emBvpieg
TOV KOTOVOAQTOV KoBdg ko TG vrodeifes Tov dwwntdv. Me Baon avty ) véa
TaKTIK Onpovpymdnke to véo Suzuki Swift.

ZyeTkd pe v ekmaidevon 1ov Bonbodv tdpa, avtd Bewpeital avtovonto 6T

vivetatl and tovg doknTég OTav kdmow véo péhog evraydel oto Tpufpa marketing.

2.7 KATANOMH TOY XPONOY - AIAAOZH TON AZIQN THZ
EIMMQNYMIAZ

O dwowmtég Tpoidvrog oty Suzuki avaA®VOUV TOV TEPIGGHTEPO YPOVO TOVG
GTO VO TPAKOA0VOOHY TOV aVIAY®VIOUO KOl GTO VO KAVOuV d1opfaTikég KIvioEL,.
Eriong oAb ypovo aglepd®vonv kot 6T0 Vo KAvouv Sidpopa Teports yu. vo, 6Teihovv
omv lanwvio mov ta {ntd T.x. Y ta stock Tpoxeévon kan o1 Idnwveg va pubupicovy
TG mapayyehiec (Mog Kol Y TG TapayyeAiec mov yivovior ofuepa 1 mapoiofn Oa
yivel petd and ££61 pnveg).

Yyetikd pe ) Siddoon TV a&dv TG EROVLLING, 0 810N TG TPOTOVTOG sivat
vrevbovog kan yavt). H duddoon yivetar xupimg péom TV GELIVAPIOV TOANCEW®V.
O xvpog Mwvoidng mov £3woe v cvvévievén tavtice T Pacikés afieg Tov
avToKVNTOV ™G Suzuki pe T 0QEAT TOV TPOCEEPOVV OTWS: KOAN HETATMANTIKY
afio, eumOPIKE QUTOKIVITA, TPOCILTA OTNV TuT, peydAn ykdGua, £0koAo OTO va T

ATOKTNOEL, KOAO Ovopa, SEV YOAAVE K.0.K.
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2.8 EEOYZIA TQN AIOIKHTON [NPOIONTOZ-ENIKOINQNIA ANAMEZA
ZTO TMHMA MARKETING KAIXTA AAAA TMHMATA

O dwumtég Tpoidvtav otn Suzuki Exovv v e€ovoia mov amarteiton Yo v
téleon 1oV Kabnkoéviov tovg (T.y. propodv va {nticovv and kdmow dealer va
evepPYNOEL GONPOVA pe TS VIdEILES Toug). H yvdun tovug £xet Papinta ko emewdn
glval otV TPOTN Ypappun £Yel EMKPATNOEL 11 dmoyn 6T 6Aor Ba mpémer va Tovg
BonBovv ywrti n dovAewd Tovg givar TOAD oNUAVTIK.

Zyetikd pe v emkowovia petaé&d Tov TUNUATOV, 01 S1otKTTEC TPOTOVTOS Kot
vevikd o Tunpo marketing cvvepydletar xvpiog pe TO TUNHA TOV TOANCE®V.
Q01660 EMKOWDVOVV OPKETA UE TO OLKOVOUIKO TUNUO YL TG XPNUATOSOTICE Kot
HE To THMUa TipoAoyNoemv. [evikd ot S10KNTEG TNG ETAPEING PEVOVV IKAVOTTONIEVOL

amd TNV EMKOWWVIDL TOL VEAPYEL TWAPOAO0 7OV eviote dmuovpyodviar xau

GUYKPOVOEL,

29 ENIPPOEX ANIO IAINIONIKO TPOIIO AIOIKHIHX TON
ENNIXEIPHZEQN KAI AITO TAITQNIKH KOYATOYPA

Soppawva pe tov xoplo Mwvoidn 1 Suzuki EAAGSog dev déxetan emppoés and
TOV WAMVIKO TPOTO S10ikNoTg Kal ad TNV WwaeviKy KovAtovpa. Avtifeta Bempel 6T
N etowein el katd Paon svpomaikn kovAtovpa. Orv Idmwveg divovv kdmowa
guidelines xat yevika emPrémovv Tov Tpodmo dSroiknong aAra dev tov emmpedlovv. H
Suzuki EAAGS0G evepyel avtdvopa kol pe BAom TIg TPUKTIKEG TTOV EMKPATOVV GE OAEG
TG GAAEG TOPEiES TOV KAAOOV.
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LYMIIEPAXMATA ITPAKTIKOY MEPOYX

Baowd cvopmépacua tov pépouvg avtov Mg epyociog sivar 6T dev vmdpys
dwpopomoinotn Tav dpacTNPOTHTOV TOV SIKNTOV TPOidVTog Tov epydlovial ot
EVPOTATKEG KOl OF WAOVIKEG EMYEPNOE, ot Ydpo poag. Or appoddmieg tov
dumTdv TPoidvTog eivan KOWEG HETAED TOV ERYEWPNCEDV AVTAOV, AV KAl VAPYOLY
Surpopomomosl; and sturpsio. o€ eTonpeio TOVL UG OV TPOEPYOVTAL OO TOV TOTO
eykatdotaong ¢ untpikic. Or dwpopéc avtég €youv kuvpimg va kdvovv pe To
AVTIKEIPEVO JpacTNPOTNTAG KAl Pe TN HOPEN TNG ayopds kat Oyt pe to av ivar
eupOToikég 1 wmovikés. Movn gtalpeio mov Qaivetor va exnpedletar eEAappog and
TG, S10IKNTIKES TPAKTIKES TNG YDPUS TPOEAEVOTG TNG €ivan 1) Sony.

[Ipotod mpoywpnoovpe 10 Tpito pépog G epyaciog mov meprapfdver ta
YEVIKG CGUPMEPAGHATA OV TPOKLETOVV TOGO amd T Bewpnuky) 660 xar and TV
TPOAKTIKY] €MOKOTNON TOL OEHOTOg, KPIvETOl OKOMYUO O©TO Onueio avtd va
GUVOYIGOVNE TOV TPOTO LE TOV OTOI0 Ol SOIKNTESG TPOIOVTOG TOV TEGCAP®Y AVTOV
ETAPEUDV OV PEAETHOANE EKTEAOVV T0 Pacikd kabiKovtd Tovg.

Ava@opikd pe T GLVALOYY] TOV GTOEIMV TNG ayopas TPEMEL Vo, TOVRE OTL
avt yiveton pe ™ Ponden Tov eToupeudV £pevvdV, Ol omoieg avaiapPdvovv va
EKTTOVIICOUV KATOWEG UEAETEG Y0 AOYOPWIOUO TV doumTdv Ttpoidvtos. Emiong, ou
doumtég TPoidvrog Aapfdvovv kol ToAAG ooyl 08 GYEon pe TV ayopd and 1o
ufpe tev Toioeov. Kdamowg pdiwota amd T etopeiec mov peiemjoape
anacyoAovV Kol avlpdOTOVS U ATOKAEWCTIKN apuoddmra v encfepyacio TV
TAnpogopLdv Tov cvAlEéyovrar (business analysts).

Xxetikd pe T omuwovpyic tov marketing plan, o1 dwumiég wpoidviwv
ocoppetérovv og avti. Ta Tpoidvia cvviBmg Epyoviar Etoya and 1o eEMTEPIKO (Hog
Kat o1 eTopeieg wov eEgtdcape eivar ToALEOVIKES) kot 01 S101kMTEG dEV £OVV LEYAAN
gUTAOKY] 6TO0 Koppdan avtd (népa and TS avtokwvnrofopnyavies 6mov ot SokMTég
kxaBopilovv tov e€omhopd tov avtokvitov). H tyun xabopileton pe Paom 1o k6oT0G
Kot 1 Swvoun ivol KOPUATL TOV TOACE®V. L€ 0Tl AQOPA TNV ETMKOWVAOVIN KATOW
apaypata kobopiloviar and Tovg dwowkntég (w.x. 1o budget) xou xdmowr €pyovran
£roa and 10 EEMTEPIKO (7). SrPNUIoTIKG orOTAKIA). TE YEVIKEG TAVTWG YPAUUES O
dwumrtég o ovvepyasia pe 6GAOVE TOVG CLVAdEAPOLE TOV TuNuatog marketing

dnpiovpyovV T0 TAGVO.
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Emuthéov ot Swoumtés mpoidvtog tav vad eEftaon £TAPEDV avaidovy v
anddoon Twv mpoidvtov pe Paon T ddpopeg Epevveg Kol ovvtoviLovv TG EXaQEg
uetald eowtepkol kot eémtepwcod wepPdriovtog TG etanpsiag. Agitovpyodv
dnradn cov boundary spanners 6mw¢ siyape del ko oto Bewpnrikd uépog. Emiong,
avadauPavoov éva peyGAo KOUUATL TOV EMAEOV HE TN UNTPIKT ETOPEIX aPov
Aertovpyodv g evidpecor petald g KATAoKELAOTPING ETAWEING KoL TNG TOMKNG
ayopac.

e OTL 0QOPA T OMOPACEL, Ol JLOIKNTEG GUUUETEXOVV KOl G CTPUTITYIKES
aAAd kot 6€ TOKTIKEG. TO KaTd OGO GUUUETEXOVV OF GTPUTYIKEG 1) OE TAKTIKEG Etvan
O0épa xaBapd g etopeing. EmumAfov, o1 dwumiéc ¢ mAswyneiog Tov
emyepnoeov mov sletdoape (av  efapécoope Toug dwoumtéc g Philips)
CUUUETEYOVV KOl OTNV EKTTAIdEVOT TV Bonfdv Tovg Kot TV TOANTOV. EWwkd BEPaw
YW TNV EKTAdEVOT TOV TOANTOV cvvBmg VIapyel Kot xdmow GAlo dropo mov
cVUPBAAAEL GTO KOUUATL AVTO.

O droumnTéG TPOIOVTOG GUVTOVILOVV AKOUA KoL TG SAPOPES dPACTIPIOTNTEG
tov TuNpato¢ marketing kot ovuPdriovv evepyd otn Sdoon TV aSdV ™G
enovopias. H duidoon tov afuwdv yivetar kupimg Swpécov TV oepvapiov Tov
TOANCEDV KOl TOV SWPTUICTIKOV EKCTPATELDV.

Zxetik@ pe T dnpovpyio TG OTPOTNYIKNG, Ol TEPIOCOTEPOL SLOWKMTEC
CUUUETEYOVV OE aLTH TOPOAO 7oL KAmoweg yevikég oO0nyieg €pyovioar amd TO
e€mtepd. Tnv telkT| TavTwg £YKPIom TNG STPATNYIKNG £XOVV TA. AVATATO. JSLOKTTIKA
KAMpAKIo Kat 01 0 S101KNTEG TPOTOGVTOG.

To obvolo TV dSwWNTOV pe TOVG Omoiovg MpOape oe emaPln sivar
wavorompévol and v eEovoio mov Tovg divetat Y TV EKTEAEST} TOV KABNKOVI®V
TOUG KAl A TV EMKOWOVID HETEED TOV SWEOpOV TUNUATOV TNG £TUPEING TOVG,
yopig PéPaia va apvnBovv ko mv vmapén cvykpovoewv. Téhog, 6g 6T agopd TV
KaTtavopt} Tov ypoévov tovg, autt} éykettar ot BovAnor tov kabevdg Eeywpiotd xar
010 KaBKOVTa IOV £XEL VA EMTEAECEL

e yevikég Ypopupés, akilel va modpe 4Tt 01 S1oKMTEG TPOTOVTOC TOV ETAPEUDV
OV peAETHoaPE Kivovvian péca ota idw mhaiow. BéBaw, dwpécov tov epoToeny
HOG TPOCTAONOAUE VA SLEPEVVIICOVHE AV Ol JWOIKNTEG TPOIOVIOE TV WAMVIKOV
emyspnoewv Sony kot Suzuki mov Spactmpiomowovvial oy YOpo pag, £Xouvv
SWPopeTIKEG S0KMTIKEG TPAKTIKEG amd OTL 01 evpORAikEg erapeies. QoT000, TO

CUUTEPOOUN TTOV TPOKVITEL ANO TO AEYOUEVO TOV S0KNTOV £ivat OTL Ol SLOWKTTIKES
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TPAKTIKEG OV akoAoVBOVUVTIL ErNpedlovIal armd T TPAKTIKEG TOL aKoAOVBoVVTIL
o Y®PA OTNV OMoin Ot ETOUPEIEC OVTEG eivanl EYKATECTNUEVES, dNAadT amd TIg
EMVIKEG, TOV EVIACOOVIOL GTOV £LPOTAIKY STk @uocopia. Ov etapeieg
avTéG AE1TOVPYOVV TEPIOTOHTEPO UE PAoM TNV EVPOAATKY PIAOGOPIa Kot KOLATOVpQ
Kot povo kdmoteg yevikég 0dnyieg maipvovv and ™ larovia.

H pévn staupeio mov emmpedletor ehoppds 0nd TIC WAOVIKEG SOWKMTIKES
npakTikég eivar 1 Sony. Xty Sony, ot ano@acew; Aappavoviar pe opyEg S10dIKacies
KOl omoutodv TNV ouvaiveon TOAADV, OTOC GAAMOTE YIVETOL KOl OTIG OMEOVIKES
emyepnoss. Emudéov, om Sony édokoro 6a amordcovv avOpdmovg kar €va
npodypappa ebehovaoiog e£660v Ba taipale teprocdTEPO GTN PULAOGOPIN NG ETAPEING.
[Tépa dpmc amd avtés TG YEVIKES SO TIKES TPAKTIKES, 0 POAOG KOt OL APUOSIOTITES
TOV S0UKMTOV TPoidVTog dev emmpedlovtal KaBOAov amd THV WAWVIKT KOVATOVP

KOl VOOTPOTIiQL.
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EIZATI'QI'H

210 TPOTO PEPOS TG EPYOCING aVTIG peleTioape o BewpnTikd ETinedO TIG
appoddmreg, To POAO KOl Ta KaBNKOVIA TV S10IKNTOV TPOIOVTOC, OTWS AVTA £XOVV
Supop@wlel énetta amd wOAAG YPOVIL EPAPUOYIG OO TIG EMYEIPNOEL TG SOUTG e
doumtég mpoidvrog. Emiong pelerioape 1o poého kor Tic appodidotnteg 1060 Tmv
svponaimv 0G0 KAl TOV WAOVEOV JWIKNTOV TPoOVTog. XTo O80TEPO  pUEPOC
wpoonadfcape va doVUE TOV TPOTO PE TOV OTOI0 Ol SOKNTEG TPOIOVTOG TEAODV T
KaOMKovid TOovg 1060 GE EVPOMUIKEG OG0 KAl Of WAMVIKEG EMLYEPNOES OF M
npoondfewr va depevviicovpe av o 6ca gidape oe BewpnTikd EMNESO WGYXHOLV KoL
OE TTPAKTIKO.

‘Encita and 6Aa avtd kpifnke aveykoaio oto onueio avtd va kdvovus pio
GUYKPWOT TOV poOAOL TOV JSWIKNIOV TOV EVPORTAKOV KAl TOV WIOVIKOV
emygpnoemv kor va gEdyovps kdmowr yevikd ovumepdopata. Emutiéov Oa
AVaPEPODUE TOVG TEPOPICHOVE OV giyape katd ™ delaywyn g Epevvag avThg

KaBaG ko Ta edio pEAAOVTIKTG £pEvvac.

2TOXOI

Baowdg 61010g TOV KOppatiov avtov g epyaciag ival 11 oUykplon TOL
POAOD TV S10IKNTAOV TPOIOVTIOG TOV EVPOTATKOV KOl TOV WTOVIKOV ETLYEPTICEDV.
‘Exovtag 1161 peretiostl 10 poAo Tmv doukmtdv mpoidvtog o Bewpntikd exinedo, kai
£XOVTAG KAVEL KAl TNV TPAKTIKT] HEAETN TOV OEHaTOC KpiveTat avaykaio Kot 1) eEayyn
KATOWV YEVIKOV GUUTEPACGHATOV TTOV TPOKVITOVV AO TN GUVOAIKT] LEAETY).

Iépa and 1a yevika copmepaopata Paoko otoyo amoteAei kot 1) e€akpifwon
TOV TEPPCUPOV NG £peuvag Kabdg katl ta medio peAéng mov HEAAOVTIKA UTOPOLV

va diepgvvnovv.
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A. LYITKPIZTH TOY POAOY TON AIOIKHTON
IMPOIONTOX TON EYPQIAIKON KAI TON
TIAIIONIKON ENIXEIPHIEQN

Ov dwpopéc mOL EVIOTOTNKAY UETOED TOV OOKNTOV APOIOVIOS TV
EVPOTOUIKAOV KUl TOV WAMVIKAOV EMYEPNOEOV APOPOVV TG YEVIKEG OLOWKNTIKES
npaktikés mov oxetilovrar pe g Pacikég Aertovpyieg g dwoiknong dnAadn tov
TPOYPOUUUATIONO, TNV OPYAVOOCT], TN GTEAEXMOT], TNV NYECIH KAl TOV EAEYYO, KOl TOV
poémo pe 1oV omoio xabopilovv ta Pacikd otoyein Tov piypotog marketing.
Aw@opéc oyeTiké pe Ta KafNKovTa oL £X0VV VL EMTEAEGOVV 01 SI0IKNTEG TPOTOVTOG
dev evromiomkavy.

Ot d10IKMTEG TPOIOVIOV TOV EVPOTUIKAOV EMYEPNCEWV AVOPOPIKA LE TOV
Tpoypoppationd £xovv cvvibwg Bpayvypdvio tpocavatoMopd. Or amoPdoels Tovg
cuviifeg Aapfavovtol atopkd kou o pKpd Ypovikd SioTnua o oYéom HE TNV
EQAPLOYT] TOVG oL givar ypovoPopa. Emmiéov, o1 svpomaiol dwowméc Bélovv va
£xouv capn mEPLYPuPT| TOV KAONKOVI®OV TOVg Kat va avolappdavovy mv gubovn tov
ATOPACEWV TOVE AaTOMIKA. Bélovy akdpa va a&loloyovvian pe Bacn v andd0om
Toug xal va apcifovron cvppova pe avti. Eivor npocavarolopévor kuping ota
anoteAéopata, O£lovv va aipvovv tpmToPovrieg ko va sival emkealeis dwpopmv
opadowv. Emiong, toug apéoer va Palovv PpayvmpdOeopovg otdYOVSE KoL VL
CUUUETEYOVV OT SWHOPOMON TNG OTPATNYIKNG aAAd kou va gAéyyovionr amd Tov
TPOICTANUEVO TOVG YU TO £pYO TOVC.

e 6m agopd 1o piypa marketing, ot 6w0KNTEG TPOIOGVTOG TOV EVPOTATKAOV
EMYEPNOE®V £XOLV HIKPT avAEN TNV TYWOAGYNOT| KOl OTI) S1voun Ko Peyaddtepn
avaui€n oe 6Tt agopd ™mv tpoddnon. Emmiéov, divouv moAd peydin onpacio otig
£peuveg ayopac xan Kuping og 6TL apopd TO TOGOTIKO KOPPATL

AvTifeta, o1 S0tMTEG TPOIOVIOS TV WRAOVIKOV EMYEPNOEDV, AOY® ™G
WIOVIKNG KOVATOVPAS KL TOL WAMVIKOV Tpdmov (g, extedolv Ta kabikovta Tovg
pe Sw@opeTikd TPOMO amT’OTL 01 £VpOTAior TAPOAO OV TA YEVIKA TAaicw T®V
appodotitov Tovg sivan xowd. Mo ocvykekpyéva, o1 dwumtég xpoidviog TV
WAOVIKOV EMYEPNCEQV, AGuUPAvOvY OpOSIKE TG ATOPAGES TOVG Kol £XOUV
HoKpOYPOVIO mpocavatolopd. O aviikeyevikoi otdyor mov Bétovv givan Aiyo
ACaPElS Kol TPOTYOVV T1) GLAAOYIKT] €VOVVY Y (o EVEPYEWR EVAVTL TNG ATOUIKNG.

IMotebovv moAD 610 Oopadikd mvedpa ko Tovg apécel va givar péAn PG opadac”'
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gpyaciag ko oy amokoppévol. O uiobdg tovg ivan ouvdedepévog pe ™ apyodTnra
kou v afia kar Oy pe v otopkt amddoon. Tovg apécer emiong va Aapfdavouvv
avotnpég 0dnyieg kan va PBpickovror vad v enifleyn o 1660 TOV AVOTEPOV TOVG
6060 TOV GCLVAIELPMV TOVG,.

e oyéon pe to piypo marketing, o1 appodioTnTEG TOVS SWPEPOLVV EVAVTL TOV
VPOTIOV AOY® TOV WWITEPOTITOV TIG WAMVIKTG Ayopds. AvaQopikd pe 1o Tpoiov
01 S10KNTEG TPOTOVTOC Sivouv TOAD peydAn £peact 6Ty ToWTTa, 6TV ATOd0CT Kot
OTI] GLVOKELUGIN TOV KAODG Ol WTMOVES KATAVAAW®TES sival TOAD amartnTikoi. Emiong,
divouv ko peydhn épeaon oty ebummpétnon petd v ndAnom (after sales service).
Ye 6T apopd TV ToAOYNOT Ol Wmweveg StowmTég dev akolovBodv v cost-plus
néBodo. Avrifeta mpdta kabopilovv v Ty ™V omoio emBvpodv vo d@coVV 6o
TPoidV Kot ev ovvereia TPoonabovv va puOpicovv 10 KOGTOG COUPOVAE UE TNV T
avT.

Avagopikd pe ) dwvopn Ta Tpdypata givol o woAvmioko oty loamwvia,
oG Kot Ta 8iKTua amoTeAovVTOL atd TOAAOVG EVOLAUECOVS, KAt YUAVTO Ot WITWVEG
dowmtég mpémel va givan mo pooektikoi. Emiong kan 610 8épa ¢ mpodbnong ta
TPAYHOTE  SWPOPOTOWVVTIOL OE OYEoN He Tn O00T HWG Kol Ol WRAMVIKEG
Supnuonikég staupeieg 6ev avaAopuPavouvv o dNUOVPYIKO KORUATL Tapd pévo v
ena@n pe 1a péco evpépwong. I'a 1o Adyo avtd o Wrwveg drowmtés Oa mpéner site
va aoyoAnBovv pe to Bépa g dnpovpyiog ToV SwEnMpicE®V eVTOg TG EMLYEPTIONG
gite va Bpouv pur etanpeio Topayoye. Télog, a&ilel va onusudoovpe 6TL Swopéc oe
OYEOT UE TOVG EVPAOTAIOVE VAAPYOLY KAl 6T0 Bépa Tev gpeuviv ayopds. Or Wmwveg
droumTég divouv peyadvtepn Ep@acn Y T GLALOYY TANPOPOPLHV GTIV TPOCWOTKT
TOPATAPNON Ko OTKS EMOPEG HE Ta Kovaiw, dSwvouns. Emmiéov evdiagpépovian
TEPICGOTEPO VIO TOWOTIKE KOl Ol Yt TTOCOTIKA dedopéva, Kol Kuping Yy £pELVES
KOVOTOINoTG T®V TEAUTDV.

[Tépa amd Ta Topandve oTotyein, SWPOPES AVaPOPIKE HE TO POAO TOVG Kol TA
KkafMKkovta Tovg dev evromionkav. O appoddTnTeg 1060 TV S101KNTOV TPOIOVTOg
TOV EVPOTEIKAOV 0G0 KUL TOV SOKTITOV TPOIOVTOG TOV WAMVIKAOV EMYEPNCENOV gival
ot id1eg xan givan kabopropéveg amd ) dop1 TOV CLOTUATOS U SIKNTEG TPOIOVTOG.
Ov poveg SWQOPEC TOL EVOEYOHEVOC VAAPYOVV OQEIAOVTOL GE GUYKEKPYEVEG
ETOIPEIEC KAl OF GUYKEKPYIEVEC OYOpPEC OTO TAUIOWL TOV OMOIOV Ol S0KNTéG

TPOIOVIOV KaAoOvToL va pacTtipronoun}fovv.
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B. EZATI'QI'H 'ENIKQN XYMIIEPAXMATQN

‘Entetto. and ™ Oeopntikt} LEAET TGV APROSIOTHTOV TOV SO TGOV TPOIOVTOCS
omv Evponn xar oy lanovia, dwumotddnke 6Tt evd ta kabnkovia tov suponainy
KOl TOV WAOVOV S0IKNTOV gival To 01, 0 TPOTOG EKTEAECT|G TOVS SWPOPOTOLELTAL
LOYo TV WBiaitepmv cuVENKOV ToL TEPPAALOVTOG Kot THG S0POPETIKTG KOVATOVPUC.

O Wmoveg S10MTEG £X0VV SWIPOPES UE TOVS EVPOTAIOVS AVAPOPIKA HE TIG
YEVIKEG SWOUMTIKEG TPAKTIKEG TOV  TPOYPOUUATIOHOD, TNG Opyaveong, g
oteEAéywong, ™G Nyeoing kour Ttov gAfyyov. Orv dw@opés avtéc eivan kvpiog
AmOTEAECHA TNG OWPOPETIKNG KOVATOVPOS TOV WAGOVOV, TNG OWQOPETIKNG
VOOTpPOTinG Kot Tov dw@opeTikoV Tpodmov {one. v lamwvia yw mapadstypo ot
droumrég mpoidvtog deiyvovv peydin miotn otnv etopeia oty onoia epyalovrar,
vroompifovv Qavotikd v opadikdtnta, apéckovial otnv emiPfreyn Kot GTOV
éleyyo, divouvv peydin Paon oty epapyio x.0.x. To wAPATAV®D YOPAKTNPIOTIKA
eMOUEVMG EMNPEALOVV KOl TOV TPOTMO EKTEAEONC TOV KABNKOVIOV TOVG, O OTOi0g
Supépel onpovTIKG amd avTd TOV EVPOTAIWY.

Emumdéov o tpoémog extédeons Ttov kabnkévViov TOV WAGVOV S0KNTOV
dwpoponoreitan kot AOyw Tov Wwitepov mEPPArloviiK@V covOnKdv HECH OTIG
0Toieg KAAOVVTAL VO EPYAGTOVV, AAAG KAl AOY® TNG HOPPTG TG WTMVIKNG YOPas Kol
TOV  WWITEPOTHTOV TOV  WAGVOV  KATaVOA®OTOV. Adyw Tov aapomdvo
AAPAKTNPICTIKOV VIAAPYOVV SWLPOPOTOMCEL; OTOV TPOTO KABOPIOUOD TOV PiYHOTOS
marketing.

Awpopéc TAVTOG OV va. a@opolv 1a kabffkKovia Kot TS ApPOdOTNTEG TV
doumtav mpoidvrog ommv EAAada ko omyv lanwvie dev eviomiomnkav. Téco ot
Wmeves 660 Kot 01 eVpeRIAior SLOKNTEG £XOVV Vo EMTEAECOVV T id kabriKovTa Kot
avTd AEOoPOVV KUPIMG TNV AVATTVEN Kal TNV EQOPROYN Tov ToAtik®@v marketing, tnv
mpaypatonoinon towv gpevvav marketing ko avdivong tov mepPdAlovtog, v
EMAPT UE TO E0MTEPKO Kot T0 eEMTEPIKO MEPIPAALOV KOl TO GUVIOVIGHO TWV
Asitovpyidv OV a@QopovV To TPoidV T 10 TPOIGVTO TOUG, TI) GLUUETOYN] OTIG
dpaCTNPOTNTEG TOV TUNHATOS TWANCEMV, TNV EKTAIOEVOT TOANTOV Kot Bondav kot
v £00HVT} Y TV KEPSOPOPia KUl TNV TPOETOWAGIN TOV TPOVTOAOYIGHOV.

Y10 de0TEPO KA1 MPOKTIKO KOUPATL TNG EPYACING QLTI Tpoonadnoape va
EPELVIICOVUE av Ol JWPOPES OV EvIOTOTKAV METAE) WRXOVEOV Kol gvponainv

dountav 1oxdovy kot petatd Tov Swimtdv mpoidvtog mov gpyaloviol o€
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EVPOTAIKEG KAl OF WTMOVIKEG EMYEPTIOEC-TTOV UG OEV £Vl EYKATEGTNUEVEG OTNV
Ionwvia. Me Alya Aoy Oéhope va S0OUE av Ot SWPOPEG OTOV WTOVIKO TPOTO
dwiknong tov mpoidviov wydovv puévo oty larwvie 1| av wdovv kAl ot
WROVIKEG  EMYEPNOCE, O©T0 OVVOAO TOVC, (CYETO HE TO MOV QUTEG Eivon
EYKOTECTUEVES.

INa ™ Siepevvnon tov Bpatog avtov Npbape ot emagn pe T€ocepic S0tk Tég
TPOIOVTOC, dV0 EVPMTATKAOV EMYEPTCEWV KOl dVO WADVIKOV EMYEPTICEDV OV OLOG
givan eyxateomnuéveg otv EAAGda, ko tovg pomoape Yy T0 pOAO TOVG KAl TOV
TPOTO EKTEAECTG TOV KABNKOVI®V TOVS. ATO TIG GLVEVTEVLEE aVTEG KOTOANEQNE GTO
copnépacpa OTL ot Swopéc mov eiyope Oer petabd evpoTOi®V KAl WAOVOV
dumTdv dev wHoVV KAt pETad TOV SOIKNTOV TPOIdvVTog ov gpydloviar oe
EVPOTOTKES KL OTIS WITWOVIKESG EMYEPTIOELS IOV eivar eykateotnuéveg otnv EAAGSa.
Kot avtdé ywoti o1 d10umtég Tpoidviog Tov Wmevikdv smyepfioemv Tov Bpickovial
omv EAAGda emmpealovtan kupimg and TG TPaxTiKES TOV 0koA0VOOVLVIAL OTI) YOPU
K01 TOV EVTIAGGOVTUL GTOV EVPOTAIKT Stk Tkt rhocoia.

O wrovikég emyespnoes wov Ppioxovror otnv EAAdda Aapupdvovv pdvo
KAmO1EG YEVIKEG 00NYieg amd T KevIpkd TG lammviag kai ot 0d1yieg avtég agopovv
KUPImG TOVG GTOYOVG TOV TOANGE®V, TOV TPOTO TPOGBNoTG TV TPoidvTaV K.0.K. Ot
Iarwveg dnradn dev mapepPaivouv 0vTE OTIC OPHOSOTITEG TOV SOKNTOV TPOIOVTOG
0UTE GTOV TPOTO LE ToV 0Toio Ba acknoovv Ta KabMkovid Tovg.

To av ot dwumtéc mPoidviog wmeVIKGV emygpncemv mov Ppickovion
gykateomnpéveg oe dhdeg yopes g Evpdmmg empealoviar 1) 6 and tov waovikéd

TpOTO droiknong, umopei va anoTEAEGEL TO AVTIKEIPEVO PHEALOVTIKDV EPEVVDV.
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I'. IEPIOPIXMOI THX EPEYNAX —
HHEATA MEAAONTIKOQN EPEYNQN

Baowod¢ mepropiopdg g épevvag gival o TEPOPIoUEVOG YPOVOG OV iyops
T va v dieEdyovue. Emiong, xatapépape va £pBovpe oe emapn] pOvo pe TECOEPIS
d101KmTEG TPOIOVTOG KABMG AGY® TOV GOPTOL EPYUCING TOVS EV NTAV EVKOAO VA LG
deyrovv. Evoeyopévmg 10 COUTEPACHATA oG Va fTay o akpPi] av giyape peuvioet
t0 Oépa oe peyorvtepo Padog.

"Evog axopa meploptopds apopa TNV EMOTNHOVIKT KATAPTIOT] TOV S10KNTOV
TPOTOVTOG KUt KUPIMG TOV WAOVIKAV EMYEPNCEDV, Ol 0010l Adym mBavig dyvolg
TOV S0KNTIKOV TPAKTIKOV TOV XPTCIUOTo0vvIoan otnv lamevia va pnv xatdgepav
va pag ddoovv akpPeic mAnpogopiec. Evdeyopévag dnAadn kar or idror va pnv
avayvopilav moleg SOKNTIKES TPAKTIKES £ival TOPHEVEG ATO TOV WAOVIKO TPOTO
S1olknomng TOV EMYEPNCE®VY KOl KAT EXEKTACT Vo ardvnoav 6T dev emnpealovtan
KaBOAOV ot aVTEG.

AOY® TOV TOPANAV® TEPOPIOUDY KPIVETOL GKOTHO TO v peAetnBovv
HEALOVTIKG O appOSIIOTNTEG TOV SOIKNTAOV TPOTOVTOG Kol AAAWV ETUIPELDV TOV VA
givar eykateouéveg 1060 01OV AAMIOKO 000 KAl GTOV EVPOTAIKO Ydpo. Téroc,
okémpo Ba Nrav va peremBel Kot 0 pOAog TV S101KNTOV TPOIGVTOG TOV KEVIPIKOV

EVPOTATKOV TAPAPTNHATOV TOV WIOVIKOV EMYEIPTICEDV.
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EPOQTHMATOAOIT

+ Epotmpatoroyio mov ypnoiporonidnke og faon ya
cv{1TN6N HE TOVGS OLOLKNTES TPOIOVTOS TOV ETALPELDV:
Philips, Sony, Volkswagen & Suzuki
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Tithog owrdhopnatikis epyacios: «O polog TOL OWOWKNT 7POIOGVTOS OTIS

EVPOTATKES KUL OTLS LUTOVIKEG EMIYELPNGELS»

Case study: Philips-Sony-Volkswagen-Suzuki

1. Mg 1010 TPOTTO YiveTal n ouAAoyn kai n avdAuon Twv dedopévwv NG
ayopdg; Karda tn Sidpkeia Tng Siadikaciag auThAg OCUPPETEXOUV KAl
eEWTEPIKOI OCUVEPYATEG; (TT.X. ETAIPEIEG EPEUVAG AYOPAS)

2. Moiog avahauPaver To oxediaopd (marketing plan) xai Tnv epappoyn Twv
poypappdrwy marketing;

3. MNuwg yiverar n avamrudn Tng EMKOIVWVIAKNG KARTTAVIAS TWV TTPOIOVTIWYV;

4. O dioknTAG TOU KABE TIPOIOVTOG avaAaufdvel TV €ma@n PE Ta KavdAia
Siavopng kai kard TOCO EMNPEGlEl TIC ATTOPACEIS AVAPOPIKA HE TN
diavoun;

5. Zupperéxer o Sl0IKNTAG TPOIOVTOC OTNV avaAuon Tng amodoong Twv
mpoidviwy; (product performance analysis)

6. O ouvroviopog Twv emaPwWv peTall ECWTEPIKOU Kai  €SWTEPIKOU
gmixeipnoiakol mepiBaAlovrog yiveral ammd Tov dioknTh Trpoidvrog; Me
TTOI0 TPOTIO;
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7. Mg yivetal n avdamruin TG OTPATNYIKAG; ZUMPMETEXEI O OBIOIKNTAG
TTPOIOVTOC OTN dnuIoupyia TN¢;

8. O BIOIKNTAG TTPOIOVTIOG CUUPETEXEI TIEPICCOTEPO OF OTPATNHYIKEG N OF
TUKTIKEG ATTOPATEIG;

9. AvaAapBdvel o SI0IKNTIG TTPOIOVTOG TNV eKTTaidevon Twv Bonbwv Tou Kai
TWV TTWANTWYV;

10. Me 1To10 TPOTTO YiveTan amod 1O S10IKNTH TTPOIOVTOG O CUVTIOVIOHOG TWV
Siapopwv dpaoTnpiotATwy marketing;

11. NMwg karavéper To XpOvo Tou o SioIKNTAG TTPOIOVTOG;

12. Lupperéxer o S10IkNTAG TTPOIOVTOG OTNV d1adoon TwV adiwv TNG ETTWVUHIAg
(brand values) 1000 0TO £ECWTEPIKO TNG ETAIPEIAE 60O KAl OTO SiKTUO TWV
TTWANTWY;

13. NMapéxer n sraipeia oToug BioIKNTEG TTPOIOVTOC TNG TNV ATTAITOUMEVN
efouoia (authority) Trpokeipévou auToi va UAOTTOI|OOUV TIC ATTOPACEIG KAl
TAd MPOYPAPHATA TOUG;

14. Ymdapxel iIKavoTroinTiki £mMKoIvwvia avaueoa oTo Tufpa marketing kai ota

GAa TpAuara Tng emixeipnong; Kara mwoéoco oupPdAAel o Bi1oIknTAG
TTPOIGVTOG O€ auTi;
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15. Kara mwéco o S101knTNRG wPoiovTog oTnv emiXeipnon oag emnpedleral amod
TOV 1aTTWVIKG TPOTTO Hioiknong TWV EMIXEIPACEWV KAl ATTO TNV 1ATTWVIKNA
KOUATOUPQ; (T1.X. opadiké mveopa)®®

16. Yrrapyxouv diapopég oTov TpOTTo d10iknong Tng EMXEIPNONG 0ag O€ oXéon
HE avTIOTOIXEC EUPWTITAIKEG ETTIXEIPNOEIG; (T.X. XPNOIHOTTOIOUVTAl KUKAOI
moIoTNTAG)

17. ‘Exe1 AexO¢ei 611 o1 BI10IKNTEG TTPOIOVTWV TWV QUTOKIVATWY Eival 0 GUVOETHOG
perafld TNG KATACKEUAOTIKNG ETAIPEIAG KAl TNG TOMIKNAG ayopdg (local
market). Zupuveite pe TNV aroyn auTn;

Zag¢ EuxapioTw moAU yia rov xpévo oag

O gpwtoelg 15 kat 16 ypnoionomdnKay Hovo GTIG GUVEVTEDEEIS E TOVG SIOIKTTEG TPOIOVTOG TMY
WRWVIKOV EMYEPNoEBV Sony Kat Suzuki
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