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" 2YNOWH AIATPIBHZ |]

H Alpha Bank eival n deUtepn eptropikf Kal N wpwtn 1BIwTKA Tpdmela otnv EAAGSa. Ol

dpacTNPIOTNTEG  TNG  KAAUTITOUV  OAGKANPO TO (QAOHA TWV OIKOVOUIKWY UTTNPECIWV,
ocuptrepiAapBavopévng Kai Tng SpacTnpioTroinocTig TNG OTO TOHEX TNG OTEYQOTIKAG TTIOTEWC.

H oteyaoTikf Tiotn otnv EANGSa Trapoucialel peydAn avamtugn tnv teAeutaia dekastia kal o
pUBLGC augoewg TWY UTTOAOITTWY OTEYaoTiKWY daveiwyv avépxetal gspmou oT10 25% £TNCiIWG.
H dioiknon Tng Alpha Bank emdiwkovrag tnv anuavTiki adgnon Tlou Heptdiou ayopdg (chuepa
15%) oT1ov Topéa TNG OTEYAOTIKAG THOTEWS Kal AapBdvovtag utdyn Tig onpavTikég e€eAifeig
kal Tig duvapikd petaBaAAGueveg ouvBrikeg , kartavonoe 61 n Tapolca opyavwTiky Soun
avTamokpiveTal ev PEPE! OTIG TTPOODOKIEG TNG KAl ATTOPACIOE TOV OpyavwTikd avaoxediaoud
NG, HME OTOXO TNV KEVIPOTTOINOn, TUTTOTTOINON Kal evidia AEITOUPYIKA UTTOCTAPIEN Twv
diadikaciwy oTEYaoTIKWY daveiwv o€ €va Kevipikd popéa, tn AietBuvon ZteyacTikig MNioTewd.
H KevTpoTTOinon TWV OTEYAOTIKWYV Saveiwv TTapdTl CUVIOTA HEPIKO OPYAVWTIKG avaoxediacuo,
NG Tpatrédng, eviouToIlg EXEl ETTITTITWOEIG OE £va HEYGAO apIBUS EPTTAEKOPEVWV KAl KUPIWG OTO
1p6TT0 AgiToupyiag Twv Kartaotnudrtwv tou AIKTUOU, TO OTToi0 €ivai TO KUPIOTEPO KAVAAI
Siavopung Twv OTEYAOTIKWY UTTNPECIWV TNG.  2Ta TTAQigla tng Tapolong epyaciag egetaleral
Katd 1Téco o oxediaoudg kal n uAotroinon evég Tpoypaupartog Internal Marketing eival
atrapditnTog oUTwG WOTE va Yyivel karavonTr] Kai ammodekt amd dAoug Toug euTTAEKOEVOUG N
avaykaidtnTa NG aAAayrg Tou emieépel n Kevipotroinon KaBwg Kal 0 POAO! / CUHTTEPIPOPES
TTOU auToi avapéveral va emdeifouv oUTwg WaTe va eTmiTeuxBouv oI 0TOXO0! TNG KAl va eTTEABoUV
T QVAHEVOUEVA ATTOTEAECLATA KAl OQPEAN.

Kat apxryv e€etdleral 1o Bewpntikd utrdBabpo Tou Internal Marketing 6cov agopad Tig @doeig
e€eAi€ewg Tou, Toug opiopoUg Trou €xouv BiatuTrwBel Kal Toug AGYoug yia Toug oTroioug dev
€xel Bpel aKOPA TNV AVTATTGKPION TTou Ba £TTPETTE.

TN ouvéxela Trapoudidgovtal ol TPOTACEIG yia TNV UAoTroinan evog Tpoypdapparog Internal

Marketing KkevipoTroinong OTeEyaoTIKWv Saveiwv To OToio §eKIvael pe Tov OpIOHG TOU
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0pAPATog, TNG ATTOCTOANG, TWV CTOXWV KAl TNG TTPOG UAOTTOINGN OTPATNYIKAG YIa TNV £TTITEUEN
Twv o1éxwv NG Kevrpotroinong.

Q¢ TeAATNg opifeTal 0 «ECWTEPIKGG TEAATNRG» BnA. AAoi oI guTTAekduEVOl We TN XOpPriynon
OTEYAOTIKWY OAVEIWV Kai ETTIXEIPEITAI N TUNUATOTTOINGNA Toug KaTtd opdadeg, Tapoucidloviag Ta
OQEAN TTOU Ba ATTOKOMICOUV KAl TOUG AOYOUG YIO TOUG OTTOIoUG evOEXOUEVWCE Ba TTpoRAAAOUV
avTidpdoelq.

Katd 1o oxediaoud tou Internal Marketing piyparog, egetaleral Twg eivar duvatdv n Tpdmela
va epappooel Tig idieg marketing otparnyikég, TeioTikéG peBEdoUG emTIKOIVWVIAS KAl pyaAeia
TTOU XPNCIKMOTToIoUVTAl YIa Ta TTPoidvTa Kal TIG UTINPEeaieg NG eCWTEPIKNG ayopds (eSwTepikO
marketing) kal Toug e§WTEPIKOUG TTEAGTEG OHOCIWG KAl OTOUG ECWTEPIKOUG TTEAATEG BNA. TOUG
ENTTAEKONEVOUG HE T CTEYAOTIKA dAvElQ.

EiSikdTepa, TTapoucidfovial TPOTACEIS Yia TO OXeQIAOUO TwV ETTIHEPOUG CUCTATIKWV TOU
Internal Marketing uiydatog, 1o oTroio amoteAgital amd T0 TrPoidv/epyacia (Product), Tn
TigR/kéaTog eukaipiag (Price), Tnv Tpowlnon/emkoivwvia (Promotion), Ta kavaAia diavourig/
avtaAayric TAnpoedpnaong (Place) kai eTTAéoV T «QUOIKA papTupia»/Physical evidence, Tig

diadikaoieg (Process) kal Toug avBpwroug (People).

TéNo¢ TrapouciadovTal TTPOTACEIS YIa TOUG TPOTTOUG TTaPAKOAOUBNOEWS TWV ATTOTEAECHATWY

amé TNV UAoTroinon Tou Trpoypapparog Internal Marketing.
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KED®AAAIO 1.

EZEAIZH KAI MAPOYZIAXH THZ ALPHA BANK

H Alpha Bank 10puBnke 10 1879 amd Ttov lwavvn @. KwotétouAo, 6tav dnuiolpynoe wia
HIKpr euTrOpIKn etmixeipnon otnv KaAapdra. To 1918 1o tpamelikd TuAua Tou oikou "l. ®.

KwoTtotroUAou" petovopdornke oe "Tpdmeda KaAapwy'

To 1924 n £dpa NG petapepBnke otnv ABriva, kai n Tpdmeda ovoudobnke "Tpdmela

EANvIkAg Eptropikng Miotewg".

To 1947 n emwvupia dAage oe "Tpdamela Eptmopikng lMictews", apyérepa, 10 1972 o¢

"Tpateda NioTewd" kar T€Aog 1o MdpTio Tou 1994 ce Alpha Tpdrtrela IMNioTewc.

H Tpamela yvwpioe peyaAn avdmiugn Tig teAeutaieg dekaetieg. Mépa amd v Tpoopopd
QTTAWV TPATTEQIKWY UTTNPECIWV KAl TTPoidvTwy, e€eAixBnke ot évav oAokAnpwpuévo OpuiAo

TTAPOXNAS OIKOVOUIKWY UTTNPECIWV.

To 1999 payuarotroirinke n e§ayopd Tou 51% TWwv peToxwy NG lovikig Tpatédng

Ing 11 AmpiAiou 2000 eykpiBnke n ouyxwveuon Tng lovikig Tpamedng pe amoppdenon amo

Vv Alpha Tpdrmreda MNioTewg.

H véa dieupupévn Tpdeda TTou TTPOEKUYE aTTO TNV cuyxwveuon ovopadetal Alpha Bank.

YAuepa, n Alpha Bank eival n deltepn oe péyeBog eptropikn Tpameda otnv EAAGSa, n mpwrn

1BIWTIKA Kai Arav n Etrionun Tpdmeda twv OAupmmakwy Aywvwy AGHNA 2004.

O1 BpacTnpeiéTNTEG NG KAAUTITOUV OAGKANPO TO @QACHA TWV OIKOVOUIKWY UTIMPEGIWV.
Avayvwpiletal wg TPWTOTOPOG OTNV EI0AYWYH VEWV TPOIGVTWY, OTTWG yia Tapadelypa 1o
home banking pe 10 Alphaphone yia TpaTreIkéG UTTNPETIEG We To TRAEPwVO, To Alphaline yia

TpatedikéG  CUVAAAQYEG pE TOV TTpOCwWTTIkG utroAoyiotd, 7o Alpha Web Banking .yia
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TpamedikEG ouvalayég pécw Internet kai 1o Alpha Bank m-Banking yia tpamelikéc

OUVAAAQYEG HECW KIVNTOU THAEPWVOU.

AvaTTiooEl eioNg TIG UTINPECIEG TNG Kal OTOV Topéa NG vautiAiag kai Snuioupyel véoug

TToAUdIACTATOUG AOYapIaopoUg KaTaBEcewy Kal oUyXpovoug AoyaplacuoUsg XopnyroEwy.

Me 1i¢ etaipieg Tou OpiAou Tng KAAUTITEl TO OUVOAO TOU XPRHATOOIKOVOWIKOU TOMEQ,
TTApEXOVTAS OAOKANPWHEVES uTTnpeaieg, dTTwg:

+ XPNHATOOIKOVOUIKWY UTTNPECIWY, pe TNV Alpha Alaxeipicewg ApoiBaiwv KepaAaiwy,
nv Alpha Finance, tnv Alpha Finance U.S, Tnv Alpha Asset Management kai v
Avarrtuglakn Aiaxeipicewg Eupwtraikwv MNpoypappdrwv @ecoaliag kal Z1epedq
EAGBog

. xpnuatodorikég, ue Tig eTaipieg Alpha Leasing kai ABC Factors

+ emevdUoeEwWV WE, TNV Alpha Ventures kai Tnv 1ovIK] ZUPPETOXWY

+  TTQPOYXN¢ UTTNPECIWY HE TNV lcap .

<+ aoaiicswyv We TNV Alpha AcpaAioTikn kai Tnv Alpha MecoiTikry Aco@aAicewv

+ KTNHaTIKEG KE TNV Alpha AoTikd AkivnTa

+ Eevodoyelakég pe Tnv loviki Zevodoyeiakai ETixeliprioeig.

To 6papa
Na eigacTte n eAAnVIKA Tpdmreda eupwTTdikwy TPOdIAYPAPWV.
H amrooToAR

H Alpha Bank eivai n mpwtn 181wtk Tpameda otnv EAAGSA, n otmoia PEow TNg cuvexoug
gyprRyopong kai agiomoinong NG ETIXEIPNHUATIKAG vonuoouvng TpooTrabel va dnuioupynael,
va avayvwpioel Kal va eEUTTNPETACE TOUG TOHEIG eKEivoug TG ayopdg TTou eival oe B€on va
e€uTrnpeTrioel e To BEATIOTO Buvard TPOTTO KAl PE CUVETTEIQ avAAoyn Twv EMBEZIOTATWY TNG.
‘Exoupe BECUEUTEl VO TTAPEXOUNE EEATOUIKEUPEVEG TPATTECIKEG UTTNPETIES Ol OTTOiEC EKTEIVOVTAI

mépa amd Tig TPoadoKiEg TWV TTEAATWV KAG, avaTrTUiagoovTag ITXUPEG Kal HaxpotrpbBeopes
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oxéoelg padi toug. Aeopeudpacte va amodwooupe uywnAn afia OTOug PETEXOUC Hag.
AlaTnpolue £va TTOAU EUTIEIPO KAl KATAPTIOUEVO TTPOCWTTIKG KAl TTAPEXOUHE éva EPYACIOKO

TePIBAAAOV TTOU UTTOCTNPRICEI KAt OAOKANPWVE! HE apTIOTNTA TIG TTAPEXOUEVEG UTTNPEGIEC HOG
O okotmdg

YywnAou emirédou utrnpegieg.

MpwrtoTtropia orta Tpoidvra.
O1 agigg

MoiétnTa oTNV €pyaaia.
MNoiéTnNTa OTNV ETTIKOIVWVIA.

Atlokparia. HBog. AnuioupyikéTnra.

To 6papa, o 6KOTTOC, o1 agicg.

O avBpwtrog kal o oefacuésg Twv avBpwTtrivwy afiwyv, aroteAolv amrdAuTn TPOTEPQISTATA
yia v Tpdmeda. Magi pe tnv amodoTtikr) BIaxeipion TWV OIKOVOUIKWY TTOpWV Kal Tov
EKOUYXPOVIOUO TWwv TEXVOAOYIKWV péowv, armroteAolv Tov obnyd kdBe cuvaAiaynig n
gmIKoIVWViag PeTagl pag, pe meAdreg, pe petdyoug. Or Tpeig auTtoi TTapdyovieg eival n Baon

¢ emiTuxiag NG Tpamédng.

10 gUyxpovo TrepifdAlov oTo otroio dpactnpiotroieital, n Alpha Bank amodidel 18iaitepn
TTPOCOXN Kal onuacia oto avBpwivo duvapikd tng. Xpeidleral kal avadnrtd agiGAoyoug Kal
duvapikoU¢ avBpwTToug He IKavaTINTEG, YVWOEIG Kal dnuioupyikdTnTa ol OTroiol va

avrihauBdvovrar 611 n Tp6oddg TG JIaceaAIel Kal TN BIKF) TOUG ETTAYYEAUATIKY ETTITUXI.

H nBikry Bdon otnv otmoia otnpiferal n Tpdmeda, ival n aKEQAIGTNTA TOU XOAPAKTAPA KAl N
QVTIKEIMEVIKOTATA TTou TTPETEl va B1aBéTel kaBe péhog Tou MpoowTrikou Tou OpiAou og kABe
mepiTTwan. Autd Ta atoixeia dnpioupyolv To amapaitTo KAiWa eptmioToalvng HETAgu Hag,
aAd kai kTifouv Tnv afomaortia g Tpamédng kai Tou Opihou Tng atnv EAAGSa kai aro

eEwTEPIKG. H Buvardrnta Tou TTapéxeTal aTov kabe auvepydrn va EVEPYEI HE aKkepaIdTNTA KAl

8



MBA EXECUTIVE 2003-05

INTERNAL MARKETING KENTPOIOIHEHS STEFAZTIKQN AANEION ALPHA BANK
KAPABIANAZH I. MAPIA

QVTIKEINEVIKOTNTA, OTNPICel TNV eTTayYEAUATIK Tou avegapTnoia kal eZac@alilel TRy uwnAn

TTOI6TNTA TTOU PAG XapaKTNPIZEL..

To TpoowTTkG avTiTpoowTelel Ty coal face Tou corporate brand. Zuvavrdrai, xaipeTiler kau
gguTTnpeTel TOUuG TEAATEG pE BlagopeTikoUg TpdTToUG, SiaTpoowtrikg, on line, péow
TNAe@wvoU KATT. Oi OX£CEIG HE TOUG TTEAGTEG eCapTWvTal ammd TIG OTACEIG KAl TNV TTOTOTNTA
Toug. O1 meAdreg avramodidouv xrifoviag pakpoxpdvia axéon motétnTag Pe v Tpamela.
To xrioio pakpoxpéviag oxeong eival éva ouvexég Béua, a@eoU To va QTTOKTACEIS VEOUC
TTEAATEG €ivai IO darravnpd atrd Tov EUTTNPETEIG KAl va dIATNPEiG Toug UPIoTAREVOUGS. Ta TN
KIVNTOTTOINGCN TOU TTPOCWTIIKOU €ival ATrapaitnTn n €miKoIVwvia opifovTiwg Kal KaBéTwg ot
6Aa 1a emimeda NG lepapxiag. Autn n diadikagia emikoivwviag Ba TTpétret va TepIAQUBAve
NV €TAIpIKR aTOOTOAR, TN QIAocoia Kal Tig agieg (core values). Alaocgahifoviag 6T dAo 10
mpoowTnikd gival evANEPO yIa TNV amoaToAn Tng Tpatelag yivovTal EekdBapol of atdyol Tou
opyaviouou Kal oI TTpeTePaISTNTEG KAl £TC1 atropelyovTal ol SIaudyes HECQ GTOV Cpyaviouo.
H eoTiaon otnv avdmtuén ptropei va BonBroel va avatmtugouv 1a TaAéVTa Kal YVWOEIG TTOU
amaiTouvial. TEAOG, N OIKovouiky avtapolf Toug péoa amd TTakETa PIcBwy KaBwg Kal n
avayvwpion yia TNV atouiky 1 CUAAOYIKA  Ouveigogopd TOUG OTnV  UAOTToinon Tng
ETTIXEIPNOIAKAS OTPATNYIKAG onyaivel 611 6Aol oI 3 TTapdyovieg UTropolv va douAéyouv cav

Hia ouverrn evétnTa.

To 1patreliko mepIBAAAOV

To Ttpameldikd TepIBAAAoV Ta TeEAeuTaia xpovia éxel aAAagel. Or kUpleg TaoElg OTn OieBvN
TpaTredikf ayopd kal Kat' eméktaan ato EAANVIKS TpaTredikd ouaTtnua givai:

= AU&non Tou avtaywviguoU HeTagu Twv TPpaTTEWV aAAd KAl TWV TPATTECWY GAAWY KPATWY.

= Tuyxwveloeig Kat e§ayopég HPETall XpNUATOTIIATWTIKWY IBPUUATWY.

i

ETéKTacn Twv TPATTEJUV O€ VEA XPNHATOOIKOVOUIKG TTPoidvTa Kl QOQAAEIES.
= KaivoTopie¢ g€ XpNUATOTTICTWTIKA TTPoiovTa.

AMayéc oTig HeBABOUG SIavoprg TwWV TTPOIOVTWV.

{
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MeAaTokevTpikh avTiAnyn.

Paydaia e€€Aign Tng TeXvoAoyiag.

MeAATEG TTIO ATTAITNTIKOI KAl TTI0 EVNHUEPWEVOL.
Meiwon Twv emiToKiWy.

Meplopioudg Twv TEPIBWPIiwyY KEPDOUG.

AvdAuon SWOT tng ALPHA BANK

loxupég Baoceig avamTugng

Topeig ouvexoug BeAtiwong

loxupr eTaipikr} TautdTNTA - loXUuPd dvoua Kal
ETAIPIKG ORla

Eupeia reAaTeiakn faon, Mot otov OuiAo

Exrevég Kal QTTOTEAECHATIKS AikTuo
KataotnuAatwy,  OTEAEXWWEVO  WE  EUTTEIRO
TPOCWTTIKS

KartapTiouévo kal ikavé avBpwivo duvapikd ot
6Aeg T RBabuideg 1epapyiag.

Alg@opotroinuévn  TTPOGCEYYICH  AvVAyKWY  Kal
ECeidikeupévol  YmeuBuvol  TMeAareiag, ava
Katnyopia TeAaTWV.

Kaivotopia otnv gicaywyr VEwV TTPoiGvVTWV.
NpwTotropia a1 XpPrion TeXvoAoyiag kai otnv
€10aywyn VEWV TEXVOAOYIWV

EUpog eVaANAKTIKWV BIKTUWV.
MpocappoaTIKOTNTA KAl EVEAIGIA OTIG EKACTOTE
peTaBaAAGpEveEG GUVBRKES TNG ayopds

AgiotrioTia, dlapdveia kai TTEIBapXnuUEVN TTOAITIKA

avamtuéng

MeAarokevTpikn avriAnyn
Kal vooTpoTTia TTwAnTou

ammd dAoug

Emiuepiouédg kai
TTapaKoAOUBNon oTeXWVY

ava TTwAnT

MoldTNTa TTANPOPOPIWY Kal

YVWOn CUUTTEPIQPORAC

AiocAdynon emidocewy
TTRPOCWTITIKOU Kal TTapoxn

KIVHTpWV

Zuvroviopuég ora BikTua
TWAACEWV Ot £TTiTTed0

Ouihlou

10
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=  'EpTmeipn, oTaBEPn, ICXUPH KAl ATTOTEAECHATIKNA = [oidtTa e§utrnpétnong —

dioiknon TaxurtnTa diekepaiwong

Eukaipieg ATtreiAég

= Aglomoinon Tou avriktutrou amd T xopnyia Twv | = Tlapartetauévn diatripnon Tou

OAupTiakwyv Aywvwyv ABriva 2004 UYoug Twv eTToKiwyY o€
= Afioroinon Tng TeAQTEIOKNS BAONG TWV 181WTWV XaunAd emritreda

= Aicioduon otnv TeAaTEia UYPNAWY el00dNPATWY

= Avamrtugn elpwaoTou Kal Kepdopopou = EmBeTIKES KIVAGEIG aTTd TNV

, . aviaywvioud eite yia
XAPTOPUAQKIOU EKHETAANEUONEVOI TRV \ H Y

atrokKTnon Kepidiou ayopdg eite

aTmmeAEUBEPWON TNG KATAVAAWTIKAG THOTEWS Kal TNV LE EayOpEC

avdarrTugn TNG OTEYAOTIKNG TIOTEWG

, . = o :
= EkpetdAeuon Twv duvatoTATwy avdamTugng tng AV ISOHGRESIGIATeOId

KQi OTIG TIHEG
gAANVIKT XPNHATOOIKOVORIKAG ayopdg

11
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KE®AAAIO 2:

NAPOYZIAZH TOY TOMEA ITEIMAZTIKHX NIZTEQX

O Ttopéag TNG OTEYAOTIKIG TTOTEWG TTAPOUCIACE TAXEIQ ETTEKTACN APXAG YEVOUEVNG ATTd TO
¢1o¢ 1999, kal e§akoAouBei va aufdverar ue puBuoug Tng Tagewg Tou 25% Kkal avapéveral va
TTapaueivel o id1og Kai yia Ta eTTOPEVA €T, evw T UTTAOITTA OTEYACTIKWY daveiwy, olu@wva
ye Ta otoixeia ng TTE, Adn gemepvouv ta 30 dig Eupw. Oi rapdyovreg mou emnpeddouv 10
TOMEQ TNG OTEYACTIKAG TTIOTEWG AVAAUOVTAl WG KATWTEPW:

= AVTaywviopog: ZTov Topéa kuplapxouv ol 5 peyaAutepeg TpdTmedeg 01 OTIOIEG OTO

OUVOAG Toug avTiTrpoowTreUouv TTooooTd NG Tagewg Tou 70%.

E§EAIEn Mep1Siwv Twv 5 MeyaAdrepwy Tpamelwv

80,00% - R
70,00% By <
60,00% J 10,50%
50,00% @ 13,10%
40,00%
30,00% -__A___'
R | 2neo
» 15,000/0

0,00% -
MEPIAIO ATOPAZ 2003 MEPAIO ATOPAX 2004 (E)
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KAPAGANAZH I. MAPIA

O avwrépw Tivakag Tapouciddel Ta UTTOAOITA TwWV CTEYACSTIKWY Saveiwv Kabwg kail Ta

avricToixa Wepidia ayopds Twv ev Adyw Tpamedwy Ta €tn 2003 kai 2004 . O aviaywviopdg
HETAGU Twv Tpamefwv Ba ouvexioer va evieivetar pe otéxo TNV augnon Twv utroAoiTwyv
oTeyaoTiKwy daveiwv kat 8a e0TIACTEI Kupiwg GTNV TTPOCEPOoPA:

*  QVTayWVIOTIKWYV ETTITOKIWY KAl €UVOIKNAG TIMOAOYACEWS WG TPOG  TIC  AOITTEG
CuveTTayOUEVES BATTAVEG,

»  TTPOIGVIWV TTOU TrapEXouv eueAifia amoTTANpwurg Kal TpOTTO EEUTTNPETACEWS TOU
baveiou ta otoia aTOBAETTOUV OTNV TTPOCTACIA TOU OIKOYEVEIAKOU TTPOoUTTOAOYIOHOU
arrd evdexdpevn augnon Twv emToKiwv Kal T duvardtnta Tpocapuoyng Tou daveiou
aTa TpEXOVTA £1000rUATA TOU VOIKOKUPIOU.

» Eoriaon otnv mapoxr uwnAAg TToIdTNTAG UTTNPECIWV EGUTTNPETHOEWS TOU TTEAGTN 1600
o6oov agopd TIG amaitoupeveg Siadikaaieg TTpIv Tnv exTapiceuon tou daveiou, 600 Kai TIg

HETA TNV eKTAWiEUCN TTAPEXOUEVEG UTINPETIES.

» EEENEN emiTokiwv: Ta TteAeutaia €11, of OleBVeEiG OIKOVOUIKEG OUYKUpIEG Kal O
avTaywviopog TTou éxel avaTrTuxBei peTagu Twv Tpamedwy EXEl CUMPBAAAEI OTN Heiwaon Twy
EMITOKIWV OTEYAOTIKWY Saveiwv Og IGTOPIKA XApnAd emimeda otnv eAANVIKA ayopd Kai
drnuioUpynoe KatdAANAeg GuVBAKeg yia TNV adgnan Tng Zntnang otV ayopd Twv aKiviTwy
EVW) OUVEXIZEl va ASITOUPYET WG HOXAGG OTNV ETTEKTACT TNG OTEYACTIKNAG TIOTEWS.

EZ£AIZn STITOKI WV Kal TWV UTIOA OiTTWV OTEYAOTIKWY dav eiwv
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17 b S ---"'frrr—coAca:o
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KAPASANAZH I. MAPIA

MNa ta edpeva €1 OTO PETWTTO TWV EMITOKIWV ETTIKPATEl ABeBAIOTNTA WG TTPOC TNV
EGENIEN TOUG KaBWG Ta BACIKA OIKOVOHIKA CTOIXEID ouvnyopolv 8T 0 TITWTIKAG KUKAOC
TWV ETTITOKIWV EXEl O NEYAAO BaBud oAokANPwBEL.

Avapevetal pia TpoodeuTikn algnaon Twv emiTokiwy, N otmoia exTiudrar &11 B8a eTnPedoEl
Kupiwg T ¢Rtnon vewv daveiwv kal TNV egumrnpétnon ugioTapévwy daveiwv e
Kupaivopevo emitokio, kpivetal 61 dev Ba eivalr 1600 uwnAl worte va duoxepdvel Tnv
OUAAR ATTOTTANPWHN TWv daveiwy.

T€Aog, 10 UWog Tou eTmiToKiou Ba ouvexicel va atmoTeAel Eva onuavTtikd KPITAPIo - aAAd
ox1 10 povadikd - otnv avalAtnon Tng kaAurtepng Auong davelodotrhoews. BéRaia n
guvexi{dpevn avodog TnNg TiuAG Tou TTETpeAaiou exkTiudral 611 B8a yeTabEael yia apyoTepa

TNV avauevouevn améeacn tng EKT yia pikpr) dvodo Tou gtmiTokiou.

H Mapartetapévn v@eon Tou Xpnpartiornpiouv Agiwv ABnvwyv n omoia wenoe Toug
KQTavaAWwTéG o€ emevlUOoeIg TTEPICCOTEPO PAKPOTTPEBECUOU XApaKTpa Kal PIKPATEPOU
piokou, 6TTwg ol ETTEVOUCEIG TWV AKIVHTWV.

H ayopd tng oTéyng, Ot TTaykdopio eTmitredo eival dia ayopd tng omoiag n agia g
aTroTINATAl Kal TTApaAANAIZETal TTOAAEG POPEG KAl WG XPNHATICTAPIO.

H ouoiaaTikr} Sia@opd HE TO TTPAYHATIKG XPNHATIOTHAPIO €ival 0TI N Ayopd TWV AKIVATWY
eival apkeTd Mo ag@aAng Kal xwpig BpaxutrpoBeopeg diakupdvoelg, kaBwg etriong o1 pia
Aavodo¢ TOU «XPNHATIoTNPIoU TWwV aKIVATWVY», OUuvrBwg £PXETAl WETA amod Wia TTwon
Xpnuanotpiou agilv TNg autrg XWpag. AvTioToiXn KATACTAON TTAPOUCIAOTNKE KAl OTnv

EAAGOa.

H Mopeia Twv TIHWV TwV AKIVATWY Ta TEAEUTaia Xpévia ATav augnrikn, ISIATEPWG To
XpOvVIK6  Bigotnua  Tou  Biavioupe &V OWEl  TwV  ETTIKEIHEVWY  QOPOAOYIKWY
peTappuBpioewy. O1 TTPOOTITIKEG €EEAIENG TWV TIHWV TwV akiviTwy otnv EAAGda ta

Tpooexr €, dlagopotroiolvial avdAoya e TNV Karnyopia akiviTwy. EiBikétepa ‘omig
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KAPAGANAZH I. MAPIA

TIMEG TWV KATOIKIWV EU@avifovTal oTaBEPOTTOINTIKEG TACEIG. T EPTIOPIKA OKIVRTA TTOU
TEPIAQUBAVOUV YpaQEia, EUTTOPIKA KATACTANATA N TACN TTou diagaiveral agopd Tov
£50PBOAOYIOHO TWV TIMWV APXIKA HE EVOEXOUEVO EUPAVIONG TITWTIKAG TAONG O OPIOUEVES
TTEPIOXEG.

O Topéag Tou Toupiopou avapéveral 6T Ba diadpapartioel onuavtiké poAo Kal avapéveral
611 8a TTapoucIAoouV AUgnon KaTapxnVv of TIHEG TwWV TTAPABEPICTIKWY KATOIKIWY Adyw TNG
8pacTNPIOTTOINCNG OE AUTOV HEYAAWY KATAOKEUQOTIKWY OMiAWY WE aveTrTuyuéva SikTua
TTWANCEWY OTO €EWTEPIKG KAl dnuioupyei BAcipeg eAmideg 6T GTa £mopEva xpovia 8a
apxigouv va gpgavifovral otadiakd kai Evor ayopaocTég

2 0Ao 10 BuTIKG KOOUO, Ta aKivnTa TAPOUSIAZOVTAl WS ACPAARG TOTTOBETNAN XPNHATWY,
TWV omoiwyv n amédoon egaptdral amd TOAEG TTapapéTpoug. H HETABOAR Twv TIHWV TWV
akiviTwy oTnv EAAGda 0driynoe og augnon Tou TTAoUTOU TTOU BIaKPATOUV TA VOIKOKUPIA,
KaBwg Ta akivnta amoteAoUV T0 HEYAAUTEPO HEPOG TWV TTEPIOUCIAKWY OTOIXEIWV TOUG.
EmmmAoyv, yia Tnv EAAGDSa 18iaitepa, eTTeIdr) To TT0000TO 1810KATOIKNONG Eival UYPNAG
(Trpooeyyilel 10 80%), ol HETABOAEG OTIG TIHEG TWV KATOIKIWY ETTNPEAJOUV CNUAVTIKA TN
yEVIKOTEPN TTopEia TNG oikovopiag. H {iTnon eival kaBopioTikGg TTapdywy yia Tnv agia, ek
TTaparAAAou PE GAAEG TTaPAPETPOUG OTTWG Eival TO eTTITTEGO KATACKEUNG, N TTAAQIGTNTA, N

OIKIOTIKF] QVATITUEN CUYKEKPIPEVWV TTEPIOXWV K.Q.

Alap6plyon TIEPIOUTIAKWY OTOIXEiWV
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B Amoptyw B poma Peumrasngiapo B AFO anoBELOTOC KITCKILY

o @eopiké TTAQIGIO: ZT0 TTAQICIA TOU «AVOIYHATOG» TWV CUVOPWY PETAGU TWV KPATWY -

peAWV Tng Eupwmaikig Evwoewg kai g €AeuBepng BIaKIVAOEWG TTOAITWV ~Kai
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KEQaAaiwv, avapéveral n oAOKAPWON Twv KAVOVIOTIKWV odnyiwv, ol otoie¢ Ba
OTOXEUOUV OTNV EVOPUOVION TWV KPATIKWY BECUIKWY TTAQICIWV Kal OTO TOpEQ TN
OTEYAOTIKAG TTIOTEWG.

Emiong mpémer va 8oBei 18iaitepn onuacia otn dpacTtnpioToinon TwWV EVWOEWY
KATavVaAWTWV yia TNV TTPpooTacia auTwv amé KataxpnoTtikoUs 6poug CUPBACEWV
OTEYQOTIKWY Oaveiwv Kai OXETIKWY XPEWOEWV, KaBWw¢ TO TeAeutaio BidaTtnua

TTANBaivouv oI aywyEg TTEAQTWY KaTd TwV Tpatredwy.

o O1 emkeiyeveg alAayég Tou @QOpoAoyikoU KaBESTWTOG KABWC N eKTETAPEVN
POpoOACYia OTNV OTToId UTTGKEIVTAI TA AKivNTa, €XEl ETTITTTWOEIS METAEU AAAWvV, oTnv
Karavopr Twyv eTTEVBUTIKWY TTOPWY KAl TNV EUPUBHIa TG KTNHATAYOPAS ZUYKEKPIKEVO
avagépetai n avauevouevn €mBoAn Tou A ota akivnta, n avaTTPOCAPHOYH TWV
a@opoAOYNTWY OpiWwV yia TNV ayopd TTPWTNG KATOIKIAG, TWV CUVTEAECTWV TOU GOPOU
heTaBiBaong, kaBwg Kal oI QVOUEVOUEVESG WETARBOAEG OTO CUCTRHA TTOU apopd Tnv
EKTITWON TWV TOKWV TWV OTEYAOTIKWYV daveiwv yia ayopd Tpwing kartokkiag. Ta
avwTépw eival onuavTikol TTAapdueTpol TTou Ba eTnpedoouv  BeTiKG TNV TTopeia TG
ZteyacoTikAg Miotng kal 8a avriotaBuicouv pia evdexSuevn augnon Tou TTapeuRarikou
gmitokiou NG Eupwtaikhg KevipikAg Tpdmedag e OuvéTela TRV augnon Twv
ETITOKIWY TWV OTEYAcoTIKWY daveiwv, n otoia 8a odnyoloe ot peiwon 1 ¢ATON TwWV

Z1eyaoTikWy Aaveiwv dpa kai peiwan Tng oikodopIKrig 5paoTtnpIdTnTag.

e O Ymepdaveiopodg dmou olpewva Pe OXETIKY £peuva Tng Tpamedag tng EAAGdog
emBeRaiwveral 6T 10 48,8% Twv VOIKOKUPIWY Bev EiXe OPEIA aTTO Kavevog eidoug
BAvelo, eV T0 79,4% Tou UTTOAOITTOU TOU Baveiwv QvTIOTOIXEl OE VOIKOKUPIA [E ETATIO
£1068nNua dvw Twv Eupw 15.000 Eidikd yia Tov utrepdavelopud onueivetal 1t autag
TEPIOPIfETAl OE OUYKEKPIMEVOUG BUAQKEG OPICUEVWY KATNYOPIWV Kai Of Kapia
mepimTwong &ev agopd 1o GUVOAiKG Bdaveiopd TnNG €AANVIKAG OIKOYEVEIQG TTOU

Bpioketal oe GUVTPITITIKA XapunAdTepa etrimeda até Ta avriaroixa 1ng Eupwlwvng.
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AaveIaKES UTTOX PEWOEIS VOIKOKUPIWY 0 XwpPes TS Zwvne
TOU £Upw (% AEN)

oMo
ITakia

g
2
5
k=3

Bich 10
Iqnaaa
[al 3% . 14]

Feppawio

Noproyekia

Eidika ortn oteyaoTikn TrioTn, Tapd TG HEYAAEG aufoeig TTou onuelwdnkav Ta
Teheutaia TEVTE £Tn, N OUVOAIKN XpEéwan avTioToixei pévo aoto 20%Ttou AEMM 1ng
xwpag, 6tav 1o avrioToixo TmoocooTtd otnv Eupwiraik Evwon gemepvd 10 50%, evw
oe Kamoleg Xwpeg émwg cupBaivel oto Hvwpévo Baciieio utrepBaivel 10 100% ToU

AET.

e Taoeig NeAaTtwv: H o1d0N KAl CUUTTEPIPOPA TWV TTEAQTWV/IBIWTWY aTTEVAVTI OTO

Tpatedixé cuoTnua Kal €181KA yia Ta OTEYAoTIKA dAvela xapaktnpiletal kupiwg are:

»  peiwpévn moToTNTA Tou TTEAATN TTPOo¢ pia Tpatmela

*  TIEPIOPICHEVOG XPOVOG YIa TIG OuvaAAayEg Tou We TNV Tpdrmreda, PE CUVETTEIQ TNV
augnuévn amaitnon yia TaxuTnTa Kal EukoAia oTnv eEUTTNPETNOT TOU,

= peiwpévn avriAnyn Twv TTPOIOVTIKWY SIa@opwy TToU TTPOCYPEPOVTAl ATTO TIG
Tpameleg,

»  auénuéveg TTpoodokieg avTaTTOKPICEWSG TNG TPATE(ag OTIG EKACTOTE AVAYKEG/
emBupiec Tou, amaitnon yia uynAoU emTESOU TTAPEXOUEVEG UTINPECIEG Kal
apoxr; 61agavng Kai GUYKPIoIUNG TTANpo@dpnong wg TTPog ToUG Gpoug Kal Tig

TTPOUTTOBETEIG XOPNYAOEWS Twy daveiwv
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* qugnuéevn emBupia yia eEATOUIKEUON TWV UTTNPECIWV TTPOG TIG AVAYKES TOU
*» augnuévn euaicBnoia yia T10 KbOCTOG TpATE(IKOU OaveEICPOU (ETITOKIO Kal

AgIToupyikéG daTrdveg).

H ouuTtrepigpopad Kal n otdon Tou TTEAATN £xet dN eTnpeacTei amd 10 B6puURo TTou £XEI
TTPOKANBET Pe BEPA TNV TIHOAOGYNON TWV OTEYACTIKWY daveiwv Kal xapaktnpifetal atro
au@ICBATNON WG TTPOG TO «EUAOYOV TOU KOOTOUGY.

MNa ta smwopeva £tn avapévetal 11 0 MEAATNG Ba CUVEXICEI va eEVNHEPWVETAI YIQ TIG
evaAAakTIKEG OuvaTOTNTEG TTOU TOU TTPOC@EpovTal ammd To Tpamedikd cuaTnpa Kai
TEANIKWC Ba €mIAéyel TNV TPATTECQ TTOU TOU TTAPEXEl KAAUTEPEG uTTNpeoieg, agiomoT
BIATTPOCWTTIKN ETTAPA HE TOUG AEITOUpPYOUG Twv KataaTnudtwy Kal TTArpn, CUyKpioiun

Kal atroAUTWS diagavn TAnpoedpnon
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KE®AAAIO :3

YOIZTAMENH KATAZTAZH ZTEFAZTIKQN AANEIQN

To 'Epyo «[lpwTelg 21»
H Alpha Bank mrpoxwpnoe amé 1o 1999 £wg 10 2003 og Aeitoupyikd Avaoxediaopd, Pe 10
€pyo 10 OTTOi0 OVOUACTNKE «[pwTelg 21». To Epyo «MpwTelg 21», oTOXEUE:
1. 210 péyioTo BaBpd IKAVOTTOINCEWG TWV AVAYKWY TOU TTEAATN, O OTT0I0G ETTITUYXAVETAI [IE:
v Evioxuon kal BeAtiwon Tng BIAXEIPICEWG TWV OXECEWV LE TOV TTEAATN.
v AvaBdBuion kal upnAou emITTEdOU UTTNPECIEG EGUTTNPETACEWS TOU TTEAATN.

v TpocavatoAicud OTIG TTWANOEIG.

2. £1n dnuioupyia TIoTOU TTEAATN, N OTTOIQ ETTITUYXAVETAI UE:
v AvAamTugn euTTiaTooUvng Kal KAANIEPYEIQ HOKPOXPOVIAS OXECEWC.
v' Karavénon Kal IKavoTroinon Twv avaykwy Tou TTEAATn.
v TNwAnon 4 kal avw Tpoidviwy (cross selling), wote va peiwvetal OpacTikd n

mBeavoTnTa va oTpagei oe AAAn Tpameda.

3. Meiwon Tou AgIToupyikoU K6GTOUG, N OTT0IA ETTITUYXAVETAI HE:

Atropdkpuvon kai Tutrotroinon Twy diadikaciwv o1a Kévipa Karaotnudrwy.

Y/

\d

AZiotroinon Tng TEXVoAoyiag.

Evioxuon tng Xprioewg Twv EVAAAAKTIKWY SIKTUWV.

\U

Me Bdon Ta 6oa TpoéRAere To Epyo Mpwrelg 21 n KardoTaon OTOvV TOUED OTEYAOTIKIG

TioTEWG SIAUOPPWBNKE WG KATWTEPW:
Eicdx8nke n évvoia tou YmeuBuvou Mehateiag 18iwTWY, OUPQWvVA pe TNV oToid

opioTnkav eviég Twv Karaotnudtwy tng Tpatrédng GUYKEKPIUEVO! AEITOUPYOI o1 OTTolO!

19




MBA EXECUTIVE 2003-05

INTERNAL MARKETING KENTPOMMOIHZHS STEMASTIKQN AANEIQN ALPHA BANK

KAPAGANASH I. MAPIA

o,
..
*

gixav wg Kupia appodidTNTa TNV avaTmTugn OXECEWV WE TO TTEAATN Kal TRV TTWANGON
TTPOIGVTWY Kai UTINPECIWV.
AnuioupyiBnkav 8 Kévipa Karaotnudtwv avd yewypagikh TEQIQEPEIN Ta OTToia
KAAuTTav oxedov 10 oUvoAo Twv Kataotnudtwy tou Aiktlou. (2 omv ABrhva, 1 ot
@eooalovikn, 1 o Adpioa, 1 otn Mdrpa, 1 om KpAm, 1 om Pédo kai 1 om
Képkupa).

- Z1a Kevrpa Karaotnudtwv pe Bdon ta éoa mpoéBAeme 10 Epyo MNpwtelug 21 Ba
OIEVEPYEITO TO OUVOAO TWV UTTOCTNPIKTIKWY EVEPYEIWV TA OTTOid aTrauToUvTal yig TNV
TApadoon ToU TTPOIGVTOG TOU OTEYACTIKOU davEiou Tou TTEAATN, KABWG Kai Of WETA TNV

TTWANGCN TTapeXOUEVES UTTNPETIES

AeiToupyikég Auoxépeieg
Metd amd oxedov e€asth epappoyn Tou Epyou Mpwtelg 21 dev avTigeTwTTioTNKAv opicuéva

Béparta kai oTnNV TTopEia TTpoékuYav ol Katwi 1o Bacikég BUCAEITOUPYIEG:

OTTWG TTpoavagépBnke dev KAAUPBNKeE TO CUvoAo Twv KaraoTtnuatwv (Tepitou 10 %
TTAPEPEIVE EKTOG KAl CUVEXIOE va AeiToupyei autdvoua, KaBwg KpiBnke 6T n yEwypaikn
SiaoTTopd dev ETTETPETTE TNV OPAAN UTTOOTAPIEH TOUG atrd KEVTPIKI) UTTNpEadia 1T.X. vnoid
Aiyaiou). ATToTéAeCua auTou:

» ATav va un utrdpxel opoiopopgia arov TpoTro Asitoupyiag tou AiKTUoU

Twy Karaomnuarwy

MNapéT Baoel Tou Tpodiaypagwv Tou ‘Epyou Ba ETTPETTE 10 CUVOAC TWV UTTOOTNPIKTIKWY
EVEPVEIWV Ba TrpaypatoTroieital amd Ta Kévrpa Karaotnudrwy, £vioUuTolg OE OPIOHEVES
TEPITTTWOEIS ol AeiToupyoi Twv Karaotnudrwy eméAeyav va dievepyolv ol idieg uépog 10
OUVOAO TWV EPYACIWY TTPOKEILEVOU VA aVTATTOKPIBOUY OE QITAUATA TTEAATWY YIO TOXEEG
51adIkaoieg SIEKTTEPAIITEWS TOU OTEYACTIKOU Saveiou. ATTOTEAEOUA QUTOU:

» fArav va Snuioupyeitai ouyxuan, éAAenyn ouvioviopoU Kai OlEvEPYEIT

«BITAWY epyaaiwvy peraél Karaotnuarwy kai Kévipwy Karaornudarwv.
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= Va pnv UTTAPXEl OLOIOUOPQIa OTOV TPOTTO EEUTTNPETATEWC TOU TTEAQTN

<+ Ta ouotipata TPOANTITIKOU E€AEyXOU yia TNV QVTIUETWTTION TEPITTTWOEWY Trou Ba
HTTOpoUCAV va TTPOKAAECOUV AEITOUPYIKG Kal TIoTWTIKG Kivduvo otnv Tpdmela, sotiadav
Kupiwg ota Kévipa Kataotnudtwv kar Aiyotepo ota Karaotiuara (.X. o@AApara
cuvaAAaywv atrd Toug AeiToupyols Twv Kartaotnudtwy). ATTOTEAECUA auToU:

"1 N ETAPKNS QVTILETWITION AEITOUPYIKOU KQI TTIOTWTIKOU KivOUvou

< To peifov BEPA TNG HEIWOEWG TOU AEITOUPYIKOU KGOTOUG QVTILHETWTTIOTNKE ETTAPKWG YIA TIG
161 OUVONKEG, AAAG Oedopévng Tng TTApATETAPEVNS BIATNPACEWS TWY EMITOKIWY
XOPNYNOEWS o€ I0TOPIKA XaunAd ermieda, emeéBale TNV TEPAITEPW WeEiwon TOU.
AtroTéAeopua auTou:

v Ta TEQIBWPIA KEPOOUC TWV OTEYAOTIKWY OQVEIWY TTAPEUEIVAY OE OXETIKA

XAUNAG eTTITEda Kt ETPETTE va AVTILETWITIOTOUV queca

<+ AAAo éva onuavTiké Béua Trou TTpETTEl va avagepBei 611 Ta KataoTthApata ota TAdicia tou

Epyou [Mpwrelg Jdiathipnoav v autovopia Toug w¢ TIPoG TNV amdpaon
eykpicewc/amoppiyews aiTiparog oteyaaoTikou daveiou. ATTOTEAECUA QUTOU:

*  fTav va mapaueivel n avouoiouopgia orny EQapuoyn Eviaiag moTwriKNg

TTOAITIKAC  (amrégacn xopnynosws, Eykpian 1IBIAITEPWY  Opwv  Kai

mpoUTTOBéTEWY XOPNYNOEWS K.d.)

] InpavTiKA SUCAEITOUPYIT ETTIONG AVEKUYE Kai WG TTPOG TNV AgiToupyia peTagy Twv Kevipwy
KaraoTnudTwy Ta oTroia aTny Topeia Twv xpovwy Trapougiacav diagopoTroinpévo TpATTo
AEITOUPYIAC EVIOTE TTPOCUPUOCHEVO OTIG KATA TOTTOUG OUVBIKEG, 0T BUVapIKOTNTA TOUG OF
TTPOCWTTIKG Kal 0710 ¢opTo epyaaiag ou dexovrav amo 1a Katactmiuara. Amotéeoua

autou:
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* N avogolouop@ia  GTO  TPOTTO  AEITOUPYIOS  TWY  KEVIPIKWY
UTTOOTNPIKTIKWY UTINpEaiwy NS Tpamédng
X Téhog Tpémel va avagepBei 6T pe dlacTropd Twv £pyaciwv ot 8 Kévipa Karaotnudrwy
Kal oe Aoimda Karacmuara tou AiKtUou dnuioupyhABnkav emimmpéoBeteg SuoxEpEieg,
ETTIYPAPHATIKA QVAPEPCUKE TIG KATWB! : |
*  EAAaipn Guecou ouvroviopoU O€ evOEXOUEVES QAAQYEC TTOAITIKAC
* Mn ceuxepng aQueon avripetwimion peyaans auénoswg Tou Oykou
OTEYAOTIKWVY Oaveiwy
= Mn suxepric duvardtnia ouykévipwaong kai Sidxuongs 1ng mAnpogopiag
(a6 kar mpog 1a Karaoriuara, ta Kévipa Karaornudrwyv kai TEAOC

armrod Kai mpo¢ TovV TeAQTn)

ZnuavTikd BApaTa

MNapataUta agifel va TovioBei 611 ota TAdiolm NG €appoyng tou Epyou Mpwrelg 21
£MITEUXONKAV CNUAVTIKEG LETABOAEG OTOV TPOTTO AgiToupyiag Tng Tpatrédng, amapaitnieg yia
TNV TTPOCAPHOYH TNG OTIG UPICTANEVEG CUVBIKEG Kal £ylvav onuavTika Bripara ta otoia 8a
XprnoigotroinBolv w¢g €QAATApIO yia TNV WETEGEAIGR TNG OTIG HWEAAGVTIKEG TTPOKANCEIS.
EvOEIKTIKG AVOQEPOULE:

% Tnv €gEAEn Twv AciToupywv Twv KaraoTtnudtwv amo Tapadooiakoug TpaTTeCiKoug
(TTpookoAANuéVoUg Ot DIEKTTEPAIWTIKEG TTAPABOCIAKEG TPATTECIKEG EPYATIEG) OF TTWANTEG
TTPOIGVIWY KAl UTINPECIV Kal «TTPECREUTEG» TNG TPATTECNG ETTIPOPTICUEVOUG HE TNV
QvaTITUEn OXECEWV HE ToV TIEAATN. ZNUEIVOUE 0TI, yia va eloaxbei 6oo 10 duvardy o
opaAd n véa voortpotria emAéxBnkav pe 1Biaitepn Tpoooxr Aeitoupyoi véol oe nAikia Kal
dpTi elcaxBévreg atnv Tpdmeda oi otroiol déxTnkav pe 161aiTepo evBouoIaousd Ta VEQ TOUG

KaBrAkovTa.
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YAotroiBnke kar ouvexifel va e@apupoeTal eupU EXTTAIBEUTIKG TTPOYPAPNA  OTOUG
Y1reuBuvoug MNeAareiag [diwTwv TTPOKEIMEVOU va evOuvapwveTal n BeTIKA kal eviedelyuévn
otdon Kai ocuptepipopd Toug. [lapdAAnAa, emBaAAeTal oToug AlsuBuvréc  Kal
YrodiguBuvTég Twv KaTaoTnUATWY va CUPMETEXOUV OF CEMIVAPIA TTOU EVIOXUOUV TOV

TTPOCAVATOAICHG OTIG TTWANRCEIG Kal 0t BEpata xelpiopoU Twv YmeuBuvwy [MeAateiag

ISIWTWY W TTWANTEG.

O1 gpyalopevol ota Kévipa KartaotnudTtwyv TTou acxoAouvral pe Ta oTeyaoTikd ddveia
QTTEKTNCAV CNUAVTIKOTATN EUTTEIPIA XEIPIOHOU BUOKOAWV TTEPITITWOEWY (ONUEIWVOUNE 0TI
TQ OTEYAOTIKA Bavela BewpouvTal Kal gival ammd ta TTAEov dUOKOAQ xopnynTika Trpoiévra

AOYW NG TTOAUTTAOKATNTAG KAl HEYAANG TTEPITTITWOIOAOYIAG TTOU TTAPOUCIGlouy).

KaBwe¢ oe peydAo Tmoocoatd n ouvepyacia petagl Karaotnuatwv Kal  KEvipwv
KaraoTnudTtwy Acitoupynoe atroteAecpatikd, dnuioupynBnke BeTiki eutreipia, n oTroia
EMITPETTE! TNV TTIO OMAAN] PETABACN Ot VEO OXNAHA TTIO KEVTPOTIOINUEVO, WE TIG AIYOTEPEG

avTIoTAcEIC aTrd YEpoug Tou AlkTUou KataoTnudrwy.
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KE®AAAIO 4

LYNOITIKH NAPOYZIAZH THZ KENTPOMNOIHZHZ ETEFAZTIKQN AANEIQN

H Alpha Bank &iaBAémoviag 61 n TTapodoa opyavwrtiky SoUr avTaTTOKQIVETal EV UEPEL OTIC

Tpocdokieg TNG Kal AauBAvovTag utroyn Tig ONUAVTIKES £EEAIEIC OTOV TOUEQ TNG OTEYAGTIKAG

TioTEwg Kar TG Bduvapikd  peTaBaAAOpeveg OUVBNKEG, OATTOQACIOE TOV  OPYAVWTIKO

avaoxedlaopd Tng, He OTOXO TNV KEVIPOTIOINGMN, TUTTOTTOINGN Kal evigia  A€ITOUpPYIKA

uttooTAPIGN Twv dladIkaciwv oTEYacTIKWY daveiwv ot Eva kevipikd gopéa (business unit), Tn
AIEY®YNZH ZTEFAZTIKHEZ MMZITEQL.

O poéAog kai oi appodiéTnTeg NG AlguBUvVOEWS ZTeYaaTIKAG MioTEWS EXOUV OPIOTEI WC KATWOI:

% YAormoinon NG oTPATNYIKAG avaTITUEEWS TG TPatmélng oToV TOPEQ TNG OTEYACTIKAC
TioTEWS WE PBAcn TNV €EEAIEN Twv PEYEBWV, TIG TACEIG TTOU dIAUOPPWVOVTAl TNV ayopd
QKIVATWY Kat 0T0 QvTaywvicTIKO TTEPIBAAAOV.

L Ixediaopdg vEwv Kal ETTAVATOTTOBETNON UQICTAUEVWY TIPOTOVTWY CTEYACTIKNAG TTICTEWS
oUTW¢ WOTE VA aVTATTOKPIVOVTAl OTIG aVAYKEG TWV THNHATWY TNG Ayopds, WE TN HEYIOTN
duvarn kepdoyopia.

L [powdnon Twv TWANCEWY CTEYAOTIKWY daveiwv péow Tou AKTUou KataoTnudrwy g
Tpatédng Kal AOITTWV QUOIKWY Kal EVAAAGKTIKWY BiKTUwWwV Kal ToVv KaBopiopud oToxoBeaiag.

% AvamTugn, uAoTroinon kai diapkh BEATIWON TNG KEVIPIKAG EYKPITIKAG Siadikagiag Twv
TTPOIOVTWY OTEYATTIKAG TioTEWS, O TTaVEAAQDIKS eTTiTredo

KevipeTroinuévn Kal eviaia A€iToupyikr] utrooTApIEn Twv S1adIKACIWV ZTEYAOTIKWY

{}3

daveiwv PE OTOXO TNV HEIWAN ToU AEITOUPYIKOU K6GTOUG Kal TOU A£ITOUPYIKOU KIvEUVou.
&  KaBopiopdg Kai TTapaKoAoUBnan Twy amaIToewy CTEYAOTIKWY Saveiwv TTou TTepiéxovTal

gc kabBuoTépnon.

& Zuvepyaoia pe N AleBuvon Exraibeloewg yia TNV eKTTaideuon Tou diKTUoU TTWANTWY

o€ BépaTta TTWANCEWY TwV TTPOIGVTWY EuBUvNg TNG.
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% EZac@dalion uywnAig Tro16TRTaG TTAPEXOHEVWY UTIMPECIWV (TTPOG £C0WTEPIKOUC Kl
eGWTEPIKOUG TTEAATEG) ME OUVETTEID T Onpioupyia «lkavoTroiNuévou TIEAATN»  Kal
«MpoonAwpévou oTi¢ TTWARCEIG AEITOUPYOU».

MPOANTITIKA KAl ATTOTEAECHATIKI] QVTILETWTTION TWV AEITOUPYIKWY KIVEUVWYV.
EueAigia orig evdexbueveg alhayég Tng ayopdg oTeyacTikwv daveiwv kar duvarétnra

QUEONG AVTATTOKPIOEWG Ot OTTOIadATTOTE QuiouEiwon TOU OYKOU TWV OTEYACTIKWY

daveiwv.

Zxnuatikd n Kevrpotroinon oTeyaoTikWwv daveiwv amaiteital va KaAUWEl ETITUXWS TOUG

KATWTEPW TOUEIC:

MPOIONTA

Y xediaoudg TPoIGVIWY TToU
avtaTrokpivovTal oTig avdykeg Tng
ayopdg

> Eoriaon o1a kepdopsdpa
TUNUATA TNC avooac

ANOPQNOI l

NEAATHZ

Augavopevn e€aptnon amoé
£UTTEIPOUG AsIToupyoUg _— >
2 MeyaAlTtepn agiotroinon
AlYOTEPWIV KA IKAVOTEPWV

KENTPOIIOIHEH
ETENALTIKON
AANEIGN

<4———| Eotiaon omig avaykeg Tou eAaTn
(6x1 onig diadikaaoieg / cuvalhay£g)
> IkavoTroinon

KOZTH ANTAFQNIZTIKOTHTA ANOTEAEZMATIKOTHTA
IAGENCT TWV TTWANCEWY HE AuvatdinTa wpooapuoyng o E&aAeipn «3ITAWV» Kal «un
TTapdAAnAn peiwon Tou éva dlapkwe Kar Evrova aTapaiTNTWVY £PYACIWLV
AEITOUPYIKOU KOOTOUG uemBaMépsv}o TepIBAAAov ) =2 Ad¢non Tapaywyikétntag
= Augnon xepdogapiag => Ala@opoTroinon/TpwToTTopia
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01 gT16y)o01I
H kevipormroinon Twv oteyacTikwy daveiwv otn AiglBuvon ZTeyaoTikrg [ioTewg eomdlel

oTnV €TTiTEUEN TWV KATWEOI GTOXWV:

EgaTtiaon otov MeAdrn

v" AlEUKOAUVOUHE TOV TTEAATN OTN cuvepyaaia Tou pe Tnv Alpha Bank

v AVTaTrokpIVOUQoTE QUECA OTIG AVAYKEG/ETTIBUNIES TOU

Eortiaon o1ig¢ NMwARoEIg

v AvaBdBuion Twv TTapApRETPWY TTOIOTIKNG TTWARCEWS 0TO onueio dlaBioewg
v Algnon Twyv mMBavoTATWY va TEIoBEi 0 TTEAGTNG yia TO TTPOIdV KATA TNV TTPWTN £TTAPN

v Méyiotn agiotroinon Twv onueiwv TWANCEWV/BIKTUWY TTPOWBACEWS

Eoriaon otov MioTwTtikd kar Asitoupyiké Kivduvo

v' Opoioyevhg TTOAITIKN EyKpioEWY
v ATTOTEAECUATIKOG EAEYXOC TNG CUVOAIKNG TIICTWTIKAG £KBECEWG TNG Tpatmédne

v MpdAnwn TwV AEITOUPYIKWYV KIVOUVWY

Eortiaon otnv ATTodoTIKOTRTA

v Emravegéraon SAwV Twv ATTAITOUHEVWYVY EVEPYEIWV WE OTOXO TNV €AAXIOTOTTOINCY TOUG,
£KTOG Kal dv «TTpocBETouv aia» otnv diadikacia

v Emrdaxuvaon Siadikaciwy / EAayioToTToinan KaBuoTeEProEwY

v Atmrocaervion diadikaciwy / Zagrig kaBopiopdg poAwv

v Afiotroinon duvaTtothTwy olyxXpovng TeXVoAoyiag

Eortiaon otnv KepSogopia mpoidvrog
v KaBopIouog Twy TTapapéTpwy TIHOAOYROEWS TOU TTPOIGVTOG

v/ ZuoTtnuariki apakoAouBnarn / eEAaxIOTOTToIiNGT KOBUCTEPNHEVWY OPEIALY

EoTtigon o1o KéoTog

v EAayioTotroingn Tou AgIToupyikou K6GTOUg
v’ Avalntwvrag TV «kaAltepn Alon» &1 TNV KAtaocTpaTiynan

v Af10TT0INON TWV OIKOVORIWY KAIHOKASG /OUVEPYEIWY

Eoriaon ornv MAnpogopnaon
v ZTeVR Kal GUVEXS TTapakoAoUBnaon Tng eikévag / TAoEwg / ToidTNTAg TOU XAPTOPUATKiou

v Epmrepiotatwpévn TANpo@épnon yia dueoeg SiopBwTIKES EVEPYEIEG
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H Zrparnyikp

Mpokeipévou va emiteuxBolv ol avwTtépw OT6X0!I KPIBNKe amapaitnTn n UAoToiNon TWV

KATWO! oTPATNYIKWY TTAPAUETPWY KAl TTAPOUCIAdovTal Ta BETIKA KAl apvnTIKA onueia ekdoTng

£§ auTWv, TToU XPNJouV AVTINETWITICEWS, TTPOKEINEVOU va Unv KwAucoiepyrioel n Sladikaoia

NG KEVIPOTTOINOEWS

[ENTPONOIHZH ZTETAZTIKQN AANEIQN

Epara 1 TMAgovekTApaTa 4 MeiovekThpara

T AmoteAeoparnik) Aiaxeipion Motwrtikou Kivddvou 81611 8a  eival
|

TutTToTTOoINUEVN KA Ba Baciletar oe avTiKEILEVIKA KpITApIa (credit score)

ievrpikn aéioAéynon T Euxépela dueong Tpocapuoyng ot Tuxév ahlAayég/ TPOTTOTTOINCEIG
MNUATWY OTEYAOTIKWY TMOTWTIKWVY KPITNPiwv Kal duvaTtdtnta Auecou €AéyXOU NG EYKPITIKEAS
aveiwv diadikaociag.

O AmeumrAokh Twv AgimoupyWwyv Tou AikTUou amé 1N diadikacia eyKpioews

TWV AITUAaTwy (Peiwon g «e§ouaiag»)

T OAoxkAnpwpévn TTEAATOKEVTPIKH TTANpo@Spnon
BeATioTOTTOINON TWV { TAApNG oTaTIoTIKY TTapakoAouBnon Tng TEAQTEIAKAS BAceEwg
"rapapérpwv T MeyaAitepn duvartétnta oxediacpol Kal UAOTTOINCEWG TTPoWBNTIKWY
TEAQTOKEVTIRIKAC EVEPYEIWV
TANpoQoOpPrHoswe T Apeoeg SIopBWTIKEG EVEPYEIEG CTPATNYIKIG / TAKTIKWY

4 KéoTtog avamrtuéng BEATIWHEVWY JNXAVOYPAPIKWY CUCTNHATWY

T AUgnon epyaciwv
Kevrpikn Siaxeipion ’

1+ "EAgyxog TNpriocewg Twv dpwv cuvepyaaiag
BIKTU WYV TTpowWBARCEWYV '

§  KevTpiKr KOl auTORATn EKKaBApian TTpounBeiwv
(QUOIKWY KdI EVAAAQKTIKWY ' ,

I+ Ixeblacuog «custom made» epyaciwyv avaAoya pe 1o idog Tou JikTUou

Aikrowv)
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+ "EAeyxog kéoToug / kepdogopiag Tpoidvrocg

{4 H kevrpotroinan TpETTEl va avTIPETWTTIEl TUXOV BUOXEPEIEG/TPORARMATA

FKEVIpWON Epyaoiwy oF O€ TTEPIOXEG TNG TTEPIPEPEIAC

¥TpIKO Popéa 4 Apxika augnuévo AeiToupyikéd kdoTog

{  Amaitolpevog Xpovog UAOTIOINCEWS

© MpooavatoAiopég Twv AeiToupywyv Tou AIKTUOU OTTOKAEIOTIKG OTRV
TwAnon/rpowBnaon TpoidvTwy
T ZuoTtnuaTtikh TapakcAoUBnaon oAOKANPWOEWS TWV dIadIKATIWV
T AUgnon Tng TTapaywylkoTNTAG
OTTOINUEVEC KAl
1 Zradiakh peiwon Tou AIToupyikoU KOOTOUG
TOLATOTTOINMEVES
T Alaxwpiopds apuodiothtwy avaloya e TIG aTTaiToUpeves diadikaaies Kal
rcn'nplxc’r diadikaaoisg
pPOAWY ava eyKpITIKO KAILAKIO, TTOAUTTAOKOTNTA TTPOIGVIWY K.4.
TNPETACE WS TWV
4 Zxenkn aduvapia uTTooTNPIEEWS EEATOUIKEUPEVWY TTEPITITWOEWY
giwv

(customization)
4 AMNayég oTnv u@IcTapevn opyavwrik doun

4 Apyxikr clyxuon atrd tnv aAAayr] Tou TpGTTOU Epyaciag

Fia TNV ETITEUEN TWV OTOXWY TNG KEVTOTTOINCEWG Kai TNV EQAPHOYN TNG avwTEPW OTPATNYIKAG
éxel ektTovnBei peAéTn n oTroia BpiokeTal Ot QACN UAOTIOINCEWG KAl avapéveral va
oAokAnpwBei oTig apxég Tou 2006. To Epyo g Kevipomroioewg Exel eMpEPIOTEl OTA
KaTwTéEPW YTToEpYyQ:

1. BeAmioTOoTrOINGN TOU TEAQTOKEVIPIKOU OUCTRAWATOG Tng Tpamedng, woTe va

GUAAEyoVTal O aTTaITOUMEVEG TTANPOPOPIEG YIQ TOUG TTEAATEG OTEYAOTIKWY Saveiwv

2. AVATITUEN CUGTAKATOS NAEKTPOVIKNG UTToaTnpigewg diadikaoiwv (Work Flow) 1o otroio

uTTooTNPIZEl TNV TUTTOTrOINKEVN BIEKTTEPAiWGN OAWY TWV EPYACIWV nNAEKTpOVIKA
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3. AvArrTugn oucTiuatog YnEIoTroINoEwWS eyypdewy (content manager) 10 oTTOI0

utrooTnpiel TNV NAEKTPOVIKY) QTTOCTOAR KAl Jlayeipion Twv  amaiToUdevwy

BikaioAoynTIKWV a1rd 6AoUG TOUG EUTTAEKGHEVOUG.

4. BeAtioToTroinNcn TOU NAEKTPOVIKOU CUCTHPATOG UTTOCTRPIEEWS TwV TWANCEWVY OTO
OnuEio TG TTWANONG 1O OTToI0 TTaPEXEl OAQ Ta aTraITOUUEVA €PYAAEId TTWARCEWS

oToug YreuBuvoug MeAareiag 181wTwv

5. BeAnoTotmoinon Tou CUCTANATOG CUVAAAQYWY UAOTTOIICEWG TOU OTEYAOTIKOU Javeiou

€101 WOTE va KataoTel o TaxU, EUEAIKTO KAl va TTEPIEXEI OAEG TIC ATTAITOUNEVEG

TTANPOPOPIES.

6. zuvdeon pe TO ouctnua e-learning Tng Tpamédng yia TN OleukdGAuven  TNng

ekTrardeuTiknG Siadixaaiag Twv Aeitoupywv Tng Tpatedng.

H evepyotroinon Twv avwTtépw CucTNUATWY 8a TTPOKAAETE!l BPACTIKEG aAAayEG OTOV TPOTTO
AEIToUpYIag AWV TWV EPTTAEKOHEVWY HE TA CTEYAOTIKG dAvela KABWG Kal aTov TpOTTO TToU

eQe€ric Ba TTpETTEl va ouvepydZovTal Kai va aviaAAdooouv TTANPOPopieS.

EmimpooBétwg Ba Trpétel va avagepBei 611 To Epyo Tng KevipoTroiroewg dev apopd podvo 1o
Aiktuo Karaotnudtwy 1ng Tpamédng aAAd exTeiveTal Kal OTA AOITTA QUOIKA KOl EVOAATKTIKG

dikTua, o1 ETIBPACEIG TOU OTTOIOU TTEPIYPAPOVTAl WG KATWTEPW!
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Ta Aiktua lNpowbBnRoewg
O guvoAikdg a1ox06 NG Tpatrédng via TNV algnon Twv TWARCEWY TWV OTEYACTIKWY Saveiwy
emrnpeader 6Aa Ta SikTua Tpowdrioewg kail Kpivetal 6T To 'Epyo Tng KevipoTtroioswe Tpétel
va emTuxel v agiotmoinon OAwv Twv duvatoThTwy TTOU autd TPoo@Epouv  (AiKTuo
Karaotnpartwy, EvaAAakTikd @uaoikd kar nAektpovikd diktua).
Aiktuo Karaotnudrwy 1ng Tparmrédng
To Aiktuo Karaotnuatwv Tng Tpammeédng TTPOKEINEVOU  va  KATACTEl  TEPITOATEPO

aTroTEAECHATIKO KPIVETAI ATTAPAITNTO N KEVIPOTTOINGN va ETIQEPE] TTPOG ECWTEPIKOUG Kal

eEWTEPIKOUC TTEAQTEG:

- TV TARpN amocuueépnon amré ypageiokparikés Siadikaagieg
- TNV TTapoxn £YKAIpNG Kal TTAPOUG EVNUEPWOCEWG YIa TNV TTopeia Twy daveiwy

TN BEATICTOTTOINGN TWV TTAPAUETPWY EEUTTNPETACEWG Kal TNG eIkdvag TNG Tpaméldng.

Yrnpeogia TnAspwvikng E€umrnpeTioswg (Alphaphone)

H Ymnpeoia TnAepwvikrg EEumnpeticewg g Tpatédng eival duvatov va aglotroinBei wg
KQVAAI TTPOWBNoLWS OTEYAOTIKWY dAVEIWV KUPiWg w¢ Tpog:

TNV EVNEEPWON TOU TTEAATN GO0V aPOPA Ta OTEYACTIKA Savela

TNV uTroS0oX AITACEWV CTEYAOTIKWY daveiwv

- v evnuépwon Tou TTEAATn 60OV AQOPA TO QTOTEAECUA TNG A§IOAOYNOEWS TNg

QITACEWG KA OE TTEPITTTWON EYKPICEWS TNV TTOPEia Tou daveiou Tou
HE GUECO ATTOTEAECHA TOCO TNV ATTOQOPTICN Tou AIKTUOU KaTaaTNUATWY KAl TwV AEITOUPYWV
Tou aTré TI¢ TTpoavagepBeioeg diadikaaieg 600 kal TNV BeATiwan NG eikdvag TG Tpamedng wg
oUyxpovou opyaviopoU o omoiog BIaBETEl TRV KATAAANAN uTTodour] yia va avTaTroKpiveTal

oTnv amaitnon Tou yia TaxUTtnTa Kar eueAigia oTig ETAaES Tou We TNV Tpatreda.

AikTuo ACQUAIOTIKWY ZUVEPYATWYV

H péyiotn agiotroinon Tou AikTdou ACQAAIOTIKWY ZUVEPYATWY HE otéxo TNV TPoBoAn Twv

SuvaToTiTwWy Tou home banking, eival egioou cnuavtik epdéoov o TeEAdTNG duvartal.vd
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IKAVOTTOINOElI TO GUVOAO TWV XPNUATOOIKOVOUIKWY Kal aCQANCTIKWY avaykwy amd évav
OuiAo kai évav  GUVEQYATN OTOV TTPOCWTTIKG TOU XWPO. H KevIpoTroinon amookoTei otnv
EVTOVN EVEPYOTTOINON TWV ACQAAICTIKWV CUVEPYATWYV YIa TTPOCEAKUCT TTEAQTEIRG
- TTAPEXOVTAG TOUG Ta KATAAANAQ EpYaAEia yIa aTTOTEAEOHATIKOTEPN TTWARGCH
- «avoiyovragy ameuBeiag kavaAia eTTIKoIvwyviag pe Tnv AiedBuvon Z1eyacTikig MioTewg
oUTWG WOTE va aTToQeUyeTal N TTApeUBOAN Tou KataoThuartog
- OnuioupywvTtag otov TTEAATN eviaia eixdva tng Tpatmédng, aoxETwg oe molo SiKTuo

TpowbAcewg ameu8uveTal.

AikTuo cuvepyalopevwy KATAOKEUAOTIKWY ETAIPIWYV /HECITIKWYV YOAPEiWV

H kevipotroinon éxer AdBer umdywn tn cuvepyacia tng Tpamélng ue 10 ev Adyw dikTuo
diaxwpifoviag ot €£oucIodoTNHEVOUG OUVEPYATEG Ol OTToiol avaAdyws NG onuavtikéTnTag
TOUG (TT.X. XPNUaToddTNoN TTWANCEWV OIKICTIKWY CUYKPOTNUATWY) Ba TTapéXeTal TTPOVOUIAKN
ouvdeon de Tnv Tpdmela yia TN OIEUKGAUVON TWV TTWARCEWV TOUG KAl OE N

g€ouoiodoTtnuévoug ol oTroiol Ba egutrnpeTolvTal pEcw Tou AIKTUoU KataoTnudrwy.

Internet
*1a TAgicia Tou «Epyou KATAypa®ng OTAITAOEWV» TrPOTEiveTal va aglotroinBei kal n
ioTooehi®a g Tpamédng oTo Internet, Kupiwg yia TNV UTTOROAN QITAOEWV Kai TN CUAAoYN

aTTOYEWV, OTATEWYV Kal TTapaTTéVWYV atré ToV TTEAATN.

H mapouoda spyagia sorialel aro Aiktuo Karaornudrwv rng Tpamé{ng 1o omoio sival 10

xar sfoyriv SikTuo mpowBnoswc oreyaorikwy daveiwv kai eégradel mwg givar Suvardv

va oyediacsi_éva_amorsAsoudriké internal marketing mpoypaupa yid tnv_amodoxr,

ka1 v _emruxn uAomoinon _tnc Siadikagiac kai Tnv_EmiTEuén Twv OTOXWV TNC

KEVIPOTTOINOEWC TWV OTEYAOTIKWY davEiwy
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KE®AAAIO 5

INTERNAL MARKETING - EIZATQIH

210 Topéd TWV UTTNPECIWY YEVIKOTEPA Kal oTig Tpamelikég Ymnpeoieg idikdtepa, n ToldThTa
eival oteva ouvdedepévn pe v amédoon Twv epyalopévwy. To ousIaoTIKO XapaKTNPIOTIKG
KABe emTuXNUEVOU opyaviouou eival o1 KivnToTroinyévol epyadduevol. ‘Etor Aoimov n otdon
KaBe epyadopEvou ATEVAVTI OTO XWPO EPYACiag TOU Kal n €KTaon Katd Tnv otoia évag
epyodOTNg eival IKAvOg va KIVNTOTTOINOEl TOUG EPYAJOUEVOUG TOU WTTOPED va £XOUV éva APECO

QTTOTEAECHQ TNV TTOIOTNTA TWV TTPOIOVTWY KAl TWV TTAPEXSUEVWY UTTNPECIWY TOU.

Mia amd T11¢ mo onuaviikég TPOKANCEIG TTOU QVTIHETWTTICOUV O ETTIXEIPHOEIS TTAPOXAS

uttnpeciWwyv eival n dnuioupyia evog TAaiciou péca oto oTroio o1 epyalduevol Ba voliwbouv

KivrToTroINuévor Kai Ba AeiToupyoUv pE TETOIO TPOTTO OUTWG WOTE va ETTITUYXAVOUV TOUG

otdéyxoug Tou opyaviopou. ZUppwva pe Tou Bowen kai Lawler (1999) umdpxouv t€oocepa

guoTaTiKd Td oTroia 8a TTPETTE! va WoIpAZeoal UE TOUG EpYAlONEVOUG:

1. Information about organization performance

2. Rewards based on the organization’s performance

3. Knowledge that enables employees to understand and contribute to organizational
performance and

4. Power to make decisions that influence organizational direction and performance

To Internal Marketing eomidgel oTnV KivnTOTTOIiNGN KAl IKAVOTTOINON TWY EPYALOUEVWY UE
o1éX0 va BEATILICEI TN TTOIOTNTA TWV TTOPEXCHEVWY UTTNPETIWV.

EmeiSA Ta dTopa Jev ival QUTOPATOTTOINKEVO! UNXAVIGUOI, ETTISEIKVUOUV QCUVETTEIEG KATA TNV
amrédoon Twv KadnkdvIiwy Toug yia Trapoxf utnpeciwv. To TpéRAnua g Siakupdvoewg

o8rjynoe Toug opyavicuoug va €0TIAC0OUV OTO Va EMITUXOUV CUVETTH KAl OHOIGUOP®N UWnAWY
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TPOJIAYPAPUWYV TTOIOTNTA UTTNPECIWY. AUTO EQEQE OTNV ETTIPAVEIA TO BEUA TNG IKAVOTTOIRCEWC

Kal KIVATOTTOINCEWS TwV epyalopévwy. To Internal Marketing

«Bewpei ToUS epyalopivous wS ECWTEPIKOUS MeAdTeS, Oswpei 11 EPYAoisc we
ECWTEPIKA TTPOIGVTA TA OITOId IKAVOTTOIOUV TIS aQVAYKES KAl TA BEAW TWV EOWTEPIKWV

TEAATWY evw TapdAAnAa roug ammsuBivel Tou O0T6X0US TOU opyaviguou» (Berry;s 1981)

H kevrpotroinon Twv oTeyaoTikwy daveiwv amroTeAel pia onpavTik aAAayr] OTnv OpyavwTikr
dopn tTng Tpamedag n otroia eTTNPEAZEl TOUG EPTTAEKOUEVOUS OE OAa Ta IEpapXIKa eTTiTreda. To

TTAAVO TNG aAAayrg eival CUYKEKPIHEVO aAAd N emiTuyia Tou Oev gival Sedopévn.

Eidikd otig onuepivég cuvBrkeg Otrou O Topéag TnNG OTEYAOTIKAG THOTEWS aTroTeAsi uia
SUVaUIKA ayopd PE ONUAVTIKEG TTPOOTTTIKEG AvATITUENG, €ival OTTAVIO Ta PEAAOVTIKA oX£DIa va
KN TTepIAaUBAvVOUV aTTaITOUPEVES AAAQYEG, TTPOCAPHOYES Kal eueAi§ia atrd Tnv TTAEupd Tou
TpoowtikoU. YTdpxel n avdykn va teBolv OTPATNYIKEG Ol OTTOIEC va QVTIMETWTTI{OUV TIg

aTrelAég Kal TIC QVTIOTACEIG OTNV ETNTUXT EQAPHOYT] TWV TTAQVWV.

To Internal Marketing aoyoAeitar pe 1 diacpdhion 611 10 TTAGvo NG aAlAayrig €xet
emikolvwvnBei Kai éxel karavonBei amd Toug ECWTEPIKOUG TTEAATEG BnAadr) 1O
EUTTAEKOMEVO  TTpoowTTiKG, 81611 autol eivar TTou Ba @Epouv TWANoeg, avamrtugn,

AVTAYWVICTIKO TTAEOVEKTNHA KATT.

H extéAeon Tou TAQvou Ba Twpémel va oupTreplAapPavel éva  piyga amo  melbw,
SlaTpayudTeuon Kal TOAITIKEG HavouBpeg. H amodoxr] Tou TTAGvou Twv aAlAaywv amo 1o
TPOCWTIIKG gival TTapdyovTag e§aIpETIKAG onuaciag yia v emiuxn Tou €kBaon kai dev
mpémel va Bswpeital dedopévn, oUTe 6T givar Suvardy va emiBAnBel. H Aloiknon tng Tpatedng
avayvwpilel T n au@idpopn ETIKOIVWVIA KAl N EUTTAOKY] TOU TTPOCWTTIKOU OTIg ETTEPXOMEVES

e€eAiEeIC ivar onpavTIKEG SIGTTACEIG yia £va ETTITUXEG TEAIKG ATTOTEAETHA.
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ZUVETTUG UTTAPXE! AVAYKN va UTTApgel pia ouppaxia Tou eowTepikoU (Trpocwmiké Tpatédnc)
KOl GwTepIKOU (ayopd) TePIBAAAOVTOG Kal yia va BIac@aNICTEN N eMITUXiA Twy OTPATNYIKWY
otéxwyv diapéoou BETIKWY AAANAETTIOPACEWY TTPOCWTTIKOU Kai TTEAQTWV.

Ba propouce va ermTwOei OTI;

Edav Badeig Tov TTEAATN ooU TTPWTA, BAAE TOV UTTAAANAG OOU TTIO TTPWTA
YTdpxouv KATToleg WEYAAEG aAriBeieg Trou TpEmel va An@Boulv utdywn drav pia etaipia
QVTIHETWTTICEl PEYAAES aAAayEG. H TTpwTn eivarl 6T o uTTdAAnAol gival n idia n eTaipia idiaitepa
OTO TOMEQ TWV UTTNPECIWV GTTOU QVTITTPOCWTTEUOUV TNV KOUATOUpQ, TO ORuA, Kal v
EMTTEIpIA TOu TTEAATN WE TNV eTaipia. Ta gpwinuaTnikd, ol avnouxieg, Ta ouvaioBriuaTa Twy
uTTaAARAwV atrévavti oTnv aAAayr] TpoBdaAAovTar o KABe ETTAQr) TOUG YE TOV TTEAATN.

AUTA n eCWTEPIK «grapevine» (oTrepuoAoyia, diadoon) 6cov agopd Tnv eTIKEINEVN aAAayn

Ba di1adoBei e€aIPETIKA Ypriyopa Kal atnv ayopd.

Eival yéoca otnv avBpwtivn @UON va Qu@IoRNTEl KAl va QVTIOTEKETAI OTIG QAAQYEC. 2T
ouvéxela TrapouaiagovTal KATola amo Ta ePTTOdIa TTOU £XOUV EVTOTTIOTEl OTO TTPOCWTTIKG KAl
TTPETTEl VA QVTIMETWTTIOTOUV QTTOTEAECHATIKG OTa TAdiola €vog Tpoypdupatog internal
Marketing

The “Neqgative Mirror” syndrome:. Eivai 10 SiAnuua TToU avTIHETWTTICOUV O EPYAlOHEVO! OE

pia emixeipnon 6tav avriAapBdavovral OTi AKOUVE QpVvNTIKEG TTANPOPOPIESG YIa TNV ETTIXEIPNON
Kal BETIKEC yia Toug avraywvioTég. Eival 1o gaivopevo va Bewpeital o e{WIEPIKGG KOTHOG
TEAEIOTEPOC ammd Tov eCwTepIkG. Me auté 1o avriktutro o opyavioudg Oev Tapdyel

TepiocbTEPa BETIKA VEQ YIa va avTIKpoUOE! Ta apvnTikd.

The Dracula Effect. O1 apvnrikoi GvBpwTTol TEIVOUV VO «TPEQPOVTAIl» OTTO TNV EVEPYEIR TWV

GAMwv/BeTikwv. ETriong o1 apvntikoi dvBpwTrol goBolvral Toug Betikoug. Eival émmwg ol
SpdkouAeg TTou e€agavifovial katd Tnv didpkeia g nuépag. H TpooTdBeia eoTIGleTal £TOI

()GTE 01 BETIKOI GVBPWTTOI PECA OTOV OpyavioH6 va akolyovTal TIEPICOOTEPO.
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The “Always Law” of Communications: Zuxvd 1a avwrepa oTeAéxn Sev ouveldnToTrololUy

OTI emKOIVWVOUV PE TOUG EPYAZOUEVOUG AOXETWG GV Aéve 1) Bev Aéve KATI. ANAWGTE TO va pn
Agg TiTToTA gival eTmiKoivwvia. YTrdpxouv QopEg TTou eival KOAUTEPA va WUnv Aeg TiToTda, aAAd

TIG TTEPIOCOTEPEG POPEG Elval KAAUTEPA VA ETTIKOIVWVEIG TIPOANTITIKA Kal va Traipveig Béon.

The “pipeline Flow” Rule:. O1 TAnpogopiakoi aywyoi 1ng Tpdmelag eival mdvra yepdrtol Kai

dloykwvovTal avaAoya PE TO EUPOG TNG TTANPCPOPNoNg eiTe auth eival emionun i avetrionun.
O1 emixeipnon mpémer va kataAaBaivel Té6oo onuavtikd gival va ouuBdaAAel cuveldntd oTo va

«(POPTWVE!» TOUC aywyoug PE ICOPPOTINHEVN Kal aAn8r TTAnpoedpnon.

Info_Gestalt: Eival péoa otnv avBpwtmivn ¢uon va eical «kAeioTdsy». Otav ol epyalduevol
akoUve d1addoeic i1 apvnTIKA véa BEAOUV va avTIHETWITICOUV TNV ducopia i TNV avacedAieia
ou dnuioupyeital. O epyadbéuevol xpeiddovral ataviioelg. Na va avrigetwiricouv v Info

Gestalt n Tpdrmrela TpéTel va TTAPEXE! EINKPIVEIG KAl TNV KATGAANAN OTIyHr| atTavThoElg.

Gossip Bolts / Snowballs: e éva K6oUo Tou n TANpo@opnon BiaxEetal OTiyuIaia,

avTioToiXd MITOPOUV KQI TA KOUTCOUTTOAIQ Kal TTPETTEl VA QVTIMETWITICOVTIAI GUESA Kal
amo@acioTikd. To i5lo 1oxUel Kal yla TIg TTEPITITWOEIG TTOU KATTOI0! aTToAAUBAVOUV va TTETAvE
«XIOVOOTIBAdeg» Of avBpwIToug Kar TuRPata evidg NG eTaIpiag. AUTEG  aTraviwg

emBeBaiwvovTar f diayeudovral

Winuggets: KB popd TTou ETTUYXAVOVTAl GNUAVTIKOI OTOXOI TNG ETTIXEIPNOEIG auTo Ba

TTPETTEI VA ETTIKOIVWVEITAl YPYOPa G GAN TNV £TTIXEIPNON.

To Internal Marketing eivai pia péBodog n omoia Blac@aAidel 611 QuTd Ta ONPAVTIKG
TpoBAfpaTa Bev éxouv TapaueAnBei. Ztnv oucia éva TAdvo Internal Marketing eival
amapaitnTo va TrapaxBel kel 6TTou N ECWTEPIKN ayopd eival TUNMATOTTOINKEVN KA UTTAPYOUY

BIaQOPETIKEG OUAdEG EVBIAPEPOUEVWY OTOUG OTToioug Ba TPETTEl va ATTEUBUVOEIG KOl v
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ETMIKOIVWVNOEIG, UE TOV KATdAAnAo TpdTro (internal marketing mix) To omoio va avrarmokpiveta

OTIG CUYKEKPIUEVEG QVAYKES KAl pOBOUG TTOU XapakTnpifouv TNV KGBs oudda

H mrpoéAeucn Tou okerrTikou Internal Marketing
Mpiv amé 25 etn mepitou, 10 Internal Marketing TpotaBnke amé Tov Berry, w¢ n Alon oto
TPORANHA TNG CUVEXOUG KAl CUVETTOUG TTAPOXNS UWNANG TTOIOTNTAG UTTNPECIWY.
To okemTiké Tou Internal Marketing TTpoékuwe amré 10 TOUEQ TWV UTINPECIWV Kai TO KUPIO
MEANUA Tou ATAV «vda KAVEl OTTOIOVOANTIOTE QOXOAEITAI PE TNV TTAPOXN UTTNPECIWV — TO
TTPOCWTIIKG TTPWTNG YPAUMHNG 1 TO TTPOCWITIKG €TTAQNG - va AEITOUpyEi KaAUTEPA KaTd TNV
eTaQ TOU We Tov TEAdTN». H xprion TOu OKETTIKOU auToU OieuplvBnke amd Tnv
Tapadooiakni TNS BAon kai TWpa eival atrodekTd atd GAQ Td €idNn TwWV OPYAVICHWV.
To Internal Marketing acyoAeital ye Toug Epyagouévoug OTOV OPYavIoHO  Kal CUHQWVA WE
autdé o KaBe epyalopevog eival TTeAdTRG Tou dAAAou epyalopévou.  Autd amoadideTal
TEPIANTTTIKA atré Tov Gummeson (2000):

« H ikavérnra evoc epyalouévou va EMNPEACEl Kal va IKAVOTIOINOE! TIC

avaykes Twv AAMAwv péoa grov opyaviouo Bewpeital w¢ TPoaTTaIToUupEVO

yia TNV ikavorroinon tou eEWTEPIKOU TTEAATn. MOvo Qv 01 EOWTEPIKES

TTEAQTEIQKEC OXETEIC AEITOUPYOUV IKQVOTTOINTIKA gival duvarov n moiotnTa

Tou amoreAéouaro  va  eivar  g€aipeTikny  Kal €101 va  dnuioupyeEi

IkavorToInuévoug eav 0xi evBOUCIWOEIS EEWTEPIKOUG TTEAGTESH

KdBe epyalGHeVOC TTOU £PXETAI OE ETTAQT HE TOUG EEWTEPIKOUG TTEAATEG EIBIKA OTO TOUEX TwV
UTTNPECIV ExEl anuavTikn emmidpaon oro BaBué ikavotoinang tou meAdm. O1 epyadduevor
Tou Oev épxoviai Ot GUECN E€TTAQr HE TOUg TEAATEG £XOUV TTAPATAUTA  CNHAVTIKA
aANAETTIBpacn pe TOUG €OWwTEPIKOUG TTEAAGTEG TOUG ©I OTTOi0I £pXOVIAl OF ETAQH HE
eEwTEPIKOUG TrEAATEG. Mia BeTikr) oxéan petagu TeAdTn kal epyalopévou, TreptAapBavel kai Tig

BUo karnyopieg epyalopévwy
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MeAareg Epyalépevol
KaAAg ToiétnTag utrnpeacieg kai Emituxnuévo mpdypapua Internal Marketing
OXETIKA avTIAQuBavoueva opEéAn U
ﬂ ¢ Mapoxr uwnAGTEPNG TTOIGTNTAS UTTNPECIWV
AvTiAauBavépevn uynAdtepn agia, AvTiAapBavépeva o@éAn atmd v
OUYKPIVOUEVN UE TOV QVTAYWVIGHS ETTIXEIPNON KAl TOV TTEAATN yia Tov
ﬂ epyalduevo M
Eugpdavion AiyoTepwyv Tapamovwy Aty6TEPQ TTPOBAAUATA E ATTOYONTEUREVOUC
ﬂ —>  meAdieg ﬂ
EvBouciwdeig TreAdTEG <« » EvBouoiwdeig epyalduevol
Mo duvarr 6éopeucn Pe TNV <+«— > [lio duvarn dEcpeucn pe Tov opyavigud
ETTIXEIPNON KAl TNV UTINPECia ﬂ
Meiwpévn pory avavéwong / Meiwpévn por] avavéwong TTpocwITikou /
uynASTepn TICTOHTNTA TTEAQTWV uynAaTEPN TTICTATNTA

O1 reAd1eg Ba TpéTTel va avTiAapBdavovTal 611 ) TTapexOpeEVn UTInpEecia gival apiotng ToidTnTag
Kal o7 Ba emw@eAnBolv ta o@EéAn epdoov TTapapévouv TICTOI (kai Kepdo@odpol) oTnv
emixeipnon. O1 gpyaldpevol TTapopoiwg Ba Tpémel va avriAapBdvoviai Ta oQEAn TTou Ba
atmroAaloouv £QOooV £XOuV KaAn oxéon 1600 pe Tov TTeAdTn 600 Kai pe Tnv emixeipnon. O
gpyalouevol TTou eival o BEon va yvwpifouv Tig avdaykeg Kal Tig €TTIBUNIEG Tou TEAATN Kal
gxouv Tn duvardtnra va avramokpiBoly, givar ikavoTroinuévor kai arroAapBdavouyv pia aioBnon
mAnpéTNTag améd v epyacia Toug. O epyadéuevol kaBioTavral TTioNg IKavoTToinuévol oTav
amé 1 pia TAEUPA PTTOPOUV va avaTiTigouv KOIVWVIKEG OXETEIG HE TOUG TTEAATEG KAl VA TOUG
TPOCQEPOUV EIBIKFA HETAXEIPION  Kal atTé TNV GAAN TTAEUPG va aroAauBavouv opeAn evidg g
ETIXEIPNONS UTTG TN Hop®r T.X. €BIKAG HETAXEIPIOEWS (EUEAIKTO WPAPIO), OIKOVOIKWY

WQEAEIDV KAl KOIVWVIKWY ETTAPWV HE TOUG GUVOBEAPOUG TOUG.
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Orav ol TEAATES Eival IKAVOTTOINWEVO! ATTO TNV UTINPEGIA KAl aTTé Ta 0EAN AGyw NG OXECEWC
TTOU €XOUV avaTITUEEl WUE TOUG EPYAZOUEVOUG KAl TNV eTaipia, TOTE avTiAapBavovrar 61 n
uTTNPECia eivail avwTepng ToidTnTag amé otroladhiTTote GAAN oTnv ayopd. AvTioToixa 6Tav o
gpyagopevor aioBavovTal IKavoTroiNuéVol atmé Ta oPEAN TToU £XOUV OTNV ETTIXEipnon eival o

BekTiKoi va ouvexioouv va douAsUouv yia auTr, TTapd yia oTroIadATIOTE GAAN.

Orav 10 TPOIGV tival UYnAAG tToidTnTag TéTE Ta TAPATTOVA QTré PEPOUG TWV TTEAQTWV
eAaxIoTOTTOIOUVTAl WE CUVETTEIA TTEAATEG KAl pyadopevol va gival o ikavotroinuévol. Voo
MO HEYAAN n iKavoTroinon, 1600 o TToAU TrioToi 8a Tapapévouv. Exel amodeixBei 611 0
HECOG 0pOoG Twv epyalouévwy TTPoTIBETAI va TTapaeiver otV epyaacia Tou otav aioBdaveral
EUTUXNG, TTapd oTav volwbel atmAwg IkavoTroinuévos. Aéopeuon o€ pia emixeipnon f og éva
Tpoidv/utrnpecia eivai To BeTIKO ATTOTEAECHA TNG IKAVOTTOINONG TOU TrEAdTN Kal Tou

epyaloptvou.

®daoeig eeAifewg Tou Internal Marketing

Agilel £dW va ava@EéPoUpE 6T TTapd TIG ACAPEIEG TTOU ETTIKPATOUV OF ETTITTEDO OPICHWY, OAN
™ &idpkeia avamTifewg TOu OKETTIKOU Internal Marketing, 6a pmopoucape va 1n
Slaywpicouye oOe TPEIC QACEIG, TN QACN TRG KIVNTOTTOINOEWS KAl IKAVOTTOINCEWS Twv
gpyalopévwy, TN ®Aon Tou TTpocavatoAicuou oTov TEAATN Kal TEAOG TNV TpiTn @don Tng
uAotroinong NG oTpatnyikig/dioiknong NG aAAayng. Katwrtépw Tapouciddovial CUVOTITIKA

ol TPEIG PATEIC:

®don 1: Kivhromoinon kai Ikavorroinon Epyalopévwy
H emixeipnon Tpémel va  IKQVOTIOINCEl TIS AVAYKES TWV epyadoyévwy  yia va  Exel
IKkavoTToinuévouc TTEAGTeS Kai OideTal €UQaan aToug epyalopévoug TTPWING Yoauung.

» O Epyal6uevog eivar 0 EOWTEPIKOS TIEAQTNS

» H Béon epyaociag eivai 1o [poidv

s [IpooéAkuan kai Siatipnan epyaopévwy e EEAIPETIKEC IKAVOTNTES
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* 2X€01a0U0G BECEWY EPYOIAg WOTE VA IKAVOTTOIOUV TIS QVBPWITIVES QVAYKEC
Z1a TPWTa aTadia avamTugewg Tou OKeTTiKOU Tou Internal Marketing, 568nke peydAn éugaon
TAVW OT0 BEpA TNG KIVNTOTTOINCEWG KAl IKAVOTTOINCEWS TWV £pYAJOPEVWY 0UTWE WOTE va
QVTINETWTTIOBE] —0TTWG avagEePBnKe TAPATTAVW- N BEATIWON TWY TTAPEXOUEVWY UTTNPECIWY,
QvTIMETWTTI{OVTag KUpiwg To rTnUa NG avopolopopeiag atnv amdédoan Twy epyalopévwy, To
OTTOI0 EiXE 0QvV CUVETTEIQ TNV AVOUOIOHOP®PIA KATA TNV TTApOXH TWV UTINPEECIWY TTPOSg TOU
TEAIKOUG TTEAdTEG.
H eotiaon otnv ikaveTtoinon Kal KivnTotroinon Twy gpyagopévwy, TPonABe atrd Tnv utTéBean
oTl €1dIKd OTO TOPEQ TWV UTTNPECIWV QUTO TTou ayopdZouv ol eEWTEPIKOI TTEAQTEG eival n
epyacia Kal ol evépPyeleg TOU QAVEBPWITIVOU TrapdyovTd. ZUVETTWG N TIPOCEAKUCN Twv
KaAUTepwyv epyadopévwy, n diatripnon Kai n Kivnrotroinon toug avadeixBnkav oe nriuara
KPITIKAG onuaciag, €18IKA og TTEPITTTWOEIG OTTou N TTapoXry UWNAARG TToidTNTag UTTNPECIWY
aTroTeEAE] QVTaywWVIOTIKG TTAEOVEKTAMA Kal TTapdyovTag diagopoTroinong.
Autd ouvavrdral Kupiwg oe Toueic émou o TeAdTNg eivar 1dlaitepa amaiTnTikdg, EpxETal Ot
ETAPN KAl OUuVvOEETal OTeEVA PE TOV €PYadOUEVO Kal OTTOU O epyalOuevog E£XEl UWPNAEG
Tpoodokieg amd TNV epyacia Tou BewpwvTtag TNV wg TNyn «self actualization» kai «self
development». YT autég Tig ouvBrikeg BewpnBnke o1 pia Trpoceyyion Internal Marketing 8a
SnuioupyoUse TTIO IKAVOTTOINKEVOUG £PYAJOUEVOUG TTPWTNG YPAUKNG Ol oTroiol Ba exTipouaav
TNV EUYEVEIQ Kl TNV KAAr CUPTTEPIQOPd 6Tav Ba cuvBIaAEYoVTav e TOUG TTEAATEG Kal AUTO Ba
odnyoUoe ot PeyaAUTEPN IKavoTToinan Twv TeAaTwy. To BacikG epyaAeio yia Tnv eTTiTeugn g
IKQVOTTOINCEWS TwV EPyadopévwy, OUPGWVA HE QuTA Tn TTpoctyyion- BewpnBnke n
QVTINETWTION Tou «EPYadOHEVOU WG TIEAGTN» Kal TG EPYATIAG TOU WG «TTPOIGYY.

(novTéAo Berry axrjua 1, MnyA: internal Marketing- P. Ahmed & M. Rafiq)
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®don 2- NpooavaToAiop6g oToV TTEAATN
s «O epyalbuevos TTPWTNG YPAUUNG TTOUAG Kai eSUTTNPETEl TQUTOXPOVWS (AAANAETIOPAOTIKG

marketing). EmIKETAI 0 TIPOCAVATOAIOUG OTOV TTEAATN Kai TIS TTWANTEIS
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» Or1 gpyadouevor OTIS UTTOOTNPIKTIKES UTINPETIES TIPETTEN va voiddovTal Tautéxpova yia T

QITALATA TWVY TTEAQTWY Kai TQ QUITAUATA TOU TTPOOWTTIKOU TTPWTNG YPQUUAS

To deltepo peyaAo Bripa otnv avamrugn Tou OKETITIKOU Tou Internal Marketing, Baciotnke
ot Bewpnon o1 emeldr] ol gpyalduevol TTPWITNG ETAPAS OTO TOMEQ TWV UTTNPECIWV,
ouclaoTIK@ BievepyoUv TO atrokaAoupevo «interactive marketing», Atav onuavtiké va
avTaTroKpivovTal AUECa OTIG AVAYKES TWV TTEAATWYV. ZUp@wva JE TV Bewpia autr, 6x uévo N
OUVAAAQKTIKR aAANAETTIdpPaCN OTN OXEOTN ayopds-TrwAnong Xl AVTIKTUTTO GTNV atTéQacn Tou
TEAATN YIa ayopd Kal yia HEAAOVTIKEG ETTAVAARTITIKEG AyopEg, aAAd eival auTr) TTou dnuioupyei
Kar Tg Kat@AAnAeg TpoltroBécelg yia agiotroinon Twv «marketing opportunities». H
agloTroinon auTWy TWV EUKAIPIWV aTTalTel TNV dnuioupyia TTPOCWTTIKOU TTPOCAVATOMOHEVOU
oTOV TrEAGTN Kai OTIg TTwARoeIg (customer oriented kai sales-minded personnel).
EmirpooBETwe, N AtmoTEAECHATIKA TTAPOXN UTTNPECIWY ATTAITEl QTTOTEAECUATIKN Cuvepyaadia
PETAEU TTPOCWTTIKOU TTPWTNG YPAUHAG Kal TTPOCWTTIKOU UTTOGTNPIKTIKWY UTTNPECIWY KAl
EVAPHOVIOHO HETAEU SIQQOPETIKWV UTTNPECIWV/AEITOUPYIWV OI OTTOIOI Eival GNUAVTIKEG YIa TNV
Snuicupyia kai TN SIATAPNCn OXECEWV PE TOUG TTEAATEG.

TéAog Katd Tn BIGPKEIQ QUTAG TNG gdang, n eaTiacn divetar oTn dnuioupyia TpocavartoAigpou
oTov TTEAQTN, péow BiadiKagiwy TTOU TOUG ETTNPEAlouV, TTApG TOUG IKAVOTIOIoUV R Toug
KIvnTOTTOI0UV.

(HovTéAo Gronroos, oxApa 2, Mnyn: Internal Marketing- P. Anmed & M. Rafiq)
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®don 3 - YAotroinon Ztparnyikig kai Aioiknon tng AAAayrig
* Evapudvion twv oTparmnyikwv OToxwv TS EMIXEIPNONS avaQopikd ue 10 emmimedo
e§UTTNEETNONG TwY TTEAQTWV € TIS IKAVOTNTEG Kai T SIGBE0N Twv epyalopévuwy m¢ va
TTOOCPEPOUV TO ETTIBULNTG ETTITTESO EEUTTNPETAOEWC.
= E@appoyn Ouykekpipévwy OUUTTEQIPOPWY marketing like, pe mpooavaroAioud oTo
ECWTEPIKO NG ETTIXEIPNONG
= Apopd SAoug Toug epyalopévous
H évapgn tng 1piTng @aong onuatodotibnke améd Tnv avayvwpion 6Tl 1o Internal Marketing
Ba ptropouoe va atroTeAECE! TO GXNHA YIA TNV UAOTIOINON TNG OTPATNYIKAG TNG ETIXEIPOLWIC.
Emiong TtoviocBnke o podAog Tou Internal Marketing wg pia TEXVIKAG OIOIKNOEWS TWV
epyalopévwy yia Ty £TITEUEN TWV OTOXWYV TOU opyaviouoU.
H avdmtuén tou Internal Marketing wg 6xnua uAotmoinong tng oTpatnyikAg, evioxUonke
Tepaitépw amd Tnv memoidnon 61 1o Internal Marketing €ixe Tig TTPOOTITIKEG va AEIToupynoEl
W¢ HNxaviopdg OdIaTUNUATIKAG €vVOTToinong €evriog Tou opyaviopou. Etri trapadeiyuar,
BewpriBnke 6T 10 Internal Marketing eival pia @iAogogia yia T dioiknon tou avBpwrrivou
duvauikoU «as a holistic ...... management process to integrate the multiple functions».
AuTl n amoywn Bprke Ioxupn aviamékpion amé 1 BiBAIcYpaQia KAl ApKETOI OUYYPAPEiG
Sivouv éupacn oto poAo Tou Internal Marketing wg TTpog TNV EVOTIOINGCT TWV AEITOUPYIWY
marketing kar avBpwrrivou duvapikou, utré TV £vvola OTi «personnel becomes a resource for
the marketing function».
OAeg auTég ol Tpooeyyioeig Bacifoval aTnV avayvwpian o1 EQV TTPOKEITAI OI TTPATNYIKEG VO
uhoTroinBoUv TTO  QTTOTEAECHATIKA, TOTE TPOKUTITEI N QvAYKn VO  QVTITTApEABEIS  TIg
BIATUNUATIKEG OUYKPOUCEIG Kal N avaykn va eMITUXEIG KAAUTEPN ECWTEPIKA ETTIKOIVWVIA. AUTEG
ol TTpoosyyioeig odriynoav oTo va Bewpeital To Internal Marketing wg éva YevikO epyaleio yia
NV UACTTOINGN OTTOIACBATIOTE CTPATNYIKNG TOU opyaviouou €EiTe ECWTEPIKNG, EITE EEWTEPIKAG
KaBwe kal évag PnXaviopog yia v peiwon Twv TpIBWY METAEU TWV TUNHATWV KOl TWV
AEITOUPYIWV TNG ETTIXEIPATEW Kal TNG avTidpacng otnv aAayr. (meta model oxAua 3 Mnyn:

Internal Marketing- P. Ahmed & M. Rafiq)
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Opiopoi tou Internal Marketing

Mapd tnv Taxeia @IACAOYIKA avamTugén Tou OKETTTIKOU Tou Internal Marketing, evroltoic Aiyol
opyavicuoi 10 epappdouv otnv Tpdén. ‘Eva amd ta peyahltepa TpoBARuaTa TTOU
cuveBaAav oe aqutd eival 6T dev upicTaTal €vag POVOBIAOTATOG OPIOHAC OXETIKA HE TO
gvvooupe pe 10 Internal Marketing. YTapxe! pia peydAn ToIKIAIQ 0pIoUWY WE TTPGS TO TI Eival
10 Internal Marketing, T utrotiBetan &1 TTpPETTEl va TTpaypatotroinBel ota TAQIOId Tou, TTWC
utToTiBeTal OTI TTPETTE! va UAOTTOINBET Kai TEAOG TTOI0G €ival 0 UTTEUBUVGC TToU Ba TO EQPAPUOTEL.
AUTA N TTOIKIAOPOPPIa TWV OPICUWYV Kal TWV ETTEENYROEWY 0BAYNOE TEAIKA Wia MeydAn yKApa
dpactnpiotiTwy va opadotroinBouv kATw atrd to okemTIKG Tou Internal Marketing To otroio
atmoTéAece TPoXOTTEDN yia TNV gupeia uloBeTNON Tou Kal dnpIoUpynoe avTITTapaBéTelc akdua
Kal o€ Bewpnmikd emitredo.

Edv 1o Internal Marketing TpékeiTal va XpnoIdoTToIiNBel ATTOTEAECUATIKG w¢ €va PHETO yia TNV
OpYavwWOoIaK: aAAayr Kal To XEIPIOWOG KAl TNV UAoTToIiNON TnG OTPatnyikng, Té1E armaiteital
digukpivion oe eTTiTed0 OPICHWYV. AUTG TTOU QTTAITEITAI TTPWTIOTWG Eivai va SIEUKPIVIOTE] TTOIEG
amd T dpacTNEIOTNTEG TNG ETTIXEIPACEWS WTTOPOUV va ATTOTEALCOUV WEPOG Tou Internal

Marketing kai TToieg Oxi.

‘Evag amé Toug 1Mo Bacikolg opiopoug Tou Internal Marketing Siverar amé toug Berry and
Parasuraman oto RiBAio Toug Marketing Services: Competing Through Quality
“Me 10 Internal Marketing TpoCgAKUOVTQI, QvamiTuooOVTal, KIVITOTTOIOUVTAI
kai Slarnpolvral epyalGuevol [E Ta TTELIOTOTEPA TTPOTGVTa diapéoou
EPYaoIDV/TTPOIGVTWY TToU avramokpivovial aTig avdykeg Toug. To Internal
Marketing eivai n @iAocogia TOU XEIPIOPOU Twv epyalopéviwy  wg
mpayuankoug meAATeS, «wooing” employees ... Kal givar n arparnyikn
10U OXESIQOUOU TWY EQYATIIV/TIPOIOVIWY ETC1 WOTE VA TAIPIGJOUV UE TIC
avBpWITIVES aVAYKES»

AuTEG 0 opIopdGg éxel GHWG BWOEL TO Evauoua yia va aoknBei TOAU kpITIKY) 600V aYopd TN
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SlaxwpIoTIKn ypappn petagl internal Marketing kai AvBpwrrivou AuvapikoU.

AMol opiopoi Tou okemTikoU divouv Epgacn oTn dnuioupyia evo¢ €pyacIaKoU
TePIBAAAOVTOG TO oTroio TTpodyel 1o customer consciousness and sales mindedness
(evdlaQepOV yia Tov TTEAATN Kal TTPOCavAToAoHd OTIG TTWARGEIS).
‘n eowrepikn ayopd Twv epyalopévwy gival KaAUTEPA KIvNTOTTOINUEVN
TTPOG TO EVOIAPEPOV yia TOV TTEAQTN Kai TTPOCAvVATOAIOUOS OTIC TTWANCEIG
kai arrodider kaAUTepa Otav TiBsTal O0& epapuoyn uia mpoaéyyion mTou
mpooouoiadel 0 marketing, Omou  pia  TOIKIAIQ  EVEPYEIWYV
XPNOILUOTIOIOUVTAl  ECWTEPIKA LE éva OpacThpIO, CUVTOVIOUEVO Kdai

LQPKETIVIOTIKG TPOTTO. »

AMo1 opicpoi Tou Internal Marketing toviouv Tn onuagcia Tou yia Tnv Katavénon Tng
QTTOCTOARG KAl TwWV OTOXWV TOU OPYQVIOPOU QaTrd TOUg epyadopévoug Kal Tovi(ouv 1o
OKOTT6 TNG avaBdabuiong TG ToIdTNTAG TWV UTTNPECIWV.
« ivar n aTpaTnyIkn yia 1nv avamruén OxEoswv peTaéu ToU TTPOOWITIKOU
Kal TWV ECWTEPIKWY TUVOPWY TOU opyaviouod. AUTO TTPayUATOTIOIEITal
érav n aurovouia ToU TPOCWITIKOU Kai 1 TEXVOyvwoia UTTopouv va
ouvduaocToUv e To Gvoiyud Twy diadIKaciwy TTou yevvouv Tn yvwar, ol
OTT0IEC TTPOKAAOUV eowTePIKES Oladikaoie ol Omoies xpeiaderal va
aArdéouv. O OkOTTOS QuTAG NS EVEPYEIaS eivai va OUVaUWOE TNV

TOISTNTA TWV EEWTEPIKWY marketing OxETEwWV»

Suvohikd 6Aol autol ol opiopoi karadeikvUouv 6T TO Internal Marketing eival pia
@iAocogia Tou management yia opyaviguoUg TUPOXAG UTINPECILY, OTToU Ol
£pyalOUEVOl QVTIETWTTIZOVTAl WG TTEAATEG TNG AYOPAg WE OTTWTEPO OTOXO TN BeATiwon
TNC TToIBTNTAC TWV TTAPEXOHEVWV UTTNPETIWV.

GewpoUpE 6TI 0 TTO AVTITTPOTWITEUTIKGG OPIGHOG TOU Iinternal Marketing eivar:
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«Internal marketing is a planned effort, using marketing like approach,
directed to align, motivate, and integrate employees for overcoming
organizational resistance to change, in order to achieve effective
implementation of corporate and functional strategies, towards customer
satisfaction».

ZTOV QvWwTEpw opiopd ouumepidauBavovtal Ta Trévie Baoikd cuoTatikd Tou Internal

Marketing Ta otroia givai

&

H IkavoTroinon Kat N KIvRToTToinon Twv £pyadopévy

&

O mpocavartoAiopdg oTov TTEAATR KA GTNV IKAVOTTOINGCT) TOU

AlaTunuartik cuvepyacia kal evoTroinon

& &

Mpooéyyion TTou TTpooouolddel OTIC TTPAKTIKEG marketing
= Eo@apuoyl oTpatnyikng Tou opyavikoU f TG OTpathyiKAg  Wiag

CUYKEKPIMEVNG AEITOUPYIKAG Hovadag

MNari To Internal Marketing eival amrapairnto otnv Alpha Bank

O1 epyalouevol OTO TOUEQ TWV UTTMPECIWV Kal €18IKE TO TTPOCWTTIKS TTPWING YPAUUNS
EYOUV £va GUECO QTTOTEAECHA GTNV IKAVOTTOINGN TOU TTEAATN Kai O QUTA Ta TTAQiCIa T0
Internal Marketing €xel eicaxBei.

KdTtw amd autd 10 OKETTIKG N Tpdmela xpelddetal va UIOBETHOE! TIG EPEUVEG KAIHAKOG,
TI¢ TTapadoaoiakég marketing eVEPYEIEG KAl TNV TUNHATOTTOINGH TNG ECWTEPIKNAG AYOPAg
epyalopévwy e okomd va TpooeAkUoEl, va BlaTnprioer KAl va  KAveEl TOug

£pyalOHEVOUC VA CUUTTEPIQEPOVTAI HE €va £TIBUNNTO TpGTTO B16TI TO Internal Marketing:

= Mmopei va BonBriocer va dnuioupynBei &va onuavriké TAQICIO VOUIHOTNTOG YIA VEEG
KaTeuBUVOEIC Kal QAAAYES

= Mtropei va BiEUKOAUVEI TNV OUVEXN diadikacia alAayriig Tou n Tpdmeda Bpiokeral Tig
TeEAEUTAEC DEKAETIEG, TTPOKEINEVOU VA QVTATIOKPIVETAl OTIG OuUVAUIKG HETABAAAGHEVEC

OUVBrKEG.
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= Bon6ael ot diadikacia avamtigews Tng yvwong. To intellectual capital Ba amoteAéosi
KUpIQ TTNYN aQvATITUENS OTO HEAAOV.

= Ba yivel akdéua o onpaviikd didTl emrépyovial PEYAAEC OaAAQYEG OTO  £pydAOIaKd
TepIBAAAov. H emituxia Twv key values eival o pévog 1p6T0G yia va ouvexioesl n Tpamela
va TTPWTOCTATEI OTIG EEEAICEIC OTOV XPNHATOOIKOVOLIKG TOUEQ.

Mtropei va BonBrioel otnv evluvdpwon Twv OXECEWV He Toug TTeEAGTEG. O TreAATNG XTICEl
¢va Oeoud epmioTooUVNG Kal Tpoodokieg ue Toug umaAAAAoug. Otav o uttdAAnAoi
arropakplvovTal otrdel autdg o deopde. Ta mpoypdapuarta Internal Marketing ptropouv va

£AQXICTOTTOINOOUV QUTEG TIG CUVETTEIEG YIATi ol agieg CwOoTAG eguTTnpeTioEwg TTPETTEl va

gival yvWwoTEG KAl KOIVEG OE OAOUG.

Autég ol okéyelg yia To Internal Marketing odnyoUv o1o cupTrépacua 671 Ba TTPETE! va
Bewpeital wg managerial philosophy n oToia £xel GTPATNYIKES KAl TOKTIKEG ETTITTWOEIG

og O6An TNV eTaipia Kal OTIG DIGPOPETIKEG ETTIXEIPNHATIKEG AEITOUPYIES.

H &i1adikacia rou Internal Marketing 8sv givali dUTOOKOTTOG, O AITWTEPOS OKOTTOS
auric NG @iAocogiag gival va yiveoar OUVEXEIQ KAAUTEPOS TTPOS TIS E§WTEPIKES

ayopég.
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KE®AAAIO 6

NMPOrPAMMA INTERNAL MARKETING

O oko1ég Tou internal marketing

O amwrepog okomdg Tou Internal Marketing eivai n TpooéAkuon Tou Kat@AAnAou
TPOCWTIKCU TOOO YIQ VA OTEAEXWOEI TO TTPOCWTIIKG ETMAPAG WE TOV TEAQTN, TO
TTPOCWTTIKG UTTOCTNPIKTIKWY EVEPYEIWV 600 Kl yia TIG managerial 8éoeig, n emiteuén
ugnAou  Beiktn  diatnpnoiudéTnTag  iKavwyv - epyadopévwv  Kal  n o avamtuén

KIVNTOTTOINKEVWYV KAl TTPOCAVATOAICUEVWV TTPOG TOV TTEAATN £pYAlONEVWV.

H diadikaaia Tou Internal Marketing dev TTpétrel va Bewpeital 6T kiveital dvo Tpog Wia
kateUBuvon —amd Tdvw TTpog Ta KATw- avriBétwg n diadikacia XpeidleTal va
KaTteuBUveTal atrd Kai TPog oTToIadATTOTE TTAEUPd TOU OpyavICHOU TTPOKEINEVOU Va gival
ETITUXNS.
Zopowva pe Toug Hales & Mecrate-Butcher opifouv 611 0o okomog Twv Internal
Marketing evepyeiwv gival va

G dnuioupynoouv kard to firtov pia arabepr) duvaurn epyajouévwy

UE EIWUEVEC QTTOUCIES Kal QITOXWPNOEIS Kal KAr@ 10 pdAdov éva

duvauiké epyalopévwy pe uwnAb emimedo nbikoU, TPWTOBOUAILY Kai

UITEUBUVETNTAC, BECUEUUEVOUS OTNV EEUTTNPETNOT) TOU TTEAQTN»

Me okomd va emiTeuxBel 0 QTWTEPOG OT6X0G Tou Internal Marketing, xpeidderar va
BnuioupynBei éva ecwTepiKO TTEPIBAAAOV OTO OTTOjO O EpYyagopevol Ba CUHTIEPIPEPOVTAL
He éva OUYKEKPIUEVO/ETIBUKNTS TPOTTO Kai To oTToi0 Ba SiEUKOAUVETAI TS I0XUOUCES Kal
Siarunuatikég dpaotnpidtnteg. To UWnAod errimedo  diatApnong epyalouévwyv  Kal

TapaywyikéTNTag ouvnBEéoTEpa  UTTOBEIKVUEN upnAd  emimeda  déopeuong  Twv
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epyadouévv oTov opyaviops. H 8éopeucn Twy epyadopévwy TTPOEpXETAl ammd TO va
EXEIS IKavoTroinuévoug Kal moToug epyadduevoug. H ikavotroinon Twv epyalopévwy e
N CEIpA TNG TTPOEPXETAl ATTO TIg UYNACU ETTITTESOU UTTOOTNPIKTIKEG UTTNPETIES KAl TG

TOATIKEG avBpwTTivou SuvapikoU or oTToieg augdvouv T Séoueucn Kal Thv KIvnToTroinon

TOU TTROCWTTIKOU.

O1 dUo KupIGTEPOI AVEPWTTIVOI TTAPAYOVTEG OF OTToiol pTTopoUV va eTTNPEACOUV TNV
TapPAywyIKOTNTA £ivai ol IKaveTnTEG Kai Ol TTPooTTABElES TwV epyalonévwy aTn SouAeld
Toug. Ooov agopd tn deopeuon otn BIBAIoypagia tpoTeivovral dUo opiouoi via TN
Séoueuan epyadcuévou TTPOG TNV ETTIXEIpNON:
«..... N OXETIKA OUvapn mou diakpivel Tnv 1auTion evog epyalouévou LE Tnv
EUTTAOKI TOU O€ évav opyaviouo. BewpnTikG UTTOREl va xapaKTnpioTel amrd
TpEIC TTapayovres: 1. éva duvard mMOTeUwW Kai amodoxn Twv OToxwV Kai
Twy aiov ToU opyaviouoU 2. n mpodiabeon va eEWTEPIKEUOEIS Uia
onpavTikn TPoCoTTabeia aTo évouda Kai Tpog Tov opyavioud 3. uia duvarr)

gmlupia va mapaueivelis we PEAOG TOU opyaviouou. »

O GAAo¢ opioubg opier T SEOLEUOT WS KATWOI!
«éva SOUIKG QaIVOLEVO TO OTTOIO OQEIAETAI OaV QTTOTEAETUQ TWV ATOUIKWY -
0pYavVWOIaKWY CUVAAAQYWY Kai TPOTIOTTONITEWY 1] TwV OIaxPOVIKWY

ETEVOUCEWV»

Kai o1 dUo opiopoi Teplypdgouv 1N déopeuan wg éva Seoud PeTagU eVOg ATOHOU Kal
evOC opyaviopoU aAAd Biagépouv wg TTpog To TpOTTo TTou Bewpolv OTi avamTiooeTal
auTog o BeopOG.

Tippwva HE TO TPWTO oploud 1 Séopeucn gival atmotéAecpa agioAdynong ng

KATAaTACNC GTNV EPYAcia n otroia SEver Tov EpYAgOHEVO E TOV opyaviopué.
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270 deUTEPO OpPIoUS To avTiAapBavduevo kdaTog amd Tov epyalGUEVO TTOU TTPOKUTITEN
amd T.X. TNV aTTWAEIA TWV WPEANUATWY, To K6OTOG Snuioupyiag véwv QiAwv eival autd

TTOU €MJPA 0TV aTé@aAcn Tou va pEeivel i va gUyel atTd ToV 0pyaviouo.

O mpwrog TUTTOg dEoueuong otn BiBAioypagia avagépetar wg attitudinal rj affective
Oéopeuon kai o deutepog wg calculative 1} continuance déopeuon. Kai or 0o TUTT01 TN
déopeuong dnuioupyouv BecpoUg TOU ATOUOU WE TOV opyaviopé aAAd Siagéper n guon
Twv deocpwv. Ooov agopa v attitudinal décpeuon ol epyalduevol TTapauévouv oTov
opyavioud yiati 1o BéAouv evw or epyaddpevor otnv calculative 8éopguan Tapapévouv

yla TO K6OTOG aToXwenong ival HeyaAuTepo.

Avahova e To £idog Tng Béapeuong Biagepel kal n On the job cuutrepipopd.

Zupowva pe épeuveg n attitudinal déopeuon eival BeTIKG CUOYXETIONEVN pE Tnv‘dné&;gr}
¢ epyaciag evw n calculative déopeuon apvnrikd. Aev uTTApXel aTTAr] amavinon wg
TPOG TO T Juvapwvel TNV TTAPAYWYIKOTNTA KAl TTWG HTTOPEIG va  ATTOKTAGCEIG
deopeupévoug epyalopévoug. Eival Spwg TOAU onuavtikGé va éxelg pia Bacikn
Karavonaon wg TTPOog TO TI KIVNTOTTOIEl KAl TI IKAVOTIOIE] TOUG £PYAJONEVOUG OTO XWPO TNG

SOUAEIGC TOUG WOTE va PTTOPEIG va aAAGEEI§ i va ETTNPEACEIG TNV CUNTIEPIQOPA TOUG.

Mia emiTuxric Internal Marketing Siadikaacia 8a Trapdyel TTOAU KIVTOTTOINUEVOUG KAl KA
eKTTaISEUpEVOUC EpyadopéVoug TTOU £pXOVTal OE ETTAPN PE TOV TTEAATN, Kal ol oTroiol Ba
KAVOUV TTAvTa TTpWTa T0 CWOTO KAl PE TOV CwoTod TpOTo Kal Ba emdeikvUoUV owaoTh
CUUTTEPIPOPA KATA TNV ETTAPH TOUG WE TOV TTEAATN.

SUVETTWC of UTTEUBUVOI Tou AvBpwtivou Auvapikou kai ol marketers Ba Tpétel va
EVOWHATWOO0UV TIG TTPakTIKEG marketing aTov TpooavatoAiou6 Twv epyalopévwy Kat aTa
eKTTQIBEUTIKG TTpOoypdppaTa. SUVOAIKA, n cuvepyacia petagl avBpwivou Sduvapikou,

marketing, Kai SI0IKNTIKWV/UTTOGTNPIKTIKWY UTINPECIWV — TO aTTokaAoUpevo «the service
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management trinity» gival n KaAUTEPN TTPOCEYYION OF €va EMITUXWG EQAPUOCHEVO
Tpoypauua Internal Marketing.

‘Exer urootnpixBei 61 autéd Tou Trapoucialetar wg Internal Marketing Trpéypapua 6TV ousia
Oev Olagéper amd v epyacia Tou emTEAEl To TUAPA Tou AvBpwtivou Auvapikol 6oov
apopd TNV OPYavwolaKn avarrTuén kal aAAayr.

Otoadnmote eraipia TTou odnyeital amé Tig eCeAielc OTNV Ayopd KAl O £va CUVEXWS
METABaAAOUEVO TrepIBAAAOV Bev €xel TNV TOAUTEAEId va emTpémel va Snuioupyolvral

EEXWPIOTA Kat pn cuvepyagoueva Turjpara. OAol Tpétrel va douheUouv aTevd PeTall Toug.
Apxéc mpoypdpparog Internal Marketing
Na Ttov oxedlacud evdg atroTeAecpatikol Trpoypdaupatog Internal  Marketing 1ng

KevipoTtroinong Twyv 2ZTeyacTiKWwy Aaveiwv 8a Tpéter va AngBouv urdyn ol KATwsI apx£g:

1. Na sivai epgavég kal capég atoug epyalopevoug 6t N Aioiknon 1ng Tpatédng odnyei kal

utrooinpidel 1nv aAAayri. Eival EekaBapn n emAoyn NS va poAappaver Tig e€eAigeig Twpa

Tapd va avtidpd apyoTepa.

2. H diadikaocia NG Kevipomoinong TPETel va eival oparr) kal didpavn amd Tnv_apxn.

«Practice management by walking around».

3. Mpétel va karapTioTel éva TTPOCAPUOOTIKG TPSypaupa Internal Marketing kai o OXeTIKOG

TpoimoAoyioudc. To Tpdypaupa TEETel va eival eUKOAO Va EQAPUOCTEL Kal TIBavwy va

aAAaxBei epdoov aTaiTeiTal.

4. Eival onuavTikd va opioTei ammd v apxn éva 6paua, pia amogToAR vIa TNV KEVTPOTTOINGN.

MpETTel va TTPOCQEPE! GE GAOUG TOUG ECWTEPIKOUG TTEAATEG pE Eva aTTAS privupa 10 OKOTTO
Kai 10 AGYO TNG KEVTpOTToIoews. MPETTel va gival aTrAd yia va 10 KaTaAdRouv Kal eUKOAO

va eTikolvwvnBei, £101 WaTe 6Aol 01 EpYagopevVol va TO yvwpigouv.
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5.

10.

Mpérer va emiKoIvwveig Toug oT6x0ug. Eival amrapaitiro ém 6Aol ol utrdAAnAol yvwpidouv
TOUG AHECOUG Kal paKPOTTPGBecpouUg oToXoug. MMpémel va SiatuTrwBolv ue eukpivela,
kaBapd kai cuxvd. Otav or dvBpwirol yvwpiouv Toug OTEXOUG, XPNGIHOTIOIOUV I
ONUIOUPYIKOTNTA TOUG, TNV EVEPYEIX TOUG Kal TNV QTTOQACICTIKOTNTA TOUG yid VA

BonBricouv yiarti vilwBouv OECUEUUEVOL.

H emxoivwvia 8a mpétrel va gival guvexig, TTPOYPAUUATIOUEVT, CUVETTAC, TIDAYUATIKA KAl

ToTeuTr. “EX@PATOoU KAl Apnoe Toug avBpwITouS va o€ yvwpicouv”.

Ba mpémel va TpoPAéTel dladikaoieg emavamAnpoeopnang (feedback) kai pnxaviououg

oe gToiuétnTa. [Na va dnpioupyAoEl§ Eva SIGAOYO HE TOUG ECWTERIKOUG TTEAATEC TTPETTE! VO
TTpoRAe@BoUlv atrhoi TpdTrol yia va pytropolv ol epyaléuevol va Tpocépouv feedback. Ol
utTEUBuvOoI Tou TTPpoYpAuHaTog Ba TTpétrel va gival o 8€on va afloAoynoouyv 1o feedback

aoXETWGE €Av eivar BeTiké r} apvnTIKG.

H emituxia Tou poypduuarog Internal Marketing 8a kpiBei amd 116 yeTprioelg. Xpeidlerai
va £XEIC TTPOPRAEWEI TIC TTAPAPETPOUG ETTI TWV OTTOIWV Ba yivouv ol ueTprioEig, va TTpoReig
OE CUYKPITIKA avAaAugn £@OcoV aTraiTeiTai TTPOKEIPEVOU va YVWRICEIG TTOTO KAAd Ta EXEIG

TTAEI KAl TI UTTOAEITTETAI va UAOTTOINBEI.

Mpétrer va TpoRAETEl To TpOTIO TTou Ba poipdlecal TNV emrtuxia. MNpémer va avamTuyBei

éva oloTnua T0 OTT0I0 va SNHOCIOTTOIEl ECWTEPIKA TIG VIKEG KAl OX1 HOVO TIG TTWANGCEIS.
Aképa kai étav TpokUywouv Suokohieg OTTwWG Ot OAeg o1 eTaipieg, eival Beuité va

EMTPEYEIC GTOUC UTTAAARAOUG Va TO yvwpifouv yiaTi TBavwy va TTapéXouv KAAEQ 1IDEEG.

Aglotroinon Twyv drumwy nyetwy. Xy Tpdmela 6Twg Kal OE KGBe eTAIPEIQ UTTAPXOUV Ol

TUTTIKOI NYETEC Kal 0 executives KaBWg kal o ATUTToI TOUG OTToioUg Ol uTrdAAnAol akoUve
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Kal ouxvd akohouBouv. Autoi pTropei va eival Betikoi 1§ apvnrikoi. O1 uTelBuvol Tou
Tpoypdupartog Internal Marketing Tpémer va @povricouv va pdBouv Tolol gival kai va

dnpioupyrnoouv ox£oelg Padi Toug oUTwG WOTE Va Yivouv «TTRECREUTECH TNG AAAAYAC.

H évapin evog rpoypduparog Internal Marketing

H AiedBuvon Z1eyaotikAg [lioTewg oOTEAEXWONKE Mpe Ikavd apiBu6 atépwv TQ OTroia
arroomractnkav améd 1 AielBuvon Marketing. To TpwTo YéANUA TNG AieuBivoewe Ba TTPETTE
va givar n ekrévnon kai o axediaopog evog Tpoypdapparog Internal Marketing 1o otoio 8a
EXEI WG OTOXO VA ETTIKOIVWVAOEI GTOUG ECWTEPIKOUG TTEAATEG TNG Tpamédng TNV avaykaidtnta
TWV OPYAVWTIKWY AAAQYWV, TOUG OTGXOUG KAl Ta OQPEAN TNG KEVIPOTTOINCEWS YIa GACUG TOUG

eUTTAEKGUEVOUG EVTOG TpatTedng KABWG KAl TOV QVTIKTUTTO OTOUG EEWTEPIKOUG TTEAATEG.

KpiBnke o1 Trpiv TTPOXWPAOCEN OTTOIQdATTOTE ECWTEPIKI} ETTIKOIVWVIa TTPETTEl va XTIOTOUV
E0WTEPIKOI ETMKOIVWVIAKOI pnxaviouoi yia va dilac@alioTei 611 o1 UTTAAANAoI gival oI TTpwTOI
1TOoU Ba yvwpilouv yia TIG €TTIKEIMEVEG aAAAYEG KAl TO TPOTTO UAoTTOINCEWS Tou Epyou Tng
KevipoTroijoswg kal Ba Toug TmapacxeBei duvardotnta apeidpoung emikoivwviag. Ol
akdAouBec eival KATTOIEG TTayKOOUIEG QArBEiEg TTou  Bpiokouv TTpOCPOPO £D5APOg Kal OTOo

mepiBdArov Tng Tparmedag:

@ O epyaldpevol ot Tpdmeda PTTopolV va atmroTeAEoOUV 10 KaAUTEPO TTAdiolo marketing

katd TN didpkela TG ahhayng. Edv ol epyagduevor Sev voiBouv KOAG pe Tnv aAAayr) rou

Ba €TIPEPEI N KEVTPOTTIOINGN OTO TPOTIO TTOU AEITOUPYOUV £WG CAKEPA KAl GTO TPOTTO TTOU

CUVDIGAEYOVTal HE TOUG TTEAQTEG, TOTE QUTG Ba eTaQePBEi Kal Ba £xel apvnTIKG AVTIKTUTIO

kal otnv TreAateiakr) Baon. Or epyadopevol TTopoUv va EXouv Hia a1ré T KATWe! OTAoEIg
atévavrt aTnv ahAayn:

=  TpecPeutég TN aMAayrg, TV amodéxovral, Tnv utrootnpidouv kal TrpofRdAAouv Ta

0QEAN TNG OTOUG TTEAATEG
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N

= OUdETEPOI, KAl VA ETTITPETTOUV OTOUG TTEAGTEG va SIAHOP@WOOUV TN BIKK TOUC drmoyn
yla v ahAayn,
= O QTTOTEAECHATIKOI ATTO TOUG AVTAYWVIOTEG HAG, KAl VA TTEICOUV TOug TTEAGTES va

arrapvnBouv tnv Tpdmela.

* Eival avaykaio va oxediaortei pia otpatnyikd, éva TAdvo kal va utdpel  pia oudda
gpappoyng. MNa v uAotroinon tng KevipoTroinong éxel cuoTtadei yia Ecwrepikry Ouada
= H Opdda ‘Epyou Kevripomroinong ZIveyaoTmikwv Adaveiwv, n omoia
aoyoAeitai pe OAeg Tig Trapap€Tpoug ulotroinong (avdamtugn cucoThiuatog work
flow, wneiotoinong eyypdewy, VEWV CUCTAHATOS CUVAAAQYWY K.A.) Kal
TpoTeiveTal N oUuoTaACn
»  Opadag Emkoivwviag Tng Kevrpotroinong ZreyaoTikwyv Aaveiwv n oTroia

B8a aoxoAnBei pe 10 TTPoOYpappa Internal Marketing tng Kevipotoinong.

Kai o1 dUo opddeg tpémer va amorteAolvral amd epyaldpevoug oTig AlguBUvaoelg
z1eyaoTikng Miotewg, Marketing, Ytmootnpigewg Apactnpiothtwy Karaotnudtwy Kabwg
Kal EKTTpocwTtroug amd AlguBlvoelig AvBpwtrivou Auvapikou, NopIKwv YTnpeoiwy,

Oikovopikwy, Opyavwoews kal MNMapakoAouBrioewg kai AgioAoyoewg KartaoTnuaTwy.

H kdBe pia amd 1i¢ opddeg va diabétel Evav gpgavr) «xopnyd» dnAadn amd eva PEAoG NG
avwTatng BioikAoewg Tng Tparmédng, avtiotolxo HE TO €idog Twv epyaciwv tng. H
mAnpogopia €xel peyahltepo avtiktutro 6tav diaxéeralr amré 1o top management amé
kaipoU ei¢ kaipdv Kal TpETel va gival ey@avrg. AAG dev apkel pévo autd, Ba Tpemel kal
Ta pecaia oTeAéxn va evBUVAPWVOVTal YIQ va TAPOUCIAgouv Kal va pETagpdalouv Ty

TTANPOPOpPIa KATAAARAWG.

@ Ta opéAn Tng aMayrg amé v Kevipotroinon eival Sedopéva aAAd TTPOKEIPEVOU va

£mIKoIVWVNBOUY aTTOTEAECUATIKG, TPETEl va TunuatotroinBolv, avdAoya He 1O eqv
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ameuBlvovial oe epyagouevoug, PETOXOUG, TTEAATEG I} OF GAAEG OUABEG EVBIAPEPOVTWV.
Ta opéAn Ba xpnoipotroinBolv yia va emikoivwvnBolv Ta key pnvopara g aAayrc
TIPOG TO KATAAANAO KOIVO Kal avaAoya pe Ta ev3iagépovTa Tou.

Katd tnv emikovwvia Twv 0QEAWV/UNVUPATWY TIPETTEl VA €iUaCTE EINIKPIVEIG, YVAGCIOI Kal
auBevrikoi. Apkei éva AdBog Trapddeiypa arotrpocavatoAiouol yia va dnuioupynBei
oTOUG Epyalopevoug emiQUAagn, duoTmioTia oTa pnvipata TG aAAayng.

Ma apadeiyua dev TPETTEN va ETTIKOIVWVNBOLY unvipaTa TTou agopolv TOUG HETOXOUG
TPOG TOUug UTTAAARAOUG avegaptnta €av of TeAeutaiol eival mBavwyv kal PETOXOI TNG
Tpamélng kabBwg 10 peyaAUtepo evdlagepov Toug agopd Tnv 181I6TNTA TOUG WG

epyadouevol Kal 6xl wg PHETOXOI.

H Kevrpotroinon apopd 10 MéAAov kal éx1 To TapeABdév. H aAAayég TTou Ba emigépel
amaITolv ToV EVAYKAAICHO Tou PEAAOVTOG Kai TNV atraykiotpwon amd 1o mapeABov. Ta
pana g Tpamédng Ba TPETTEl va KOITAVE PTTPOCTd. To KUplo pEANUa TTPETTEl va gival Ti
HEAAOVTIKA atraltolv ol TTEAQTEG KAl TTw¢ Ba avraTtrokpiBoupe kaAutepa. O1 epyalduevol e
TTOAG Xpovia Tpoltnpeoiag otnv Tpdtmeda £XoOUvV TNV TACN va T CUyKPAToUv TTPOg Td
Triow, Ta Trapadociakd. Ta kpiciyo onpeio gival va eMKOIVWVACEIG TTPOog Ta TToU odnyeig

v Tpdmela oTo aldpio yia va eEUTTNPETHOEIG KAAUTEPA UPICTAUEVOUG KAl VEOUG TTEAQTEG.

O1 MeAdreg Bev evdiagépovral yia TNV ahAayr) TTou Ba emipeEpel n KevipoTtroinan, moiol
givay uTTEUBUVOI Kai TToiol Ba oTeAEXWwOoouy Ta TUAPaTa. Emiong dev evBiagépovral yia
Aeitoupyia Tng Tpameag oto TTapeAB6V kai péxpl T0UBE. Toug amacxoAel HOVO TI OPEAN
Ba utrdpouv yia autol¢ amod Tnv Kevipotroinan. AtoteAei Baoikn mpoUtréBeon 6T katd
™ didpkeia NG ahhayrg n Tpdmeda Ba ouvexioel TN AgiToupyia TG Xwpeig kpadaopoug kal
TapdAANAG va yivovial o TTPOETOINACIEG Yia TRV ETTIKOIVWVIA Kal TNV uAoTroincn ng
aAayric. H emkoivwvia TTpog Toug epyagdéuevoug Ba eoTiaoTel ge auToug Tou Ba
Tapapeivouv va amaoxoAoUvral PE Ta OTEYaoTKG Sdveid Kai Oxi o€ autoulg TTou Ba

TTEWOUV TTPOKEINEVOU VA QVTIMETWTTIOBET TO survivor syndrome.
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&

Mpémel va Bpiokecar oto idl0 prikog KOUATOG HE TOUG £pyalduevouc. Aev TTpETEl va
Bewpeital dedopivo 6 GAoi ol epyaddpevol gival ot Béon va kataAdBouv kal va
decpeutolv ota dedouiva g aAhayig. O avwTepa dIOIKNTIKE GTEAEXN £XOUV KATAVOROE
TANPWG TO AOYO KaI TNV avayKaidTnNTa Kal GUXva €Xouv £evaUOoEl TNV KapIEPA TOUG TNV
eTITUXia KaI £XoUV TTPOoRacnh oe 6Ao 10 BABog Kal TNV €KTAGN TNG TTANPOPopPIac.

AuTd Gpwg dev ocupPaivel kar PE Ta pecaia OTEAEXN Kai TOug epyalduEvoug o€
amropyakpuopéva Karaotriparta. TiBetal Aotmdv n avdykn ta avwTtepa SI0IKNTIKA oTeEAéXN
va TTpoxwprioouv e o Bpadeic puBuoug kal va EMIKOIVWVACOUV HE éva €IAIKpIVR,
TIEPIEKTIKO KAl TEKUNPIWUEVO TPOTTO TIPIV TNV EQAPHOYH.

H avriAnpn ¢ aAAayng eival éva TTOAU TpoowTriké ZATnUa yia xdbe epyalduevo.
MBavwv va pnv avriAaufBavovral 1 oxéon HeTalu Twv TpoeRAnuévwv Adywv Kal TG
avaykng yia aAiayr. Eidika n KevrpoTtoinon twv Z1eyaoTiKwy Aaveiwv evéxel yia autolg
heiwon Tou €AEyXOU TTOU £XOUV PEXPI ONHEPA OTNV Epyacia Toug Kal Ba eTNpPedcel

€CEAIEN TNG KAPIEPAG TOUG AUPIO.

H emkoivwvia 8a TTPETEl va gival CuxVr] KAl OUVETTHG. ZTO0 PUOAS pag Ba TTPETTeEl va
uTTdpxel n eikdéva améd éva «Boxeio TANpopdpnong» OTO OTroI0 TOTTOBETEITAl OAN N
TTANPOQOPIA TTOU PTTOPET VA POIPACTET OXETIKA PE TNV QAAQYH.

To Boxeio Ba eival Tdvra yepdro pe TAnpoeopnon kal edv eivai 10% yepdro pe
TAnpogopnon amé 1o top management 1o utroAoimo 80% Ba yepioer ypriyopa amro QrHES
£IKaGieC kal koutoouTroAid. MNa auté n Aloiknon tng Tpamégng kai n Opada Emikoivwviag
Ba TpémEl va @povTioouv va OBIOXETEUETAI TOKTIKG OTO JOXEio OwaoT Kal HEDTN

TTEPIEXOPEVOU TTANpOPOpIa
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Misinformation

» |nformation

* AmogaacioTikétnTa Kal Taxutnra. Or aAAayég B8a TrpéTrel va uAoTroinBolv 600 T0 BuVaToV
MO CUVTOUd, QTTOQAsIOTIKG Kal dikaia. Aev TTpETTel va atroteAel Tpoxotrédn n etToiénon
o1l o1 epyalbpuevol Bev eival ETOIPOI YIa Hia TOGO «UEYAAN aAAayr».

YTapyxel pia TaAid gTopia yia Tov aypOTn TTou TTPOKEINEVOU va KOWEl TNV oupd Tou
OKUAOU TOu akoAoUBnoe Tnv TTPAKTIKA va Tn KOBel Oiyd-olyd pépa We TNV Wépa, yiati
TrioTeEUE 6T QuTo Ba ATav o avwduvo yia To okUAo. Katd doa miBavotnta n dmoyn tou
okUAou rfiTav SIagopeTIKr. H TTPaKTIKA Twv «XIAIASwV KoWInaTwv» gival cuvABwg oxAnpr,

duodpeoTn ka1 TpokaAsi fabuiaia aroduvdpwaon Tou NBIkou.

¢ H EmavamAnpogdpnon amé Tov TeEAGTN (customer feedback) civar e€aipeTikd
onuavTikh. MNpémel va dnuioupynBouv pnxaviopoi 61wg die§aywyn €peuvag, avoixTh
YPAPUA €TMKOIVWVIAG K.A. yia va trapakoAouBouvTal o avTidpacelg Kal 1a ox0Aia Twv
TeAaTWV. YTTAPXE! TTPAYHATIKG EVOIQPEPOV YIa Ta BEPATA TTOU APOPOUV ToV TTEAATN aAAd

oaews n avaykaidtnTa Tng ahhayng dev TiBeTal ot SIAKPITIKA TOU EUXEPEIQL.

To onueio ekkivnong yia Tnv opdda Ecwrepikiig ETKovwyiag eival va atmrokTroel N Jia KaAn
YVWION TWY QVayKwV TwV €TMBUHINV Kal TwV OTACEWY TWV ECWTEPIKWY TTEAQTWY TNG KaBwg
Kal TWV KUPIBTEPWY TTapayovTwy TTou TTnpeddouv TNV Epyacia Toug.

AuTtA n Siadikacia TpaypatoTroleital pEow Tng £Epeuvag ayopdgs. MNa Tapddelypa pia €peuva
KAigatog n otroia va avahlel Tig avTIAAWEIG TOUG OXETIKA WE TIG aUOIBEG TOUG, TIG EPYATIAKES
OUVBRKEG, Toug 6poug agioAdynong Toug, Ta Aueca O@EAN Trou amoiapPdvouv améd tov
£Tavaoxediacué kal TG BEATILOEIG Twv TONTIKWV  TTOU EQapuogovTal, TG 10XUoUTES

B1adIkagieg Kal Ta TTpoypApHaATd.
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AuTd TO Kavahl emikoivwviag 8a TpoBaAAel Ta TTpoBAnuata Tou avrigeTwTridel kdBe oudda
EMTTAEKOMEVWV KAl Ta opyavwolakd kevd. TEAog pia €peuva ayopdg WTTOPE €miong va
amoteAéoel TN BAon yia Tov €AEYXO TOU QVTIKTUTTOU TTOU £XOUV QUTA TO TTPOYPANHATA OTOUG
gpyalopévoug kal va amodeifel edv autd  EMITUYXAVOUV TOUG OTOXOUG Yia TOUG OTTOIoug
oxediactnkav i 6xl.

ATTO TNV AAAR 6pwg Bev Ba TTpETTel va augavel TIG TTPOODOKIEG TWV OHAdWY ECWTEPIKWYV
TEAQTWV XWpPIc TEAKA va Trapadidetal 1o avapevopevo Bi6TI autd dnUIOUPYET I0XUPES

QPVNTIKEG ETTITITWOEIG.
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KEQAAAIO 7

OPAMA — ANOZTOAH — 2TOXOI — ZTPATHIIKH INTERNAL MARKETING

To Opaua

H Ouadda Emikoivwviag Ba TTpETrel va £XEl Opapa TO OTOI0O va ETTIKOIVWVAOCEI GTOUG
gpyagépuevoug. To Opapa Ba mpemel va utrooTtnpidel tnv memoibnon ém 10 TPoypauua
Internal Marketing €xel tn Buvatdtnta va AeITOUpynoEl W¢g pNXaviouds diatunuaTikig

ETTIKOIVWVIAG «as a holistic ........... management process to integrate the multiple function»

MpokaAoUpe 10 status quo, cuvepYalOPAOTE KAl ETMIKOIVWVOUUE

ETIBIWKOUME TO EUKTAIO, TO EPIKTO dev eEival apkeTod

H AmmooToAR

To emépuevo Bripa eival o opIou6g TG amooToAng. O opioudg TG ATToCTOANG Bev TTPETTEl va
gival 1600 gupUc 600 QUTOG TNG ATTOCTOANG TOU Opyaviopou £T01I WOTE va unv amrodidel To
KQTAAANAC privupa aAAd Ba tpémer va optoBei e1dIkd yia TV atrédoon autig TG aAAaynig.
Aev Trpétrel emiong va eivar TTOAUTTAOKOG GAAG va TTapéxel £va TTAQiCIO TOU OKOTTOU Tng
aAAayrig Kai TTw¢ auTr pTTopei va BonBrioel Ta ePTTAeKOpEvVa eTiTTEdA Kal TIg POVAdES TNG
Tpatédng va OUYXPOVICOUV TIG EVEPYEIEG TOUG WE OTOXO va EMITUXOUV TOUG TUVOAIKOUG

oTOXOUG TOU Opyaviouou.

- H «katdAAnAn» wAnpogopia amd Kai Tpog
- TOV «KATAAANAO» avBpwTro Tou diabeTel
- TNV «KATAAANAN» vooTpoTria, BpioKeTal
- TNV «KATaAANAn» Béon kai
- TNV «KATAAANAN» Wpea yia va AaBel

- TNV «KAaTAAANAN» atrégpaon
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Zré)ol

Meta Tov opiopd Twv avwrépw Ba TTPETEI va OPICTOUV O OTOXO! Kal €4V ival SuvdaTtov va
EKPPAOCTOUV lE OPOUG OUYKEKPIPEVOUG Of oTroiol € Suvatév Ba odnyolv Ot pETPAOINA
amoteAéopara. EiIBIKG 010 Topéa Twv UTINPECIWV OTTou Ta Trapadotéa eival akaBopioTa
aTaITEITAl VA UTTAPXOUV KaBOPIOHEVEG HAPTUPIES ETHTUXIAG WOTE va amodelkvUETal N CWOTH
atrédoon kai va BonBdel oTo XTioIPo TNG agioTioTiag.

O o16x0¢ TOU TrPOypdupartog Internal Marketing Tou ‘Epyou Tng Kevipomoinong oe éva
oTPaTNYIKO ETTiTred0 £ival va dnuIoupynaoEl TIG KATAAANAEG OUVBNKEeG yia TNV avaTrTugn evdg
eOwTEPIKOU  gpyaciakol TrepIBAAAOvVTOC TO omoio va  duvapwvel TOo  customer
consciousness, sales mindedness Kai TNV KivQTomoinon Twv gUTTAEKOUEVWY ME Td

oTeyaoTikd ddveia ASIToupywyV. ZUVOAIKEG ZTpatnyikag 216X06:

H avarmrrtuén, n kivaromoinon Kai n eviuvauwaon Tou TTPoocavATOAIGHOU TTPOG TOV
meAarn (customer oriented ka1 service minded performance), 61Tou TeAdTNG VoEiTai
1600 0 £§WTEPIKOG OO0 KAl O ECWTEPIKOG, OGAWV TWV AEITOUPYWYV TTOU EUTTAEKOVTAI

HE TA OTEYAOTIKA BAvVEId.

ETiuépoug aTPaTNYIKOi OTEXOI
- va diatnpnBei éva uywnAd emriredo epyalopévwy (good employees)
va aufnBei n IkavoTtroinon Tou TTEAATN
- va augnBei n kepbopopia TWV CTEYAOTIKWY daveiwy.
Ma TNV eTiTeudn Twv Tapatmdvw oTéXwv TTPOTEIVETAI N UAOTTOINON evepyeiwv oe duo
diapoperikd emimeda:

= Ot éva oTPATNYIKO £TiTTed0 KAl OE £va TAKTIKG eTmiTeEdO.

ITpaTnyIkn

Epdoov n Tpdmega BéAel va epappdoel yia véa atparnyikf ahAayrg 0To TpATTo AeiToupyiag
yla Ta OTeyaoTikd OGvela, TPETTEl va SIa0@aAigel TN guppaxia Twv gepyalouévwyv 6oov
agopd TN OTAoN TOUG KAl TN CUHTIEPIPOPG TOUG OUTWG WAOTE va avIaTroKpivovTal aTnV

QTTOCTOAN KAl T0 6papa TG KevipoTroinoews.
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To opBd kal KATGAANAG KIVATOTTOINUEVO TTPOCWITIKG Eival TTPOATIAITOUPEVO yia TNV

Tpameda, n omoia emBUME va ATTOKTOE! QVTAYWVIOTIKG TTAEOVEKTNMA HECW UPNAWV

EMMESWY UTINPECIWV, TO OTTOI0 WE Tr) OEIPd TOU BUVANWVEL Tr} THOTN TOU TTEAATH.

Ma tnv uAotroinon NG oTparnyikig Tou Internal Marketing Kevipomroifjoswg amaiteitar o

utreuBuvol va KivnBouv aToug KaTwTépw Agoveg

= Na dwoouv TTOAU HEYAAN TTPOCOY! CTNV ETTIKOIVWVIA TNG OTPATNYIKAG KAl TWV GTOXWY TG
Kevipotroinong €rol wote ol gpyadduevol va katahdfouv 10 poAoO TOUG Kai TNV
onuavTikéTNTa TTOU £X0UV YA TNV UAOTTOINCN TOUg Kai TRV €TTiteugn Toug. H utrootrpign
ToUu avwTepng dioiknong eivalr 1IBlaITEépwg onpavtiky kar BonBdel otV dlatunuATikn

CUVEPYQGIa Kal CUVTOVIOHO.

= Na pepIgvioouy yia TNV iIKavoTroinon ou AapBdvel kaBe Asitoupydg atmd tnv evaoxdAnon

TOU ME TNV KABNUEPIVH £pyacia Tou, XEIPIZOUEVOI TIG EPYATIEG WG TTpoIdvTa Ta oTroid eival

OXedlaoUEVa HE XAPAKTNPICTIKA OTA OTIoid Ol «UTToWn@Iol» EPYAJOUEVOI/AyOpPaTTEG

divouv afia, Kal va PNV CUYKEVTPWVOUV TO EVIIQPEPOV TOUG POVO OTNV TTEPIYPAQN TwV

amaiItoUhEVWY KaBnkovTwy oTa TAaicla g Epyaciag.

XeIpIZOUEVOI TIG £pyacieg wg Tpoidvta or utrelBuvol TG KevipoTtroinoewg anuaiver 61 8a

Swoouv TNV idia Tpoooxr Tou divouv wg marketers kal oTa TPOIGVTA TTPOG TTEAATES KAl

101 EMITUYXAVETAI N TTPOCEAKUCH KAl N GUYKPATNON Twv KAAUTEPWY gpyalopévwy. EdW

amaiteital oTeVh ouvepyacoia Tng AleuBlvoewg ZTeyacTikng lMioTewg pe v AieUBuvon

AvBpwTivou Suvapikou olTwg WwaTe va dnuioupyrnoouv. G.R.E.A.T. Employees
<+  Goal oriented

Responsible,

Energetic,

Appreciative,

T

Talented
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U

Or Great employees 8a dwoouv Ta TAvTa kai 8a TPoWBROOUV Tig KAAEC OTIVUEC eV Ba
«Bayouv» OTIg KaKEG OTIYWEG yiati yvwpilouv 6T n emTuxia Toug eival apoiBaia
£EQPTWHEVN Ao TNV emITUXia TN eTaipiag. @¢Aouv va TrpokaAolvial Kal va yivovral
leaders kai 6xi managers. @€Aouv avBpwIToug TTOU Ba TOUG EKTIUAOOUY yid Ta TTPOCAVTA,
Ta TAAEVTA Kal TIG IKAVOTNTEG Toug. Ba akoAouBricouv Toug Leaders utrd Tnv TpoiTéBeon

611 Ba voiwBouv oM ekTIpWvTal, cEBovTal Kal agloTroiolvTal ol IKavaTnTEG TOUC.

Na epapudoouv TTOMITIKEG TTOU EVOUVAHNWVOUV TOV TTPOocavatoAioué TTpog Tov TreAdTn
1600 OTO TPOCWTIIKS TPWTNG emapns (YmeuBuvor Meharteiag [SiwTwv) 600 KAl OTOUG
epyalopévoug OTIG UTTOOTNPIKTIKEG UTTNPECieg. EIBIKG 010 Topéa TNG TTAPOXNG UTTNPECIWV
ol Epyagouevol TTou €XOuv eTTAPr} PE TOV TTEAATN €ival onuavrikd va aviamokpivovtal Je
Bepun Kal katavénaon OTIS AVAYKES Tou oUTWG WOTE 0 TTEAATNG &xi uovo va ayopdoer Tnv
umrnpecia aAAd kal va Tpofei Ot OCUUTTANPWHATIKEG 1 ETAVOANTITIKEG QAyOpEG.
Mpokeigévou va agiomoinBolv autég ol eukaipieg TTwAACEwv arraiteital o1 YreluBuvol
MeAateiag IBIwTWYV va gival TpocavatoAicpévol oTov TTeAdTn (customer oriented) kal oTig
TwAnoelg (sales minded personnel). EmmpooBetwg Ba Trpétrel va £xel eTITEUXOEI
aTrOAUTOG KAl ATTOTEAECHATIKOG OUYXPOVIOUOG HETAEU TOU TTPOCWTTIKOU ETTAPIG Kal TOU
TTPOoWTTIKOU UTTOOTNEIEEWS TwV BIadIKacIWV KABWG Kal OAWV TWV AOITTWV EPTTAEKOHEVWY

JE TIC TTEAaTEIOKEG OXEoElg AlEuBUvoewv

Na epapudoouv eTHEAWS O€ cuvepyaoia pe Tn AielBuvan AvBpwrivou Auvapikou,
TTONITIKA  TTpoowTrikoU N OTToiad  ATTOCKOTIEl  OTn  TTPOCEAKUCN,  avdaTTugn,
KivnToTroinon Kai  diathpnon £pyalopévwy We TTPOCOGVTA To OTroio eival oUTwg
aMEéwe ammé Ta TpwTapxika eviapépovta TG Tpatédng Kal cuptrepidaudavovral
OTN €TAIPIKA GTPATNYIK. AUTG OTO OTT0i0 TIPETTE! VA ECTIACOUV TIEPICTOTEPO Eival O€
gpyalopevoug Trou diaBéTouv TTpocavatoAiopd aTov TTEAGTN Kal OTig TTWAACEIC.

Ma va KATAGTE TTI0 EUXEPAC N VOOTPOTTIa Tou TTpocavaroAiouoU TTpog Tov TTEAATN,

Ba TrpéTrer va @povTifouv o€ ouvepyaaia pe T AiedBuvon AvBpwTrivou Auvapikou
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O

Yia TNV €TIAOYN TWV TTPOCWTIIKOU UE TIG KATAAANAEG OTACEIC GO0V aQOopd TOV
TPooavatoAiopd Toug OTIG TTWANCEIG KAl gTov TTEAATR, yiaTi 10 va OAAGEEIC TIg
avTIAWEIS Twv epyalopévwy atmd Tn OTIYHr TTou €xouv eTTIAEyel eival TTOAU TTIo
OUCKOAO Kai KooToROpo. TpETrel va TOVIOTED OTI XWPIG TNV KATAAANAN TTOAITIKA
TpoowTIkoU To Tpdypaupa Internal Marketing mBavwy va amoBel dakaptro. H
TTONITIKI) TTPOCWTTIKOU TIPETTEI va €ival ATTAr] OTNV £QAPUOYR TNG Kal va CTOXEUE
OTAV KIVNTOTTOINON TWV EPTTAEKOPEVWY  AEITOUPYWV avdAoya pe T @UON Tng
gpyooiag TTou 8a JIEKTTEPAIVOUV. H KIvnTOoTToIiNON TWV AEITOUPYWV EEKIVAE! WE TNV
TEQIYPAPN TNG BE0ewg epyaciag 1Tou KaAouvial va xaAuywouv. O TeEPYPAPES
Beoewg epyaciag dev TPETEl va gival DUCKAUTITEG YIATi TOTE €XOUV AKPIBWG
apvnTIKG amoTEAECHA OTNV eUEAICiA TOOO TOU TTROCWTTIKOU TrpWITNG Ypaupng 6co

KAl auToU TTOU QOXOAEITAl HE UTTOCTNPIKTIKEG EVEDYEIEG.

270 XWPEO TwV UTTNPECIWV eival OgIWHATIKG OTI 0 TTPOCAVATOANICHOG OTOV TTEAATN Ba
TTRETTE! TITTPOCHBETWG va Siaxéetal O€ OAeg TIG BaBuideg Tou opyaviouou, OxI Hovo oTnv
TpwTn ypauun (front line) dnAadn otoug YTreuBuvoug feAareiag [BiwTwyv Kal eV YEVEI TOUG
AeiToupyoUc Tou AlkTUou KataoTnpdtwy TTou £X0UV ETTAQN HE TOV TTEAQTI OAAQ Kai aToug
epyalOUEVOUG OTIG UTTOOTNPIKTIKEG uTTnpeaieg (back offices) Trou eivar utrelBuveg yia v

Tapddoan Tou TTPoIGVTOG.

TTO TOMEQ TwV UTINPECIWV eival eTmiong iSIITEPWSG ONUAVTIKOG O XEIPIoUOSG Twv
AMNAETIBPACEWY HETAEU TTEAATWV Kal EPYAZOUEVWV KABWG KAl TWV «OTIYHWV NG
ahfBeiag» (moments of truth). O peBodol management Tou Ba epapuocTOUV KOl
QTTOoKOTIOUV OTO VG  KIVATOTTOIRCGOUV  Toug Agitoupyoug va  TrpoUtroBérouv v
amokévTpwaon Twy diIadikaolwv Afyewg atmogdoewy. Or utretBuvor Tng KevTpoTroi\oewg

Ba TPETTEl Va UIOBETHOOUY éva CUHHETOXIKO style DIOIKNOEWS TO oTToio Ba ETITRETTEL
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O OTOUG ePYAZOHEVOUG TTPWTNG YPauuNAG éva BaBud eAeuBepng kpiong Kal gueAIiag
Yid va QVTIUETWITIOOUV TIG QAVAYKEG TWV TEAQTWV Kal va eKPETAAAEUTOUV TQ
TTAEOVEKTIHATA TWV Marketing eukaipiwyv.

O OTOUG EPYAJOUEVOUG UTTOCTNPIKTIKWV EVEQYEILV va gival og BEon va TEpouv TIg
OIKEG TOUG ATTOPACEIG KATA TN JIAPKEIA TNG ETTAPIG HE TOV ECWTEPIKO TTEAGTN 0UTWS

WOTE va PTTopoUV Va avTaTToKpiBolV oTIg APECES AVAYKEG TOUC.

= [MoAU oTravia 10 TPOoWTTIKS TTPWTNG YPAUHNAG OE 0pyavioHoUg TTApoxfig UTTNPECIWV Kal
del oe Tpdmela, €xel CuveIBNTOTTOIRCEl TN ONUAVTIKOTNTA Tou w¢ marketer xai Tov
QVTIKTUTTO OTOUG HaKpOTTPOBECOUG OTOX0UG TOU 0pyavIouoU.
zmnv Alpha Bank, AieiBuvon EkmaideUoewg eivar utmedBuvn yia TNV €0WTEPIKN
exmraideucn Twv epyalopevwy. EXel KATAOTEI CAQEG OTI N CUVEXNS ETTAYYEANQTIKA
avarmTugn eival amapaitntn kal dev TPETTEL va TTEplopideTal yovo Ot TeEXVIKA Béuarta tng
TpaTredikNG epyacdiag aAAd akdua o onuaviikd eival n ekpddnon Twv PeBGdwvV
EVTATIKNAG KAAAIEPYEIQG TWV OXECEWV PE TOV TTEAATR, Tou marketing kal Twv TTwARcewv. H
TTOAITIKY]  exTTaidsuong Twv epyalopévwv Tou Ba e@appooTtel oTa TTAdiola NG
Kevtpotroioswg, ival Kpioiun yiati HTTOPEi va JEIWOEL TNV ap@ionuia (51popoUevo) Twv
pOAWYV, va aughcel TNV IkavoTtroinon amé Tnv gpyacia kali v ikavotnta Toug va
avTATTOKPIVOVTAl OTIG AVAYKEG TWV TTEAQTWV.
Mavtwe pETTEl va TovioTel OT N eCWTEPIKN ekTraideuon dev divel amavinon ge 6Aa 1a
TpoBARuara. Kavéva ekmaideutikdé TTpoypappa dev @épvel ammoTeAéoparta edv dev
ouvbuaotei pe management peBédoug, TTOAITIKA  TTPOCWTTIKOU kai  diadikaoieg

oxediaouoU Kal EAEyxou.

= Tovifetal n oONUAVTIKGTATA NG XPnalgotoinong marketing TTpoCEyYioEwv yia TNV
kivnTotroinon Twv epyalopévwy Kal Xpeiagetal va  &eTACOUV TIPOCEKTIKA  TTOIEG
marketing Texvikég 8a xpnaigomoinBolv Kat Twg 8a TPOCapPoaToUV OTIG AVAYKES TwV

EOWTEPIKWY TTEAQTWIV.
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= H TTapoxr uTNPEciV UETAGU TTPOOWTTIKOU TTPWTNG YPAUMAS KAl TTEAQTWV eival éva
HEPOG TNG KaBnuepivrg BouAeidg Twv AsiToupywv Twv Karaotnudtwy. e autég TIg
TEPITTTWOEIG TO TTPOCWTTIKG TTPWTNG YPAUMAG EXEl pia €KTTANKTIKY TTPOOTITIKA VA
QTTOKTAOEI TTANPOPSPNON 600V aYopd TIG AVAYKEG TWV TTEAQTWY, TNV TToIGTATA TWV
TTOPEXOHEVWY UTTNPECIWV KAl TIG EPTIEIPIEG TOU TEAGTN amd TNV TOIOTATA  TWV
uUTTNPEcIWV. YTTApXel peyadog PBabuédg katavénong Ttng avdykng yia diadikacia
TTANPOYopHoEwWS N otroia va SloXeTeUeTal aTTé KABE TTPOG KABE TTAEUPd TOU OpYAVIOHOU
O1 diadikaocieg oxedlacpou Kai eAfyxou TTou Ba oxediacTolv améd Toug YelBuvoug Tng
Kevipotroiioewg 8a peETTel va @povTiouv yia Tn eEUywon autig NG yvwaong. Zuxvd
OAQ QUTEG OF OUXVEG OUVAVTAOEIG QVAUECO OTOV OpPYavioud KAl TOUuG TIEAATES

KATaoTPEPOVTAl QTTO AVATTOTEAECHUATIKA OpYAvVWOIaKd cuoThuara.

To Internal Marketing TTpétrel va avayvwpIoTel wg EPYAAEI0 EQAPHOYAS TG CTPATNYIKAG
¢ Tpdmelag OTO TOHEQ TNG OTEYAOCTIKNG THOTEWG Kal EMTEUEEWS TwV OTOXWV TNG. MNa
autoUg Toug Adyoug n uAotroinon evog Trpoypappartog Internal Marketing 8a mpémel va
BpioKeTal OTIC TTPWTEG BECEIG TTPOTEPAIOTITWY TNG AIOIKAOEWS.

AuTé uTroaTnpileTal kal amé TV TeToiBnaon 61 1o Internal Marketing ixe Tnv duvarétnia
va AEITOUPYROE! WG UNXavIoH6G SIaTUNUATIKAG ETTIKOIVWVIAG WECA aTov opyavioud «as a
holistic ...... management process to integrate the multiple function”. AvTiueTwmifovTag
Mo eUpéwg TNV Kardaraan, 8a Aéyape 8T 6AEg aUTEG Of TTpoCEyyicelg Baciovral Tavw
otV avayvapion 41 €dv TTPOKEITAl OF OTPATNYIKEG TOU OPYAVIOUOU VA EQAPHOCTOUV TTIO
ammoTeAeoHaTikG TéTe Ba TpETel va avTirapéABouv Ti¢ diatunuaTikég Siapdxeg Kai Tnv
avdykn yia TTIo aTroTeEAEoHATKA SlaTunuartikr emkoivwvia. To Internal Marketing €pxetal
va PEILOE TNV aTTOPOVWON TwV THNPATWY, TI AVAKUTITOUCES TPIBES Kat TNV avTiotacn yia

ahAayn).
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O peAetnpévog oxediacuédg Tou kal N opbry Kal CUGTNUATIKY £PAPUOYH TOU MTTOpPEi va
amoreAéoer dikAeida aogaAciag &t dev B8a amotUxel n aAAayh g Kevrpotroinong kai
ETTIONG MTTOPEl va eMPEPEl KAl GAAQ OPYAVWOIAKE OPEAN CUUTTEPIAQUBAVOUEVWY TNC
IKQVOTTOINONG TWV EQYAZOMEVWY, BEATIWON TWV TTOCOCTWY CGUYKPATNONS TTPOCWTTIKOU,

HEIWON TWV aTTOUCIWV Kal eupeia amrodoxr KaBe aAAAYAg TTPOYPARHATWY.

TaxTikn

O evépyeieg TTou Ba utrooTnpigouv TNV £TTITELEN Twv oT6XWV TOou Internal Marketing ot éva

TakTiKé eTiTredo eoTiadovial oTnv TTpooTTdteia:

«vd TTOUAAG» UTTNPECIEG, UTTOOTNPIKTIKEG UTTNPECIEG (01 OTTOioI XPNOIYOTToIoUVTAl
Kl WG HEOO AVTAYWVIOHOU), KauTTavieg Kal amrAég marketing evépyeieg mpog Toug

epyalopévoug.

Autéc 0 oT16X0G BacileTal OTIC TTAPAKATW APXES:

= 0 eUTTAEKOUEVOI AEITOUPYOI gival TN TTpWTN ayopd NG KEVIPOTTOINCEWS TWY CTEYACTIKWY

U

daveiwy,

Ol EUTTAEKOUEVOI AEITOUPYOI TTPETTEI va KaTaAGBouV TI avapéveral va amodwaoouv Kal yiaTi
HE €va OUYKEKPILEVO TPOTTO 1) TTWG OE Hia OUYKEKPIMEVR KAtdoTaon va utrooTnpifouv
evepya pia Sedouévn utrnpeaia 1 UTTOCTNPIKTIKY UTTNpPETia,

Ol EPTTAEKOMEVOI AsITOUpYOi Ba TTPETTEl va amrodexTouV TIG UTINPETIES TNG KEVTPOTTOINOEWS
Kai TIC AOITTEG SpaoTnpIdTNTEG WOTE va TIG TTPORAAAOUV Kal va Tig UTTOOTNPIgouV Kara tnv
ETTAQPR TOUG HE TOUG TTEAQTEG,

N KevTpoTroinon TRETE! va eival TTAFPpWS avaTrTuypévn Kal amrodekTr IV AavoapioTel, Kal

TEAOG

© Ta ECWTEPIKA KaVvAAIQ €TTIKOIVWViag TPETel va SouAeuouv

To piypa Internal Marketing, o€ éva TaKTIKO €TTITTESO, TTPOKEIPEVOU va dNuIOUPYNOE! Eva

avTaywvIoTIkG TIAOVEKTNHA aTToTeAEiTal amé interactive kai non- interactive emikoivwvia pe

amWTEPO OTéXO TNG aAAayrg aTtdan, BonBeia oTig TWANRCEIG Kal AOITTEG UTTOOTNPIKTIKEG

EVEPYEIEG TNG UTINpETiag
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KE®AAAIO 8

TMHMATOMNOIHZH THZ EZQTEPIKHZ ATOPAL

Tunuarotmoinon Tng ayopdg
To emopevo PBrpa oto oxediaoud evég Trpoypdppatog Internal Marketing, eival va

aTTOPACICTEl OE TToIEG OPAdEG EUTTAEKONEVWY Ba BoBei éugpacn.

H runuaromoinon tng ayopdg civar pia diadikaoia pye v omoia Siaxywpifouus rnv
OAIKI} KOl avOUOIOYEVI) oUada o& LIKPOTEPES TTIO OMOIOYEVEIS HE ISIEC AvAYKEC Kal

£miBuuieS o1 o1ToiES gival Suvardv vd ikavorroinBolv.

AvaTrTUOOOVTAG OCUYKEKPIUEVEG UTTNPECIEG TTPOG OCUYKEKPIUEVEG OPAdEC BeATIOVETA! N
QTTOTEAECHATIKOTATA TWV TTPOCTTABEIWV HAG YIA TNV IKAVOTTOINON TWV ECWTEPIKWY TTEAQTWV.
Mtropei va kooTilel TTepICCOTEPO va ECUTTNPETEIG WIKPOTEPEG OpAdEG Kal va xelpieoat
TpoBAfuaTa Tou ataitolv customised AUcelg. AkpIBWS yia autd 1o Adyo TTPOKUTITEl N
avaykn va eficoppoTiioeig To emiTedo TOU customization Tou armraiteital woTte va
QVTIMETWTTIOEIG £TTapKwG Ta TPOoRAAUaTa ot avriBeon pe Ta oQEAN TTou Ba TTpokUYouv yid

TOV Opyaviouod. AuTh eival dia Goknon KOOTOUG-0QEAOUG.

‘Evag peydAog BaBuog customization, amaitei va utrapxouv ol diaBéaiyor mopoi. To kKdaTog
og Quth Tn Tepimrwaon aufdverar 6co augavetar To emimedo Tou  customization.
Mpoypdppata Internal  Marketing ouviBwg ammogépouv  pakpompdBeoua o@EAn  pe
BpaxuTrpéBeopo kOOTOG Kal BeBOMEVWV TWV TIEPIOPIOHEVWY TTOPWV aUTO £XEl AUECO
avTiKTUTTO 01NV atroTeAecuanikdInTa Tou Tpoypduparog Internal Marketing.

Mpémel emiong va yvwpileig 10 Kolvé GTO OToio ameuBlveoal kai TTwG TIPETEN va

5IACTTaoTEl O OUABES PE OXETIKY EYTTEIPIA Yia VA XTIOTEI TO KATAAANAO TTpdypappa.
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21y TepimTwon Tou e§etdletal, N Kevrpotroinon twv oTeyaoTikwy daveiwv Tng Alpha
Bank kpiveral 611 n tunuarotroinon Tng eCWIEPIKAG ayopds Twv £pyalopévwv TG apopd
TIG KATWO! opadec:

- YrmrevBuvor MeAareiag ISiwTwy, o otmoiol 6TwWG TpoavapeépBnke atroteAolv 10
TPOCWTTIKG TTPWTNG YPAMUNG, Eival dnAadn auToi of oTroiol TTPWTOI £pyovTal OF
eTaer pe Tov TEAGTN Kai autoi OToug oTroioug n uAotroinon Tou ‘Epyou TN¢
KeTtvpotroijoewg Ba em@Epel Tig o dpacTikéG aAAayEg aTo TpdTTo epyaaciag Toug

- 01 AiguBuvTég Twv Kataotnpdrwy, ol o110iol 6X1 JOVo £pXOoVTal OE ETTAQH HE TOUG
TEAATEG AAAG KaAoUvTtal va evoTeEPvVIOTOUV TOo Opapa tnG KevipomoIRoewe Kal
EMITTPOCBETWG va HEPIPVACOOUV yia TNV TIPAKTIKA €QApUOyr Tou ot emimedo
Katactiuarog Tpatrédng.

- Q1 gpyaléuevol ot AlgdBuvon Z1eyaoTikAG MioTng kai del 6001 Ba acyoAnBouv
HE TNV BIEVEPYEIQ TWV UTTOCTNPIKTIKWY diadikaciwv TTapadoong Tou TTPoidvTog Tou
daveiou epdoov amd Tov CUYXPOVIOUS Kal T CUVEPYAOIa TOUG HE TOUG AEITOUPYOUG
Twv  Karaotnudtwv 6Ba e€CaptnBei dueca n  emiteugn TOU OTOXOU TNG
BeATicTOoTrOINONG TOU EMITTESOU TWV TTAPEXOHEVWYV UTTMPECIWV KAl N IKAvOTToinon
TWV ECWTEPIKWV TTEAQTWV Kal TOU EEWTEPIKOU TTEAATN
TéAo¢ GAAN Wia peydAn opdda amoteAolv OF avd YEWYPAQIKN TTEPIOXT apuddieg
Aigudivoeig  Karaotnuarwv kai  n AiedBuvon  [lpoypapparnopol  kai
AfioAoyriocwv Kataotnudtwy, oI OTroieg €xouv Tnv appodidtnra 1600 NG
gotrTeiag TNG eUpuBuUNg Aeitoupyiag Twv KaraoTnudrwy apupodiotnTag Toug 000
Kal TG TrapakoAoUuBnong Kai Tou €AEyXOU UAOTTOINOEWG TNG  YEVIKOTEPNG
oTpaATNYIKAGS TNG Tpamelng Kai
0l AOITIEG EPTTAEKOMEVEG UE Ta OTEYaoTIKA ddvela AleuBUvaElg, ol oTroieg TTapOT!
Sev aoXoAolvTial aTTOKAEIOTIKG HE auTd evroUTolg KaAOUVTQl va uloBeTioouv TO
dpapa NG KEVTPOTIOINOEWS Kal EMTTPOOBETWS va kataBdaAiouv KGBe duvarnh
TpooTTdBeia yia TNV euddwaor Tou TTPocappdZovTag Tov TpdTrO £pYaciag Toug oTa

véa Oedopéva.
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KaBe opdda ex Twv avwrépw 8a UTTOOTEl KATA TO HAAAOV 1} ATTOV ONUAVTIKEG PETAROAEC
OTO pEXP! TOUDE TPOTTO AgiToupyiag TN atmé Tnv uhotroinon g KevTpoTroifoews Kal auté
Tou gival anuavTiké yia v Ouada Emkoivwviag tou mTpoypduuarog Internal Marketing
eival va yvwpiZel oe Babog TIg avdykeg kdBe opdadag, va eivalr oe Béan va Siakpivel Ta
oQeAN TTou Ba TpokUWouv yia T KABe pia kaBwg kal Tig mMOavEg avTidpdoeig TTou Ba

TIPOBAAOUV TTPOKEILEVOU VA Eival OE BECN va TIG AVTIPETWTTIOE! ATTOTEAETHATIKA.

O1 YtreuBuvoi MeAarteiag 18iwTwy Kkpiveral 611 8a amoAapdvouv Ta KATWO! 0QEAN:
Ba amaAAayolv amd ypagelokpatikeés diadikacieg kar 8a mpooavatoAioTolv Povo
oTNV TTWANGHN KA1 avaTrTugn oXECEWV HE TOV TTEAQTN
He To cuoTtnua work flow atrAoucTeleTal n epyacia Toug kaBwg 1o idIo UTTOJEIKVUEI
CUCTNUIKA TIG ETTOHEVEG QTTAITOUMEVEG EVEPYEIEG Kai BAMATA KAl ETTITTPOCBETWC
TOUG TTPOCQEPE! TN duvaToTNTA YIa AUESN Kal on line TTANpogdpnan yia Tnv TopEia
Twv daveiwv TTou diaxelpiCovral
HE TO oUOTNHA Yn@loTroinong eyypagwy peiwvetal o xpdvog avalntioews Twv
atraitoUpevwy OIKAIOAOYNTIKWY Ot QUOIKOUG @akEAoug epdoov diatiBetar dueon
nAekTpovikr TTpdoBacn
He TO oUaTnua BeATIOTOTTOIONG TWV EPYaAEiwV TTWARCEWS, KaBioTaral euKoAdTEPN N
interactive emikoivwvia e Tov TTEAATR, Kal dieukoAuvetal n diadikacia TwARCEwS
PHEOW TPOYPOUHATWY TTouU  TTpoTeivouv Tr.X. OAd Ta eVOAAGKTIKA  oevapia

davelodoTroswg TTou evBeikvuvtal e BAon Ta dnAwBEVTA aToIXEia TOU TTEAGTN.

AT TNV AAAN éuwe Ba TpéTel va An@Bouv utréyn kai 6Aeg ol miBaveg avtidpdoelg Tou Ba
mpoBAnBouv armé Toug YmelBuvoug Mehareiag [BiwTwv (YTI), ol otroieg ecTIGlOVTAl KUPIWG
otV aténon Tou EAEyXOU w¢ TTPOG TN TroIéTnTa TG £pyaciag tou YT amé Tig

KEVTPIKEG UTTNPETIEG, TTOU EMITPETTEI N GUCTNUIKA UTTOCTAPIEN TNG KeVTPOTTOINCEWS
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otV augnaon Tou XpOvou JIEKTEPAICEWSG TG TTWANCEWS KATd TNV TPWTN ETTAPN
eQOooV MRBAAAEI TN CUCTNUATIKY KAl AETTTOUEPH  GUAAOYH OTOIXEIWV TTEAGTR Kal
QITANATOC

oTNV aTaitnon TPOCcAPHOYAG O KATI VED, TTOU KAT apxAV @avtalel TToAUTTAOKO Kal

BuokoAa xeipifdievo amd Toug idloug

Or AlguBuvteg Twyv Karaotnudrwy ev ouvexeia Ba amroAadoouy pia oeipd amé o@éAn OTTwG:
- Ba augrioouv TIg TTWANCEIS TWV OTEYACTIKWY daveiwv Toug kal Ba €mITUXOUV TOUG
OTOX0UG TOUG
Ba BeAmioTotromBei To eTTiTTEdO TNG TTOIOTIKAG EEUTTNPETAOEWS TOU TTEAATN TOUG, WE
QTTOTEAECHA TTPWTOV va gival euxepéoTepn n Tpowbnon kai dAAwvY TTPoidVTWY OF
auToév Kal deutepov Ba wpeAnBouv atmod TiG «KAAEG TOU CUCTACEIGY OE VEOUG TTEAATEG
- dev Ba avaAauPBdavouv kavéva pioko amo Tnv Eykpion Tou daveiou epoéoOV AUTH
atroteAei TAEov appodidtnTa Tou TUrpatog Eykpicewv Aaveiwv tng AlguBUvoewg
Z1eyacoTikAg MNioTewg
- Bev Ba aoxoAoUvTal WE TNV TTAPAKOAOUBNGTN OTEYAOTIKWY daveiwv TTOU TTEPIEPXOVTAI
Og KaBuoTéPNGoN
ATT6 TNV GAAN €xouv Toug KATWBI Adyoug avTIBPATEWS TTPOG TIG ETTIKEINEVES AAAAYEG
- alhayr QEpvel avaTpoTrr o€ OTI Exouv ouvnBioel péxpl orfuepa
- Bewpolv OTI XAVOUV PEPOG TOU EAEYXOU TWV E£PYACIWV Twv Kataogtnudtwy Trou
TpoioTavial agoU auTdg HETAPEPETAlI GE KEVTPIKN UTTNPETIa
- Bewpolv 6Tl Xdvouv Pépog Tng e¢ouaiag kal Tou status TTou diEBeTav amévavt oTnv
TeAQTEIOKE BAOT, apoU KUpiwg XAVOUV TNV EUXEPEIQ EYKPICEWG TwV daveiwy
- Bewpolv 611 n keviporroinon mBavwv va ETIQEPEl QUATNPN TUTTOTTOINON TWV
Siadikaciwyv, apvnTikr eEEAIEN n otroia cuverdyeTal 611 v Ba eival og Béan TAfov va

g€uTrnpeTRoouy 1I51aiTEpa aITANATA TG TEAATEIAKNG TOUG BACEWS
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‘TéAog 1Qiaitepn onuacia Ba mpémel va doBei oToug epyalduevoug otn AiclBuvaon
2teyaoTikng [iomng, o1 omoiol 8a mpoéABouv amd ta BU0 ev Aeitoupyia Kévipa
Kartaotnudrtwy g ABrivag. Ta opéAn mou Ba péTtrel va TpoAnBouv ot autols apopolv
TNV €vOTTOINCY TOUG OF pia KEVIPIKY UTNpecia, To OToio €xel gav APECO
QTOTEAECHA TNV TTAUON TWV aVTIAaywVIOTWV TAoEwv HETAEU Toug Kai Tnv évapen
OuUVEPYQOIAg Kal aviaAAaynig TTOAUTIUNG ENTTEIRIAG
N ReAniorotroinon Twv ouvBnKwv epyaciag toug mou Ba emeépouv Ta vea
cuoThaTa work flow, wyneiooinong eyypdewy Kai CUVaAAaywy Tou Aoyapiaouou
- 1n diatApnon i1 akéua kai TN BeATiwon TNG BECEWG TOUG KAl TOU QVTIKEIPEVOU
EVAOXOANOEWG TOUG
AT TRV AAAN avrioTaon TBavwyv va TTapoUCIACTE WG TTPOG
- Tnv aAAayr NG ouvrBeiag oTov TPOTTO AEITOUPYIAG TOUG Kai TRV TTPOCAPHOYT] TOUG
ot véa dedopéva
- TOV OUuCOTNUATIKOTEPO €EAEyXO OTNV ToidTRTa TWV  UTINPECIWV  TTPOG  TOUG
EOWTEPIKOUG TTEAATEG
- TiIc MBavég amoyonTeUoelg Tou Ba utrapouv og TePITTTWan Tou dev AdBouv Tig

B¢oteig euBUVNG TToU TTPoodoKoUV

Ma kaBe opdda ek Twv avwTépw Ba TpeETel va avamTuxBei éva Tpocappoouévo internal
marketing piypa £701 (WOTE va QVTATIOKPIVETAl OTIG AVAYKESG Kal TTPoodokieg Toug kai va

KAWTITEl TIG avTIBPACEIG TOUG OTNV ETTIKEIMEVN QAAQYD.
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KE®AAAIO 9 >

2xediaopdg Tou Internal Marketing Miyuarog

AQOU £xouv OpIOTEl TO 6pANA, N ATTOOTOAR, oI GTOXO0I, N CTPATNYIKY KAl N TURUATOTIOINGT TWV
EUTTAEKOUEVWY OPAdwY TTou Ba BoBei Eppacn, akoAouBei i avaTTugn Kar o oXedIAOPOE Tou
Internal Marketing piyparog tng Kevipotroinong ZteyaoTikwy Aaveiwy.

Omrwg £xel TpoavapepBei o TeAdTng oto Tpdypaupa Internal Marketing eival o ecwTepikdg
TTeAATNG BNA. 6A0I 01 EUTTAEKGUEVO! HE TN XOPRYNOoN OTeEYaaTIKWY daveiwv.

O k@Bt epmAekbPeEvOog OTa OTeyaoTiKA ddvela €xel Toug BIKOUC TOu TIEAATEG -TOUG
KECWTEPIKOUG TTEAATEG». O 0T1dX0¢ €ival OAO! Ol EUTTAEKOUEVOI va «ayopAcouvy To Opaua Kal
Toug oTdxoug NG Kevipotroinong. MNa 1o Adyo autd n Tpameda TTPETTE! va TTPOCPEPEl OPEAN
Kal UTTNPECIEG TTPOG TOug £pYalouévoug TTOU VA TOUG IKAVOTToloUv Kal autd peTd Ba €xel wg
ammotéAecoua va Tapadidetar amd TV TTAEUPA TOUG KAAUTEPNG TTOIOTNTAG UTINPECIES
oTeyaoTiKWV Saveiwv a1o TEAIKSG TTEAATN pE Eva aToTEAECHATIKG KAl AEITOUPYIKS TPOTTO.
TuveTrwg eival onuaviiké yia tnv Tpdmeda kata 1o oxediaoud Ttou Internal Marketing
piyuarog, va epapuooel Tig idieg marketing oTpatnyIkEg, TEICTIKEG HEBOBOUG ETTIKOIVWVIAS Kal
£PYOAEiQ TTOU XPNOIMOTTOIOUVTAl Yia TA TTPOIGVTA KAl TIG UTTNPETIEG TNG EGWTEPIKNG Ayopag
(e€wTepikO marketing) Kai Toug EEWTEPIKOUG TTEAATEG OMOIWG KAl OTOUG ECWTEPIKOUG BNA.
TOUG £pyaloPévoug. .

H utroBeon KAeidi TTou éxel yivel ammodeKTh gival, OTI yia va EXEIG IKAVOTTOINUEVOUG TTEAATEG
TTPETTEl TTPWTA VA EXEIG IKAVOTTOINUEVOUG £pyagéuevoug, €I8IKG OTO XWPO TwV UTINPECIWV
5167 auTd TTou ayopddouv of TTEAATEG €ival TNV «Epyacia» Kai TNV «amodoon TwV EVEPYEIWV»
Twv epyalopévwy Kai yia autd 1o Adyo Ba TTRETTE) va Toug QEPECAl WG TTEAATES, “employee as
customer”.

AMG auTé TO BEPa BnpIoUPYEi pia ogipd duvNnTIKWY TTPORBANUATWY.

73




MBA EXECUTIVE 2003-05
INTERNAL MARKETING KENTPOTOIHIHZ STEFASTIKQN AANEIQN ALPHA BANK
KAPABANAZH I. MAPIA

<+ Kevipiké privupa ot @Aocogia Tou efwrepikol marketing eivar 6T o TTEAQTEC
ayopagouv TTpoidvTa Kal uTnpecieg Ta otroia emBupolv i) Xpeidgovial ue avi@AAayua
Kamoia TiEA. 210 TepiTTwon ouwg Tou Internal Marketing, oe avriBeon pe T kardortaon
TTou emikpaTel 10 £§WTEPIKG marketing, 1o «TTPoidv» (TPETTOG £pYATiag) TTOU «TTOUAGGY
OTOUG €pyagopévoug TBaviv va unv eival 10 €mBuuntd 1 oKOPA Kal va pnv
eKAauBavetal 61 £xel KATTOIa BETIKA XpNOINGTNTA YIa auTtoUG.
O meAdteg NG ayopdg dev emMBAMETAI va ayopdoouv TNV UTINPETIQ 1 T6 TTPOIoY,
gpdoov dev 1o emBUpoUV. ATé TNV AAAN TTAEUpd Opwg, ol epyadduevol Bev £Xouv TN
duvardtnta emAoyng (Un amodoxng) Adyw NG cupBatikAg deoPelTEwWS TTOU EXOUV WE
TNV Tpdtela kal oAU duckoAda Ba trpoBdAlouv amaitricelg Tou Ba sival duvaTov va
avTigeTwioTolv amé tnv Tpdmela. Exouv uévo dUo eTAOYEG: 1) va TO wjoéexGoﬂv»

1 va KQVQAL&QQTQUVS)‘ va 10 amodexTouv Kal va TreiBapxroouy.

<+ 2& KAVOVIKEC CUVBNKeS, edv o TTeAATNng atropacicer 611 dev Ba ayopdadel TNV uTTnpeadia,
dev Ba éxel ouciaoTiKG Kapia cofapry emiTTWON yia autdv. EmmpocBétwg, €xouv
Tavra 1n duvardtnta €mAoyng va TpounBeutolyv pia utrnpecia amd v Tpameda Kal
ot TepiTTwon Tou Jev avTATTOKPIVETA! OTIG TTPOCBOKIEG TOUG va avalnTrioouv AAAn
aviaywvioTIKA. AuTO 6pwg dev 1I0XUEL KAl YIA TOUG £PYAJOUEVOUG OTTOU OTIG TTAEIOTEG

TWV TEPITITWAOEWY TOUG TTPOTEIVETaI Pia Kal govadikn eTTIAOYR/TTpoo@opd.

< Emiong o1 meAdreg diaBéTouv Tnv TroAuTéAEia va TTPORAAACUV TIG ATTAITACEIG TTPOG TNV
Tpdmeda, n otmoia Ba TEémel va avadnTricel AUCEIG yia TNV IKAVOTTOiNor| Toug evioTe
Tpooapuéloviag TG UTNPesies Tng (customization) Tpog Turuara tng ayopdg. H
IKavoTToinon  QvTioTOIXWY ATAITACEWY  ammé TN pepid  Twv  epyagopévwy  Ba
dnuioupyoloe TepdoTia TpoBAAUaTa, £t TTEPIOCATEPO N dlagopoTroingn otV
IKQVOTToiNon Twv amaITACEWV autwv (Tr.X. €dv amaitoloav O UTTOOTNPIKTIKEG

uTTNpeoieg va gpyddovTai SIAPOPETIKG WPAPIO ATTé TO AVTIGTOIXO TWV Karaotnudrwy,
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T67€ Ba dnuioupyeito TPOBANUA oTNV uTTooTAPIEN Tou AKTUOU KATA TIG WPESG AIXHAC

NTOI TIg TTPWIVEG, 6TTou TO KatdoTtnua e€utrnpeTei TRV TANBWPA Twv TTEAQTWV) .

%+ Kartd méc0 o1 avaykeg Kai n IKAvVoTToinon Tou E0WTEPIKOU TTEAATN TTPOEXE! AT EKEIVI TOU
egwrepikou TreAdrn. Exel exppacTei n 8éon (Sasser and Arbeit 1976) 61 o1 ecwTEPIKOI
TEAQTEG TTPETIEL VA €XOUV TTPOTEPAIOTNTA OE OXEOT WE TOug e€wTEPIKOUG, BECN N oTToia
avtikeitar otnv agiwparikr) 8€an Tou marketing, Bdaoer Tng otroiag o £€WTEPIKAC TTEAGTNG
Kal n Kavotroinon Tou €xouv TNV TTpwredouca Béon (customer is the king, o TeAdTNC

éxel mavra dikio).

% H dnpioupyia IKAvoTToINUEVWY epyalopeEvwy eveEXEl KOOTOG, evioTe IBIAITEPWG UWNAS

ZUVETTWG CUP@WVA WE TIC TTAPATTAVW TTPOCEYYICEIG TTIPOKUTITEl OTI OI ECWTEPIKOI EPYAOUEVOI
dev yvwpilouv 6T givar TreAdTeg, TapdTI 0 opyaviouog Ba TTPETTEl va TOug XEIPIZETal wg
eAdTeg Tou. YO autég TIG ouvBrkeg Bewpeital 611 n xpnoipoTroinon tou Internal Marketing
Ba eival TTPo¢ TNV KaTeUBuvon va dnUIOUPYNOOUHE TTIO IKAVOTTOINUEVOUG £PYACOUEVOUG O
orroiol ekTIgoUV TN AOYIKH Kai Ta OQEAN TNG Kevipotroinang, emdbelkvUouv cuvaigBnuartiki
Ta0TIon pE TIC apxEG TTou auTr TTpecBelel, TTPORAAOUV TO BETIKG QVTIKTUTIO TTOU €XEI OTOUG
eEwTeEPIKOUG TIEAATEG ATav ouvdiaAéyovTal Padi TOUG Kal wg €K TOUTOU 0dnyei o€ peEYaAUTEPN
IKavoTToinon.
Ma Tapadelypa o Berry kai Parasuramam (1991) dnAwvav:
«Internal Marketing is attracting, developing, motivating and retaining qualified
employees through job-products than satisfy their needs. Internal Marketing is the
philosophy of treating employees as customers ..... and it is the strategy of shaping job-

products to fit human needs.»
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To piypa Internal Marketing rpocopoiddel pe

10 External Marketing Miyua wg mpocg:

Zrolyeia vou efwrepikol Marketing Mix

AvrioToiya oroixeia Internal Marketing Mix

Mpoidv / Ynpeoia H gpyaoia,

To kbéoTog eukaipiag amd Tnv euTTAOKr amd
TR

TNV epyaacia

Xwpoi aviaAAayrg TTANPoQopAoEwWS Kal
Tétrog (kavaAia diavopung)

ouvdloAAayrig HE AAAOUG eRTTAEKSEVOUC

Mpoweénon (kupiwg Peow Blapnuiong

KQl TTPOCWTTIKAS TTWANGCNS)

H emikoIivwvia Kal N TTOMITIKA avTapoiBwy

ZuvetTrg To internal marketing piypa avarmrtiooetal emi TN BACEl TwWV ATTOPACEWV TTOU

agopolv TIG KATwhI peTaBAnTEC:

= 0 oXediaopuo6g TPOIGVTOC TTPOG TOUG ECWTEPIKOUG TTEAATEG,

= 0 KaBopIoudg TNG TIWAG / K6GTOUG,

= n dnuioupyia cuoTiparog Tapadoong TG UTrnpeaiag,

= N TPOWBNCN/ETIKOIVWVIA TTPOG TOUG ECWTEPIKOUG TTEAATEG

Mapatalta A6yw TNG AuAng @uong Tou «rpoiévrog» Tou Internal Marketing (m.x. va

EUPUONCEIC OTOUG £pyadéuevoug TNV €vvold TOU TTPOCAvATOAIOHOU OTov TeAdT), T10

Tapamdvw internal marketing piypa, Kpiveral 6T TPETTEl va emekTaBel 6TTwg avtioToixa

cupBaivel kal oTo marketing UTTNPECIWY, HE TRV TTPOCBRAKN Twy PETABANTWV!

= physical evidence (TTapdUeTPOI «TTAPAYWYNG UTTNPESIAGY)

= Aiadikacieg

AvBpwTrol

i
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< O ZXEAIAzZMOZX TOY [TIPOIONTOS

*H emuxnuévn emixeipnon TAPOXNS UTTNPECIOV TIPETTEI TIPWTA VA TTOUAG TNV Epyacia oToug

EPYaCOUEVOUS TIPIV va eival O€ BETr va TTOUANOEIS TIS UTINPEDTES TNG OTOUS TTEAGTEC TNCH.

Ze eva oTtpamnyikd emimedo, o OXEBIACPOG TOUG «TTPOIOVTOG» TTPETTEl v ATTAVTOEl OF
gpwTANATa TOU TUTTOU: TI TTWAEITAl OE AQUTEG TIG agieg Kal TI OTACEIC ATTQITEl TTPOKEINEVOU va
BieukoAUvel TnNv uAeTroinon Tou internal marketing wpoypduuaTog. Ze TAKTIKG £TiTESO TO
Tpoidv Ba prropouce va TeptAapBavel TNV Elcaywyr; VEwv TPOTTWV PETPROEWS NG
atrod60ews TWV epYalopEVwV i VEOUG TPOTTOUG XEIPICPOU TWV TTEAQTWY 1 VEQ EKTTAIDEUTIKA
TpoypduuaTa.
Ze éva akopa o Baciké emimedo, 1o Tpoidv Tou Internal Marketing yia Toug epyalouevoug,
gival «n epyacia» cuvodeubuevn pe BacikEg BeCloTEXVIEG TOU EKTTAIBEUTIKOU TTPOYPANHATOG.
Amé auty Tnv omTkf ywvia T10 Internal Marketing TpooTabei va oxedidoer Ta
TTPOIOVTA/EpYasies £T01 WOTE va AVTATTOKPIVOVTAl KAAUTEPA OTIG QVAYKEG TWV ECWTEPIKWYV
TEAAQTWY, €V Ol uTTeUBuvol NG uAotroinorig Tou, TTpokelpévou va dlacealicouv Tnv
amodoxr} Tou, Ba TTPETTEl va ETTIKEVIPWVOVTAlI OTO OQEAN TTOU TTPOCQEPEl Kal Oxi OTd
XOPaKINPIOTIKA Tou. T€oOepa OUVIOTWVTA WEPN amoteAoUv 1O TPoidv Tou Internal
Marketing:

= n emAoyYr ToU CwWaToU TTPOCWTTIKOU,

= 1O QTTOTEAECHATA TNG EKTTAIBEUONG,

= avayvwpion g evouvapwaong Kai

= Ta AaToTeA£opATA TNG ONAdIKNG EQYATiag.
sxedialovTag To Tpoiév ata TAaioia Tou Internal Marketing piyparog, Ba petel va €xoupe
utTdyn 6T ol afieg TOu TPOIGVTOG TToU «TTOUAdUE» gival N aAAayn TNg CUUTTEPIPOPAG,

Tovifovrag Tig agieg kai Tn oTdOoN.
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Autd Tou emdiwkoupe eival o epyadduevog va aMAGEel TN oTdon Tou KAl amod MN
UTTOOTNPIKTIKA 1} adideopn va UETATPATIE] OF  TOUAQXIOTOV WEPIKN utrooTipIEn  Tou
TTPOYPAUHATOG KEVTPOTTOINCNG £wg o€ TTARPN déausuan.

Zuvetwg agieg kai oT1doelg TTou Bev Bpickouv UTTOOTAPIEN KAl QVTATTOKPION Ba TTPETTEl va
avrikaractaBolv pe GAAeg TTou Bpiokouv aviamokpion amd Toug £pyalOuEVOUS KAl TOUG
wBouv og aAAayr NG CUPTTEPIPOPAG .

XelpICopevOl TiG Epyacieg wg TrpoidvTa onuaivel 61 dev eoTidloupe Pdvo oTa KABKOVTA TToU
armraitolvtal va eiTeAecBoUv alAd Ta egeTadoupe Kal ammd TNV TAEUPd Twv £pyalopévwy Kal

TNG IKAVOTTOINONG TTou avalntouv amé TV epyacia Toug.

Zra mAaicia Tng Kevrpotroinong Twv OTEYAOTIKWY daveiwv, n oTmoia avagépeTarl O PEPIKNA
avadiopyavwon Tng Tpateédng Kal eTTnPeddel éva péPog Twv gpyadouévwy NG, 8a RTAV IO
aTroTEAECUATIKO KAl €UXEPECTEPO va uUAoTToinNBei edv n eotiaon ota o@éAn mepiopildTav
KAt 'apxnv TOUAAXICTOV OE Hn OIKOVOMIKEG aTToAaBEG Twv epyalopévwy. lMpoteivetal va
aoxoAnBei pe TG exTTAIOEUTIKEG aVAYKEG TWV epyalopévwy, aufnon Tou ETITESOU TWV
UTTEUBUVOTATWY Twv gpyadopévwy Kal evBAppuvorn OTn CUMPMETOXN AWng amopAacewy,
BeAtiwon Tou epyaciakol TePIBAAAOVTOG, dnuioupyia Twv TpoUTToBécewy yia eGEAIEN Twv
career paths k.a O XEeIpIOHEG TWV EPYACIWV WG «TTPoidvTay Eeival pia utTevBUuIon 6T QUTEG
Ba TrpéTrel va AavoapioTolv oUpgwva Pe GAoug Toug Kavoveg marketing Tpokeipévou va

TTPOCEAKUCOUV TO KAAUTEPO TTPOCWTTIKG VA TIG GTEAEXWOEL.

Mpémel va éxoupe uTTOWn Hag 611 otrolodATIoTE TPoypapua Internal Marketing 600 kaAd
oxedlaopévo kai €qv eival, Toté Bev Ba QEPEl Ta avapevoueva aroTeAéCUATa €AV TO
«TTpoidv» TTou oxedialel dev epappddel otnv TPAgn Ta 3Rs TPog Toug epyagouevoug, 10
otroia opifovral wg akoAoUuBwg:

4 Reinforcement EvBuvdpwaon, va urooTnpideig WE CUVETTEIQ Kal CUVEXEID Wi

KouAToUpa ECTIACKEVN OTOV TTEAATN
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© Respect 2eBacpig, dwaoe aToug EPYAJONEVOUG T EPYAAEiT yia va K&vouv Tn
douAeld Toug ypriyopa, eUKOAO KAl QTTOTEAECUATIKG
% Recognition Avayvwpion, epdévTios va PdbeIg 6Tav KAVOUV KATI CwoTd Kal

AVTANEIYE TOUG

> O KAOGOPIEMOE THE TIMH:E/ KOsTOYS

“H niun ¢ umnpeaiag pmropel va BewpnbBei w¢ epyaAeio internal marketing oro Touéa Twv

UTTNRECIWY €101 OTTWS akpIBWS eival onpaviikn Kai a1o e§wrepikd marketing »

H miufy P Price avagépeTal aT1o WuxoAoyiké KOOTOG TTOU TTPOKUTITEN ATrd TNV UIoBETRON VEWV
HEBSOWY epyaciag, TTou TIPETTEl va €QAPPOCTOUV TIPOKEINEVOU va emiTeuxBolv Ta
emdiwkopeva amoteAéopara. H Tipn opidetal wg 10 KOOTOG EuKalpiag Tng evaoxéAnong He
auth TNV epyacia kal wg Tétoio eival TTOAU OUOKOAO va WEeTPNBEl. ZTIC TTEPICCOTEPES
TEPITTTWOEIG Ol £pyaldpEVOl €XOUV TNV TACN va UTTEPTIHOUV TO KOOTOG avaAnyng Veéwv
TTPAKTIKWV KAl €TMITTAéOV avTIoTEKOVTAl OoTNV aAlAayr. [pokeipgévou va amo@euxBei auth n
kardoraon, TEETeEl va TrapouciacBolv TTOAU KaBapd kal avaAuTika ta OQEAN amoé Tnv
uioBéTnon VEWV TTONITIKWV Kal va QVTIMETWTTIOTOUV BeTIKA o @OPBolI Twv epyadopivwy

TAPEXOVTAG TOUG TNV KAtdAANAn TTANpoeopnon.

H aAhayry NG CupTIEPIPOPAS TTou BéAEl va eTTIQéper TO TTPOypappa Internal Marketing 1600
oT0 XWpo Twv Kataotnudtwy, tng AiuBlivoewg ZreyaoTikng MioTewg kai aTig AOITTEG
EUTTAEKOUEVEG AlEUBUVOEIG, DNHIOUPYEI KOOTN OTOUG ECWTEPIKOUG TTEAGTES TTOU apopd.

AUTd Ta KOOTN TIPETTEI VA TTANPLCOUV Of ECWTEPIKOI TIEAGTEG yIa va UTToaTNPIXBEl TTAfpwG 10

mpoypappa g Kevrpotroinong xai o internal marketer mpémel va dwaoel éva goBapo Adyo,
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Mia agia TTou o1 ecwTePIKOi TTEAATEG va TTEIcBoUV O agidel To KOTTO va TRV atrodexBolv Kai va
KaTtaBAaAAouv TIG aTTaITOUUEVEG TTPOCTTABEIEG.

Eav o1 epyagouevor kataAdBouv 6T To KOOTOG £ukalpiag NG epyaciag utrepPaivel Ta
avriAauBavopeva o@EAn ato auth 16T N 6An Siadikacia Ba yiver avmIANTIT wg «negative
value”. Zuvetrwg dev Ba katafdAAouv Tnv amaiToUdevn TTpooTTadeia.

Or1 umreuBuvor Tou Internal Marketing 8a TpETel va TPooTTABROOUV va TTAPEXOUV OTOUG
epyadéuevoug 1o KATdAANAO TTEPIBAAAOV TO OTTOIO TOUG ETTITPETTEI VA £XOUV EAEUBEPia AGyou,
TTPOYPAHHATA KIVIITPWY YIA VA EVIGXUCOUV TOUG EPYACOUEVOUG VO CUVEITPEPOUV WE TIC IBEEC
TOUG, va poipaouv Tnv TAnpogopia Kal TN yvwon €101 WOTE VA HEIWVETAI TO

avTiAapBavépuevo kboToG,

= O XZXEAIAXIMOZX THZ ENIKOINQNIAY/ [TIPONBHEIHE

H mpowbnon ocuviorarar amd OAEG EKEIVEG TIC UTTOOTNPIKTIKEG EVEPYEIES TTOU TTIPETTEI v
Tpofouue TTROKEILEVOU va TOVIOOUUE TO AGYO 1) TTapoudidoouue Tnv aia amrd v arAayn g
CUUTTEPIPOPAC.

Emikoivwvia

Z1a TTAdicid tou Marketing piypatog, n €mmKoivwvid avTITTPOCWTTEUEl dia TTpowBnTiKn
gvépysia We TN HOp®n NG diagruiong, g €upeong dnuocidtnrag, TG TTPOCWTIIKAG
TTWANONG (DIATTPOOWTTIKEG TTAPOUCIACEIG/ETTIKOIVWVIEG) Kal TTpowBnan TwANcewv (kivntpa
ayopdg), n otoia xpnoipotoleital amd Toug marketers TTPOKEINEVOU VA ETTNPEACOUV TOUG
SuvnTikoUg R TOUG UQICTAPEVOUG TTEAATEG VA CUNTTEPIPEPBOUV pe éva emBuunto TpdTTO,
4TTWG yia Tapadelyya va TpoBolv O ayopég TWV UTIMPECHDV N TwV TTPOIOVTWY TTou N
emrixeipnon éxel dlaBéoel otnv ayopd.

S€ KATAOTAOEIC KATA TIG OTOieg pia umnpedia 1 éva TPOYPaupa egapTdral ev pépel N
OAOOXEPWS amd TV amédoon Twv epyagopivwy yia TNV EmMITUXR Tou €kBaon, ol
ETTIKOIVWVIAKEC Kal 0l TTpowBnTIKEG evEPYEiEG Ba TTPETTE! va cupTrepIAauBdvouv Ox1 H6vo Tnv
gvBdppuVOn TwV EEWTEPIKWY TTEAATWV va TrpoPolv Ot ayopég aAAd KAl TWV ECWTEPIKWIV

TEAQTWVY VA ATTOBWO0UV HE TOV EVOEDEIYUEVO TPOTTO
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Mpoteivetal ol epyaldpevol va eival eVAUEPO! YIQ TO OKETITIKO KAl TO OKOTO TWV
SIAQNUICTIKWY KAl TTPOWONTIKWY EVEPYEILV TTou AapBdvouv xwpa KABe oTiyuR kai ol
SIaPNUICTIKEG KAUTTAVIEG VA OXEDIAJOVTAI WE TETOIO TPOTTO WOTE VA TTPOCEAKUGUY GXI HOVO
TNV TTPOCOXN TWV EGWTEPIKWY TEAATWV Kal va TTapakivolv Toug SuvnrikoUg TTEAGTEG va
QTOKTACOUV TNV UTIMPECia, aAAd emmiong va TpooeAKUOUV Kal TOug epyalOpEVOUG «wG
moava deutepelov  Kowd» KAl va TOUG KIvATOTToIoUV va  amodidouv cwoTtd  Kal

EVAPUOVICUEVA.

MporTeiveral eTiong n XpnoipoTToinon TS «dnNUooIdTNTAGY HECW ECWTEPIKWY BNUOCIEUCEWY
(Trepiodikd Madi, Intranet k.a.) kaBwg xal GAMWY eyypdewy (ETICTOAEG SIOIKACEWS TTPOG TO
TTPOCWTTIKG), N oTroia va Trapéxel emavamAnpo@dpnon oToug epyalduevoug yia Tpéxovra
Béuara, TNV TTOopEia KAl TA OTTOTEAECHUATA TG KEVIPOTTOINOEWS KABWw¢ €emmiong kai va
evduvapwvel tnv alomoTtia NG diadikaciag aAAaywv. Ze auTEG TIG TTEPITITWOCEIG Egival
onHavTiké va dnuocioTToioUvTal Ol «YPryopeg VIKES» (quick wins) TTou Ba emipEpel N ahAayr)
oUTw¢ wWoTe va kivnrorroiolvial ol epyalduevol va KataBaAlouv akopa HEYAAUTEPEG

TTPOCTTABEIEG yIa TNV ETTITEUEN TOU TEAIKOU OTOXOU.

Eva amd 1a TTAEOV ATTOTEAECHATIKA HECQ ETTIKOIVWVIAG yia T d1a@ApIon VEWYV UTTNPECIWV
Tou TTpoc@épovtal Bewpeital To Word of mouth. Zra mAgioia gvog Tpoypdpparog Internal
Marketing TpoTeivetal n JIEVEPYEIQ ETTAQPWY HE TOUG «ATUTTIOUG NYETEG» OTOUG OTToioug Ba
TTAPOUCIAoTOUV EKTEVWG TA OQEAN TNG KEVTPOTTOINCEWS, WOTE AUTOI PE TN JEIPA TOUG VO
51a8WoouUV e Tov avAAoyo evBousiacué kal TNV aglomioTia Tou Toug TeEPIBAAEl, auTh TN
TANPOYOPNCN OTIC OQaipeg emppong Toug. Edv MTTOpPEiG va KAvelg Toug uTTaAAfAoug va
yivouv UTTOOTNPIKTEG TWV UTTNPECIWY, TOTE auToi Ba yivouv ol KaAUTEPN TTNYI avagopag yia

QUTEG.

81




MBA EXECUTIVE 2003-05

INTERNAL MARKETING KENTPOIMOIHZHE STEASTIKQN AANEIQN ALPHA BANK
KAPABANAZH I. MAPIA

H didxuon tng emikoivwviag TTPOTEIVETAl VA TTPAYUATOTIOIEITAI GE HIKPEC KAl eUANTITEG aTrd
TOUG €PYQAGONEVOUG QVAAOYIEG KAl CUHQWVA WE TN PAON «HE HIKPA XTUTTAPATA TTEQTEN n
HEYAAn BaAavidid». To Internal Marketing opwg eival kAT S1AQoOPETIKG Kal THO CUVBETO ATTo
TNV ECWTEPIKT] ETTIKOIVWVIA e@daov N TeAeuTala gival povédpopog atmd Tavw TPog Ta KATW
ponl TAnpo®6pnong, n omoia TPwWTioTwg Bilacpalilel 6T TO TPOoWTIKG BiaBéTel Tnv

aTraIToUdevn TTANEOPOENCN YA va KAVEl To BOUAEId TOU CWOTA.

H emxovwvia £€xel XAPAKTNPIOTEl wW¢ KPICINO ouoTaTiké  kKaBwg uTTdpxel OxEon
aMnAemridpaong HeTalu Twv epyalopeEvWyV TTPWITNG YPAUMNG Kal Twv epyalopévwyv Ot
UTTOOTNPIKTIKEG UTTNPECIEG, TPV N uTrnpecia tmmapadoBei oTtov TeAdTn kai peTagl Twv
EOWTEPIKWY  Kal eEWTEPIKWV TreAATwy. Ta KavAAid ETIKOIVWVIAG KAl KOIVWVIKEG
aAMNAeTIOpAoElg HETAEU QUTWV TWV HEPWV TTPETTEI va dnpioupynBouv opaAd.

Eva KaAd oxXedIAOUEVO ECWTEPIKS TTROYPANNG TTPOWBNONG UTTOPEl va armodwoEel eEaIpETIKA
amoteAéopara amdé Tov aviikTutro Tou Ba  €xel oTtoug epyaldduevoug. Mrropel va
kivnTotroijoel, va exmaideloel i va BonBrioel va avartuxBei pia aioBnon «avrkeiv» oTtov
opyavioud. Zuxvd n Siolknon NG EMIXEIPIOEWS €xel TNV Tdon va gexva &1 autég ol
KQUTTAVIEG €ival CNPAVTIKEG Kal TTPOTTAVTIWY OTI agopolv 6Aa Ta emieda TG Iepapyiag Tou
opyaviopou. Mia TIKoIVWVIAKr KauTravia n otroia xapakmpidetal amd EAAeiyn agiotoTiag
ouvétrelag dev eival oupfath pe TNV avamrtugn pia BeTikAg KouAtoUpag evidg ToOu

opyaviouou.

O1 avTidpdoeig, 1a oxdAia kai o TPpocdoKieg Twv TEAQTWY TToU )\adevomi amd ToUg
epyalopévoug TTPWTNG ypapprg dnAadr Toug YmeuBUvoug MeAateiag [BiwWTWwy Kal YEVIKA
TOU¢ AerToupyoUs Twv KataoTnudTwy TTRETTEl VA WETAPEPOVTAL KAl VA KOIVOTTOIoUVTal T6C0
oToug utreUBuvoug yia Afyn amo@dcewv 600 Kal TOUG EPYAGOHEVOUS UTTOOTNPIKTIKWY
UTTNPECIWY, 0UTWG WOTE KATOTTIV OUVEPYATIAg va digevepyoUvTal Ol TTEPAITEPW BEATIWCEIS KAl

£EEAIEEIG TWV TTPOIOVTWY KAl UTTNPECIWV.
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To mpdypapua Internal Marketing 8a Tpémel va KivnToTrolsl Toug Epyagopévoug va
«OUAGBouV» TNV TTANpo@opia PECa Kal £§w aTTrd TNV ETAIPIA KAl VO TOUG TTAPEXE] TTPOKTIKEC
oi6doug (site yia umoBoAr Tpordoswv, dnuoociotoinon best practices, kivAGEIC
avTaywviouou GTnv TEPIOXT] TOUG K.a) YIQ VA HOIPAGTOUV 6T YVWPI{ouv HE TOUG UTTOAOITTOUC
EUTTAEKOHEVOUG, OUTWG WOTE VA PEYIOTOTTOINGCOUV TN diatipnaon Tng TANpogopiac, Pe TEAIK
atrotéAeocpa va BeATioToTroiNBei n TToIdTNTa TWV TTAPEXOHEVWV UTTNPECIWY.
AUTEG oI TTPaKTIKES diodol poipdcuatog divouv Tnv gukaipia 6x1 povo Oe autoUg TTou TNV
poipaZovTal va QaTmoKTOOUV yvwon aAAd kal Ot aurtoug Trou Tn poipdouv, va T
TeAeloTTOIOUV. H CUAANWN, TO poipacua kai n diatiipnon g TAnpoopiag sivai dAa Béuata
TToU avTipeTwTTidovral oTa TTAaicia Tou Knowledge management.
To Knowledge management utropei va opioTei wg:

« attending to processes for creating, sustaining, applying, sharing and

renewing knowledge to enhance performance and create value”
To knowledge management eivai n diadikacia katd v otroia ol epyaddéuevol dieyeipovTal va
OUAGRoUV TNV TTANpo@opia amd eCWTEPIKOUG KAl eEWTEPIKOUG TTEAATEG KABWG Kal KABe
£idoug evdiapepouevoug TTPog Tov opyavioud (stakeholders), va poipacTolv 61 yvwpifouv
Kal va pdBouv atrd Kal Pe Toug AAAOUG Kal TEAOG va Tn SiaTnpricouv JECa OTOV OpYavIoUo.
Mpopavwg autég ol TTPAKTIKEG Ba odnyfcouv oTnV amdKTNOon PEYAAUTEQRNG KAl EYKUPOTEPNG
TANPOoPAPNONG Yia Toug TTEAATEG Kal TIG UTTNPECIEG o1 oTroiol Ba dWwoouv TNV EuKaIpia aTOUG
marketers va 3108£Touv £TTAPKEIC KAl AKPIBEIG avaAUoEelg TNG ayopdg Kai va ERTTAQUTIOOUV TIg
IKQVATNTEC TWV ECWTEPIKWY TTEAQTWV va GUVAAAGOOOVTAl PE TOUG TTEAATEG TOUG.
Katd cuvémeia n ToidtnTa 8a avaBabuioTel aképa TEPICOOGTEPC KATA TN GUVAAAQYR WE TOUG
TeAGTES, KA Ba £MQEPEN TNV EVOUVAUWAT TNG IKAVOTTOINGNG Kai TN ToTOTNTA TOU TTEAATN Kal

Ba odnyei euxepéaTEP O ETAVAANTITIKEG TTWANCEIG.

To OKeTTTIKG Tou paénaolakol opyaviouou (learning organization) eival otevd ouvoedeuévo
OTO OKETITIKG Tou knowledge management OxeTIKG He QvTIAYEIG TOU poipagopal 1o dpaya,

¢ ocuvexoug padnong kai g opYyavwaolaknig paenong. H epappoyr] Tou OKETTTIKOU TOU
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pabnoiakol opyaviouoU WTTOPEl va evowHaTwBEl oTnv UAoTToiNGn €véGg TpoypAupaTog
Internal Marketing, kaBwg utrooTnpideTal 6T N HETAPGPPWON evOg opyavicuol ot uaBnaiakd
opyaviouo eival éva amapaitnto Brua yia T cwaoTrh uhotroinon Tou TTpoypduparog Internal
Marketing.

®aivetai 011 GAAN pia duvaun tou OKeTTIKOU Tou Internal Marketing eival d11 n ouvexrc
HaBnon Twv epyagoptvwy PTTopei va avatrtuxBei péow Tng uAoTroinong evég TTPOYPAPKATOC
Internal Marketing. O 1p61T0G WE TOV OTTOIO OI EPYAZONEVOI CUVEXWS AEIOAOYOUV TIC EUTTEIPIES
T0UG Kal Tn amddoor Toug Kal padaivouv amd autd, divel Tnv duvatdTnTa aToV OPYaVIGUGS va

yivetal duvartdtepog, kabwg auté amoTteAsl Tnv core competence.

[lpowbBnon

H P promotion- mpow®non ota mAaicia tou Internal Marketing ptropei va aAAdgel tov
TPpOTTO WE TO OTIOI0 AVTIHETWTTICOVTAI KATTOIa TTpoypAupaTa amd Toug ECWTEPIKOUG TTEAGTEG
OTOUG OTToioug auTd aTreuBlvovTal, va ETNPEACE! TN CUUTTEPIPOPA TOUG KaI VA Toug wBnoe!
va eTTAveLETACOUV TNV OTACH TOUG.

MapoTl N ypaTt T eMIKoVWwyia eival HEpog Tou TTpoypdupartog internal marketing, evrouToig wg
TEPICCGTEPO  OTPATNYIKAG ONUAciag TrPoTeivovial Ol TTAPOUCIACEIS OTO  EUTTAEKOUEVO
TTPOCWTTIKG KAl TOUG AoITToUG ECWTEPIKOUG TTEAATEG.

H AicuBuvon Zteyaotikrg MMiotewg, n AievBuvon Marketing, n AicuBuvon AvBpwrtrivou
AuvapikoU kai n AiguBuvon Mpoypappartioyou kai AgioAoyrioswg Kataotuartwy Ba petre
va cuvepydalovial atevd £101 waote n AlelBuvon XteyaoTikig flicTewg va mTapoucialel Ta
mpoypdupatd  Tng omv  AieGBuvon  AvBpwtrivou  Auvapikou  kai 1 AiglBuvon
Mpoypappanouol kai AZlohoyfoswg Karaotnudarwy, petd n AieuBuvon lMpoypappancpou
kal AfioAoyrioewg KataoTnpudTwy va TTapoudiadel 1o TAavo avamrugng twv Kataotnudrwy
oTn AigGBuvon AvBpwtrivou AuvapikoU kai o1 AielBuvon ZTeyadTikig MioTEwg Kok. ATTé TIG
aMnAemidpdoeig Tou Ba dnuioupynBouv Kar Ta ox6Aia oe kaBe Tapouciacn, AauBdvouv

XWpa ol amapaitnTeg TPOTOTOINCEIG KAl aAAayég Trou atraiToUvTal TTPOKEIUEVOU T
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TPOYPANHATA VA  TTPOCAPHOCTOUV OTIG OUVOAIKEG QVAYKEG TNG Tpamélng kai o

QTTOTEAECHATIKA TNV aTTodOoXM KAl UAOTTOINGH TOUG.

Mpoteivetar  emmiong n  uloBéTNon  TTPOYPAUHATOG  «KIVATPWY  KIVNTOTIOIRCEWS»  TWV
EPYagopEVWY TA OTTOIQ —TTEPA ATIG TA OIKOVOMIKA- Ba pTropoloav va TTApouV T Hop®n
BpaBeiwv TPog £pyalouEVoug TTOU CUTTEPIPEPBNKAV HE EGAIPETIKG Kal evBESEIYUEVO TPOTTO,
dlopydvwon diaywviouwyv yia TNV Tpétacn kKaAUTepng Along ot éva  BUOKOoAA
QVTIMETWTTICIHO TTPORANUA, TTPOYPAUNATA AVAYVWPICEWS TNG CUKBOAAS Twv epyalopévwy
yiati TAnpo@épnoav tou TTEAATES yia VEEG UTTNPeTieg n oTroia Bev xpeidleral va eival TTavra

OIKOVOHIKN), APKEi KAl £va euxaploTw 1 éva email K.a.

= O KAOGOPIZMOX THX AIANOMHZ

Ta mpayuankd kavdAia diavoung eivar o 10To¢ o1Tou Aaufaver xwpa n “value formation”.
Ooov agopd 10 T€TapTo P placement — diavopn, emravaAapfdvoupe 611 QuTO TTOU TTPETTE
va «TTouAnBei» dev eival o Epyo Tng Kevrpotoinong auté kaBautd, aAAd ol agieg kat n
aAAQyr] TNG CUUTTEPIPOPAG TWV ECWTEPIKWV TTEAQTWV/EPYAJOUEVWIV OTOUG OTTOIOUG £XOUME
dwoel Eueaocn, oUTWG WOTE To TPOYPAHa TNG aAAayng va yivel atmodektd Kal va uAoTroinBei
aTmroTEAECHATIKA.

Q¢ xavaAia diavoprig propolv va XpnoidoTroin8ouyv 1a eKTTaIdeuTika TTpoypduuaTa, Ta team
building oepivdpia, diatunuatikég cuvepyaoieg, Ta workshops yia emihuon Bepdtwy, Ta

TUTTIKG Kai ATUTTA KOIVWVIKA Kal TTOAITIOTIKG CUCTHHATA ETTAPIG.

MpoTteivetal va uioBeTnBOUV TTPAKTIKEG CUVOECEWS WETAEU TOU TTPOCWITIKOU TTPWTNG YPAUKUNAG
(YTreuBuvol MeAateiag 1BiwTwv) He EpYAZOHEVOUG UTTOOTNPIKTIKWVY utrnpeciwyv. Kard auté
Tov 1péTTO Ba kahouUvrdl TEPIOBIKE of epyagduevol TTPWING YPOAUUAG va ETTIOKETTTOVTAI
UTTOOTNPIKTIKEG UTTNPEDiEg, oUTWG WOTE va £pXOVTal OE ETTAQI] HE TOUG guvadéApoug TTou

pepigvoUve yia TNV uAotroinon Twv d1adikagiwy XOPNYNOEWV Kal va yvwpiouv €K TOU
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oUvVEYYUG Tov TPOTTO TTou AgiToupyoulv, Ta TTPpoRARpaTa TTou QVTIHETWTTICOUV Kal TEAOG TTWC
uTTopouv amo T 8£on Trou Bpiokovral va BonBolv otnv emiAucH Toug.

Emiong mpoteiveral kd8e tuApa tng AluBuvoewg Zteyaomikig MioTewg va TpofAémeTal
TPOTTOG va TTAPOUCIACE! CUVOTITIKA Kl TIEPIEKTIKA Wit EIKOVA TOU TI KAVEI KQI TTOI0C TO KAVE
KOl TI QVOMEVE! YIa va TO KAVel KAAUTEPA. AUTA N TTPaKTIKA PTTOPEl va uloBeTnBEl KaT apxAv
gite og emimedo dIATUNUATIKWY OxEoewv péoa omn AielBuvon ZteyaoTikig TMioTewg, eite
Tpog Aoirolg eutrAekOpevoug (T.X. AigUBuvon Noplkwv YTnpeoiwv) 41rou o1 Trio
ETTIKOIVWVIAKOI epyalopevol Ba TTapoucidoouv ot 5-10 AeTrtd T apuodidtnTég Touc kal Ba
QTTAVTHOOUV OF EPWTHOEIG I avTIBpdoElS.

Kpiverai eTriong weEAIgo autoU Tou €idoug n TTANPoPOpnon va TapéxXeTal Kai Ot o Jalikd
emitredo, e1i Tapadeiypat o€ 6Ao 10 AikTuo KataoTtnudtwy 61mou n oxXeTiki TTAnpoedpnon

Ba eppaviletal 1o Intranet Tng Tpamedng.

Emiong kpivetar okémuo oTa TAQicla Tou Trpoypdpupatog internal Marketing va
TPORAETTOVTAI TPOTTOI TTOU VA CUVOEOUV TO TTPOCWTTIKG TWV UTTOCTNPIKTIKWY UTTNPECIWV TNG
AlguBUvoewg X1eyacTiknig MioTng pe Tou ewTEPIKOUG TTEAATEG. QG TETOIOI TTPOTEIVOVTAl Ol
mepiodikég emoxkéyelg Twv back office epyalopévwyv orta Karaotrjpara o6tmou kabripevol
SiTAa otoug YTreUBuvoug MeAateiag IBIWTWY TToU €GUTTNPETOUV TOUG TTEAATEG, VO QKOUVE TN

« WV Tou TTEAGTN» atmd KoVTA KAl TTPOCWTTIKA.

I8iaitepn onuacia Ba Tpémel etTiong va o8&l Kai 0TV EKTTAIBEUON TOU TTROCWTTIKOU —KUPiwg
NE TPWTNG Ypapunig- érou ot guvepyacia pe T AiglBuvon Ekmaideucewg va oxedialovrai
TTpoypdupaTta ou 8a £0TIdfouv —Ox1 HOVO OTa TEXVIKA BEUATA TWV OTEYAOTIKWY daveiwv-
aAlAd kal oTov TTpooavatoAlouo Tou Ymeublivou [MeAateiag IdiwTwy Tpog Tnv egumrnpéTnan
EEWTEPIKWOV KAl EOWTEPIKWY TTEAATWv. [lpoTeivetar of €VOTNTEG TWV  EKTTAISEUTIKWV
Tpoypapudtwy Tou Ba damroviar BepdTwv Trou  epmiTTouv  OTiG apuodidtnTeG NG
AiguBUvoews Z1eyacTikAg Miotewg (T.x. oxediacudg mpoidviwy) va avaiapBavovral amo

«star performers» Tou n idla Ba opidel. Eival TOAU onuavtiké va xpnoigotrololvral ot
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KQAUTEPO! yia va Kdvouv Tnv exTraideuon yiari sival o meavo, of o evBouoIwdelg va

OKAABWOOUV TNV TTPOTOXN TWV EKTTAIBEUSUEVWY KAl Va Snuioupyrigouv evBousiacud yia v

uTTNPECIa

TeAog TrpoTEivETal VIO KATTOId €K TWV ONUAVTIKWV Bepdrwv Tou Ba TTpokiwouv A yia
evlexdueveg BeAniwoeig emi Twv  BIadikaoIWV  Xopnynoswe oTeyacTikol daveiou va
Olopyavwvovral workshops We eupeia GUPHETOXT] eUTTAEKOpéVWY. EkTiudTal 6T givar amé Tig
MO ATTOTEAECHATIKEG TTPAKTIKEG YO avTahhayr agiomaTtng TANPoPopRoEws Kal avamTigews
OXEoewV PETAZU Twv epyadopévwy. H oUyKANON, O CUPPETEXOVTEG KAl TO ATIOTEASOHA TOU
workshop Ba eival xprioiyo va dnpooiotroleital (uéow Intranet, epnuepidag Madli k.a.) ot

OAOUG TOUG EPTTAEKOHEVOUS LUE TA OTEYAOTIKA ddveia.

levikG 10 va XTI(EIC TIC OXECEIG PETALU Twv epyalopévwy o€ 6A0 TO QACHA TOU XWPOU
£pyaciag, Toug kavel va aicbdavovrail o ouvdedeuévol PeTall TOUG Kal UE TOV OpyavIoUO.

H didxuon Tng TAnpogopiag oe dAa Ta TUAPATa gival ouoTaTikO-KAEIDi €101 LUOTE va EEpouv
OA0I TI KAVouv 01 UTTOAQITTOI GTOV OpYavioHo .

H agia autwv Twv Trpoypaupdrwy eival 611 dnuioupyolv cuvaioBnuariky tadtion We 1O
UTTOAOITTO TTPOCWTTIKG, evduvapwvouv TNV opadikh epyacia kal Tnv aioBnon tou Koivou
okotroU. e ouvluaouO HE TNV ECWTEPIKN ETTIKOIVWVIQ, EVIOXUOUV TIG OXECEIG PETAEU TwV
gpyalopévwv. Kai TEAOG auTd eival TTou CUVOEEI TOU £pYAJOUEVOUG HECA OTOV OPYAVIGHO.
Aev éxel onuacia €dv eival XPNUATOOIKOVOUIKEG OTTWG OTn TepiTTwaon g Tparmelag,
EKTTAIBDEUTIKEC 1} TOUPIOTIKEG UTINPECIEG, TTAVTA UTTAPXE! Eva «EUEIG» EvavTiov «GAAWV» pEoa
OTOV Opyavicuo.

O kabévac TpéTel va KaTaAdBel Tou o id1og BpioKeTal KAl TTOU 01 UTTOACITTOI GUVAdEAPOI TOU
OTOV OpPYQVIGUG6 Kai TTWG TTPETEl va SouAedouv GAol padi TTpog Toug Koivoug aTéxoug Kai va
BpiokovTal otnv «idia geAida» ESW gava n eTTikoivwvia tailel éva onuavtiké péAo oTo va
VEQUPWOEI TIG DIaPoPES Kal va xTioel TIg auvdEaeig. 'Evag até TOUG TPATTOUG Eival O AVOIKTEG

CUVAVTACEIC TTROCWTTIKOU OToU  KaAoUvTal eKTTPOOWTIOI aTTG  GAAEG Algubuvoelg va
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TapakoAouBrioouv TIg ouvavrrioelg €vOg TUAHATOG WOTE va PABoUv T TPEXEl Kai v
HoIpaaTOUV Ta TTPORAAUATA KAl TIG TTPOKANOEIG TTOU AVTIMETWTTI(OUV.

Autd dev onpaivel o1 Ba egagaviaTolv ol dlagpuwvieg TToU avakUTITouv Adyw SIAPOPETIKWV
ECWTEPIKWY TTOAITIKWY, AAAG BonBave va peiwBoulv kal va SouAéwouv dAol padi yia va TTael o

opyaviopdg urpocTda.

MporteivovTal Tpeig TpOTTO! yia va eTTITeUXBEi N amoduvdupwon Tng Tdong va xridovral Teixn
TpooTACiag:

=2  Anuioupyia 6o 1o duvartdv TTepiocoTEpWY forums yia avraAAayn TAnpo@oépnonc.

Vool mepiocdTEPO! YVwpilouv Toug OTéX0UG TNG KeVTpoTrooews wg oAdTNTA KAl TTOCO
KABe TUARQ ouvelo@épel OTNV ETTITEUEN TOoug, TOCO0 AlyGTEpO Ba aioBdavovTal OTi XpelddeTal
va TTpooTaTteuBolv kai va xTicouv Teixous. OTTwe akpifwg o€ pia oudda modocgaipou
oAol yvwpifouv Ta TTAdva Kal TTwg Ba emITUXOUV £TCH KAI OTNV TTEPITTTWON NG Tpdmelag, n
eMTEUEN TWV OTOXWYV OE TTPAYHATOTTOIEITAI LE TO VA CUYKPATEIG TNV TTANPOQOPNCN KAl TNV

BonBeia TTpog Tov dAAC.

Ewapuoyn TPoANTITIKAC aviaAAayic TAnpopdpnong.

Aev mrpémer va avapéveral 611 ol ouvadeAgol 8a Znticouv TNV atraitoUpevn TTANPo@eGpnon.
MpETTel va TOug TTPOCQEPETAl. AKOUA Kai TTPIV TNV XPEIACTOUV. AKOUA Kai TIpIV KataAdBouv
o1 TN Xpeiadovral.

Mpétrel va aveupeBoUv TpdTTOI 6TTOU N TTANPOQOpIa, Ta OTaTIOTIKA, Ta data 8a Bonbricouv
oTn SoUAEId Toug Kal Ba Toug TTPoapepBoUV £101 OTTWG AKPIBWG TTPOCPEPETAl £VA TTPOIdV
oe éva TeAdtn. To evBiagépov Ba ekTUnBel kal 10 «dvoiypa» Ba 10 aviamodwaouv

piXvOVTaG TOUG TOIXOUG TOUG

Anuioupyia | cuvelgpopd os €va TepIBaAov_oTo oTroio To status eivar va poipddecal

eAeUBepa KaI va PNV XTICEIC TOIXOUG.
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MAdva avtapoifrig epyadouévwv TTou @povrifouv yia TNV ETITUXIA Twv oTdéxwv NG
BpeBouv amopovwpevol. Mpémer va yiver EekdBapo 611 TETola cupTTEPIPOPd CapTToTAPE!
Toug OTOXOUG Kal ammé TNV GAAn o cuvadeAgor TTou poipddovial Thv TTAnpogopia va

QVTILETWTTICOVTAI WG ONUAVTIKOI TIEAGTEG TTOU CUVEICPEPOUV OTNV ETTITUXIG.

> O XZXEAIAZMOZX PHYSICAL EVIDENCE

H «puoikni paptupia» 1 aAdiwg opideTal wg UAIKA, avagépetal oTo TePIRAAOV Péoca OTo
oTroic n uTnpecia TpoogépeTal, ekei OtTou dievepyolvtal ol aAAnAemdpdoelg PeTAEU
TTPOCWTTIKOU ETTAPAG KAl TTEAQTWYV Kal €KEl OTTOU TOTTOBETOUVTAl OAQ TA UAIKA ayaBd trou
SieukoAUvouv Tnv Trapddoon 1 Tnv EmMKolvwvia Tng umnpeciag. H “Quoikhl uapTupiax
SraxwpileTal oe dUo Katnyopieg, ATOI TNV OUCIACTIKA KAl TNV TEPIPEPEIaKn (essential &
peripheral physical evidence).

H ouclaoTiki QuOIKr paptupia avagepeTtal 1o TTEPIBAAAoOvV epyaaiag evidg Tou oTToiou
Tapadidetar n utnpecia. ta Aqiola Tou Internal Marketing, 10 «epyaciakd tTepIBAAAOV»
CUUTTITITEl JE TO Kavoviké TTEPIBAAAOV epyaciag, ouveTTwg dev gival 1600 onuavtikd 6oo eival
avTioToixwe oTo e€wTepikd marketing utrnpeoiwy, &14TI QuTO OTIC TTAEICTEG TWV TTEPITITWOEWV
dev eivai duvartdv va diapopoTroindEi.

H Trepipepeiakr} QUOIKT HapTupia avagépeTtal Ot 6Aa ekeiva Ta «unvipata/cuverjpata» rou
avaépovial Kal Teplypdeouv 10 TPOTTO WE Tov oTroio Ba Trapadiderar n utnpesia oTov
eAATN. AuToU Tou €idoug Ta aTTTd CUVBAUATA ival TTo onuavnka gro internal marketing, oe
avTiBeon Pe 61 oupBaivel oTo e§wTepiké marketing utrnpeciwyv. ‘Eva amd 1a o onuavrikd
amTd oToixeia 010 internal marketing eivai n yparrTh £MIKOIVWVIA PE TN LOPQN ETIOAPWY
eyypdowv. Eyypaga, Ta otoia agopouv TNV avakoivwaon Kal TEQIYPAPY) TNG £QAPUOYNS
véwv TOAITIKWY (.Y Néog¢ Kavoviouég TICTWTIKAG TOMNTIKAG), OtV aAAayn  Twv
UQICTAPEVWY TTONITIKWV (TT.X. EYKUKAIOI TPOTTOTTOINGEWS TNG TINOAQYIQKKG TTONITIKAG) €ival
onuavTikg, 8161 v avapéveral of epyagopevol va aMAdgouv 1} va Tpocappdoouv Tov TPOTTo

UE TOV OTTOi0 AeiToupyoUv WEXPI TWPa Kat va QVTATTOKPIBOUV OE CUYKEKPILEVO TTPOTUTTA
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ouumepipopdg, TOTE eivar amapaitn™n n €yypaen dikaicAdynon (documentation) kai o
TPOTTOG TTAPOUCIacT TOUC.

H6n omnv Alpha Bank dnuoocieloviai oTo Intranet GAEg o1 €MiONUEC WOPQPEC EVTUTING
gmikoivwviag (EykukAiol, Kavoviapoi, Avakoivioelg, EToToAég AioiKRoswg k.a.)

Z1a TAqicia Tou Trpoypdupartog Internal Marketing 1ng Kevripotromoswe Z1eyacTikwv
Aaveiwv TrpoBAETTETal ETITTAEOV N nAekTpovikr KwdikoTroinon Mpoidviwy kai Aiadikaciiv
ZreyaoTikwv Aaveiwv, 6mou Ba mepliypdgovrar -ev €idn nAekTpovikoU eyxelpidiou- Ta
XAPAKTNPIOTIKG Ol 6poi Kal Ol TTPoUTTOBETEIS XOPNYHOEWS TTPOIGVTWY OTEYACTIKAG TTIOTEWS
Kal emTpoobiTwe Briua-priua n diadikacia Tapaddocewg evég oTeyaoTikoU daveiou pe Bdon
TO VEO oUCTNHa NAekTpoviKAG diaxelpicewg Twv diadikaoiwy (work flow).

EtriimAéov uAoTroieital N NAEKTPOVIKN KWAIKOTTOINON AWV TwWV CUNBATIKWY eYYPAPWY, WE TN
Hop®r nAekTpovikou «library» 10 OTTOi0 TTAPEXEI OTOUG AEITOUPYOUG TIPWING YPANKAS Kal
UTTOOTNPIKTIKWY UTINPECIWV TNV €UKOAn Tpoéofacn kal avalAtnon Twv KatdAAnAwyv
CUMBATIKWY £YYPAQWY, 6XI HOVO TWV ICXUCUCWY GAAA KaI TWV TTPONYOUHEVWV.

TéAog, TpoRAETTETAI 0 avdaTrTugn vEwv Kal n BeATiwon UPIoTAPEVWY EpYaAEiwv TTWARCEWS Ta
oTroia B8a BieukoAUvouv Tnv TIAAPN kai diGpavn mANpo@dépnon Twv TEAATWV £ Twv
oTeyacTkWy daveiwv (utroAoyiopoi 8ECEwWV Kal daTavwy, TTPOCUNBATIKY) Evnuépwan K.a.) .
T1a idia TAaiola, 8a Tpoceépetal emmAéov n duvardtnta otov YmeuBuvo [leAareiag
ISIWTWY, avaAoya HE Ta TTPOCWTTIKA OTOIXEia TTou Ba TOU TTapéxXel O TTEAATNG KAl TNV
TEPIYPAPA TNG OTEYAOTIKAG TOU avdykn, va TOU TIPOTEIVOVTAI WECW HNXOvVOypa@ikou
ouCTAHATOC BAEG 01 EVOAAQKTIKEG AUCEIG TTOU TAIPIAJOUV OTOV CUYKEKPIUEVO TTEAATN KAl TNV

avaykn Tou.

= ZXIXEAIAEMOZX TON AIAAIKAZION

H Biadikacia ava@épeTal OT0 «TTwe» 0 TEAATNG TapaiauBavel TeEAIKG v uTnpeagia. ZTnv
TrepiTTwon Tng Kevipotroinong Twy ITeyacTiKWy Aaveiwv n Siadikacia xopnyRoews aAAAlel
€K PApBpwyv, Kal O EUTTAEKGHEVOI TTPWTNG YPAUUAG KAl UTTOOTNPIKTIKWY UTTNpediwy Ba

TpéTel va TrpogappocTolv ot évav TeAgiwg véo T1péTO epyaciag. Me 10 ITnua TNG
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avadiopydvwong  Twv  diadikaciwyv acxoAgital . Opdada ‘Epyou Kevrpotroinang

ZTEYAoTIKWYV Aaveiwy.

Auto Trou Ba TpETel va eTmkoivwvnBei oTta TrAaicla tou  Internal Marketing TIPOYPANHATOG

gival Ta o@éAn Tou Ba aoAaloouV O AUECA EWTTAEKGUEVOI, ATTO Tnv uAoTroinon g

KevipoTtroinong, evOEIKTIKA avaQEPOUE:

o n rymotroinon Twv diadikaciwy Kal n Eviagr Toug Ot NAEKTPOVIKr oUoTnua dlaxeipiong
ETTITPETTE TNV TTI0 EUKOAN, TaXEIQ Kal KateuBuvopevn dIEKTTEPAiWGN TOUG.

o Meiwvel Tn MBavoTnTa TOu AABOUG, GUVETTWG PEIWVEL TO AYX0G TwV £pYalopévwy

(9]

AieukoAUvel T por) atraiToUPevng TTANPoeopnong, diEukoAUvovTag Tov TPOTTO £pyaciag Kai
avaBabuifovrag Tnv TOIdTNTA EEUTTNPETRONG TOU TTEAQTN.

o Eicdyer véo ouUotnua TapakoAoubrioews kai  agiohoyricewg TnN¢ amédoong Twv

epyalopévwy T0 0TToi0 gival avTiKeINevikS, diapaveg kal agiokpaTikd.

Mpokeigévou va yivel o eUkoAa amodexkty n diadikacia g KevipomoIRoews, £Xel
amo@acioTel 611 To Aavodpioud TG otd Kartaotijuata 8a yivel oradiakd, oltwg WOoTE va
agloAoynBouv Ta atroteAéouaTd TNG KAl va eTTEABOUV TUXOV aTaIToUpeveS BEATIWCEIS duECa
Kat TTPIv TNV eméuevn évragn véwv Kataotnudatwy.

Eival onuavTiké o€ auth TN @Acn va oxediaoTei 0 TpOTTo¢ TTou Ba cuAAéyovTal Ta oXOAIa Kal
ol rapatnprioeic (feedback) kupiwg Twv YtreuBuvwyv Eumnperioewg lMeAarteiag kar Twyv
AlguBuvTwyv KaraotTnudtwy Kal Twe autd 8a xeipifovral QITOTEAECHATIKA, o0UTWG WOTE aTro TN
pia TTAeupd va yiver dueca avriAnmTog atrd 1 AielBuvon ZreyaoTikrg [TioTews o avrikTutrog
Tou Ba éxel ot 600uUg £papudletal kKal amé TNV AAAn e duvatdv va eAéygel T diappon

apvnTIKWY oxoAiwv kal «word of mouth» Tpog Tou utTdAoITTOUG.

= ANOGPQINOI

H TTapdpeTpog «avBpWTTOI» aVAPEPETAl TGO GE auToug Trou Trapadidouv TNy uTnpegia 0o
KQl Of EKEIVOUC TToU Tr AauBdvouv kal éxouv Tn duvardTnta va emnpedoouv Tn avriAnyn Tou
TrEAATN yia TV TToI6TNTA TNG. O €pYagBUEVOI YEVIKG ETTIBEIKVUIOUV TNV 1don va ernpeadovral

Kupiw¢ aTré Toug AUECOUG TTPOICTANEVOUG TOUG.
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Orav amaireitar diatunparikr cuvepyacia .x. ota mAaioia g AleuBUvoews ETEYQOTIKAC
MioTewg yia TV TTApoOxX TNG UTTNPECiag, UTTApXEl PEYEAN TIBavoTnTa QUTH va PNV atopei
QTTOTEAECHATIKY akpIBWwG yiati Ta Turjpata Bpiokovtal oTo idio emimedo. H AUon oe auté cival
va utrapéel atroeacioTikr) 8Eon Tng AleuBUvoewg n oTroia va emRAAAEl TN CUUPOPEWON KAl
TN cuvepyaoia HeTaU TWV TUNUATWY.

MeyaAUtepng onuaciag eival kai n €mITTAOKA TTou TTapoudiddetal 6Tav avaQepGUacTE OT0
Béua NG BeAtiwong tng amédoong Twv YTeuBuvwyv [eAareiag IdiwTV. Zg aury v
TepiTTWOoN 0 POAOG TNG ETIKOIVWVIAG Eival oNUAVTIKOG KAl TO TTO TTPOCPOPo PECO eival ol
dueool TTpoioTduevol Toug Kal ol AleuBuvtég Twv Karaotnudtwy. O1 TeAeutaiol Ye T ceipd
TOUG TTPETTEI Va KivnToTroloUvTal amod Tig dioiknTIKEG uTTnpeaieg ( A/von Z1eyaaTikng MioTewg,
AgioAoyoewg kal Trpoypappatiopcy Karaomnudrwy k.a.). Mia aueon emkoivwvia petagy
SIOIKNTIKWY UTTNPECIWV KAl TTPOCWTTIKOU TTPWTNG ypauung mlavwyv va Bonbael, aAAa
oiyoupa Oev eival €Tapkég yia TNV UAoTTeinon Twv Trpoypappdtwy Internal Marketing.
Tnuavtiké péAo Ba Siadpaparticouv Ta guvexn oepivapia ou die§dyovral atoug AieuBuvTég
Twv KaraoTnudtwy OXeTIKA pe Bépara SIAXEIPICEWG TwV TWANCEWY, KIVNTOTTOINCEWS TOU

TPOOWTTIKOU, aZIOAOYAOEWS TWV UPICTAHEVWY K.0.
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KE®AAAIO 10

NAPAKOAOY@HZH ANOTEAEZMATQN INTERNAL MARKETING

O  €éAeyxog ¢ diadikaoiag epappoyrg  Twv  Tpoypappdrwy Internal  Marketing
QVTITPOOWTIEUOUV  TO TeAeutaio PBrApa 10 oTroio aoyoAeital pe v PETPNON NG
QTTOTEAECHATIKOTNTAG KAl TNG AEITOUPYIKOTATAG TNG, TN Afjyn JIOpBWTIKWY EVEPYEIWV KAl TWV
EVEPYEIWV KAl HEBSDWYV TTOU TUXOV TTPETTEl va ETTAvaAn®BoUv.

Eivar Baoikd va yivel ouveidnon otoug umeuBuvoug &1l WETPATAl TO KaTd Tréoov
emiTEUXBNKav o1 o1éxol Tou opyaviopou Kal 6yl n amoteAeouanikétnta Tng diadikaciag
emkoivwviag. MeBodoAoyieg dmwg employee attitude surveys eival xpAcIWES yia va

TTapakoAouBroeig TNV eEEAIEN Kail TTEpAITEPW AVATTTUEN TOU TTPOYPANUATOG.

Mporteiveral emiong va TapakoAouBeital otevd n amAxnon Tou 8a £Xouv Ta eKTTAIDEUTIKA
TpoypdupaTa oUTWG WOTE aTmmd TN Hia TAEUpd va aviatrokpivovtal OTIC TTPAYMATIKESG
HaBnoiakéG avAykeg TOU TTPOCWTTIKOU Kal aTrd TRV AAAn va IKavoTrolei Toug oTdxoug TnG
Kevipotroijioews. Ta QUAAG afloAoynoewg TwV  EKTTAIBEUTIKWY TIPOYPAUUATWY TToU
CUPTTANPWVYOVTAl aTTO TOUG CUNMETEXOVTEG Ba TTpETrel va CUAAEyovTal, va agiohoyouvral
CUOTNHATIKA Kai €17 TN BAoel auTwy va TTpowBouvral BEATIWOEIG 1} TUXOV TPOTTOTTOINCEIG.

Ba cival e€icou xprioiuo va afiohoyeital Kai N arédoon Twv EKTTAIBEUOUEVWY Kal 0 BaBuog
TTOU €XOUV EVOTEPVIOTEI TIG ATTAITOUUEVEG YVWOEIG, OTACEIG KAl CUUTIEPIPOPESG, OUTWG WOTE
va afiohoyolvTal KaTd TTégov ptropolv va avrartokpiBolv aTa vea Toug kKaBnkovta n eav
xpridouv TTEpaITEPW EKTTAIBEUCEWG.

Mpoteivetal, n dievépyeia mystery shopping kard Taktd xpovikd diaotipara. lMaparaura
Bewpeital én gival ap@iBoAo 6T Ba yivel e0KOAQ aTTOBEKTO KAl € TEPITITWAT TTOU EQAPHOCTE
Ba mpémel va oxediacTei pe 1B1aiTEPn TPOCOX!] OUTWG WATE VA Unv TTPOKAAECE! APVNTIKES

avTidpdaoeig oTo AiKTuo Twv KataotnudaTtwv.
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[poTeivovTal o1 QVOIKTEG CUNTIOEIG LE TO TTPOCWTTIKG OTIG OTTOIEG Ba TTRETTE! va gudnTouvTal
HE elAikpivela Ta amoTeAéouara Tng Kevipotroinong, Troieg TTpoomdBeieg Internal Marketing
arrodidouv, Troleg OxI Kal T TBavwv xpelaletal va yivel mepaitépw. To va poipddetal
atrotuxie¢ kar emTuxie¢ (Ba TIG ovoudooupe paBnolakég eumeipieg) BonBdsl oTo va
kKataAdBouv OAol TIg EMITTAOKEG TNG ETIXEipnong ot 8IAQopeg uTNPECiec Kal T gival
atmrodektd amrd Toug TTEAATEG Kal TI 6X1. Eival povadikr eptreipia yia emiAuon TpoRAnudTwy.

H elAikpiveia oTnv emikoivwvia gival arAd onpavtiky yia tnv etaipia.

Evag TeAeutaiog TPOTTOG TTOU TTPOTEIVETAI yia va agliohoyoUvral ol evépyeieg Internal
Marketing sival péow Twv gpeuvov atnv TreAateiakr) Baon Twy oteyaoTikwy daveiwv, étrou
Ba petpdtal T TeAIKA avTiAauBdvovral o TTEAQTEG ammd TN OTACH Kai TN CUNTTEPIPOPA Tou
TPOCWTTIKOU TTPWING YPAUKAGS KaBwg kal atrd v toidtnta Twyv diadikaciwyv Kal 10 Xpovo
Tapaddoews Tou TTPoidvTog amd Tig UTTOCTNPIKTIKEG UTTNPECiEG. @a TTRETTEl va PETPATAl EQV
avTarrokpivetal oTi¢ TPoodokKieg Toug Kai eav atroTeAei diapopoTroinon tng Aipha Bank amé
TOV avraywviopd. Ze TeEPITTTWON TIoU evroTifovial aoupBatdtnteg kar Keva OThv
gfutrnpéTnon Tou TeAATn Ba Tpémel va agloAoyolvTal oUTWG WOTE va Kpivetal edv eival

duvaTtév va KaAupBouyv, e TToI0 TPOTTO KAl PE T KOOTOG.

Exer Adn Ttovigtei 6T n Acitoupyia Tou efwrepikou marketing pe To ecwrepikd eivai
TavopoiéTutreg. Kdmolor Siareivovrar 611 p cupBoAn Tou Internal Marketing eivar Aiydtepo
kaBopiopévn Kai 1o BUOKOAN va pETPNBEl WG TTPOG Ta ATTOTEAECHATE TG dpa ival o
onuavTiké va JOPKETAPIOTE! aTTOTEAEGUATIKA. AUTO UTTOVOE] OTI TTPETTEI VO TTAPOULE TO XPOVO
pac yia va €xoupe amrfxnon, va TomoBetnBolpe, va “TAKETAPIOTOUME", va Yivel 10

merchandising Kal TEAIKA va TTWAGOULE.
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Ev xatakAeidl n uAotroinon evég peAetnuevou Tpoypduuatog Internal Marketing eomiale
TPOG TOUG TTEAATEG KAl TOUG EQYACOPEVOUG KAl ATTQITEl TNV EVIOXUON TPIWV CUVBECEWV LE
KPITIKA onuacia

.

< vd OUvdlECEl ToV £pYQAZOUEVO LE TOV OPYAVIOUO

% vd oUVOEDEl TOUG £pYAZOUEVOUG LETALU TOUG

% va OuvdECEl TOUG pYAOUEVOUG PE TOUG TTEAATEG

O mpocavatoAiopdg Twv epyalopévwy SEKIVAE! PE TO va CUVOECE! TOUG EpYAlONEVOUG [E TOV
opyavicpd £101 WOTe va Taipiadouv pe To scope (big picture) kal va KataoTAoEl oagég Ti
avapéveral amé autoug oUTwG WOTE va BonBricouv va emITUXEI 0 OpYyavIGHAG TNV ATTOCTOANR

KAl TOUG OTOX0UG.

H amoTeAsoparikiy Tapoxr UTTNPECIWV ATTaITEl TNV QTTOTEAECUATIKY cuvepyacia/cuvdeon
HETAgU Twv epyalopévwy TTPWTNG YPANKNG Kal TTPOCWITIKOU UTTOCTNPIKTIKWY UTTNPECIWY Kal
TOV EVAPHOVIOUO HETASU SIaQOPETIKWYV UTTNPECIWV/AEITOUPYIWV O OTToIOI Eival GrUavTIKEG yia
TNV dnuioupyia kai Tn dilaTApnaon oxXECEwV HE Toug TTEAATES. EQv TpdKeiTal o1 oTpaTnyIKEG TOU
opyaviouoU va e@appocTtolv TTIo ATTOTEAECHATIKA TOTE Ba TTpEmel va avrirapéABouv Tig

BiatunuaTikéS SIapdyeg kal TNV avdaykn yia IO aTTOTEAECUATIKA SIaTUNUATIKA £TTIKOIVWVIAL.

H ikavoTtnTta evog epyalopévou va eTTNPEACE! KAl VA iKAVOTTOIROCE! TIG aVAYKEG TwV GAAwY
péoa oTov opyaviopd BewpeiTal WG TPOATTAITOUUEVO VI TNV IKAVOTTOINGT TOU ESWTEPIKOU
TTEAGTN. MOVO £GV 0l ECWTEPIKEG TIEAATEIGKEG OXETEIG AEITOUPYOUV IKAVOTTOINTIKA €ival
Suvatév n ToIBTNTA Tou aTToTEAECHATOS va eival eEaIpETIKY Kal £T01 va Bnpioupyei

IKAVOTTOINUEVOUG €AV OXI EvBoUCIWBEIG EGWTEPIKOUG TTEAATEG.
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