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BeBaiwon eknovnong AUTAWHATIKAG Epyaciag

«AnAwvw uELBUVA OTL N CUYKEKPLUEVN LETATTTUXLAKA Epyacia yio tn ARYn Tou
HeTamtuxlakol titAou omoudwv tou [MZI otn Awowkntiki EmwotApn kot
Texvoloyia tou Tunuato¢ Awowkntikng Emotiung kat TexvoAoylog Ttou
OtkovopLkoU Mavemiotnuiov ABnvwy £xeL cuyypadel amo epéva IIPOCWTILKA Kall
O6ev éxel umoPAnBel oute é€xeL eykpBel oto mAaiolo kaAmowou AAAou
HETATITUXLAKOU 1) TtpoTTUXLakoU TitAou omoudwv otnv EAAada f to e€wtepko. H
gpyacio auth €xovtog ekmovnBel amod gpéva, aVIUTPOOWTTEVEL TIG TIPOCWTIKES
pou anoyelg et Tou Bépartog. OL tNyEG oTLG omoleg avéTpefa yla TNV EKMOVNON
TNG OUYKEKPLUEVNG SUTAWMOTLKNAG avadEpovial oTo oUVOAO Toug, Sivovtag
TIANPELG avadopEG oTouG ouyypadelg, CUUMEPIAAUBOAVOUEVWY KOL TWV TINYWV
TIOU eVOEXOUEVWC XpnaotpomoBnkav ano to dtadiktuoy.

<OEOAQPATOZz :TAYPOZ>

@outntric MSc otn AloknTikr Emotrpn kot TexvoAoyia



MNpoAoyog

H SutAwpatikn autnh epyaocia onpatodotel to t€Aog tou Metamtuylakou MpoypAaUpaToq 0Th
AwoknTikn Emiotiun kat Texvoloyia tou Owovoutkou MNavemiotnuiov ABnvwv. H ulomoinon
™G dpknoe 4 uRveg, Eekwvwvtag anod tov lovAto péxpt Tov OktwPplo 2020 os cuvepyaoia
He Tov OpAo Cosmos Sport.

Oa nBela va svxoplotriow Bepud tov emiPAénovra kabnynt k. AdSau Bpexdmoulo kat Tov
Ap. Xprioto Adlopn yla tnv moAuTiun BonBeta kat umootApLEr Toug Kab’ 0An tn SLdpKeLa TOU
€pyou. H cupBoAn TOUG ATAV QVEKTIKNTN YLO TNV TTOLOTATA TNG £pyaciag, OMwg apLotn NTav
KOl N ovOpwrivn  QVIIHETWILON TOUG TIPOG &vav epyalOUEVO O OMOLOC EKMOVEL TO
HUETATITUXLAKO TOU TPOYPAUMO TOPAAANAa e tnv epyacia tou. Elval xopd pou va
ouvepyalopal Le TETOLOUC avOpwIouG.

Oa beha va euXapLOTACW EMICNG TNV NYECLO TOU OMIAOU yla TNV gukalpla TTOU Hou €6woe
va aflomolow ta EpYaAEia TNG ETALPELOG VLA TIC AVAYKEG TNEG SUTAWUATIKAG LOU EPYAOLOG.
Entiong, Ba nBela va suyxoplotriow Bepud toug cuvadéddoug kal uTteEuBUVOUC HoU yLa TNV
Katavonon mou £6elfav kab’ OAn tn SLAPKELA TOU MPOYPAMUATOG TA TEAEUTALA 2 XPOVLA KOl
NV gueliéla ou pou mpocédepav divovtag pou tn duvatotnta va apoolwbw OTLG AVAYKEG
TOU TPOYPAUUATOG.

T€Aog, Ba nBeAa va euxaploTow Toug avBpwroug mou Pe othpléav Kal Bpiokovtal mavra
SlmAa pou, TNV OLKOYEVELA oU KoL Toug ¢iAoug pou, oL omoiol ival avta kel yla va pou
dwoouv tnv amapaitntn YuxoAoylki umootnplen yia va ¢épw LG EPAG TO OTLOATIOTE.
EAnilw va viwoouv kal autol uttepridavol 0w eyw Kal EVXOUAL VO TOUG EXw SUmAa pou o€
OAEG TIG XAPEG MOU. XapEC oav Kal AUTEC TTOU e SLAKATEXOUV TNV WPA TIOU CUVIACOW TO
TLALPOV.

ABnva 2020

ITaUpoG Oe0dwpaTog



NepiAnyn

O oKOTOG TNG SUMAWUATIKAG EPYACLAC NTAV VO EPEVVNOEL TN eTppor) Tou digital advertising
otnv omnichannel cupnepldpopd Tou KATAVAAWTH HE EMIKEVTPO TOV KAASO Twv aBANTIKWY
eldwv otnv EAAada. Muag kat to meptBaAlov tou digital advertising eival moAU gupu, Onwg
emiong moM\ol kat Siadopetikol eival ol TpomoL pe Tov omoio oaAAnAoemidpouv ot
KOTAVOAWTEG HE Lo eTalpeia otov PndLlokd KOOUO KoL EV CUVEXELQ TPOYUATOTIOLOUV L
QYOpPaOTIKA armodaaon, yla TIG AVAYKES TNG epyaciag eTAEXOnke n mAatdopua tou Facebook
pnall pe éva ouyypovo feature tng mAatdpopupag mou ovopaletal Facebook Offer Ads
(6ladpnuioelg oL omoieg xpnowomnotlovvtal yla e€apylpwaon koutoviwy oto online, offline n
omni tepBaiiov).

O tuno¢ twv Sadnuicswv autwv xpnowlomow)Bnke yla tnv TPoBoAn Tou¢ ot Tpla
Sladopetikd customer groups (online ayopaotég, offline ayopactég kat omnichannel
OYOPOOTEC) ULOG Ao TIG LEYAAUTEPEG ETALPELEC AlaVIKOU gpmopiou abAnTikwy eldwv otnv
EANGSa. AUTO £yLlve TPOKELWEVOU va avTAnBoUv SeSopéva wG TPOC TOV TPOTO £€apyUpWOonNG
TWV KOUTIOVLWV KAl TNV anddoon, TOOOTIKI KAl TTOLOTIKI, TWV TPLWV groups (€0060 ava group
yla tnv etalpeia, mAnBo¢ ayopwv kat Aowumd cuumepidpoplkd otolxeia). H mpoBoAn twv
Slapnuiocswv autwv o MEAATEG oTNV ATTIKN TTOU AdN ATOV YVWOoTA Ta otolxeia toug (Ta
Sebopéva gywvav upload otnv mAatdopua tou Facebook péow customer list mpokelpuévou va
yiveLediktn n otoxevon Twv nedatwv), Stnpknoe 14 nuépeg. Me to MEpag tnG mPoBoAn Eyve
avadpour) oto ERP olotnua tng €talpeiag mpokelpévou va eEakplBwOel ool and toug
TMeEAATEG auUTOUC ayopacav/e€apylpwoav TO KOUTOVL Kal o€ Tolo TeptBarlov. Etol
avtAnBnkav ta mToooTika deSopéva.

H dvtAnon twv molotikwy SeSouévwy EYLVE HECO TTO TN XPriON EpWTNUATOAOYiWVY oTa onoia
Ol AyopaoTEG KANONKAV Vo amavtroouV ULa OELPA amd EPWTAOELS TTOU £XOUV VAL KAVOUV LE
™ xpnon twv social media, v e€apylpwon Koumoviwy, tnv cupneplpopd oto online
nieplBaAlov aAAd kal oTo PuOLKO TteEpLBAAOV K.aL.

Ta Baoka supipata TnG £peuvag SelXVOUV OTATIOTIKA ONUAVTIKEG Sladopég peTafl Twv
offline, online kat omnichannel ayopactwv w¢ mpo¢ tnv €ukoAla otnv efapylpwon
Pnolakwyv Koumoviwv, otn ANYPn Kat g€apyvpwon PYndlokwv KoOUTIoVIWY, WG TPOG ThV
tkavormoinon katd tnv e€apyvpwon Pndlakwyv KoUuTioviwy, we tpog tTnv aAAnAemnidpacn pe
TIWANTH aAAA KAl WG TIPOG TO TEALKO £0080 TIOU TIPOKUTITEL OO TLG AYOPEG. ETtiong, otatiotika
ONUAVTLKEG SLapopEC TTPOKUTITOUV KOl O AOUTOUC TTAPAYOVTIEG OTOUG OTOLOUC WOTOo0o Sev
€0TLALEL N OUYKEKPLUEVN PEAETN. TEAOG, TA gupnUATA AUTA amoteAoUV cuvelodopd TOOO
BewpnTikd 600 KOl TPAKTIKA TIAvw otnv aAAnAemibpacn tou Yndlokol HAPKETIVYK OTNV
online kat offline ayopaoctikn cupuneplpopd, 660 Kal oTiG BEATIOTEG MPAKTIKES E€aPyLPWONG
Pndlakwyv Koumoviwy oto PndLakod kat Gpuoiko meptBarlov evog Alaveunopou.

To TEALKA CUMTIEPACLATA OTTOTEAOUV £V XPN OO SUVOAO aTto TANPOdOPLEC YLa TIG ETALPELEG
AlavikoU gpmopiou, oL omoieg avalntouv BEATIOTEC MPOKTIKEG YL VO avayvwpiloouv Tnv afia



Twv SladopeTikwy customer groups, vo TA TPOCEYYIOOUV OTTOTEAECUATIKA KoL va
KQTAVOICOUV TO TIWE UITOPOUV va EVIAEOUV L0 OTPATNYLKI KOUTIOVLWY OTA MAQLOLO HLOG
YEVIKOTEPNC omnichannel otpatnylkng. TEAOG, onuavtikn €loou ival n katavonon Tou mwg
ula digital advertising otpatnyikn ennpealel Ti¢ TWANCELG 0TO GUOLKO TEpLBAAAOV.

Négerg KAewdLd: <<omnichannel, digital advertising, Facebook Ads, Pndlakd marketing, eunelpia
niehatn, offline vs online revenue, e€apyupwon koumoviwy>>



Abstract

The purpose of the dissertation was to investigate the influence of digital advertising on
omnichannel consumer behaviour, focusing on the sportswear industry in Greece. Since the
digital advertising environment is very wide, as well as many different ways in which
consumers interact with a company in the digital world, and then make a purchasing decision,
for the needs of the dissertation the Facebook platform was chosen along with a modern
feature of the platform called Facebook Offer Ads (ads used to redeem coupons online, offline
or omnichannel environment).

This type of advertising was used to promote these ads in three different customer groups
(online shoppers, offline shoppers, and omnichannel shoppers) on one of the largest
sportswear retailers in Greece. This was done to obtain data on different coupon redemption
aspects and the performance, quantitative and qualitative, of the three groups (revenue per
group for the company, number of purchases, and other behavioural data). The display of
these ads to customers in Attica whose details were already known (the data was uploaded
to the Facebook platform through a customer list to enable customer targeting), lasted 14
days. At the end of the campaign, a review was made in the company's ERP system in order
to determine which of these customers bought/redeemed the coupon and in which
environment. This is how quantitative data were obtained.

The extraction of quality data was done through the use of a questionnaire, in which buyers
were asked to answer a series of questions related to the use of social media, the redemption
of coupons, the behaviour in the online environment, and the physical environment, etc.
The main research findings show statistically significant differences between offline, online
and omnichannel buyers in terms of ease of redemption of digital coupons, receipt and
redemption of digital coupons, satisfaction in redemption of digital coupons, in terms of
interaction with sellers but and in terms of final revenue from purchases. Also, statistically
significant differences arise in other factors to which, however, this study does not focus.
Finally, these findings contribute both theoretically and practically to the interaction of digital
marketing in online and offline buying behaviour, as well as to the best practices of digital
coupon redemption in the digital and physical environment of a retailer.

The final conclusions are a useful set of information for retailers looking for best practices to
recognize the value of different customer groups, approach them effectively and understand
how they can integrate a coupon strategy into a more general one omnichannel strategy.
Finally, it is equally important to understand how a digital advertising strategy affects sales in
the physical environment.

Keywords: <<omnichannel, digital advertising, digital marketing, coupon redemption, Facebook Ads,
customer experience, online vs offline revenue>>
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1. Eloaywyn

1.1 Background

H Snuwoupyla kat aflomoinon moAAwv Kot StadopeTIKWY KAVOALWY TWANCNG OO TOUC ALOVOTIWANTEG
avadépetal wg multi-channel retailing (Frazer & Stiehler, 2014). Autr n mpoc€yyLon ALAVIKAC TTWANGNG
avOioe tn Sekaetio tou 1990, dtav Ta mopadootakd Guokd KataoThpata Eekivnoav va TwAolv Ta
npoiovta toug oto SLadiktuo, weg eMMPOOBETO TwV NN UTTAPXOVTWY KAVOALWY, OTWG O EVTUTIOG
KOoTdAoyog, ta tTNAsdwviKA KEVIpA Kol T PUOLKA Kataotnpata (Grewal, lyer & Levy, 2004). H
gvornoinon HeTagy Twv SLadopETIKWY KAVAALWY NTAV O€ EKELVO TO onpelo TIOAU XapnAn, 1 akOun Ko
avUOTIaPKTN Kal Ta KavaAla Asttoupyoloav wg Eexwplota oo (Strang, 2013). Inuepa, to eninedo
gvornoinong oto multi-channel mowkiAAel petafd SladopeTikwv AlAVomWANTWY, TTOU KUHALVETOL oo
TO avVUTTOPKTO £WG To UYPNAO (Friedman & Furey, 2003).

Oplopévol Alavéumopol £xouv apyiost vo mpowBoUv akOUn MEPLOCOTEPO TNV €VOmMoinon Twv
KOVOALWY KOBWC OTOXEUOUV OTNV TIAPN EVOTIOINON TWV KAVAALWY TOUG HECW TNG EPAPHUOYNG HLOC
omnichannel otpatnywkng (Piotrowicz & Cuthbertson, 2014). Evag omnichannel Alavéunopog pnopel,
yla mapaSelypa, va eMLTPETEL OTOV TIEAATN VO KAVEL tapayyeAia oto Sladiktuo pe tn duvatotnta
OUAAOYNC TWV TIpoiovTwy oTto Ppuoiko katdotnua (Kumar et al., 2012), mou cuxva avadépetal wg click
and collect. MmopoUv eniong va eykataotoouV “PndLakd TEpUATIKA” oTa GUOLKA KOTAOTALOTA WG
TPOMO aLoTolNoNG TOU MAEOVEKTHHATOG ToU PndLakol KavoAlol TWARCEWY, TPoodEPOvTag HLa
gupUTEPN TOLKIALO TIPOTOVTIWY HE TNV guKOAia tn¢ PonBelag péoa oto puoikd kataotnua (Rigby,
2011). Ektoc amd auTo, TIPOKELUEVOU VA KATAOTAOEL TNV LoTooeAida Tou wg omnichannel-oriented, o
Alavépmopog pmopet va mapéxel mAnpodopleg OXeTIKA Ue TN SLABeoLUOTNTA TWV TPOIOVTIWY OTO
KOTAoTnUa, KaBw¢ Kal TNV tomoBecio Twv PUOKWY KOTAOTNUATWY Ww¢ TPOMo ouvdeong Tng
LotooeAidag pe ta puoika kataotnpata (Herhausen, Binder, Schégel & Herrmann, 2015).

Ouolaotikd, To omnichannel emutpénel otov meAdtn va cuvdudoel ta opEAN Twv SLadOpwV KAVIALWY
Alavikng, cupBarAeL otn BeAtiwon TG e€UTNPETNONG MeEAATWY, AUEAVEL TIG MWANCELG KAl EVIOXUEL TO
customer loyalty. Eniong, oL meAdteg 6Ao kol MepLocOTEPO AAANAOETLOPOUV LLE TOUG ALAVEUTIOPOUG
péow SladopeTikwy KovaAlwv otnv idla ayopaotikny dtadikaoia (Sit et al., 2018). OAa autd sivat
Kivntpa yla toug AlavomwAntég va sdpapuocouv po. omnichannel otpoatnywkn (McCormick,
Cartwright, Perry, Barnes, Lynch & Ball, 2014; Zhang, Farris, Irvin, Kushwaha, Steenburgh & Weitz,
2010; Capgemini Consulting, 2014). MeydAeg aluoideg onwce to IKEA, Louis Vuitton kat JCPenney,
elval peplka mapadsiypato etalpelwv ALQVIKAG TIOU €XOUV TAEL TIPOC QUTH TNV KateuBuvon
(Herhausen et al., 2015). NAéov, eivalr ¢avepo OtL oL stalpeieg Sivouv olaitepn éudaon otov
CUVTOVLOMO TwV SLaSIKTUAKWV Kal pn kavoAlwy kovaAlwv (Bell, Gallino & Moreno 2018).

Evw ta Kivntpa yLa tnv ebpappoyn KOG oTpatnylkng omnichannel pmopet va eivat loxupa, umdpyouyv,
woTtoo0, Stadopol Adyol yla Toug omoioug oplopévol AtavormwAntég Stotalouv va epappocouV pia
omnichannel otpatnywkr. Autd mneplAapPdvel €va aunuévo emimedo MOAUTIAOKOTNTAG TOU
TPOEPXETAL OO TIC TOAAEG SOULKEG SLapopeC HETOEY TwV KAVOALWY. To SLASIKTUAKO KOVAAL, yla
napadetypa, Stadépet and moAég andPelg amnod to offline kavdht 6cov adopd m.x. ta logistics, Tt
CUMTEPLPOPA TEAATWY, TG TOALTIKEC €MLOTPOdNC Kol MapAdoong Kol TS MPOOSOKIEG Ao TIg
napexoueveg unnpeoieg (Johnson & Whang, 2002). Ta uPnAd k6ot Kal n tpoomndbeLa yia tnv aAhayn
Twv SladLlKacLwV KoL TNG EMEVOUONG O€ VEEG TEXVOAOYiEG elval évag AANOG mapdyovTag avnouxiag nov



oxetiletal e tnv omnichannel otpatnywkn (Herhausen et al., 2015). ‘Eva @AAo LELOVEKTNUO Elval OL
E0WTEPLKEG CUYKPOUOELG TIOU UMOPOUV VA TIPOKUOUV OTAV OL 0TOXOL TwV SLaPOPETIKWY KAVUALWY
Sev oupPadilouv (Agatz et al., 2008). H evowpdtwaon Sev ival HOvo pila AELITOUPYLKA KoL OPYAVWTLKA
moAUTAoKN Sladikaoia, aAd oplopévol AlavomwAnTeg amlwe dev €xouv Tnv poBupia va mapéxouv
TETOLOU £ibouc umnpeoieg otoug mehateg toug (Herhausen et al., 2015; Steinfeld, 2002).

MapdAAnAa, pia oKOUN avosikr TACN N omoia amokTd Kat aut omnichannel xoapaKktnpLoTika elval ta
KOUTIOVLOL KOLL YEVLKOTEPQ O TPOTIOC LLE TOV omoio eéapyupwvovtal (coupon redemption). MA€ov, bev
MAGUE HOVO Yl GUGCLKA KOUTIOVLA TIOU UIopoUV va e€apyupwBolv povo os GpuoKA KATAoTHUATA,
oAAa kot ywa online koumovia, ta omola pmopouv va efapyupwBouv eite online eite offline. Ta
KOUTIOVLOL QTTOTEAOUV ONUOVTIKO OXNUo yla Toug StadnpLoTIKoUg oKOmoUg TwV ALaVOTTwANTWY, Kal
Toutoxpova Pe tnv e€EALEN TNG TeEXvoAoyiog kal tnv avamrtuén twv cross-channel attribution
Suvartotntwy Twv digital advertising mAatdpopuwv (Facebook Offline Conversions, Google Analytics In
Store Conversions K.a.), UmopoUV va amoteAécouv odnyo yla Thv OomOdelEn TNG EMIPPONG HLOG
omnichannel oTpaTNYIKAG EMKEVIPpWUEVN OTA KOUTIOVLA, oTta £€008a pLag etalpeiag Alavikng. Méxpt
KOL OUEPQA, TIOAAEG EPEUVEC ETLKEVTPWVOVTAL YUPW ATIO TNV TAUTOTNTA, TNV LOTOPLKOTNTO KAl TLG
OUVETELEG TwV omnichannel opddwv 6cov adopd TIC EKMTWTIKEG TIOALTIKEG oto multichannel
ayopaotiko eptBarov (Valentini, Neslin, Montaguti, 2020).

1.2 Zulitnon NpoBAnRpatog

NapdAAnAa pe tnv avfavopevn avamntuén otpatnyltkwv omnichannel amnod toug AlaveUmtodpoug KoL TV
aflomoilnon VEWV TeXVOAOYLWV TIPOKELMEVOU Vva TIAPEXOUV TN PBEATIOTN eumelpla MEAGTN OTOUC
KOTOVOAWTEC, UTTAPXEL KAl £vag AAAOG KOGHOG oToV Omoio To omnichannel amoteAel plot GNUAVTIKN
npokAnon. O kdéopog autog sival to digital advertising, 6mou kopudaieg TeXVOAOYIKEG eTALpEieC
napoxnc Stadnuiotikwv AVoewv 0nwg n Google, to Facebook, to Instagram, to TikTok, to Twitter k.a..,
npoomnabolv va avamtuéouv AUCELG yla TI ETALPELEG ALAVIKNAG TIPOKELUEVOU VO OUVOECOUV
Stadnuiotika to online kot to offline meptBallov. Kat kel gival mou movtdpel auth TN OTWYUA N
TIAYKOO UL 0lyOpa ALAVLIKIG.

QoTt000, MPOKANCN TIOPALEVEL TO WG UTTOPEL PLO ETALPELA ALOVIKAG VO LETPHOEL TNV €MEVOUON OF
T€Toleg AUOELC, el8IKA oTnv EAAASQ, pLag kot TTOAAEG amod auTEC TIC AUOELS ival TTOAU TpOohATES Kall
OALTOUV ONUOVTLKY TEXVOYVWOLO, TEPAUOTIONO Kol PNPLOKO HETOOXNUATIOUO Ao TIC ETALPELEG
TPOKeLEVOU va TeBolv ot edappoyn. Autd Snuioupyel autopata éva TOAUTAOKO TAdioLo
Aewtoupylag Kal TIPOCOPUOYAC TWV ETALPELWY ALOVIKAG TOU KAAoOUVTIAL va TIAPOUV ypriyopa
anodaoelg, va e€eAxBolv teEXVOAOYLKA Kal vo umootnpifouv to oxedlaopd pilag omnichannel
OTPATNYLKNG OMOU Ta amoteAéopata Ba eival petprnolpa, Sikatodoywvtag tnv omola enévéuon
(Brynjolfsson, Hu, & Rahman 2013). Tautdxpova, HeydAn sival kot n avaykn yla e€aywyr XpHoluwy
CUUTTEPAOMATWY TIOU HETETIELTOL N £TALPEl0 pmopel va xpnotpomotiost oe aMa media (logistics,
marketing, avantuén dwktuou, Puyoloyia mehdtn Kk.a.). AapBdvovrag umoPn auTég TIC TACELG, £va
Baolkd epWTNO TTOU TIPOKUTITEL €lvVaLL TO TIWE OE AUTOV TO TIOAUKAVOALKO TEPLBAAAOV OL KATAVOAWTEG
cuumeplpépovtal otn mpoundelor Kal xpAon Ttwv mpoodopwv/koumoviwv (Valentini, Neslin,
Montaguti, 2020).

H egpyaocio autr £xel w¢ okomo vo. cuvduaoel SU0 OXETIKA peTafl Toug epeuvnTIKA Ttedia, auTd Tou
omnichannel advertising kat coupon redemption. ALOTOLWVTOC TPAYUOTIKA SESOUEVA TTEAATWY LLLAG
etalpelog Atavikng abAntikwv edwv otnv EAAGda, o oTOXO0G €lval va €PEUVICOULE TO TWG: OL



ouyxpoveg online advertising mAatdopueg pmopouv va ennpedcouv tov offline tlipo, Tt elval autod
TIOU EMNPEATEL TIC AYOPAOTIKEG AMOPACELS TWV KATOVOAWTWY WG TIPOG TO KAVAAL Ttou Ba eTiAéEouv
va £0déPouv (Pndlako i duoiko) Kal MwE eMNPEAlETAL N AYOPOOTIKH TOUG oUUNEPLOPA Kal oL
OYOPOOTIKEG TOUG amodaoels. Ma va To METUXOUUE auTd, Ba aflomolooupe pia oAU olyxpovn
SladnuLoTikn SuvatotnTa mou mopEXeL N MAatdopua tou Facebook pe tnv omolia punopei va 506l éva
KOUTIOVL OTOUC XPNOTEC NG TMAThOpUAC Kal autol va emidééouv to mou Ba efapyupwaoouv. ITn
ouvéxela, Ba xpnolwwomownBel online epwtnuatoAdylo oe Oooug e€apyUpwoav TO KOUTIOVL,
TIPOKELUEVOU VO EPEUVHOOUE TN CUUTEPLPOPA TOUG KoL TIWE AUTOL EMAEYOUV Vo EEXPYUPWOOUV TO
KOUTIOVL OTO SLaSIKTUAKO KOTAoTNHO TNG €talpelag 1 oe éva ¢uolkd Kataotnpa. TEAoG,
gpwTnNUatoloylo Ba 0Bl kol o€ TOCOOTO XpNOTWV Tou Sev e€apyUpwoay To KOUTIOVL aAAd lbav Tn
Swadnpion.

Ol €pEUVNTIKEG UTIOBEOELG ETUKEVIPWVOVTAL OE OTATIOTIKA ONUAVTIKEG SLadOPEC, TIOCOTIKEG KOl
CUUTTEPLPOPLKEG- HETOEY YKPOUTL KOTAVOAWTWY TIoU £€XoUV Slaxwplotel avaloya pe To meplBAaiiov
TIou ayopalouv KoL E€aPyUPWVOUV NAEKTPOVLKA KOUTIOVLA ) TIPOTLUOUV Vo ayopalouv/e€apyupuwvouy,
SnAadn to Ynodlakod kat to dpuaotko.

1.3 Zkomo¢

O oKomog TNG epyaociog elval va gpeuvrnoel Tnv emippor tou digital advertising oto omnichannel
niepBarlov péow TNC e€apylpwaonc NAEKTPOVIKWY KouTtoviwy oto online rj oto offline meptBailov.
MapdaAAnAa, yivetal Stepelivnon we MPOog TO CUUTTEPLPOPLKA XAPAKTNPLOTIKA TWV KATOVAAWTWVY TIOU
eNMNPEAlOUV TI{ AYOPOOTIKEC TOUC amMOPACEL( HE TIC ayopEC toug ato online, offline kat omni
nieptBarov.

1.4 Zuvelwocdopa

To amoteAéopata QUTHG TNG HEAETNG OUVELCDEPOUV TOCO BewpnTIKA OGO KOl TIPAKTLKA TTAVW OTNV
enidpaon tou Ynodlakol UAPKETWVYK OTNV ayopaoTikr cupmeplpopd o Pndlakd kat $puoikd
nieptBaArlov. Emiong, ocuvelodépouv BewpnTKA KOl TIPOAKTIKA TAVW OTLG PEATIOTEC TIPOKTLKEC
g€apyUpwong Koumoviwy oto PndLakd kot puotkd reptBaAiov.

InUavTiki elvat emiong n SlatuTWon XPNOLUWY TIPOTACEWVY YLO. ETILXELPNOELG AlaVIKOU gUTOpPLoOU oL
omolec avalntolv TPOMOUG PBEATIOTOMOLNONG TWV EKMTWTIKWY TIPOWONTIKWY EVEPYELWV TOUG
(koumdvia) kat tnv eniteuén peyaAltepng emotpodng tng emévduong (Return on Investment). OAa
oUTA Oa TTPEMEL va eVapOVI{OVTOL LE TOUG OTOXOUC TIPOCEYYLONG KATOVAAWTWY oL omoiol xwpilovtat
oe online (katavaAwtég mou pe BAcn To ayopaoTIKO Toug MPodiA mpotiwolv va ayopdlouv oto
PnoLako meptParlov), offline (katavaAwtég mou pe BAON TO AyopAOTLKO TOUG IPOPIA POTLHOUV va
ayopalouv oto dpuatkd meptBariov) kat omnichannel (KXTavaAWTEG TTOU PE BACH TO 0lYOPOOTLKO TOUC
npodiA mpotiwouyv va ayopalouv kal ota dUo meplBaiiovta ouvdUAlOVTOG OMOTEAECHUATIKA Ta
KOvAaALa).
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1.5 Nedio epappoyng Kot opLoOETAOELG

Ta nedla epappoyng tng epyaciog eival ta omnichannel advertising kot coupon redemption. Qotooo,
UTIAPXOUV 0PLOBETNOELG oTa TTAQioLA TNG Epyaciag Kuplwg Aoyw LeyEBOUC ToU SElyLATOC KOL XPOVIKWVY
TLEPLOPLOUWY. Ta TNV EUTIELPLKN €PEUVA TTpAYUATOTOWONKE TipowBoupevn SLopNULOTIKA KOUTIAVLOL
O£ KATAVAAWTEC ABANTIKWV £L6WV oTNV ATTLKN AOYW TTEPLOPLOPEVNC DUGCLKNG TAPOUCLAC TNC ETALPELAG
otnv untdAoutn EAAGSa.

Enionc, amod to olkoouotnua Twv social media kavaAlwy mou Stabétouv Suvatotnta yia omnichannel
advertising emiAéxbnke to Facebook, to omoio mepllaufavel T mMAatdhopueg Messenger Ko
Instagram. T€Aog, n SuvVATOTNTA TWV KATAVOAWTWY OTNV ££0pyUpwon TOU KOUTIOVIOU TEPLOPLOTNKE
yla TIPOoIlOVTO GUYKEKPLUEVNG EMWVUUNG HAPKOC YL TG AVAYKEG TOU TELPAPATOC Kal ThG £€0pulng
Sebopévwy pe akpifela anod to ERP tng eTatpeiag.

1.6 Opyavwon KELUEVOU

Y10 KedpdAawo 1 yivetal pla swoaywyn kat oulitnon yupw omnd ta mpoPARUATA TTOU UTAPXOUV OTh
HETpNON Kal anddoon twv Pndlakwy SLadnULOTIKWY KOUTOVIWY YLa TOUC ALAVEUTIOPOUG Kal TwV
uebodwv e€apyvpwaong Pndlakwv Koumoviwy oto cuyxpovo neplBarlov Tou omnichannel. Tivetal
eniong avadopd oTo OKOTO TNG LEAETNG, TN OouVeELoDOPA TNG 0 BEWPNTIKO KoL TIPAKTIKO eminedo
KoBwc¢ kal ota edia edpapuoync. 2to keddaAolo 20 mpaypaTonoloUvTaL oL avadopE oTo BewpnTikO
untoBaBbpo mou onuatodotolv Kal Ta Tmedia epapuoyng tng UEAETNG, SnAwvovtal oL oTOXoL Kol
opLoBeTOUVTAL OL EPEVVNTIKEG UTIOBECELS. MapdAANAQ, YIVETAL Hla CUVTOUN YVWPLULa e TV eTatpeia
Alavikng mavw otnv omoila Boaociotnke n peAétn. Ito kedpdlolo 3 TEPVAUE OTNV EPEUVNTIKN
pebBodoloyia kat ota Baowkd PrAuata mou akolouBrnBnkav yla tnv oAokAnpwon g HeAétng. H
napouciacn Kot oulATnon TwvV AMOTEAECUATWY yivovtal oto keddalolo 4, evw oto kepahalo 5
TIEPVAE OTA CUUTIEPACHATA KOl OTLG LEANOVTIKEG EPEUVNTLKEC TIPOTACELS, AVAAUOUE Th CUVELOHOPA
™G MHeAETng otn Bewpla, OMwg emiong KalL Tn TPAKTIKA ouvelopopd. AkoAouBolv otn ot
BBAoypadikéc avadopég Kal To MapApTNHa To omolo mepleéxel Paotkég mMAnpodopleg Katl MIVaKES
TIAVW OTOUG omoloug Baoiotnke n LeEAETN.
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2. OswpnTKO YoBabpo, Ztoxol kat EpeuvnTIKEC
YnoO<oelg

2.1 Omnichannel

Mpwv amd Pepka xpovia n omnichannel cupnepldpopd TwWV KATOVOAWTWY ATAV KATL TTOU Kavelg Sev
Néepe N dev eixe avalvoel €i¢ BabBog. Qotdoo, ta Tedeutaia Xpovia n SNUOTIKOTNTA TNG EVVOLOG
“omnichannel shopping” €xelL auénBel, dmwg eniong KaL oL EpeUVEC yUpw o TV cuuTepldopd Twv
KatavaAwtwyv oto omnichannel meptBdaliov (Jocevski, Milan, et al. 2019; Shi, Si, et al. 2020; Kang, Ju-
Young M. 2019). To multi-channel shopping (‘moAukavaAlkég ayopEg) ival n dtadikaaoia ayopdg mou
npaypatonoleital o StadopeTIKA KOVAALA OTIWE O £va GUGCLKO KATAOTNUA H aneuBeiag HEow eVOg
NAEKTPOVIKOU KOTAOTAUATOC.

Y10 multi-channel shopping kdBe kavaAL €xeL tTn 81K TOU oTpoTNyLKr. 2to cross channel shopping
OKOAOUBELTAL Pl OTPATNYLK Yla OAd TA KAVAALAL KOl Ol KATAVOAWTEG XPNOLUOTIOLOUV SLopopETIKA
kavaAila. To omnichannel shopping Bswpeitatl wg pa mponyuévn popdn cross channel shopping. Ot
KOTAVOAWTEG XPNoLUoToloUV ToAG Kal StadopeTikd KovaAlo katd tn Siadikaoia ayopdg, 16co
SL08IKTUOKA 000 KOl 0t GUOLKA KOTOOTAMOTA: KOVAALO OTMWG TA NAEKTPOVLKA KOTAOTAUATO, OL
Lotooelibeg, ta social media, Ta puoikd kataoTApATa, ol eHAPHOVEC (apps), NAEKTpoVIKOL kKataAoyol
Kol GAAa TOAAG. EmumAéov, ol katavoAwTég e€sAiooovTal oL Kal amaltioelg Toug aAAG{OUV CUVEXWG
otnv aAANAETiSpaor Toug e OAQ QUTA TA KAVAALQ, EVW TOUTOXPOVO BLWVOUV OAd Ta KaVAALA wE Eva
gviaio Kot OAOKANPWHEVO KAVAAL.

Mo mapadetypa, otav ol Katavalwteg abAntikwy eldwv otnv EAAGda avalntouv yla tnv tonobecia
€vOG Kataothpatog Cosmos Sport otnv punxavr avalitnong tng Google, £xouv tn SuvatoTnTa yLa pLa
“PYnodlokn €evaynon” oto kataotnua péow pLag Stacvvdeong 360 video tour, TNV omola peTENelTa
UToPOUV va aLomoLoouV (ULag Kat Ba €xouv TepLNynNBel 0TO KATAOTNUO KAL OTOL COrners Tou) otav
ev TEAn ¢tdocouv oto GuCIKO KotAaotnua. AUt n onmPOCKOTTN €UMElpiol ayopdg ovopdletol
omnichannel shopping.

Ot KatavaAwTteg AapBdavouv umtoPn Ta MAEOVEKTAOTA KOL TA LELOVEKTAMATA KABE KavaAlol mpLy Ta
xpnotpomnotioouy. H emiloyn cupuneptdhopdg TWV KATAVAAWTWY OXETIKA HE Ta KovaAla e€apTtdtol ano
TO XOPAKTNPLOTIKA TWV KATAVOAWTWY, TWV MPOIOVIWY, TWV KAVOALWY ayopwyV KAl TOV ALAVEUTIOpWV
(Zijlmans, 2010). Me Bdon TG eMBUMIEG KOL TIG AVAYKEG TOU EKEIVN TN OTLYUN, O KOTAVOAWTAG
anogacilel molo KavaAL Ba xpnollomnolioet yla avalntnon nAnpodoplwv f ayopd mpoioviwy. MNa
TOUG KOTAVOAWTEG OL SLASIKTUAKEG OYOPEC EXOUV, LETAEU AAAWVY, TO TTAEOVEKTNLA TNG EEO0LKOVOUNONG
XpOvoU Kal ipoomidBetag. EmutA£ov, ol mAnpodopieg pmopouv elkola vo BpeBouv kat va cuykplOolv
oto Sladiktuo (Kollmann, Kuckertz & Kayser, 2012).

Me tnv ntdpodo tou xpdvou OAo Kol meplocotepa media avadlovtal, e AmoTEAECHA T OTEVOTEPN
ouvéeon petaty AlavomwAntr kKat kotavoAwtr. Ztnv EAAGda, ta social media €xouv evowpatwOel
otnVv KaBnuepvr] Lwn Twv KATavoAwTwy, pe To 59% tou cuvoAikol MAnBucopol Bploketal evepyo ota
social media, evw tOo MOCOCTO avép)eTal 0TO 79% Qv TO CUYKPIVOUUE Ue ToV MANBUOUO Tou €xeL
ouvéeon oto Sladiktuo (Digital 2020 Greece, 2020). H xprion twv social media €xel eniong auvéndel
Kal apketol ouyypadeic €xouv avayvwpioel to social retailing péow twv social media w¢ Kavait
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MApPKETLVYK (TLYX. Levy, et al., 2019). H i8ia épeuva Seiyvel otL n Xprion Twv social media yUpw amno tov
TOMEQ TNG Alavikng auénBnke og peydho Babuod Tov mepacpévo xpovo, He Tov aplBud twy followers
kot fans Twv peyaAluTtepwv eTalpelwv Alavikng va mevtanAaoctaletal. Eniong, afloonueiwtn eival n
ouvdeon twv social media Kol TWV KWVNTWV CUCKEUWV KABWG n Xprion Toug TPOYLATOTOoLETOL OF
TOO0O0TO 96% amo KNTEG CUOKEVEG. Ta social media UmopoUv va opLoTOUV WG UECA KOWWVLKAG
aAnAenibpaong, xpPNOLUOTOLWVTAC TTOAU TIPOCLTEG KOl EMEKTACLLEG TEXVLKEG EMLKOWVWViaG (Markova,
Petkovska-Mircevska, 2013). To dnuodhéotepo social media kavaAl auth tn otypn otnv EAAGSa
elval to Facebook.

H xaptoypddnaon tou Kolvou mou xpnoluorolei ta dnuodiréotepa social media, Facebook, Instagram
kot Facebook Messenger, delyvel Tn peyaAUTtepn NAKLOKI Katavoun ota groups 25-34 (25% emi tou
OUVOALKOU) Kkal 35-44 (23% enl tou ouvoAilkoU). Ta véa media kol oL mobile cuokeuég £xouv
Snuoupynoet évav véo tUTo ayopaotr. O VEOG ayopaotng €XEL €va LOXUPO KOl ouvaloBnuotiko
Se00 pe to smartphone tou. O véog ayopaatrg BpiokeTal mAvtote cuvdeSepévog oto Sladiktuo, £XeL
ypnyopn npooPacn oe mAnpodopieg, cuykpivel kal afloAoyel evepyd TIG TLUEC, XPNOLUOTIOLEL TIOANG
KavAaAla, Tooo SLadSIKTuakd 000 Kal €Kkto¢ olvSeong yla avalntnon Kot ayopes. Motpalstal Tig
EUnEelpleg TOU yUpw amo mpolovta Kal Urtnpeoieg £xovrag LPNAEG TPoodokieg yla vor KAAUPEL TIG
OVAYKEC KOl TLG ETLOUIEG TOU, OTTOTESNTIOTE Kol OTIOUSHTIOTE.

IAUEPA OL KATOVOAWTEC £XOUV TIOAAEG EUKALPLEG VO TTPOCAVATOALOTOUV, VO ATTOKTHooUV TAnpodopieg
KoL va ayopdcouv Tipoiovta. MoAhol ALlavortwANTEG €X0UV EMEKTEIVEL TA KAVAALX AyopwV TOUG, TOCO
Sladiktuaka 600 kal oe uoLkO emimedo, ylo TtV KOAUTEPN £EUTNPETNON TWV TEAOTWVY TOUG
nietuyoaivovtag avénon twv nwAnoswv (Benedicktus, Brady & Dark, 2008; Verhoef et al., 2007). Auto
elval amapaitnto kaBwg ot cross channel ayopaotec eivat o kepSodOpoL KL TILO TILOTOL 0 cUYKPLON
pe toug single channel ayopaoctég, cUudpwva pe tn peAétn Cross Channel Integration study of
Accenture (2010). Ot Atavéumopot BéAouv va BEATIWOOUV T OXECN TOUG ME TOUC TIEAATEC TOUG
enektelvovrag ta onueia emadng Le TOUG KOTAVOAWTEG.

2.2. Customer Journey

Ta tedeutaia xpovia UTTApPXEL pLo augavopevn moootnta BLBAloypadiag oxeTika e TN SLadLkTuakn
ayopoaotikn cupnepldopa (Liu, Qihua, et al. 2019; Sundstrém, Malin, et al. 2019; Raman, Prashant
2020). H dnuotikdtnTa Twv SLadkTuakwy ayopwyv eEakoAouBel va avgdavetatl Aoyw tn¢ eUKOALAG Tou
Stadiktbou, g SuvatotnTag cUYKPLONG TWWY, Tou auénuévou oykou TANPodopLwV aAAA Kol TwY
VEWV YEVEWV TIOU ATIOTEAOUV TO VEO KOTAVOAWTLKO KOLWVO, TTAEOV £EO0LKELWMEVO e TNV “PndLakn wh”.

H Sladiktuakn oyopootikry cuumeplpopd €xel aldafel tn Swadikaocia ANPng amoddcswv Twv
kotavoAwtwyv. H Siadkaoia autr (decision making process) oe aut tnv €peuva KOAsitOol WG
“customer journey”. AuTo givat to taidL mou évag KatovaAwthng akoAouBel yia vo ayopdoel poiovta
KoL UTtNpPEeoieg, Eekvwvtag anod tnv avayvwplon (recognition) péxpt to TéEAog TNG Oyopac Kol TNV
gfunnpétnon peta tnv nmwAnon (after sales service) (Engel, Blackwell & Miniard, 1995). Ot
KOTAVOAWTEG HrtopouV va. Blwoouv to Tagidt autd Téco PuxoloyLkd 660 Kal CwHATIKA. H xprion Twv
PYnolakwv KavaAlwy ormd Toug Katavolwteg auEavetal, aAld ot SLaSLIKTUaKEG MTwANCELS Sev glval TO
A kaito Q.

Aev mwAolvtal OAa Ta ayaBd f oL UNMNPeoieg NAEKTPOVIKA. YIAPXOUV TPolOVIa TIOU TIPETIEL Va
Soklpaotolv N va KplBouv KAtdAAnAa amd Tov KatavaAlwth PEoa o €va GUOIKO Kataotnua. Ot

13



KOTAVOAWTEC aVTIUETWIIZOUV SLadOoPETIKA TIC SLOSIKTUAKEG AYOPEC OO QUTEG TTOU yivovTtal og Eval
duokd katdaotnua (Hogg & Penz, 2008). OL KOTOVOAWTEG TPOTLHOUV TIOAAEG dOpEG Ta UOLKA
KOTOOTAUATA KABWE amoKTA onuacio n Sokun, N aiodnon kot n eEunnpétnon oTnV ayopo.oTLKA TOUG
gunelpia. Amo tnv AAAn MAeUPA, oL SLOSIKTUAKEG AYOPEG TIAPEXOUV OTOV KOTAVOAWTN HLO EUKOAL
OTIOUSATIOTE KAl VA TTAGA OTLYLLN.

Mo Toug gUMOPOUC ALAVIKNG £lvol ONUOVIIKO Vol MPOOPEPOUV OTOUC TEAATEG TOUG TO OWOTO
ouvbuaopo amd TNYEG MAnpodoplwv Katd T Stddopec dAcelg oto customer journey. Me
mAnpodopleg KaL yWWOELG 0TO customer journey kot tnv omnichannel cupnepidopd, ol AlavomwANnTEG
UropoLV va poadEpouv oAU KaAUTepn eEUTINPETNGON OTOUG TEAATEG TOUG. KATA CUVETELD, UTOPOUY
va tponynBouv Twv aviaywvioTwy Toug Kal va Kepdloouv enumA£ov Pepidlo ayopac.

2.3 Ayopaotikn Zupnepipopa KatavaAwtn

JUpdwva pe tov (Kotler, 2001), n cupmeplpopd TWV KATAVAAWTWYV aVAPEPETAL OTN HEAETN TOU
TPOTIOU HE TOV OMOl0 Ol KATAVOAWTEG emMAEyouv, ayopdlouv 1 XpnoulomoloUv Kol SlaBétouv
TPOLOVTA KAl UTtNPECLEG, OTWCE EMIONG KAl 0TO TIWE OL SLADOPETIKEG EUTELPLEC 1) LOEEG LKAVOTIOLOUV TLG
OVAYKEC Kal TI¢ emBupieg toug. (Solomon, Michael R., et al. 2014) H wavomoinon Twv meAatwy eivot
N CUVOALKN HETPNON TNG EUMELPLAC TWV TTIEAATWY PLETA TNV AyOoPA TIPOTOVIWV H TN XPron UTNPECLWV.
OuBabu, M. G., Vani, G., & Panchanathan. (2010) neptéypadav tn Stadikacio ayopdg os tpia otadia,
TNV MPOo-ayopd, TNV ayopd Kol TN HUETA TNV ayopd. 3TO OTASLO TNG TPO-ayopaG Ol TEAATEC
OUVELSNTOMOLOUV TIG OVAYKEC TOUG, avalnTouv MANPodOPIleG OXETIKA HE Eva TTPOIOV A HLa ultnpeoia
TIOU TIOPEXETOL OTTO LLOL ETALPELN KOl EIVOIL EMOUEVWC CNLOVTLKO N ETALPELD VO TIAPEXEL OTOUG TIEAATEG
™G eVKoAN pooBach os MAnpodopileg TPOIOVTWY, OTIOU OL KATAVOAWTEG UITOPOUV VA XPNOLUOTIOLO UV
SLOSIKTUOKA R OO OTOUA OE OTOUO YLOL OITOKTNGN TTANPOGOPLWV.

ErumAéov, to Oladiktuo mpoodipel otoug TeAATeG e€alpeTIKEG eukalpie¢ va  afloAoyrcouv
EVOANOKTLKEG AUOELG Kal va CUYKpivouv TIAnpodopieg mpoidvtog. 2To oTAdlo TNG ayopds META Tn
cuMoyn OAwv Twv amnapaitnTtwv MAnpodopLwV Kal TN oUYKPLON HE TG EVOAAOKTIKEG AUCELG TOU
TpoiovTog, o eAdtng anodacilel edv Ba ayopdosl. To TeAeutaio otAdLo TIEPLEXEL OTL £XEL VA KAVEL
META TNV ayopd. Ol SpaoctnpldTNTEC KOl OL EUTELPLEC TTOU akoAouBoUV TNV Po-ayopd Kol ayopd
neplAapBavovtal otn META-ayopds OYOpPOOTIKN CUMMEPLdopd. ZuvnBwg, emnpedlel to otadlo
avalAtnong mAnpodoplwv Kal evallaktikig afloAoynong. E€aptdtal amd tnv Kavomoinon twv
MeAaTwWVY ) TN SUCOPECKELA LLETA TNV MTPAYUOTONOLNON HLOG ayopdg, elval ouvnOeg yLo Toug MEAATES
va SLOVEHOUV BETIKA N apvnTIKA OXOALA COXETIKA HME TO TPOIOV N TNV umnpecia. Autd lowg va
TIPOLYLLOTOTIOLELTOUL HECW SIKTUWV KOWWVIKWY HECWV I oo oTOUA O OTOMA.

QoT000, T PACIKA OTOLXELQ TWV AyopwWV €lval amAd, oL KatavaAlwteg BEAouy va £xouv pia eTihoyn
ota gpnopsvpata. OEAouv va Umopouv va emAEEOUV amo HLa HEYAAn yKAHa Kataotnudtwy. Ot
KOTAVOAWTEG avalntolV TNV ayopaoTLki eukoAla katl BéAouv aloBdvovtal eAeUBepol Kal eUEALKTOL
KOTA TNV evaAAayn HEeTafl kavaAlwv. Ol KATOVOAWTEG UMOpoUV Va KAVOUV ayopéEC ylo SOUAELEG,
KOLVWVLKN guyapiotnon, XaAdpwaon, oyopEC TIOU TPOKUTITOUV HEoa amd KAToLla epeBlopata Kot yLo
TtoAAoU¢ dAAoug Adyou¢ (Dennis, Newman & Marsland, 2005).
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2.3.1 Zuunepidpopa KatavaAwtn

H Swadiktuok oupmepldopd TwV KATOVOAWTWY HEAETAONKE O SLOPOPETIKEG ETULOTNOVLKES
T(POOTITIKEG OTMWG UAPKETIVYK, management, cuotiuata mAnpodoplwv Kot (kowwvikn) Puxoioyia
(Hoffman and Novak, 1996; Koudadpng, 2002; Gefen, Karahanna & Straub, 2003; Pavlou, 2003; Pavlou
& Fygenson, 2006; Cheung, Chan & Limayem, 2005; Zhou, Dai & Zhang, 2007). Ot dtadop£g petaty
™G ocupmnepldopdg twv online kat twv offline katavalwtwv ivat n xprion tou dladiktuou. Yapyxouv
ToAAol mapayovteg mou ennpedlouv tn dadiktuakn cupmnepldopd Twv Katavalwtwy (dnA. pioko,
XPNOLWLOTNTA, €UKOAlD Xpriong, OTAON TWV KATOVOAWTIWY OIEVAVIL OTa SLadIKTUaKA KOVAAL,
KOLWVWVLKI ETLPPON, TPOCWTIKEG SLaSIKTUAKEG S£€lOTNTEC KAl SuvaTOTNTEG LOoTOTOMOU). QOTO0O,
€peuveg amobelkvUouV €miong OTL n SLadIKTUOKA CUUMEPLPOPA TWV KATAVOAWTWY OXETL(ETAL UE
Snuoypadlkd otolyeia, YVWOoeLG KAVaALWY, OVTIANTITH Xpnowotnta kavohlol (perceived channel
utility) kot ayopaotiko mpocavatoAlopod (Javadi et al., 2012).

To &ladiktuo kal ta véa péoa TPOoodEPOUV GVEU Tponyoupévou duvatdtnteg cUAAOyAG Kal
enetepyaciag mAnpodoplwy, ot omoieg GAAafav TNV ayopaoTIKr CUUMEPLPOPA TWV KATAVOAWTWY. To
Sladiktuo Sivel oToug KaTavaAwTEG T Suvatotnta va AdBouv epLlocoTepe MANPOPOPLEC OXETIKA UE
TIC TWEC KAl TO XOPOKTNPLOTIKA TPOIOVIWV Kol umnpectwy. MNévie mapdyovteg emnpedlouv Tt
ouuneplpopd TWV KATAVOAWTWY 0To SLadiktuo Kal oTig ayopeg o Gualkd TeptBaliov, auTtol ot
TapAyovteg gival ol avttAnPelg kivduvou KavaAlou, ol tpoBEoelg avalntnong THwWY, N TPOoTABeLn
avalitnong, n mpoonddela afloAdynong Kot o xpovog mapadoong (Gupta, Su kat Walter, 2004; Gong
& Maddox, 2011). Ot katavaAwTEC avalnTtouVv oTo SLadIKTUO XAPAKTNPLOTIKA IIPOIOVIWY, CUYKPILvouv
TIHéGg, Owafalouv  KpLtikeég, emAéyouv Tpoidvta, AapPdavouv Uumnpecieg, MPOYLOTOMOLOUV
napayyelieg, MANPWUEG Kot TMOAAG aM\a. To Stabiktuo £xel yivel pia TaykoopLo ayopd ylo va
TIOUANOEL KOl vO. Oyopaosl Kamowog oyabd kat umnpeoisg 24/7. T Toug ALOVOTIWANTEG, Ta
SLOSIKTUOKA KATOOTHUOTA EyLvayV €MIONG ONUAVTIKA KavaAla twAnoswy (Javadi et al., 2012).

O Sladiktuakég ayopeg eival dnuodleic emeldry €xouv TIOAAA TTAEOVEKTHOTA O OUYKPLON HE T
duoikd katootApata. Mpwtov, ol SLASIKTUAKEG ayopEG TTPOodEPOUV OTOUG KATOVAAWTEC AVEDH
omoTednmote Kol OMouSATOTE. Aev UTAPXEL XPOVOG TAEWSOU Kal avOopovAG. Ta NAEKTPOVIKA
Kataotipata npoodEpouv emniong MoAAEC TANPodOpleG OXETIKA LE TTPOIOVTA KAL UTINPECLES, YEYOVOG
TIOU KOOLOTA TLC AyOPEC VLA EUKOLPLEC TILO EAKUCTLKEC.

ATO TNV AAAN TAEUPQ, OL KATAVOAWTEG TTPOTLUOUV TIOAAEG OPEG TA PUOLKA KATAOTA LT ETMELST) TOUC
Op£0eL va BLOVOUV EUMELPIEG KaL av BAEMOUV amo Kovtd Ta mpoiovta. To ayylypa, n aicbnon, n
aloOntikn kal n eEunnpétnon elval onpavtikol MOPAYOVIEG O QUTAV TNV €UNMELPLA, KATL Tou Ba
CUVOVTINOOUE Kal oTnv mapouca epyoocia. H ENewn MPOCWITLKAC EMIKOWVWVIAG OTLG NAEKTPOVIKEG
OYOPEC MELWVEL TNV TILOTN TWV KATAVAAWTWY oTnv ayopaotikh dtadkaoia (Javadi et al., 2012). Evag
ouUVSUAOUOG ayopwV oTo SLadikTUO Kal eKTOC oUvdeong, SnAadn pia omnichannel epmelpia, pmopet
va TIPOODEPEL TOCO OTOV EUNOPO ALAVIKAC 000 KAl OTOV KATAVAAWTHA T BETIKA TTAEOVEKTAUATO KO
Twv 6U0 KOOUWV.

Ta social media €xouv yivel pla GNUAVTLKA OUVIOTWOO. TOU TPEXOVTOG TOTiou Twv media. Amod
ETXEPNUatIki anon, Ta social media pmopouv va poodEpouv MOANA TAcovekTAUATA. MECW TWV
social media ol eTalpElEC UMOPOUV VO AIMTOKTGOUV yVWON TWV KATAVOAWTWY TOUG, va BEATLWOOUY Th
ocuveibnon Twv MPOIOVIWY, VO HELWWOOUV TO KOOTOC KOL VO BEATLOTOMOLACOUV TIC OTPOTNYLKEG
MAPKETLVYK Kol emikowwviag. To Facebook, to Instagram, to Twitter kal to YouTube eival ta mo
onuodry otnv EAAGSa. AMA kat ta Pinterest, LinkedIn, Foursquare, TikTok kat Snapchat
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XPNOLLOTIOLOUVTAL CUXVA alto ToV EAANVIKO TIANBUGOUO. OL MAATHOPES AUTEC TPOahEPOUV Eva eUpU
daopa sukalplwy, OMwe kowvn xpnon ¢wrtoypadiwy, Bivteo, pouolkng kot aAAwv media (Singh,
Lehnert & Bostick, 2012).

2.3.2 Zupnepidpopd omnichannel katavaAwtn

MNna va enwdeAnbolv amod thv aufavouevn mpooBacn TwV VOLKOKUPLWY oTo SLadikTuo, oL €umopol
AlQVIKAG €XOUV aVamTUEEL OTPOTNYLKEG EMLKOWWVIOG HE TOUG TMEAATEC TouG. Ol KATOVAAWTEC
Xpnotgomolouv Sladopa KOVAALX yLa VO LKAVOTIOL|OOUV TIG OVAYKEG Kal TIG emibupiec toug yla
npoiovta kot unnpeoieg. OL €umopol AlaviknG pmopoUlv va emwdeAnBolv amod tn Suvatotnta
napouciag os TMOAAA KavaAla, eneldn ol cross channel ayopaotég ival mo emikepdeic amod toug
0yopaoTEG eVOG LovoU KavaAlou (single-channel). Ot cross channel ayopactég Eo6sbouv eploodtepa
XprHota Kot gival 1o miotol and Toug ayopaotéG evog povou kavoAwol (Lihra & Graf, 2007,
Accenture, 2010).

OL £umopot ALAVLKAG £XOUV OTPATNYIKEG TIPOCEYYLONG TWV TIEAATWY TOUC LECW EVOG I TIEPLOCOTEPWVY
KOVOALWV. MTopoUV va €X0UV OTPOTNYLKI EVOG KavaAlol, otpatnytki multi-channel, cross channel
omnichannel. To oxnua 1 kablotd cadelg¢ aUTEC TIC SLaPOPETIKEG oTpatnykec. OL single channel
AlavommwAnTtég eotlalouv HOVO Of €va KaVAAL Kal, OUTA TO KavaAla ¢$€Pouv TV EMWVUHLA
napadoolakwv péowv f Sladiktuakwv. Oplopévol single channel AlavomwAntég Slabétouv
TOUAQXLOTOV €va GUGLKO KATAOTNO KOL VAV LOTOTOTO, AAAG AUTOG O LOTOTOTIOG SEV XPNOLULOTIOLELTAL
ylo EUTTOPLKEC SpaoTNPELOTNTEG. AUTOL oL ALavoTIWANTEG Umopel va elval pikpol ALavomwANTEG Ue
duoLkd kataoTApaTa KaBwe emiong Kat LeyaAol ALavormtwANnTECG. OL £UmopPOoL ALAVLKG TTOU EUTIAEKOVTOL
oe dladopa KavAaALa yLa TG EUMOPLKES TOUG SPAOTNPLOTNTEG UmopolV va gival multi-channel, cross
channel 1 omnichannel AtavontwAntég. H Stadopd HLeTafl aUTWV TWV TUTTWV ALAVOTIWANTWY BplokeTal
OTh OTPATNYLKA TOUG. To K&Be kavaAl Stoxelpiletal Stadopetikd. Ot cross channel kot omni channel
ALAVOTIWANTEG £XOUV LA OTPATNYLKNA YLt OAQ T KAVAALQL.

O meAdtng ival To KEVTIPIKO QVTLKE(PEVO TNG OTPATNYLIKNG TOUC. XTo omnichannel Alaveumoplo ot
KOTAVOAWTEG HETOPEPOVTOL OUVEXWG OO TO €va KavdAl oto dAo. H eumelpia twv meAatwy
Sloxelpiletal oe OAa Ta KavaAla kot BeAtiwvetal pe évav cross channel Stdhoyo. Itic omnichannel
OYOPEG TIOPEXETAL [LO. CUVOUOOUEVN gUMELpla TOOO o€ PpuoLko TEPLBAAAOV 600 KOl 0TO SLASIKTUAKO
KOTd TN SLdpKela Tou Tafldlol Twv KatavoAwtwy. O opyaviopog otlaletal MANPWE OTLG EMBUIEG
KOLL TLC avVAYKeG Twv teAatwy. OL omnichannel ayopaotég xpnotpomnololv SladopeTikd Kavaiia ard
ta BAémouv wg éva. EvaAldooovtal ouvexwg HeTafU KavoAlwv Kal auth n evaAlayn eival
anpookomntn Kal cupBaivel (oxebov) auvtopata (Unic, 2012).

AuTA N TMOAUKAVOALKA gUTELplol ayopwVv UTOpPEel va eoTlaotel dueca kal épupeca o Pnolakd Kat
duoikd kavaAlo. H ayopaotikr sumelpio Twv mehatwyv oAAAlel ocuvexwe kabwg Snuloupyolvtal
ouVEXWCG VEa KavaAla. H pokAnon yla toug AlovortwAnTéG sival n Sloxeiplon Twv EUMELPLWV TWV
TEAOTWY TOUG HE ToV KAAUTEPO SuVATO TPOTIO 0€ OAQ TOL KOVAALQL.
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Ixnua 1. Ztpatnyikeg kavaiiwy (Unic, 2012)
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2.4 WnoLako papKeTVyK Katl xprion twv social media otig
HLKPOMUECOLEG ETLXELPNOELG

To PnPpLokd HAPKETIVYK €ival pla VEX TIPOCEYYLON OTO HOPKETIVYK, OXL UOVO TO TopadoscLako
HUAPKETLVYK TIOU evioxUeTal amno Pndloka otolxeia (Jarvinen et al., 2012; Liu, Karahanna and Watson,
2011; Rowley, 2008). ‘Exel Tol SIKA TOU XOPAKTNPLOTIKA Kol SUVALKN Ta omola TPEMeL va yivouy
KOTovonTaA yla va eivat Suvatod va eMIAEYOUV ATTOTEAECUATIKEG TOKTIKEG KOl OTPOTNYLKEG LAPKETLVYK.
Ta Ynolakd kavaiia propouv va tafivopnBouv pe Stadopouc Tpomoug. Evag tpomnog taflvopnong
TWV KaVoALWVY gival va ta TOELVOUNCOUUE e BACN TNV OMTIKA YWwVict TOU 0molou To HEPOG EAEVXEL TIC
ETUKOLVWVIEG (N eTOPELa 1} TO KOLWVO-OTOXOC) KAL EQV OL ETUKOLWVWVIEG Elval LovoSpopeg 1 audidpopeg

(oxfna 2).

High company control Low company control
One-way Website SEO (Search engine optimization)
Email newsletters SEA (Search engine advertising)

Online directories

Banner advertising

Two-way Company generated blogs Social Media

Company’s own communities

Ixnua 2. Tagwounon PndLlokwv KavoAlwy LAPKETLVYK
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Movidbpoua kavadila entkovwviog

OL LoTOTOTOL KOl TO NAEKTPOVIKO Taxudpopeio pmopouv va Beswpnbolv w¢ mapadeiypata
HovOSpopwy Sladiktuakwy epyaleiwy pe uPnAd €leyxo tng etalpeiag. O LOTOTOMOC HLag etalpeiag
Mropel va xapaktnplotel wg To omitt Tng papkag oto diadiktuako meptBarlov (Christodoulides,
2009). To nAektpovikd Taxudpopelo pmopel va xpnaotpomnolnBel yio S1ddpopouc okomoug LAPKETLVYK,
cupnepAapBavopévng Tng avtaAlayng mAnpodoplwy, tTng mpowdnong, tng olkodounong Kat Tng
Slatrpnong oxéoswv Kal TN kabodrynong Twv neAatwyv oe Lototomnoug (Simmons, 2007). Av Kal To
email eivat éva apdibpopo kavaiL emikowwviag otn pUon Tou, XPNOLUOTOLETAL CUXVA WG LOVOSpOoo
KOVAAL yla TNV Tapadoon evnuepwtikwy deAtiwv f dtadpnuicswv. Autéc ol U0 PBAOIKEG HLOPPEG
PYnolakol HAPKETIVYK Xpnotpormololvtal ocuxva ot MME. Ot Stadilktuokol KotdAoyol Omou [l
gTalpelo ayopdlel TNV KATOXWPENON TNG yla pla oplopévn mepiodo kat n Stadlktuakn dtadnuion
umopouv eniong va BewpnBolv Pndlakd péoa LovoSpoou TUToU mou Yapaktnpilovtat anod uPnAo
£\eyxo TG TaLpEiac.

H BeAtiotonoinon unxavwv avalntnong (SEO), n dwadikacia BeAtiwong tng katdataéng pLnxovwv
ovalftnong Tou LOTOTONMOU OTA OPYAVIKA amoTeAéopata avalftnong Kal n dtadnuion Unxavwyv
avalntnong (SEA), ot mAnpwpéveg dtadnuioelg otn oeAiba AMOTEAECUATWY HLOC LNXOVAC avalTnong
TIou oxetilovtol PE OpPLOPEVEG AEEELG-KAELOLA, slval apdOTEPA LOVOSPOUO KAVAALO ETILKOVWVIOC.
YKOTOC TOUG E(VOL VA EVNUEPWOOUV TA ATOUO ylo Ta SlaBéoipa TpolovTa 1) UTNPECLeG KoL gival
{WTIKAC onuaoiag ywo tTnv mpoPoin MLog etalpeiag otov Lotd. Téco to SEO 600 kal to SEA
Xpnotomnololvtal cuvhBwE LETAEY PEYAAUTEPWV ETALPELWY, AAAA TOUAGXLOTOV TIPpLV Ao Alya xpovia,
ol SuvatotnTEG Toug Sev NTav MANPWCE Katavonteg petafy Twv MME (Karjaluoto kat Leinonen, 2009).

Aupibpoua kavaAla eKOVwWVING

H avod0¢ TwV KOWWVIKWY LECWVY SIKTUWONG EXEL AVATPEYEL T OXEON EUTIOPOU-TIEAATH OTO BaBuo
TIOU N LOXUG €XEL LETOTOTILOTEL QMO TOUG EUMOPOUG oToug meAdteg (Hennig-Thurau et al., 2010). O
oUoLWAONG XOPOKTAPAG TWV KOWWVIKWY HECWY OMALTEL OO TO UAPKETLVYK TNG ETALPELOCG VA EXEL TN
popdn apdidpoung emkowwviog pe MEAATEG avti ya LovoAoyoug amo tnv talpeia. Quolkd, ota
KOVAALO KOWVWVLKWV LECWV N eTALPELA £XEL ALYOTEPO EAEYXO ETIL TNG LAPKOG TNG. ZTO LECO KOWWVLKNAG
SikTlwoNC, To Koo Sev avOpEVEL BAUATO MWANCEWY KOL UNVOUOTO LAPKETIVYK, CAAG TIPOAYOTLKEG
mAnpodopieg mou Snuloupyouvtal and cuvoplAieg yupw amnd tnv enwvupia (Christodoulides, 2009;
Weinberg and Pehlivan, 2011) kat nepipévouv va etmwBolv auBeviikég otopieg (Fournier kat Avery,
2011). ExeL 6nAwOel 6TL N emwvupia petd to Aladiktuo adopd tnv «paAakr ntwAnaon/soft selling», Tn
ouv dnuoupyla aflog kal Tn Slaxeiplon Twv OXECEWV e TOUG TEAATEG, XwpIlg va mpoomabouv va
kateuBUvVouv amnesuBeiag Tic mwAnoelg (Hennig-Thurau et al., 2010; Rowley, 2008).

Ta KOWWVIKA HEoa SIKTUWONG £XOUV YIVEL €VA CNUOVTLKO LEPOG TWV ETILKOLVWVLWY HLAPKETIVYK KALTNG
enwvupiag evog opyaviopol (Bruhn et al., 2012). Na mapddsypa, to Facebook €xel yivel éva
ONUOVTIKO KOVAAL ylO TNV TIPOCEAKUCH KATOVAAWTWY Kol TN Snuioupyla avayvwpLoluoTnTag
enwvupiag (Malhotra et al., 2013). To blogging Aéyetal otL elvat Eva Koo epyaleio oxeoewv TOCO yLa
TO HAPKETLVYK 600 Kat yia to PR (Ahuja kat Medury, 2010; Cho kat Huh, 2010; Singh et al., 2008) kot
TIOAAEG LEYAAEG eTALpELEG £XOUV ULOBETNOEL TO blogging w¢ LEPOC TWV SLAPNLILOTIKWY EVEPYELWY TOUG.
To blogging sival évag moAU kaAog Tpomog SnuLoupyiag meplexoévou otov |oTd, mapoAo o amnattel
VO €XEL KATL ONUAVTLIKO VA TIEL KOL TNV LKAVOTNTA va To ekdpalel. Eival emiong po popdr Kowwvikwy
MEOWV OToU N eTalpeia Slatnpel €va oxetikd VPNAO enimedo eAéyyou, SeSopévou OTL TO LOTOAOGYLO
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ouvnBwg BplokeTal OTOV LOTOTOMO TNG ETALPELOG ETUTPEMOVTAG, TO MEPLEXOEVO TIPOG EMEEEPYATLA KL
Ta oxOALa mapakoAouBouvtal kot pAtpdpovtal.

H dladpaoctikdtnta oto Sladiktuo daivetal va £xel O€TKO AVTIKTUTIO 0TNV SLaSIKTUAKNA Armodoon ULag
gTalpelag avdvovtag tnv TPocoxH TWV TEAATWY, OVATTUCOOVTOG LOXUPOTEPEG OXECELG Kal
auéavovtag £TolL Tn oUVOALKN Kavoroinon (Simmons, 2007). Ta péoa KOWWVLKAG SIKTUwaong daivetatl
va elvol éva emITUXNUEVO £pyoAeio yla TN Snploupyila EUMOPLKWY CNUATWY KABWEG Kol ylo TV
TIPOCEAKUON TTEAQTWV Kal T SnUoupyla HoVadLkwy oXECEWV LE TOUC TTEAATEC. EKTOC amo Ta Lo Ao
anoteAéopata, UL mpoodatn LEAETN SelXVEL OTL O£ OPLOUEVEG TIEPLUITTWOELG N XPHON TWV KOWVWVLIKWV
HEOoWV UTopel emiong va 0dnynoeL o amoTeAEopaTO TTOU oXeTilovtal Le TI¢ TWANoELS. OL TTeAATEG TTOU
Seopeliovtal HECW KOWVWVIKWVY HECWV OTNV ETALPELa gival TiLo kepSodopol amod ekeivoug mou Sev
£€xouv deopeuTel yla Tn LapKa ota Kowwvika péoa (Rishika et al., 2013).

2.5 E€apyvpwon online kounmoviwv

Ta KOUTIOVLAL ELVOL OO TA TIO CHMOVTLIKA SladnULOTIKA OXNUATA TTOU XPNOLLOTIooUVTAL OHUEPQ
(Bawa, Srinivasan, and Srivastava, 1997). MNapoadoclakd Ta Kourmovia £xouv StaveunBel péow
EVTUTIWV MECWV EKTOC olLVOeonG, OmMwg epnuepideg | ToxudPOUKA pnvUupata. Mall pe tnv
TEXVOAOYLKN IP0O0J0, To Sdladiktuo £xel avadelyBel wg pia véa péBodog Stavoung koumoviwy (Blundo,
Cimato,and De Bonis, 2005). MapoAo mou €xouv yivel TTOAEG LEAETEC OXETLKA LE TA TAPASOOLOKA
offline koumovia, eival amapaitnto va peAetnBouv ot SLadLKTUOKEG cuumeplpopég e€apyupwaong
KOUTIOVLWV YLaL VO avamttuxBoUV TILo aMOTEAECUATIKEG OTPATNYLKEG KOUTIOVLWVY TOCO 0TO MAA(oLo Twv
Sladlktuakwy 600 kat Twv offline péowv. Eva amod Ta 6NUAVTLIKA EpWTIALATO EIVOL AV OL KATOVAAWTES
avtiépouv pe Tov (610 TPOTMo ota SLASIKTUAKA KOUTIOVIO OTWE KOl OTA KOUTIovLa pe duvatotnta
g€apyvpwong oto duotkd meptBaliov. Autr n epyacia petafd aAwv emiyelpel va e€eTdoeL Kal va
ouykpivel cupneplpopég otn péBodo e€apyvpwong koumoviwy ot offline kat online meptBailov yia
va BPEL ATTAVTIOELG O€ QUTO TO EPWTNHAL.

Ta dtadiktuakd kouTtovia (online coupons), mou pePLKEG dopPEG ovopalovtal «e - KouTioviay, elvat
SlaBéotpa oto Sladiktuo. Evag KAatavaAlwTng UNopel va amoktiosl mpooPaocn eite o€ LOTOTOMOUG
KOUTIOVLWV £i(Te ameuBeilag OTIC EMLYELPNOELS TIOU TA TTAPEXOUV KOL VA TIPAYUATOMOLACEL avalnTtnon,
AQWn Kot EKTUTIWON KOUTIOVLWV Yyl e€apylpwon. Eniong, pe TNV avamtuén Twv KOWWVIKWY HECWV
SikTtuwong Kot Twv PnoLlakwy SlabnUloTikwy MAAThopuwV Kol peBodwv eival oAU €UKOAO yLa pLa
emixeipnon va mpowOnoetl StadbnULOTIKA T KOUTIOVLA TNC UE ATMOTEAECUA VO TIETUXEL LeyOAUTEPN
QMAXNON OTOUG KOTAVOAWTEG. AUTO ONUOIVEL TIEPLOCOTEPEC EEOPYUPWOELS KOUTIOVLWV KOl
peyaAUTEPOG TLPOG YLa TLG ETLXELPHOELG.

IT0 OUYXPOVO OVTAYWVLOTIKO TEPLBAANOV OL OTPATNYLKEG KOUTIOVIWV OTOTEAOUV PBACLKO TUAWvVA
HUOPKETLVYK TIOAAWV ETALPELWY KOL ELSIKA Alovemopwy. QoTtdoo, TPOKANGH 0KOUN TIOPAUEVEL TO TIOLOL
givat n BEATIOTN OTPATNYLKY KOUTIOVIWYV YLa Alaveurtopoug os €va omnichannel meptBaAlov, KATL ou
g€etalel autn N LEAETN. Av KoL TO SLASIKTUAKA KOUTIOVLA £XOUV TIOAAGQ TTAEOVEKTI LATA, TTAPOUCLAlouV
emniong oplopéva poBAnpata (Fortin, 2000). Mpwtov, ol dtadnuotég Sgv umopouv va eAéyEouv Tov
oplOpd TWV KOuTovlwy ToU €€apyupwvovTal amod TOUG KOTAVOAWTEG Kol £T0L TO MOCOOTA
e€apyupwong Sev eival mavra poBAEPLUA. AUTO pnopel va epumodiosl Toug SLadnULOTIKOUE OTOXOUG
Tou KouTtovioU. AsUtepov, umtdpxouv Kivbuvol mhactoypddnonc. OploHEVOL KATAVAAWTEG UE YyVWoh
™G teEXVOAOylaC HUImopoUV va XELPLOTOUV T ypadlkd KOUTIOVIWY, TLOOVWE OVOMOOTIKY ofia-f
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nuepopnvia Anéng. Auto Ba pumopoloe aKOUN VO EMILSEVWOEL TOV EAEYXO TWV MOPOXWVY KOUTIOVLWVY
otn Slavoun.

Qoto00, £Gv £vag KOTAVOAWTNG £XEL TOV TANPN €AEyXOo TWV KOUTIOVIWV TIOU WMOPOUV va
e€apyupwBouv oto Sladiktuakod mAaiolo, autog i autr Ba §apyupwOoEL TA KOUTIOVLA OVO YLa TLG
OYOITNUEVEG TOU HAPKEC. Emiong, ta «mtoAl uPnAd» moocootd s€apyUpwaong mou EMLTUYXAVOVTOL OO
SLa8IKTUOKA KouTtOvLa Ba EMISEWVWOOUV TNV OLKOVOULKH KepSodopla Twv MapoXwVv Koumoviwy. lNa
To AOYO QUTO, TO TEPLOCOTEPA SLASIKTUAKA KOUTIOVLIO TipoodEpovTal amo LEpUUATA UTINPECLWV.
Aedopévou OTL oL umtnpeoieg Sev pmopouv va anoBnkeutolv, Sev ival Bavo va cu et umtepBoALkn
g€apyvpwon kal anoBrnkeuaon (Fortin, 2000).

2.6 Optdog Cosmos Sport

H Cosmos Sport eivat mA£ov n Nol eA\nvikn aAvoida mwAnong emwvupwyv abAnTikwy eldwv. 16plBnke
70 1982, amnd tov kUpLo Opaykioko TOLKVAKN LE EUMVEUON Ao €va TaidL Tou 0T BapkeAwvn Kot amod
T0 1995 n S1oiknon NG eTalpeiag cuvexloTNKE Ao TOUG TPELG ULOUC Tou, MIYAAn, Asutépn kal Kwota
Towkvakn. To MPWTIO OUWVUHO KoTAoTtnpa AsttoUpynoe otn Xepoovnoo HpakAeiou KpAtng, evw
onuepa aplBuel, og 6An ™ xwpa, 44 GuOLKA KATAOTHUATO, TECOEPLC EUTMOPIKEG EMWVUULEG - COsSmOos
Sport, Sneaker10, Sportsfactory outlet, kol To VEO UMOOKETIKO Katdotnua Slam Dunk - kal to
avtiotowo MPWTOMOpa NAEKTPOVIKAE KOTACTAUATA Toug (Www.cosmossport.gr, www.sneaker10.gr,
www.sportsfactory.gr, www.slamdunk.gr) pe mavw amd 600 gpyaldpevout. ALABETEL KEVIPIKA
vpadeia os Hpdkhelo Kpritng kat Ayia Napaokeun, ABrva.

To opapa TNG eralpeiag gival va tnv avayvwpilouv w¢ TNV KAAUTEPN EUTELpia ayopwv sports &
athleisure oe kdBe onuelo emadng tng pe tov eAdtn. Tov OO KlvntomoloUv 0 evBousLaoUOG TOU
TeEAATN, N KALWVOTOMOG dpdaon Kal To abog va kdvel Tn Stadopd w¢ opdda. H etalpeia avadeixbnke
yla SUo cuvanmtd £€tn w¢ “Growth Driver” tng €AANVIKAG OLKOVOUIAG AOYWw Twv EEQUPETIKWV
XPNUOTOOLKOVOULKWV EMLSO0EWY, VW TO online katdotnua www.cosmossport.gr €xel BpapeuBel yia
ETTA cuveYXN €Tn oav To KaAUTePo e-shop aBAntikwyv otn xwpa ota e-volution awards, Bgoudg otov
omoio BpaBelovtal oL BEATIOTEG TPAKTIKEG OTO NAEKTPOVIKO ETIXELPELY oTnV EAAASa. MdAlota to 2018
anéomnooe 6 Bpafeia ek Twv omolwv Ta vo platinum oto Customer Experience & Omnichannel
Marketing amno tov opwvupo Beopo.

H Cosmos Sport amotelel pla etalpeio n omolo Pooiletal kot Asttoupyel ota mAaiola tou
omnichannel. AnAadn, To enikevipo tng etalpelag ival n cuvdeon tou online pe tov offline kdopo,
pEoa amo tnv omoia Ba mapéxel Tn PEATIOTN gUMELpia OTOV KaTavoAwTth. AkoAouBwvtag OAeg TIg
BEATLOTEG TIPOKTIKEG KoL aflomolwvtag 000 KaAUTepa yivetal Tnv texvoloyia, Bpioketal otnv atyun
Tou “omnichannel §6patog” tng ayopdg tou sports fashion otnv EAAGSa, evw mapdAAnAa Bewpeitat
wg¢ Digital Leader ané kopudaia brands 6nwg adidas kat Nike.

2.7 Epeuvntikoi otoxoL Ko UTtoBEaELG

2.7.1 XopaKTNPLOTIKA TWV KOUTMOVIWV ToU ennpealouv TG mpoBEoslg
gapyvpwaong
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Me Bdaon Tn HLKPOOLKOVOULKH Bewpla, n poBeon e€apylpwang VOg KOUTIoVIOU sival mBavo va sival
vPnAdtepn yla €va Koumovl ou mpoodépel LPNAGTEPN XPNOUOTNTA OO OTL £va KOUTIOVL TIoU
npoodEpPeL XaunAotepn xpnowdtnta. Epeuva amo toug Reibstein kot Traver (1982) kai Bawa &
Shoemaker (1987) Slamnioctwoe eniong OTL N OVOUACTLKA 0fla TOU KOUTIOVIOU CUCXETIIETAL ONUAVTIKA
LE TO TOC0OTO e€apyUpwonc. H mpoBeon eapyupwaong evog KOUTIOVIOU Eival ouvaptnon TOo0 Tou
KOOTOUG 000 KOl TwV WEEAELWY TIOU CUVETAYETAL N Xprion koumoviwv. Ceteris paribus, 6co
peyaAltepn eival n mpoomdBela ToOU amalteitol yla tnv e€apyVpwon €vog Koumoviol, TOo0o
XOHNAOTEPO glval To kKaBapo dPeAOG yLa ToV KaTavaAwTr) AOYW TNG XPONG KOUTIOVLWV.

Ot Chakraborty kat Cole (1991) Sitamiotwoayv OTL h Xprion TOU KouTtovioU ennpealetal amd tnv eukoAia
N tnv SuokoAia pe TNV omoia oL KATAVOAWTEG UImopolV va e€0pYUPWOOUV €Vol KOUTIOVL. ETUTAZoy,
UTIAPXOUV TO0O BewpnTikol AdyoL 600 Kol EPpEDES eVvOei€elg mou umodnAwvouv OTL oL AvBpwoL oy
oyopalouv pla HAPKA TAKTLKA €ival mio mbavo va eapyupwoouy Vo KOUTIOVL yla T Hdpka omd
€Kelvoug ou ayopdlouv TEPLOTACLOKA TN CUYKEKPLUEVN Hapka (Shoemaker & Tibrewala, 1985). H
Bewpla tou Bauer (1960) yia tov avtiAnmto kivbuvo umodnAwvel OtL utdpxeL AAXLOTOC 1 KaBoAou
Kivbuvog otn Xpron Tou KOUuTIoVIoU yLO £VaV KAVOVIKO 0lyopaoTr] TNG LAPKAC. AUTOL OL KATAVOAWTEG
€XOUV OXETIKA MEYOAUTEPN EUTELPIA E TN HAPKA, EXOUV EUTLOTOOUVN CE QUTH Kot yvwpilouv OTL
UTTAPXEL LLKPT TILOAVOTNTA AOYONTEUONG.

Qg ek ToUTOU, ceteris paribus, ol KaTaAVaAWTEG IOV cuvBwW¢ ayopAlouv TO KOUTIOVL JLaG LapKag eival
mOavo va £xouv peyallTepn MPOBeon va e€aPYUPWOOUV TA KOUTIOVLA OO TOUG KATAVAAWTEG TTOU
ayopAalouv TEPLOTACLAKA TN CUYKEKPLUEVN MOPKA. JUVOTTIKA, UEPLIKA OO TA XOPOKTNPLOTLKA TTOU
mBavotata ennpedlouv tnv pobeon e€apylpwong evog kouroviou eival (a) n a&la koumoviol mou
kaBopilel ™ xpnuatikn afia mou kepdilel évag koatavoAwtng, (B) o TUMOC TOUu Koumoviol Tou
kaBopilel TNV mpoondBeLa movu amaltteital yla tn cuAloyn Kot €apyUpwar) Tou Kal (y) EAv To KOUTIOVL
TMPoOopPLlETAL Yl HLA TIPOTLHMWHEVN HAPKA 1 Yyl MO HAPKO TIOU O KOTOVOAWTAG ayopdlet
TEPLOTAOLOKA. SUVETIWG, N EPEUVNTLKA UTIOBe0oN Slapopdwvetal ws eEAC:

H1: H eukoAia otnv e€apyvpwon online Koumoviwy ennpedlel TNV e£0pyUpwWon QUTWV.

2.7.2 H enidpaon tov eAéyxou otn ANYn kaw e§apyvpwon online Koumoviwv
otnv eapylpwon autwv

Jupdwva pe Tn Bewpla TG MPOYPAUUATIOUEVNG CUMMEPLDOPAC, N cupnepLdopd TpoPAETETAL OO
TIAPAYOVTEC CUUTTEPLPOPAG, KAVOVLOTIKOUC TIOPAYOVTEG Kol AVTIANTTO €Aeyxo cupmepldpopdg. Autol
Ol TPELG MAPAYOVTEG eMNPEAlOUV TN cUPMEPLPOPA HEOW TNG EMISPAONG TOUG OTN CUMTEPLPOPLKNA
npoBeon. H Bewpla eniong npoteivel OTL 0 AVTIANTITOG EAEYXOG CUUMEPLDOPAC UTOPEL VA EXEL ARLECO
OVTLKTUTIO 0TV MPAYUATLKN cupnepldopd, Omwe paivetal amod pia SLaKEKOUUEVN YPAUUA OTO oxAUa
3.

Edv n mpoomdBela emiteuéng evOC EMITUXNUEVOU OITOTEAECHATOC UEAVETAL e TV avTiAnyn yla tov
LOXUPOTEPO EAeyxo ouUTEPLDOPAC N EAV O AVIIANTITOC EAEYXOG UMOPEL va avtikataotabel anod éva
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METpO Tpaypatikol eAéyxou (Conner, Sheeran, Norman & Armitage, 2000), TOTe 0 AvTIANTITOC EAEYXOG
ouuneplpopd¢ Ba pmopoloes vo oxetiletal aueca pe tv eudavn ocuunepipopd. H xprnon tou
KoOUuTtovIoU KaBopileTal amd TNV OVILTAPoxr HETALU TOU KOOTOUG KOL TWV TAEOVEKTNUATWY OO TN
XPron KouTtoviwy. Ma Ta e-KoumovLa, To KOOTOG XPHonG Toug evEEXETAL va SladEpel avaloya LIE TLG
S6€€LOTNTEC EVOG XPNOTN O€ NAEKTPOVIKO UTTOAOYLOTH).

Emopévwg, 0 aviIANmTog £AeyxoC oupmepldopd¢ Twv KaTavoAwtwv oe SefloTnTeg Xpnong
NAEKTPOVIKOU UTIOAOYLOTH Kol SLadlktuou Kal Twv ¢GuoKwvV TEPLBOAAOVTIWY yla Xprnon Kot
£€apyUpwan e-KoUTIOVLWY UITOPEL vaL EXELTILO KPLOLLLO AVTIKTUTIO OTLG TPOBE£CELC XPHONG NAEKTPOVIKWV
KOUTIOVLWV, o TIC TapadooLlakeg TpoBEaoelg xpriong koumoviwv (Fortin, 2000). Yo autr tnv €vvola,
oL poBEoelg xpriong Tou nAektpovikol kouttoviol Ba e€nyouvtal kaAutepa amd tn Bewpla TG
T(POYPOUUATIOUEVNG OUUTIEPLOPAG Tapa amd T Bewpla TG atttoAoynuévng Spdong.

Perceived | et
chavioral Contro

Ixnua 3. M avamapdotaoh TG Bewpliag Tng mpoypappatiopévng ouunepidopdg (Ajzen, 1985).
JUVENWG, N EPELVNTIKN UTtOOeon Stapopdwvetal wg e€NG:

H2: O peyaAUtepog €heyxog otn ARPn kot e€apyvpwaon online koumoviwY Omd ToV KATAVAAWTA
eMnpedleL TNV e€apylpwon auTwV.

2.7.3 H ikavonoinon neAatwv o€ StadpopeTIKA KavaAla

Ot Atavéumopol avayvwpilouv T OXETIKA TTAEOVEKTALATO TOCO TWV SLaSIKTUAKWY (TT.X. EUKOALA) 600
KOL TwV GUOLKWY KATAOTNUATWY (T.X. aloBntnplakn epmelpia) kat Tn onuoocio Twv oTpaTnyKWwY
omnichannel (Bell, Gallino, Moreno, 2014). Evw oL mapadooLakoi €umopot ALavIKAC TTWANong e Bapld
napoucia ot ¢uolka kartaotnpata (rm.x. Walmart, Macy's) €mpene va TPOCAPUOCTOUV OTLC
T(POTLUNOEL TWV KATOVOAWTWY oto Sladiktuo, moAlol Sdtadiktuakol AlavomwAntég (m.x. Amazon,
Bonobos) nepapatifovtal avtiotpoda yla va BeATlwoouv TNV Tapoucia Toug ekTO¢ ouvdeong
avolyovtog puoLlkA KATAoTAATA.

Y16 10 dWE AUTWV TWV TEPAOTLWV EMEVOUCEWV yLat TNV OLKOSOUNON SLAKOVAALKWY SUVOTOTATWY Kot
ota 600 AKpO, UTIAPXEL ML OUVAPTOOTIK OAAQ OVEKUETAAAEUTN eukalplot VOl KATOWVONOOUWE
KOAUTEPQ TIWC OL OYOPOOTIKEG eUMElplie¢ Twv medatwv oe OAa ta Kavohla emnpealouv thv
Lkovoroinon Kal tnv Tiotn toug. AOyw Twv eyyevwyv Sladopwyv HeTafl SLaSIKTUAKWY KAl EKTOG
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ouvbeong kavaAlwy, ol avtAAYELG Kal ol cupmepLdopéC medatwy eival oAU mBavo va ival oAl
SLadOPETLKEC OTAV TTPAYLATOTIOLOUV AyOPEC LECW SLASIKTUOU £VAVTL EKTOG OUVOEDNC, LE ATTOTEAECLOL
TIOLKIAEG ETUMTWOELS YLa TIG eTapeieg Atavikng (Rajamma, Paswan kot Ganesh, 2007).

H Babutepn yvwon Tou TPOTIOU LLE TOV OTOIO TO TTPONYOUMEVA KAL OL CUVETIELEG TNG LKOVOTIOLNONG
niehatwyv SladEpouv og meplBANAoV ayopwv oTo SLAdIKTUO Og oXEoN LE TIC AYOPEC EKTOC oUVEeaNng
propel va eival {wtikAg onpooiag ylo Toug ALOVOTIWANTEG OTO OXESLOOUO OTMOTEAECUATIKWY
OTPATNYLKWYV yLo TN AgtToupyia Kal ota SU0 KavaAla, Omwg ol SLadopPETIKEG OTPATNYIKES TLLOAOYNONG
KOl LAPKETIVYK TIPOCAPOCHEVEC 0TO TIEPLBAANOV. ZUVETIWG, N EPEVVNTIKN UTIOBE0N Slapopdwvetal
wg &ng:

H3: Yapxouv oTATLOTIKA ONUAVTIKEG SLdOPEG WE TTPOG TNV LKOWVOTIOINoN TwV MeAatwV Petaty online,
offline koL omni KatavaAwWTWV KATA TV EEAPYUPWOT KOUTIOVLWV.

2.7.4 H avaykn aAAnAenidpoong opadwv KATaVaAWTwWY HE TWANTH

Juudwva pe toug Dabholkar kat Bagozzi (2002, p, 188), n avaykn aAAnAemnidpaong He vav umtdAAnAo
UTINPECLWYV, OTIWE 0 TIWANTAC, UIMopEL va oplotel w¢ “n onuacia tng avBpwrivng alnAsmidpaonc pe
TOV KATOVAAWTN O CUVAVTNOELG uTtnpeotwv”. Mo MoANoUG KatavalwTeg n Stadlkaoia ayopwyv v
glval amAwg pLlo EMXELPNUATIKA ouvaAlayn, OAQ TOPEXEL KAAA KOWWVIKA OdEAn, Omwg
oANAeTdpaoeLg Le MWANTES, cUAAoyN TTAnpodopLwy Kal emadr He aAAouc katavalwteg (Dabholkar,
1996; Wang et al., 2007).

Qotooo, oL SST’s (self service technologies) pewwvouv tétoleg aAAnAemdpdoelg Kal emadeg pe aAa
atopa. Mo Lo KOLVOTOULO UTTNPECLWY TTOU OUGCLOOTLKA GUVETIAYETOL TNV QVTIKATAOTACHN TNG EPYACLAC
ME TNV TEXVOAOYLQ, N avtiotolyn Lelwon Twv KoWwVIKWwY aAAnAemdpdoswy punopet va BewpnBel wg
LELOVEKTNMO Ao ekelvoug mou avalntolv avBpwrivn emadn KAt T SLAPKELX TWV ayopwy. Av Ko
OUTO TO MELOVEKTNHA Pmopel va un AndBel umopn otn dokipaotik anddaon kobwg yivetal pla
dopad, Ba npénel olyoupa va mailel podo otnv anodaon va cuvexioel tn Xprion Tou. ZUVETWE, N
£pELVNTIKN UTOOeon Slopopdwvetal wg e€NG:

H4: Ytdpxouv oTaTLoTIKA ONUAVTIKEG Sladopég petalu online, offline katl omni katavaAwTwy WG Pog
™V avaykn oAANAmidpoong He MwANT Katd Ty £€apyUpwan KOUTIOVLWVY.

2.7.5 Nw¢ avudpolv oL opadsg katavoAwtwv pe Bacn to £€0060 TOU
TLPOKUTITEL OTLO AYOPEG

Ot Lichtenstein, Burton kat Netemeyer (2007) Bprkov OTL OL KATAVOAWTEG PE LEYAAN TAON TIPOG TLG
MpoodopEC, £E0PYUPWVOUV TIEPLOCOTEPO KOUTIOVLAL Kal EodeUouv meploodtepa xprnuata o CPG
npoiovta nou epdavilovral oto KatdoTnua. Evw auto deixvel 0tLo Babudg tng npoodopdg oxetiletal
pe tn xpnon tng, Oev Selyvel MWE oL SLOPOPETIKEG OUASEG KATOVOAWTWY QVTATIOKPIVOVTOL OTLG
MPoodOPEC, YL TAPASELYMA, HETAED LAPKWY I} KATNYOPLWV.
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Mpoodatn BiPAoypadio oxetika pe ta “cross-effects”, SnAadn av pia kivnon mou eudaviletal oto
KOVAAL A TipokaAel pLa ayopd oto kavaAt B (Dinner, Van Heerde & Neslin 2014), mapéxel anodeifelg
OTL OL KATAVAAWTEG avtamokpivovtal dtadopetikd otig mtpoodopéc. O Breugelmans kat Campo (2016)
TO SelXVOUV PE GNUAVTLKOUG TPOTIOUC. OswpoUv yila Tapddelypa OTL to cross-effect oxetiletal pe tn
TOTN TPOG TLG EUTTOPLKEG APKEG. H €peuva MAvw oto cross-effect UMOSNAWVEL OTL OL KATOVAAWTES
avtanokpivovtal SlapopeTikd ot MPOoPOPES, CUUMEPIAAUPBAVOUEVWY KOL TWV KOVOALWY, Ko
MAPAyovTeC OMwG N TOTN XoPaKTNELloUV TNV E€TEPOYEVELO. JUVETIWG, N EPEUVNTLKA UTOBEeOoN
Slapopdwvetal wg €ENG:

H5: YMApYouVv OTOTIOTIKA ONUAVTIKEG Slodopec ota £008a TTOU AMOKOMIZEL pLo eTalpeio PHeTagy
online, offline kot omni KaTAVOAWTWY KATA TNV EE0PYUPWOH KOUTIOVLWV.

24



3. Epeuvntikn pebodoloyia

3.1 Elcaywyn

o Toug oKOToUC AUTAG TNG MEAETNG ekmtovnBnke BLBALoypadLKh EMLOKOTINGN KOl EUTIELPIKN €peuva
yla TN ouykplon tng Bewplog He TNV TpEXouoa Katdaotacn tou Cosmos Sport. Mépa amo tn
BBAoypadikr EMLOKOTINON TIOU TtEPLYPADETAL AVAAUTIKA 0TO KEGAAALO SUO OXETLKA LIE Ta Ttedia OV
ayyilel n epyaocio, mpayuoatomolBnke Kol €EMLOKOMNCN TOVW OE TPOKTIKEG TIOU OKoAouBoUv
kopudalieg eTalpeieg Alaveumopiou MAvVwW OTn oTPATNYLKA £€apyUPWONG KOUTIOVLWY KAl LETPNONG TOU
offline ec66ou amod evépyeleg PndLakou HAPKeTVYK. Ouwg, peydAn Baon &§66nke otnv Sl TNV
£TALlPEl0 WG TIPOG To WG N dla Slayxelpiletal autd Ta duo oTpaTNYKA otolxeia, avaAvovtag Thy
TpEXOUOA KATAOTAON.

Mo ouykekpluéva, paypatonoldnke cuAloyn deSopévwy mehatwy péoa amod to ERP tng etatpeiag
oL omolol pe BAch TO AyopPaACTIKO TOUC POdIA TPAYHATOMOLOUV TIG OYOPEC TOUC, £iTE NAEKTPOVIKA
£ite 0€ GUOIKA KATACTAUOTA OTNV EVPUTEPN TTEPLOXN TNG ATTLKAG. Ta oTolxela auTA Twv TeEAXTWV gival
yvwota kabwg StabEtouv etatpikn Loyalty Card.

Ta otolxeio Twv xpnotwv (emails kat tnAédwva) petadoptwdnkav otnv mhatdoppa tou Facebook,
TIOU OTN OUVEXeLa He tn xprion Customer Lists otoxevtnkav pe SlopnULOTIKA EKOTPATEL N omoia
TIPOPBAAE LOL EKTITWTLKI EVEPYELO KOUTIOVLIOU. TO KOUTIOVL UTTOPOUCE Vo EEapYUPWOEL ite NAEKTPOVIKA
oTO SLaSIKTUAKO KOTAOTNHA, T 08 £va amd To GUOLKA KATAOTH AT TNG eTaLpeiag. AkoAouOnOnkav
OUYKEKPLUEVECG HEBOSOL OTOXEUONG KOLVOU.

H Stadnuiotikn ekotpateia Suipknoe 2 eBOOUABEC KAl LE TO TIEPAC TIPAYHATOTIOW|ONKE avAAuon Twv
anoteAeopdtwy. AvaluBnkav otolyeia 6nwe o aplOpdg mehatwv mou e€opylpwoay, tomobeoia
e€apyvpwong, ouvolikn afla ayopwv, afla pécou kahablol, mwAnBévta €idn K.o. ITn CUVEXELD
npaypatonow|Onke One Way Anova avAAuon TIPOKELUEVOU va SOUUE OTATIOTIKA ONUOVTLKEC
Sladopec petafd twv TpLwv ykpour (online, offline kat omni).

ITN OUVEXELQ, XPNOLUOTIOBNKAV NAEKTPOVLKA EPWTNUATOAGYLA TIPOG AUTOUG TOUG AyOoPAOTEC, AAA
KoL ot éva TuApa ovOpwrnwv mou evw eidav t™ Swadnuwon online dev efapylpwoav. Mo
OUYKEKPLUEVA, Ypnowlomolndnkoav ouvoAlkd 4 epwtnuatoloyla (éva yla KaBe ykpoum),
xpnowomnowiBnkav 20 constructs, 52 €pwTNOEL] OTA EPWTNUOTOAOYLO TWV OYOpOOTWV Kot 27
EPWTNOELG TWV KN 0lyOPAOTWY, EVW TO response rate aviABe kovtd oto 80% Twv epwTNOEVIWV.
Télog, mpayuatonotfnkav One Way Anova avoAUOELG TIPOKELUEVOU VO EVIOTIIOOUHE OTATLOTIKA
onuavtikeg Stadopég avapeoa ota 4 ykpout (online, offline, omni kat 6coug dev ayopacav ev TEAN
evw eldav tn Stadnuion) katl emaAnBbeuon Twv UTTOBEcEWV.
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3.2 Epumelpkn €pguva

MéxpL TN OTWYUR Tou ypadetal n moapovoa epyacia, Ta gpyalsia TOU XPNOLLOMOLOUVTAL Ao TLG
TIEPLOOOTEPEG EMXELPNOELG Alavepmopiou otnv EAAGSa ywa t pétpnon tou offline ecodou mou
mpayuatonoleital and PndLlakeg EVEPYELEG UAPKETLVYK £lval TEPLOPLOUEVEC. AUTO yivetal Kabwg
elval kuplwg otn guxépela Twv MoPOXWV PNPLOKWY UTINPECLWV HAPKETIVYK Va TIAPEXOUV TETOLA
epyaAeia HETPNONC OTOUG MEAATEG TOUG (SNAASH OTIC ETILXELPNOELC) YLO VA TIETUXOUV QUTO TO OTOXO.
Evw teleutaia TETOLOL MAPOYXOL UTNPECIWY OMw¢ N Google kal to Facebook £€xouv evowpotwoel
TETOLEG AclTOUpPYieg OTIC MAATHOPUES TOUG, N ULOBETNON TOUG Ao TIG ETUXELPAOELG elval eAAXLOTN,
KaBwg n emévduaon o avamtuén Twv SLadIKaoLWY TOU amaltoUVTIAL, GUVSUOOTIKA UE TIC TEXVLKEG
vAomolnoelg e to ERP oUotnua Kot Ta GUCIKA KATAOTAHUATA armaltouv pio coBapn emévduaon.

H etalpeia mov avaAlw otnv mapoloa n pyacia ftay ano Tig mpwteg otnv EAMGda mou katdadepav
va epappodoouv ta Facebook Offline Conversions, tTn duvatotnta kataypadng dnAadn tou offline
£0060u MoV TPONABE Ao XPHOTEC YVWOTWY OTOLXELWV TNV ETOLPELQ, TTOU TIPLV 0lyOPAcoUV O€ PpUGCLKO
Kataotnua, eidav pla dtadnuion oto otkoolotnua tou Facebook (Facebook, Instagram, Messenger
K.0.). Qotoo0o, Sev Atav EekABaPO TO TL EKAVE AUTOUE TOUG XPIOTEG VO AyOpAooUV, TIOLoL Eival oL Adyol
TIOU OVTL Vo ayopAooUV OTO NAEKTPOVLKO KATACTNHA amodAcloav va ayopaoouv oTo GUGLKO, Yo
000U¢ eidav tn SladnULon TL ATAV OUTO TTOU TOUG EKOVE VA LNV 0YOpACOUV Kol AN EpWTHHATA TA
omola oxnuatilouv TG TEVTE KUPLEG UTIOBECELC TNC Epyaaiag.

Ocov adopd TO KOUMATL TNG OTPATNYWKNG online koumoviwy, ota TAaiowo tou advertising
personalization kat tng CRM otpatnylkng ta online kounovia anoteAovy éva BspeAiwdn muAwva otny
g€UpUTEPN OTPATNYLIKA UAPKETIVYK. Qotoco, n duvatotnta efoapyvpwong PBaciletol povo otnv
g€apyVpwon péoa armod To NAEKTPOVLKO KATACTNUA, SNLOUPYWVTOC La yKpila elkova yla pia pepida
KOTAVOAWTWYV oL omoiot Pwvilouv Kupiwg oto duatkd meplBAMAov, e OTL KAl av ohpaivel autd os
eninedo xapévou €0060uU 1 Kavomoinong meAatwv. H epyacia auth €pXETAL Vo OMAVIACEL Of
E£PWTALATO OTIWCE TO OV N TIPAKTLKA aUTr £ivat n BEATIOTN KaL ov Oa TIPETEL N TIPOKTLKN AUTH val oAAAEEL
pe éva tpomo omou n e€apylpwaon online koumoviwy Ba akoAouBel pla omnichannel otpatnyik.

3.2.1 ZuAAloyn dedopévwv

2uMdoyn) bedoucvwy medatwv

o TG avAyKkeg TIg mpwtn paong mpaypatonotidnke cuAloyn dedopévwy amd to ERP tne etaupeiag,
yla 120.000 meAdreg tnG oto oUvVoAo. Ta otolxela Twv MEAATWY lval yvwotd KaBwg amoteAoUV HEAN
péow loyalty card kot mepthappdvouy ovopa, emwvupo, email, tnAébwvo, £€6pa k.a. Emiong, pe Bdaon
™ vopoBeoia mepl mpootaociag npoowrikwyv dsdopévwy Kot GDPR (Nopog 4624/2019) ol xproteg
autol pumopouv va AdBouv SLadnULOTIKEG EVNUEPWOELG KOL VA XPNOLLOTIOOUV yia SladnuoTikoug
OKOTIOUC TNG eTalpeiag. Na TIC aVAYKES TOUG MELPAPATOC, N ertthoyr] Twv 120.000 nedatwv pe Bdon to
oyopaoTLko toug ipodil £yve emidéyovtag 40.000 online eAATEC (MPOYUATOTIOLOUV TIC AYOPEG TOUC
KUPLWG HEow TOU NAeKTpoVIKoU Kataotnuatog), 40.000 offline meAdteg (MpayUATOTOLOUV TIG OYOPEG
TouG KUplwg og dpuotkd kataotnua) kot 40.000 omnichannel eAdTe (MPOYUATOMOLOUV TIC AYOPES
TOUG TOOO OTO NAEKTPOVIKO KATAOTNHA OC0 KOl O€ £va Ao To GUCLKA KOTAOTAUATO TOU OpiAou). Ta
oTolyela AUTA TwV TEAATWVY OTN CUVEXELA peTadopTwOnkav otnv mAatdopua Facebook Ads péow..csv
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LLE OTOXO VO XPNOLUOTIOLNB0UV OE OTOXEUEV EKOTPOTELO LAPKETIVYK, LE Evav TUTIO Sladriong Omou
HOVO auTol oL xproteg Ba pmopolvoav va douv.

HAektpovika epwtnuatoAoyla

MeTd To TEAOG TNG EKOTPATELOG LAPKETIVYK, O ApLOUOG TWV XpNOTWV TIoU ayopacay, aAld Kal 60wV
Sev ayodpaoay, ATav yvwotog. Eniong, yvwotol ATav Kal ot (8Lol oL TeEAGTES TTou Xwpilovtal o€ QUTEG
TI¢ U0 Katnyopieg (ayopaotég/un ayopaotec) SeSouévou OTL LE pLa avadpopLr 0To XPOVLKO TAaiolo
TIOU SLAPKECE N EKOTPATELO LAPKETIVYK, Elval yvwoto péoa amno 1o ERP Tng etalpeiog moloL xproteg
ue loyalty card (ev mpokeluévn, ot 120.000) teAlkd ayopacav amno tnv etalpeia. ‘Etol mpogkuav
TE0OEPLG OUOTASEC TTEAATWY, OL TIEAATEC TTIOU €€0pyUPWAOAY TO KOUTIOVL OTO NAEKTPOVIKO KATAOTNUA
(label: Online), oL meAatec mou e€apyUpwoayv To KoumovL oto puactkd kataotnua (label: Offline), ot
TeAATEG TIOU £€apyUpwoayv Kot ayopacayv kat and ta duo katoaotripota (label: Omni) kot TéAog ol
nieldteg ou dev ayopacav (label: Not Buyers). MNa autéc TIg TECOEPLC CUOTASEG XpnoLpomoLlnonkay
TECOEPA EPWTNHATOAOYLA.

Mo tn dnuoupyla kat tnv eneepyooia Twv epwtnuatoloyiwy xpnolponotntnke to Swpedv epyaleio
¢ Google, Google Forms, evw yLa TNV anootoAn Toug xpnolpomnolnke n EAAnvikr email marketing
mAatdoppa, Moosend. MNa T CUCTASEG TWV AYoPACTWY XpnoLpomolndnkav cuvoAika 20 constructs
ue Baon t PBLBAloypadia, kal cuvoAlkd 51 egpwtnoelg. Mo T CUOTASA TWV MU OyopPaCTWY,
xpnowuorow|nkav 12 constructs Kol 0To EpWTNUATOAOYLO UTIRPXAV 27 €PWTNOELS 0TO cUvolo. To
TeAkd Selypa Twv ouoTAdwv TOU OMAVINCAV OTO0 €pWTINUATOAOYl0 ntav 61 yia Toug online
oyopaotég, 55 ya toug offline ayopaotég, 59 yia tou omni ayopactég Kat 180 yla autolg mou Sev
ayopacav OAAG QmAvVINOoOV OTO £PWTNUATOAOYL0. AVOAUTIKA T MOPATAVW amelkovi{ovtal oTtov
okoOAouBo Ttivaka (4).

Zuotada Constructs EpwTtroELg TeAwo Asiypa
Online ayopaotég 20 51 61
Offline ayopaotég 20 51 55
Omni ayopaoteg 20 51 59

Agv ayopaoav 12 27 180

Mivakog 4. H Sopn Twv epwTtnuaToAloyiwy.

OL xpnotec pe Baon to av ayopacav n Oxt KAROnKav va amoavtrioouv O€ HLa OELPA EPWTIOEWV
cupnepAaUBAVOUEVWY CUUTEPLPOPIKWY Kal Snuoypadikwy. Ol EpWTNOELS ATAV KOLWEC yla TIG
Téooeplg ouotadeg pe e€aipeon Tn cuotada Twv eAaTwy Tou dev ayopaacay, ar’ Onou EAeutav ol
EPWTNOELG OXETIKA LE TNV EUMELPLA AYOPAC. ITOV VKA 5 TOU MAPAPTAUATOC apousLaleTal n doun
TOU gpwtnuatoloyiou e Ta constructs, TLG EpWTAOELS KAl TN OXETKA BLBAoypadia.

210 TEAOG TOU £PWTNUOTOAOYIOU TPOOTEBNKAV EpWTNOEL SnUoypadlkwy KaBwe Kal epwtnon mepi
ETIAYYEALATLKAC AmOloYOANGNG.
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To anoteAéopata TwV £pwtnuatoloyiwv elonyxbnoav oto epyaleio oTaTIOTKAG avaAuong SPSS
TIPOKELUEVOU VA TpaypoTomolnBolv CuyKpiloelg apxlkd petafld twv &vo ykpour (2GROUP)
KOTOVOAWTWY, OlyOPAOTEG KOL N 0lyopaoTEG (0ool idav tnv mpowBoupevn StadnuLloTiki Kapmavia
TOU KouTtoviol aAAd eméAetav va NV €XPYUPWOOUV) KOL 0T CUVEXELD CUYKPLON TWV ayopaoTwV
(3GROUP) petatv online, offline kat omni ayopactwv. Qg online ayopaotég oplotnke ekeivn n opada
ayopaoTtwyv Omou €€apylpwoe TO KOUTOVL nAektpovikd, wg offline ayopoaotég opilotnke ekeivn n
opada ayopaotwv Omou £€apyUpwos TO KOUTIOVL 0t €val amd Ta 6 PUOLKA KOTACTAUATA TIOU
eTMAEXONKaV yla To Melpapa evtog ATTIKNAG, KOL WG omni ayopaocteg oplotnke ekelvn n opdda
oyopaoTwy Omou e¢apyUpwan To KOUTIOVLA Kol oTa U0 KavaAla.
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4. Moapovoioon Kot oUIATNON AMOTEAECUATWVY

ApXLKA TipaypaTomnolnke clykplon HETOED TWV OUASWY AyopaoTWY KAl LN OYOPAOTWVY. TO YKPOUT
Twv ayopaotwyv neplhapfavovrtal 6oL 6ol e€apylpwaoay To online KOUTIOVL avefapTtATWG KAVaALoU,
EVW OTO YKPOUTL TWV HUN ayopootwv mepllapPdavovtal Xpnoteg mou eidav tnv mpowBoupevn
SLadNULOTIKA KapTavia Tou KouTtoviol aAld eméle€av va pnv e€apyvpwoouv. Mptv Ste€axBel n kbpLa
QIOCTOAN TwWV EPWTNUATOAOYiWY, Tpayuatono}Bnke TIAOTIKO €peuvag &vw OTAABnkav
£PWTNUATONOYLO O€ ULKPO Selypa (30) MpoKeLUEVOU va YivVEL ETKUPWON OTLTA NAEKTPOVIKA LNVUATO
LE TO EPWTNMATOAOYLO PTAVOUV CWOTA TOUG XPOTEG, OTL SEV UTIAPXEL TTPOPANULA LLE TNV KATAXWPLON
TWV amavtnoewv aAAd Kot OtL Ta S€60UEVA TTOU TIPOKUTITOUV aATtO TIG QTTAVTHOEL TWV 0yOopaoTwY
UTItopoUV HETETELTA VA XpNoLononBouv yla avaluon.

Jtov mivaka 6 Tou MapaPTHUATOC Mapouclalovtal Ta amoteAéopata availuong One Way Anova
UETOEL TV TPLWV YKPOUTL. Me BAON Ta TTapaTtAvw Kol TI APXIKEG UTIOBECELC TNG LEAETNC TTPOKUTITOUV
TO TOPOKATW AMOTEAECOTAL.

4.2 AntoteAéopata nepLypodpLlkiC OTATIOTIKAG

‘Ocov adopd TNV NALKLOKI KATAVOUN KOL N EMAYYEALATIKA amtaoXOAnon LETAED TWV TECOAPWY YKPOUT
XPNOTWV TTOU CUUHETELXAV 0T EPWTNUATOAOYLA UTIAPXOUV CHUOVTLKEG SLodOPEC. ZEKIVWVTAG o TO
YKPOUTL TWV XPNOTWV Ttov eidav tn dtadrpion aAla sv mpoxwpnooav oe e€apyUpwan Tou KoOUTovLou,
TOPATNPOUUE TA £ENG OTA oxAUaTA 7 KoL 8:

Moia gival n nAikia cag;
181 responses

® Kdatw Twv 18
@ 18-25
26-35
@ 36-45
@ 46-55

® Avw Twv 55
¥ 0

IxNUa 7. HALKLOKA KOTAVOT] TWV XPNOTWV TTOU OVAKOUV OTO group mou Sev ayopacay.
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ATTOOXOANAOTE ETTAYYEAUATIKA;
181 responses

® Na
@® Oy

IxNUa 8. Katavoun eMayyeARATIKAG AmAoXOANONG TWV XPNOTWY TIOU AVI|KOUV OTO YKPOUTT TToU &€V ayopacayv.

ATIO TO TTOPATTAVW TIAPOTNPOUUE KATL eviladEpov. Ixedov 7.5 otouc 10 XprioTEC MOU ATAVINOCAV OTO
EPWTNUATOAOYLO ammaoXoAoUVTAL E£TMAYYEAUATIKA. Oa pmopoucape va umoBécoupe OTL N pn
ETIAYYEALATLKN AOoXOANGCN (KL EMOPEVWE N LELWMEVN ayopaoTiki Suvapn) ev elval évag armd Toug
KUPLOUG AGYOUC yLa TOV OTTIOL0 OL XPHOTEC SEV MPOXWPNOAV OE ayopd.

MpoxwpwvTag 0TO YKPOUTT TwV online ayopactwy, eival eviladépouoa n NAKLOKA KATAVOL TOU
VKPOUTL, Onw¢ daivetal kal oto oxnua 9. H mAsoPndia Twv ayopaoctwv MOU AMAVINCAV OTO
EPWTNUATONOYLO0 BplokeTal oto ykpouTt 18-35 kal emiPefalwvel Epeuveg Tou BEAOUV TIC VEOTEPES
YEVLEG Va €XOUV EYOAUTEPO €UPOC XProNG TNG Texvoloylag amd toug nAKlwuEvoug (Lee, Zach W.Y.,
et al., 2019).

Moia gival n nAikia oag;
61 responses

@ 18-25

@ 26-35

© 36-45

@ 46-55

@ Avw Twv 55
@ Kdatw Twv 18

Ixnua 9. Katavourn emayyeAHATIKAG amaoxOAnong Twv XPnoTwvV TOU OVAKOUV OTO YKPOUTt TtTwv online
0yopacTWV.
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ATIQOXOAAOTE ETIAYYEAUQTIKA;
61 responses

® Na
@® Oy

Ixnuo 10. Katavopr emayyeAHOTIKAG amacXOAnong Twv Xpnotwy ToU avAKoOUV OTo YKpour twv online
0yopacTWV.

MPOXWPWVTAC OTO YKPOUTL TWV OmMni ayopacTwy, TapatnpoU e TIG EAG KATOVOUEG oTa oxrpota 11
kot 12. NopatnpoUpe OTL | CUVTPLTTIKY TAsloPndia Twv omni ayopactwyv Pploketal oto nALokd
YKpouTt 26-35. Me BAon autd pmopoUpe va UTIOBECOUE OTL OL AYOPAOTIKEG TPOBECELG TWV VEWV
vevewv Ba Baocilovtatl os pla omnichannel Aoyikn (6o pelwBel To TOCOOTO YKPOUTT KATAVOAWTWY TTOU
Pwvilouv povo online 1) povo offline).

Moia gival n nAikia oag;
59 responses

® Kdatw twv 18
@ 18-25
® 26-35
@ 36-45
@ 46-55
® Avw Twv 55

Ixnua 11. Katovoun €emayyeARATIKAG QMOOXOANONG TWV XPNOTWV TOU QVAKOUV OTO YKPOUTT TwV omni
0yYopacTwWV.
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ATTOOXOANAOTE ETTAYYEAUATIKA;
59 responses

® Na
@® Oy

Ixnuo 12. Katovoun €emayyeAHATIKAG amaoXOAnong Twv XpnoTwv TOU aVAKOUV OTO YKPOUTT TwV omni
0yopacTWV.

T€Aog, oto ykpouTt Twv offline ayopaotwv napatnpeitat n £€ng katavoun ota oxnuata 13 kat 14. Mwa
evlladépouoa mapatnpnon EXEL VA KAVEL e Ta NALKLOKA YKPOUTT 36-45 Kal 46-55. MmopoUpe va
umoBéooupe OTL oL PeYaAUTEPEG NALKIEG KATOVAAWTWY TIPOTIHOUY Tov mapadootako offline tpomo
ayopag abAntikwy 6wy, Bewpwvtag Tov o acdadrn Kot o eUKoAo os cUyKpLon e Tov online
TpOTO.

Moia gival n nAikia cag;
55 responses

@ Kaw wv 18
@ 18-25

© 26-35

@ 36-45

@ 46-55

® Avw Twv 55

Ixnuo 13. Katavourn emayyeAUaTikKAG amaoXOAnong tTwv XPNoTtwv Tou avhikouv oto ykpout twv offline
0yopacTWV.
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ATIOOXOANAOTE ETIAYYEAUATIKG;

55 responses

® Na
® Ox

Ixnuo 14. Katavoun €mayyeAUaTIKAG amaoxoAnong Twv XpnoTwv ToU avrikouv oto Ykpour twv offline
0yopacTWV.

4.3 AntoteAéopata EAEYXOU EPEVVNTIKWV UTLOODECEWV

4.3.1 ‘EAcyX0o¢ EpeuvVNTIKAG UTtOOeoNnG #1

O £\eyX0¢ TNG EPEVVNTLKAG UTIOBEONC TpaypaTonoltOnKe pe one-way Anova. JUyKeKpLUEVa, BpEBnke
OTL UTTAPXOLV OTATLOTIKA ONUOVTLKEG SLadOPEG LETALY TWV KATAVOAWTWY TIOU €£0pyUpWaOaY Kol AUTWVY
mou Sev e€apylpwoayv KOUTOVLA, W¢ TPo¢ To Pabud SuckoAiag mou Bewpoulv OTL EUMEPLEXEL N
g€apyvpwon (F(1, 349) = 21,272, p < 0.001), onwc daivetal kal oto oXeTkd mivaka (15) tou
napaptnuatoc. Me a@A\a Aoy, n sukoAia otnv efapyUpwaon online koumoviwv emnpedalel TV
£€apyUpwon auTwv.

4.3.2 ‘EAcyX0G EPEVVNTIKAG UTLOBONG #2

O £AeyxoC TNG EPEULVNTIKAG UMOBeonG mpaypatomolOnke mAaAL pue one-way Anova. EwSikotepa,
SlamoTtwi KAV OTATIOTIKA CNUAVTLIKEG SLadOpPEG METAED TWV KOTAVOAWTWY TOU €£apylpwoayv Kot
ouTWv TIou Sev e€apyUpwoav KOUTIOVLO, WG TPOC TOV EAEyX0 Tou Bewpouv OTL Slatnpolv KoTd TV
AN kot e€apyVpwon (F(1, 349) = 5,249, p < 0.001), cUpPwWvA Kal LE TOV OXETLKO Ttivaka (15) tou
TAPAPTALATOC. ZUVETWG, 0 LEYAAUTEPOC EAeyxog otn AnYn kat e€apyvpwan online Koumoviwy amno
TOV KATaVaAWTA eMnNpedlel TV e€apyUpwon aUTwV.

4.3.3 ‘EAcyX0G EpELVNTIKAG UTtOBeoNG #3

T€ QUTH TNV EPEUVNTLKI UTIOBEGN OUYKPILVOVTOL TPELG OUASEG KOTAVOAWTWY TIOU ££0pYUPWOoaV TEAIKA
TO KOUTIOVLA. EMopEVWG, TLAAL 0 evEESELYEVOG TPOTIOC OTATLOTLKOU EAEYXOU ElVOL LECW TOU Ohe-way
Anova. AVoAUTIKOTEPA, SLAMLOTWONKAY OTATIOTIKA onUOvVTKEG Stadopég petalu online, offline kat
omni KATovVaAWTWY, WE POG TNV LKOVOTIOLNOH Toug Katd Thv e€apyvpwon koumoviwy (F(2, 169) =
119,442, p < 0.001), cUpdwva KOl KE TOV OXETIKO Tivaka (14). MdAwota, Ta post-hoc comparisons
QIMOKOAUTITOUV OTL auTéG ol Sladopéc adopouv toug online oe oxéon pe Toug uUMOAOUTOUG
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KOTAVOAWTEG, evw PeTal offline kat omni ev SlamotwBNKAV OTATIOTIKA ONUOVTIKEG Sladopeg. Me
aA\a AdyLa ol katavaAwTtEg ou e€apyupwaoav online (oto e-shop) éviwoav Alydtepn Lkavomoinon oe
ox£€on He 6Aoug Toug GAAoUC.

4.3.4 EAey)x0G epeuvNTIKAG UNOOeoNG #4

MAAL o€ AUTA TNV EPELVNTIKNA UTTOBEON CUYKPLVOVTOL OL TPELG OUASEC KATAVOAWTWY TOU e€apyUpwoayv
TEAKA TA KOUTIOVLO. Apa KoL auTH TN $popa 0 evEESELYUEVOG TPOTIOC OTATLOTIKOU EAEYXOU Elvol HEOW
Tou one-way Anova. EL8Ikotepa, BpEBnKaV OTATLOTIKA ONUAVTIKEG SladopEg petal online, offline kot
omni KATAVOAWTWY, W TPOG TNV avaykn aMnAemidpacng pe MwAnT katd tnv e€opylpwon
kouToviwv (F(2, 169) = 75,134, p < 0.001), cUpdwva KAl e TOV OXETLKO Ttivaka (14). Emiong, and toug
MEoOUC OpouC Kal To oxnua dalvetal OtL uPnAotepeg TWWEC onuelwBnkav amo toug offline
KOTAVOAWTEC. KOTA OUVETELA, OL KOTAVOAWTEC Tou e€apylpwaoayv oTo GuoLkO Katdaotnua viwbouy
peyaAutepn avaykn yla aAAnAsmidpacn pe MwANTH o ox€on e OAOUC TOUC AAAOUC.

4.3.5 ‘EAcyX0¢ EpEVVNTIKNAG UTtOOeoNG #5

TéAog, otnv teleutaio epeuvnTIKr UTOBEON cuyKpivovTal E0VA oL TPELC OUASEC KATAVAAWTWY TIOU
gfapyVpwoav ta Koumovia PEow one-way Anova. MNpaypatt, BpéOnkav OTATIOTIKA GNUOVTLKEG
Sladopic ota £€006a tou amokopilel pua stapeio petalL online, offline kat omni katavaAwTwy KOTA
v e€apylpwon kouroviwy (F(2, 169) = 47,294, p < 0.001), mapatnpwvTaG KoL TOV OXETIKO TtivaKa
(14). MdaAlota, amnod Toug HECOUG OPOUC Kal To oxApa daivetal otL uPnASTEPEG TIUEC oNUELWONKAV
oMo TOUG OmMNi KATAVOAWTEG. JOV OMOTEAECUN, Ol KATAVOAWTEG TOU e€apylpwoov TOGO OTO
NAEKTPOVIKO, 600 Kol 6TO GUGCLKO KOoTAoThua Epepav epLocOTEPA £008a OTOV ALAVEUTIOPO O OXECN
Me 6Aoug Toug GAAOUG.

4.4 Tu{ATNON TWV ANMOTEAEGUATWV

Meletrioape tnv enidpaon Twv Pndlokwv SlapnUloTIKWY KAUTavIwy otn dnuoupyla tlipou ota
dUOIKA KaTaoTAUOTA ¢ AlAVIKAC £Talpelag Tou Spaotnplomoleital ota abAntika sidn kot
ageooudp. Me Baon Ta anoteAéopata, mapatnpoUe OTL To cross-effect eival edikto aflomolwvroag
pta omnichannel otpatnywkn (Shankar, Kushwaha, 2019). Etol emiBeBatwvetal n Oswpia ov BéAeL To
cross effect petaV kavaAiwy va cupPaivel oto clyxpovo PndLako KOoUo. EMeLta, mPoXwpwvTag Eva
BrAua mopakdtw, peAeTRoApE €1G BABog TN cupmneplpopd SladopeTikwv opddwy kowwv (online,
offline, omni kot pn ayopaotwv) wg mpocg to meptBarov e€opylpwong A Un Twv online KOUTIOVLWV.
Ta cuumepdopata mou MPokKUTTouy eival edw kal emiBepatwvouv o peydlo Babuo tn Bewpia.
ApXIKA, cupumepaivoupde OTL N eukoAla otnv e€apyUpwaon KOUTIOVIOU eMnpedlel TNV eEapyvupwon
outwv (Chakraborty, Cole, 1991), emiBeBatwvovtag tn Oswpia. MapdAnia, emiBepatwvetol N Oswpia
YUpw amd to peyaAltepo éAeyxo otn AN kat e€apyupwaon KouTioviwy Twv Katavailwtwy (Conner,
Sheeran, Norman & Armitage, 2000) Kal TNV €£apyUpwon auTwy. INUavtiko AlBapakL otn Bewpla
gival n emPBePaiwon TG IKAVOTIOINGNC TWV TIEAATWY OO TNV OYOPOLOTLKI) TOUC EUTELPLA KUPLWG YLa
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To ykpoum Twv offline KatavaAwtwy, evw TPOKUTITOUV CNUOVTLIKEG SLadopEC HETAEU TWV TPLWV
VKPOUTI, YEyOovOC ToU amoteAel Ml evlladépouca HEANOVTIKN €PEUVNTIKN  KatevBuvon.
Erupefaiwvetatl eniong n avaykn aAAnAenidpaons Twv KATAVOAWTWY HE TWANTHA KUPLWG yla to
vkpouTt twv offline ayopaotwv (Dabholkar, Bagozzi, 2002). TéAoc, n Teheutaia UTIOOECN OXETIKA LE TIG
OTOTLOTIKA ONUAVTIKEG SLadopEg pHeTafl TwV YKPOUTT wG TtPog To £6080, emiBefatwvel tn Bewpia OxL
HOVO W Ttpog To £06060 aAAA Kol w¢ PG TNV emthoyr] kKavaAlwy (Dinner, Van Heerde, Neslin, 2014).
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5. ZUMUMEPACHOTO KOLL TUPOTAOELC
5.1 Zupnepaocpata EPEVVaG

Onwc MPOKUTTEL oo TV AVAAUGCH aUTH, N tapoX SuvatoTNTAC OTOUG KOTAVOAWTES VO UITOPOUV Vol
efapyupwaoouv €va online KOUTIOVL TOOO OTO NAEKTPOVIKO OGO Kol oto puoLko TeplBaiAov gival n
BEATLOTN TIPAKTIKN AOYW TWV ONUAVTIKWY OTATIOTIKWY SLadopwV TTou €XOUV OL OUASEG KATAVOAWTWV
uetafl TOug oToug Topelg mou eidape. Qotdoo, Wlaitepn onuoocia odeidel va Sobel oToug
TOPAYOVTEG TIou emnpedlouv tov TPOMOo £€apyUpwong TwV KOUTIOVIWV OO Toug Xpnotec. lNa
napadelyua, n avaykn aAnAenidpacnc Ye MwANTH eival évag mapayovtag mou ennpealel BeTka
TOUG KOTOAVOAWTEG TIOU TIPOTLHOUV VA KAVOUV TIC OYOpEC Toug oto Guolkd TeplBaAAov evog
KOTOOTAUATOC, £lval KATL TTou mpéEmel va AndBel unmoPn amd to AlavEUmopo Otav MPowbel pla
EKTITWTLK EVEPYELD. KOuTtovioU. Emopévwg, kataAofaivoupe OtL n pn mapoyxn oduvatotntag
g€apylpwong tTou nAektpovikoU KoumovioU oto ¢uolkd meplpaAlov eival mbavwg pla altia
anWAELOC 00600, Ao £va KATAVUAWTIKO KOO TIou PwVilel o€ GUOIKA KATAOTAUATA.

Eniong, okomog tng LEAETNG ATAV va TIAEL €val BrLa TTOPOTTEPA KOL VAL EPEUVICEL OXL LOVO TIC OLTIEG
TIOU TIPOKAAECQV T TPLa SLOPOPETIKA YKPOUTT KATAVOAWTWY VA OAANAETILS pAGOUV PLE TNV TTIPOWONTLKA
EVEPYELQ KOL VAL EEQPYUPUWCOUV TO NAEKTPOVIKO KOUTIOVL OTO TEPLBAANOV TNC APECKELOC TOUG, OAAG VOl
£PEVUVNOEL KAl TOUG AOYOUG YLO TOUC OTOLoUC pLla peydAn pepiba melatwv elde tn Stadruion Kot
anodAcloe va NV e€0PYUPWOEL TO KOUTIOVL. Omw¢ TPOKUTITEL ATt TA ATTOTEAECATO TNG OTATLOTIKAG
avAaAuong tou mivaka 15 Tou mapaptipatog, o oo Tou spam, TN MPoonabsLlag mou amatteltal yio
gfapyvpwon, n oupmnepldbopd WG TN XPNON e-KOUTIoVIWV Kal n mpoBecn ayopd¢ ATav KArmola
avtikelpeva ota omoio MPOoEKUPAV OTATIOTIKA ONUOVTIKEG SLUPOPEC UETAEU aYOpPAOTWY KAl Hn
QyOpOLOTWV.

AuTtol elval kot oL Topelg oToug omoioug av eMéVEUE 0 ALAVEUTTOPOG TIEPLOGOTEPO Va eMnpéale BETIKA
To anoteAéopata. Evoladépov elvol woTOOO0 Kal 0L OTATIOTIKA GNUAVTIKEG SLdOPEC TTOU TIPOKUTTTOUV
HeTafl TwV YKPOUTT TWV ayopaotwv. Mo cuykekplpéva, daivetal ot ot offline ayopactéc avrikouv og
HEYOAUTEPA NALKLAKA YKPOUTL O OXEON WE TOUG online KaL omni AyopaoTEC, YEYOVOG TIOU UTTOPEL va
Sikaohoyel Tnv emhoyr) Tou apadoactakol TPOToU e€apyUpwaong KOUTIOVIOU 0TO GpUOLKO KOTACTNUA,
avefaptATwE To o eidav tn Stadnpon. Emiong, To CUYKEKPLUEVO YKPOUTT EXEL AUENUEVN TNV AVAYKN
oAAnAemnidpaong pe tov MwANTA. OL online ayopaoctég evw O&gv €Xouv £VIOVn TNV QVAYKN
oAANAeTidpaong e MWANTA A TNV avaykn yla eUKOAn MPOcPaocn 0TO KATAOTNO, OKOPAPOUV PnAd
OTN TIPOIOVTIKA YKAUA, €TUALEYOVTAG EVOEXOUEVWCE TIG NAEKTPOVIKEC ayopég AOyw TG peyaAltepn
YKAuog mou mapéxouv amd éva puolkod kataotnua (17.000 kwdiwkol €évavtt 300-500 oe puoiko
katdotnua). Qotdéco, aitcbBdvovtal éviova To pioko ayopd¢ iow¢ Adyw tng afepatdtnrag mou
enukpartel otov kKAado tng £véuonc (ta avtiotowa ykpouTt twv offline kot omni okopdpouv PnAd lowg
AOYw TOU YeYOVOTOC OTL UITopoUV va SOKILACOUV TA TIPOIOVTO 0TO KATAoTNUA).
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5.2 Oswpntikn ouvelchopa

‘Evag amod toucg BaolkoUg oTOXoUG TNG LEAETNG AUTAC ATOV VA CUVELODEPEL BewpnTIKA oTa BACIKA
nedia epappoyng mou avadépovtal. Me Baon ta AmMoOTEAECUOTO TNG HEAETNG TOV EAEyXO TwV
uTtoB€ocwv, aAAQ Kal LEAETEG TTOU €XouV TiponynBel mavw oe Stadopa nedia, pmopouue va Bpouue
KOLVA onuela LETAEY TNG MEAETNG QUTAG KOL TTPONYOUEVWY PEUVWY. H onupacia tng eukoAlag otnv
€€apyUpwaon KOUTIOVIWV EvOlL ONUOVTIKA Yyl Toug KatavoAwtég (Ramaswamy, Venkat Ram,
Srinivasan, 1998), 6nAadn, 660 peyaAltepn elval n mpoomndBeLla yia tnv e€opyUpwaon EVOC KOUTIOVLOU,
TOO0O ULKPOTEPN €ival n ala yla Eévav KatavoAwTr yla T Xprnon tou. Auto srupefalwvetal and tnv
uTt6Beon 1, KaBwc Evag oNUOVTIKOG AOYOC TTIOU £KAVE TOUG XPNOTEC VA LNV E£0pYUPWCOUV TO KOUTIOVL
NTav n MPOoMABEL TTOU TIOTEV AV OTL XPELAETAL. INUAVTIKN Elval emiong n ouvelopopd 6oov adopd
™V enidpacn tou ehéyxou otn ANPn Kal e€apyUpwaon KOUTIOVLWV.

Ot Conner, Sheeran, Norman & Armitage (2000) Bprikav OTL yLa TOL e-KOUTIOVLO, TO KOOTOG Xpriong Toug,
N oAALWG n mpoomaBdela yla e€apyUpworn, evoExeTal va SladEpel avaloya pe TIC Se€LOTNTEG EVOG
XPNOTN O NAEKTPOVIKO UTIOAOYLOTH. ITA QMTOTEAECHOTO TNG MOPOUCAC UEAETNG, Kol €6LKA OTO
NALKLOKO YKPOUTT TwV 55+, To Moo0oaoTo e€apylpwong ival oAU XopnAo oto NAEKTPOVIKO KATAOTNUA,
YEYOVOC Tou pmopel va evdéxetal pe TIg S£€l0TNTEC Twv UeEYAAUTEPWY NAKLWY OTN XPAON Kol
aflomoinon tou nAektpovikol umoAoyloth yia AQdn kot €apylpwon kKoumoviwv. Ot Rahamma,
Paswan kal Ganesh (2007) eixav HEAETNOEL TNV LKOVOTIOLNGCN TWV MEAATWY OE SLAPOPETIKA KAVAALQ,
avadEpovtag mwe ol avtIAAPELS Kol oL cupmepldopég medatwy eivat moAU mBavo va eival oAy
SLadOPETIKEC OTAV TIPAYUATOTIOLOUV AyOPEC LEGW SLASIKTUOU £VAVTL EKTOG OUVOEDNC, LE ATTOTEAECUOL
TIOLKIAEC ETUMTWOELG YLO TIG ETALPELEG ALavIKAG. Ta amoteAéopata tng mapoloog peAétng Seixvouv otL
OVTWC, OVALECO OTLG SLAPOPETIKEG OUASEG KATAVAAWTWY UTIAPYOUV OTATLOTIKA ONUOVTIKEC SLtadopEg
ooov adopd v kavomoinon. Ta otolxeia autd Pmopolv va anoteAécouv €va ALBapAKL OTn yvwon
yUpw amod TO MWE UMOPOUV Ol ETALPEIEG VO TIAPEXOUV UEYAAUTEPN LKOVOTIOINON TIEAQTWV OTa
SlopopeTIka KOVAALD TOUC.

Ta tedevtala xpovia AOyog €XeL ylvel emiong yla tnv avaykn aAnAenidpaong opadwy KoTovoaAwTwy
pe MwANTA. 20udwva pe toug Dabholkar (1996) kot Wang (2007), yla moAAoOUC KATAVOAWTEG N
Sladikaoia ayopwv dev elval amAwC Lo ETUXEPNUATIKA cuvaAAayr], odAAA TTapEXEL KOAQ KOWWVIKA
odEAn, OmMwe¢ aMnAemidpdosl pe TWANTEG, ouMhoyr TAnpodoplwv Kot emadn He GAAOUG
KOTAVOAWTEG. Me Bdon ta anmoteAéopata TNG EPEUVAG, OL XProTeC Tou eméAe€av va e€apyupwaoouy
TO KOUTIOVL 0T0 PUOIKO KOTAOTNHA, elyov peyaAUTepn avaykn yla oAAnAenidpaon pe mMwAntr o€
oUYKPLON LE TOUC XPNOTEG TTOU £€apyUpwoaV TO KOUTIOVL O0TO NAEKTPOVLKO Katdotnuo. Autod Seiyvel
OTL N ouykekpévn opdda kotavolwtwv Sivel onuoocia otnv aAAnAemibpoon pe mMwANTA, He
OMOTEAECHA VO TIOPATNPOULE OTATLOTIKA ONUAVTIKEG SladopEC OTO CUYKEKPLUEVO Ttapdyovta. TEAoG,
opket BBAloypadia KAvel AOyo w¢ TPOG TO av evépyeleg otov Pndlakd KOopo Snuoupyouv
MwANCeLG oto Puoko TeptBaAov, urtoSnAwvovtag OtTL val, HOVO OUWC YLa CUYKEKPLUEVA TTpolovTa
KoL opadec katavalwtwv (Koen et al., 2011). H peAétn autr) eVioXUEL TN CUYKEKPLUEVN Artoyn KaBwG
TOUAGXLOTOV yLat ToV TopEa TNG aBAnTknAG podag, emPefalwvel OTL oL SLadNULOTIKEG EVEPYELEC OTO
PnoLakd kd6opo 0dnyolv mwANoelg oto ¢uotkd meplBaliov. Qotdoo, Sev elval Eekabapo av auto
LoXUEL KoL yLo. GAAOUG TOUELG, KATL TTOU amoTeAel piat TOAU evdladEépouoa EANOVTLKY EPEUVNTIKA
HeAETN.
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5.3 NpakTtiky ouvelopopa

AUt N UEAETN amolISEL LA OElPA CNUAVILKWV SLOXELPLOTIKWY ETUMTWOEWY. Ta omoteAéopaTa
Seixvouv OtTL N ocupmepLdopd TWV KOTOVOAWTWY QMEVAVIL OTO NAEKTPOVIKA KOUTIOVIA KOl TOUG
TPOTOUG €apyUpwWOoNG AUTWV EMNPEALEL ONUAVTIKA TNV MpoBeon e€apylpwaong TwWV NAEKTPOVIKWV
KOUTIOVLWV. QOTOC0, O€ YEVIKEC YPAUUEG, N OTACH TWV KATAVOAWTWY EVOVTL Twv Sladnuicswv ota
social media eival évtova apvntiki. AuTO To €Upnuo UTTOSNAWVEL OTL OL €TaLPEieg Tou BEAouv va
aglomolnoouv ta social media yLa mpowBNoN NAEKTPOVIKWY KOUTIOVLWY aVTLUETWI{oUV pia coBapr)
MPOKANGN Yl Vo aVvTLOTPEPOUV QUTH TNV APVNTIK OTACN. AUTO HUMopesl va eruteuxBel apyilkd
akoAouBwvtag TG BEATIOTEG TIPOKTLKEG YUPwW artd To GDPR kat tn oxetikn vopobeoia, Sivovtag kabe
emloyr] oto xprnotn va propel va StakoPel TG Sadnuicelg mou PAEMEL anmd TOV €KACTOTE
SladpnuLoTIKO Aoyaploopd plog etalpeiog. Tautoxpova, Ba mpémel va elval ekabapo kal va
avaypadetal og pia oehida adlepwpévn otn moAttikr cookies kot GDPR otnv nAektpovikn oeAiba tou
Alaveumnopou.

Emiong, oL Alavéumopol Ba mpémel va eéeTdoouv To evdeXOpevo edapuoyng Hlag omnichannel
oTPATNYLIKNC €apyUPWONG NAEKTPOVIKWY KOUTIOVIWY Sivovtag Tn SuvaToTtnTa 6TOUG KATAVOAWTEC val
£€aPYUPWVOUV TO KOUTIOVL KOl 0TA GUGCLKA KATAOTAATA. AUTO, CULGWVO LUE TA EUPNLATA TNG LEAETNG
OUTAG, OUVETIAYETAL HEYOAUTEPO OLKOVOULKO OPeAOC yla TOo ALAVEUTOPO, XWPLG eMUTAEOV KOOTN.
Emiong, n mpooéhkuon Kool ota PpUOLKA KOTOOTHUOTOH, €VW QTOTEAEL TTAyLO OTPOTNYLK TWV
Alavepundpwv, Ba amokTAoel HeyaAUTEPO VONUO OTLG OTPATNYLKEG online Koumoviwy. AUTO Umopel va
enteuxOel kAvovtog EeKkABAPO OTNV EKMTWTLKI KOUTTAVLA OTL O KATAVOAWTNC UIMOPEL va e€apyupwoEl
TO NAEKTPOVIKO KOUTIOVL 0TO PUGLKO KATAOTNUA, HE TNV eMidel€n Tou Koumoviol amnd tnv o08ovn tou
KLVNTOU Tou. AUTO MopdAANAO CUVETAYETAL OTL 0 AlavEépumopoc Ba £xel mpoPALPel pla Stadwkaoia
oTnV Tapelakn Astoupylo TNG emixelpnong wote va UMopel va evnuepwvetal to ERP ywa tnv
£€apyUpwon TWV NAEKTPOVIKWY KOUTIOVLWY Kat ota Suo meptBaiiovra.

O pOAo¢ TOU MWANTH 0TO GUGCLKO KOTAOTNA, CUVOUAOTIKA HE TN SUVAULKA TNG CUMTANPWUOTLKAC
nwAnong, puropel va anoteAéosl onUavtiko Adyo yla va edapuocouv oL ALVEUTTOpOL TNV e€apyUpwon
ota $pUOLKA Toug Kataothpata. Eniong, av kat ot etatpeieg Sev pmopouv va auvénoouv tnv afio Twv
NAEKTPOVIKWY KOUTIOVLWV T AOPLOTWV, E(VOL ONUAVTIKO VO KOTAVONCOUV TNV atla mou anokopilouv
OL KOTOVOAWTEC ATIO T KOUTIOVLA KAl TN PLALKOTNTA £€apYUPWaENG TPOC TO XPHOTN. AKON, OL ETALPLKEG
TIOALTIKEC 0 B£pata amoppnTou Ba MPEMEL va amocadnVIoTOUV 0TOV KATAVOAWTH YLO VO LELWOOUV
T0 $O6B0o Tou spamming KAl T cUVALEONUATOG TNG ELOBOANRC TOU MPOCWTILKOU XWPEOU KAL TIPOCWTIKWY
Sebopévwy. OL avnouyieg yla tnv eloBoAn pmopolv va pewwbolv aufdvovtag tn ouvadela
pnvupatog (Edwards, Li & Lee, 2002). H mapoxn Suvototitwyv otoug TeAdteg va emhéEouv Toug
Turnoug Sadnuong mou Ba BAEmouv, opiloviag tov aplBpd, To XPOVO KOl TO TMEPLEXOUEVO TWV
pnvupatwy Oa toug mapéxel meplocdtepn aicOnon eAéyxou. Mépa amod AUTEC TG EMAOYEC, TIPETEL VAL
edappootel n Suvatotnta efaipeong mMpPoBoAng SladNUICEWY YLot VO TIOPEXETAL OTOUG TIEAATEG
Kamolog PBabuog eAéyxou. AuTEC oL evépyeleg Ba pelwoouv To $OB0 Toug yla spamming Kot Ba
oauénoouv to eninedo Tou avTtAnTToL eAéyxou. TENOG, oL Alavépmopol Ba mpEmneL va emevdUoouv otnv
gukoAia e€apylpwaonc Twv online KOUTOVLWY TOGO 0TO NAEKTPOVLKO, OGO KOl 0TO GUOLKO KAVAAL.

210 NAEKTPOVIKO KavaAL n BeAtiwon tng dtadikaoiag e€apylpwong péow BeAtiwong tng epmelplag
xpnotn (user experience) kot tng dtemadng xpriotn (user interface) kpivetal anapaitntn. Npdodateg
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£PEUVEC EVIOYUOOUV TN oUVELOHOPA AUTH UTIOOTNPL{OVTOC OTL OL ETALPELEG Ba TIPEMEL VA KATOGTHOOUV
TO NAEKTPOVIKA TOUG KaTAoTHHOTO evlladEpovia Kal evxpnota ocov adopd tn Sladikacia
gfapyupwaong koumoviwyv (Nayal, Preeti, and Neeraj Pandey, 2020). O katavaAwtng 6a mpemnel moAu
gUKOAQ Kol ypriyopa va oOAOKANPWOEL TIG OYOPEC TOU KAl Vo £EAPYUPWOEL TO NAEKTPOVIKO KOUTIOVL
Xwpic va xpelaletal va okedtel. Ymapxouv MOAA TPWTOKOAAQ Yl TO TOLEG £ival oL BEATLOTEG
T(POKTLKEG 0Tn Sladikaoia e€apylpwong NAEKTPOVIKWY KOUTIOVIWY € VA NAEKTPOVIKO KOTAOTNLA, N
omnola cuvdeetal dueca pe T dtadikaoia ayopdg mpoidviwy. XTo GuoLKO SIKTUO, N eknaideuon Twv
TIWANTWV WE TIPOC TNV TPEXOUCA MPOWBNTIKN EVEPYELA KOUTIOVIOU, OGO KAl N EUKOALQ KATaxwpLlong
TOU KOUTIOVIOU Kal OUVOEoH Tou ME TNV TapayyeAia Tou meAdtn Kpivovtal amapaitnta. Ta
anoteAéopata pag delxvouyv OTL n opada twv omnichannel ayopaotwv gixav TV KaAUTepn anodoon
000 0.popPA TO OLKOVOLLKO OdeNOG yLa TNV eTalpeia kat tou ROl peténelta.

Ouwe, To amotédecpo autod adopd €va ALOVEUTTOPO HE Loxupo brand awareness Kal €vtovng
Sladiktuakng mapouciaong maveAAadikd, evw Tautoxpova SlaBEtel kal meplocgdtepa amo 40
KoTaoTAUATa o OANn Thv EAAGSA. Av Kal TO TEpAO APKECTNKE OTN OTOXEUON KOLWOU £VTOC ATTIKAG
KoL yUpw amod GUCLKA KOTAOTAOTA TOU ALOVEUTIOPOUC, €vVa EPWTNUA Elval av aUTH N MPAKTIKA Ba
gixe TIg (6leq DETIKEG EMUMTWOEL O ALAVEUMOPOUC HE eAdylotn $uolki Tapoucia Kal XopnAn
SladLktuakn TPoBoAr). AUTO eyelpel EpWTAUATA WG TIPOG TLG LEANOVTIKEG EPEVUVNTIKEG KOTEUBUVOELC.

5.4 Neploplopoi

‘Ocov adopd Toug TEPLOPLOPOUC TNC HEAETNG, O PAOCLKOG TIEPLOPLOUOC NTAV TO ULIKPO Selypa mou
TIPOEKUE LETA OTTO TN OTOXEUGN TWV OUASWV ayopacTtwy othnv mAatdopua twy Facebook Ads. KaBwg
0 SlaBfolpo mood mpog emEviuon yla TIC AVAYKEG TNG MEALTNG NTAV TEPLOPLOUEVO, €va ULKPO
TTOCOOTO TOU KOLWVOU TIOU XPNOLUOTIONONKE ylow T otoxeuon tng dtadnuiong katdadepe va SeL ™
EKTITWTLKN €VEPYELA. MO CUYKEKPLUEVQ, TIEPLTIOU TO 47% TOU CUVOAOU TWV KOWWV TMPOG OTOXEUON
ekTéBNKe otn Sadruwon. Eav to moco mpog £mevduaon yla TIC OVAYKEG TG Tpowdnong £telve
BewpnTika TPOG TO AMelpo, TOTe Ba metuyxaivape 100% kadAudn Tou Kowou Kal £tol Ba siyopue
peyaAUtepo Seiypa pe uPnAotepn ouxvotnta MPoBoANG yLoL TIC AVAYKEG TOU EPWTNUATOAOYIOU.
AeUTEPOV, TO XPOVIKO SLACTNHA EKTTOVNONG TNG £PEUVAC NTAV ULKPO, UE TN SldpKela mPoBoAng Tng
EKTITWTLKAC EVEPYELAC VO TTEPLOPIleTal OTLG 2 EBSOUASEG. AUTO GUVETTAYETAL TN LUKPOTEPN KAAUYN TOU
TPOG OTOXEUON KOWOU, CUVSUOOTLKA LE TOV TIPWTO MEPLOPLOUO Ttou avadEpetal mapandvw. Eniong,
ocUudwva Pe TPOODATEG EPEVVEC, N TIEPLOSOG MPOWONONC LLOC EKTTTWTIKAG EVEPYELACG LE KOUTIOVLA
ennpedleL o peyalo Babuod tnv e€apylpwan toug (Zhang, Zelin, et al., 2020). H peyoUtepn Sidpkela
TNG EKTMTWTIKAG KOUTTAVLAG Ba £5LVE TIEPLOCOTEPO XPOVO OTOUG KATAVAAWTEC va okedToUV av BEAouv
v ayopacouv, eMAEYovVTAC avtioToa TO KOVAAL mou viwBouv Mo AVETOL Kal TPOTLUOUV va
£€QPYUPWOOUV TO KOUTIOVL.

Tpitov, Onwc mpoavadEPaLE, N CUYKEKPLUEVN LEAETN BaoloTtnke otov KAASo TNG aBANnTIkAG évouong.
Ekel, n katavalwtikn cupmnepidopd evdexouévwce va StadEpel o olykpLon pe GAAOUG KAASOUG, Otwg
OUTOGC TWV NAEKTPOVIKWVY KOl NAEKTPIKWY e8wv. MNa mapddelypo, péoa oto Saotnua twv 2
eBSOUAdWY TTOU SLNPKNOE N EKMTWTIKA EVEPYELQ, O€ €vav AANO KAASO oL ayopEg evEEXETAL va NTav
SumAdoleg, mou autd Ba cuvemaydtav Kat peyohutepo Seiypa peAétnc.

Tétaptov, sival onuaviikd va avadEpoupe OTL §ev avollOnKav OAeC oL UETABANTEC OTIC OTOieg
TMPOEKUYPAV OTATIOTIKA ONUOVTLKEG OLadOpPEC AVALECA OTLG OUASEG ayopacTwy. AOYW XPOVIKWY
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TEPLOPLOUWY, Baputnta S06NKE 08 AUTEG TTOU ELVAL TILO ONLAVTIKEG yLa TNV Tapoloa LeAETN, WOTOOO,
UTTAPXOUV KAl GAAEG TTOPAETPOL OL OTTOLEC XPHT{OUV AVAAUGCNC, OTIWE TO PLOKO AYOPAC OTO KATAOTNUAL.

5.5 M&eAAOVTIKEG EPEUVNTIKEG KATEVOUVOELG

H pelétn auth SnUOUPYEL OPKETEG TTAPAYWYIKEG OVNOUXIEG YLOL TOUG EPEUVNTEG. APXIKA, N UEAETN
OLUTH ETILKEVIPWVETAL O £Va ALOVEUTIOPO 0BANTIKWYV £L8wV, Omou n mMAsloPndia Tou KaTtavaAwTkol
KowoU Tou ameuBuvetal gival 25-54 kat Stapévouv Kuplwg otnv ATTikr. MeAOVTIKEG EPEUVNTIKEG
KateuBuvoelg Ba pmopoucav va emKeEVIpwWOOUV o€ AAAOUG KAASOUG TG ALAVLKAG OTWG OTOUG
kKAadouc tng texvoloyiag, Tpodipwv Kal moTtwv, GAPUAKEUTIKA - KOIAAUVTLIKA Kot GAAQ. AUTA N HeAETh
oe @A\oug kKAadoug Ba pmopouoe va amodeifel av n ocuunepldbopd Kal n anodoon Twv opAdwv
KOTOVOAWTWV €lval mapepdepn e auth Twv abAntikwy eldwv. Evéexouévwe, n Stakupovon Twv
NAKLOKWY OUadwv w¢ Tpog To evlladépov toug oto KAASou TG Alavikng va oxetiletal pe
SladopeTIKA EVpHUOTA.

AeUTEPOV, OTN UEAETN QUTH CUUMEPALVOULE OTL N OMASA KATAVAAWTWY TIOU OXETI{ETAL LE OYOPEC OF
duoko kataotnua (ko e€apyupwaon Tou online koutovioU) £XeL £€vtovn TNV avaykn oAAnAemiSpoaong
UEe TWANTH. MeANOVTIKEG €PEVUVNTIKEG KATELBUVOELS Ba umopoloav va EPEUVHOOUV TN ohuaoia
oAANAemidpaong pe mwANnTr o GUOLKO N NAEKTPOVIKO KOTAOTNUA, KABWE KoL TO WG OUTH OXETI(ETOL
UE au€nUEvn Lkavoroinan MEAATN KAl CUUMANPpWHATIKA TTwANcn. Mwa katebBuvon Ba nTav n PeAétn
TOU POAOU TOU TWANTH OTNV LKAVOTIOINON TIEAQTWY KOl OThH CUMMANPWHOTIKA TIwANon o éva
KOTAoTNUA ALOVIKAG, 0 omoiog Ba £xel e€elOIKEVUTEL MAVW O CUYKEKPLUEVEC KATnyopieg abAnTikwy
poUXWV Kol mamoutolwy. Emiong, blaitepo evlladépov Ba €xel n HEALETN MAVW OTNV LKAVOTIOLNGN
TeAdTn oL TtapEXouv ot PndLoakol mwANTee, site péow online epyaleiwv chat mou Ba umdpyxel oto
NAEKTPOVIKO KoTdoTtnua (messenger) eite pe epyaleia TNAEMIKOWWVIAG TEAGTN-TTWANTA O OmMoiog
Bploketal o€ GUOLKO KATAOTNHA KATA TN SLAPKEL TNG KARONG.

Tpltov, Ba TPEMEL va QVIIHETWILOTOUV {NTAMOTA TIOU OXETI{OVTIOL LE TOV OITOTEAECUATIKO
TIEPLEXOUEVO TWV HUNVUUATWY, TO OXeSLOUO TOU KOUTIOVIOU KOl T OTOXEUON TwV xpnotwv. H
aélomoinon Twv cuyxpovwv SUVATOTATWY TWV PNPLOKWY TTAATPOPUWY LAPKETIVYK, CUVSUOTIKA UE
™ xpnon BEATLOTWY MPOKTIKWY oto oxedlaouo tg Stadnuiong (va tpaBdaesl to evéladépov tou
KOTAVOAWTH KOL Vo TOV KAVEL va BEAEL va XPNOLUOTIOLOEL TO Koumovl) Ba odnyrnoouv og To
e€ehlypéveg emAoyEG 6oov adopd TNV aloONTIKA TWV NAEKTPOVIKWY KOUTIOVIWV. H peANOVTLKN €pguva
TPEMEL va SlepeuvroeL Tola epeBiopata ivol o EAKUOTLKA YLa TOUG KATAVAAWTES. AuTO pmopel va
erteuyBei pe a/b testing Stadopetikwv SNULOVPYIKWY o€ SLAdOPEC OUASEC KATOVOAWTWY Kal oTn
CUVEXELX VA YIVEL avaAuon TwV TiLo amodoTkwv Stadnpuicswyv cuvSUAOTIKA PE EPWTNUATOAOYLO oTa
KOLVA TIOU elxav tnv KaAutepn aAnAsmidpoaon poli touc.

Tétaptov, evw Oeiyvoupe OtL n opdda omnichannel KatavaAwWTWY £€XEL OTOTIOTIKA ONUOAVTLIKEG
Sl0popEC we MPog To £0060 TOU TIPOKUTITEL QMO TIC £EQAPYUPWOELC TWV NAEKTPOVLKWV KOUTIOVLWV
EVOVTLTWV UTIOAOIMwV opddwy, Sev yivetal cuvSeon Kol cUYKPLON TWV OUASWV LIE TN LaKpoTpOBeaun
afia, N aAAlwg Customer Lifetime Value (CLV). Auto Ba ftav aA\o éva e€atlpetiko BEpa yLor LEANOVTIKN
£peuva. Auto Ba pmopoloe va emiteuxBel kot otnv mopovoa HeAETN, edv mapakolouBovaoape tnv
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anodoaon Twv SLadopETIKWY OUASWY LE TN TAPodo Tou Xpovou (m.x. 12-24 unvec), woTe Ke T Xpnon
RFM (Recency-Frequency-Monetary) avakoAUmntape 1o CLV kaBe opadoc.

Méumro Kal teAevTaio, ota MAaloLa TOU TIELPARATOC N TpowBNnTIKA evépyela Spknos SUo efSopuadeg
o€ pia mepiodo mou akoAouBnoe tnv kapavtiva Adyw tou Covid-19 otnv EAANVIKA ayopd. H peAétn
glval povo €va OTLYULOTUTIO OTO XPOVO, OE MO TEPLOSO OTOU TO ALOVEUTIOPLO yVWwpPLoE cofapd
okopmnovepaopata. Mia LEANOVTIKY) EPEUVNTIKA UEAETN e HeyaAUTepn SLAPKELA KOL OE LA XPOVLKNA
TEPLOSO OTIOU N OYOPACTIKY WPLHOTNTA TWV KATAVAAWTWY - T online 6co kat offline - pmopel va
gival dtadopetikn, Ba mpoodEpel pLa emkVPWaON - OXL- TG TaPoL oG LEAETNC.
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7. Napaptnuo

7.1 (Nivakog 5) Ta constructs mou xpnotponotidnkav yia tig
OLVALYKEG TWV EPWTNHATOAOYLWV

CONSTRUCT EPQTHZEIZ* ME BAzH

Fear of spam Me Bdaon tnv eunelpla oag amd tn xprnon twv social media, Steven M.
napakoholue dnAwote to Babuo cupdpwviag i Stadwviag cag Edwards,Hairong Li
avadoplka e to nwg Bewpeite TI¢ Stadnpuioslg ota social media:  &Joo-Hyun Lee (2002)

EVOXANTIKEG
E€avayKAOTLKEC
MapeUPATIKES
AubBadelg
AubBadelg

Social Media Me Bdaon tnv eumelpia cag otn xpnon Twv social media, Duffett, Rodney
Habit napakaAoUpe SnAwote o fabuo cuudwviag n Stadwviag oagpe Graeme (2014)
TLG TIOPOKATW TIPOTACELG:

H xprion twv social media €xel yivel cuvnBela yla péva
Elpal eBlopévog/vn otig Stadnpuioslg Twy social media
Mpénel va aflomolw ti¢ Stadnuioslc ota social media

Economic Me Bdon tnv gumelpio oag pe Ta kKouTovia Kat tnv e€apyvpwaon Mittal (1994)
benefits TOUG O NAEKTPOVIKO N GUOIKO KOTAOTNHA, TIOPAKOAOULE

dnAwote to Babud cupdwviog N Stadwviog oag Pe TIC TAPAKATW

TPOTACELC:

Ta online koumovia UmopoUlV va Hou £E0LKOVOUNOOUV TIOAAG
Xeruata

Motebw OTL TO OWKOVOULKO Odelo¢ amé tn xprion online
KOUTIOVLWV ELvVaL ONUAVTIKO

Redemption Me Bdon tnv eumelpio oag pe Ta kouTdvia Kot tnv eapyvpwon  Mittal
effort TouC 0t nAekTpovikdO N ¢uokd katdotnua, mapakalolpe (1994)/Ramaswamy ~&
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SnAwote to Babud cupdwviog N Sladwviog oag Le TIg TapakdTw Srinivasan (1998)
TPOTACELG:

Elval xpovoBopo 1o va xpnotormnoleig online koutovia
Elvaw mepimAoko va e€apyupwoelg online koumovia

Perceived control Me Bdon tnv eumelpia oog e Ta Koumovia Kat thv e€apylpwaony Kang et al. (2006)
TOUG Ot hAEKTPOVIKO N GUOCIKO KOTAOTNUA, TPAKOAOULE
dnAwote to Babuod cupdwviog R Stadpwviag oag Ye TIC TOPAKATW
TPOTACELC:

YIAPYOUV HEPLKA EUTIOSLA yLa LEVA OTh XpHon online Koumoviwy
‘Exw tov £Agy)0 oToV aplOpd TWV KOUTIOVLWV TIou AapBavw

Mrmopw va eAéyéw Tto ToOTE AapPdavw online koumovia o©To

kwnto/laptop/desktop
Attitude MNapakaAolpe afloloysiote tn cupnepldopd cag wg mpog tn  Kang et al.
xpnon online koumovVLWV Ao To XELPOTEPO TPOG TO KAAUTEPO (2006)/Mittal (1994)

Avontn - Zoodn

Avaéla - MoAUTLun

Kakn - KaAn
Price Me Bdon TIC ayopaoTkéG oag ouvhBeleg oto Stadiktuo 1 oe Swaminathan & Bawa
consciousness  ¢UOWKA Kataothpota, TopokaAovpe OnAwote to Pabud (2005)/Lichtenstein,
oupdwviag N Stadwviag oag Ye TIC TAPAKATW TTPOTACELS: Ridgway, & Netemeyer

(1993)
Wwvilw moAAd otig mpoodopES

Bplokw TOV €aUTO HOU Vo €AEYXEL TIG TLUEC OTOL KOTOOTHMOTA
OKOUN KoL Yot LIKPA oVTLKE{pEeva

Juvnbwe mapokolouBw TIC SladnUioEl ylo OVOKOLWWOELG
EKTITWOEWV

‘Eva ATopo OnMwe eyw Umopel va e€0LkovoUnoeL TIOAAG xprata
Pwvilovtog yla eukalpieg

Aev gipal mpobupog va kataBaAw emumAéov mpoomadsia yla vo
Bpw XapNAOTEPEG TIUEC

Impulse buying Me Bdon T KATOVOAWTIKEC 0AC OUVNADOELEG, TOPAKAAOUUE
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Service Quality

Perceived
of the store

Customer
Satisfaction

risk

SnAwote to Babud cupdwviog N Sladwviog oog e TIC TAPAKATW
TPOTACELG:

Mo6co ouxvd TPAYUOTOTIOLEITE ayOopEC O GHUOLKO KATAOTHUOL
g€vbuong/unddnong

Mo6co ocuxvd TPAYUOTOMOLE(TE ayopeC HEow OSladlktiou yla
évduon/unddnon

MNoco ocuyva xpnowlomoleite cuvduaoTikd OAa Tta Slabéoiua
KOVAALO EVOG ALAVEUTIOPOU YLa TIG OYOPEG COC OTA NAEKTPOVLKA I
dUOIKA KATAOTALATA TOU

Me Baon tnv eumelpia cag otnv e€opyvupwaon TOU TAPOTTAVW
KOUTIOVIOU, €IiTE OTO nNAEKTPOVIKO 1N  GUGCLIKO KATAOTNUO,
napakaAoUpe SnAwote o faduod cuudwviag n Stadwviag oag pe
TIC TTOPOKATW TIPOTACELG:

Epewva  kavomotnpévog/n  omd v efumnpétnon  Tou

MPoodEPETOL OTO KATACTN A TTOU aydpooa

Motebw OTL autr n etolpeia mapéxel EunmnpEtnon mou eival
avwtepn and kabe armoyn

H mowdtnta tng mapeXOUevng €EumnpETnong omo authH Thv
£TALPELA ElVOL EVIUTIWOLAK

H mapexopevn e€umnpétnon amno autr thy etatpeia eivat upnAol
emunedou

Me Bdon tnv eumelpia oag otnv €£apyupwon Tou TMOPATAVW
KouTlovloU, £ite ©0TO NAEKTPOVIKO N  GUOLKO KATAOTNUO,
napakaAoUpe SnAwote To fadbuo cupudwviag n Stadwviag oag pe
TLG TIOPOKATW TIPOTACELG:

O kivbuvog OXETIKA HE TO XAPOAKTNPLOTIKA TOU TPOIOVTOC (TT.X.
péyebog Kal xpwpa) Atav PnAog otav aydpaca mpoidvia oto
KATAoTN A

Me Bdon tnv eumelpia oag otnv €Eapyupwon Tou MoPATTAvVW
KouTlovloU, £iTe 0TO NAEKTPOVIKO N  GUOLKO KOTAOTNUA,
napakaAoUpe SnAwote To fadbuo cupdwviag n Stadwviag oag pe
TLG TTOPOKATW TIPOTACELG:

E{pal LkavomoLlnUEVOC e TNV EUMELPLA LOU OE OUTO TO UEPOG

Nouilw 6Tl ékava To cwoTto MPAYUO HE To Vo £pBw og aUTO TO
uépoc/statpeia

Dagger, Tracey S., and
Peter J. Danaher (2014)

Liu, Wumei,

(2017)

et al.

Dagger, Tracey S., and

Peter
(2014)

J.
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H emloyn pou va £€pbw edw (PUOLKO 1 NAEKTPOVIKO KATAOTNUA)

Atav codn
Need for Me Baon tnv eunelpia oag otnv e€apyvpwon tou mopandavw Kumar &  Reinartz,
human KoumlovioU, €£ite OTO0 nNAeKTpoOVIKO N GUOLKO Katdotnuo, 2016; Leroi-Werelds et
interaction napakaAoUpe SnAwote 1o fabuo cuudwviag n Stadwviag cagpe al. ., 2014

TLG TIOPOKATW TIPOTACELG:

H avBpwrivn emadn Katd tnv mapoxn UTINPECLWV KAVEL TNV
Sladkaoia euxApLOTN yLA TOV KATAVOAWTH

Mou apéoetl va oaAANAETILE pW LLE TO TIPOCWITLKO TOU KATOOTHLOTOG

H mpoowrk tpocoyxn amnd UTtAAANAO/TIwANTH €lval CNUOVTIKNA
yla péva

Me evoyAel va xpnolgomoww pnxavnua evw Oa pmopoloa va
HIAAow o€ avBpwro avti autol

Impulse buying Me Baon tnv eumelpia cag otnv e€apyvpwaon tou mapandvw Evanschitzky, Heiner,
KouTlovloU, £ite ©TO nNAeKTpOVIKO N GUOLKO Katdotnua, et al. (2014)
napakaAoUpe SnAwote o faduod cuudwviag n Stadwviag oag pe
TIC TTOPOKATW TIPOTACELG:

Ayopalw ouxva mpaypata avbopunta

Assortment Me Bdon tnv eumelpia cag otnv efapylpwaon tou Topandvw Bauer, Johannes C., et
variety KoumlovioU, £ite o©TO nAekTpovikO N  ¢uokd Kotaotnua, al

napakaAoUpe SnAwote 1o fadbuo cupudwviag n Stadwviag oag pe

TLG TP AKATW TIPOTACELC:

H ykOua TOU KaTooTAUOTOG TPoodépsl plol TOWKAla amo
SLaPOPETIKEG LAPKEG yLa VA ETUAEEW

H ykauo TOou KOTOOTAMATOG TPOOodEPEL  Ulot  TIOWKIALA
StadopeTikwy peyebwy yla va eTAEEW

H ykQua TOu KaTtaoTtnUoTog Tpoodépsl plo TOlKAia amo
SLapOPETIKEG TTOLOTNTECG YLaL vaL ETUAEEW

Access Me Bdon tnv eumelpia oag otnv e€apyvpwon tou mopandavw Berry, Leonard L., et al.
convenience KOUTIOVIOU, €£iTe 0TO NAEKTPOVIKO N uOKO Katdotnua, (2002)

napakaAoUpe SnAwote o faduod cupudwviag n Stadwviag oag pe

TLG TTOPOKATW TIPOTACELG:

‘Htav e0KOAO va EMLKOWVWVIOW HE TO ALAVEUTIOPO

Aev pou mrps TMOAU xpovo vyl vo £pBw oe emodr HE TO
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Alavéumopo

EXEL ylo éva onpaocia n andotacr) Hou omd To KATACTN A TOU

AlavEumopou
Store Me Baon tnv eumelpia cag otnv e€apyvpwaon tou mapandvw Pantano, Eleonora, and
atmosphere KoumlovioU, e£ite o0TO0 nNAeKTpoOVIKO N uOLKO Katdaotnua, Milena Viassone.

napakohol e SnAwote to Baduo cupdwviagn dStadwviag cague (2015)
TIC TTOPOKATW TIPOTACELG:

Otav maw vy Pwvia, divw mpocooxny oto meplBailov Ttou
KOTAOTAUATOC

Mpdypata OMwG N HOUGCLKA, TO XpwHata, o GwTIoUOC o €val
Kotaotnua kavouv tnv Sladopd os péva otav amodacilw oe
ToLo Kataotnua Ba Pwvicw

MAavw TOV €0UTO HOU VO TOIPVW OYOPAOCTIKEG QATOPACELS
Baolopevoc oto mwe SelXVEL Eva KATAOTNUOL

To VTEKOP TOU KATOOTHHATOC eMNPeAleL TNV amddacr] Hou yla To
arnd rmou Pwvilw

Mivakag 5. Constructs, avtikeipeva Kot TNYEG Twv epwtnuatoloyiwv . ¥OAeg ol KAIHOKEG peTpoUvTOL
og KAlpaka 5 onueiwv.

7.2 (Nivakoag 6) AltoteAéopata tou One Way Anova (SPSS) petagy
TWV TPLWV YKpouT ayopaotwv: Online, Offline kat Omni
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ANOVA

Sum of
Squares df Mean Square F Sig.

HABIT Between Groups 35,144 2 17,672 25,027 ,000
Within Groups 118.658 169 702
Total 153,802 171

SPAM Between Groups 16,041 2 8,020 13,501 ,000
Within Groups 100,396 169 594
Total 116,438 17

ECONOMIC Between Groups B5,825 2 42 912 47,279 ,000
Within Groups 153,390 189 908
Total 239,215 171

EFFORT Between Groups 37,160 2 18,580 22 863 ,000
Within Groups 138,554 169 820
Total 175,714 171

CONTROL Between Groups 22,908 2 11,454 30,801 ,000
Within Groups 63,256 169 a7
Total 86,164 171

ATTITUDE Betwsen Groups 483 2 241 3BT 680
Within Groups 105,433 189 624
Total 105918 171

IMPULSE Between Groups 36,256 2 18,128 15,339 ,000
Within Groups 199,721 169 1,182
Total 235,977 171

ONFREQ Between Groups 39,414 2 19,707 19,476 ,000
Within Groups 171,005 169 1,012
Total 210.419 17

OFFFREC Betwesn Groups 30,212 2 15,106 21,517 ,000
Within Groups 118,643 169 702
Total 148,855 171

OMMNIFREQ Between Groups 11,460 2 5,730 6,092 ,003
Within Groups 158,959 169 941
Total 170.419 171

AGE Between Groups 48,454 2 24227 25,154 ,000
Within Groups 162,773 169 L8963
Total 211,227 171

WORK Betwsen Groups 153 2 076 A3a 645
Within Groups 20,452 169 174
Total 29,605 171

GENDER Between Groups 035 2 017 068 034
Within Groups 42 872 169 254
Total 42 807 171




ANOVA

Sum of
Sqguares df Mean Square F Sig.
RISK Between Groups 5092 2 296 229 ,795
Within Groups 218,355 169 1,292
Total 218,948 171
SERVICE Between Groups 90,837 2 45418 | 106,282 ,000
Within Groups 72221 169 A27
Total 163,057 17
SATISFACTION Between Groups 160,722 2 80,361 | 119,442 ,000
Within Groups 113,703 169 T3
Total 274,425 17
NFI Between Groups 74,706 2 37,398 75,134 ,000
Within Groups 84,120 169 A48
Total 158,917 17
ASSORTMENT  Betwsen Groups 69,071 2 34,536 28,963 ,000
Within Groups 201,516 169 1,192
Total 270,587 171
ACCESS Between Groups 106,404 2 53,202 81,706 000
Within Groups 110,042 169 651
Total 216,446 171
ATMORESF Between Groups 56,314 2 28,157 91,773 ,000
Within Groups 51,651 169 307
Total 108,164 171
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Multiple Comparisons

Tukey HSD
Mean
Dependent Variable (1) GROUPS  (J) GROUPS | Difference (I-J) | Std. Error Sig.
HABIT 1 2 .07703" 15771 000
3 -03539" ,15494 000
2 1 97703’ 15771 000
3 04165 ,15705 962
3 1 93539 ,15404 ,000
2 -, 04165 ,15705 962
SPAM 1 2 -,69850 ,14506 000
3 -58182" ,14252 000
2 1 69850 ,14506 ,000
3 11667 14446 699
3 1 58182 14252 ,000
2 -, 11667 14446 699
ECONOMIC 1 2 -1,53918 ,17931 000
3 -1,44828 17616 ,000
2 1 1,53918" ,17931 ,000
3 09091 17857 86T
3 1 1,44828 17616 000
2 -,09091 17857 86T
EFFORT 1 2 -1,10376 17042 000
3 -, 27002 16742 243
2 1 1,10376 17042 000
3 83374 ,16071 000
3 1 27002 16742 243
2 .83374 16071 000
CONTROL 1 2 -86500" 11515 000
3 - 63562 11313 000
2 1 86500 11515 000
3 22037 11467 115
3 1 63562 11313 ,000
2 -,22037 11467 115
ATTITUDE 1 2 08773 14866 826
3 -,04008 ,14605 059
2 1 - 08773 14866 826
3 -12781 ,14804 664
3 1 04008 14605 959
2 ,14804 664
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Multiple Comparisons

Tukey HSD
95% Confidence Interval
Dependent Variable (1) GROUPS  (J) GROUPS | Lower Bound | Upper Bound
HABIT 1 2 -1,3499 - 6041
3 -1,3017 -,5690
2 1 G041 1,34940
3 - 3297 4130
3 1 5690 1,3017
2 -4130 g2a97
SPAM 1 2 -1,0415 -, 3555
3 - 9188 -, 2448
2 1 3555 1,0415
3 - 2249 4583
3 1 2448 9188
2 - 4583 2249
ECONOMIC 1 2 -1,8632 -1,1152
3 -1,6648 -1,0317
2 1 1,1152 1,9632
3 -3313 5131
3 1 1,0317 1,8648
2 -5131 3313
EFFORT 1 2 -1,50867 -, 7008
3 - BERD 12589
2 1 7008 1,5067
3 A325 1,2350
3 1 - 1259 G659
2 -1,2350 - 4325
CONTROL 1 2 -1,1373 - 5927
3 -.8031 -, 3681
2 1 5027 1,1373
3 - 0418 5005
3 1 V3681 9031
2 -5005 0418
ATTITUDE 1 2 - 2638 4392
3 -, 3854 3053
2 1 - 4392 2638
3 - 4779 2222
3 1 -, 3053 3854
2 - 2222 ATT9
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Multiple Comparisons

Tukey HSD
Mean
Dependent Variable (1) GROUPS  (J) GROUPS | Difference (I-J) | Std. Error Sig.
IMPULSE 1 2 .,08245 20460 000
3 ., 06026 20101 000
2 1 08245 20460 ,000
3 02219 20376 093
3 1 06026 ,20101 000
2 -02219 20376 093
ONFREQ 1 2 1,17904" 18932 000
3 62770 ,18600 003
2 1 -1,17994" 18932 000
3 .,55223 ,18854 011
3 1 - 62770 ,18600 003
2 55223 ,18854 011
OFFFREQ 1 2 -1,03448" 15770 000
3 -,50906" ,15403 004
2 1 1,03448" 15770 000
3 52542 15704 003
3 1 50906 .15493 004
2 -,52542" 15704 ,003
OMNIFREQ 1 2 01567 ,18253 996
3 -,53504" 17933 ,009
2 1 - 01567 ,18253 996
3 - 55162 18178 008
3 1 535094 17933 009
2 55162 18178 008
AGE 1 2 1,268 185 000
3 -,335 181 158
2 1 1,268 185 000
3 933 184 000
3 1 335 181 158
2 -933 184 000
WORK 1 2 040 079 864
3 072 077 619
2 1 -,040 079 864
3 032 078 013
3 1 -072 077 619
2 -032 078 013




Multiple Comparisons

Tukey HSD
95% Confidence Interval
Dependent Variable (1) GROUPS  (J)GROUPS | LowerBound | Upper Bound
IMPULSE 1 2 -1,4662 - 4987
3 -1,4356 -, 4850
2 1 AQBT 1.4662
3 - 4506 5040
3 1 A850 1,4356
2 -5040 A596
ONFREQ 1 2 T323 1,6276
3 879 1,0675
2 1 -1,6276 -, 7323
3 - 9980 -, 1064
3 1 -1,0675 -, 1879
2 L1064 94980
OFFFREQ 1 2 -1,4074 - 6616
3 - 8754 - 1427
2 1 G616 1.4074
3 1541 L8068
3 1 1427 8754
2 - 8068 -, 1541
OMMIFREQ 1 2 - 4159 4473
3 - 8600 -1119
2 1 - 4473 4159
3 -0814 -1218
3 1 1119 L9600
2 1218 o814
AGE 1 2 -1,70 -83
3 - 76 04
2 1 83 1,70
3 50 1,37
3 1 =09 T6
2 -1,37 -,50
WORK 1 2 -15 23
3 =11 25
2 1 -23 15
3 - 15 22
3 1 -25 1
2 - 22 15




Multiple Comparisons

Tukey HSD
Mean
Dependent Variable (1) GROUPS  (J) GROUPS | Difference (I-J) | Std. Error Sig.
GENDER 1 2 008 095 996
3 -025 093 061
2 1 -,008 095 996
3 -033 004 034
3 1 025 093 961
2 033 004 034
RISK 1 2 04734 21394 o973
3 -,09380 21018 896
2 1 -,04734 21394 o973
3 - 14114 21305 786
3 1 09380 21018 896
2 14114 21305 786
SERVICE 1 2 -1,58219° 12304 000
3 -1,49141 .12088 ,000
7 1 1,58219" 12304 000
3 09079 12253 739
3 1 149141 12088 000
2 -,09079 12253 739
SATISFACTION 1 2 -2,07632° 15438 000
3 -2,01391 15167 ,000
2 1 2,07632" ,15438 000
3 06240 ,15374 913
3 1 2,01391 15167 000
2 -,06240 ,15374 913
NFI 1 2 -1,56603 13279 000
3 -1,13881 ,13045 ,000
2 1 1,56603 ,13279 000
3 42812 13224 004
3 1 1,13881 .13045 000
2 .42812° 13224 004
ASSORTMENT 1 2 -, 99055 20552 000
3 -1,51525 ,20191 ,000
2 1 99055 20552 000
3 . 52470 20467 030
3 1 1,51525 ,20191 000
2 20467 030

52470
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Multiple Comparisons

Tukey HSD
95% Confidence Interval
Dependent Variable (1) GROUPS  (J) GROUPS | Lower Bound | Upper Bound
GENDER 1 2 -22 23
3 -25 20
2 1 -23 22
3 -26 A4
3 1 =20 25
2 =19 26
RISK 1 2 - 4585 5532
3 -,5008 A032
2 1 - 56832 A585
3 - 6449 3626
3 1 - 4032 5808
2 -, 3626 6449
SERVICE 1 2 -1,8731 -1,2913
3 -1,7772 -1,2056
2 1 1,2913 1,8731
3 -, 1689 3805
3 1 1,2056 1,7772
2 -, 3805 1989
SATISFACTION 1 2 -2,4414 -1,7113
3 -2,3725 -1,6553
2 1 1,7113 24414
3 -,3011 A259
3 1 1,6553 23725
2 - 4259 3011
NFI 1 2 -1,6809 -1,2530
3 -1,4473 -,8303
2 1 1,2530 1,8804
3 1154 7408
3 1 8303 1,4473
2 -, 7408 - 1154
ASSORTMENT 1 2 -1,4765 -, 5046
3 -1,0927 -1,0378
2 1 5048 1,4765
3 -1,0087 -, 0407
3 1 1,0378 1,9927
2 0407 1,0087
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Multiple Comparisons

Tukey HSD
Mean
Dependent Variable (1) GROUPS  (J) GROUPS | Difference (I-J) | Std. Error Sig.
ACCESS 1 2 -1.76685 15187 ,000
3 -1,54663 ,14921 ,000
2 1 1,76685 15187 ,000
3 22022 ,15125 315
3 1 1,54663 ,14921 ,000
2 -22022 ,15125 315
ATMORESP 1 2 -1,15025" ,10425 ,000
3 -1,25278" 10242 ,000
2 1 1,15025 ,10425 ,000
3 -,09353 ,10382 641
3 1 1,25278" 10242 ,000
2 09353 .10382 641
Multiple Comparisons
Tukey HSD
95% Confidence Interval
Dependent Variable (1) GROUPS (J) GROUFS Lower Bound | Upper Bound
ACCESS 1 2 -2,1260 -1,4077
3 -1,8994 -1,1938
2 1 1,4077 2,1260
3 -1374 5779
3 1 1,1938 1,8004
2 - 5779 1374
ATMORESP 1 2 -1,4058 -,9127
3 -1,4950 -1,0106
2 1 9127 1,4058
3 -,3390 1520
3 1 1,0106 1,4950
2 -,1520 3390

*. The mean difference is significant at the 0.05 level.

AkoAouBoUv ta Means plot. Ta Means plot gival pia ontikomotnpévn mapouoiacn pe Baon to

anotéAeopa tou Compare Means output. Ta onpeia oto ypadnua eival o pEcog 6pog kabe opadac.

Omnou 1 ival ot online ayopaotég, omou 2 eival ot offline ayopaotég kat émou 3 eival ot

omnichannel ayopaoTég.
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7.3 (Nivakog 15) AntoteAéopata tou One Way Anova (SPSS) peta€v

TWV U0 YKPOUTL: AyOPOLOTWYV KO i OLYyOPOLOTWYV

ANOVA
Sum of Sguares df Mean Square F Sig.
HABIT Between Groups ,795 1 795 1,119 291
Within Groups 248,012 3449 T
Total 248,807 3s0
SPAM Between Groups 8,873 1 8,873 12,822 000
Within Groups 241 524 3449 692
Total 250,397 3s0
ECONOMIC  Between Groups 208 1 L208 V189 JGE4
Within Groups 384,785 349 1,103
Total 384,993 3s0
EFFORT Between Groups 19,500 1 19,500 21272 000
Within Groups 319,929 3449 a7
Total 339,429 3s0
CONTROL Between Groups 2433 1 2433 5,249 023
Within Groups 161,750 3449 A63
Total 164,183 3s0
ATTITUDE Between Groups 7,749 1 7,749 12,920 000
Within Groups 209,330 344 JB00
Total 217,080 3s0
IMPULSE Between Groups 27147 1 27,147 28,700 000
Within Groups 330,119 3449 J846
Total 357,266 350
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ANOVA

Sum of Squares df Mean Square F Sig.
ONFRECQ Between Groups 4 623 1 4623 4044 027
Within Groups 326,352 349 935
Total 330,974 350
OFFFREQ Between Groups 3,220 1 3,220 3,890 049
Within Groups 288 888 349 828
Total 292,108 350
OMNIFREQ  Between Groups 12,255 1 12,255 12,105 ,001
Within Groups 353,335 349 1,012
Total 365,590 350
AGE Between Groups 060 1 J080 049 824
Within Groups 421 160 349 1,207
Total 421,219 350
WORK Between Groups 033 1 033 183 669
Within Groups 62,275 349 178
Total 62,308 350
GENDER Between Groups 61 1 L1681 B4 424
Within Groups 87,589 349 251
Total 87,749 350

AkolouBoUv ta Means plot. Ta Means plot lvat pa omtikomnotnpévn mapouvciaon pe Baon to

anotéAeopa tou Compare Means output. Ta onpeia oto ypadnua gival o pécog 6pog kabe opadac.

‘Omou 1 eival oL ayopooTEG, OTOU 2 lval OL AN 0lYyOPAOTEG.
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7.4 EpWTNHATOAGYLO [N AYyOPOLOTWV

EpwtnuaTtoAoyio Epeuvag

To epwTnuaToAoylo auTo avanTuxBnke ora mhaicia Tou MeTantuxlakou Mpoypauparog
Master of Science aTn AloknTikn EmoTn kat Texvoloyia Tou QLKOVOUIKOU
MavemnioTnuiov ABNVWY, N CUPLUETOXN 0QG ELVAL AVWVUEN KAl n XpRon Twy
anoTeeoparwy Ba yivel yia exnatdeuTIkoug oxonoug. MpoonadnoTe va anavTnoeTe oe
OAEG TIG epwWTNOELS. O XpOVog yia TRV 0AOKANPWON TOL Elval AlyoTepog ano 5 Aenra.

*Required

'ExeTe Bel TNV TIOPAKATW EXTITWTIKN Slag@npion Tng eTaipeiag Cosmos Sport aTa
social media, TIoU a@opa Ta TIEOIOVTA TNG papkag Converse; *

O Nat, Tnv éxw det

O 0x1, dev Tnv exw det

‘ Cosmos Sport @
Sponsored @

Ewg -30% ot emAcypéva Converse OTo KOvTIvo gou KaTdoTnua
Cosmos Sport, péxpi 1o ZaBRaro 13/6, pe Tov kwdikd CONVERSE30
o10 rapeiol

E:I'):! MOSCOSMOSLOSMOSCO SMOSCOSMOSCOSMOS)

Kwbinds oto Topelo:
_ CONVERSE30

-

s

SCOSMOSCOSMOSCO

Zk

OSCOSMOSCOSMOSCOSMO

SCHCEC OO ECO SN OCEOE O ECOSMBECOSMOE EBERT
74 PEOPLE GOT THIS OFFER

)

KépBioe éwg-30% ot Converse péxpi © See Details
13/6!
O 21 1 Comment
oY Like () Comment 7> Share (N
Next
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Epwrnuarohoyio

We Baon Ty pmEIpia gag ot ¥pnon Twy social media, TTopakahoUpe SnAWwoTE
TO PaSpd guppuviag f Slagwviac cac Ye T TIORaKATW TIpoTAoeIg: *

OuTe
Ao . Euptpuaved, . Euppuavis
. A . I .
AmohuTta Haiprvtd Oute UHipLovLd AmokuTa
Arapravis

H xpron Tuww

zocial media

EXEL YIVEL O O O O O
auvnBewa ya

pEVD

Eipal
gdlopeEvoc/vn

E-ll-t:llfpnuiGElq O O O O O

Twv social
media

MpemeL va

atlomoww TIC

GuapnpiceLs O O O O O
ara social

media



Me Baon Tnv spTEIpio gog atio T xenon Twy social media, Tiopakaholys
SNAWOTE TO PaBus gupgviac f SIaEWVias Cac avaopika LE To TIWS SEwWpEiTE
TIg Diognuicsig oTa social media: *

ouTe
Alaguavis . ZUppavL, . Euppuvw
) Aapuvia ) Fuppuvig .
AMoAUTWE A QuTte He ATOAITWC
Alaipvid

EvoXANTIKES O O O O O

ELOvOyKOOTIKED
MapeppaTikec

AuBadelg

Moo
EVOXANTIKED

O
O
O
O

o O O O

O
O
O
O

o O O O

O
O
O
O




Me Baon Tnv EPTEIpia 0Og PE TO KOUTIOVIT KOl TNV £E0py0pwon Toug o8
MNAEKTROVIKD 1 PUOIKO KOTASTNHG, TIOpaKahoDpPE SNAWOTE TO faBuo guppuiviag
A BlaQuvias oac YE TIC TIAPOKATW TIPpoTATEIS: *

ouTe
Avaproves Mapuave Eupipavid, FUNpLVES TULpLIVL
AnchuTa ouTe AnchuTa
Avaproves

Ta online Kounovia

PTopOoOY va pou

eEoLKOVOUNoOUY O O O O O
noihd ypnuara

MuoTeww OTL TO
OLKOVOHLKD Gpehog

amo Tn xpnon cnline O O O O O

KOUTIOV LU ELVOL
ONUavVTIKD

Eival ypovoBopo To va

ypnowonoleic online O O O O O

KOUTOVLO

Eival mepinkoko va

eEapyuplaoelg online O O O O O

KOUMOVLO

¥mapyouv pEpLkd

EUMOTLa Yo PEVA OTh

xpron online O O O O O
KOUTIOVLLIY

Exur Tov EAEYX0 OTOV

apuipo Twy

KOUTLOW LLYY TIOU O O O O O
happdvw

Mnopi va ehEYEwW To

noTe Aoppdvw online

KOUTIOVLA GTO O O O O O

kwnTo/laptop/desktop

NEM/y
pNE T
00 &’2
X o)
=
B ¢
o



NopakakoUpe QEICAOYTOTE TN CUPTIEPIPORA OOC WC TIPOS TN xprjan online
KOUTIOVILOW OTIO TO XEIPOTEPO TIPOC TO KAMUTEDD ™

4 L

AvonTn O O O O

O Zowpn
1 2 3 4 5
AvaEla O O O O O MoXaTiun
1 2 3 4 5
Kaokn O O O O O Kain

OF EC

VNEHIZ)W\



Me Baon TIC OyopaoTIKES Tag ouvnBeieg oTo SIOBIKTLUO R O QUOIKG
KOTOOTHUATA, TIOPAKTADUUE BNAWOTE To BoBud cuppuviag rf SIpuwviog oag Je
TIC TIOPAKATW TIPOTACEIS: *

OuTe
Aagpsvia Aapuve TuppLaviy, Fuppves TUppLIVL
Anakuta OuTe AmohuTa
Aapsvia
Aev elpau
npofupoc va
KaTafaiw

EMLMAEOV O O O O O

npoonabela
yua va Bpue
XaunAkOTEPES
TIPEG

Ba ahhala o,TL

elya oxeduacel

va ayopaow

NpOKE LUEVOU

va

EMuipeAnEw O O O O O
ano

XapnheTepn

TLYm Yo Ta

npoiovTa

Exw

gualodnoia os

Guupopec aTnv

it @) @) @) O @)
afAn LY

MpolovTWY




We BOon TIC KATOVOMUTIKEG 0OC OUVNSEIES, ETUAEETE TV KOTOMNAN aTIOVTON: *

Tyedov
Navta

0u0TE Tuyvd,

. . Tuyva
QuTe Inavia b

MoTe Inavia

Maooo cuyva
MpOoyPaTonoLEiTE
QyopEC OE
PUCLKS
KaTaoTnua
evbuanc/
unodnong

Mooo cuyva
MpOoyPaToTNoLELTE
QyopEC HETW
GafikTiow yua
evbuan/unobnon

MNaco cuyva
XPNGIUONOIEITE
ouvEUOOTIKG OAhO
Ta GuaBempa
Kavaild Evoc
Alavepmopaou yia
TIC QYDPEC Tac
OTa NAEKTpOVIKD
A puoLkad
KATAoTAPATd Tou

Mola eivar nnakio oag ™

O KdTw Twy 18
18-25
26-35
36-45
46-35

Avw Twy 55

OO0 0O0O0
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7.5 EpwTNHATOAOYLO OlYOPAOTWV

EpwTnuaTtoAoyto Epsuvacg

To 2pwTnUaToAGYLD QUTO avanTuxBnke oTa mhaicia Tou MeTanTuxiakod NpoypdupaTod
Master of Science otn AwKNTLIER EMeTAPN Kat Texvohoyio Tow Qwovop kol
NavemoTnuiow ASnVUY, N CUPPETOXN T0C EIval avwwvupn KaL n xpRon Twy
anoTEAecpaTwy Ba yivel yia eknoldeuTiKoUs oKomole. MpoonadnoTe va anavThoeETe o2
OAEC TIC EpWTACELS. O XpOVOC yid TRV oRoKARDWON Tow Eival AlyoTEpoC amd 8 AenTd.

*Required

Me Bdon Tnv epnswpia oac atn yprion Twy social media, mapaxaholps nhwoTe
To BaBpd cuppuviag 1 Siupuwviac oag Pe TIC MOpaKATW MpoTAseLs: *

OuTe
Aapuvid . Tuppv, . EUppuvLs
. i . 3 .
Amokuta Haprvw Qute LlpLovLl AnokuTa
Algpuavis

H xpRon Tuw

social media

EYEL YiVEL O O O O O
ouviBeLd yua

pEva

Eipat

gBLopEVOC/VY

aric

] m'-F' nu i-GE 1z O O O O O
Twv social

media

Mpeémew va

QT 10MoLw TIC

GlapnpiceLg O O O O O
ara social

media



We Bdon Tnv epnewpia oag and Tn ¥pnon Twy social media, mapokahoope
GnhwoTe To Badpod ocuppuwviac f Slapwviag cag avapopLkd P To TS
Bewpeite Tic Suapnpicels ota social media: *

ouTe
mul.p?ﬂw.b Aapuve Zu |.||.|Jllu.w1.b. Tuppuvi Iu uLpf.uva
AMoAUTWE QuTte ATIOAITWIC
Avqpuavis

EVOXANTIKEG O O O O O

EfavoyKaoTIKED
MapepfaTiKET

AuBabelg

Moo
EVOXAMTIKED

O O O
O O O
O O O
O O O

o O O O

O
O
O
O




Me Bdon TV epnslpia oag pe TA Koundvia Kaw TRV eZapyipuwar) Toug o
NAEKTpOVLKG ] PUOLKG KATACTNPAO, Mapakahoips dnAwoTe To Badpo
ouppwviac f Slapwviag cag Pe TIC MAPAKATW MPoTATELS: *

ouTe
Avaproves Mapuave Eupipavid, FUNpLVES TULpLIVL
AnchuTa ouTe AnchuTa
Avaproves

Ta online Kounovia

PTopOoOY va pou

eEoLKOVOUNoOUY O O O O O
noihd ypnuara

MuoTeww OTL TO
OLKOVOHLKD Gpehog

amo Tn xpnon cnline O O O O O

KOUTIOV LU ELVOL
ONUavVTIKD

Eival ypovoBopo To va

ypnowonoleic online O O O O O

KOUTOVLO
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NopakahoUps aELohoyroTE TN CUPTIEPLPORA 0OC WC Tpog TN ¥pron online
KOUTIOVLLWY QMo To ¥E1poTEpo Mpoc To kKahuTepo *
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e Bdon Tic ayopaoTIKeS oag cuvhBeglec oTo SiadikTuo f oF puaLkd
KATAGTRpaTa, mapakahoUpe SnAwoTe To Babud cuppwyiag [ duapwviag oag pe
TIC MapakdTw nMpoTdoswg: *

OuTE
A lﬂl..pL-J‘u'b'} Aapwvi Euppovid, FuNpuviD Euppuvw
AmgiuTa OuTE AmdhuTa
Araguavos

Wivifw mohkd

aTig O O O O O

MpooPopES

Bpiokw Tov

EQUTO oL va

EAEVXEL TIG

TINEC OTQ

KaTaoTnuara O O O O O
aKkopn Kat yua

pLEpd

avTLKELNEVD

TuvnBuwg

nopakohoudw

TIg

GuapnpiceLg O O O O O
yia

AVAKOWLOELS
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Eva atopo
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Me Baon Tic KaTavahwTIKES gag guviiBeles, napakahoUpe dnhwaTe To BaBpd

guppwviac [ Suapuviac oog Je TIC MOPOKATW MPoTACELS: *

Moco cuyva
Mpaygaronoleite
ayopeEcg o
PUGLES
KOTAoTnUa
evouanc/
unodnanc

Mooo cuyva
Mpayparonoleite
QyopEC HETL
GlaBikToou Yo
evbuan/unodnon

Mooo cuyva
XPNOWOTOLELTE
ouvBuaoTiKa oha
Ta Safecpa
Kavahia evoc
Alavepmopou yia
TIC aQyopEC oag
OTa NAEKT pOVIKD
f puoLKad
KATaoOTNPaTd Tou

NoTe

Inavia

QuTe Luyva,
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¥ Cosmos Sport @
Sponsored O

Ewg -30% oe emAcypéva Converse 010 kovnivd cou kardornua
Cosmos Sport, péxpt 1o Zapfaro 136, pe Tov xwdxd CONVERSE30
oTo Tauciol

Szi‘}-'! MOSLOSMOSLOSMOSCL SHMOSCOSMOSCOSMOS

Kwbinds oto Tapelo:
CONVERSEZO

NIOSCOSMOSTOSMOSEOSMT
ISCOSMOSCOSHO ST

DEMOSCOSMOSCOSMOSCOSMOSCOSMOSCOSMOSCOSME

74 PEOPLE GOT THIS OFFET

KépBioe éwg-30% oe Converse péxpl © See Details

13/6!
0 2 S
o) Like (J Comment #> Share [

92



Me Raon Ty epmEipio gog oty EE00yU0LIcT TOU TIOROTIAVLW KOUTIOVIOU, EiTE
OTO NAEKTPOVIKS M) UOIKO KATAOTNHA, TIApaKaAoUUE SNAWOTE To Badpd
CUPPLIVIaS 1 SIOQuVIag oag PE TIC TIOPAKATW TIPOTAoEIC: *

Euewva
Kavononuvoc/
n ano TNy
efuTnpETNON
now
MpoopEpETaL
OTO KaTAoTnpa
nou ayopaca

0 KivBuvoc
OXETIKG JE TQ
XOPAKTNPLOTIKG
TOU MPOiovTOg
(m.y. peyedog Kat
Xpwpa) frav
upnhoc aTav
ayopaca
npolovTa oTo
KaTaoTnua

MuoTeLwW OTL
auTn 1 eTalpela
NapeyEeL
eEumnpeTnan
now eivat
avuTEQI ano
wdbe dnoypn

H nowrnra mng
MOpEXOUEVIC
efunnpeTROng
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EVTUMLIOLOKD

H mapexopevn
gfumnpeTnan
ano auTh TNV
gTalpeia eival
upnhol
gmmedou

OuTE
TPV, , ZUppvLY
. 3 .
QuTte vHpLovLd AmohuTa
Alapuvid
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Eipal
IHOVOTOLNUEVDT
JE TNV EUMELpLA
pou OF QUTO TO
HEpOC

Mopi{w oTL
EKOVO TO GLIGTO
mpdyya JE To va
gpbuw OE QUTO TO
pEpoc/ETaLpELD

H emhoyn pou
va gpbuw edw
(PpUTIKG 1)
NAEKTPOVLED
KQTAoTNEa) nrav
oI

H avBpuwmvn
EMQipr] KATA TNV
napoxn
UTLNPEGLLIY KAVEL
Tnv Suadikaoia
EUYAPLOTI yLd
TOV KQTavakw T

Mou apeoeL va
ariniemSpw pe
TO MPOTWIILKD
TOU
KATaOoTNUaToC

H mpoowmikn
npogoyn ana
umarinio
Mk Th 2ival
ONUavTIKA ¥1a
peEva

Me evoyxhel va
X PNOLIOTOLL]
pnxavnua evid
fa pnopodca va
PLARGL O
avBpuwno avTi
auTou

Ayopdiw ouxva
mpaypara
auBdppnTa




H yxapa Tou
KATAOTNPATOC
MpoopEPEL HLa
nokLkia ano
GlapopETIKES
POAPKES Yl va
EMLAEELY

H yxapa Tou
KATAOTNUATOC
MpoopEPEL Hua
noLk ki
GlapopeETIKLWY
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EMLAEELY
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KAOTAOTRAPATOC
MpoopEpEL ua
nowhia ano
GlapoOpETIKES
Mol TATES yia va
EMAEELY

Hrav edkoko va
EMLKOLVLIVHTW
PE TO
havepmopo

AV poU TINpE
Mok XpOvo yia
va EpBuw o
ETIQPT| PE TO
havepmopo

ExeL yia epeva
anuacia n
anooTacn pou
ang To
KOTATTAUA TOU
havEpmopou
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