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BEBAIQZH EKMONHZHZ AINMAQMATIKHZ EPTAZIAZ

«ANAOVW LTTELOBUVA OTI N GUYKEKPIPEVN UETATITUXIOKN SITAWUOTIKY €pyacia yia Tn Afyn
TOU METATITUXIOKOU TiTAOL OTOLdWV TOL AloTunuatikov MM Mepikng Poitnong twv
Tunuatwv Opyavwonc Kat Aloiknong Emixelprioewv Kat MapkeTIvyK Kal ETIKOIVwviag Tou
Oikovopikou Mavemiatnuiov ABnvwv atn Aloiknon Emixeiprjoewv: MBA (Master in Business
Administration) €xe€l oLyypO@EL OO EPEVO TIPOCWTIIKO KOl OV €XEl UTIOPBANBEL OUTE ExEL
EYKPIOEL 0TO TAQIC10 KATIOI0L OAAOL PETATITUXIOKOU A TIPOTITUXIOKOU TITAOL GTIOLdWY, OTNV
EAada 1 010 €€WTEPIKO. H epyacia auTh €xovtag eKmovnOEei amo EUEVA, AVTITIPOOWTEVEL TIC
TIPOCWTIIKEG MOV OTOWEIC ETTE TOL BEPOTOC. O1 TINYEC OTIC OTIOIEC AVETPEL YIO TNV EKTIOVNON
TNC CLYKEKPIPEVNC SITAWUOTIKIC OVOQEPOVTOL GTO GUVOAO TOUC, BiVOVTOC TTANPEIC AVAPOPEC
OTOUC  OUYYPOQEIC, OCUPTEPINAPPAVOPEVWY KOl  TWV TINYWV TIOU  EVOEXOUEVWC
XPNo1PoToIenKav amo 10 S10dIKTLO.
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Abstract

In the current study, we examined how various personality traits influence one’s propensity to
initiate a negotiation and the initial offer in the context of a salary offer, with a sample of 240
participants from the United Kingdom. We used time pressure and BATNA to manipulate the
sense of bargaining power of the participant in each scenario, in our attempt to examine how
high or low bargaining power situations, acting as a moderator, alter the propensity to initiate
negotiations with the given personality traits. Firstly, we proved that men are three times more
likely than women to engage a counterpart. Also, we found that people with high self-efficacy,
high risk propensity, internal locus of control and high psychological entitlement are more
likely to initiate negotiations, no matter their perceptions of bargaining power. Moreover, we
found that bargaining power, in the form of BATNAS, can influence externals to engage in
negotiations and suboptimize their request, thus positively moderating this relationship.
Likewise, low entitled people were found to optimize their requests and demand more in
negotiations due to high levels of bargaining power, as this was measured with high levels of
BATNAs. High time pressure, or bargaining power, was found to have a minimal effect on the
propensity to initiate for traits such as locus of control and self-efficacy. Lastly, we proved that
high entitled people, in both scenarios, were equally likely to demand more in a negotiation

through their initial offers.

Keywords: Initiation Behavior, Negotiations, Risk Propensity, Locus of Control, Self-efficacy,

Bargaining power, Time pressure, BATNAS
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zovoun

2TV TOpoUoa HEAETN, €EETACOUE TWC Ol0POPA XOPOKTNPIOTIKA TNC TPOOWTIKOTNTOC
ENMNPEACOLV TNV TACT) TOL ATOUOUL YIO EKKIVNON SIOMPAYUATEVCEWVY KOL TNE APXIKIC TIPOCPOPAC
g€ €0 UTIOBETIKO OEVAPIO d1OTIPOYHATELONC KICBOAOYIKWY OTod0XWV, AauBavovtag deiyua
240 atépwv and 10 Hvwuévo Baailelo. Xpnaoiyomnoioape Tn miean xpovou Kal v Umapén
KOAOTEPWVY EVOANOKTIKWV YIO TNV XEIPAYWYNONG TNG OI0TPOYHOTEVTIKAC SUVAUNG TOU ATOPOU
g€ KOBe oevaplo, 0T TPOCTIAOEID pag Vo EEETACOVHE TWE KATOOTAGEI UYNANG KAl XapUNANRG
J1AMPOYHUOTEVTIKAG dUVaUNG, dPWVTAC WE PLUBUICTEC, TPOTOTOIOVV TN TPOBEDT TWV ATOUWV YId
EKKIvNan OlOTPOYUATELONC UE OEOPEVA XOPOKTNPIOTIKA TNC TPOCWTIKOTNTOC. APXIKA,
anodei&ape OTI o1 AVTPEC Eival TPEIC POPEC TTIO TIIBOVO VA EKKIVIIGOLV Kal VA EUTAAKOUV WE
€Vav OUOAOYO TOUC O€ GUYKPIOT HE TIG Yuvaikec. Emiong, S10MIOTWOOME TWC GTOHO e LYNAN
QUTO-OTOTEAECUOTIKOTNTA, LYNAN TACN KIVOOVOU, E0WTEPIKO KEVTPO EAEYXOUL Kal LYNAN
aiobnon dikalwuatog, ival To moavo va EKKIVAGOUV Jia d1ampayuaTeLan, aveEapTATWE TG
avTiANWNC Toug yla TV OIOTPAYMATEVTIKY TOug dUvoun. EmmAfov, PpRKope Tw N
J1aMPOYHUOTEVTIKA dUVOUN, PE TN HOPEH KOADTEPN EVOANOKTIKWY, EMNPENCE TO ATOMA HE
€EWTEPIKO KEVTPO EAEYXOU VO EUTAAKOUV KOl VO UTTORBAAOLY LTIO-BEATIOTO CITAMATA OE HIa
dlampayuatevon, pubuidovtac Betikd T oxéon. Opoiw¢, aTopo PE XaunAr aicbnon
PUXOAOYIKOU dIKOIWUATOC BPEBNKAV va BEATIOTOTOIONV TO AITHUOTA TOUC AOYW TNE LTIOPENC
LYNANRG aioBnang dlampPaYUATEVTIKAC dUVOUNG, HEOW TNG LTAPENG KOAUTEPWVY EVAAAAKTIKWV.
H udnAn mtiean xpovou, R S10MPAYMATEVTIKI d0VapN, BPEONKE va £XEL UNdAUIVY EMIdPACT OTNV
ekKivnaon e€aItiag Twv XOpaKTINPIOTIKWY TNC TPOCWTIKOTNTOC OTIWE TO KEVIPO EAEYXOU KOl N
QUTO-OMOTEAECUATIKOTNTO. TEAOC, PBprKaue Mw¢ Atoda pe vPnAf aicbnan YuxoAoyikol
dikanwpatog, Ntav e€ioou mBavo, Kal aTa d00 geVApIa TNE EPELVOC HOGC, VO TIPOXWPHOOUVE

0€ LPNAOTEPEC TTPWTEC TPOCPOPEC, OTAITWVTOG TIEPIOGOTEPO.

NEEEIC KAE1B1G: Zupmeplpopd ekkivnang, Alampaypoteloelg, Taon Kivduvou, KEvtpo
EAEYXOUL, AUTO-AMOTEAECUOTIKOTNTA, AlATPayUOTEVTIKA AOvapn, Miean Xpdvou, BATNAS
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“Like it or not,
you are a negotiator™

Fisher, R., Ury, W. L., & Patton, B. (2011). Getting to yes:
Negotiating agreement without giving in. Penguin.
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Elooywyn)

H diampayudtevon ival pia 8100paaTIKA d1adIKacia Tov Eival GNUAVTIKI Yia OAEC TIC TTTUXEC
TNG OPYOVWTIKNAG EMTLXIAC, MIa d1adIKacia TOv EEKIVA PE TNV EMKOIVWVIA TwV EMIOVUIOV 1
TWV OVAYKWY TOL atépou. o MOAAG dtoua, n TPOCEYYIOoN KATOI0U GAAOUL aTOUOUL N TO VO
{NTo0oULV Yl EKEIVO IOV TIPAYMATIKA BEAOLY (dNAAdK) N EKKivnan piag diampayudteuang) eival
éva OUOKOAO €pyo, TOU yivetal o OUOKOAO o€ OlEBvEC TAaiolo. Qotdoo, AOyw NG
OAOKANPWONC TWV TAYKOOUIWY 0yopwv, OUTO gival akpIBwC To €ido¢ Tou mEPIBAAAOVTOC TIOU
QVTIPETWTI{OUY TIOAAOI EKTIPOCWTOI OPYAVIOU®WY HE av&avouevn Kavovikotnta. Me tnv
au&avopevn TOYKOGMIOTOINGN TwV Oyopwv, Ol POAOL TNC OIKOdOUNONG OXECEWV Kal TNG
dNUOCI0¢ TAUTOTNTOG YIa GTOPO O€ TOAAOUC PN GUTIKOUC TOAITIOMOUC €XOULV AULEACEL TN
OLVEIONON TWV EMOYYEAUOTIOV KOl TWV HEAETNTWV OXETIKA PE TN ONUOCIA TWV TPWTWV
otadiwv tng dampayuatevonc (Brett 2007; Miles 2010).

Evaw ouxvd OKEQTOPOOTE TN OIOMPAYMATELCN PE OPOULC OTAVIWY, LWNAWV CUUPETOXWV,
enmionuwv dlompaypatedoewy (Yo mopadelyua, ayopd oTitiov 1) dlampayudtevon pigbov), o
TOMENC TV JlATPOYUOTEVCEWY Eival TOAD TIO €UPLC. ZLXVA JlOTIPOYHUOTEVOUOOTE HE
OLVAGEAPOUC VIO TOV KOTAHPEPIOMO TV KABNKOVTWY 1} SIOMPAYUATEVOPACTE YE TO MEAN TNG
OLKOYEVEIOG VIO TOV KATOPEPIOUO TNC Epyaaiag ato omitl. Ot d1eVBUVVTEC dIOTIPAYUOTEDOVTOL HE
UTTOAANAOUC, TEAOTEC, TIPOMNBEUTEC, OLVEPYATEC, METOXOUC KOl MEAN TOU OIOIKNTIKOV
oupBovAiou. Ot akadnuatkoi S1omPayUATEDOVTAL VIO TN CLYYPAQPH UEAETWVY, Ol KAAATEXVEC e
TOUG EUTIOPOUC KAl Ol YOVEIC pe Ta maidid touc. Onw¢ vmoatnpidouv ot Fisher, Ury & Patton
(2011), «eite 10O BEAEIC, €iTE OX1, €ioOl SIOTMPAYUATEVTHC».

Eva o1 meplocotepe HEAETEC 0T PIBAIOYPOQia TV OIOMPAYUATEDCEWY EXOULV ETIKEVIPWOEI
0To T1 oupPaivel oto TPaAMEX TNC dlampayudtevong, Aiya €ival yvwaTa yia Toug TapAayovTES
TOL 0dNyoLV TO ATOMO OTO VO EKKIVAOOLV Hia diampayudtevon. MoAd cuxvd, wotooo, Td
dTopa amoTuyXAvouv Vo ENWEEANBODV OTO pIo OIOTPOYHUOTEVTIKA EVKAIPIO AOYw EAAEIPYNG
eniyvwong ) KivAtpwv (Bear, 2011; Kong, Tuncel & McLean Parks, 2011; Miles, 2010). H
anotuxio va EeKIVAOEL pia dlompayudteuon pmopei va amodelxbei damavnpn yio OAa Ta hEPN,
KOBw¢ OTav Xpovia OpyavwTIKA TPOPRANUOTO PE YVWOTEC AUCEIC TOPOPEVOUY OGAUTA, Ol
EUKaIPIEC AOYw EANEIPYNG KIOG TPOTACTC XOpapilovTal Kol TOAOVTOUXO0L UTTAAANAOL OTIOXWPEOUVV
XWpI¢ Kapia mpoeidonoinon.

[MPONYOUHEVEC EPEVVEC OXETIKA UE TIC OIOTPOYHOTEVTEIC UTTOOEIKVOOLVY OTI TPOCWTIKOI KOl
KOTAOTOTIKOI TTOPAYOVTEC PTTOPOUV VO EMNpedoouy TN diadikaacia tng dampaypatevonc. Ol
TPOOWTIKOI Tapdyovteg TEPIAAUPBAVOLY OIOQOPETIKEC TTUXEC TNG TPOOWTIKOTNTOC (T.X.
TPOCAVOTOAMOUOC OTO OTOXO, TOON yia Kivouvo) mou emnpealouvv Tn Olaxeipion Kol N
dlampayuaTeELON TwV OoLYKpoLoewv (Babcock et al. 2006; Bandura 2001; Connor-Smith kai
Flachsbart 2007; Huppertz 2003), Kab®¢ Kal Ta TPOTUTO KOl TO €81 TTOU YEVIKA GUVAEOVTAL
hE Toug MoATIopoUE TNG Xwpog (Fu et al. 2004; Oetzel et al. 2008; Van Emmerik et al. 2010).
EmimAéov, mopayovieC Kotdotaong (T.X. XPOVIKOI TEPIOPIOUOI, onuacia, PIOCIPEC
EVOAOKTIKEC ADCEIC) MMOPOUV EMIONC VO  EMNPENCOLY TO OTOdIA KOl TIC TOKTIKEC
diampayuatevonc (Patton and Balakrishnan 2010; Ross 1988; Sharma et al. 2010; Stuhlmacher
and Champagne 2000) kat, gwpnTiKd, Tn dladikaacia ekKivnong.

‘Eva amné ta emavaiapBoavopeva BEPaTa aTny EpEVVA SIOTPAYUATELCNC EXEL ETIIKEVTPWOEL aTNV
TPOYVWOTIKY  OUVaUN TWV  XOPOKTINPIOTIKWV TNC TPOOWMIKOTNTOC oTn  dladikaaia
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dlampayuaTeLOnC. APKETOI €PELVNTEC £XOUV Bewpnrjoel OTI TA OTOUIKA XOPAKTNPIOTIKA TNC
TMPOOWMIKOTNTOG Ba pmopoloav va Bonbrioouv va €&nynbei yioti o1 SlOMPAYUATEVTEC
OUUTIEPIPEPOVTOL  ME TOV TPOTO TIOU CUUTIEPIPEPOVTON  KATA TN OIAPKEID  HIOC
d1aMPaYUOTEVTIKAG ouvavinong (Barry & Friedman, 1998). To OKEMTIKO yIO TOUC AOYOUC TIOU
pmopei va oupBaivel autd cuvoyiletonl KoOAUTEPQ amod tou¢ Rubin & Brown (1975), ot onoiol
J1ATMIOTWVOULY TIWE KABWC Ol SIOTPAYUOTEVTEG CUVATITOUV OXECEIC METOEL TOUG, QEPVOLY padi
TOUC OIOKUHAVAEIG/OI0POPEC GTNV TIPONYOVEVN EUTIEIPIO TOUC, TO LTIORABPO KOl TIC IPOOTITIKEC
TOU WTOPOUV VO EMNPEACOUY TOV TPOTO Kal TNV OMOTEAECUATIKOTNTO ME TNV Omoia
OAANAOETIIOPOLV.

To KEVTPO EAEYXOUL €ival pia TTUXH TNE TPOCWTIKATNTAC OV, AOYw TNG 1d1aitePNC onuaaciog
TOU, N €PELVA TNE EXEL TOANATANCIACTEL OTOV TOPED TNG WUXIKNC LYEIOG KOBWE Kal a€ AAAOUC
Topeiq (Lefcourt, 1982; Rotter, 1990). To KEVIPO EAEYXOU OVAPEPETAL GTOV BOBUO KOTA TOV
omoio Ta dtopa amodidouy Ta yeyovoTa 0T {wr) TOUC O€ EVEPYELEC 1 GUVAELG TIOL OEV UTIOPOULV
va eréyéouv (Bello, 2001). YTOPXElL, OUVETWE, O OIAXWPIOUOC METOED E0WTEPIKOL KOl
€EWTEPIKOD KEVTPOU EAEYXOU. Ta ATOUA PE ECWTEPIKO KEVTPO EAEYXOU, AVTIAAUBAVOVTOL GUXVA
HIO QUETO CUVOEDEPEVN OXEAN METAED TV EVEPYEIWV TOUC KOl TWV GUVETEIWV TOUC, TIGTEDOLY
0TI €ival KOPIOI TNC poipag Toug Kal mopouatalovtal o amo@ocoIoTIKOI aTnv TPooTdbela
EAEYXOL TOUL €&WTEPIKOD TOUC TEPIBAANOVTOC. AVTIOETWC, TA OTOPO PE EEWTEPIKO KEVIPO
EAEYXOL TIOTEVOLV OTI OeV €XOULV AUETO EAEYXO TNG MOIpaC TOuC Kol TEIVOLV va amodidouv
TPOOWTIKA OMOTEAETUOTA, BETIKA ) OPVNTIKA, 0€ EEWTEPIKOVC TIAPAYOVTEG 1) TNV TOXN.

MopOUOI0 XAPAKTNPIOTIKO TN MPOCWTIKOTNTOC PE OUTO TOU E0WTEPIKOVD KEVTPO EAEYXOUL Eival
KOl N QUTO-AMOTEAEOUOTIKOTNTA. H OUTO-AMOTEAECUOTIKOTNTA VAL N UTIOKEIUEVN OEIOAGYNON
TNG IKOVOATNTOC TOU OTOMOU VO EKTEAEL BOTIKA KOBrKOVTA TIOL EUTAEKOVTAIL OE P10 KOTAOTOON
A\YNG omo@doewv. H Evvola auTth GuXVAa GUYXEETOIL PE TN TIEMO0IBNGON TOL OTOHOUL OTI N OTOS0CN
HI0C CUUTIEPIPOPAG TIAPEXEL EAEYXO OTNV EMITEVEN EVOC AMOTEAETUATOC. MapdAa autd, n auTo-
QMOTEAECUOTIKOTNTA QVOQEPETAlL 0TV TEMOIONON 1oL €xEl TO GTOPO OTL Eival IKAVO va
EKTEAEDEL TNV {NTOVUEVN CUUTEPIPOPA 1 OTIOIx YE TN OEIPA TN, BEWPEI TO ATOWO, PMopEi va
OLVEIOQEPEL OTNV EMTELEN TOU EMBUUNTOL ATOTEAECHUOTOC.

‘Eva GAAO XOPOKTNPIOTIKO TN¢ MPOCWTIKOTNTOC TO Omoia Ba PEAETHOOLPE OTN MaAPOLC
€peuva, €ival To YPuxoAoyiKo diKaiwpa. To diKaiwpa €xel 0pIoTel WC N TAoN Tou aTOPoU Vo
anodidel otov €autd tou. Oplopéva dikalwpata (Bishop U Lane, 2002). H €vwvola Tou
JIKOIWMATOG CLUXVA CuvavVTIOTOl OTn Bewpia TOu vapkioolopol. Xe oUyKplon ME TN
ouvnBiopévn évvola TOu OIKOIWMOTOC, TO VOPKIOOIOTIKO OIKaiwpa eu@avileTal otav ol
AVOYKEC Kal Ol AmAITACEIC TOU OXeTi(ovtal Ye TNV ekaotote aiwon Pacidovtal g un
PEOAIOTIKEG EKTIUNTELG, UTIEPBOIVOUY TO OQPEINOUEVO KOI UTIOPEL va pnv IKavomoinouv MoTE.
To PuXoAOYIKO OIKOIWUO aVOPEPETAL OE PIO OXETIKA 0TABEPN TMEM0iBNan 0TI KATOI0G TIPETEL
VO AQUBAvEL TNV EMBUUNTY OVTIPETWTION PE EAAXIOTN TPOCOXH OTNV TPAYUATIKI Tou agia,
KoBwg Tétole¢ memolbnoelC Pacidovtal  Kupiwg O€ [N IOOPPOTINUEVEC  EKTIMNOEIC
auolBaidtntac. H onuaatoAoyia tou €ival dppnTta CLUVIESEUEVN E TIC OIOTIPAYUOTEDTEIC KOl
TOULC TOPAYOVTEC TTOU WBOUV TO GTOPO OTNV €KKivnon piag dlampayudtevong, Kabwg 000
HEYOALTEPN 1N 0icBnon Tou dIKOIWUATOG, TO0O TIBAVOTEPO Eival TO ATOPO VO OIEKSIKNOEL
ekeiva Ta omoia Bewpel 0T a&idel va ExeL, PEAMOTIKWC 1) WN.

TEANOC, IO TITUXN TNC TMPOCWTIKOTNTAC TOU £XEl KOTA KOPOV oLVOEDEl e tnv dladikaaia
€KKivnaong piag olompaypdtevaonc gival n téon tou atduou yia Kivéuvo. H tdon yia Kivduvo
TEPIYPAQEL TN TAGT TOU OTOMOU VO OVOAAUBAVEL 1] VO ATOPEVYEL TOV KivOUVO € PIa KATAOTAON
ANPNC omo@AcEwV. APKETOI EPELVNTEC EXOLV OPEIOPNTACEL TO YEYOVOC TIWE N TAOT YIO KivOuvo
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TOU OTOUOU TIAPAUEVEL aTABEPN KOl APETABANTN 0€ KABE TTUXN TNG KABNUEPIVOTNTAC TOU KOl
¢ (WA TOU, EMICNMUAIVOVTOC TIWC EKEIVN emnpedletal KOBE Qopd amd TO TANICIO TNC
anoeacon¢ Kol Tpomomoleital pe Pdon tn mponyoLevn eumelpio. H tdon yia Kivduvo
eMNPEAdETal ONUAVTIKA, CUVETWE, OmO TIC MPOTIMACEIC TOU ATOHUOU WG TPOC TNV avaAnyn
KIvAUVOUL OAAG Kal o TO OTMOTEAECHATO TPONYOUHEVWY PIPYOKIVOUVWY GUUTEPIPOPWY. H
ano@ocon TOU OTOMUOUL YIa TNV €KKIvnon PIag dAmPOyPATELONC OAAA Kl YIO TO PETEMEITA
JlaTPOYUOTEVTIKO TOU TPOTO €ival GUesa OUVOEdEUEVO HPE OUTO TO XAPOKINPIOTIKO TNG
TPOCWTIKOTNTAC, TO OTIOIO PE TN CEIPA TOU EiTE EMNPEALEL 1) IO GUXVA EMNPEALETAL OO TNV
TEPIOTOOIOKN 1) KOl TIO POVIPN aigBnon d0vaung.

H 6Uvapn ouxva opiletal wg N IKaVOTNTa AoKNaNg EMIPPONE € AAAOUG Kal TIPOEPXETAL KUPIWC
amno Tov EAEYX0 TOAUTIMWY TIOPWV Kal TNV IKAVOTNTA dI0XEIPIONC AVTOUOIBWY Kal TINWPIWV
(Keltner et al., 2003). ZTI¢ d1aMPOYUOTEVTELG, N €vwvola TN dVvaung Baaciletal ouvrbwg oTnV
Bewpia g e€aptnong. Oao peyaAlTEPN EAPTNAT £XEL TO ATOUO OO TOV GUV-JIATPAYMOTEVTH)
TOU, TOOO AlyOTEPN OIOTPOYMOTEVTIKY) OUvaun KOTEXEL amévavtl tou. H aiobnon tng
J1aMPOYHUOTEVTIKAG dUVOUNG EMNPEALETAl TOOO OMO TA XAPAKTINPIOTIKA TNC TPOOWTIKOTNTOG
TOU ATOPOL 0G0 Kal OO TEPITTOTINKOUC TOPAYOVTEC TIOU UTIOPET va IaXVC0LV OTO TTAIGCIO PIOG
J1ATPAYHATELONC, OTIWCE VIO TIAPASELYHO N OTTOPEN KOAUTEPWY EVOANAKTIKWY YIO VOV OTIO TOUC
d10MPOYHOTEVUTEG.

H dlompaypdtevaon givat vac pnxaviopog EMIALGNE CUYKPOUOEWVY GTOV OTI0i0 TOUAGYIOTOV SU0
HEPN OMOPAGCi{oLV Yva dPACOLV YIa VO PEIWTOLV TIC ATOKAICEIC TWV OVTIANTITWV OTOXWV TOUC.
QaoT1000, N MAEIOVOTNTO TWV OIOTPAYMATEVTIKWV EPELVWV BEWPEL TNV AMOPACT Y10 CUMUETOXN
01N SIaMPAYUATELON WC ClWTNPENA Kot divel EPQoon 0To T cLPPaIVEL KOTA TN SIGPKELA TNC
dlampayuatevong Kai ota anotedéopata tn¢ (Reif & Brodbeck, 2014). Ztn napodoa Epguva
B0 PEAETNOOLPE TWC TITUXEC TNC MPOCWTIKOTNTAC TOU ATOUOU, OTIWE OUTEC TIOU OVAPEPALE
TPONYOUHEVWE, TNV TIBAVOTNTA EKKivNaNg piag diampayudteuong aAAd Kot Tou {nToupEVOL
NG MPWTNE TPOCoPOoPdC. EmmAEoy, Ba eEETACOLHE WG N AVTIANTTH S1ATPAYUOTEVTIKA dUVAUN
N OTOI0 AVTIKATOMTPIZETON JEGW TIEPIOTOCIOKWY TIAPAYOVTWV, OTIWCE N TiEGN XPOVOU 1) N UTTOPEN
KAAUTEPWV EVOAAOKTIKQOV KOBWG EMIOPA 0TN TEAIKN OMOQAGCN TOU OTOUOU YIO TNV €KKivnan
NC S1amPAyPATELONG, UE dEdOUEVA TA XOPAKTNPIOTIKA TNC TPOCWTIKOTNTA TOU.

2T0 TPWTO MEPOC TNC mapoloaC MPEAETNC, €€etadoupe v PIBAloypaio OXETIKA PE TIQ
LTOBECEIC POC KABWC KOl TIG PETARBANTEC TTOU Ba XPNOIUOTOINCOUKE OTNV EPELVA MAC. 2T
OLVEXEID TapouatadeTal n peBodOAOyiar TOUL XPNOIPOTIOINCAUE KOl Ol HETPrOEI] TIOU
u10BeTABNKAVY YIa TNV AVASEIEN TWV ATOTEAECUATWVY TIoL Ba pag fonbrioouv aTtnv a&loAdynan
TWV OPXIKWV POC LTOBETEWY. TEAOC, OLINTAUE OXETIKA PE TA EVPHUOTA POG KOl TIWC aUTd
ouoxetidovtal pe T evpiuata ot BiPAloypagia KoBw Kol yla Toug TEPIOPICUOUC TNC
TOPOVCOG EPELVAC KO HEAAOVTIKEC dUVATOTNTEC YIO EPELVA.
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AlOTIPAYUOATEVCEIC

H diampayudteuon Bewpeital yevika pia amo Ti¢ BaoikeG deEI0TNTEC IOV €ival OmOpAITNTES YIO
TNV OPYAVWTIKI) OTMOTEAEOUOTIKOTNTA Kal emtuyia (Greenhalgh 2001; Mintzberg, 1973).
ATopo 0g OAOUC TOUC TOTOUC OPYOVWOEWV KOl O0€ OAO TO OPYOVWTIKG Emimeda
dlampaypoTebovTal o€  Kabnuepivly Pdon: amaItoEI TPOOWTIKOD, TPOUTOAOYIOMOI,
TpoBeapieq Epywv Kal 0UTw KOBEENE. Agdopévnc TN onuaciag TNG IKAVOTNTOG AUTHC, TOAAEG
and TI¢ SIOMPAYUATEVTIKEC IKAVOTNTEC TWV OMOTEAECUOATIKWY aVOPWTIWV XPNOIKOToIo0VTal
TO00 O¢ TPOOWTIKEC 000 KOl O€ EMOYYEAUATIKEC dlampayuotevoel; (Lewicki, Barry &
Saunders, 2007).

H dlompayudteuaon gival anapaitntn yia toug d1euBuvteg (managers) o€ €vav KOGUO OToU Ol
OPYOVWTIKEG TIPOKANCELG YivovTal TIIO GUXVEC Kal Tiio TOAUTIAOKEC (Neale and Bazerman 1992).
MEAETEC €x0LV dEI&El OTI 01 JIATIPOYHOTEVTEG EVAIOPEPOVTAl TEPICOOTEPO YIO TO OXETIKA
AMOTEAEGUOTA TOULE TTOPA YIa TO OMOAUTA AMOTEAETUOTA Toug (Blount kot Bazerman 1996) kai
OTI €ival umepPoAika aiyoupol (Bazerman et al. 2000) kai eywkevipikoi (Thompson and
Loewenstein 1992). Auto odrynoe otnv anoyn OTi N SIOTMPAYMATELON €ival pia dladIKaaia
avtaywvigpou (Tsay kai Bazrman 2009), mapOAo TOU pio GTPATNYIKI TOU GLVALALEL TOGO TOV
QVTAYWVIOUO 000 Kal TN CLVEPYATia TPOOPEPEL EEXWPIOTA TAEOVEKTHUOTO (Barnes 1981,
Putnam 1990). To dtopo pmopei va €10€ABEl 0 [IO OIOTPAYMATEVTIKY] d1adIKATIA HE
J1A@OPOLE TPOTIOUG, OTWC YIO TOPAGEIYUO EMEITA AMO TPOCKANGN, ME TNV avaykn va
dlampayuoTevTel e€autiac TNG @OONC TNE EPYOTINE TOV, UE TN CUUMETOXN OE €va PUXOAOYIKO
TEipapa ) Ye TPOANTTIKI) KOl OKOTIMN EKKivNan S10MPayHATEVTNG.

O Thompson (2009) opilel ™ OlOMPAYUATELGN WC HIO OIOTPOCWTIKNA dladikagio ARYng
AMO@PACEWY TIOU KaBioTatal amapaitnTn KABE Qopa OV KATOI0¢ OEV PTOPEL VO ETTUXEL TOUG
0TOX0UC TOU pepovwpéva. O Volkema (1999) opilel tn diampayudteuon wg pia diadikaaoia
EMKOIVWVIOC TOL TI BEAEL Kal XPEIAZETOL TO ATOUO PE TNV EATIIOO va ETNPEATEL YEAAOVTIKEG
ouMTEPIPOPEC Kot amoTeAéapata. Ot Nadler et al. (2003) kabw¢ kat ot Ericsson, Prietula &
Cokely (2007) Bewpolv 0TI dedopevou OTI N dlampayUdTeLan Eival Pia IKAVOTNTA, UTopE va
amoKTNOei YEOW TPOOWTIKAC EUTEIPIOG 1 TPOKTIKAG. Ta ATOpa UTopoUV EMiong va €X0uV
HEYOAUTEPN auTomENoiBnan va {ntolv autd Tou BEAOLY PECW EUTEIPIKAG CUMTEPIPOPAG
(6nAadr), TOPATNPWVTAC TN CUMTEPIPOPA OAAWVY IKOVWV SIOTPAYUATEUTWVY).

H dlompayudtevan €xel meplypa@ei w¢ pio cutnon PETagL d00 1 TEPIGCOTEPWV HUEPWV VIO
TNV €MIALON OVTIKPOLOPEVWY TPOTIUNoEwy (Carnevale & Pruitt, 1992). Kotd Tn d10pKEIR OAwV
AUTWV TWV oL{NTNOEWY, TO ATOUA AVTIMETWTI(OLV IO TIOIKIAIG ATOPACEWY OXETIKA UE TO TIOTE
KOl Tw¢ va avtoAAaéouv mAnpo@opieq (yeyovota, cuvaloBruota, BEc0elC, TPOoQOPEC,
EVOANOKTIKEG AVOEIC KATY) (Olekalns, Brett & Weingart, 2003; Thompson, 2009). Mpayuat, N
i6l0 n mpa&n dlampayudteuong mepIAaUBAvel pia diadikacia amo@acnc, Kobw¢ éva N
TEPIOCOTEP ATOUO TIPETEL VO OVAYVWPIGOULY TNV EVKAIPIO VO OVTIMETWTIOOUV OVEKTTAPWTOUC
0TOXOUC MECW TNG CUMMETOXNG KOt EUTAOKAC TPiTwv o€ oculNTAOEIC. OTwE N dladiKaoio TN
dlampayuatevong, N omnoia €xel peAetnOei  w¢ diadikaaoia moAAanAwv otadiwv (Curhan &
Pentland, 2007; Olekalns et al., 2003), o1 @AaceI¢ TNC O10dIKATI0G EKKIVNONC UOpoUV va EMIONC
va d1aTUTWO0LY Kal va PEAETNO0UV.

O Rubin (1989) kat 0 Zartman (2000) umoatnpiouv O0TI N dI0MIOTWAN MOTE PI0 KOTACTACN N
pia oUYKPOULaT gival «pIPn» yio dlampaypdteuon fondd atnv mpostolpacia e dladikaaiog
J1AMPOYUATELONC TIO KATAAANAG KO aTNV EVOPEN SIOTPAYHOTEDCEWY TNV KATAAANAN CTIyur).
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O1 Bloomfied, Nupen kat Harris (1998) xpnaotuomnololv mopouola 0poAoyia dnAwvovtag 0Tl ol
«WPIPEG»  OTIYMEG/ELKOIPpIEC TPEMEL  va  avayvwpidovtal, va  apmdlovtal  Kal  va
xprnaotuyomnolovvtal. To epwTnua mou Ba eEeTATOLE ival Ol TOPAYOVTEC TIOL WOV TO ATOPO
VO 0mo@acioel va EEKIVATEL pia S1ompayudTeuan i va améXEL amo v EKONAWGN TNE avaAoyng

OLUTIEPIPOPAC.

H ekkivnon dlompayuote0oEwY

O1 TePIooOTEPEC €peuveC €xouv €EeTAOEl TIC dlOMPAYUATEVCEIC UTIO TNV OKOTIA TWV
AMOTEAEOUOTWV  KABWC Kol TI TOKTIKEC TIOU XPNOlJOTmolobvTal 010  TPOMEQL TN
dlampaypatevonc. MapoAa autd, ival onUAVTIKO va eEETACOLE TOI0I TTOPAYOVTEC 00NYyoUV
0NV €KKivNnan plag S10mpaypdTeuonc, KoBwe Kal Tt Toug ennpeddel. Z0u@wva pe tov Wheeler
(2004), Ta apxIKa oTAdIO PIaC SIOMPAYUATEVTIKAC O10dIKOCIaE, Ta oToia mePIAAUBAavouy TNV
d1Epelivnon TOU OTOMOU YIa TO av BEAEL, TPETEL | UTIOPEL VO EKKIVATEL PIO dIOTIPOYUATELON,
ouxva emnpeadouy Nwe Ta EMOKOAOLON aTddI0 Ba eEEABOULV.

Ta @avopeva TN Evapéng dlampayuateLoEwy Kal TNG MPWTNG Kivnong o€ avToywVIOTIKES
OAANAETIOPACEIC EIVOL GNUOVTIKA AOY® TWV JUPIAdWY OUVNTIKWY EMMTWOEWY TOUC. AUTOI IOV
OLUTIEPIPEPOVTOL TIPOANTITIKA UTIOPEL Vo algBavovTal pia EE0par auTOMENOIBNaNE Kal Vo €X0UV
T0 OdAppoC va EMPEVOLY VO OTOITOUV TEPIOOOTEPN a&ia ylo TOV €0UTO TOULC OTIC
d1aMPOYUOTEVTELS, 1) PTOPED va ival mio mbavo va @tdoouy ae adle€odo ouveyidovtac va
KAVOULV LTEPPOAIKEC AMAITATEIC.

H Bewpia mapandvwv (Kowalski, 1996) xpnoiuevel w¢ KATAAANAN KOTELBUVTAPIO YPAUUT YIa
TNV €€€taaon ¢ Evapéng T dlampayudteuong Kabwe EMTPEMEL 6U0 YUXOAOYIKA OIOKPITEC
KATOOTACEIC KIVITPWV: OUTH, GTNV 0Toia 01 SucapeaTnUEVOL AvBpwTOL EEKIVOUV pla EVEPYELX
TIPOKEIPEVOU VO EIWOOLY TNV OPVNTIKI EMidpaAaT TNG SUCOPETKEING, KOl N GAAN, TNV omnoia
Ol Pn OLCOPESTNUEVOL AVBPWTOL EEKIVOUV OKOUO HIO EVEPYELD, EMEION N YVWOTIKA
TIPOPBAETOUEVN XPNCIMOTNTA TNC CLPTIEPIPOPAC OUTAG €ival uPNAGTEPN amd o, T1 0Tav n dpdan
KATOOTEAAETA.

To apxika atadia oxedlaapol Kot MAuang TPORANUATWY (Yia TAPAdEIya, TG OpileTal Eva
TPOBANUA) cuXVA Ba EMNPEACOLY TO PETOYEVESTEPO GTASIN OUTWY TWV SIABIKAGIWV (TIX. TWC
AOVETOL éva TPORANUA), cLPEWvVa e Toug Mitroff & Silver (2009) kat Nutt (1984). To idio
uTopEi va emwBei Kat yia ) dlampayudteuan, n omoia analtei TOLAGXIOTOV €va amd To UEPN
VO EKKIVIOEL TN 81001KOTia (EUTAOKI, S10UOIPACHOC TTANPOPOPIWY, LTIOBOAN AITAOTOC). MOAL
oLXVd, WOTOOO, TA ATOUA ATIOTLYXAVOUV VO EMWEEANBOLY Ao Pia d1AMPOYUOTEVTIKY EVKAIpia
AOYW ENAEIPNG emiyvwong R Kivtpwy (Bear, 2011; Kong, Tuncel & McLean Parks, 2011,
Miles, 2010). O1. Robertson & Shaw (2009) emionuaivouv TwW¢ OMWE Kol 0Tn Bswpio TG
TIPOYPOUHOTIOUEVNC CUUTIEPIPOPAC, N TIBAVOTNTO TNE EMITLXIOC TOI{El CNUAVTIKO POAO OTNV
ano@acon ToL ATOPoU yia va dpdaEl.

H amotuyia va EeKIvragl pdia S10mpaypATeLan Umopei va anodelyBei damavnpr) yio OAa To YEpN,
KaBw¢ OTav Xpovia opyavwTIKA TPOPRANUOTO PE YVWOTEC AUCEIC TIOPOPEVOUY OGAUTA, Ol
EVKAIPIEC AOYW EAAEIYNG PIOC TTPOTOCNG XOPAUI{OVTOL KOt TOAAVTOUXO0I UTIAAANAOL OTIOXWPOULV
XwPIi¢ Kapia mposidomnoinon. Ta TEPIOCOTEPA OTOUO €XOUV TOUAAXIOTOV TEPIOTOCIOKN
OUOKOAIO OTNV EKKivNaN d10TPOYUOTEDCEWY, OKOUN KOL OTIC TEPIMTWAELC IOV TO AANO PEPOC
@aiveTal €MOEKTIKO 0g €va aitnua. Otav n €kkivnon omoTuyXAvel, OULCIOOTIKA OQEAN
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(xprpata, ayoBd, eukaipieg) oUXVA «UEVOULV OTO TPOME(», HE QVTIOTOIXN OMWAEIN
avtomnemnoiBnong av ox1 oefaopov (Babcock & Laschever, 2003; Bowles, Babcock, & Lai,
2007; Gerhart & Rynes, 1991; Rousseau, 2005; Small, Gelfand, Babcock, & Gettman, 2007).
MoAAG aTopa, dLOTUXWE, OEV EKKIVOUV JdIATPOYHUOTEVTEIC KOl OUCIOOTIKA OAol 610TAlouv
KATOIO OTIYMr), GUVEIINTA ) UTTIOCUVEIdNTA, OTNV EMIBIWEN TOL TPOTIPWHEVOU OMOTEAETHOTOC
(Babcock & Laschever , 2003, Small et al., 2007, Wheeler, 2004).

H ekkivnaon twv dlompayuateloewy ouxva BEwpEiTal W va povadikd duadIKa yeyovac ({NTaw
1 OX1) AP W PIO AVTIPETWTION TNC d1adIKaciog wg QUOIKY aKoAoubia ano@acewy. Na tov
Aoyo auto, o Volkema (2012) mpoteivel 0T n Ol0dIKOCIO EKKIvONG OmMOTEAEiTal OMO
TOUAGXIOTOV TPEIG PACEIC 1) OTOQACEIC, TNV EUTAOKI) EVOC OPOAGYOUL, €va QHTNUO KOl pid
BeAtioTomnoinon aituatoc. H mpwtn and@oon evog aTOPOL apopa To av 6o EUTIACKEIL i} OX1 O€
gio avTimopadean pe vav opdAoyo Tou. MOAIC KaBopIoTel autr) n d€aeLan, TTPEMEL va An@Oei
pio 0g0TEPN OMOPOCN OXETIKA WE TO av Ba umoPAnBei n dx1 éva aitnua (Kol mwg Ba 10
LTIORAAEL). AKOUO K1 OV dEV AVOKOIVWOET KavEVD aiTtnua, n d€0UEVON TOL GAAOL PEPOUC OE IO
ou{Tnon Pmopei va dnuioupynaoel TV TIBOVOTNTO TO TEAELTOIO VO avaAdBel Ta nvia g
ou{nINong Kol ol GTOXOl TOU aPXIKOU E€KKIVNTA va emiteuxbovy. Mia tpitn amogoon
mepIAOPPBAvEL av TPEMEL va BeATioTomoinBel 1 dxt to aitnua tou (yio mapddetypa, av Ba
ano@aaioel va {nNTroel 1 0x1 Yia AP 1) LTEPBOAIKE EKTITWAT TIUNC YIO Hia ayopd HeYAANC
TO0OTNTAC TTPOTOVTOC, OVTi va UTIO-BEATICTOTIOINCEL TO AITNUA TOU HYE YIO TIIO YETPIA TTIPOTOON
EKTTTWONG PE TNV EATTIONO va BEATIWOEL TIC TIIBOVOTNTEC MIOG TIIO YPHyopNE SUHQWVING). Evw va
LTEPBOAIKO 1] OKPOio TPWTO aitnua pmopei va avénoel 1o TeAIKO amotedeopa (Miles &
Clenney, 2012), dev amoteAei eyyonon emituyiog, 10l0itepa oto mAaiolo apéfaiwv 1 pn
O10BETIPWY EVAANAKTIKWV ADGEWV.

210 TAaiolo tng dlampayudteuong, N mPAEN ekkivnong (T.X. EUTAOKI) €VOC OPOAOYOU, N
UTIOBOAN AITAROTOC) UTOPEI eMiong va Bewpnbei w¢ GLUVAPTNON TWV IKAVOTATWY TOU ATONOU
Vo aoxoAnBei kot va {ntroel Kabwg Kol w¢ To Kivntpo yia va to Kavel avto (Volkema,
Kapoutsis & Nikolopoulos, 2013). To TPWTO OMOTUTIWVETAlI PECW TNC IKAVOTNTAC VO
avayvwpilel, To ATopo, S10MPAYUATEVCIUES KATOOTATEIC, EVW TO dEVTEPO CUANAUBAVETOL HECW
NG mpobupiag Kamolov va dpdaoel pe BAaon TIC TPONYOVHEVEC TIPOOWTIIKEG ETITUXIEC (dNAAdN,
TNV OUTO-AMOTEAECUOTIKOTNTA).

O1 Tpei¢ S1a0TATEIG TNC EKKIVNONC S1ATPAYUOTEVTEWY

O1 Babcock et al. (2006) elorjyayov tnv €wola Tn¢ ovayvwpliong Olompaypateloihwy
KOTAOTACEWVY I EVKAIPIWV W Y10 OTIO TIC TPEIG METABANTEC OTNV TAGT TWV OTOUWV IO EVapEN
dlampaypotevoewy (Uadi e To dIKaiwUa yio EVVOIKA OMOTEAECUATA Kal Tov @OBo yia Tnv
ekkivnon). H petafAnt tng avayvwpiong TEPIAGUBavE TNV €€ETAON TWV KATOOTAOEWY WC
J1AMPOYHOTEVCIPWY, W OI0BECIMWVY EVKAIPIOV KAl W PECWV BEATIOWONE Twv GUVONKWY, Hia
IKAVOTNTO TIOV Ol id101 uToaTPIEaV OTI UTTopEi va BEATINOEI pE BlopaTikd péoa (Tapatripnon,
TPAKTIKY, KaBodrynaon).

H avayvopion d1ompaypoTeVIUwY KATAOTAGEWY €ival Pia EIOIKN TEPITTWAN OvVAYVWOPIoNG
TPOBANUATWY OTOU TOUAAXIOTOV €va GAAO HEPOC Bewpeitol avamOoTOoTO KOMMATI TN
dladikaaciog kal Tou amoteAéopatoq. O Cowan (1986) mepiEypage TNV avayvwplion Tou
TPOBAAUOTOC ¢ MIO OlOdIKOCIO TOAAOMAWY QACEWVY, TIOU EEKIVA PE T 0APWON Kal T
d1Eyepan, 0dNYwWVTOC OTNV KATNYOPIOTIOiNGT MIa¢ KOTAOTACTNC W TPORANUOTIKAG (dnAadH, ¢
gIo un IKavotoinuevn avaykn). H dueon e€oikeiwan 1 pio emakoAovdbn avalitnon
TIANPOPOPIWV VIO VO OIEVKPIVIOTEL N KATAoTAOT, 00nyei ae pia didyvwan 1 meplypa@r] Baaoel
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NG omoiag mPEMEL va dpaael To atouo. Edv autn n e€oikeiwan 1 n enakdAovdn didyvwaon 1
TEEPLYPOPT) OMOITEL AANO PEPOC, TOTE N KOTAOTACT Bewpeital w¢ pia mbavr dlompayudteuong.

H mpdén eumAoKAg €vOC GAAOL HEPOUC OE HIO dlATPOYUATELON €ival €vag amapaitnTog
TPOAYYEAOC YIO TNV EMITELEN TWV OTOXWV TOU OTOMOU, OMOITWVIONG TNV IKOVOTNTA vd
avoayvwpidel S10mPaypaTeNOIPES EVKAIPIEC KOBWC Kal, TEAIKA, Tr QUOIKI) CUUTIEPIPOP] YIa TNV
LTEPROON TNC KOIVWVIKNC adpdvelac. Opoiwe, ol EMOPEVEC PATEIC TNG OladiKaaiag Evapéng -
N UTOBOAN AITAPOTOC KOt N BEATIOTOTOINGN €VOG OITHUOTOG - PTOPEL VO omaITtolv TPOGBETN
avtomnenoibnon kai mpocapuoyn (Brett, Northcraft, & Pinkley, 1999), n omoia mbavotata
AMOPPEEL OMO TNV IKAVATNTO OVAYVWPIGTC EVKAIPIWV.

2UVETIWCE, Ol TPEIC JIAOTACEIC TNC TAONC va €KKIVOUY Ta ATOMO, Ovayvwplon, @OBo¢ Kal
dIKaiwpa, umopoly va BewpnBolv OTI oXeTI(OVTaL PE PIO AQYIKI) aAAnAovXia TnG dladikaaiog
évap&ng. MOAMIC éva ATOPO avayvwpicel pia SIOMPOYUOTEVCIUN KOTAGTOON, TPEMEL va
Eemepaoel KABE QUOIKA AvNOLXiO OXETIKA HPE TN EUMAOKI] TOUL HE €va TPITO WEPOC KOl TN
d1aTOMWAN VG AUTAMATOC. TOo JIKAWA, VONTA, EMITPETEL GTO ATOMO VO TIPOXWPNOEL TIEPT OO
KAOe avTIANTTA avtioTaon (AEKTIKN) 1 U AEKTIKN) TOL CUVAVTABNKE KOTA TN dIdpKELa TNG
EUMAOKNAC 1 TOU QITHUOTOC OTIC @Ooelg ekkivnong (Volkema & Fleck, 2012). Kabw¢
TOLAGXIOTOV €VO ATOUO EUTTAEKETON GTNV EVOPEN MIaC dIATPAYUATELONC, UTIAPXEL VO OPICHEVO
EMMESO KOIVWVIKNE 0OPAVEING TIOU TIPETEL VO EETEPATTEL YIO VA EMITELXBOUY TEAIKA 01 GTOXOI
(Miles, 2010; Wheeler, 2004).

MopdyovTec oL ETMNPEALOLV TNV EKKIVNON

YTdpxouv d1d@opol TapAyovTEC TIOL UTTOPOLV VO ETNPEACOLVY TN d1AdIKATia d1ATPAYUATELONC
YEVIKA KOl TNV EKKIVNON GUYKEKPIPEVA, TTIOPAYOVTEC TTIOL EUTITITOLV G€ SUO MO TIC PEYAAEC KOl
OLXVA  AVOQEPOUEVEC KOTNYOPieC, MEUOVWHEVO  XOPOKTNPIOTIKA TOU  OTOMOL  Kal
XAPAKTNPIOTIKA NG Katdotaonc (Bazerman et al., 2000; Lewicki, Barry, & Saunders, 2010;
Volkema & Rivers, 2012). A0 auTéC TIC OVO KATNYOPIiEC N MPWTN NTOV TO EMKEVIPO TNC
TPOCOXNC VIO PIO OEIPA HEAETWY OXETIKA E TIC TPOBETEIC KON Tr CLUTIEPIPOPA TNC EVOPENC,
OLUTIEPIAOUBAVOUEVWV TwV ONUOYPAPIKWY TIOPAYOVTwY (@UA0, NAIKIO) Kal TPOCWTIKOTNTA
(T.X., MOKIOBeAIOPOE, Taon Kivouvou, aUTO-OmOTEAECHOTIKOTNTA) (Bodey & Grace , 2007;
Thagersen, Juhl, & Poulsen, 2009; Volkema, Kapoutsis, & Nikolopoulos, 2013).

Ta TPOOWTIKA XAPAKTNPIOTIKA TIOU OXETICoVTal PE TNV ampoBupia evog atdpou va {NthoEl
auto Tou BEAEl gival (1) n mioTn Tou aTtOPoV 0NV KOTOAANAOTNTO 1} YN WI0C CUYKEKPIUEVNG
OLUTIEPIPOPAC EKKIVNONC Kal (2) atnv EAAEIPN EUMIOTOCUVNG TOU OTOHOU OTNV IKOVOTNTO TOU
VO AEITOVPYEL PE CUYKEKPIPEVO TPOTIO 1) VO EMITUYXAVEL OPICUEVOUC OTOXOUC OTOV EVEPYEL
oOP@WVA Pe Ta CLPEEPOVTO Tou (dnAadK, N auTo-anoTeAeopatikotnTa) (Bandura , 2001;
Huppertz, 2003). H mp@1n avTIANTT) KOTOAANAOTNTA TNC CUUTEPIPOPAC EKKIVNONC OXETIETAL
HE TNV KOULATOUPO N TNV KOIVWVIKOTIOINON Tou oTopou. To TeAeutaio, n  oUTO-
QMOTEAECUOTIKOTNTA, TIPOEPXETOl KUPIWC OTMO TO TOOO0OTO EMITUXIOC €vOC OTOUOU OF
TIPOOWTIKEC KAl EUUETEC dlATPayUOTEVTELS (dNANDK EMITUXIEC I amoTUXieC mou Blwbnkav amo
TPWTO XEPL N MEOW TNC MaPOTPNONG GAAWV ToU Eixav avaAoyeq eumelpiec). H €peuva
UTIOOEIKVUEL OTI T ATOMA PE LWNAI OUTO-0MOTEAECHATIKOTNTA €ival 1o mBavé va douv pia
KOTAOTOON W¢ XOMNAOL Kivobvou Kol va avoAdpouv dpaacn (dnAadr va EKKIVIOOLV) avTi va
aKOAOLBMOoLV CTPATNYIKEC PEIWaNC TOL KIVOUVOU, OTWC avalTtnan MANPOPopIwy A Yeiwan
1wV ouppetoxwv (Cho & Lee, 2006). EmimAéov, o Bandura (2001) cuumepaivel Tw¢ Eva
XAPOKTNPIOTIKO TIOU UTOPEL va EMNPEACEL TNV EKKIVNON HI0C CUUTEPIPOPAC €ival N auTo-
AMOTEAECUOTIKOTNTO 1] N TEM0IBnon 0Tl KATOoIo¢ €ival IKavOC va OmOdWOEl HE Evav
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OUYKEKPIUEVO TPOTIO N} va EMITUXEL CUYKEKPIPEVOUC OTOXOUC. Z€ YEVIKEG YPOUMES, €AV EVOC
J1ATIPOYHOTEVTIG EXEL TIETUXEL OE TOPOMOIEC KATOOTACEIC OTO TIAPEABOV 1} TOUAGXIOTOV £XEL OEl
GAAOUC Va TO KGvouv, Ba €xel TEPICOOTEPN OULTOTEMOIONGTN KOI KIivNTPO YIO Va EKKIVIOEL £va
aitnua. Zuvenwe, 06nyoLUOOTE 0TV TAPAKATW UTIOBEDN:

H1: Atopo pe LYNAN QUTO-OTOTEAECHUOTIKOTNTA Eival IO TIBAVO VO EKKIVAGOULY PIO
dlampoayuaTeLaN.

Ot mapdyovteg KOTOOTOONG TOU WTOPOUV VO EMNPEACOLV TN CUPTEPIPOPA EKKIvNONC
TEPIAAUBAVOLVY TN CAPAVEID TOL OKOTIOU, TN GNUOCia 1) TNV EKTOON EVOC OMOTEAETUATOC, TOUC
AVTIANTITOUC XPOVIKOUG TIEPIOPITHOUCE, TIC dIABETIUEC EVOANAKTIKEG AVGEIS, TOV KABOPIGUO TO
POAOU (TIX. OyOPOCTHC-TIWANTHC), TOV TOTIO 1 YEVIKOTEPX TO TEPIBAAAOV (OIKEIO 1) AYVWOTO) Kal
TO GANO pEPOC TNC dlampayuatevonc (Bowles et al., 2007; Brett, Pinkley, & Jackofsky, 1996;
Festinger & Carlsmith, 1959; Pinkley, Neale, & Bennett, 1994). MpayuaTi, TAPAYOVTEC OTIWG
Ol TIPOOVAPEPOEVTEC WTIOPOUY VO EUTOOIOOUV Tr CUMPTIEPIPOPA EKKIvNong o€ OIEBVEIC
dlampayuotevoelg, cup@wva pe tov Volkema (2006). Q¢ ek ToUTOU, Ol TOPAYOVTEC TNC
Katdotaong €ival mobavd vo EMNPEACOLY TNV TEPIOTACIOKN ampoBupia €vo¢ aTOpoL Vo
EeKIVNOEL Pa d1ampayuATeELON, EVW TA TTPOCWTIIKA XOPOKTNPIOTIKA Eival TIEPIGOOTEPO TIBAVOV
Vo axeTidovtal pe Xpovia aduvapio Evapéng O10mPayHOTEDTEWV.

AV KOl HEAETATAL ALYOTEPO CLXVA OTO TAQICI0 TNC EKKIVNONC, N KOUATOUPO CLUTIEPIAOMBAVETaL
OTNV KOTNyopio TWV OTOUIKWV XOPOKTNPIOTIKWVY KOl WTOPEl €miong va ennpeacel TIg
TEMOIONTEIC EVOC ATOPOU OXETIKA PE TNV KATAAANAGTNTA TNC CUVEXIONC KIOG OIOTIPOYHIGTELONC.
Qoto00, olup@wva pe Tov Volkema Kal Toug ouvepydte tou (2016), ot €mdPACEI] TNC
KOUATOUPOC OTn CUUTEPIPOPA EVOPENC EXOLV TIEPIOPIOTEL OE PEYOAO PaBUO 0E MEAETEC
TOPOMOVWY Twv KatavoAwTwv (Chelminski & Coulter, 2007; Liu, Furrer, & Sudharshan,
2001). Opoiw¢ PE TN KOUATOUPA, N EMIPEON TNE KOTAGTOONE OTN CUPTIEPIPOPA EKKIVNONG EXEL
AGBEL XAUNAY EUTIEIPIKNA £PELVA, HE UIO EOTIOGT OTN CUPTIEPIPOPA 1) TN Pr)UN EVOC ATOPOU, TOV
TOTIO OlOMPAYMATELONG, TN ONUACIa TWV SIOKUBEVPATWY Kal TIC OVTIANTITEC EVOANOKTIKEC
A0ael¢ (Chebat, Davidow, & Codjovi, 2005; Magee, Galinsky, & Gruenfeld, 2007; Thggersen
et al., 2009).

YTdpxouv d1apopeg Bewpiec 1) dIOTACEIC TNE KOUATOVPAC TIOU £XOUV TTPOTOBEL Kal Pmopolv
va BonBrioouv €vav d1OMPOYHOTELTH VO KOTAVONOElL KOAUTEPO TN O10dIKOCIO EKKIVNONG O€
d1EBvEC MAaialo. AUTEC TEpIAauBAvouy TIC TEVTE dIACTACEI( KOUATOUpOC Tou Hofstede
(1997,2001), pia K T®WV OTOIWV €ival n 6140TOCN TOU OTOUIKIGUOU/GUANOYIKOTNTOC.

21NV épeuva toug, ol Volkema et al. (2016), e€€taoav MW 0 ATOUIKIOPAE KAl N GUAAOYIKOTNTA
eMNPeAadouvy TOV XPOVIOUO Kal TOV TPOTO UE TOV OTOI0 XAPEG, OITHUOTO, TPOCEOPEC Kal
TOPATIOVA EKKIVOUVTAL. Mo TOPAdEIYMA, £va aTIO TO XOPOKTNPIOTIKA TWV ATOMIKIOTWVY €ival
0TI GLXVA BAETOLY TIC AIATIPOYUOTEVCELG OTO W10 TIPOOTITIKI) OTABEPNC TTAC, N OToia UTopEi
Vo emnpedoel Tov TPOTMO HE TOV Omoio avTIAauBdvovtal Tn KATAAANAGTNTA OIAPOPWV
OLUTIEPIPOPWV. 'EXOVTOC TPOCHVOTOAIOUO TIPOC TOV €0UTO TOUC, Ol OTOMIKIOTEC GUVABWC
deixvouv Alyotepn avnouxio yia TIg CUVETEIEC TwV TTPAEEWV TOLE TIPOG Ta dAAa pépn (Gelfand
& Christakopoulou, 1999). AvTIBETWC, 01 KOAEKTIBIOTEC aigXOAOLVTOL HE TN dATAPNON TWV
oxéoewv. Katd ouvénela, sival Atlyotepo mbavo va mpoBolv g€ evépyeleg Tou Ba pmopolaav
Va gival eMZNPIEG Yia TOV €AUTO TOUC 1) TO AAAO TIPOCWTO. AUTO TEPIAAUPBAVEL TNV OTOPACN
OXETIKA JE TO TPOTIO TPOCEYYIONC TOU GAAOU PEPOUC, TIPOTIPWVTAC HIO EUUEDT TIPOCEYYION
EvavTl Jag dueanc mpoagyylang onwe n Puxpn kAnaon (Lee, Yang & Graham, 2006).
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‘Epeuva OXETIKA PE T CUUTIEPIPOPA TOPATIOVWY, €TiONG, LTOBETEI TIBAVEC dIOPOPEC OTN
TPOBEON €KKivNaNC 01 OTIOIEC OQEIAOVTAL OE QLTI TN d1A0TACT TNE KOLATOUPAC. Ot Liu, Furrer
& Sudharshan (2001) diamioTwoav MwE Ol TEAATEC OTO TIO OTOUIKIOTIKEG KOUATOUPEC ATOV TIIO
mbavo va Adpouv dpdan o€ TEPITTWAN KOKNAG ToIOTNTOC LTNPECIWV. Opoiwe, ot Chelminski
& Coulter (2007), 0TV €pELVA TOUC OXETIKA HE T CUUTEPIPOPA KOTOVAAWTH| OE OTOUIKIOTIKES
KOl GUAAOYIKEC KOUATOUPEG, Monuavay Tn B€TIKA €mMidpacn Tou aTOoMIKIoWOoL 0T Taaon yia
EKQPOON TOPOTIOVWY OTEVBEIOG 0NV ETaIpia 1) GTOV TTWANTH.

ATIO TIPONYOUHEVEC HEAETEC TIPOKUTTEL OTI N SIATPAYUOTEVTIKY d0VOMN €ival KOBOPIOTIKN yia
NV €vapén tng dlampayuaTevong Kal mPEMeEL va AauBavetal vmown (Magge. Et al., 2007,
Kapoutsis et al., 2013; Volkema et al., 2013,2016). Z0p@wva pe TN Bewpia ¢ TPOTEYyIoNC-
amo@LYNAC TNC SLVAUNC, TO CUCTNUA CUPTIEPIPOPAC EVOC OTOPOU EVEPYOTIOIEITOL OTAV TO ATOUO
EXEL EVO OXETIKO TAEOVEKTNUO 10X00C, 0ONYWVTAC O€ PEYAAUTEPN EMiyvwaon Twv mbavwv
avTopOoIBwV Kal TNG CUMTIEPIPOPAG N omoia KaTteuBlveTal oMo Toug atdxoug (Keltner et al.,
2003).

MapdAo MO EUTIAOKN UTIOPEL VO UTIAPEEL XWPIC va u@ioTaTal KATOI0 APECO aiTtnua, UTIAPXEL
umoaThPIEN yia TNV LTIOPEN oxEang META&L TNC dUVOUNG KOl TNG 6VTEPNG PAONC TNG EKKivong
(6nAadr) n umoPoAn aitpatog). Otav Ta dtopa €xouv avTIANEBEL TNV e€ouaia eival mBavo va
EKPPACOLV TIC OTOWEIC TOUC TEPICOOTEPO OE KOIVWVIKEC Kataotdoelg (Aries et al., 1983;
Anderson & Berdahl, 2002). Avtifeta, dtopa mov GTEPOLVTAL dUVOUNG UTOPEL VA TIPOTIPOLY
TNV EMQUAOKTIKOTNTO 0€ aXEaN We TNV EMdIWEN TOL aTOXOUL, POBOLMEVOL OTI €va aitnua Ol
HOVO UTopEl av GUAANEOET apvNTIKA amd To AAAO PEPOC, OAAG Kal VO ETIIPEPEL ApEDN Opdan
Tiywpiag (De Dreu et al., 1998). H tpitn @daon g ekkivnong, n PeAtioTomnoinon &€voc
aITUOTOC, MTOPEl €miong va emnpeactei OmO TN OXETIKA duvoun. H avtiAnyn evog
TTAEOVEKTAMATOG 10XVOC WTOPED va uTovoel 0TI TO GAAO MEPOC €Xel Alyeg 1 KabBoAou
EVOANOKTIKEG ADCEIG OE PIO CUPPWVIN KOl w¢ €K TOUTOUL gival duvath n BeATioTomnoinan tou
artjuatog. Autr) n BeAtiotonoinon, yia TOPAdElyUa, MPTOPEr va AGBEL TN HOPPr HIOC
UTEPBOAIKAG TIPWTNG TPOOPOPAC. AVTIOETO, €vag €EKKIVNTAC TOU Oev EXEl PBIWOIUEC
EVOANOKTIKEG ADCEIC PTOPEL VO €ival TIO dIATEDEINEVOC VO PEIWTEL TIC TPOCOKIEC KOl TIG
anaitioelg tou (Pinkley et al., 1994). Zuvenwg, oTnv €peuva Toug, ol Kapoutsis, Volkema &
Lampaki (2017) diamiotwoav TWC Ol TIO I0XUPoi NTav To TIBovo va €KKIVAGOUY HIo
dlampaypdTtevan o oUYKPION PE TOUC AlyOTEPO 1XUPOLE. H aduvapio KATOIoU Vo EKKIVAGEL
€V TN EVIOKVETOL OTIO TO YeYOVOC OTI 01 AvBpwTIoL 0TV €£0UaI0 KAVOLV YEVIKA TNV TPWTN
Kivnon o€ pia dlompaypatevon (Bowles et al., 2007; Magee, Galinsky & Gruenfeld, 2007).
Kabw¢ auto 1o edpnua ubuypappileTan e Tig apxEC TOU HOVIEAOU TIPOGEYYICNG-OTIOQUYIC
NG duvopng (Ketner at al., 2003) pac 0dnyei va kdvouue Tnv €€NC undbeon;:

H2: ‘Oco mio 10xupo VIKBel éva Atopo, TG00 TIo TIBAVO Eival vo EKKIVAOEL pia
dlampayuatevon (Vo eUTACKEL  va {NTroel f va BEATIOTOMOINGEL €V AiTNA).

Mo 1 dmpayudteucn Kol TN CUUTIEPIPOPA EKKivNOoNng, N mIBavOTNTO €VOC OTOHOL Vv
EUTACKEL, va UTIORAAEL Eva AITNUA Kal Vo TO BEATIOTOTOINOEL B0 OKOAOLOAOEL OMO TN TPoBuHia
TOUL VO KAVEL TO 010, TO OMOI0 PE TN CGEIPA TOL €ival ouVAPTNON TNE OTACNG TOU OTOMOU
anévavtl atnv ekkivnon (Volkema, 2012). X autiv TNV €QapUoyr), N oTdon gival cuvapTnon
TEEMOIBNOEWY OXETIKA e TNV KATAAANAOANTA €vapEng MIOG SIOMPAYUATELGNC KABWE Kal TNC
TPOOWTIKOTNTOC. H MPOCWTIKOTNTO UTIOPEI EMIONE VO EMNPENCEL TO KivNTPO EVOC GTOMOL Va
EVEPYNOEL PE TNV €LKAIPiO va EMITUXEL OTOUC OTOXOUG TOU MECW TNG OIOTPOCWIIKNAG
oupmnepipopdc (Bandura, 2001; Cho & Lee, 2006; Huppertz, 2003).
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>V épeuvva toug, ol Volkema & Fleck (2012) d10miocTwoov TWC TO ATOPO PE ECWTEPIKO
KEVTPO €EAEyXOUL, €ival TOAD TIo TBAVO va EKKIVAOOUV Wi diampayudtevon. Opoiwg,
dlamioTwoav OTI UUBAIVEL Kal yIO T ATOMA TTOL £X0LV LPNAEC TACEIC TIPOC Kivouvo. ETimAEoy,
otV épeuva Toug ol Kapoutsis, Volkema & Nikolopoulos (2013) katéAnéav 0To CUUTEPOCHO
TWC VO GTOMO TOL €ival TPOBLPO Vo aVOAABEL OLCIOOTIKA pioka mBavotata Ba aleBAveTal
T0 dIKaiwpa va {nTtioel Kal uPnAotepa KEPON. Ot mapandvw EPELVAC POG 00nyoLV OTIC
TIOPOKATW UTOBETEIC:

H3: ‘Oco vPnAdTEPN €ival n téon Tou atduou yia Kivduvo, T000 TIo mBavo gival To
ATOMO Va EKKIVIOEL PIa dlampayudTeuan

H4:'000 110 E0WTEPIKO EIVal TO KEVTPO EAEYXOL TOU OITOHOU, TOCO IO TIBAVO Eival TO
ATOMO Va EKKIVIOEL PIa dlampayudTeuan

H5: ‘000 peyaAlTEPN €ival n TAON TOL ATOPOUL TPOG KivOuvo, TOGO TIBAVOTEPO Eival Vo
{NTNoEL TIEPIOCOTEPA OTN TPWTN TOU TIPOCPOPA

[MPONYOVNEVEC PEAETEC TIOL BIEPELVNOOV TIC OIOQOPEC OTN dlompayudtevuon PETOEL Twv dVO
@LAWV, dlamioTwoav OTI 01 yuvaikeg olompaypatebovtal Alyotepo (Babcock & Laschever,
2009) kat 611 B€Touvv YapnAotepoug atoxoug (Tellhed kai Bjorklund, 2011). Aedopévou 0TI
auTEC o1 dlaQopEC Ppébnkav va e&opTwvTal amd To MAIoI0 Tou TeplExopEvou (Mazei et
al.,2015), ot d10@QopEC PETOEL PUAWY OTn dlATPOYHATELON OMOdOBNKOV OE dIAPOPEC TIOL
oxetiovtal Pe TO QUAO O€ KOva XopoKTNPEIoTIKA (Paddock & Kray, 2011). MeAETeC €xouv
OEI&EL OTI 01 YUVAIKEG OVAPEPOLVY LEYOADTEPO AYXOC AT TOLC AVIPEC Y TN dlATPAYUATELDN
(Babcock et al., 2006), 6T1 BETOUY XaUNAGTEPOLE GTOXOUC VIO TOV EAUTO TOUC KATA T dIGPKELX
ptog dampayudtevong (Eckel et al., 2008) kol 0TI £x0uV XOUNAOGTEPN AUTOTENOIONGN OTIC
IkavoTtnteg toug (Nierderle & Vesterlunf, 2007). MapoAa autd €peuveg €xouv de€iéel OTI TO
TPOBANUA dEV LEICTATOL OTO TNV TAELPA TWV YUVAILK®WVY Va S10XEIPI{OVTOL TETOIEC KOTOOTATEIC
OAdG 010 TW¢ o1 GAAOL, Kupiwg ol AVTPEC, TIC OVTIPETWTI(oUV 0TV €mAOy TOULC va
d1OMPAYUATEVTOUV Yia KOTI. AIOTIOTWVETAL, AOITOV, TIWE Ol YUVAIKEC ivatl AlyoTepo TBavo va
EUTAGKOUV O€ OIOTIPOYHATELOT OTOV TO GANO PEPOC €ival YEVOC OPTEVIKOU, EVw NTav £EioOU
TBavVO va EKKIVAOOoLV ia dlampayudteuan 6tav To dAA0 pEPOC ATav yuvaika (Babcock et al.,
2006).

Eneita andé v avoaokonnon tng PipAloypagiog, mopotnpriooue 0TI UTIAPXOUV OPKETOI
TOPAYOVTEG IOV WBOULV 1] amwBoLY Ta ATOPO ATd TO VO EUTAAKOUV e €évav OUOAOYO TOUC, Va
LTORAAOULY €va aitnua Kol va 10 BeATIOTOTOINO0LY. OAAG oMo autd, €mnPEAlouy Kal TN
J1aMPOYUOTEVTIKA TOug d0vOpn, avdAoya e Tn mepiotaon, KoBw¢ ouvoualoviag Ta HE
J1A(POPOLE KOTOOTACIOKOUC TAPAyovTeS, N d0vapn €ite auEAVETOL E(TE PEIWVETAL dPOUATIKA
yla Tov eKKIVNTA. O pOAOC TNG TPOCWTIKOTNTAC TN dlAMPayUATEVON UTIOPEL va gival 1d1aITEPT
I0XUPOC YIO VO €MNPEACEl TO UTOKEIPEVIKA KOl OVTIKEIYEVIKA amoteAéopata (Barry &
Friedman, 1998; Neale & Northcraft, 1991). Zta emopeva KEQAAaIO B0 EEETACOVE TEPETAIPW
N BIBAIOYPO@Ia OXETIKA PE TIC XOAPAKTNPIOTIKA TNC TPOCWTIKOTNTOG OAAX KO XOPOKTNPIOTIKA
KOTAOTACEWY OTIWG N TEDN XPOVOUL Kal N UTIOPEN KAAVTEPWVY EVOANAKTIKWV.

16
Personality on negotiation initiation: The moderating role of time-pressure and BATNA
Kwvotavtivoc Kioaac - MBA Full-Time, 2021



Personality on negotiation initiation: The moderating role of time-pressure and BATNA
Kwvaotavtivoc Kiooac - MBA Full-Time, 2021

XAPOKTNPIOTIKA TNE TPOOWTIKOTNTAG

H mpoowmkotnTa opidetal wg «ol PUXOAOYIKEC 1810TNTEG OV GUPPBAAAOLY GTN dIOPKN Kal
dlaKpITA aicbnon, okEPn Kot cupmepIPopd evog atopou» (Cervone & Pervin, 2010). O1
TPWTOI BEWPNTIKOI TNE TPooWTIKOTNTOC (0TwC 0 Freud, o Adler, o Jung kai o Reich) Bewpnoav
TNV TPOCWTIKOTNTA oTabepr] Kab '0An 1 didpkela {wr¢ TOL OTOUOUL Kal TPOTEIVAV OTI Ol
TPWTEC EUTEIPIEC dIAPOPPWOAY HETOYEVECTEPEC OKEWEIC KOl CULUTEPIPOPEC. QOTOCO, N
HETOYEVEDTEPN €PELVO AMOPAKPUVONKE amMd TV KAtavonon Twv OTOPWV OTO TAAICIO TNG
avamTuéng Toug Kal KateAn&e o€, TIO €UPEiEC TTPOCEYYIOEIC, OMWE TA XOPOKTNPIOTIKA TNG
€EWOTPEPEINC, TOU VELPWTIOUOL Kal Tou YuxoAoylopoL (Eysenck, 1985) kal Twv TEVTE
HEYAAWY XOPAKTNPIOTIKWY TNG EEWOTPEPEIAC, CUVEIONTOTNTO, JEKTIKOTNTA OTNV EUTEIPIQ,
anodoxn Kai Veupwtiopog (Costa &. McCrae, 1992; Goldberg, 1992). Ta mévie peyoia
XAPAKTNPIOTIKA £X0LV AGBEL CNUAVTIKI) EPEVVNTIKI TPOCOXI) KO £X0LV XPNOIUOTOINBET W Eva
UTIOKEIPEVO BEWPNTIKO TAGICI0 0€ dIAPOPOLE TOUEIC TNC WuxoAoyiag TNC TPOCWTIKOTNTOC,
ouumepIAapBavopévne ¢ nyeoiag (Judge, 2009), Tou Ayxou¢ Kal TNnG AVTIYETWTIONC TOU
(Carver, 2010) kat ¢ anddoong ( Barrick et al., 2001; Wooman et al., 2010).

‘Eva omo Ta mavaAauBavopueva BELNTO 0NV EPELVA TWV OIOTIPOYUOTEDTEWY EXEL ETIKEVTPWOEL
0TNV TPOYVWOTIKN O0VOUN TWV XOPOKTINPIOTIKWY TNG TPOCWTIKOTNTAC TOU OTOMOU OTn
dladikaciao ¢ Slompayudteuons. APKETOI €PELVNTEC €XOUV GUUTEPAVEL OTI TA OTOMIKA
XAPAKTNPIOTIKA TN¢ MPOoWTIKOTNTAC Ba pmopoloav va Bonbrjcouvv va e&nynbei yioti ol
JIAMPAYMOTEVTEC CUUTEPIPEPOVTAL |IE TOV TPOTIO TTIOL GUUTEPIPEPOVTAIL KOTA TN JIAPKELD HIaC
diampayuatevonc (Barry & Friedman, 1998).

MeTpAoEIl TNC OVOPWTIVNG TPOOWTIKOTNTOC €XOLV XPNOIUEVCEL W AVEEAPTNTEC KOl
eEOPTNUEVEC PETOPANTEC O MIO TIOIKIAIO PEAETWV TAVW OTIC OIOMPAYUATEVCEIC KOl OF
OPIOUEVEG TEPIMTTWOEIC, OTN CUPTIEPIPOPA EKKivnong i mapamovwy (Bodey & Grace, 2007,
Cuperman & Ickes, 2009; Liu et al., 2005; Volkema & Fleck, 2012). To nw¢ va GUANGPEL
KATOI0C KOl VO OPYOVWOEL TIC OTOMIKEC O10QOPEC METAEL TwV OvBPWTWV NTAV Eva BEUA TTOAAWY
ou{NTNoEwV 0TO TOPE TNE WuXoAoyiag. AUTO €ixe WC AMOTEAEGHA TNV AVATITUEN TOANATIAWY
HoVTEAWV TipoowrikotnTag (Cattell, 1946; Eysenck, 1968; Golldberg, 1990), 10 110 KLpPiOPXO
amnd Ta omoia €ival TO HOVTEAO TEVTE TTOPAYOVTIWVY TN TPOCWTIKOTNTOG, TOU CLXVA OVOUAZETal
HOVTEAO Twv peyaAwv Téve ( Goldberg, 1990; McCrae & Costa, 2008).

MMOAAEC MEAETEC XPNOIUOTOIONY TA PEYAAX TIEVTE XOPOKTNPIOTIKA TN TTPOOWTIKOTNTOC W¢ TO
HETPO TNE TTPOCWTIIKOTNTOC, KOBIEPWVOVTAC TO £TAI WG KEVTPIKO YIa TNV KOTOVONON YOG YIO TO
TI €ival N TPOCWTIKOTNTO. AUTA TO TEVTE PEYOAD XAPAKTNPIOTIKA £XOUV GUOXETIOTEL PE IO
MEYAAN TOIKIAIO WUXOAOYIKWY AMOTEAECUOTWY, CUMTEPIAAUPBOVOUEVNG TNC EPYATIOKIC
anodoong (Barrick & Mount, 1991), ikavornoinong and t oxéon (O'Meara & South, 2019),
nyeaiag (Judge & Bono, 2000), eBiopou 1o diadiktuo ( Kayis et al., 2016), Ta anoteAéouata
¢ ekmaidevanc (Noftle & Robins, 2007) kol guvEneleg yia tnv vyeia (Jerram & Coleman,
1999), KATAJEIKVOOVTOC TOV CNUOVTIKO OVTIKTUTIO TIOU EiXE AUTO TO POVTEAO TIPOCWTIKOTNTOC
gTNnV Katovonan e avepwmivng euaonc.

Znv épeuva pag, 6a aoxoAnBoluE PE XOPOKTNPIOTIKA NG MPOCWTIKOTNTOG IOV OXETI(ovTal
UE TO MOVTEAO TWV TEVTE PEYAAWY XOPOKTNPIOTIKWVY TN TPOCWTIKATNTAC OAAG OEV OMOTEAODV
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KOUUATIO TOU. AUTA €ival TO KEVTPO EAEYXOU, TO PUXOAOYIKO dIKaiwua, n Tdaon yia Kivduvo Kal
N AUTO-0MOTEAEOUOTIKOTNTO.

H €vvola Tou KEVTPOU EAEYXOU

‘Exel d10MIOTWOEl W TO KEVTIPO EAEYXOL OXETIETOL YE TNV OPYAVWTIKY anAd0aT), KABWC Kal
HE HEPOVWHEVEC METOPBANTEC OTIWG N OMO&EVWaT amd TNV Epyaaia, ol TPOBECEIC yia Tapaitnan,
TO €PYOOIOKO AYyX0C KOl N IKOVOTNTO OVTIUETWTIONC TWV E€PYOCIOKWY OTOITHOEWY (T.X.
amoyonTtevaon). To KEVTPO eAEyxou Exel miong Bpebei 0TI oxeTi(eTaN PE TNV IKOVOTIOINGN aToO
TNV €Py0Oia, TN CUPMPETOXN OTN JOUAEIG, TN OECUEVAN, TOV KUKAO €PYOOIWV KAl TO GTUA
nyeoiag (Fusilier, Ganster & Mayes, 1987, Govindarajan, 1988, 1989, Hollenbeck, Brief,
Whitener & Pauli, 1988, Storms & Spector, 1987). O1 Judge & Bono (2001), emiong
IOXUPIOTNKOV TIWC TO KEVIPO EAEYXOU OUOXETICETAl ONUOVTIKG ME 1AQOPA EPYOTIOKA
anoTeAETUOTA, OTIWG N IKOVOTIOINGT oMo TNV Epyaaia Kal n enidoan tng epyaciac. Ot idiol, o€
peTayevEDTEPN £peuva (Bono &. Judge, 2003) dlomicTwaoav MW O€ OXECN PE TO PEYAAD TIEVTE
XAPAKTNPIOTIKA TN TPOCWTIKOTNTAC, TO KEVTPO EAEYXOU €ival TIO OTEVA GUVOEDEUEVO LIE TOV
VEUPWTIOUO.

Ot TEMOIOACEIC TV OTOPWVY YIO TOV EAEYXO0 TOU TI TOLC CLMPAIVEL Eival Eva Bactko aTOoIxEID
TNG KOTOovonong toug yio 1o mw¢ {ouv aTtov KOauo (Shapiro, Schwartz & Astin, 1996). To
KEVTPO EAEYXOU EXEL OPIOTEL WC «0 BaBPOC 0TOV 0T0I0 01 AVBPWTOL TIGTEVOLVY OTI Ol AVTAHOIPES
ToL AauBavouv otn {wr YTOPOLY Va EAEYXBOUV PE TIC OIKEC TOUC TIPOOWTIIKEG EVEPYEIES» (Q.
Wang, Bowling, & Eschleman, 2010). Evw o1 TeN0IBN0EIC EAEYXOU EVOEXETOL EV UEPEL VO
TPOEPXOVTOL OTIO KOIVWVIKEG eumelpiec (Lander, 1983), diagaivetal Mw¢ PEPIKOI AvBpwMOL
€X0ULV TN d1G6£0N va TIIGTELOLVY OTI £X0LV TIEPICCOTEPO EAEYXO OTO EEWTEPIKO TIEPIBAANOV aTO
GAAOUC. TO KEVTPO EAEYXOL QVOQEPETAIL OTIC TEMOIONCEIC TwV OVBPWTWV yia Tov Babud atov
omoio eA&yxouv Tov TepIBAANOV yOpw Toug (Rotter, 1966). To KEVTPO EAEYXOU gival BEPEMWDEC
Kal €upV, EMEION TEPINAMPBAVEL YEVIKEVUEVEC TIEMOIBNTEIC OXETIKA PE TN OUVOTOTNTA EAEYXOU
TOUL TEPIPAAAOVTOC TTOL OEV TIEPIOPICOVTAI OE CUYKEKPIPEVA TTAQITIO 1) 0€ XpOvouC. Eival emiong
BEPEAINDEC YIOTi TO KEVTPO TEMOIBNTEWVY EAEYXOU OIOXEETAI VIO VO XPWHOTIOEL TIC OKEWELC, TA
oLVAICOAUATO KOL TIC CUPTIEPIPOPEC TWV OVOPWTIWVY, CUUTIEPIAAUPBAVOUEVWY EKEIVWV TIOU
epyadovtal (Spector, 1982, 1986). H Bswpia Tou KEVTIPOUL EAEYXOUL, BOCIOTNKE ONUAVTIKA 0TN
Bewpia TNC KOIVWVIKAG padbnaong tou Rotter (1954).

2€ autr) 1N OlodIkooia pabnong, To ATOPO aVATITUOOOULV TIPOCGOOKIEC OTI CUYKEKPIUEVEC
OLUTIEPIPOPEC B 0ONYNOOLV OE GUYKEKPIUEVEC evioxuaelg (Rotter, 1966). Z0p@wva e TOV
Rotter (1966), p1a OXETIKA TABEPN) OTOUIKN 010QOPd (ONA. TO KEVTPO EAEYXOUL) EPPAVICETOL UE
TNV TAP0d0 TOL XPOVOUL TIOL OXETIETAI PE TO PaBUO 0TOV OMOi0 Ta dTopa avTIAauBAavovTal hia
aItidn oxéon YETa&L CLUTIEPIPOPAC Kol avTapoIBwy. To KEVTPO EAEYXOUL £XEl BewpnBei ot
EXEL Y10 TIEPIPEPEIOKT) TTPOJIAOEDN EMIPPONC OTNV YVWAT Kal TN CUUTEPIPOPA O€ avTiBeon Ye
EYYOTOTO  XOPOKINPIOTIKA  KIVATPWY KOl KOTOOTOOEwV  (TL.X. PUBMIOTIKY  €oTiaon,
TPOCAVOTOAMOUOC OTOXWV Kal eminedo epunveiac (Kanfer, Frese, & Johnson , 2017). O1
OTOUIKEC J1OMOPEC O€ [Ia TOIKIAIO aglwv (TL.Y. IKavoTnTa, embuyia Kal emipovn) ennpedlouv
TIC TIETOIBNOEIC VIO TOV E0WTEPIKO EVOVTI TOU EEWTEPIKOD EAEYXOL. ZUYKEKPIUEVD, AUTA Ta
HOVAOSIKA XOPOKTNPIOTIKA OlOMOp@®VoLY Tov BoBud otov omoio ta Atopa omodidouv tnv
IKAVOTNTA TOUG VO ETITOXOUV HEANOVTIKEC EMITUYXiEC (1) amoTuyiec) oTig mPAgelg Toug. Ot Zaidi
& Moshin (2013) d1eukpIvidovy TWC T ATOPO PE EEWTEPIKO KEVIPO €AEyXOU avalntouv

1 H Bewpia TNC KOIVWVIKNG HoBnong LToaTNPilel OTI TA OTOUO PaBaivouy TAPATNPWVTAC TO YEYOVOTO TTOU
OLUBaIVOLY YUPW TOUG UE TPOTIO TIOU TEAIKA EMNPEALEl TN cLUTIEPIQOPA Tou (Rotter, 1954).
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OLVEXWC OIKOIOAOYIEC YIO TNV aAMOTUXiO TOUC OE €EWTEPIKOUG TAPAYOVTEC. Emionuaivouy,
ETMMAEOV, TIWC UTIOPOUVKE VO OVAQEPBOUIE OTA ATOPN PE ETWTEPIKO KEVTPO EAEYXOL W EXOVTEC
AUTO-EAEYXO0 Kal OUTO-0108€aT).

Opoing, To KEVTPO EAEyXOUL €ival 0 Babuog oTov omoio Ta dtoua anodidouv Ta yeyovoTta 0Th
{wN TouC a€ eVEPYELEC 1) BLUVAUEIC IOV dev UTopoLy va eAéyéouv (Bello, 2001). Z0p@wva PE
Tov Phares (1976), n 1déa avantOXBnke yia va €Enyraoel TNV QOIVOUEVIKE TOON OPICUEVWY
aTOPWY va Oyvoouv Ta evdexOueva evioxuong. H amotuyia Toug va avtomokplfolv Omw(
TIPOBAEMETON OE OVTOMOIBEC Kl TIMWPIEC OMOdOBNKE € PIa "yEVIKELUEVN TIPOadOoKIa™ 0TI Ol
OIKEC TOUC evépyeleg Oev Ba odnyoloav oe emitevén avtapolfwv 1 amoguyy Tihwpiog. H
avTiIANgn Tou €AEyXou €ival PUXOAOYIKA EMWEEANC AMO POVN TNC, OKOPN Kol Xwpic v
npayuatikr umopén eAéyxouv (Miller, 1980). AvUAAUYEIC EAAEIYNC €AEYXOL WTIOPED va
00Ny\OooLVY OE EUTEIPIEC HEYOAOL AYXOUC KOl XOUNANC OIUTOEKTIUNGNG YIO TO GTOMO TIOU TIG
dlakatexouv (Langer, 1983).

20pQwva PE TN Bewpia ¢ amodoong, 6001 €X0UV AicBnon TPOCWTIIKOD EAEYXOL TNE LYEIOG
eivatl o mbavo va vioBeTooLY évav TPOTO OVTIPETWTIONS TPOBANUATWY KOl va gival o
EVEPYOI 0NV avadtnon TANPOQOoPIWVY Kol TNV opBoAoyIKr) AUon Tou TPOPRAARMATOC. ATO TNV
GAAN TIAELPA, GOOL TIIGTEVOUY OTI £XOLV AlYOTEPO EAEYXO OTA OIKA TOUG ATIOTEAETUOTA OXETIKA
JE TNV Lyeia Toug, gival Atlyotepo miBavo va avalnTroouvv amd Uovol Toug Tov EAeyXo. AvT
autov, BEAouv va Bacidovtal o€ KATOIOV APKETA 1OXUPO YIO VO ETNPEACEL TO OMOTEAECUATA
NG Lyeiag Toug 1 va avadnTHooLY CLVAIGBNUOTIKA avaKoLU@ION PE YVWOTIKY Ovadiopop@wan
yla KOAOTEPN Ttpocapuoyn atnv Koatdotaon (Hashimoto & Fukuhara, 2004).

Ot Ng, Sorensen & Eby (2006) mpoteivouv TO KEVIPO €AEyxou va Bewpnbei wg eva
XOPOAKTNPIOTIKO TIOU OXETI(ETOl PE TO €EVOTIKTWOEC KIvnTPO TOU OTOUOU VO KaTARAAEL
TIPOCTIABEIEG. ZUYKEKPIUEVA, 0 EAEYXOC GUXVE OPIZETON WG 0 BaBUOC OTOV OTOI0 EPPAVIAT EVOC
anoTteAéopaToC €EOPTATOL OTIO TNV aVTANOKpIon Tou atdpou (Seligman, 1975). ‘Etol, 6col
avTIAauBavovTal 0TI €xouv Tov €AeyX0 Ba TPEMEL VA TIICTELOUY OTI Ol CUUTIEPIPOPEC TOUC
emnPeddovv TNV mOOVOTNTA EMITELENE TWV EMBUUNTWV OTOXWV I ATMOTEAECUATWY. ZTNV
TPAYUATIKOTNTA, TPOTEIVETOL OTI 0 KUPIOG AOYOC yia TOV OToio o1 GvBpwol EMBUPOLY Tov
EAeyX0 eival 0TI av&dvel TNV TPOPRAEPILOTNTA TNE OLVAEDNC TPOCTIABEIOC-ATOTEAEGUOTOC
(Parker, 1993).

TO KEVTPO EAEYXOUL WG CLOTATIKO TNE BACIKNC ALTO-0EI0AGYNONG

O Judge kat o1 cuvepyatec Tou (Judge & Bono, 2003, 2001, Judge, Locke, Durham & Kluger,
1998), mpotevav va BewpnBbei To KEVIPO EAEYXOUL WC €va OO TO TEGOEPA GUOTATIKA (Madi pe
TNV OUTOEKTIUNGN, TN YEVIKELMEVN OUTO-OMOTEAECUOTIKOTNTA KOl T OULVOICONUATIKN
0TafepdTNTa) piac LPNAGTEPNC TAENEC METOPRANTAC TOL ovoudadeTal Bactkh auTo-agloAoyNnan.
H Baaoiki auTto-a&loAGynaon avoa@EPETal atn BEUeADdN agIoAOYNoN TwV OTOUWVY YIO TOV E0UTO
TOUC KOl TNC OUTOEKTIPNONC TOuG. ZUPEWvVa pE Toug Ng et al. (2006), ekeivol Tou mioTeELOLY
0TI €ivanl KOpIOL TNG Poipag Toug Ba TPEMEL VO EMOEIKVOOUY TIO EVVOIKEC BACIKEC AUTO-
a&loAoynoElC.

H Baaoikn Bewpia tn¢ avtoagloAoynong (Judge, Locke, & Durham, 1997) vnootnpidel oti o1

AvBpwTol €X0UV IO OXETIKA 0TOBEPT AEI0AOYNON TOU €0UTOU TOUC KAl TWV IKOVOTAHTWVY TOUC

(BETIKWV N PVNTIKWV) TIOL XPWHOTIZEL TOV TPOTO TIOL PAETOLV TO TEPIBAAAOV Kall TIC EUTEIPIEC

Touc. Mo mpoogateg EpeuveC (Johnson et al., 2015, 2016) tovi(ouv Tov EEXWPITTO XAPOKTHPA
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TOU KEVTPOUL EAEYXOUL KOl OU@IOBNTOLV T CUUTEPIANYN TOL OTO BACIKK PETOBANTI TNC AUTO-
a&loAdynonc. Mo cuykekplpeva, amo BewpnTIKAC MAEUPAC, TO KEVIPO EAEYXOL dEV OUTO-
AVOQEPETAL UTIO TNV (310 Evvola PE TO GAAD XOPAKTNPIOTIKA TN¢ auTto-0€10A0YNong, Kabwc
TEPINAUPBAVEL EKTIUNTELIC TOU TEPIBAAAOVTOC Kol TWV eEWTEPIKWVY avtapolpwv (Rotter, 1966,
Spector, 1982). Mpo¢ amodelgn tou mopamavw, ot Johnson et al. (2016), dianiotwoav mwC
EMEITO OTIO XEIPOAYWYNOT TOU EEWTEPIKOD TEPIBAANOVTOC, Ol EKTIUNOEIC TOU KEVTPOU EAEYXOL
TWV atopwv AAa&av, eV Ol EKTIUNOEIC VIO OUTOEKTIUNGN, OUTO-AMOTEAECUOTIKOTNTA KOl
ouvaloONUaTIKA oTaBEPOTNTA TOPEUEIVAY IDIEC.

AL0KPIOEIC TOU KEVTPOU EAEYXOU

Onw¢ avagépaue Kol TPonyouuévwe, o Rotter (1966) d10@QopOTOIEl TO E0WTEPIKO Kal
€EWTEPIKO KEVTPOU EAEyXOUu. EKeivol TOL €XOUV EOWTEPIKO KEVIPO EAEYXOU GUXVA
katovopadovtal atn BIBAIOYPO@ia wE «ETWTEPIKOI» EVW EKEIVOIL PE EEWTEPIKO KEVTPO EAEYXOU
«EEWTEPIKOI». O1 ETWTEPIKOI Eival EKEIVOL TTOL TIIGTEVOLV OTI €ival 01 KUPIOL TNE POipag TOuC
Kal, wq €K TOUTOU, CUXVA €XOUV OUTOTEMOIONGN, €ypryopan Kal OMOQOCICTIKOTNTO OTNnV
TIPOOTIABEID EAEYXOU TOU €EWTEPIKOL TOLE TIEPIBAAAOVTOC. ETIMALOY, ouxvd avTIAauBavoval
Hi0 1oXLPr OXEon META&D TwV EVEPYEIWV Kal TWV CUVETEIWV TOUC. EEWTEPIKOI, amd TNV GAAN
TAELPQ, €ival eKeivol TOL TIOTEVOLY OTI OEV €XOUV AUECO EAEYXO TNC MOIpaC TOuG Kal
avTIAauBavovTal Tov €0UTO TOUG € TABNTIKO POAO OE OXEON WE TO €EWTEPIKO TIEPIBAANOV.
ZUVETWC, TEIVOLV va amodidoLV TPOCWTIKA OTOTEAECUOTO 0 EEWTEPIKOUC TTAPAYOVTEG | TN
T0xN (Ng, Sorensen & Eby, 2006).

KATMoI0¢ JE E0WTEPIKO KEVIPO EAEYXOU TIOTEVEL OTI TO TEPIBAAAOV QVTOMOKPIVETOL OTNV
TPOOWTIKN TPAEN Kol OTL Ol OVTOMOIBEC PTOPOLV, TPOBAEYIHA, VO OMOKTNBOUV Evw TO
TEPIBAANOY KOl Ol EEWTEPIKEC QVTOMOIBEC BEWPOUVTOL OVEEEAEYKTEC ATO EKEIVOLC HE
eEWTEPIKO KEVTIPO eAEyxou. Ekeivo¢ mou mioTebel OTl Ta yeyovota otn {wnf Tou Egival
QMOTEAECUO TIEPICTACEWY TEPA OTO TOV EAeyXO0 Tou (OnAadn autd To yeyovoTa eival
AMOTEAECHA TNC MOipaC, TNE TUXNG, TNC TOXNG 1) TOL TIEMPWHEVOUL) Ba Bewpeital «EEWTEPIKOC»
N €vag YE €va eEWTEPIKO KEVTPO eAéyxou (Bello, 2001). Ze €peuva Ttou, o Kahle (1980)
dlamioTwoe Tw¢ OTOV Ol CUMUETEXOVTEC (NTHONKE va EMIAEEOLV MIO €pyaaio n omoia
TEPIAAMPBAVE €ITE TOXN EITE IKOVOTNTA, EKEIVOL PE EEWTEPIKO EAEYXO ETUIAEEQV TNV EPYyOTia IOV
anaito0oe TN, o€ avTiBeon pe Toug E0WTEPIKOUC. Ot AvOPwTOL PE EEWTEPIKO KEVTPO EAEYXOU
aduvatolv va Bpouv Pia axéon PETOEL TWV CUUTEPIPOPWY KOl TWV CUVETEIWV TOUC, EiTE
BETIKWV EiTe ApvNTIKWVY, Kal WG €K TOUTOL OEV OVTATIOKPIVOVTAL 0TV EEWTEPLKI) viaxuan. Ot
E0WTEPIKOI, AVTIOETO, £XOUV PIO OXETIKA JIOPKI TEMOIONON OTI TO OMOTEAETUOTO EE0PTWVTAL
TOLAGXIOTOV €V PEPEL OTO TIC CUMTIEPIPOPEC TouC (Ng, Sorensen & Eby, 2006).

Ot Yukl kat Latham (1978) diomiotwaoov 0Tl TO ATOUA PE ECWTEPIKO KEVTPO EAEYXOL BETOLV
0 OVOKOAOUG GTOXOUC KOl £XOUV I0XUPOTEPEC OVAYKEC YIO EMITELEN ATO O, TI T EEWTEPIKA
ATOUa, AVTOVOKAWVTOG TO I0XUPOTEPO KIVNTPO TWV TPWTIWV HE E0WTEPIKO EAEYXO YIO TNV
EMTEVEN TWV EMBLUNTWV OTOTEAEOUOTWVY. ETIMAEOY, e aUyKpIion WE Toug EEWTEPIKOUC, Ol
EOWTEPIKOI  €XOUV  PEYOAUTEPN aioBnon  OUTO-OMOTEAECUOTIKOTNTAC, €€aitiag TN
QUTOTETOIBNONG TOUC GTNV IKAVOTNTO TOUG VO £X0UV ATOAUTO EAEYXO TNC OOUAEIAG TOUC Kal val
anokopi¢ouv a&loAoya anoteAéopata. Mavw o€ auto, o Phares (1976) mpoteivel 0TI Ta AToua
HE E0WTEPIKO KEVTIPO EAEYXOUL €ival ae BEan va dnuIoLPyRooLY Kol Vo SI0POPPWA0LY TIC
EPYOOIOKEG TOUG EUTEIPIEC, YE TPOTIO EVVOTKOTEPO TIPOC EKEIVOUC.

210 omoteAéopata TG €peuvag toug, ol Ng, Sorensen & Eby (2006), kataArjyouv 0TI Ol
E0WTEPIKOI  avTIAaUPBAvovVTOl pI0  PEYAAN mBavoTNTa va  EMITUXOLV TO  €mbuuntd
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QMOTEAECUOTA TOUC MPE BAON TIC TPOOTIABEIEC TOUG, €VW Ol €EWTEPIKOI Bewpolv 0TI ol
OLUTIEPIPOPEC TOULC gival amiBavo va PEPOLY T GTOXEVUEVD OMOTEAECUATA. QOTOC0, OTIWG KOl
0 Bandura (1997), KaTtaAryouv Tw¢ oUTo deV onuaivel 0TI TO KEVTPO EAEYXOUL €ival TO id10 YE
TNV AQUTO-OMOTEAETUATIKOTNTO.

EmimAgov, cOp@wva pe Tn Bewpia TNG KOIVWVIKNC MOBNoNC, TPOKUTTEL TWC WE T TAP0d0 Tou
XPOVOU, TO ATOMO KOTOANYOUV OTO TI €i00LC GUUTEPIPOPA Ba odnyroel oe emBuunTa
AMOTEAECHOTA KL AVOTTTUGO0UV TIPOCOOKIEC Y10 EANOVTIKEC GUVAAAAYEG. QOTO00, 0 Rotter
EMEKTEIVE QLT TN Bewpia. ZnUEIVOVTOG OTI AUTOC 0 OETUOC CUUTIEPIPOPAC-OTIOTEAETHUOTOC
e&aobevei v TO ATOUO TIOTEVEL OTI TO BEPEAID TWV ATOTEAETUATWVY OUTWV Eival TEPA amd Tov
EAeyx0 Tov. Mo mapddelypa, TodIA Ta OToia 0LV EYOAWGEL E OIKOVOUIKEC OUCKOAIEC Kal
KOIVWVIKOOIKOVOUIKEC aVIOOTNTEC, €ival TIO mIBAVO va avamtuEouy Eva TIO EEWTEPIKO KEVIPO
eAeyxou (Bodovski, 2014, Culpin, Stapinski, Miles, Araya & Johnson, 2015). AvTIB&Twc,
dtopo Ta OToia £X0LV PEYOAWCEl OE OIKOVOUIKG EUKOTOOTOTEC OIKOYEVEIEC £XOUV PIWCTEL
KOIVWVIKOOIKOVOUIKG TIAEOVEKTNMOTO 0 GUYKPION HPE GAAOULC KOl €XOUV GUVOEDEL BETIKA
QMOTEAECUOTA PE TN TPOCWTIKI) TPOCTIABELN, QOUAEIA KOl IKAVOTNTA TOUC Eival Tio mbavo va
avamt0Eouy €va TIO ETWTEPIKO KEVTPO eAEyXoL (Bodovski, 2014).

Onw¢, AoImov, TMPOTEIVETOL TNV BeWpia TNE KOIVWVIKAG PABNoNC, 0 TPOGOVATOAIGHOC TPOG
pio KateBuvan TOU KEVTPOUL EAEYXOU OTIOKTATAL KOl ETNPEEACETAI GNUAVTIKA KOTA TIC TIAISIKES
eumelpiec. O1 Johnson et al. (2016), umooTnNPI(OLY TIWC OKOPN LTIAPXEL EAAXIOTN YVWON YId TO
TOIEC OVTIANYPEIC TOU KEVTPOU EAEYXOL AAAGLOULV PE TN TAPOAO TOL XPOVOUL Kal yia Tov Babuo
0TOV OT0i0 TO MEPIBAAAOV Kal TO AMOTEAEGUOTO TIOU EMITUYXAVOULV TO ATOUA, TO EMNPEAOLV.

20p@wva pe toug Zaidi & Mohsin (2013), T0 KEVTIPO EAEYXOUL OXETI(ETOI ONUAVTIKA HYE TNV
QUTO-OTOTEAECUOTIKOTNTA. AUTO Onuaivel mMw¢ ov To dtodo O10Btel LYNAR OUTO-
QMOTEAECHUOTIKOTNTO TOTE TO KEVTIPO EAEYXOL TOU Ba TEIVEL va €ival E0WTEPIKO, EVQ EKEIVO PE
XAUNA OUTO-AMOTEAECUOTIKOTNTA, TBavoTata Ba avamtOéel €va TIo €EWTEPIKO KEVTPO
EAEYXOUL. AUTO cuPPBaivEL, KOBWC, TO KEVTPO EAEYXOU UTIOPEI VO EMNPEATEL T CUUTEPIPOPA KOl
Ol GUVETIEIEC TNC CUUTIEPIPOPAC UTIOPEI PE TN GEIPA TOUC VO ENPEACOUV TO KEVTPO EAEYXOU. Z€
pio epyaotnplokn HEAETN, o Krolick (1979) dianiotwoe 0TI T0 E0WTEPIKA ATOUA TEiVOLV va
petatomnidouv TI¢ BaBuoAoyieg TOUC 0T KAIPOKO TOU KEVIPOU EAEYXOL TIPOG HIa EEWTEPIKN
KateBuVaON PETA OMO W10 EUTIEIPIO aMOTLXIOG, EVA TO EEWTEPIKA OEV PETATOTICOVTON TPOG TNV
EOWTEPIKOTNTO PETA OMO MO €MITUXi0. EMEdr) To €0WTEPIKA @aivovtal o guaiobnta o€
TANpo@opie¢ mouv Toug agopouv (Phares, 1976), @aivetal va eival mo evaicbntol otnV
AVTOMOIPH TV aMPOBAETTWY KATAOTACEWY O KATAGTATELG EPYOCTNPIOKNAG EPELVAC, EIOIKA OV
N epyacia mePIAGUBOVE ToV Eywiopd Touc. Z€ avtifeon, Opwe, pe tov Krolick, o Anderson
(1977) d10mioTwoe OTI YETATOTIOEIC OTN KAIUOKO TOU KEVIPOU EAEYXOL UTIOPOUV VO GUUBOLV
KOl Y10 TOUG E0WTEPIKOVC OAAG KOl Y10 TOUG EWTEPIKOUC.

H évvola TN¢ oUTO-0MOTEAECUOTIKOTNTAC

20p@wva pe Tov Bandura (1977), n ouTO-0MOTEAEOUATIKOTNTO OVAQEPETAL GTNV AVTIANYI TOL
atéuou yia To TOCO0 IKAVO €ival va OPYOVWVEL KOL VO EKTEAED EVEPYEIEC OVAYKOOTIKA yla TN
dlaxeipion plag HEAAOVTIKAG KataoToon. Me GAAa Adyia, N aUTO-AMOTEAECUOTIKOTNTA €ival
N LTMOKeipevn agloAoynan ¢ IKAVOTNTAC TOU OTOMOU va €KTEAED Booikd kaBrkovta Tou
EUTAEKOVTOIL O€ PI0 KatdoTtoaon Afeng ano@acewv (Cho & Lee, 2006). Z& YETENEITA AVAAUON,
0 Bandura (1991) katéAnée mw¢ n AVTIANTTI AUTO-OTOTEAECUOTIKOTNTO AVOQEPETAL OTIC
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TEMOIONCEIC TWV AVOPWTIWV OXETIKA PE TIC IKAVOTNTEC TOUC VA AOKOUV EAEYX0 OTO OIKO TOUC
EMMEDO AEITOLPYIOC KAl OE YEYOVOTa TIOL EMNPEALOLV T (W) TOUC.

Ot Judge, Erez & Bono (2002), 0piouv TN YEVIKEUUEVN OUTO-0MOTEAECUATIKOTNTO WC TN Kpion
TOU OTOMOU VO aTOJdIOEl AMOTEAECUATIKA OE SIAPOPEC OUVONKEC Kal KOTOOTACEIC (Smith,
1989). Ztnv €peuva Touc, dIAMIOTWOOV TWE N AUTOEKTIUNGN, KOl N YEVIKEUMEVN QAUTO-
QMOTEAECUOTIKOTNTA CUOXETI(OVTOL KOMWC TIO £VIOVO HE TO OAO  peyOAa  TEVTE
XOPOKTNPIOTIKA TNG TPOCWTIKOTNTAC TOU ATOPOU, OTMWE Yo TAPAdEIyUa 0 VELPWTIGUOC. Ot
Wood & Bandura (1989) opilouv TNV auTO-OMOTEAECUOTIKOTNTA ¢ TEMOIBNON yia TIC
dUVOTOTNTEG KATOIOL VO KIVNTOTOINCEL TO KivnTpa, TOUC YVWOTIKOUE TTOPOUC Kal TIC OPATEIC
TIOL OMOITOUVTOL Y10 TNV KAAUYN TV OMAITACEWV PIOC KATAOTAONC.

H Bewpia TN autd-omoTEAECUATIKOTNTAC TIPOTEIVEL OAEC OI POPPEC Yuxobepameiag Kat
OAAQYNC GUUTIEPIPOPAC VO AEITOUPYOUV HECW EVOC KOIVOU WNXAVIOMOU: TN METOROAN Twv
TPOCOOKIWV TOU OTOMOU YIa TPOCWTIKI Yvwan Kal emtuyia (Bandura, 1977,1982). Z0u@wva
pE autr) ™ Bewpia, 60O TOTOI TTPOGOOKIWY OOKOUV I0XUPEC EMIPPOEC OTN CUPTEPIPOPA, Ol
TPOCOOKIEC TOU OMOTEAETUOTOC KOl I TEM0IONGN 0Tl OPICUEVEG CUUTIEPIPOPEC B 0ONYHICOLY
0c OpIoPEVa amOTEAETUOTA KOBWC Kal n TPOCdOKio TNG OUTO-AMOTEAECUOTIKOTNTAC, N
nenoidnan 6nAadr) TOL ATOPOU OTI UTIOPEL VO EKTEAETEL E ETITUXIO TNV €V AOYW CUUTIEPIPOPA
(Maddux & Sheerer, 1982).

O Ajzen (2002), o€ IO €PELVO TOU OXETIKA ME TNV Bewpia TNG TMPOYPAUMOTIOUEVNC
OLUTIEPIPOPAC, OIOTIOTWOE TWC N OVTIANTTI OUTO-OMOTEAECUOTIKOTNTA SIOQEPEL OE PEYAAO
Babud amo ToV OVTIANTTO EAEYXO CUUTEPIPOPACG, O OTOIOC EMKEVIPWVETOL OTNV IKOVOTNTO
EKTENEDNC MIOC OUYKEKPIUMEVNG OUMTEPIQOPAC. O aVTIANTTOC €EAEYXOC CUMTEPIPOPALC,
AVOQEPETAl €0W WC AVTIANTTOC EAEYXOG TNC €MIdOONC MIAC OCUUTEPIPOPAC. QOTOCO, N
TPOCOOKIO OMOTEAECUOTIKOTNTOC OpieTal €MioNC w¢ N TEMO0IBNoN 0TI KATOI0C UTopEl va
EKTEAECEL PE EMITUXIO T CUUTEPIPOPA TIOU OMOITEITON Yyl TNV TAPAYWYH OPICHEVWV
AMOTEAECUATWVY Kal, COUPWVA PE QUTOV TOV OPICHO, N OVTIANTTA OUTO-ATMOTEAECUOTIKOTNTO
AEYETOL OTI OVAQEPETOL OTN TIETOIBNON TOL OTOUOL OTI £XEl TNV IKAVOTNTO VO 0PYOVACEL Kal
VO EKTEAECEL EVEPYEIEC TIOU ATOITOUVTAL YIO TN Tapaywyr de00UEVWY ETIMEdWY ETTEVENC
emobuuntwv anoteAeopdtwy (Bandura, 1998).

‘Eva KEVIPIKO XOPOKTNPIOTIKO TNC KOIVWVIKAG YVWOTIKNC Bewpiag (Bandura, 1986), n auto-
QMOTEAECUOTIKOTNTA €10HXON YIO TNV OVTIKETWTION TNE CUUTEPIPOPAC OTO TAQICIO TNG
TPOTOTOINGNC TNG CUUTEPIPOPAC. OTIWE Kal N KAIVIKE) GTPATNYIKI) NG 01000XNG TPOCGEYYIONC
0TOV EMBLUNTO OTOXO, UIO CUUTIEPIPOPA OVOAVETOL O€ OIODOXIKA OTOIXEIO TNC KOl N OUTO-
AMOTEAECUOTIKOTNTA OVOAVETAL WE TTPOC TNV AVTIANTTH IKAVOTNTO EKTEAEONC KABE Brpatog
NG akoAouBiac i umo ddgopeg cuvlnkec (Bandura & Cervone , 1983; Bandura & Schunk,
1981; Bandura & Wood, 1989).

O 0p0C OUTOC PEPIKEC POPEC Bewpeital OTI avagEpPETal TNV TEN0IBNoN OTI N amodoon JIag

OUMTIEPIPOPAC TIOPEXEL EAEYXO TNV EMITELEN €VAC amoTeAETUaTOC. AUTO, BeBaing, dev gival To

EMOINVKOPEVO vonua. O avTIANTTOC EAEYXOC CUUTEPIPOPAC ONAWVEL OTAWC UTIOKEIPEVIKO

Babud eAéyxou atnv amodoacn Tn¢ idlag Tng cuumePIPopas. H d1akpion €dw €ival n idla pe

ekeivn peTagL NG TMPOCOOKIOE AMOTEAEOHOTIKOTNTAG (dNAAdH TNC QVTIANTITAG IKAVOTNTOG

EKTEAEONC MIOC CLUTIEPIPOPAC) KOl TNG TPOCOOKIaC TOu OmMOTEAEOMATOC (dNAadH NG
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QVTIANTTAC TIBAVOTNTOC N EKTEAEDT) TNC CUPTIEPIPOPAC VO TTOPAYEL Eva OEDOUEVO ATOTEAETUA
(Bandura, 1977).

Z1nv diadikaaia ¢ Puxobepameiag, meibovtag Tov aoBeV OTI IO CUYKEKPIUEVN CUUTIEPIPOPA
Ba 0dnyroel o€ EMBLUNTEC CLVETEIEC OEV Ba 0ONYOEL OE AAAAYH| TNC CUUTIEPIPOPAC EKTOC EQV
0 000evnC TIOTEPEL OTI PTOPEL VA EKTEAECEL T CUUTEPIQOPA QUTH GTNV AMAITOVHPEVN
Katdotaon. ZOp@wva pe Ttou¢ Mahoney & Arnoff (1978), n Bewpia ¢ auTd-
QMOTEAECUOTIKOTNTOC TPOCQPEPEL EVO IEYEPTIKO HOVTEAO YVWOTIKWY dIadIKACIWYV TNV

TPOCapPUOYH.

H ouTO-OMOTEAEGUOTIKOTNTO EXEL KATA KUPIO AGYO £VvOoI0TIOINBET W¢ TIEM0iBNaN oL aPopd pia
dedopévn Kataotoon. QoTO00, UTAPXOUV OTOlXEid OTI Ol TIPOOWTIKEG EUTEIPIEC TOU
OLUPBGAOLY OTN TPOCOOKIO QAMOTEAECUOTIKOTNTAC YEVIKEDOVTOlI O €EVEPYEIEC TEPO TNG
OTOXEUMEVNC oLMTEPIQOPAC (Bandura, 1977). AvBpwmol PE TAANIOTEPEC KOl TIOAVAPIOUEC
EUTEIPIEC ETITLXIOC OVAUEVETOL VO £XOUV BETIKEC TTPOCOOKIEC OUTO-ATOTEAECUATIKOTNTOC O
P10 EYAAUTEPN TIOIKIAIO KATOOTACEWVY OTIO O,TI TA ATOUA PE EUTIEIPIEC TIEPIOPICUEVNC ETITUXIOC
Kal iow¢ amotuyiac.

O Bandura (1977) umootipiée 0TI TO MAQIOI0 PECO OTO OMOio cupPaivouv o1 EUTEIPiEC
Kuplapxiog, KaBw¢ Kol n anddocn Tou atdéuou TG EmTUXiag atnv TOXN 1 TNV IKOVOTNTA,
KaBopiouv Tov BaBPG 0TOV OMOI0 OUTEC 01 EUTEIPIEC KLPLOPXIag EMNPEAOLY TO EMIMESO TNG
QUTO-OTOTEAECUOTIKOTNTOC. ATIO OUTAV TNV TPOTOON, EiXE TPOPAEPOEL OTI LTIAPXOLV ATOPIKEC
d1OPOPEC OTIC YEVIKEC TTPOTOKIEC AUTO-ATMOTEAETUOTIKOTNTAC Kl OTI AUTEC Ol JIAPOPES EXOUV
OULOXETIOMOUC 0TI CUUTEPIPOPA. ZUVETWC, OTNV EPELVA TwV Sherer & Maddux (1982), 0T0x0C
ATOV N OVATTLEN €VOC CUOTNHUOTOC WETPNONG TNC YEVIKELUEVNG OUTO-AMOTEAECUATIKOTNTOG
aveEAPTNTNG OTIO CUYKEKPIUEVEG CUUTIEPIPOPEC I} KATAGTOONC.

H yevIKOTNTO TWV TPOCAOKIWY AUTO-ATMOTEAECUATIKOTNTAC PAIVETAL VA PEYIOTOTOIEITOL OTAV
0l GvBpWTOL aTMOKTOUY dEEIOTNTEC OVTIPETWTIONE TIOU PUTTOPOUV VO EQAPHOCTOOV ETITUXWE O
éva eupL @Aopa KotaoTaoswy (Bandura, Adams, Hardy & Howells, 1980).

Ot GvBpwmol pe LYNAN AUTO-OTOTEAECUOTIKOTNTA OvTIAGUBAVOVTal TOUC £AUTOUC TOUC WG
IKOvoUC VO avOoAOOOLY, VO EMEEEPYAOTOUV KOl va GLVTAEOUY OKPIPH CULUTIEPACHOTA OMO
TIEPIOPIOPEVEC 1 OOOQEIC TANPOQYOpPIEC. ‘ETOL, N AUTO-OTMOTEAECHUOTIKOTNTO MTOPEL va
EMNPEACEL TOV TPOTO e TOV 0Toio o1 AvBpwmol a&loAoyolv To eminedo aBefaldtnTog o€ Pia
dedopévn kataotaon (Krueger & Dickinson, 1994). O Dulebohn (2002), yia mopdadetyua,
dlamioTwaoe 0TI To ATOMA PE LWNAT aUTO-ATMOTEAECUATIKOTNTA Eival TIBavO va a&loAOYHGoLV
pio eyyevn apeBalotnTo o€ pia EMEVOUTIKI) KOTAOTAGH WC AlYOTEPO AYVWATN, EMIAEYOVTAC £TOI
ML TTIO ETIKIVOUVI EVAAAAKTIKI) AUON PMETOED TV ETIAOYWV KATAVOUNG MIOG EMEVOUDNC.

Al00TACEIG TNC OLTO-OMOTEAECUATIKOTNTOC

O Bandura (1977, 1986) mpOTeEIVE OTI 01 TTPOCOOKIEC AUTO-OTMOTEAETUOTIKOTNTOC TOIKIAOUY O
TPEIC KUPIEC OlACTAOEIC, TO PEYeBOC (ONAAGH N OVACTOATIKI) QUOKOAIO TWV AMOITOEWY
epyaoiac), n dovaun (dnAadr v avtioToon o€ dUCUPECTEC EUTIEIPIEC) KO TN YEVIKOTNTA
(6nA0dr) TO OXETIKO BoBud €IGIKOTNTOC TNE OVAUEVOUEVNC Yyvwang), SI00TACEIC Ol OTOIEC
enmnpeadouv TNV anddoacn Tou OTOUOU.

Ot TIPOCOOKIEC AUTO-OTIOTEAECUOTIKOTNTAC dla@eépouy o€ pEyeBoc. OTav o1 EpyaaieC
ToEIVOPOUVTOL O EMIMEDO OUOKOAIOC, Ol TIPOCOKIEC AMOTEAECUATIKOTNTAC OIOPOPETIKWV
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atouwv Pmopei va meplopidovtal oTIC amAOUCTEPEC €PYOTieC, VO EKTEIvOvTal OE WETPIN
OUOKOAEC } va TEPIAAPPBAVOLY OKOUN Kal TIC THO OTOITNTIKEC €MOO0EIC. Ot TPOCGOOKIEC yia
QMOTEAEGUOTIKOTNTA SIAPEPOLV ETONC O YEVIKEC YPAUUEC. OPIOUEVEC EUTIEIPIEC dNHIOLPYOLV
TIEPIOPIOHUEVEC TTPOCOOKIEC EMIOEEIOTNTAC. AAAG EVOTAAALOULV HIO TIIO YEVIKELMEVN aioBnaon
QMOTEAECUOTIKOTNTAC TIOU EKTEIVETAL TIOAD TIEPA OO TN CUYKEKPIPEVN KaTtdaToon Bepameiac.
EmimA€ov, o1 mpoadokieg moIkiANouy ag 10X0. O1 adLVapEC TPOCdOKieC afrjvovTal EDKOAD UE
amoBOPPUVTIKEG EUTIEIPIEC, EVL T GTOMO TIOU £XOUV IOXUPEC IPOCGOOKIEC yia emOEEIOTNTA B
EMPEIVOLY OTIC TIPOCTIABEIEC OVTIPETWOTICNE TOUC TIOPA TIC OMOKAPSIWTIKES EUTIEIPIEC.

MNy£C TNC OUTO-OTIOTEAEGUOTIKOTNTOG

2TV avaAuaon KOIVWVIKNC paBnong tou Bandura (1987), ava@EpeTal we ol TPOaOOKIEC TNG
QUTO-OTOTEAEOUOTIKOTNTAC Pacilovial o TECOEPIC KOPIEC TNYEC TANPOPOPIWY, Td
EMTEVYUOTO, TIC EPUETEC EUTIEIPIEC, TN AEKTIKNA TEIBW Kal TIC PUXOAOYIKEC KATAGTACEIC.

EmiteOypata. Autr n Ny TANPOQOPIWV OUTO-ATOTEAECUATIKOTNTAC EXEL 1d10iTEPN EMIPPON
eneldn Poaoiletal oe TMPOOWTIKEC eumelpie¢ emdeglotntag. Or emituxie¢ auv&avouv TIg
TPOadoKieg MOEEIOTNTOC, Ol EMAVOAAUBOVOUEVEC OMOTUXIEG TIC MEIOVOLY, 1BIAITEPA OV TO
apVNTIKA OTMOTEAECUOTO GUMPBOUY VWwPIC aTNV TOPEIa TWV YEYOVOTWV.

‘Eppeoec epumelpieg. Ot avBpwmot dev Baailovial povo oty EUMELPn EMSEEIOTNTA WC JOVADIKN
TNy TANPOQOPNONG OXETIKA E TO EMIMEOO TNC OUTO-OTMOTEAECUOTIKOTNTOC TOUC. TMOAAEC
TPOCOOKIEC TPOEPXOVTOL OO EUPECEC eUTEIpieC. To va PAEMEIC GAAOUC VO EKTEAOLV
AMEIANTIKEG dPOCTNPIOTNTEC XWPIC OUOUEVEIC GUVETEIEC UTIOPEL va dNUIOLPYIOEL TPOCTOOKIES
0TOUC TOPOTNPENTEC OTI Kal outoi Ba BeATiwBOLV €0V EVIEIVOUV KO ETIPEIVOUY OTIC
TPOOTABEIEG TOUC. MeiBouv TOV €0UVTO TOUC OTI AV 01 AAAOL UTTOPOUV VO TO KAVOULV, Ba TIPETEL
va gival o€ B€an va emITuXoLV TOLAAGXIOTOV Kamola BeATinwon atnv anodoon (Bandura & Barab,
1973). H éuueon eumelpia, atnpilOuevn o€ CLUUTIEPACUOTA OTIO TNV KOIVWVIKI OUYKPIOT, €ival
pio Atydtepo a&lomiaTn mnyr) TANPo@Opnang yia Ti¢ SUVOTOTNTEC TOU OTOHOUL aTo O,T1 €ival N
dueon amodel€n MPOCWTIKWY EMTEVYUATWY. KOTA CUVETEID, Ol TPOCOOKIEC yla OUTO-
QMOTEAECUOTIKOTNTA TIOU TPOKOAOLVTOL POVO OMO TO MOVTIEAO E€ival mBavo va gival
000EVETTEPEC KAl TIIO EVOAWTEC € AAAAYEC.

/\EKTIKN TIEIOW. ZTIC TTPOOTIABEIEG VA EMNPENCTEL N AVBPWTIVN CUUTEPIPOPA, N AEKTIKI) TIEIOW
XPNOIUOTOIEITal EVPEWC AOYW TNC EVKOAING KOl TNE £T0IUNG d1aBea1udTNTAC TNC. O1 dvBpwol
0dnyoLvTal, HEGW TPOTACEWY, GTO VA TICTEVOLV OTI UTOPOUV Va OVTOTIEEEABOLV ETITUXWE OE
autd TOU TOUC €XEl KOTAKAUGOEL O0TO TOPEABOY. Ol TPOCOOKIEC OMOTEAECUATIKOTNTAC TIOU
TPOKOAOUVTOL JE OUTOV TOV TPOTO €ival €miong mOavOTOTA TIO ABUVAUEC OTO EKEIVEC TTOU
TPOKUTITOLV OTIO Ta EMITEVYUATA, EMEISN OEV TTOPEXOLV WA ALBEVTIKN) BlwuaTikr) Bdon yia To
dtopo. ATEVavTl 0€ AVNOUXNTIKEC OTEIAEG KOl HOKPA 10TOPIO OmOTUXiaC OTNV OVTIMETWION
TOUG, OmoIEC TPOOdOKIEC €MOEEIOTNTOC TPOKOAOUVTAL aAMO MO TPOTOCN HMOPOLV Vo
e&aAelpBolv VKOAN e€aITiag Plag amoBAPPUVTIKIC EUTIEIPIOC.

WuX0oAOYIKEC KATAOTAOEIG. Ot ayXWTIKEC KATAOTACEIC YEVIKA TPOKOAOUY GUVAIGBNUOTIKA

d1EyEPAN TOU OTOHOU, N OTOoia OVAAOYa PE TIC TIEPIOTACEIC, UTIOPEL va EXEL EVNUEPWTIKN 0&ia

OXETIKA € TNV MPOCWTIKN IKOVOTNTA. EMopEvwg, N ouvalabnuaTikr diEyepan ival pia GAAN

TNy TANPOPOPIWVY TIOU UTIOPEL VO EMNPEACEL TNV AVTIANTTH AUTO-0TMOTEAEOUATIKOTNTO OTNV

QVTIPETWTIOT AMEIANTIKWVY KataoTtdoewy. Ot avBpwmol BacilovTal v PHEPEL OTNV KATACGTOON

TNC YUXOAOYIKIC TOUG SIEYEPONG Y10 VO KPivouv TO AyX0¢ Kal TNV €unaBela Toug aTo Ayxog.
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Emedn n vgnAn digyepan ouvrBwe UTOVoUELEL TIC EMOAOELG, TO ATOUA Eival IO TBAVE va
AVOPEVOLV ETITUXIa OTOV dEV TOUC TTPOCPRAAAEL N OMOCTPOPH SIEYEPTT) TTOPA EAV Eival TETOPEVA
KOl EVOTIKTWOWC Topayuéva. Ot avTIOpAoell @OBou yevwwolv TEPAITEPW QOPO EMIKEIPEVWV
AYXWTIK®V KATACTACEWY PETW TNC OVOUEVOUEVNC AUTOOIEYEPONC. ZUYKEVTPWVOVTOC OKEWEIC
TIOL TIPOKOAOLV YOO YIO TNV AVIKAVOTNTA TOUE, TO ATOUA PTOPOLV VO QTACOLV O€ QLENUEVT
enineda Ayxoug mou umepBaivouy Katd moAD Tov @O0 mou Plwvetal Katd T SIGPKEID TNG
TPAYUATIKIC OMEIANTIKIC KOTAGTAONC.

20pewva pe tov Bandura (1987), mpémel va yivel d1dkpion PETOEL TANPOPOPIWV TOU
mepIEXoVTal o€ MEPIBAANOVTIKA YEYOVOTO Kal TANPOQPOPIWV ToL LTIORAAAOVTOL OE ENeEepyaaia
Kal JeTaoxnuati¢ovTal amo 1o dtopo. Ta anmoTteAéouata JEAETWY uToaTtnpilouy TN Bewpia OTI
Ol YEVIKEUUEVEG, OIAPKEIC aAAAYEC OTNV AUTO-ATIOTEAEOMOTIKOTNTO KOl T CUUTIEPIQOPA
pmopolv vo emITELXBOUV KOAUTEPO ME HPEBOOOLE, XPNOILOTOIWVTOG I0XUPEC OLOOIKOTIES
pONONC OPXIKA Y10 TNV AVATITUEN IKAVOTATWY, GTI GUVEXEID OPAIPWVTAC EEWTEPIKA Bonbrjuata
y1a TNV EMOANBELAN TNC TPOCWTIKIC ATOTEAECUOTIKOTNTAC KL O TN GUVEXELD XPNOIUOTOIWVTOC
TNV OUTO-0dNYoLEVN EMIGEEIOTNTA YIO TNV EVIOXLON Kal TN YEVIKELGN TWV TPOCGOOKIWY YA
QUTO-OMOTEAECUOTIKOTNTO (Bandura et al., 1975).

H €vvola Tou SIKaIWUATOC

H aioBnon tou diIKalwpatog PPIioKETOl OTO EMKEVTPO TMTOAWVY EPWTNOEWY OXETIKA PE TNV
KOTAVOMN TwV MOPWY PESA GTNV KOVWVIia, oMo (QOopooTOANAYEC KO KOIVWVIKI TPOVOIO £WG
EYYPOPEC OE TIAVETIOTIMIN KOl OKOWN Kal TIPOaRaan o€ KOAEC BETEIC Y10 OYWVEC TTOdOGQUIPOUL.
AUTO iow¢ gival 0 Adyo¢ Tou To YPUXOAOYIKO JIKOHWMA EXEL Yivel auxvo Beua oulTnong o€
dnuoacia @eépoup. H onuacia Tou JIKOIWPATOG OV EXEl TEPACEL OMOPOTIPNTN AMO TOUC
KOIVWVIKOUC YUXOAOYOUC. APKETOI EPELVNTEG EXOUV KOTOOGTAOEL TO OIKOIWMO KEVTPIKA OTIC
OKEWEIC TOUG OXETIKA e TIC aiec Kal TNV KOIVWVIKN dikaloolvn (Feather, 1999). ‘Evag
ONUOVTIKOC OYKOG £PELVOC EXEI TEKUNPIWOEL OTI 01 AIOAOYNTEIC TWV AAAWVY Kl Ol AVTOUOIBES
Kal ol TIgwpieq mou embupoly, e€aptwvtal amd To av outoi Kpivouv ot agidouv ta
AMOTEAEGUOTA TOUC. AV KOI UTIOPXOUVY CNMHOVTIKEC TOAUTAOKOTNTEC O€ AUTHV TNV AvAALaT, Ol
avTapoIBEC TUTIIKG TipoopilovTal yia 0aoug a&ilouv (Feather, 1999).

To dIKaiwpa €xel OPIOTED WC N TAON TOU OTOPOUL VO ATOJOIdEl OTOV €0UTO TOU OPICUEV
dikanwpata (Bishop & Lane, 2002), emiyvwaon Twv KOIVWVIKA KABOPIGHEVWY OIKAIWUATWY TOU
(Feather, 2003), n tdon €vog aTOPOL va EMPEVEL va AapBAVEL ayaBd Tov €xouv KeponBei
(Major, McFarlin & Gagnon, 1984) kat pio 0yn VOPKIOGIOPOU TIOU XOpaktnpidetal and
LTEPBOAIKEC TTPOTdOKIEC Kal TATEIC eKUETAAAeLaNG (Campbell et al., 2004).

H aioBnon tou dikalwpatog Bewpeitor 0TI €ival UOTIPOCOPHUOCTIKI AOYW TWV YVWOTIKWY
OTPEPAWCEWVY TIOU UTOPEL va TPOPOdOTACEL. Ta ATOHO PE LYNAGTEPN 0ioBNaN SIKAIWHOTOC
ouxva dgv emiTuyxdvouv TIC LTePPOAIKEC Tipoadokiec Toug (Grubbs & Exline, 2016). AuTo
UTIOPED OTN CUVEXELX VO 0dNYNOEL OE OTEVOXWPLA KOl QUCOPETKELD, EVIOXVOVTOC PE TN OEIPd
TOUL TNV EMBLKIO TOLG VO Eival EExwpPIaTOI Kol ALEAVOVTAC OKOUN TIEPICTOTEPO TIC TIPOTOOKIEC.
H aiobnon tou dIKalwpoTog cuaxeTideTal Ye v autoekTiunan (Campbell et al., 2004), Evav
YEVIKO d€IKTN TIOL TAPAKOAOLBET TNV KovwvIKr) Béan (Mahadevan, Gregg & Sedikides, 2018).

To dIKaiwpa €ival vwoloA0YIKA S10QOPETIKO amd GAANO KoTaoKevdopata. Mpwtov, n evpeia
OTTIKN TO O10QOPOTOIEL aTd TO TPONYOVUEVO, TIIO GTEVO OPICHUO TOU WC €vvold Tou 0&ilw KATl
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nopanavw (Major, 1994). Aeltepov, N aicbnaon Tou dIKOIWPATOC OEV €ival TOVOUOIOTUTN PE
TOV VOPKIoOIopO (Ackerman & Donnellan, 2013, Campbell et al. 2004), mapoAo mou n Tio
OXETIKN EUTEIPIKI) €PELVA TIOVW OTN Bewpio TOL JIKAIWUATOC AVOIEIKVUETAL PECH AT TN
BiBAIoypagia Tou vapkigaiopoL (Emmons, 1984, Mord & Rhodewalt, 2001). Zuykekpiuéva,
POOQOTEC BEWPIEC KOBIEPWONV TO DKW WC OXETILOPEVO OAAG SIOKPITO OO CLYKEKPIUEVD
peyaAoTpemn (Nyeaia, dIEKSIKNTIKOTNTA, avadTnaon evBoualaool) Kal EVOAWTO (EVOEXOUEVN
OUTOEKTIUNGN) XOPOKTNPIOTIKA TOL VopKiaalopoL (Krizan & Herlache, 2017).

H aioBnon SIKaWPaTog Kol 0 VOPKIGGIOHOC

To SIKaiwpa gival coPwe Eva CUCTOTIKO TOU VOPKIGGIOUOU, EITE W OTOUIKOC TIAPAYOVTOG EITE
W¢ MEPOC €VOC MEYOADTEPOL TIOPAYOVTO KOL €XEl OUXVA MEAETNOeEl o€ OxEon HE TOV
VOPKIGOIOWA. M0 ToV AOY0 auTO €ival anuavTIKO va dlaxwpicoupe auTég TIC OU0 PETABANTEC.

H BipAloypagia mpoteivel 10QOpEeC SIAKPITEIC HETAEL TOU EVAAWTOU, KPUUHPEVOU KOl TOU TIIO
KAOOOIKOU, TOU peyaAompenol¢ vopkioolopol (Miller et al.,, 2011). O peyaAompenic
VOPKIOOIOPOG XapaKTnpietal amd dI0YKWHUEVN AUTOEKTIUNGN, poTo10d0&ia, OIKAIWUOTA KOl
UTIEPPBOAIKEG EKTIUNATEIC VIO TIC IKAVOTNTEC, TA TAAEVTA, TN dOVAUN Kal TNV IKOvOTNTa ToU
atépou (Dickinson & Pincus, 2003). AVTifeTa, eve 0 EVAAWTOC VOPKIOCGIOMOC CUVETAYETAL
OMOIWC LTIEPBOAIKA OIKAIWHOTA KOl EVVOIEC VIO TOV £AUTO WE EEXWPITTO Kal KATI TO 131aiTEPO,
ouXVa TEPIAaUPBAVEL emiong pia TpoooYn CEPVOTNTOC KOl aUTATATNG ToL OlOPEVDdEL TNV
UTIOKEIPEVN VOPKIGOIOTIKN autoavtiAnyn (Dickinson & Pincus, 2003). Z€ yeVIKEC YPAUUEC, O
EVAAWTOC VAPKIOTIOUOC CUVOEETON CUXVOTEPD HE OPVNTIKA OMOTEAECHOTO OTIWC WUXOAOYIKN)
duopopia (Pincus & Roche, 2011), dianpoowmikr) cbykpouaon (Dickinson & Pincus, 2003),
XauNAGTEPN autoekTiunon (Bosson et al., 2008), v 0 PEYOAOTIPETIC VAPKIOOIOUOC TEIVEL,
TOUAOXIOTOV  Bpaxumpobeoua, VO OCUOXETIOTEL PE HPEYOAUTEPA ETITEVYHUOTA, AlYOTEPEC
TBavOTNTEG AUTO-a&I0AGYNONG Kol LPNAOTEPN auToekTipnaon (Pincus & Roche, 2011).

Mopd 11 avTiBéoelq PeTa&d PEYOAOTIPEMOUE Kal EVOAWTOU VOPKIGOIOHOU, WIa OPOIOTNTO
HETOEL Twv dLO dlaKpioewv gival n aiobnon Tou dikatwuotoc (Brown et al., 2009; Dickinson
& Pincus, 2003; Miller et al., 2011; Miller, Price, & Campbell, 2012). T6o0 o1 BewpnTIKEC
EKTIMNCEIC TV VAPKIOCIOTIKWY LTO-TUTWVY, 000 KOl Ol EUTEIPIKEC EEETACEIC TNC EKPPOONC
TOUG £XOULV ONUEIVCEL OTI TO dIKAIWHO aMOTEAED TO BOCIKO XOPAKTINPIOTIKO Kol Twv d00
dlaKPIioEWV. MopPOAO IOV 0 PEYOAOTIPETIHC VOPKIOOIOTHC UTIOPEL va €ival TIO EVTOVOC YIO TIC
TEMOIONCEIC N} TIC ATIONTHOEIC TOU, O EVAAWTOC VOPKIOOIOTAG EUQOVIEl Tapdpola Emimeda
JIKOWPATWY. MPOKOTTEL, AOIMOV, OTI TO dIKAIWMO, TOU XOopoKTneiletal amo UTEPBOAIKEC
TPOCAOKIEC, EVVOIEG YIa TOV EQUTO WG IOIOITEPEC KOl avgnuévn aiabnan tou agidw, gival pia
KoIvr) 0N VApKIOOIOTIKNC €EKPPOONG € d1OQopeC HOPPEC. QaTooo, ot Brown et al. (2009)
dlamioTwoav 0Tl TO SIKAIWUO @AIVETAL va AEITOVPYEL WG PI0 JoVadIKr) 0N VOPKIGGIGHOU TTou
UTIOPEL VO EKPPOCTEL aVEEAPTNTA OO EYOAOTIABELD KOl EUTIABELQ.

2T0 KAVOVIKO dIKaiwua, 01 aVAYKEC 1) Ol AMAITAHCEIC TTOL CLVAEOVTAl UE TN dIEKDIKNGN EVOC
aglohoyou mOpou, Tnyadouv amd BETIKA CUVAICONPOTO OUTOEKTIUNGNG KOl TPAYMOTIKWOV
emtevypatwy (Lessard et al. 2011), eival TOUAGXIOTOV KATIWE PEOAIOTIKEC (Moses and Moses-
Hrushovski 1990), kai pmopei duvnTika va 1kavormoinBolv (Bishop and Lane 2002). To
VOPKIOOIOTIKO SIKAIWUA, amo TNV GAAN TAELPA, EU@avIiZeTal OTAV Ol OVAYKEC ) Ol AMAITACEIC
Tou oxetidovtal pe Tnv a&iwaon Bacilovtal ag Pn PEOAIOTIKEC eKTIUNOEIC (Moses and Moses-
Hrushovski 1990), umepBaivouv 10 o@elAopevo (Grey 1987) Kal WPMOPE TMOTE VO NV
IkavoroinBouv (Bishop and Lane 2002). EmimAgov, Ta GTOPO PE 0ioBNON VOPKIGOIOTIKOO
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JIKOIWMUATOG PTOPEi va TIaTeboLY 0TI agidouv E18IKEC XAPEC Tou cuuPaivouv pntd €1¢ BApog
GAAwv (Lessard et al. 2011). ZUVETWC, VO KPIOIO OTOIXEIO TOL VAPKIOTIOTIKOU SIKAIWHOTOC
gival n 10€a Twv AMOITHOEWV BETIKWVY OMOTEAECUATWY I TOPWV TA OTOia €ival AVEKTIUNTA 1) O€
HEYAAO BaBUO N PEOMOTIKA.

APKETA XOPOKTNPIOTIKA TNG CUMTEPIPOPAC TWV OTOMWY UTIOONAWVOLY OTI TO KivnTpo yia
KuplOpXio UTIOPEl, €V MEPEL, VO EENYNOEL TN CUMPTEPIPOPAE TOULC. APXIKA, AvOpWTOL UE
HEYOAUTEPN aigBnan SIKAIWPOTOC Oixvouv auénuévn EMIBETIKOTNTA 0TI KOIVWVIKEC TOUC
aAAnAsmidpdoelc (Campbell et al., 2004, Reidy et al., 2008). Ag0tepov, €ival EywIOTEC.
S UYKEKPIYEVQ, TO ATOMO AUTA KOTOVEUOULY XPHUOTO TIOL deV £X0ULV KEPSITEL 01 i0101 GTOV £QULTO
Toug (Zitek et al., 2010), maipvouv KOpPOPEAEC aMO €va UTIOA TIOU TIPOOPIZETal yia Taudid
(Campbell et al., 2004) kot CLUUTIEPIPEPOVTAL OVIOIKA £TCL WOTE VO TPOWBAG0OUY TOUE EAVTOU
Toug €1¢ Bapo¢ GAAwvV (Acherman & Donnellan, 2013, Tamnorksi et al., 2012). TéAog,
UTOGTNPICOLY TNV EMPBOAR KOIVWVIKAG d0VAUNG w¢ TPOoWTIKA a&ia kabodrynang g {wng
tou¢ (Redford & Ratliff, 2018). TeEtolec memolBroelg eival €VOEIKTIKEC TNC Piaing
auTOTPOROANG KOl GAAWVY TAKTIKWY £XBPATNTOC OV OXETICOVTOL UE TOV dPOMO TIPOC KOIVWVIKN
katatagn (Johnson, Burk, & Kirkpatrick, 2007). Ot Lange, Redford & Crusius (2019), yéoa
amno pia oEIpd EMTA EPELVWV, KATOARYOUV OTO CUUTEPACHA TIWC TO ATOMA PE LPNAN aicbnon
JIKOIWPATOG EKONAWOOY ALENUEVO KIvNTPO yia TNV €MITELEN KuplapXiog Kal KOIVWVIKOU
KOPOUC.

H évvola Tou YuxoAoyIKoU SIKOIWUOTOG

2€ PIo TPOCTABELD TIEPIYPAPAC TOU JIKOIWUATOC, TPETEL VO ONEIWBED TWC 0 6po¢ dIKaiwua
ouxva opiletal da@opeTIKA oe d1d@opoug Topeic. Ot OIKOVOUOAOYOL EPEUVNTEC, VEVIKA,
opidouv Ta AIKAIWHPOTO WC OIKOVOMIKA oyaBd To omoia avTaAAACOOVTaL yio OAAO ayoBd 1
umnpeoie¢ (Thomas & Wu, 2006). H QuxoAoylkri €vvolomoinon Tou OIKAIWUOTOC
ETKEVTPWVETAI TIEPIOCOTEPO OE TPOCDOKIEC OXETIKA € aVTOUOIBEG o1 omoieg dev Baailovtal
anapaitNTO o€ TMPAYMATIKA EMiMeda anodoanc. Mia anuavtikni dia@opd peta&d Twv dV0 eival
OTI TO TIPWTO UTIOVOEI P10 CUHQWVIO avToAAaYAC ayabwv, n onoia LTOBETIKA ival 10G&ia Kal
yla Ta 6V0 PEPN VW TO PUXOAOYIKO diKaiwpa 0gv Baailetal amapaitnta o€ aAnBIvéC 1I0GEIEC
OULVOAAQYEC.

To PuXoAOYIKO OIKAIWUO aVOPEPETAL OE PIO OXETIKA 0TaBePn MEMoibnan 0TI KATOoI0G TPETEL
Vo AauBavel TV €mBuPNT OVTIETWTION PE EAGXIOTN TIPOCOXH OTNV TPOYHOTIKY Tou a&ia
(Naumann, Minsky & Staurman, 2002, Snow, Kern, & Curlette, 2001). Ot Naumann et al.
(2002) vmootpi€av 6Tl o1 aVTIANYEIC SIKOIWPATWY Pacidovtal 0 Un 10OPPOTINUEVES
EKTIUNOEIC apOoIBaIOTNTAC. AnAadH, Ta ATOMO UE IGXUPEC AVTIANPEIC OXETIKA PE TO IKAIWUOTA
TOUC AVOPEVOLV OPYOVWTIKEC OVTAUOIBEC Kol amolnuinon Xwpi¢ vo umapxel avaykn va
AVTATOdWOOUY  EMITUYXAVOVTAC LPNAG  emimeda amddoonG. To YUXOAOYIKO OlKdiwpa
AVOQEPETAL, GUVETWC, OE PIa dIoyKwUEVN Kal ddyuTn aioBnon a&lokpatiag, auToEKTIUNoNG
Kal UTIEPPOAIK@WVY TPOGAOKIWY Yia AN €100V ayabwv Kal PETAXEIpIong Xwpi¢ avtanodoon
(Fisk, 2010; Grubbs & Exline, 2016).

MopoAo Tou €xel UTIOOTNPIXBED OTI 0XEAOV OAOL ETIOEIKVUOUY TOUAAXIOTOV KOTOI0 BoBud
PuXoA0oyIKOUL dIKalwuatog (Yio Tapddelyua, Ta HEAN TOAAWYV GUYXPOVWY XWwPWV aigbavovTal
0TI dIKOOUVTAI TOUAGXIOTOV Wia BOCIKN) EKTAidELAON), T ATOUA QAIVETOL VO SIOQEPOLY 0T
enineda dikatwpatwv (Campbell et al., 2004, Derber, 1978, Snow et al., 2001). EminAéov, ol
Campbell et al. (2004) PBprikav oToixeia moOU d€ixvouv OTI Ta EMIMEdD YUXOAOYIKWV
JIKAIWUATWY gival aToBepd e v MAPodo Tou XPOVoUL Kal uroaTthpiéav OTi gival mavo va
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eival otabepd o d1AQoPeC KATATTATEIC. Q¢ €K TOUTOU, Kal ot Snow et al. (2001) vnoatipiEav
0Tl TO YUXOAOYIKO OIKAIWUO UTIOPED v EKANQOET w¢ dour TPOOWTIKOTNTOC PE TAYKOOUIO
EMidPOON OTIC OKEWPEIC KO TIC CUUTIEPIPOPEC TWV OTOHWV.

EmmAéov, n éwola yio T0 PUuXOAOYIKO JIKaiwpa TEPIAAUPBAVEL TOOO TNV EUTEIPIO TOU
JIKAIWUOTOG 000 Kal TNV UTEIPIa TOU «a&idw KATI». AUTEC 01 BU0 EWOIEC XPNOIUOTIOIoLVTaI
OLXVA EVOANOKTIKA 0TOV KOIVO AGyo. Kait o1 6uo 6pol UTTOdNAWVOULY OTI i avTapoIpr) ] GAAO
BETIKO OMOTEAEGUA OQEIAETAI GTOV €0UTO POG, OAAG N TNyr TOU OTOTEAECUATOC OIOPEPEL.
A&ilel va anuelwbei, 0Ti n €vvola «Tou 0&ilw» avTOVAKAG ouvHBWC TNV TPOCIOKIN aVTAMOIPNC
EVOVTI TWV TIPOCTIOBEIWVY 1) TOU XOPAKTIPO KATOI0U, VW TO JIKAWUA aVTAVAKAG cuvrBwg TV
TPOadoKia avTapoIPAE W AMOTEAETHUO EVOC KOIVWVIKOU gupBoAaiou. MNa mapddelyua, Ba Atav
TIO OWOTO VO TOVHE OTI KATO10¢ a&idel LWNAO W10 Adyw TNC OKANPAE OOVAELAG TOL TIapd va
moOuE 0TI KAmolo¢ dtkatoLTal LPNAG piabd (Campbell et al., 2004).

Ta dtopa pe LYPNAG PuXOAOYIKA dIKOIWUATA {NTOLVV TIEPIOCOTEPA OTO O,TI OVTIKEIMEVIKA
0QeiAOLY KOl QVTOTOKPIvOVTal EMOETIKA OTaV aUTEC Ol UTIEPPBOAIKEC AMAITACEIC OEV
IKavomolobvtal. Ot JamPAYMOTEVTEG, HE LYPNAT aioBnon dIKAIWUATOC, TEMEICPEVN VIO TNV
gyyevn) toug agiag, mbavotata BEtouv onueia @IAodo&iog TOAL vynAotepa amd 6,11 Ba
TEPIPEVE KaVEIC amd KABE OVTIKEIPEVIKO GUVOAO TPOTUTIWV. Ot QIA0dOEieC Eival oNUOVTIKEC
OTIC d1aMPOYUOTEVTELG, EMEIDN) CUVOEOVTOIL IOXUPA PE ATOPIKA KEPON (Galinsky et al., 2002).

2uvenwg, ot Neville & Fisk (2018) vmoBétouv OTI 01 SIOMPAYMATEVTEG ME LYNAO aicOnua
dIKawPATWY Ba givarl mio miBavd va BEAOUY va KAVOUY TIC TPWTEC TPOCPOPEC aPOL Ol
@IN0d0&ieC ouvdEoVTal OTEVA pE TN d1dbson va KAvouv TIC TPWTEC TPOoPOPEC (Barry &
Friendman, 1998). H mpobBupia va umoBAnBel pia mpwtn mpoo@opd gival €00V GNUAVTIKY
OTIC OlOTIPOYHOTEDCEIC, OIOTI N TPWTN TPOCPOPA TPOCEEPEL OnUAdio emiAuong Tou
TPOBANUOTOC, dNUIoLPYET PUXOAOYIKEC AYKITTPWAOEIC, 0dNYWVTAC EKEIVOUE TIOU TIC KAVEIC va
enw@eAnBolv (Gunia et al.  2013). O1 ouyypageic Aoimdv, enaAnbevoav, TWC Ol
JlaTPOYHUOTEVTEC PE LYNAN aicBnon dikalwuoto¢ Ba BETouv EIAGd0EOUC OTOXOUC KOl
EKQPALOLV TOV PIAGD0E0 OUTO XOPOAKTIPA TOUG UE TN HOP@N TwV LPNAKY TPWTWV TIPOCGPOPWV.
EmimAéov, o1 Babcock et al. (2006) ouumepaivouv OTI ekeivol ou viwBouv 0TI o&ilouv
TEPICOOTEPO OO AUTO TOL AN €XOLV I TOUG TTPOCPEPETAL, Ba eival mo mBavo va dpdaouy
EVW EKEIVOL TIOL OV VIwBouLv 0TI a&iouv MEPIOTOTEPQ, Ba €ival KATA PEGO OPO IKAVOTIOINUEVOL
ME QUTO TIOL €X0LV Kol dev Ba TPOROLV a€ KATOIA EVEPYELD. AUTO POC 0dNYEi 0TI UTTIOBECEIC
WG

H6: H vPnAn aiobnon YuxoAoylkou SIKAIWUOTOC OXETICETAl BETIKA YE TNV TOON YIO
€KKivnan dlompayuate0oEWY

H7: H uvgnAf aioBnon PuxoAoylkol SIKOIOPOTOC OXETICETAl BETIKA WE TIC LVWNAEC
TIPWTEC TTPOCPOPEC

To YUXOAOYIKO OIKaiwpa EXEL TIC PICEC TOU OE OIOYKWUEVEC Kal BETIKEC, OV W PEOAIOTIKEC,
AUTOOVTIANYEIC. TO ATOPO YE LYWNAY aicBnan WuXoAOYIKOU SIKAIWUOTOC OmaAITel SUCAVAAOYEC
QVTOUOIBEG EMEION €ival TIEMEICUEVO OTI Eival eyyevag délo auvtwv (Harvey & Harris, 2010).
Atopa pe vPnAf aigbnan YuxoAoyikoL SIKAIOPOTOG VIKBOLV I10HTEPA IKAVA VO OTOCTIAC0UV
TOPOXWPNOEIE KAvovTag TapdAAnAa Atyotepec and mAeupag touc. Ot Nevile & Fisk (2018),
dlamioTwoav TwW¢ TO PUXOAOYIKO dIKaiwpa oXeTidetal BeTIKA pe TN SIOVEUNTIKA OUTO-
AMOTEAECUOTIKOTNTO TWV OlOMPOYHATEDCEWY (dNANDN €UTIIOTOCUVN OTNV IKAVOTNTO TOU
atopou va dIEKSIKED amoTEAeoUOTIKG a&ia otn diampayudteuon). Mavw otnv mapandvw
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diamiotwaon, ot Rahim & Magner (2015) diamioTwoav MW Ol JIATMPAYUOTEVTEC HE LYNAO
PuXOAOYIKO dlKaiwua €ival IO TIBOVO Vo LIOBETHOOLY Evav TIO KUPIOPXO TPOTIO
dlampayuaTeELONE, TO OTOI0 XOPOKTNPIZeTal oMo LYPNAG ATOUIKO GUHPEEPOV KOL XOUNAN
avnovyia yia Toug GAAOUC.

Ot d1amPOyUOTEVTEC TIOL €XOUV LYNAG OIKaiwWUO €xOuv TNV TOON Vo TPoceyyilovv TN
JlaMPOYUATELON ME TPOTOUC TOUL Ol TPONYOUUEVEC €peuveC Ba mpoTevav OTIL €ival
QMOTEAECHOTIKEC, OAAA €TTIONG va d10TNPOLV GTACEIC TTOL Ba PTTopPolGav Va EX0UV GNUOVTIKO
KOIVWVIKO KOGTOC. ZUVOAIKA, TO PUXOAOYIKO SIKAIWMO @aiveTal va OXETI(ETOI PE VA TIECTIKO
otuA dlampayudtevong (Walton, Cutcher-Gershenfeld, & McKersie, 1994), émou ol
JIOMPAYMOTEVTEC EMIKEVTIPOVOVTAL OTNV TPowdnan tng OIKNAC Tou¢ otdéviag Kal otnv
LTOVOPELON TNE dUVOUNG TWV AVTITAAWY TOUE, KON Kal Pe avrBika péoa. MapdAo mov autod
UTIOPEl va gival OMOTEAECUOTIKO (r] TOUAGXIOTOV OTOMIKA EMWQEAEC) OE dIATPOYUOTEVTEIG
pNdEVIKOL (BpoiouaTog, PMOPEI va UTIOVOUEDCEL TIC EVWTIKEC OIOTPOYUOTEVCEIC Kal va
EMPBAAEL KOGTOC OTOUC AVTIOTOIKOUC dIATIPOYUOTEVTEC.

To YUXOAOYIKO diKaiwpa eKAAUBAVETOL CLUVNBESTEPO Kal PETPIETOL WC XOPOKTNPIOTIKG TNC.
Mpoowmikotntac (Campbell et al.,, 2004; Grubbs & Exline, 2016). O1 opiopoi Twv
XAPOAKTNPIOTIKWV UTTIOONAWVOLV OXETIKA) GUVETEID OO0V 0@QOPA TOV TPOTIO HE TOV OTOio TO
dIKaiwpa eMnPedlel TIC OKEYPEIS, TO CUVAIOBNUOTO KOl TN CUMTEPIPOPA TWV ATOMWV OF
OIOQOPETIKEG XPOVIKEC OTIYMEG KOt TMAaiola (Costa & McCraw, 1990). AvtiBeta, aTn HEAETN
Toug, ol Navile & Fisk (2018) petpolv, T0 dABETIUO dIKAiwPA, av Kol Tovi{ouv Tw¢ TO
dIKOMa PTopEL €miong va SIOQEPEL PE TNV TIAPOSO TOU XPOVOU Kal PETOED KOTOOTACEWV.
Onw¢ Kal GANEG OYEIC TIC TPOCWTIKOTNTOG, UTOPED VO UTIAPEEL OULCIACTIKI] €VOOOTOMIKA
dlaKOpaVa 0TV EKQPOCT OUTOL TOU XapPaKTNPIoTIKoU (Bleidron, 2009, Giacomin &. Jordan,
2016).

H tdon yia Kivduvo Kal n €vvolo Tou Kivouvou

O kivduvog gival Aertoupyia 6U0 TAPAYOVTWY, TN ABERAIOTNTOC TOL OMOTEAEGUATOC KOl TNG
ONUOVTIKOTNTOC TWV EMMTOOEWY. M0 TN YEIWaN Tou KIvdhvou, pia opBoAoYIKY CUUTIEPIPOPA
Ba ntav n avadrtnon CUUTANPWHATIKWV TANPOPOPINV £TCI WOTE VO PEIWBEL N afefaldotnta
TOU OMOTEAECUATOC ) N CNUAVTIKOTNTO TWV EMMTWOEWV Y1a T0 EKAOTOTE aTtopo (Taylor, 1974;
Cunningham, 1967). Z1i¢ dlampayuateloel], OUXVA LTTAPXOLV ORERAIOTNTEC OXETIKA PE Ta
EMTEVEIUO OTOTEAECATO Kl AIAQOPETIKEG IPOBETEIC Y1a KABE d1ATPAYHUOTEVTI), TANPOPOPIEC
TIC OToieq n KABe mAevpd pmopei va epevvroel. Omwe eneorjuave o Taylor (1974), n
apefalOTNTA Y0 TO OTMOTEAEOMO MTOPEL VO PEIWOE Pe TNV aMOKINGN KOl TO XEIPIOUO
TANPOQOopPIV. H afefaldtnta yia TIC CUVETEIEC UTIOPET VO AVTIPETWTICTEL YE TN PEiwon Twv
OLVETEIWV PECW TNC Ueiwang Tou moool Tou dlokuBeveTal. MapodAo mou n TeEAevTaia €xel
aVOYVWPIOTEN W ONUOVTIKY OTPATNYIKK MEIWONC TOL KIVOLVOUL, CUP@wWVa e Toug Cho & Lee
(2006), n avalitnon TANPOPOPIWY HTAV TO KEVIPIKO EMKEVTPO TWV TEPICOOTEPWY EUTEIPIKWV
EPELVWV OXETIKWV HE TOV Kivduvo.

O avTIANTTOC Kivduvoc dl10dpapatilel oNUAVTIKO POAO OTNV avBpWTIIVI CUUTEPIPOPA, 18iwG
0oov agopd tn ANYn ano@acewv umod afefatdtnta. Mia KatdoTtaon AqPNEC AmoEAcEwWV Eival
EMKivouvn Otav €vag umeLBuvog AYNG amo@Acewy ivarl aERAIOg yia TIC CUVETEIEC MIOG
emAoync (Cox, 1967). Z0uewva pe tou¢ Dowling and Staelin (1994), o avTiIAnmtog Kivduvog
Kal Ol 0 QVTIKEIUEVIKOG €ival EKEIVOC TTOU TOPOKIVED TOV LTENBUVO ARYNE ATOPACEWY VO
EUTIAOKEL 0€ €O GUYKEKPIPEVO TIPOTUTIO CUMTEPIQOPAC. ZNUAVTIKY EPELVO EXEL AQIEPWBEI
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0TnV €EETOON TOU POAOU TOU OVTIANTITOU KIVOUVOU GE SIOQOPETIKA TANICI0 OMOPACEWY , TIOU
Kupaivovtal and tnv a&loAoynon piag pdpkac r evog mpoiovio¢ (Erdem and Swait, 2004;
Dowling and Staelin, 1994) r) unnpeciacg (Bansal and Voyer, 2000; Murray, 1991) €w¢ tnv
LI0BETNON/OOKIUNA VEWV TIPOTOVTWV I TEXVOAOyIwV (T.X., Forsythe and She, 2003). O uynAdC
AVTIANTTOC Kivouvog, yla TOPAdEIYHa, PTIOPEL VO 0dNYNOEl TOUC KATAVOAWTEC VO EUTTAOKOUV
oc EKTETOPEVN avalntnon TmAnpo@opiwv (Dowling and Staelin, 1994; Srinivasan and
Ratchford, 1991), va Baolotolv € €vov OPICPEVO TPOTIO EMIKOIVWVIOG, OTIWC TPOOWTIKES
TNY£C 1) oMo oTtopa o€ otopa (Bansal and Voyer, 2000) i va XpnoIKOTOIGoLY GAAG GTOIXEIO
OmW¢ N TP, N €yyonon, n enwvoudia kot eAun (Erdem and Swait, 2004). Ti¢ TeAeLTaiEC
OEKAETIEC, MOAVAPIOPEG HEAETEC £XOULV OIEPELVHOEL TN OXEON WETAED TN avTIANYNE KIvdhvou
Kal NG CUMPTEPIPOPAC avalTnong TANPOPOPINY - GCUYKEKPIUEVD, TNC TOCOTNTOG
TANPOPOPIWV TIOL £XEl avalntnBei. To BaCIKO EMIXEIPNUO OE AUTH) TN 0XE0N €ival 0TI 0 LPNAOGC
AVTIANTTOC Kivduvocg BETEI TOUC KOTOVOAWTEC O€ W10 OTPEGOYOVA KAl Ovr)ouXN KATaoToaon,
YEYOVOC TIOU HE TN GEIPA TOU, TOUC TIOPAKIVEL VO GUUMETACXOUV OE OPACTNPIOTNTEC EMAUGNC
mpofANuaTwy. Kabw¢ auv&dvetal n apefaldtnta OXETIKO HE TO OMOTEAECHOTO  TWV
EVOANOKTIKWOV ADGEWV, 01 AVOUEVOUEVEC AMOOOCEIC aTNV avalrtnon eival mbavo va avénbolv
(Srinivasan and Ratchford, 1991). O unAGC AVTIANTITOC KivdLvog, EMOPEVKC, ALEAVEL TOV OYKO
TWV TANPOPOPIKV TIOU avadnTolv Ol KOTAVOAWTEC. ‘OTW¢ ival aVOUEVOUEVO, Ol KATOVOAWTEC
avTidpoly BIOQOPETIKA 0t €va TEPIBAAAOV LYPNAOD KIvdOvou &vavtl XounAol Kivéuvou
(Menon, Raghubir & Agrawal, 2008).

Ot Sitkin kot Pablo (1992) opiouv Tov Kivduvo w¢ €va XOPOKTNPIOTIKO TwV AMOQACEWY TO
onoio opiletal w¢ o PoBud¢ otov omoio umdpxel aPePaldTNTA OXETIKA Pe TO ov Ba
TPAyUATONoINBoOV dUVNTIKA CNUAVTIKA 1} KOl OMOTPENTIKA OMOTEAECUATA TWV OTOQPACEWV.
AUTOC 0 0pIoPOC TOL KIVOUVOU AMOTUTIWVEL TPEIC BOCIKEC OIOOTACEIC TIOU Eival OMOPOIiTNTEC
ylo TNV Kotavoncon Ttou, TNV ofePfaldtnTta TOU OMOTEAECMATOC, TIC TPOCOOKIEC TOU
QMOTEAECHOTOC Kal TN duvaTOTNTa TNC €KPBaanc. Mo cuykekpIéva, 0 KivOuvog CUOXETICETAL
OLXVOTEPO PE TNV APEBAIOTNTO TWV ATMOTEAECUATWVY, N Omoia cuxvd opiletal pe Baon TN
HETORANTOTNTA TwV anoteAeopdtwy (Libby & Fishburn, 1977), tnv EANedn yvaoong yio tv
Katavour Twv mbavav anoteAeaudtwv (March, 1978) kai 1o avegEAeykto anotéleapa (Viek
& Stallen, 1980). H petafAntotnTa BewpEital ouvrBwC KAavVovIKA avemBounTn, €KTO¢ €0V
avTIOTOOUICETOl EMOPKWC amd LWNAOTEPEC avauevopeveg omoddoell (Bowman, 1980;
MacCrimmon & Wehrung, 1986), ev Jépel €MEION N HEYOAVTEPN JIAKVPAVAON GTNV KOTAVOUN
TWV OTMOTEAECPATWY OLEAVEL TNV OVACPAAELD PE TNV OToia Eva 0EDOUEVO ATIOTEAECUO UTIOPEL
Vo TPoBAe@Oei. 210 Babuod oL T OMOTEAECATO Eival aveEEAEYKTA Kal cupPaivouv Kabapd
Tuxaia, 0 Kivouvog gival uPnAdTEPOC amd 6, Ti OTIC KATACGTACEIC 0TI OTOiEC T OMOTEAETUATA
MTIOPOUV Va EMNPENCTOUV, E0TW KOl PE HETPO, OTIO TOV UTIELBUVO ANYNC OMOPACEWV.

Mia oeIpa BewPNTIKWV JIATUTIWOEWV KIVODVOU TIOL OXETICeTal pe TNV ano@acn (Dutton &
Jackson, 1987; Figenbaum & Thomas, 1988; Jackson & Dutton, 1988; Kahneman & Tversky,
1979) umodnAwvouv OTI Ol BETIKEC QAVOUEVOUEVEC OTIOOOCEI( TPOKOAOUV BEUEAIWOWC
OlOMOPETIKNA dAPOPPWAT) OMOPACEWVY Kal CUUTEPIPOPA AN OMOPACEWY OE OXEON UE T
OUVOAX ATOTEAECUATWV PE OPVNTIKEG AVOPEVOUEVEG TIHEG. AV KOL OPIOUEVOL £XOUV CNUEIWTEL
0TI 0 OPOC KivdLVOC TUTIIKA EQOPUOLETOL OVO OE apvnTIKG amoteAéopata (Baird & Thomas,
1985; Levitt & March, 1988), n katavonon tou Kivdivou TEPIAapBAvVEL Eva TANPEC PACHO
AMOTEAEOHUATWY, BETIKWV Kal apvnuikwv. Auto cupPaivel emeldr] dev eival 10 idl0 1O
AVOUEVOUEVO QTOTEAECUO TIOU OUVIOTA Kivouvo OAAG O BaBuo¢ oTov omoio autd To
AMOTEAEGUO Ba ATOV AMOYONTEVTIKO YIo TOV UTIELBUVO AWNC AMOPACEWV 1] GAAOUG BaCIKOUG
evolaQEPOUEVOLC. EMOopévwe, To XAopa JETagD TwV EMIMEdWV QIA0SOEIaC Kal TOU HETOL GPOU
NG KOTAVOUNG TWV QAVOUEVOUEVWY OTOTEAECUATWY €ival KaBOPIOoTIKO. ATO auTO TO
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TTAEOVEKTNUA, AKOUN Kal Eva BETIKO OTOTEAECMN UTIOPEL va €ival amoyonTEVTIKO €0V KPIOEi
amno ApKETA OMOITNTIKA eMineda mpoadokiag (Lopes, 1987; March & Shapira, 1987).

Otav 10 dtopa pwtolv: "Moco Kakd Ba pmopoloe va yiver" | "Moco 6a pmopoloa va
KEPDIOW;", AUTA TO EPWTAUOTO AVTIKATOMTPIOLV [Io GAAN TITUXT TOUL KIVOUVOU, EKEIVN TG
duvototnTag TN¢ €KPaong: To Atopa ouxva divouv 1dlaitepn PoplTnTo OTO OKpaia
AMOTEAECUOTA, OKOUN Kal av N TBavoTNTA Toug va mpayuotonoinouy sivarl pikpr (Kahneman
& Tversky, 1979). AuTo pmopei va e€nynael, yio mapddelyua, TNy TPoBuia TwWvV aTOPwWVY va
ayopdoouv Aaxeia, 0mou n meavotnTa Vikng €ival S10yKWHEVN EMEIdN TO TIBAVO ATOTEAECUA
gival 1600 peydio (Allman, 1985).

KobBw¢ 0 avTIANMTOg Kivduvog €ival n TPOKOTEIANUUEVN EKTIPUNON €VOC OTOPOL YIO HId
EMKIVOLVN KATAOTOON, N EKTiUNGoN Tou €0PTATOL OE PEYOAO BoBud amd ta YuxXoAoyIKa Kal
KATOOTACIOKA XOPAKTINPIOTIKA Tou. Ot 6U0 PETOBANTEC TIOU EMNPEAOLY TNV EKTIKUNGN TOU
KIvd0vou omo To GTopo Eival n auto-amoteAeopoTikoTNTa (Krueger and Dickinson, 1994;
Locander and Hermann, 1979) kai n katdotoon mAoutou (Goodfellow and Schieber, 1997;
Grable and Lytton, 1998). Ev® n 0UTO-OMOTEAECUOTIKOTNTA OIOPOPPWVEL TO QAVTIANTITO
eMinedo KIvdbvou ennpeadovtac TNV ekTiunon e afefatdotntac, n 6€on MAOUTOL EMNPEALEL
TN O6100TO0N TWV CUVEMEIWY TOU OVTIANTTOU KIvoUvou. EKTO¢ amd tv  auto-
QMOTEAECUOTIKOTNTA Kol TN B€an MAOUTOL, N TACN YIa Kivouvo SI0MICTWVETOL OTI Eival £vag
GAAOC BacIKOg KOBOPIOTIKOC TOPAyovTag Tou avTANTTol Kivdivou, éwola Ty omoia Ba
avOADGOULE 0T CUVEXELQ.

ZUUTEPIPOPA aVAANYNC KIvAUVoU

‘Exouv umapEel TOAUAPIOUEC E€PEVVEC OXETIKA ME TOUC TOPAYOVTIEC TIOU EMNPEAOLY TN
OLUTIEPIPOPG AYNC OMOPACEWV TwV OTOMWV o€ emikivduva mAaiola (Hogarth, 1987;
Kahneman & Tversky, 1979), otoug omoioug ot Sitkin & Pablo (1992) ava@épovtal ¢
OLUTIEPIPOPA KIVOUVOUL. H GUUTEPIQPOPA KIVOUVOU WPTOPEL VO XapakTnpiletal amo Tov Babuo
TOL KIVOUVOU TIOU OXETICETOl PE TIC AMOQACEI( mou AapPdavovtal. Ot idlot opilouv IO
PIYOKIVOUVEC TIC ATMOPACELC 0TO BaBUO TTOL TO AVOUEVOUEVA ATOTEAETUOTA TOUC Eival aféRala,
01O BoBud ov o1 GTOXOL Eival BUOKOAGTEPO Va ETITELXOBOLV Kat 0To BoBuG OV N SLVNTIK)
€KBaon mEPINUPBAVEL OKPAIEC TUVETEIEC.

YTIAPX0UV TPEIC OPABEC TTOPAYOVTWVY TIOU EMNPEACOLY TOV LTTELOBLVO AYNE ATIOPACEWY OTOV
EKEIVOC TIPEMEL va EMAEEEL IO TEPIOCOTEPO 1) AlYOTEPO EMIKIVOUVN AVTATOKPION OE €va
TPOBANUO. AUTEC €ival Ta XOPOKTNPIOTIKA TOU OTOMOU, T XOPAKTNPIOTIKA TOU OPYaVWTIKOU
TAQIGIOU KO TO XOPOKTNPICTIKA TOU {310V TOL TPORAAMATOC. ZTN CLVEXELD, B0 EEETAGOUE TIO
OUYKEKPIUEVO TO XOPAKTNPIOTIKA TOU OTOROU KAl T XOPOKTNPIOTIKA TOU TIPOBAARMATOC, KOBWC
OLOXETI(OVTOI TIIO AUECT PE TOV OKOTO TNE TaPo0aaC EPELVOC.

XapaktnpIoTiké Tou atduou

2 0pQwva Pe TNV BIBAIoypa@IKN €pguva Twv Sitkin & Pablo, £xouv evtomioTei Tpia pepoOvOPEVa
XAPOAKTNPIOTIKA w¢ TBavoi KaBopIoTIKOI TOPAYoVTEC TNG CUMTEPIPOPAE KIVOUVOU: Ol
TPOTIMAGEL KIVOOVOU, 01 avTIARYEIC KIVOOVOU Kal N TAan Kivauvou.

O1 npotipoel¢ Kivdvvou (Brockhaus, 1980) £xouv mpoToBel wC¢ €va XOPOKINPIOTIKO TOL
EMNPEALEL TIC PEPOVWUEVEC EVEPYELEC. ME amAd Ady1a, ot uTteDBLVOL ANPNC aMoPACTEWY o
amoAapBAVOLY TNV TPOKANGT TTOL GUVETAYOVTOI 01 Kivduvol Ba gival o mbavo va avaAdpouv
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ETKIVOUVEC EVEPYEIEC OTIO EKEIVA T ATOUO TIOL dEV TO KAVOULV. AUTH N 100 amelKovileTal o€
€PEVVEC TIOL UTIOONAWVOULY OTI N TPOTIUNGCN YIO EMTEVYUOTA €ival IGXLPOTEPN GE OPICHEVA
dtopa amo TNV mibupia Toug va ano@uyouv v anotuXia (McClelland, 1961).

Ot avTtIAqPEI¢ KIvdUvou opidovTal w¢ N EKTIMNGT TOL ARTTN TNE and@aong yia Tov Kivduvo mou
EVUTIAPXEl O€ pio KatdoTtoon. O opIoPOC TOU QVTIANTTOU KIVOUVOU €ivOl OUVETHC HE
TIPONYOUUEVEC EPEVVEC TIOL TOV EiXOV OPICEL WC TTPOG TNV KOTNYOPIOTOINGT TwV KOTOOTAGEWV
amd ToV ANTITN aMo@ACEWY, TIC TIOAVEC EKTIUNOEIC TOU €0POLG EAEYXOL TOU KIVOUVOU Kal TNV
EUTIOTOOLVN O€ OUTEC TIG EKTIMAGEIC. Ot avTIARYPEIC KIVOUVOUL £X0UV EMICTACEL TNV TTPOCOXH
TWV EPELVNTWV AOYW TOU OVTIKTUTIOU TOUG OTN CUMPTEPIPOPAE TWV ANTTWV ATMOQACEWV,
00NywvTog TOu¢ UTELBLVOLC ARYNG amo@AcEWV va apvnBolv Tnv afefaldotnta, va
UTIEPEKTIUNOOLY 1] VO UTIOTIMACOUY TOUC KIVOUVOUG Kol Vo €MIdEIEouy  adIkaloAdyntn
EUTIOTOCLVN OTN MPOCWTIKI) Toug Kpion (Bazerman, 1986; Roll, 1986; Slovic, 1972), yvwan
(Monroe, 1976; Rao & Monroe, 1988), Kal IKAOVOTNTO 0MO300NG UTO EMIKIVOUVEC GUVONKEC
(Allman, 1985; March & Shapira, 1987; Slovic, Fischhoff, & Lichtenstein, 1980).

H taon Kivduvou £xel eEKAN@Oei, ouxva, ¢ N TAon Tou ATOOoU Yia TNV avaAnwn Kivouvwy. H
HEAETN TV MacCrimmon & Wehrung (1990) ekAaufavel Tnv Tdon yia Kivduvo w¢ mpog ta
METPA IPoBLUIaC TOL ATOPOL VO AVOAGREL KIvOUVOULC Kal Tovilel auva@r) TPATuTa avaAndng
amo@LyN¢ KIvdhvou Ta omoia eMnpeadouy Tov TPOTo aEI0AGYNONE TwV KIVOLVWVY KOBWE KOl TOV
Babud oto omoio ekeivol Bewpolvtal amodektoi (Baird & Thomas, 1985; Fischhoff,
Lichtenstein, Slovic, Derby, & Keeney, 1981; Kogan & Wallach, 1964; Rowe, 1977).
2UVETIWC, N Tdaon Kivouvou opiletal wg n tdan evag @opéa AfPNg omo@Acewy Eite va AauBavel
eite va ano@eyel Kivouvouc.

XapaktneIoTIK& Tou TTPOBAAUOTOC

‘Eva XOPOKTNPIOTIKO, OXETIKO HE TO TPOPANUA KOBAUTO, TO OTOI0 Opa WC KABOPIOTIKAG
TIOPAYOVTOC TNE CUUTEPIPOPAC OVAANYNE KIVAUVOUL gival n OTapén 1) PN TOAQIOTEPNG EUTEIPIQC
TOL AITTTN ONMOQPACEWVY OXETIKA PE TO EMIKEIPEVO TTPOPANUa. Otav Ta dtopa gival Tio EUTELPQ,
i0W¢ EEKIVAOOULVY VO ETIKEVIPWVOVTOL TEPICOOTEPO EMIAEKTIKA OTA OTOIXEIN KOI OMOTEAEGUATO
TWV TIPOYEVESTEPWV IKAVOTITWVY TOUC Vo EEmepAcouy Kamola eumodia (March & Shapira,
1987), ouvenw( yivovtal mo OEKTIKOI aTnv avaAnyn Kivduvwy o€ 0UYKPIoN PE EKEIVOUC HE
AlYOTEPN EUTEIpia o€ TTOPOUOIN TTPOBARUATA KOl KOTOOTACEIC, Ol OToia Ba TOUC OMEPELYAV.
Mapopoiwg, ot Taylor et al. (1996) €de1€av 0TI n TA0N KIVOUVOUL G€ Yia dedOUEVN KATACTTOON
EMNPEACETAl OO TA OTMOTEAECUATO TPONYOUUEVNG CUUTEPIQOPAC aVOANWNG 1 OTOQLYHC
KIvdUVwVY o€ Tapopola Katdatoon.

To KAIJaKoUPEVO POVTEND déapeuanc (Staw & Ross, 1987) sival emiong cOP@wvo pe v 10€a
OTI Ol ATOUIKEC EPTEIPIEC YTIOPOLV VA TIPOWBHGOLY TNV OAO KO TIO ETIKIVOUVI CLUTIEPIPOPA
pe v mapodo tou xpovou. Ot Slovic, Fischoff kot Lichtenstein (1980) mpdtevav pia
EVOANOKTIKA) AUON OTO YPOUMIKO MOVTEAO eUMEIPiag Kal KIvdUvou otav umooathpiéav OTl n
TPONYoUUEVN €EUTEIpIO TV LMELOBUVWY ANWNC ATOPACEWY EMNPEALEL T CLUTEPIPOPA
KIvdUvou evBappuvovTag LWNAGTEPO ETIMEDD EPTIOTOOUVNG OF ECOIPETIKA EUTIEIPOUC N
dmelpoug avBpwmouc.

‘lowg TO IO O10OEOOUEVO XOPOKTNPIOTIKO OV OXETI(ETAl PE TO TTPOPBANUA TIOL EMNPEALEL TN

OLUTIEPIPOPA KIVOUVOU Eival n OlOpOp@®an Tou TPOPRANUATOC. TO XOPOKTINPIOTIKO 0oUTod

AVOQEPETAIL OTO €AV N KOTAOTOOT TAPOUCIALETAl GTOV UTIELBUVO AYNE OTOPATEWY UE BETIKO

1 0pVNTIKO TPiopa, w¢ ELKaIpia 1} TPOBANUA 1} W TTPOC Ta TIBaVA KEPAN 1 TIC TIBaVES {nuie,

OUP@WVO E TIPONYOLHEVEG OVOQOPEC aTn PIBAIoypagia. AvTIBETwWCE, ot Kahneman kat Tversky
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(1979) datdnwoav TN Bewpia TNC MPOOTTIKNC, CNUEIWVOVTAC OTL Ol BETIKA TANICIWUEVES
KOTAOTACEIC 0drYyNOaV O€ CUPTIEPIPOPEC ATOPUYNC KIVOUVOU, EVW Ol OPVNTIKA TACICIWHUEVES
g€ CLUTIEPIPOPA avalrTnong Kivdlhvou.

H tdon yia kivduvo

MoAAG XOPAKTNPIOTIKA TNG TPOOWTIKOTNTOC €X0UV TIPOTABEL WG TNYEC EMIPPONG TNV TAON
avaAnyng 1 amo@uyng Kivouvwy, CUUTEPIAAPBAVOPEVWY TNG TAPOKIVAONC YIo EMITELYUOTO
(Atkison, 1957) kai tn¢ aiobnong avalriitnong (Zuckerman, 1979). ‘Epeuvec €xouv Oei&el ot
Ol YUVOIKEC TEIVOLV VO OMOPELYOLY, TIEPICCOTEPO ATIO TOLC AVOPEC, TNV avAANYN Kivdhvou
(Byrnes, Miler & Schafer, 1999, Meertens & Lion, 2008).

Onw¢ ava@EPAUE KOl TTPONYOUHEVWCE, N TACT EVOC OTOUOU Yia Kivduvo gival ) Taon Tou/tng va
avoAapBAvEL I} Vo amo@eLyel ToV Kivduvo o€ pia Kotdotaon AYng omo@doewv (Sitkin and
Pablo 1992).

20p@wva Pe Toug Cho & Lee (2006), n cupmepiAnn NG téong Kivdbvou gival anapaitntn yia
TN o0VOECN TOU AVTIANTTOU KIvdUVOU KOl TWV OTPOTNYIKWY HPEIWONC TOU KIVOUVOU, KaBwC
EMNPEALEL OXI JOVO TIC CUUTIEPIPOPIKEC EMIAOYEC TIOU AVTIMETWTI(OUV TOV KivOuvo OAAG Kal TO
i610 T0 avuANmTO emimedo Kivduvou (Forlani et al.,, 2002; Keil et al., 2000). Ot idiol
umootnpidouv MWC N TAon KIvALVOU avO@EPETAl YEVIKA oTnv TpoBupio €vog atduou va
avoAdpel rj va ano@Uyel Tov Kivouvo. YTapxouv 000 SI0QOPETIKEC AMOYEIC, WATOTO, YIa TNV
€VVOIOAOYNON auTAC TNG drmoync. H mpwtn anoyn €ival va opicoupe v Taon Kivdivou g
XAPAKTNPIOTIKO TN MTPOCWTIKOTNTOG, UTIOVOWVTOC £TCL OTI Eival 0TABEPOC PE TNV TTAPOO TOU
XPOVOUL Kal o€ d1a@QopeTIKEC ouvinkec (Fischhoff et al., 1981). Ano autr) v anoyn, n 160N
KIvOUVOUL OVTIKOTOTTPILEl TOV YEVIKO TTPOCAVATOAIGHO KATIOIOL TIPOC TOV Kivduvo, ETIPPETIG
g€ Kivduvo 1| eMQUAOKTIKOC. Ta dtopa Tou Eival EMIPPETH GTOV Kivouvo anoAaupdavouy Tov
Kivduvo Kal yivovtal avrjouxo o€ oTabepég Kol O£d0UEVEC KATAOTAOELS, Eival mpobupol va
avoAdPouy pioka pe vPNAG oTOIXAMATO KOl OVTAOUV guxopiotnon amd autd. H avtibetn
TOPOTAPNON PTOPEL VA YiVEL IO ATOUO TTOU OTOPEVYOUV TOV Kivouvo.

Mia eVOANOKTIKI avTIANgN ivat va 600UE TNV TAON KIVOUVOU w¢ TACN CUPTIEPIPOPAC Kat OXI
W¢ KABOpO XOPOKTNPIOTIKO TPOCWTIKOTNTAC. ATO aUTAV TNV OTTIKI ywvia, n Taon Kivdhvou
ennpeadeTal 0x1 JOVOo amod TNV TMPOTIKNGN KIvdlvou, 0AAG Kal and tnv Kpion yia 1o av agilel
VO PIOKAPOUE VIO VO 0VEACOUVKE TNV TIIBOVATNTO VO EXO0UVPE KOAUTEPEC amodaaelg (Sitkin Kal
Pablo, 1992; Taylor et al., 1996). Autr n dmoyn vodNAWVEL OTI, EVK N TAGCN YIa Kivduvo gival
OXETIKA OTaBepr], UMopei va dla@EPel avdAoya PE TO TAQICIO TG amo@aonC Kal va
TporomnoInBei pe Bdaon TV EUTEIpia Kal T yvwan yia TNy Katdotaaor). ZTnv TPayPoTIKOTNTA,
OPKETOI EPELVNTEC EXOUV TIOPACKEL EUTEIPIKA LTTIOGTAPIEN OTI N TTPOBL I KATIOIOL VO aVOAABEL
K1vdUVou( TIOIKIAAEL avaAoya pe To SLP@PAOEVA KOl TTOPAYoVTEC avTiAnwng (MacCrimmon
& Wehrung, 1984).

H umdpxouoa BifAloypagia mapexel EAAXIOTO OTOIXEID TOL Vo OMOSEIKVOOLY OTI N TOON
KIvdOVoU €ival YeviKr ag OAeC TIC KataoTdoelg (m.x. Huff et al., 1997). H dmoyn tn¢ T00Ng
KIvdUVOUL w¢ TAOT EMIKPOTEI 0€ PEAETEC TTOV OXeTidovTal PE Tov Kivduvo (Forlani et al., 2002-
Keil et al., 2000). Ztn peAéTn Toug, ot Cho & Lee (2006), avtidapBdvovtal Tnv Taon Kivouvou
w¢ TOON OULUTEPIPOPAC Yyl vo AdPBouude 1 va amo@UYoude TOV KivOuvo O€ EMEVOUTIKEC
ano@AcelC. MEAETEC €x0UV LTIOOTNPIEEL OTI N TAGT KIVOUVOU €VOC OTOUOU EMNPEALEL TOV TPOTIO
pe Tov omoio a&loAoyei pia emikivduvn katdotoon. MpayuoTl, T0 YEYOVOC OTI Ol YEVIKEC
KAIJakeg avaAnwng Kivdovou dev oLOXETI(OVTOL PE TN CUMUETOXN OE TUXEPA TOUXVidla
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anoTeAEl Eva evdlaEEPOV {ATNUA VIO TO HEYAAUTEPO PEPOC TNC EPELVAC AVTIANWNC KIvdlvou, N
omoia TeiveEl va TPOTEIVEL EUPEIEC EMMIWOEIC PE Paon TNV avaAnyn Kivdbvou n omoia
HETPABNKE OO TIC EMAOYEC O CUUMETOXN TOU OTOHOU O€ TUXEPA TTAIXVidIA. ZOUPWVA PE TOUC
Meertens & Lion (2008), miBavdTnTa N QAUTO-OMOTEAECUOTIKOTNTO €MNPEACEl PMOVO TNV
avoaAnyn Kivdluvou O€ TEPIMTWOEIC KOl KIVOUVOUE OTIOU N TIBavOTnTa EAEYXOL TOUG OO TO
dtopo €ival LTaPKTr. AULTO ONUOIVEL WG N EMMTWAON TNE AUTO-OTMOTEAECUATIKOTNTOG TOU
atéuou atnv Tdon yia avaAnn Kivdovou gival ave€aptntn amo v Tdon Tou OTOPOoUL Yia
avaAnyn Kivdouvou, oAAG EE0PTATAI KUPIWE OO TO €id0C TOU KIVOUVOU TIOU AVTIYETWTILEL TO
dtopo.

O Sitkin kai Pablo (1992) éptacav GTo onueio va LTOGTNPIEOLY OTI TA ACUVETH EUTIEIPIKA
gupnUOTO 0T oxeon METa&L TNC avtiAnwng Kivouvou Kat ¢ PIYOoKivOLVNC CUUTEPIPOPAC
(6nAadr), bPNAOL KIVOUVOUL ETIAOYEC OKOUN KOl 0€ KATAGTACEIC UWNAOUL KIvdOvou) o@eilovTal
KUPiw¢ otnv mapaAelPn tg téong Kivdovou. ETedrn 10 JOVTEAO TTOU TIPOTEIVETAL GTO ApBpo
TOUC OIOKPIVEL COQWE TIC AVTIARYEIC Kal TIC TTPOTIMACEIC KIvdUVou amd Tnv tdaon yia Kivduvo,
N Xprion Tou 6pou TAon gival cOPEWVN Pe TNV €vwola Touv 0pou Brockhaus (1980), aAAG Ogv
OUMMOPPWVETAL OUTE PE TOV EMIONUO OPIOKO TOU (0 OToiog TEPIAAUPBAVEL TPOTIUACEIC) OUTE
OTNV EUTIEIPIKI TOU AEITOUPYIKOTNTAO (TTIOL METPA TIC GVTIANYELC Kal OXl TI¢ TACEIC 1) TIG
TIPOTIUNCELC).

Onw¢ emonudavenke, ot ouyypageic (Sitkin & Pablo, 1992) e&étaocav tov POAO Twv
TpoTIuNoewv Kivdovou (Brockhaus, 1980) w¢ GuUEONC EMIPPONE OTN CUPTIEPIPOPA KIVOUVOU.
Q0T000, TO €K VEOU QVTIANTTO POVTEAO UTTOONAWVEL OTI O TIOPAYOVTAC OUTOC, GE GUVOLOCHO
ME TNV adpdvela Tou @opEa ANYNg ¢ amdé@oong Kol To AMOTEAECUOTA TPONYOUUEVWY
PIYOKIVOUVWY aTMOQACEWY, €EMNPEACOLY EUPECO TN OCUUTEPIPOPA KIVOUVOU MECW TwV
EMMTWOEWV TOU GTNV TN KIVOLVOUL Tou amoacilovtoc. H eatiaan oTIC TATEIC avayvwpilel
0TI N YevIKN emBupia va emdiwyBouv A va amo@euxBolv Kivduvol (dnA. TPOTIUNGEIC KIVODVOU)
dev KOBoPilel GUYKEKPIPEVEC CUUTIEPIPOPEC KIVOUVOU, OAAG emnpeddel T yevIKA mbavotnta
VO CUUTIEPIPEPETAL EVA ATOUO WE TIEPITCOTEPO N AlyOTEPO PIYOKivouvoug Tpomoug (T.x. Tdaon
K1vd0vou).

KaBopioTikoi Mapayovte Tng Téonc yio Kivdouvo

Z0UQWVO PE TO POVTEAO TWV TPOAVOPEPBEVTWY CLYYPAPEWY, Ol TPOTIMACEIC KIVOUVOU, N
adpdveld TOL AT OMOPACEWV KOl TO OMOTEAECUATA TIPONYOUUEVWY  PIYPOKIVOLVWV
AMoQACEWVY Eival KaBoPIoTIKOI TapAyovTEC TNC TACNE TOU OTOHOUL TIPOC TOV Kivduvo.

MpoTiunoel Kivdbvou. H TPOOWTIKN EPTEIPIA 1} Ol TEMOIONOEIC OXETIKA PE TOV Kivduvo
EVIOXUOULY TIC OVAYVWPIOIYES TIPOTIMACEIC OTOV TPOTO PE TOV OMOoio o1 LTELBUVOL ANUNG
ano@acewv a&loAoyolv Kol avtidpolv atov Kivduvo (Douglas & Wildavsky, 1982;ZAofIkn),
1972). To yevikO €mIxeipnuo OV TPOKUMTEL aMd TIC MEAETEC OUTEC €ival OTI T ATOUO
TOPOLGIALoUY OTOBEPEC JIAPOPES WC TIPOC TO AV TPOTIPOLV R TEPIPEOVOUV TOUC KIVOUVOUC,.
Mopd 10 yeyovog 0TI aiveTal oXedOV OPICTIKO VO Ova@EPETOL OTI Ta dTopa Ba Exouv TNV Tdaon
va KAVOULV auTO TOL TTPOTIKOUY, EVaC TETOLOC I0XUPIOHAG OV gival KABOAOL OTOOEKTOC Ao TNV
opyovwTiky BiBAloypagio, OTOL Ol CUYYPOQEIC LTIOOTNPICOUY YEVIKA OTI TO OTOMIKA
XAPAKTNPIOTIKA (OTIWC Ol TPOTIUACELS) Ba KUpLapxXoUVTaL amd TV 0PYAVWTIKN) Katdataaon (T.X.
Davis-Blake & Pfeffer, 1989)- Salancik & Pfeffer, 1978).

Adpavela. Omw¢ akpIBWC 01 opyaviopoi ovantdooouy BECUOBETNUEVEC OMOVTIOEI( OTOV
Kivduvo (Douglas, 1985- Douglas & Wildavsky, 1982), ta dtopa mopoucidlouv €miong
34

Personality on negotiation initiation: The moderating role of time-pressure and BATNA
Kwvatavtivo¢ Kiooac - MBA Full-Time, 2021



Personality on negotiation initiation: The moderating role of time-pressure and BATNA
Kwvaotavtivoc Kiooac - MBA Full-Time, 2021

oLVNBEIEC 1 CUVABEIC TPOTIOUC XEIPIOPOU KOTOOTAGEWV KIVOUVOU TIOU TIpodlaBéTouv va
avTidpdoowy pe TPORAEYIPOLE TPOTOLC. O TPOCGOVATOAIOMOE €VOC ATOUOU TIPOC TOUG
KIvAUVOUC XEIPIOUOU OE GUYKEKPIPEVA TTAQiTIO TEIVEL va dlatnpnBei e tnv ndpodo Tou Xpovou,
oxnuatidovtog éva oxeTIKa atabepo mpotumo (Kogan & Wallach, 1964- Rowe, 1977- ZAGPIK,
1972). Z0P@WVa P auTo TO YEVIKO eMixeipnua, ot Sitkin & Pablo umob£touv 611 o1 umebBuvol
ANYNE omo@Aacewy mou ATOV avTiBeTol aTov Kivduvo aTo TapeABdv Ba Teivouv va cuveXioouv
HE TOUC EMIPUAOKTIKOUC TPOTIOUE TOUC, EVW, TIPONYOUUEVWC, Ol UTIELBUVOL ANPNG OMOPACEWV
Tou avadntolby KIvdUVoug Ba GUVEXIoOUV va €ival IO TEPIMETEIWOEIC. YTIO TNV £VVOIa OUTH
TopoTnpEEital Kat n adpdvela, onAadr akoun Kol Pe éva EIBIKO epEBiopa, To GTopa Ba
OLVEXioOUV va Xpnolpomololy dladIKOCIieC Kol KPITAPIO TTOU €XOUV XPNOIUOTOINCEL OTO
TIOPEABOV.

lotopikd anoteAeopatwv. Ot Osborn kai Jackson (1988) kat ot Thaler and Johnson (1990)
dlamioTwoav OTi o1 umevBuvol AYNG ano@Pdcewy Ba emdINEOUY KIVOUVOUC OTOV TOUEN TWV
KEPOWV €AV Ol TIPONYOVHEVEC EVEPYELEC avalNTNONg KIvALVOU HTav EMITUXEIC. ZT0 Babud mou
ol umevBuvol APNC amoPACEWY PTOPOLV VO CGUVOECOUY TA BETIKA AMOTEAECUOTO ME TIC
EVEPYEIEC TOUC, Ol ETITLXNUEVOL LTIELBLYVOL ANYNC OTTOPATEWY TIOL ATOPEVYOLV TOUC KIVOUVOUC
Ba ival 6A0 Kal TIO SIOTAKTIKOL yio avaAnyn Kivouvou Kal Ol EMITUXNUEVOL QOPEIC AYNG
amo@ACEWVY ToL avalnToly Kivauvouc Ba avalnTolv 6A0 Kal TIIO EVTOVA TOV Kivouvo.

Ot MacCrimmon kat Wehrung (1990) digpebvnoav TI¢ oxEa€lg HETAgD TNE TAONC YIo Kivduvo
Kal d10QOPWY KOIVWVIKOOIKOVOUIKWY XOPAKTNPIOTIKWY. ZUP@WVA PE TOUC i010Ug, LTIAPXOLV
TIOAAQ XOPOKTNPIOTIKA T OToia EMNPEEACOLY TO ATOWO., AAAG UTTOPOUV va KATnyoplomoindouy
0€ TPEIC KOTNYOPIEC, TPOOWTIKA XOPOKTNPIOTIKA, XPNMOTOOIKOVOUIKA XAPAKTNPIOTIKA KOl
EMAYYEAUOTIKO  XOPOKTNPIOTIKA. Mia  oavdAuon mopoyoviwy €0€1€€ 0TI TTPOKUTTOLV
OMOJOTOINCEIC CLVOPWY  KOIVWVIKOOIKOVOUIKWY  XOPOKTNPIOTIKWY. [a mapddeyua, o
TAOUTOC, TO €100dNUa, n B€an kai n e€ovaia opadomnoiénkav o€ &vav POvo TopAyovTa Tou
Xapakmnpi{otav €miTtuxio. AvtioTtolxa, n nAIKia, n apxoldtnTo Kol 1o €EapTwHEVD dToua
opadomolnenKav g€ pia JETAPBANTH TOL OVOUOCOV wPIMOTNTO. H EMITU)ia, OTaV €iXe ONUAVTIKA
oxéan PE TNV Taon Kivdlvou, NTav TOvTa BETIKA GUCXETIOPEVN WE TNV avAAnYn Kivdivou.
AnAadn, €vac vPnAotepog Babuog emituxiag (LPNnAotepn BEan, mAoLCIOTEPOC, LYNAGTEPO
€1000Nua) O10QPOPOTOINCE APKETA EKEIVOLC IOV HTAV EMIPPETIC GTNV AVAANWN KivoUuvou amo
EKEIVOLC TIOV TOV ATIEPELYQV.

EmimAgov, ot Anderson & Galinsky (2006), diamictwoov PEow NG €PELVOC TOUE, TWC OO0
uPnNAGTEPN NTav N aicbnon ¢ d0vaung 0TOUC CUMHETEXOVTEC, TOOO TIO OIG1000&01 MTavV
EKEIVOL OXETIKA ME TNV avTiAnYn Ttou Kivduvou. To yeyovog OULTO TOuC 00NQYNoE OTO
OLUTIEPOCUO TIWC 000 10XLPOTEPN EBAETE TO ATOMO TN BEon TOL, TOGO TIO TMBAVO ATAV va
avoAdPel KivOuvo Kol va CUPHETEXEL o€ plPokivduvee Kotaotdoelc. KotaAryovtac,
dlamoTwVouY TG N aicbnon ¢ dbvaung n omoia ennpedlel v avaAnyn €mikivouvng
OLUTIEPIPOPAC HETPIAZETaL amd TIC AVTIANWEIC TOU OTOHOU TIPOC TOV EMIKEIUEVO Kivouvo. Oa
e€etdooupe TEPIOOOTEPO TIC EMMTIWOEI( TNG aiobnong tng OVvaung TOL OTOYOU OTN
OLUTIEPIPOPA TOL O€ EMOPEVO KEQAAQIO.

H €vwvola ¢ duvoung

H d0vapn ouxvd opiletal w¢ N IKAVOTNTa AOKNGCNC EMIPPONC 0€ AAAOUC KOl TIPOEPXETAI KUPIWC

anod Tov EAeYX0 TOAUTIMWY TIOPWV Kal TNV IKAVOTNTA OIOXEIPIONC OVTOMOIBWY Kal TIHWPIWV

(Emerson, 1962; French & Raven, 1959; Goldhamer & Shils, 1939; Keltner et al., 2003, Lewin,
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1951). 'ETat, n d0vapn ival pio 0Xeo1akr) YETAaBANTH, KabBw¢ n d0VaN Twv OTOPWY UTOPEL va
KatavonOei povo o oxean pe Eva GANO GTopo 1 pia opada (Brauer & Bourhis, 2006; Emerson,
1962; Thibaut & Kelley, 1959). 'Epeuveq €xouv deiel MW N Kotoxn d0vaung Wmopei va
EMNPEACEL TIOIKIAOTPOTWC TIC WUXOAOYIKEC Oladikaaieg, amd ta otepedtuma (Fiske, 1993),
MEXPL Kal To Tpomo évduaong (Pfeffer, 1992). EmmAéov, n d0voun Tou atduou @aivetal va
TIOIKIAEL avOAOYyO € TN KOTAOTAGKN Kol €ival EE0PTNUEVN OMO TN KOIVWVIKI) dUVOMIKI) TOU
EKAOTOTE TEPIEXOUEVOL PETH OTO omoio ep@avidetal (Magee et al., 2007).

H aioBnon t¢ duvaung umopei va evepyomoinbei Omote umodnAwvovtal eVOEIEEIC Yo TNV
KOToXM) 10X00¢, GLVEIONTA ] Un, TO TEPIBAAAOV 1) GTOV OVAKAAOLVTOIL TIPONYOVEVEC EUTEIPIEC
e€ouaiac (Chen et a., 2001, Galinsky et a.,2003). MOAIC evepyomoinbei, n aigBnan tng d0vaung
ExEl amodelxBei 0TI EMNPEALEL TN CUPTIEPIPOPE TWV OTOUWVY PE OLUCIACTIKOUC KOt TPORAEWIHOUC
Tpémoug. O1 Galinsky et al. (2003) umodnAwvouv €miong 0TI N dpACN TPOEPXETAL AT TN
dbvapn, Kabw¢ ta dtopa pe dUVOMN TOPOUCIAdouv AlyOTEPN €ualobnaio 0T KOIVWVIKA
TPOTUTIO KOl OTIC OTEIAEC. METT OMO WIa OEIPA EPELVAV, JIATIIOTWVOULV OTI TA ATOUA e LYNAR
100 ival 1o mlavo va avaAdPouy EVEPYEIEC OE OXEDN HE Eva EVOXANTIKO YEYOVOC OO 0,TI TO
dtopa pe xaunAn duvaun. KoatoAryouv, d€, 0TO GUPTEPOCUA OTI N €€ouaia EMITPEMEL OTA
dtopa va avaAauBavouy evépyeleg Tou TPowBoUY TNV EMTELEN TOL OTOXOU, N OMoia YE TN
ge1pa ¢ avéavel T dlatrpnaon e e€ovaiac.

Ot Andreson & Berdahl (2002) diamiotwoav 0TI Ta ATopa hE LPNAR 10XV EKQPALOLY TN YWOHN
TOUC KOl TIC TIETOIBNOEIG TOUG TIEPICCOTEPO, Kal EUPavi{ouy BeTIKA cuvalabrpata. Mapduoia
EUPNUOTO AVOQPEPOVTAL O PEAETEC TTOU GUVOEOLV TN OUVAUN PE TNV TIOCOTNTA TOU KIAODY TO
dTopa OTIC KOIVWVIKEG aAANAeTIOpAaTElC (Aries et al. 1983), 6mou ta dtopa Pe XaunAf 1ox0
UTOPEl va AOYOKpivouv TOV €0UTO TOUC Yy1a va IaTnerjoouy To status quo. Z€ PETAYEVEDTEPN
€peuva, ol Magee et al. (2008), cuumnepaivouy W Ta ATOUa PE LYPNAR duvaun Teivouv va
EVEPYOLV TIPOANTITIKA O€ AMEINOVHEVEC KOTATGTACEIC O GUYKPION PE EKEIVOUG PE XAUNAOTEPN
10Y0.

MetayeveoTepeg MEAETEC uTooTnpidouv 0TI To ATOPO PE TEPIOCOTEPN dLvaun Eival
TEPIOOOTEPO TPOCAVOTOAICUEVD OTN dPACN KOl OTI GUTH N OXEON OQEIAETAl GTO PEGO TOL
atépou va emtoxel emOLUNTOUC OTOXOUC Kal OX1 OTIC aVTIANWEIC Yia SIATPOCWTIIKI) OUOIOTNTA
N €A&n (Gruenfeld et al., 2008). O1 Magee et al. (2008) opilouv emiong T dVVOPN WG WIa
avTioTpon NG €€0PTNONC, 6NACSK TO ATOMO TOU KATEXEL LWNAT dUvapn eEOPTATOL AlyOTEPO
amo Toug MOPOLE TWV adUVAUWV divovTag TOU £TCI TNV EVKAIPIO VO IKAVOTIOINCEI EVKOAOTEPQ
TIC TTPOOWTIKECG TOUC OVAYKEC KOl ETIIOUIEC.

Mia petayeveaTepn €peuva TPOTEIVE OTI N dOvapn EMNPEALEL TN OXETIKI vepyomoinan 600
EUPEWV KOI BEPEAINOWV CUOTNUATWY CUPTEPIPOPAC, TNG CUHTEPIPOPIKNC TPOTEYYIONC KOl
TWV OLOTNUATWY avaoToAng (Ketler et al., 2003). AuTd Ta VO CUCTHUOTO CUUTIEPIPOPAC
BonBolv ta atopo va eMAIWEOLY OVTAUOIBEC Kal VO amo@LyouV TIC OTEIAEC, avTioTolxd,
OLVTOVI(OVTOG TOIKIAEG OUVOICONUOTIKEC, YVWOTIKEC KOl CUPTIEPIPOPIKEC dladIKATIEC.
20pewva pe toug Keltner et al. (2003), €xovtog avTIAnTTh aioBnaon d0voung, EvepyomolEiTal
T0 o0OTNUO CUUTEPIPOPIKAC TIPOCEYYIONG TOU OTOPOL WG AMOTEAEOUA BETIKNC eMidpaang,
EVOPHOVIOUEVO PE TIIBAVEC OVTOMOIBEC KAl CUUTIEPIPOPEC KATELOBUVAUEVOUL MO TOUC GTOXOUC.

Otav o1 AvBpwol £xouv dUVON KOl T0 GOCTNHO CUPTIEPIPOPIKIC TTPOTEYYIONC TOUC Eival TIO
EVEPYO, TOTE Oivouv PEYOADTEPN EPQACT OE TANPOPOPIEC TIOU EUTIEPIEXOUV OVTOMOIBEC.
ZUVETWC, Ol 10XUPOI AVBPWTIOL TTIOU £XOLV TNV EMIAOYN VO GUUUETACXOUY OE IO ETIKIVOUVN
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mopeia dpAong QaiveTal Vo EMIKEVIPWVOVTOL TEPICTOTEPO OTIG TIBAVEG ATOJOCEIC aVAANYNG
auTol TOU KIVOLVOU.

H AoyIKn TV avioxupwv va £xouv Alyotepa va XAoouv avaAauBavovTog pioko @aiveTal vo
gival oOPEwWvN pe TN Bswpeia poomtikwy (Kahneman & Tversky, 1979), n onoia dnAwvel 0Tt
TO VO PPIOKETOl TO GTOPO CGE €va TOPEN OMWAEIWV TPOKOAEL cuuTmEpIPopd avalitnong
KIvdUvou. EGv n EAelPn duvapng BETel Toug avBpwToug € TOPEN OTIWAEIOV Kal N UTapEn
d0vapng Badel Toug avOPWTOUE GTOV TOPEN KEPOWVY, TOTE N KOTOXI SUVAUNG QAIVETOL VO EXEL
MIOC apVNTIKY OXEON ME TNV €MIKivOuvn CULPTIEPIPOPA, OMWC ava@épouv ot Anderson &
Galinsky (2006).

H d0vopn eMTPENEL 0€ £V GUVOAO KOIVWVIK®WY KOVOVWY Kal TPOTUTIWV Va XAVOUV TOV EAEYXO
NG PLOUIONC TNC CUMTEPIPOPAC Tou dtopou (Galinsky et al.,2003). ZOp@wva Pe AUTHY TNV
éwvola, Ta atopa uPNANG 1oxLOC EmdIdOVTOl OE €va €VPUTEPO QACHO CUMTEPIQPOPWY KOl
EUQOVICOLY PEYOAUTEPN SIATPOCWTIIKI WETABANTATNTO OMO O,T1 OUTA OV TOTOBETOLVTAI OE
Béoelc xaunAng toxvog (Guinote, Judd & Brauer, 2002). Z0pewva pe TN PipAoypagia,
avVO@OPIKA HPE TN TAon yia 6pdaon, Ta dtopa pe d0vaun Teivouv va deixvouv xaunAotepa
enineda oKEPEIC. Ta ATopa PE PeYaADTEPN €€0Vaia Eival TIO POVATOVA 0Tr OKEWI TOUC OXETIKA
HE TIC EMIAOYEC TOAITIKAG OTO €KEIVOUC ME AlydTepn €€ouaia mou eival mo mbavo va
otabuioouy Ta LTEP KOl T KATA d1a@Opwv eMAoy®Y amokplong (Gruenfeld et al, 2003). Ot
TOPOTAV® OKEPEIC UTTIOONAWVOLV OTI N KOTOXI Kal Biwarn dVvaUNg Ba JEIWOOLY Tr OKEYN Kal
Ba auv&€noouv tn mpodidbeon yia dpacn. Tnv napandvw dianiotwon e&€tacav ol Galinsky et
al. (2003), o1 omoiol gupmEPAVAV [E TIOIKIAOULE TPOTOUC XEIPAYWYNANE TNC dUVAUNC, Tw¢ LWNA
enineda e€ouaiag 0drynoav TIC TEPICOOTEPEC POPEC OE EKONAWOEIC EVEPYEIWV.

O1 4 omTIkEG TNC dVVAPNG

O Hardy (1994) avémtu&e €va TAQICIO TO OTOI0 £EEPELVA TN GLVOUN AVOPOPIKA LE TECTEPIC
OTTIKEG KOl TTIOPOLCIAZETAl WC «TPOMOC BENTNC» G OXEAN HPE TNV OVATTUEN TNE OPYOVWTIKIC
oTPOTNYIKAG, anaplBuwvTac Ta enineda tng e€ouvaiag.

H mpw1n OmTIKA EMBOIWKEL VO HEAETACEL TNV TPAYUOTIKH CUUTIEPIPOPA 0T AN OMOPATEWV,
HE TO KEVTPO TNG dUvoPNC va Bewpeital 0TI BPIOKETAl e TOV VIKNT O€ WIa KOTOOTOONG
and@aoNC MOV CUVETAYETAL CUYKPOLAT) CUMPEPOVTWY. AUTH N d1A0TOON ETKEVIPWVETAL O
OLYKEKPIUEVEC TTEPITTWOEIC AO0KNONG EE€0Vaiag pe TN Hop@r ANPNG amo@acewvy. ‘Eva mpdBAnua
hE autrv Tnv dmoyn €ival 0TI KOTA TN MEAETN TWV OMOPACEWV TOU AduPavovtal, Oev
AapBavovtal umoyn ekeiva Ta {NTAUATa oL ayvorBnkav, wlnenkav TPO¢ TNV PIa TAELPA 1
napapepioTnKay, yia onotovénnote Aoyo (Lukes, 1974).

H de0tepn OMTIKI QVTIPETWTIZEL QUTAV TNV OMOTUXIO AMOKOAUTITOVTOC TOUG TPOTOUC UE TOUC
0T0I0UC OPICUEVEC OUAdEC UTIOPET VO KUPIOPXOUV O€ GANEC OE OXEON ME TN AYN OMOQACEWV.
QaoTo00, autr) n 41G0TOCH TIOPAPEVEL OUCIOOTIKA amd AmoYn CUUTEPIPOPAC, KABWC apopd TN
pun AN andégacng PE Tov 010 TPOTO OMWC Kol T AYn amdégacng, onAadn w¢ KAT
OLYKEKPIUEVO, EUQAVEC Kal Tiapatnprotyo. H de0tepn d100TaCN EMITPENEL TNV EEETOON TWV
TPOMWV € TOUC Omoiou¢ eumodideTal N AN ano@Acewy yia mbava {NTHUaTA yia Ta omnoia
UTTAPXEL MO TapatnPACIUN o0YKPouar (UTIOKEIMEVIKWY) CUU@EPOVTWY, TIOU Bewpeital ATl
EVOWUOTWVETAL O€ PNTEC TPOTIUNOEIG TIOAITIKNC. AV KOl UTAPXEL TTPO0O0E OE OXEON ME TN
TPWTN O100TaaT, N deVTEPN EEAKOAOLBEL va EMIKEVTPWVETAI OTIC OMOPACEIC, EiTe AauBavovTal
eite ox1 (Lukes, 1974). Qotoc0, d0gv Aaufavel uvmoyn tnv doknon e€ouciac PEOW TNG
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adpAvelac TV atopuwv N 6Tav To TEPATTIO BAPOC TWV BECUWY AVTITPOCWTEVEL HIO AOKNON
e&ouaiag yia v amotporr) dnuioupyiog r avantuéng nTnNUATwWy.

H 1pitn otk a@opd aokAoel¢ e€ovuaiag mov umodidouy TNV P@avion mBavwy {NTNUATWY.
H Tpitn d100Ta0n €MTPENEL TNV €EETOON TWV TOAAWY TPOTIWV HE TOUC OTOIOUE Ta TIBAVA
NTAPATO TTOPOPEVOLY EKTOC TOAITIKAC, EITE HEGW TNC AEITOLPYIAC KOIVWVIKWY SLUVAUEWY Kal
BETUIKWY TIPOKTIKWV EITE HETW AMOQATEWY TWV ATOPWY. AUTO, EMTAEOV, UTTOPEL VO GLUUBET YE
TNV amouaia TPAYUOTIKNC, TAPATNEACIUNG GUYKPOUONG, N OToia UTOopEi va £xel amo@euxdei
ETMTUXWC, OAAG TIOPOUEVEL WC KIO CIWTINPI avaeopa o€ mibav cuykpouarn. Emopévawe, pia
doknon €éouaiog Oev Xpeladetal va TEPIAAUPBAVEL TAPATNPACIPES CUYKPOUTEIC. AUTO
OUMPBAEAEL WOTOOO € pIa oMo TIC BACIKEC SUOKOAIEC QUTAC TNC d100TACNC, N OToia €ival n
TIPAKTIKI OUOKOAIO €PELVOC VIO KATI TTIOL gV £XEl oLUPEL. H Tpitn didoTtaon mpocavatoAieTal
g€ Jia amoyn 1ox00¢ oL avayvwPIel TOLE TPOTOUC PE TOUC OTOIOUC PTOPEL VO amO@EVXBEI N
dnuiovpyia {ntnudtwv. Q¢ ek TOUTOU, UTIAPXEL N embupia va kotavondei yioti dev
napouaidlovtoal {nTtiuata, yioti dev TPOKOTTEL avtifean r} cUYKPOULaT, Kol 0 I0XLPICHOC Eival
0TI n Bdon yia va pnv cupPolv auvtd pnopei va o@eiletal atnv e€ouaia (Hardy, 1994).

H TETOPTN OMTIKI EVOWHOTWVEL TNV droyn O0T1 n €€ouaia gival Eva dIAXUTO QOIVOUEVO TIOU
a@opa TI¢ axéaelg PETagL Twv evolopepopevwy (Hardy, 1994). Edw, n e€ovaia ovute divetal
0UTE OVTAAAACCETAL, OUTE OVAKTATOL OAAG QOKEITAL KOl LTTOPXEL HOVO €V dPACEL. AVTi va
BewpnBei n €€ouaia KATI TOL KATEXEL Kal OOKED éva ATopo, N €€ouaia Ymopei avtibeta va
BewpnOei ¢ To Gvoua oL amodideTal O€ Pia CUVOETN GTPATNYIKI) OXECT OE MIO GUYKEKPIEVN
Kowvia.

H dUvaun oTig d1amPayUOTEVOEIC

Mia cUykpouon e€ival eyyevii¢ TOCO OTIC OIOMPOCWTIKEC OCO KOl OTIC OMOOIKEC
aAANAeTIOpAoEIC. T va Ee@Uyouy T PEPN aMO TIC GUYKPOUCOEIC OUXVA KOTOQPEVYOUV OF
dlamPOYUOTEVTELS, TN AYN KOWVWV OMOQACEWY PETOED OTOUWY 1} OUAdWVY UE OVTIANTITA
d1aQOopETIKA evdlagépovta (Pruitt & Carnevale, 1993). Ta pépn TOUL dlATPAYUATEVOVTOL GUXVA
JAPEPOLV WC TTPOC TN dLVAN Kal 01 S1AQOPEC 1I0XVOC ACKOUV GNUOVTIKNA EMIdPOCN OTOV TPOTO
UE TOV OT0i0 avomTUoooVTal KOl OAOKANPWVOVTAL Ol SIOTPAYUOTEVTIKEC S100IKATIEC.

Ot PeAETEC yia ) d0vapn oTI¢ dlampayuoTevoelg Bacilovial ouvnBwg otnv Bewpia ™G
e&aptnonc oxvog (Gerhart & Rynes, 1991; Mannix, Thompson & Bazerman, 1989). H Bewpia
e&dptnong 1ox00¢ dNAWVEL OTL n dUvaun Tou A €vavtl Tou B eival ion kai Baciletanl otnv
e&aptnon tou B anod tov A (Emerson, 1962). H €&aptnon, pe tn o€ipd g, Pacicetan o€ d00
dlaotdoelC. Eival eubewg avaioyn pe tnv agia mou amodideTal GTO EMIPAXO AMOTEAETUO KOl
eival avTIoTPOQWC avAaAoyn YE TN d1ABECIUOTNTA AUTO TOU OMOTEAETUATOC HEGW EVAANAKTIKWV
mnywv. ‘Etol, d€60pEVOU OTI LTIOPXOUY OUO HEPN OE MIa dlAMPAYUATELDN, N 10XVG Tou A
OXeTiCeTON Gueoa Pe To BoBud otov omoio 0 B pmopei va AABel peyaADTEPO OQENOC OMO TN
ox€on Pe Tov A amo 0,T1 0 B amo TIC EVOANAKTIKEG OXETEIC.

‘Epeuveg umodnAwvouy 0TI Ta 1IoXVPA ATopa gival AlyOTEPO TIBAVO va 6KWA0LV TTPOCOXH KOl VO
OKEPTOUV TO AlyOTEPO 10XLPA amd OTI To avtioTtpogo (Keltner, Gruenfeld, & Anderson, 2003).
H 13¢a eival 6Tl Ta dtopa vPnAnRg 10X00¢ €XOLV TOAAOUC TIOPOUC KOl GUXVA UTIOPOLV va
€VEPYOLV KaTA BOVANGN xwpi¢ coBapeg ouvemeleC. Ta Atopa XauUNnARg 1ox00¢, amo v GAAN
TAELPA, TIPETIEL VA ival TIIO TPOCEKTIKA YIOTI EEAPTWVTOL TIEPIGCOTEPO OO TOLE AAAOUC YIa TO
anoteAéopatd toug. O Fiske (1993) umootipiée 0TI Ta ATOPA e LYNAR dOvaun dev €xouv
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EMOUEVWE TTOAD KivNnTPO va dwaouv TPOCoXT) 0€ AAAX ATOUA, VW TA ATOMO HYE XAUNAT dUVauUN
€XO0ULV KiVNTPO VO ATOKTIGOULV I VO OVOKTIGOLV TOV EAEYXO0 TWV OTMOTEAETUATWY TOUC, OIVOVTOC
1610iTEPN TPOCOYXI OTO ATOMA amd Ta omoia e&apTwVTaL.

Ta 1oxupa pépn MIag dlompaypdteuonc Teivouv va £xouv uPnAoTtepeg @IAodogiec (Pinkley,
1995), va amaitoly MEPITCOTEPA Kal VO TTopaxwpoLv Atydtepa (De Dreu, 1995), Kal va gival
TO TBAVO VO XPNOIKOTOINC0oUY AMEINEC Kal UTAGQEC yia va Tidpouy 1o dpouo Ttoug (Lawler,
1992). H 10x0¢ au&avel €miong Tov TPOGOVOTOAICUO OTn dpdaon Kal T CUUTIEPIPOPA TIOU
KateuBovetal mpog tov atoxo (Galinsky, Gruenfeld & Magee, 2003). Q¢ OMOTEAECUO OUTWV
TWV TACEWV, 10XLPOI BIOMPAYUATEVTEG TEIVOUY VO KOTOANYOUV OTO UEYOAUTEPO WEPIdIO TNC
mitaq (Giebles, De Dreu & Van de Vliert, 2000). Ot Van Kleef et al. (2006) katéAn&av oto
CLUTIEEQPOCUO TIWG Ol SIATIPOYUOTEVTEC HE LYNAGTEPN dLVAUN KAVOLV AlYOTEPEC TTIAPOXWPITEIG
KOTd TN OI0PKELD P1ag dlampayudteuont, o€ oUYKPION PE TO aVTIOTOIX0 a0BEVETTEPO PEPN
Touc. Ot id101 uTOaTNPICOLY TIWE O1 XOUNANC 10XV0C CUMMETEXOVTEC EMNPEALOVTAL GNUOVTIKA
amnd To cLVAICOAPATO TOL AVTITAAOL TOUE, G GUYKPION WE TOULC ITXLPOTEPOUC, OIOMIOTWAN N
omoia eMOANBeVETOI PECA OMO MPIO OEIPA TEVIE PEAETWV TOL €KmovBnkav. KataAryouv,
OUVEMWE, TG Ol JIATMPOCWTIKEC EMIOPACEIC TwWV CUVAICBNUOTWY OTa  PEPN  MIOG
dlampayuatevong HETPIAZovTal amo TNV dUVORN, CUUTEPAIVOVTOG TIWC AV TO £va PEPOC OE HIa
dlampayuatevon Bpioketal ae BEan 10X00C, I0WC Eival APKETA AMOTEAECHUOTIKO VO EMIOEIEEL
BupO TPOC TO AAANO PEPOC.

Ot Anderson & Galinsky (2006), o€ pia €peuva TouC, EEETOCNV TN OXEON METOEL TNE aigbnong
KaTox¢ d0vapng Kal Tng TAonC mPog Kivouvo péoa amo dampoowIKEC dampayUaTEVTEIC.
ZUYKEKPIPEVD, Xpnatporoinoav  SUadIKEC  SIOMPOYUOTEVCEI( Kal KOTEAnEav 0Tl 000
TEPIOOOTEP TO ATOUA EVIBavV TOV €0UTO TOUC VO BPIioKETOL 0€ 10XLPOTEPN BEON, TOCO TIO
alo1060&0 ATOV OXETIKA WPE TNV avaAnYn Kivdlvou Kol ftav mpobuyol va avaAdaBouv
TEPIOGOTEPOVG  KIVOUVOUC YVWOTOTOIWVTAC TANpogopie¢. Ot Magee et al. (2007)
OLUTIEPAIVOLV OTI 01 SIOTIPOYHATEVTEG Ba UtopoLaaV Vo 0LV TNV €E0VCIA WC TNV TPWTAPXIKT)
d0vopn mou €xel KAMolo¢ atn d1dBeon Tou yio TNV AVTIPETWTION TNG afeBaidtnTog Kal
EMAUGN TWV OVTAYWVICTIKWY CUUPEPOVTWV, OLEAVOVTAC £TCL TO PEYEDOC TWV GUUTEPIPOPIKWV
EMMTWOEWV TNE €&ovaiac.

20p@wva pe toug Kapoutsis, Volkema & Nikolopoulos (2013), n 6ewpia 6a mpémel va
TEPIAOPPBAVEL TN SIATIPOYUOTEVTIKY OUvaun (Onw¢ Kabopiletol PECW TEPIOTACIOKWY
TOPOYOVTWY) KATa TN MEAETN TNC EMIOPACNC TwV PUXOAOYIKWY CTOCEWV OTNY OmoO@aacn yia
eKkivnon diampaypateboswy. Mo mapddelyua, ot Anderson kot Galinsky (2006) deixvouv 0TI
N Katoxr dUvVoPNE WTopEl va au&naoel v TAon KAMOoIoU VO PICKAPEL 1 VO EVEPYOTIOINTEL
CLUTIEPIPOPEC OTAV AVTIPETWTIETAl w¢ PuXOAOYIKNA 1010TNTO.

MEPIOTOOIOKOI TTAPAYOVTEC WC TINYH JIATPAYHUOTEVTIKNC dVVAUNC

H Omopén KoAUTEPNC EVOAAKTIKNG (BATNA)

Ol €PELYNTEC TWV CUYKPOUCEWY £XOUV OPIEPWTEL PEYOAN TIPOCOXN OTN SIATPAYUATEUCN WG
MECO €MIALONG OLYKPOLOEWVY Kal dlavounc mopwv (Neale & Northcraft, 1991). Ot HEAETNTEC
KOl Ol EMOYYEAUOTIEC £XOUV EIKATEL VIO TO TWC CUYKEKPIPEVEC TITUXEC TNC SIOMPAYUATELDNG
UTIOPOUV VO EMNPEACOUY TN YVWOON TWV JATPAYUOTEVTWY Kal, KOTO CUVETELD, TN OlodIKoaia
KOl TO OTOTEAEOMO Twv Olompaypatevoewy (Thompson, 1991). Mia TETOIO TTUXN, N
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J100e0IPATNTA P EVOAAKTIKAC ADONG aTNV TPEXOLTO JIOTPAYUATELON OE TEPITTWAN TOU
dev  emteuxbei  oup@wvia, ONAad] 1N KOADTEPN EVOANOKTIKY) AOCN 0T OLU@WVId
dlampayuatevonc, €xel Bpebei 0TI emnpeddel Ta aAMOTEAECUOTO Twv Olompaypatetoewy. Ol
JlATPOYHUOTEVTEC PE EVVOAOKTIKEC EXOLV aVAPEPEL LPYNAGTEPD OTOUIKA AMOTEAECUOTO OO
dtopa xwpic (Roloff & Dailey, 1987; Pinkley, Neale, & Bennett, 1994).

H €pguva OTIC d1OTPOYHOTEVCEIC EXEl ETIKEVIPWOEL 0 pia O€1pa TNywv dVvaung, Onwg N
d1aBeaIPOTNTa LTTOGTAPIENE KO N dUVATOTNTA OXNUOTIONOL cuppaxiwv (Beersma & De Dreu,
2002) kOl n OMOKOAOUUEVN KOAUTEPN EVOAAGKTIKA) AOGN €vavTl HIOG TPOOPEPOUEVNG
oup@wviac (BATNA). Oc0 o EAKLOTIKNA €ival P EVOANOKTIKNA Y1a KATOI0V, TOG0 AlyOTEPO
e€aptnuévog gival ato A0 PEPOG TNC dlaMPAYUATELONC VIO TO TEMKO OMOTEAECHO, KOTA
OLVETIEID TOCO PEYAAUTEPN €ival Kal N d1ampaypaTeLTIKN) Tou d0vapn (Lee & Tiedens, 2001;
Pinkley, 1995).

Ou Brett et al. (1996), dig€rjyayov pia €pevva 0TV OTOI0 £dw0AV 0TOUC CUMHETEXOVTEC MIa
XaunAn¢ molotntag BATNA, piag unAn¢ molotntac BATNA Kai o€ pepikoug Kapia BATNA.
Al0mioTwoav AOITOV WG EKEIVOL HE LPNAOTEPNC TOIOTNTAC EVAAAAKTIKN GNUEITOV KOAOTEPQ
AMOTEAEOPOTA OE OUYKPION ME TIC dV0 uToAolneg Katnyopiec. Ot Pinkley et al. (1994),
guumepaivouy Tw¢ n mototnTa ¢ BATNA €ival TOAD 10 GnPAVTIKY G€ GUYKPIOT JE TNV OTAN
omopén ¢, KaBW¢ EMPBERAIOVOLY TOUC TPWTOUC, WC TPOG TO OTOTEAECHOTO EKEIVWV UE
LYNANRC TTOIOTNTOC EVOAOKTIKES. AVTIBETWC, 01 Roloff & Dailey (1987), éneita amo pia oelpd
JLOBIKWY TEIPOPATIKWV dIATPOYUOTEVCEWY, dlamioTwoov Tw¢ dev LMAPEE dlapopa ota
anoTeAETUOTA AIATPAYUOTEVTEWY OTAV TO PEPN EiXav i0€C | AVIOEC wC TPOC TNV TOIOTNTA
EVOANKTIKEC.

H €pguva tou Ross (1988) o€ TpIiTouC OIOTPAYUOTEVTEC VIO TOV TPOCAIOPITUO TWV AVTIANYEWY
TOUC YIO TIC EMOPACEIS dlAPOPWY TAPAYOVTIWY KATOOTAONG 0TV TBavOTNTa EMITELENG
OLU@WVIAC dEIYVEL OTI 01 CUPPWVIEC EivalL TIIO TTPOBANUOTIKEC EAV Eva a0 Ta OV EUTIAEKOEVA
HEPN €XEl EVOANOKTIKA) A0on oTn dlampayuateudpevn cupgwvia. Ot Giebels et al. (2000)
dlamioTwaoav 0TI Ol JIAMPAYMOTEVTEC YE ETIAOYR €000V EixXaV VO TOPEC TAEOVEKTNUA OTIG
d1aMPOYUOTEVCEIC TOUC, TO OTOI0 EiXe wC OMOTEAEOUA TEPICOOTEPN OIEKDIKNON Kal
povOmAgLpa amoTeAEéTpaTa. H mapamdve d10miocTwaon Pog whei va uToBETOVUE TTWC;

H8: ‘Oco peyaAlTepn €ival n avTiAapBavOpeVn TOIOTNTO TNC EVOANAKTIKAG ETIAOYNC
0Tn TPOTEIVOUEVN CLUUQWVIO, TGO IO TIBOVO TO ATOMO va TPOREl 0€ HEYOAEC TPWTEC
TIPOPOPEC.

H migon tou xpdvou

O xpovog oTi diampayuateloelg gival ouvrBwg TEPIOPIOKEVOC KAl AMAITEITAl ATIO TOUG
J1aTPOYUOTEVTEC, Apyd N ypPryopa, Vo KAEioouv akoun Kai otav dev eival BERatol yia tnv
ToI0TNTO KOl TN PBlwolhdtnTa ¢ cuP@wviag mov KotéAn&av. O xpovog Umopel va gival
TIEPIOPIOHEVOC EMENDN Ta LTIO dlampayudtevan BEpata pmopei va An&ouv, MELdr) ot cOPPOYOI
N ot avtimaAol TECOLY yIa PO CUPEWVIO 1 EMEIdN 0 i010C O JIAMPAYMOTEVTNC EMBUUEL va
KAgioel og autiv v apéPain, MEPIMAOKN KOl cLVAICONUATIKA QOPTIOUEVN KOTOOTOON
(Carnevale, O’ Connor & McCusker, 1993).

H migon xpOvou TPOKUTITEL OO TNV TPOCEYYION TWV TPOBECHUIWY TWV CUMPBACEWY, TIG OTIEIAEG

yla omepyieg, v vPnAotepn oio yio apeoa Kol OXl OpyOTopnUEVA OTOTEAECUOTO, TIC

HETOBOANOUEVEG aieC P0G CLPPWVIOC, TIC SLVATOTNTEC TTAPEUBAONC TPITwY 1 TNV aia ¢
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doknong GAAwv onuUovTIKWV opactnplottwv (Cross, 1965). Xe dIAQOPEC UEAETEC OTO
EPELVNTEC, N TliEGN XPOVOUL PETABOANOTAV OIVOVTOC OTOUG CUMMETEXOVTEC EVA PEYAAO XPOVIKO
didotnua évavtl PIKpoL Xpovou yia dlampayuatevon (Carnevale & Lawler, 1986) 1
EMTPEMOVTOC TOUC TOAAODC €vavtl Aiywv yOpwv dlampayudteuong (Evag youpog €ival pia
avTaAAayr TPOCEOPAC Kat pia avti-tpoo@opd, Kellley, Beckman & Fischer, 1976).

Z0pewva pe Toug Stuhlmacher et al. (1998), unopei va umoatnpixBei 0TI 0N dlaTMPAYUATELDN,
UTIAPXOULV XPOVIKOI TIEPIOPICHOI OTIOTE UTIAPXEL IO XPOVIKI| TPOBETUIT, KOO Kal av Ta PEPN
gival og B€on va 0AOKANPWooLY TN S1ompayUdteuar o€ Alyotepo Xpovo. AvtiBeta, n mieon
XPOVOU LTOANAWVEL Ia IO GoPapr) HOPP) XPOVIKOU TEPIOPICHOD oL 0dnyei o€ avénuévo
dyxo¢ TWv dIOMPAYUOTEUTWV KOl dNUIOUPYED OVAYKN QVTIMETWTIONG TOU TEPIOPIGUEVOU
Xpovou. Ievikd atn BiBAloypa@ia, dev yivetal dIAKPIoN PETAED TWV EWOIWV TWV XPOVIKWV
TEPIOPICHWV KOl TNC TEANC XPOVOU, KOTAANYOULV.

H auénuévn miean xpdvou, €xel Ppebei 0TI 0dnyei ae Ayotepo QIAGd0Eouc atoxoug (Pruitt &
Drews, 1969) av Kol pepIKEC popéE oev ump&av emmtwaoelg (Yukl, 1974). H uinAdtepn micon
Bpébnke emiong va av&avel TNV avtiAngn €voc dIAMPAYMOTEVTH Yo T OKANPOTNTA TOU
avtimaAou (Smith, Pruitt, & Carnevale, 1982) kat va PEIWVEL TIC OVTIARYEIC YIa EIAIKPIVELX
(Baron, 1988). Ztnv €peuva toug, ol Stuhlmacher et al. (1998) diamicTwoav Mw¢ N TiEon
XPOVOU O€ HIa dIamMPAYUATEUCN, AUEAVEL TN CUUTEPIPOPA CLVEPYOOIOE Kal OLEAVEL TN
TBavOTNTO CLPPWVIAC.

H d0vaun cuxvd avTipeTwmileTal Ye OXETIKOUC 0poug (dnAadr), pe Baan Tnv emippor) mou
TIUOTEVETAL OTI £XEIl KABE PEPOC TTAVW OTO GANO) KOl Eival pio dUVOMIKK Kataokewr) (Brauer &
Bourhis, 2006), Baciopévn o avTIANWEIC TOAWVY TIOPOYOVTWY, OTWC EVOANAKTIKEG AVCEIC,
XPOVIKOi TPoadloplopoi Kol Tpoadokieg poAwv. (Horton, 2003; Smith, Houghton, Hood, &
Ryman, 2006). Adyw Ttou vPnAol Babuol afePaldtnTac mou cuvnBw( OXETICETON PE TN
dlampayuatevan, n €€ouaia cuUXVA XPNOIUEVEL WE PNXAVIOUOC OVTIPETWTIONG. AnAadh, Ta
dtopa Ba emdIMEOLY va TTPOBAAAOLY EVO OXETIKO TAEOVEKTNMA 10X00C WE JEGO OVTIMETWTIONC
NG EANEIPYNC TTANPOPOPIWV TOUC OXETIKA ME TIC TPOGOOKIES, TIC EVOANAKTIKEG ADGEIC 1} TNV
EVTILOTNTA TOL GAAOL PEPOLCE TNG dIATIPAYUOTELONC,.

v €peuva toug ot Volkema et al. (2016), diomicTwoav TWC Ta GTOUO PE PEYOADTEPN
J1AMPOYUOTEVTIKA dUVOUN EiX0v TEPITIOL TECOEPIC YE €E1 POPEC PEYOADTEPN TIBAVATNTO VO
KAVOULV £va aitnua Kol va 1o BeAtiotonoljoouy. MapoAn auTh Tn duvoTr) 0XEoN PE AUTEC TIG
000 QAcEIg TN EKKivnong NG dlampayudteuanc, n dovaun 6ev BpEBNKE va OXETICETAL e TNV
TPOCEYYION HOVO €VOC GAANOL HEPOUC XWPIC TNV LTOBOAN KATOIOU OITHUOTOC, KOl auto
Baaoiletal vOEXOUEVWC GTO YEYOVOC TIWCE N TAEIOVOTNTA TWV CUPHETEXOVTWVY TIPOXWPNOE MEXPL
auTO TO OTAOIO €iTE PPIOKOTAV OTO CEVAPIO UE LYNAR SIOMPAYUATEVTIK dUvOuN €ite OXl.
KataAfyouv, A0ITOV, OTI QUTO OQEIAETAL OTO YeyovoC OTI MOAANOV QUTH N TPWTN Ao TN¢
€KKIVNONG avTIAGUBAVETOL aTO TO OTOUO WC KIO ETIAOYN WE UNOEVIKO PiOKO.
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MovTENO Kat YTTOBEDEIC

Zuvoyidovtag OAa Ta TOPATIAVE, TOPOKATW OTEIKOVIZETOL TO HOVTEAO TNE £PELVAC HOC Kal
otov Mivaka 1 o1 UTTOBETEIC Pag, OTIWE TPOEKLYAV aTIO TNV avaAuaon Tn¢ BipAloypagiag.

Ipdenua 1 Movtélo ‘Epeuvag

Time Pressure

Personality Traits

Locus of Control

Risk Propensity

Propensity to Initiate
and the initial offer

Self-efficacy

Psychological
Entitlement

BATMA

Mivakag 1 YnoBéoelg

H1:
H2:

H3:

H4:

H5:

H6:

H7:

H8:

ATOpO PE LYNAR OUTO-ATIOTEAECHUOTIKOTNTO €ival TIO TIBOVO VO EKKIVIIGOLV JIa S1aTIpayHaTELDN.

000 TIO I6XLPO VIWBEL EVa OTOUO, TOTO TIIO THBAVO EIVOL VO EKKIVIOEL Y1O S1OTIPAYUATEVCT (VO EUTAQKEL
1 va {nNtro€l ) va BEATIOTOTOINCEL VO QiTNUa).

000 vYPNAoTEPN €ival N TAGN TOU OTOMOU Yia Kivduvo, TOGO TIIO TIIBAVO Eival TO ATOUO VA EKKIVITEL PIO
Ol0TPOYHUOTELON

000 TII0 E0WTEPIKO EiVal TO KEVTPO EAEYXOL TOU ATOMOU, TOCO TIIO TIBOVO Eival TO ATOUO VO EKKIVIOEL
MLa d1OTIPAYATEVON

000 peyaAuTepn €ival n TO0N TOL ATOMOUL TIPOG KivALVO, TOGO TIIBAVOTEPO ival va {NTrOEl TEPICTOTEPO
0TN TTPWTN TOU TIPOTPOPO

H ugnAq aicbnon YuxoAoyikou OIKOIOPATOC OXETI(ETal OETIKO PE TNV TOON YIO  E€KKivnon
OlATPAYUATEVTEWY

H uynAr aiocbnon YuxoAoyIKoL SIKOIWUOTOC OXETICETAI BETIKA PE TIC VYWNAEG TTPWTEC TIPOTPOPEC

000 peyoAutepn €ival n avTIAapBavopeyn TOIOTNTA TNC EVOANOKTIKNG EMIAOYNC OTN TIPOTEIVOUEVN
OULPQWVIa, TOCO IO TIIBOVO TO OTOUO VO TIPOPET OE PEYOAEC TIPWTEC TIPOPOPEC,.
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MeBodoloyia

MeB0d0A0YIKN) TTPOCEYYION

Mo v avaAuon Twv UTI0BECEWY PaC, GUVTAEAE UIa OEIPA OTIO TEIPOMOTIKA TEVAPIN PECW
epWTNUaToAayiov. H péBodog ¢ mapouaiaang Twv GCUPHETEXOVTWY E MIO I KAl TIEPICOOTEPES
I0TOPIEC €ival PIO TEIPOMATIKN TIPOCEYYION N OTOIO OTOXEVEL GTN YETPNON PETARBANTWV OTWC
npobEaelg ouumepipopdg (Aguinis & Brandley, 2014). O1 mopomovw I0TOPIEC aQOPOLV
OUCIOCTIKA TECOEPA OIOPOPETIKA CEVAPIa PE AmMAEC 00nyieC Ta omoia dnuioupyolv pia
EIKOVIKI] TEPIOTOON PE PEAAIOTIKO TPOTIO £TC1 WOTE O CUPUETEXWV VO UTIOPETEL VO TOUTIOTEL
HE oANBIVA TPOCWTIKA TIPORAAOTO. H CUUMETOXN O€ MEIPAUOTIKA gevApLa €ival EBEAOVTIKN
Kal amoITel amd Tou¢ CUPMETEXOVTEC VO QOVTOOTOUV Tw¢ Ba avTidpoloav o€ KABe pia
KOTAOTOON 1 OToi0 TOPOUCIALETON HECW TWV CEVOPIWV.

H napolboa peAéTn eEETATEL TwG 01 SIAQOPEC TTTUXEC TIC TTPOCWTIIKOTNTAC TOU OTOHOU, OTWC N
QUTO-OTOTEAECUOTIKOTNTA, TO KEVTPO EAEYXOU, TO WUXOAOYIKO OIKOiwUO Kal N Taon mPog
Kivduvou emnpedadouv TN eKKivnan g S10mPaypATeuanc oAAG Kol TN TPwTN TPoceopd. 1o
TPWTO OU0 CEVAPL, EXOUME XEIPOYWYNOEL TV d0vaun TOu VIWOBoLV OTI KOTEXOLV Ol
OULUMETEXOVTEC TN 6€DOUEVN OTIYHN, TPOTOTOIWVTAC TNV THEDT XPOVOU VW 0Ta dVO0 TEAEUTAIN
gevapla, 1 ovTIANTTH S10MPAYUATEVTIKI) OUVAN TWV CUMMPETEXOVTWY XEIPAYWYEITAL HETW TNG
Omapénc A UN KOADTEPWY EVOANOKTIKWV GUHQWVIWV € GUYKPION UE EKEIVN TTOL KaAoLvTal va
JIOMPAYHOTEVTOUV.

Agiypa Kot gUANOYH) dEIYPOTOC

To OUVOAIKO Ogiypa pog omoteAeital omo 240 CUUUETEXOVTEG. ATO €Keivoug, To 72,5%
anoTeAEiTal amod yuvaikeg Kat 1o 27,5% omo avopeg, Twv omoiwv n péan nAiKia ival ta 29,4
€TN. ANUIOLPYACAUE PIa NAEKTPOVIKI €KOOOT TNE EPELVAC KOl GUYKEVIPWOAUE TO OVWOTEPW
dEiyHO PEGW PIOG NAEKTPOVIKIC TAATPOPUOC MECW TNC OTOi0g, Ol CUMHETEXOVTEC AaBdvouv
HI0 OXETIKA YIKPH OPOIPBR Yo TNV EKTANPWON TN EPELVAC. ZUYKEKPIUEV, XPNOIUOTOICOE
10 Prolific Academic, KaBw¢ HEGW TNE CLYKEKPIPEVNG NAEKTPOVIKAG TAATQEOPUOG TTOPEXETAL N
duvaTATNTA MAPAPETPOTOINGNE TNE avadTnong Touv Ogiyuato cUUPWVA PE GUYKEKPIPEVA
Kpitiptla Kot mpodiaypa@éc. Ot Peer, Brindimarte, Samat & Acquisti (2017) olykpivav
QVTIOTOIXEC TAATQOPHEC WC TPOC TNV OEIOTMIOTIO TOU dEiyUATOC TOUC KAl GUUTIEPAVOV TIWG TO
Prolific Academic amodidel OpKETA aIOTIOTA Kal 01 XPrOTEC TN TAATQOPHOC QAIVETaL VA Eival
OPKETA IKOVOTIOINWEVOL MO TO MECO KOl TPOMO MANPWHAC TOUC, EAOXIOTOTIOIWVTAC TIG
TOAVOTNTEG VO CUUTIEPIPEPBOLV OVEVTIUO.

I"10 TOLC OKOTIOUC TNE EPELVAC, LVIOBETIOUE KAl EPOPUOCONE KATIOIEC OMOITIOEIC TPOETIAOYNC.
Mo ouyKekpIPEVa, N Bdaon XxpNoTwV GTNV Omoia GTOXEVCAWE EMPETE VO EVOUY 0TO HVWUEVO
BagiAelo Kat va €xouv TNV oyyAIK YAQOGO WC¢ UNTPIKA Touc. O Adyog Tou BEcape auTo To
KPITAPIO NTAV TIEPICCOTEPO YA TNV EANXIOTOTOINGN Twv TOAVOTHTWY VO UNV KATAAGBEL 0
OUUMETEXWV TO GEVAPIO TIOU TOU JIVETOI KAl GUVETIWE VO OMOVTIOEL KATI TTOU 0gv Ba GUVADEL
HE TIC TPONYOUUEVEC amMaVTINOEIC Tou. EmmAoy, yia autdv TO OKOTO, BECOPE WC KPITAPIO
EMAEEIUOTNTOC, CUMMETEXOVTEC Ol OTIOIOI £X0UV TIAVW OO 90% TOGOGTO EYKPIGNG ATO GAAOUC
EPELVNTEC KAl £X0LV ON CLUUTIANPWOEL TPEIC AVTICTOLXEC EPELVOC TIPIV TN OTIYMNA dnuoacicuong
NG €peuvag. Autd Ta d00 Kpitrpla Boriénoav atnv eEa0@AAICT CUUUETEXOVTWVY Ol OToiol, yia
000 JIOPKEL N CUUTANPWON TOU €PWTNUATOAOYiOU, Ba NTaV TARPWE GCUYKEVIPWHEVOL
BeATiwvovTag, £Tal, TNV aglomotia tou deiypatog. Mavw o€ autr) T VOOTpOoTia, TPocBecapE
43

Personality on negotiation initiation: The moderating role of time-pressure and BATNA
Kwvatavtivo¢ Kiooac - MBA Full-Time, 2021



Personality on negotiation initiation: The moderating role of time-pressure and BATNA
Kwvaotavtivoc Kiooac - MBA Full-Time, 2021

EPWTIOEIG IPOTOXIC, CUVOAIKA TEGTEPIC, DIACTIAPTEC UECT OTNV EPELVA VIO VO O10CPAAITOVE
TNV TPOCOXH TWV CUPUETEXOVTWY. OAd T TOPOTAVW KPITHPIO TPOETIAOYNC EUQAVIOOV
Tepimou pia Baon dedopévwy 35.160 CUMPETEXOVTWY, GTOUC OTIOIOUC KOIVOTIOIBNKE 1 £pEuva
pog. TEAog, dlaBeoape 1o MO0 Twv 9%/wpa o€ KABE CUPPETEXWV, aQOL BERaIwBAKAUE Yo TNV
ETTUXI) CUUTIARPWAOT TWV EPWTNTEWV TPOCOXNC. O KABE CUPUETEXWV XPEIAGTNKE TIEPITIOL 7-8
AETITA VIO TN CUUTANPWAON TN EPELVAC.

MeTproeiC

H €peuva pog omoteAeital amd Tpia pn-010KPITa PO TOV EKACTOTE GUUUETEXOVTO YEPN. ZTO
TPWTO PEPOG PETPIOOME TO XOPAKTNPIOTIKA TPOCWTIKOTNTAC TOU OTOUOL, dnAadn tn Tdaon yia
Kivduvo, TO KEVTPO EAEYXOU, TNV AUTO-ATIOTEAECHATIKOTNTA Kal TO PUXOAOYIKO OIKAiwHa. ZTN
OUVEXEIO TIOPOUCIACAUE TO EKACTOTE GEVAPIO, VIO TO OTOI0 0 KABE CUUMETEXWY KARBNKE va
amavtAoEl 0 EPWTIOEIC VIO va EAEYEOUUE TO OMOTEAECHO TNC XEIPAYWYNONG. ZTO TEAIKO
0TAd10, {NTroOPE OPXIKA OO TOV CUPHETEXOVTA VO YPAWEL, gUVTOUa, Tt 6o EKAVE av TO GEVAPIO
auTO ATOV P10 TIPAYUOTIKY) KOTOOTAGN YIa EKEIVOV/N. ZTN CUVEXELD, KAl 0@OU CUANEEOUE TNV
YPOTITH) OMAVTNGT), Ol CUMMETEXOVTEC KAAOUVTOL VO ETIAEEOLV ML ATIO TIG TEGTEPIC, OTO GUVOAO,
TUOAVEC EVEPYEIEC TOUC, EAEYXOVTOC TN TPOBEDN TOUC YIO TNV EKKivon TN S10MPayPATELONC
Kal TNV mpwtn mpoo@opd. O Adyog Tou BECaE TPWTA TNV AVOIXTH EPWTNCN TOL TI Ba KAvVaVE
KOl PETO TOUC KOAECOME va €MAEEOLY PETOED TECOAPWVY EMIAOYWV, NTAV TEPIOCOTEPO
BIBAIOYPAPIKOC, £TOL WOTE VA UTIOPECOLE VA TIC CUYKPIVOUUE PE TOAIOTEPA CUPTIEPATHOTA
ot BiBAloypagia, Ta omoia dev ATAV APECN TPOTEPAUIOTNTA HOC VO TA PETPIIOOVUE PECW WIaC
d€B0UEVNC HOVADOC IETPNONC.

Taon mpoc Kivduvo

Mo ™ pETPNOoN TN TAoNg TPOC Kivduvo Tou OTOUOU, Xpnalponoinoape KAipoka 4-point Likert,
OTWC EKEIVN TOPOUCIACTNKE OTN MEAETN Twv Cho & Lee (2006), Kol anoTeAsital amno tpia
oTolIXEi0. H OUYKEKPIYEVN KAIPOKO PETPNONG Kal TO OTOIXEiO OUTA €XOuV XpPnaoluomolinBei
apKETa atn BIBAIoypa@ia yia Tn YETPNON TN TAONC TPOC KivVOUVO GE OIKOVOUIKEC KOTOOTATEIC,
KOTAOTACEIC Ol OTIOIEC UVADOULV Kal JUE TO GEVAPIO TIOU XPNOIUOTIOCAUE Kol Ba avaAUCOLE
TOPOKATW. To MPWTO aTolxEio NTav TNG Hop@ng «I am willing to take substantial risks to realize
substantial financial gains from investments.».

KEvTpo eAEyXOU

Mo ™ YETPNON TOL KEVTPOUL EAEYXOL TOU ATOMOUL, XPNolhoToINoauE KAiaka 5-point Likert,
TPOCOPUOCEVN amo eKeivn Tou Rotter (1966) Kol OTWE EKEIVN TOPOUCIACTNKE OTNV EPELV
1wV Mueller & Thomas (2001). H GUyKeKPIPEVN KAIHOKO PETPNONG TOU KEVIPOU EAEYXOU, N
omoia omoteAsitol amd déka OTOIXEia, €ival OPKETA dl10deO0PEVN KOl EXEL XPNaloToInBEi
OPKETEC POopEC aTn BIBAIOYpaia, €iTe amd PuxoAdyoug eite amd GANOUC EpELVNTEC. TO TPWTO
gtolxeio ATav ¢ Popenrg «My success depends on whether | am lucky enough to be in the
right place at the right time.». Kabw¢ pepikd aTtoixeia ATOV avTIOTPOQWE KWAOIKOTIOINUEVQ,
EMEITO ATIO TNV OVTIOTPOQI| TOUC, opicape w¢ To de&i AKPOo Tn¢ MEVTORABUING KAIMAKaC v
aQopd To €EWTEPIKO KEVTPO €AEYXOU, GUPPWVO UE TO TPWTO CTOIXEIO TOL TaPoLCIAETal
TPONYOUUEVWC, KAl TO OPICTEPO GKPO VO OaQOPA TO EOWTEPIKO KEVIPO EAEYXOUL. ZTN
BiBAIoypagia, Ta d00 AKpa TOAAEC QPOPEC XPNOIUOTOIOUVTAL EVOAAACOOVTOC TO WETOED
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E0WTEPIKOD KOl €EWTEPIKOD KEVTPOU EAEYXOU, YEYOVOC TIOUL OEV HaC EMNPEAlEl OPKED va
OIEVKPIVICOUPE O€ TIOI0 OTIO TO dV0 OVAPEPETAL TO KABE AKPO 0T KAIMOKA JETPNONG.

AUTO-OTTOTEAECUOTIKOTNTA

Mo ™ PETPNON TNC AUTO-OMOTEAEOUATIKOTNTOG TOU ATOUOU, XPNOIKOTOINCAUE KAIYOKO 4-
point Likert onwg ekeivn napovaotadetal 0to apbpo Twv Cho & Lee (2006) Kal omoteAeital
OULVOAIKG aTo TEoGEPQ aTolxeia. Av Kal n mpoBean Pog HTOV VO JETPIICOLIE TNV YEVIKELUEVN
QUTO-OTOTEAETUOTIKOTNTA, N CUYKEKPIPEVN KAIJOKO €0WaE EAAXIOTA TNV €WOId TNG OUTO-
QMOTEAECUOTIKOTNTAC TOU ATOMOU TAVW o€ BEPOTa SIaXEIPIONG OIKOVOUIKWY OTOIXEIWY,
OLVETIWC Taiplale TEPICTOTEPO HE TNV EPELVA HOC. TO MPWTO GTOIXEIO TNG KAIYOKAC HETPNONG
TNG OUTO-AMOTEAECUATIKOTNTAC HTAV TNG MopENnG «I am very organized in my approach to
financial matters».

To PUX0AOYIKO diKaiwpa

Mo ™ HETPNON ToU YPUXOAOYIKOU SIKAIDHUOTOC, XPNOIUOTOICAE TN TIO d1ad£d0UEVN KAIMOKA
petpnone (7-Point Likert), énw¢ ekeivn avantoxdnke and toug Campbell et al. (2004) kot
anoTeAeital and déka oToIXEI0 GUVOAIKA. Av Kal TO WUXOAOYIKO dIKaiwua cuxvd Bpioketal
HECO O0€ KAIUOKEC WETPNONG TOU VOPKIGOIOWOU TOU OTOMOU, N OKOMPO KOl TIOAAEC (POPEC
OULYXEETAL ME QUTOV, TIPOTIUNCOME TNV CUYKEKPIPEVN KAIPOKO METPNONC KOBWG EXEl
EMAANBEVTEL Kal XpnaIUOTOINOEl 08 APKETEC MEPIMTWOEIC EMEITA OTO TNV AVATITUEN TNC.

Métpnaon S1ampayUaTeVTIKNC dVVAUNG Kal EKKivnan S1ampayuaTELONC

Mo v PETpnon ¢ eKkivnong g SI0MPAYMATELONC OAAG KOl TNC OXETIKAC dLvaung Tou
atopou, OTWC EKEIVN EMNPEACTNKE EOKEPMPEVA ATIO EPAC HECW TWV TIOPAYOVTWVY TIEPIEXOUEVOU,
OLVTOEOE P10 TTOPOAAOYH TOU GEVAPIOL TIOU APOPA OIOTIPAYUATEVLAT) OXETIKA UE TO HIGOO JIag
Béang epyoaiag, Onw¢ autd mapouataleTal oTnv €peuva tou Volkema (2012).

Ta Téooepa agevapla gixav w¢ KOO TOPOVOUNCTH YIO KOTAOTACH KAtd TV omoia To ATouo
€XEl KANBei va CUPPETACXEL O IO TPITN Kal TEAIKN) GUVEVTELEN PE EVOV EKTIPOCWTO TOU
YPOQEIOL TPOOWTIIKOD, O OT0I0C Kal EVNUEPWVEL YIO TIC OVOPEVOUEVEC ATOJOXEC YA TN
OLYKEKPIUEVN BEan epyaaiag, ol omoieg eival xapnAotepeg Katd 20% omo 10 mocod mou Ba
AVEPEVE O EKAOTOTE OUMMETEXOVTOC. Z€ OAO Ta gevapla, n 0€on eivar pia omo TiIC
ETKPOTEOTEPEC EMAOYEC TOU CUMMETEXOVTA, OV OXI N EMKPOTESTEPN KAl N €TAIpia yiO TNV
omnoia Ba NBeAe va epyacTei €ival peydAn oe peyebog, divovtag €101 TNV €IKOVA KATOIWV
OPICHEVV TIPOKTIKWV Kal S1001IKACIOV TO 0Toiot GUCKOAN PETARBAAAOVTAL 1) TPOTIOTOIOUVTAI.
TENOC, O CUPPETEXWVY, MoBaivel péow Tou agvapiou, TwE 0 BIELBLVTHC TOL TUAUATOC gival 0
KaB’ OANV apuod10¢ yia omoladATOTE OAAOYH TNV TPOTEIVOUEVN cLPaCN epyaaiag.

Ta téooepa 0evAPIO TPOTOMOIOUVTOL WC TPOC TOUC CLMEPalduevoug mapdyovtec. Mo
OUYKEKPIUEVD, OTO TPWTO OEVAPIO L@IoTOTAl THEON XPOVOL €TC1 WOTE VdA QATOVTICEL, O
LTIOYPNAPIOC, PEXP! TO OTOYELUO TO APYOTEPO €VW OTO OEUTEPO OEVAPIO, N Tiean Xpdvou
e€aAeiQeTal BivovTag TNV EMIAOYN VO ATAVINGCEL YIO TNV EVOEXOPEVN OTIOS0XH TV OpWV TN¢
Béang epyaaiac pEoa oTIC EMOPEVEC €1 BO0OUAGEC. Ot dU0 TMaPATAV®W EKDOXEC, EITE OPAIPOLV
eite divouv dlampayuoTeLTIKA d0vapN GTOV LTIOYPAPIO PECW TN LTTIOPENC A KN TtiEan Xpovou.
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AVTIBETWC, 0Ta dV0 TEAEUTAIO gevApIa N SIOMPAYUATEVTIKY) dUVOUN TOU OTOHOUL EMNPEALETal
MECW TNC LTIOPENE 1} IN KOAUTEPNC EVOAACKTIKIG A0 Tr) TPOCPEPOMEVT CUUPWVIN. ZTO TPITO
0eVApPLO, TIAPEXOVTOL Ol EMIAOYEC OGAAwV 0V0 BEocwv epyaaiag, €icou emBUPNTWY YyIO TOV
LTTOYNA P10, OTIC OTIOIEC TTOPEXOVTAIL OMOdOXEC TNE TAEEWG TOL 5% LWNAOTEPEC Ao EKEIVEG IOV
avoypd@ovTol oTo 0evaplo. Méow Tng Xoprnynong Oxt MIog oAAG O6U0 EVOANOKTIKWV,
KOAOTEPWVY, OE OXEON UE TN TPOTEIVOUEVN OLMEWVIa, divouuE aTOV LTIOYNEIO PEYOADTEPN
d1aMPOYUOTEVTIKA d0vapN. EMIMAEOV, OTO GUYKEKPIUEVO CEVAPIO OVAPEPETOL TIWE TO ATOUO
yvwpilel 0TI amoteAei v Povadikh €mAoyr] NG Etaipiag, av&dvovtag £tal TNV
J1AMPOYUOTEVTIKA TOL dOvapn. AVTIBETWC, OTO TEAELTOIO Kal TETAPTO OEVAPIO, AVOYPAPETAL
TIWC TO ATOPO deV SIABETEL EVOANOKTIKEC TIPOCPOPEC, OUTE KAAUTEPEC OUTE OUCUEVEDTEPEC OMO
TNV TPOTEIVOUEVN GUUQWVIa Kabw¢ emiong dev yvwpilel av n etaipia eEeTalel Kot AANOUG
umoPnEIoug, divovtag £Tal PIo €vvola OePaIOTNTOC. ZKOTOC TWV TOPATAVW HTIOV VO
€NOXIOTOTOINCOUME OPKETA TNV OVTIANTTA OIOTMPAYUATEVTIKY) dUvaun Tou umoyn@iov 0To
OUYKEKPIUEVO GEVAPIO.

H xelpaywynon ¢ S10mMpayuaTteuTIKAG d0vaung, €ite otn mepimTwon TN LMopPEng mieong
XPOVOU 1 Un €iTe otV MePIMTwan UTOPENG KOADTEPWV EVOANOKTIKWV N UN YIVETOl PEOW
EPWTNONG OXETIKA PE TO Babud otov omoio ta dtopa avtAauBavovtal Tnv Onapén mieong
XPOVOUL Kal TNV OTapén KaALTEPWVY EVAANAKTIKWY o€ 10-Bdbuia Likert scale.

H ekkivnon ¢ dlampayydteuong OAAG Kal N TPWIN TPOCQOPa HETpRdnkav padi,
xpnotuomnolwvtag 1 Bewpia Tov Volkema (2012) mepi ekkivnong tng diampayudteuong, n
omoia guvdLAdel Kal TNV avTioTolxn TMPWTN TPOCEOPA. ZOU@wWva PE Tov id10, TO GTOMO, O
TEPIMTwOon Tov Ppebel OVTIMETWTO WE M1 KATAOTOON JlATPOYUOTEVCIUN, OIOBETEL TIC
OKOAOLBEC TEOOEPEIC EMINOYEC. Mmopei va amo@ocioel va pnv dEOUEVTEl 0€ KAmold
JlaTPOYHUATEVON, OMOJEXOVTOC TN TPOTEIVOUEVN TIPOCEOPA 1 AMOPPIMTOVTAC TNV XWPIC
TEPAITEPW EVEPYEIEC, VO OECUEVTEL 0€ KATOIO dlOMPAYMATELON XWPIC VO UTIORAAEL aitnua
(6nA0dI) TNV EUTAOKT) EVOC GUMBOANOUEVOL GE GUVOMIAIN XWpig va {NTAOEL auTo Tov BEAEL UE
TNV eAmida va ova@epel T0 GAAO PEPOC TO EMIKEIPEVO {NTnua), v dEécueuan o€
dlampaypAaTeELON PE Eva pn BEATIOTO aitnua (dNAadH va EKKIVAGEL JIOMPAYHATEVTN {NTWVTOG
KATI AlyOTEPO OTIO TO EMBLUNTO AMOTEAEGHA) Kal TEAOC TNV EKKivNan TNE S10MPAYUATELONC HE
BEATIOTO 1} LTEPOYKO aitnua (dnAadr va {NTACEL KATI TO omoio ATav e€apxrC TO EMBUUNTO N
VYPNAOTEPO aTO AUTO GTN TIPOCTIABEIN TOL VO KATAANEEL N GUUPWVIa 0TO EMBUVKUNTO).
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ATIOTEAEOUOTO

Ta TEPIYPAPIKA OTOTIOTIKA KOL Ol CLUCXETIOEIC amnelkovidovtal otov Mivaka 2.

Mo Tov EAeyX0 OEIOTIOTIOC TNC KOBE PETABANTIC TWV XOPAKTNPIOTIKWY TNE TPOCWTIKOTNTOG,
TPAYUATOTOINCOME TEOT OEIOTIOTIOC. M0 TO dEKA AVTIKEIUEVD TIOV PUETPOLV TO KEVTPO EAEYXOU,
n i Cronbach’s alpha Atav 0.74. Mo Ta Tpi0 AVTIKEIYEVO IOV PETPOLV TN TAGT Yid Kivduvo,
n Ty Cronbach’s alpha rjtov 0.72. TMa to Tpi0 OVTIKEiYEVO TOU WETPOUV TNV OUTO-
anoTeAeopOTIKOTNTA, N T Cronbach’s alpha ntov 0.68. Mo Ta €vwéa OVTIKEiEVA TOU
HETPOUV TO YuxoAoyikd dikaiwpa, n i Cronbach’s alpha rjtav 0.86.

Mivakag 2 Méaot, TuTKEC ATIOKAIGEIG Kal ZuaxeTioelg MetapAntav

MeTOBANTEC Mégot  T.A. 1 2 3 4 5 6 7 8
1. Kévtpo EAéyxou 2.59 0.53
2. Taaon Kivduvou 2.27 0.70  .004
3. AUTO-0TOTEAEGUOTIKOTNTO 2.63 0.66  -.298** .071
4. Aikaiwpa 3.12 1.02  .163* 186**  .011
5. Ekkivnon 2.30 093 -.110 J192** 092 .159*
6. Migon Xpdvou 4.83 1.70  .168 -.095 -.019 -103 -.200*
7. Batna 4.00 1.82 .045 .044 -.004 -049 .163
8. dUA0 0.28 045 -.041 223** 111 .052  .133*  -.039 .019
9. HAkia 29.42 10.1  -0.28 -162*  .092 .079 -.145* -192* 029 .020

** P_yvalue < .01
* P-value < .05

EmmA€ov, yio Tov EAEYXO0 TNE XEIPAYWYNONG TN SIOMPAYUOTEVTIKNAG d0VOUNG PEOW TNC TTiEONC
Xxpovou Kal tn¢ BATNA, dievepyroaue Independent — Samples t-test. Bpebnke oTaTIOTIKA
ONUOVTIKN d10Q0opd oTa anoteAéopata, Bdoel ouvBnkwv mieonc xpovou (M=5.63, SD=1.07)
Kal un mieong xpovou (M=4.03, SD=1.85), omouv t(118)=-2.79, p=0.00. Opoiwg, Ppednke
OTATIOTIKA ONUAVTIKI d1aQOopa 0TO AMOTEAEOUOTO, BACEl oLVONKWY UTIOPENC KOADTEPWY
EVOAMOKTIKQOV (M=5.47, SD=1.01) kat pn 0map&n¢ KaAUTEPWV EVOANOKTIKWV (M=2.53,
SD=1.15), 6mou t(118)=7.25, p=0.00.

Ta mopandvw amoTEAECUOTO TOUTOTOINBNKOV Kal PECW MIOC ETMITAEOV €PWTNONG, N OTmoia
METPNOE TNV aicBnaon NG SIOMPAYMOTEVTIKAC OUVAUNG TWV CUPHETEXOVTWY. MEow aUTNC, Kal
dlevepywvtag €k veou independent — samples t-test yia TN PETOBANT autr yia KAbe o€t
gevapiwv, dIOMOTWVOUUE TIwG N d1ATPOYUOTEVTIKA OUVAUN O€ KABE OEVAPIO, XEIPOYWYRBNKE
ETTUXWC. ZUVEMWC, TA TAPATAV®W OMOTEAETUATO Pag dlapeBaiwvouy Twe n OTapEn ) un Tieong
XPOVOU 1} EVOANOKTIKWV TPOCQPOPWY E£XOLV OPECD, OVAAOYO QVTIKTUTIO OTNV OVTIANTIN
d1aMPOYUOTEVTIKN dUvapN TOU OTOUOU.

EAeyxoc umoBEaewv

Mo tov éAeyX0 Twv UTOBECEWV WAC, XPNOIUOTOINCOPE TO TPOypapua SPSS. ApxIKA,

dlaxwpicaye T JETABANTA TN EKKIVNONC KOL TWV TTPWTWV TTPOTPOPWVY GE TEGTEPEIC OVODIKEC

METOPRANTEC. Ot PETOBANTEC a@opovaav (1) T pn €KKivnaon, (2) v EUMAOKI] Xwpi¢ LTIOROAN
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artuatog, (3) TNV EUTMAOKN Kal TNV LTOROAN aITrATog a&iog OXI peyaAlTePNC Tov 20% Tng
APXIKNC TPOCPOPAC KO (4) TNV EUTIAOKT] Kol TNV UTIOROAR citruaToC a&iog iong n MEYOAUTEPNC
ToL 20% TNG OPXIKNC TPooPopdc. Kabe pia and auteq TIC METOBANTEG AapfBavel T Tiun 1 av
TO GTOMO €iXe EMAEEEL TNV AVTIOTOIXN €vEPYEIa Kal TNV TIPR 0 o€ KABe GAAN mepintwon. O
AOYOC ETIONC TIOL XPNOIUOTIOIOVE POVO VO TIMEC VIO OUTEC TIC METARBANTEC €ival TO Yeyovo(
TWC OUTEC Ol EVEPYEIEC €iTE AauPBavouv €ite 6gv AAUPBAVOLY XWPEO, KOl KATOIa KAiPoKa
HETPNONC TOLC OV L@IoTaTAl I) OEV ATOV OXETIKI) UE TO OIKO Pag TEipapa.

O1 €€apTnueveC HETOPRANTEC POC £XOUV TTAEOV TN HOPEN dLOBIKIC PETARBANTAC Kal AauBavouv
TIEC 0 Kat 1. Mo To Adyo autd AoImov, EMAEEOPE VO TIPOXWPIOOUKE, VIO TOV EAEYXO TwV
uTI0BETEWV, PE duadIKn AoyapiBuIkn maAvdpounarn. Ot Peng, Lee & Ingersoll (2002), opiouv
TNV AOYOPIBUIKE TOAIVOPOUNGT W TN TAEOV KOTOAANAOTEPN YO TNV TEEPLYPOPT) KOL TOV EAEYXO
UTIOBECEWV OXETIKA PE TIC OXEOEIC PETAED pIag KOTNyopIKAG (categorical) petaBAnTrc Kat piag
N TEPIOCOTEPWV CLUVEXWV HETABANTWVY TIPORAEYNC. TEAOC, YIa TOV EAEYXO TWV UTIOBETEWY Kal
TNV OIEVEPYEID TWV TIOAIVOPOUNOEWY KWOIKOTOINOAUE TIC AVEEAPTNTEC MWETOPANTEC TWV
XOPOKTNPIOTIKOV TNG TPOCWTIKOTNTAC O EMIKEVIPWUEVEC KOl TUTIOTOINMEVES HETORANTEC
(centered & standardized variables), 6mou o péoog ival 0 Kal n TUTIIKK amokALon 1, yia tv
KOAUTEPN YPOQIKA ATEIKOVION KOl EMEENYNOT TWV OMOTEAECUATWV O,

>1ov Mivaka 3 ameikovidovtal Ta anoTeAETUOTa TNG dVOBIKNAC AoyapIOUIKAG TTOAIVOPOUNONG
pE pLBUIOT TNV OTTAPEN EVAAAAKTIKWY TT(POCTQOPWV.

Mivakag 3 Avadikr AoyaptBuikr Maivdpounon (Ue BATNAS)

No Initiation Engange Only Lower_20 Higher_20
METOBANTEC b SE Exp (B) b SE Exp (B) b SE Exp (B) b SE Exp (B)
dUNo -.633 .609 531 -.336 446 714 1.205** 500  3.335 -.783 749 457
Hakia  -067*** 023 1.069 -.041**  .020 .960 .004 .024 1.004 -.057 .039 .945
K&vTpo EAEyxoU 526 436 1.691 .019 .304 1.019 -.378 417 .685 -.880 877 415
Taon KIvSLYoU -.042 .383 .959 -170 282 844 337 .358 1.401 102 .595 1.107
Avo-amotedeopomkotyr 152 414 1164 -138 293 871 242 385 1274 228 573 1.256
WuyoAoyIKo Alkaiwpa .087 411 1.091 -.014 .298 .986 -578 .392 561 1.827* .998 6.216
Batnas -.031 529 .970 -783* 409 457 792 529 2208 1.555 .999 4.733
Batnas x Kévipo ehéyyou  ~476 580 621 -523 460 593 950* 546 2585 722 986  2.058
Batnas x Taon Kivduvou 315 529 1.370 -.658 439 518 -.043 .506 .958 403 731 1.496
Batnas x Avto-aroteheop/mra 472 575624 -169 446 845 099 513 1104 041 715 1.042
Batnasx Aiaiwpa  ~418 571 659 072 448 1075 813 522 2254 | -2.028* 1085 @ 132
Sto@epocOpoc ~ -3-399 835 .033 1.410 667  4.094 -2.285  .825 102 -1.615 1.322 .199
*** pP<.01
** P<.05
*P<l1

ATO TO QMOTEAECUOTA TNC TOAIVOPOUNGNG CUUTIEPAIVOUUE OAPXIKA TWC N NAIKia ival
OTOTIOTIKA ONUAVTIK OTnv €€apTnuevn METAPRANT TNC MN-€KKivnong Kobw¢ Kol otn
HETOPANTA TNC (MOVO) EUTMAOKAC ME €vav OpOAOyo. AMO aUTO CUUTEPQIVOUHE TIwG OGO
MEYOADTEPO €ival TO ATOO, TOGO AlYOTEPO TIBAVO EiVaL VO EKKIVITEL 10 IOMPAYUOTEUDT).
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EmimA€ov, Tapatnpolue mw¢ 600 PEYOAUTEPN Eival N aicbnon UTOPENC MO EVAAAAKTIKIC
TPOTOONC TG00 TIBOVOTEPO €ival TO ATOUO VO PNV EUNAAKED (MOVO) 0€ pia dlompayudteuan
aAAG va LTOPBAAEL Kal QITAUATA, OV KOl TO TEAEUTAIO dev @aiveral va €ival OTATIOTIKA
ONUOVTIKO.

Evdla@épov mapouatadel n HETOBANTY) TOU QITHUOTOC KATW Tou 20% oTn MEPIMTWAN aladnTr

OMOPENG EVAANOKTIKAG AUDONC YIO ATOHUO PE ECWTEPIKO KOl EEWTEPIKO KEVTPO EAEYXOL. AC
e€eTATOLE TNV YPOPIOTIKN AMEIKOVION aTo Mpagnua 2.

Ipagnua 2 IMpagikr anekovian e oxéong BATNAS x Locus of Control ato Lower_20

1
0,9 -
0,8 -
0,7 -

0,6 -
Low
0,5 BATNAS

e High
0.4 BATNAs
0,3
0,2
0,1

0
Internal Locus External Locus

Probability of success

21N KAipoka tou Locus of Control, 600 mio kovtd Bpioketal oto 6€&i Gkpo To dTopo, T000
HEYOAUTEPO TO EEWTEPIKO KEVIPO EAEYXOU TOU €VW QVTIOETO, 600 IO KOVTA BpiokeTal 010
aploTePOd GKPO, TOGO EVTOVOTEPO EiVOL TO ETWTEPIKO KEVIPO EAEYXOUL TOU. ATIO TO TIOPATIAV®
YPA@NUO GUUTEPAIVOUPE TG N TBAVOTNTA €VO OTOPO VA EKKIVIOEL KOl VO KAVEL LTO-
BeATioTOMOINGN TOU AITAUATOC TOU OTAV TO 010 ATOHO EXEl ECWTEPIKO KEVTPO EAEYXOUL €ival
TEPITOL 01 {310 PE i XWPIC EVOANOKTIKEC, 0ONYWVTAC MOC OTO CUUTEPOOMA TIWE N UTIOPEN
EVOAOKTIKWOV O€ OTOUO PE E0WTEPIKO KEVTPO EAEYXOL OEV PETORGAEL TNV TPOBeaN ToL va
EKKIVIOEL Kl VO {NTACEL, E0TW KOl UTIO-BEATIOTA OMOTEAETUATA. AVTIBETWC, TTOPATNPOVHE TWC
0¢ TIEPIMTWOEIC TIOU TO ATOMO €XOUV EEWTEPIKO KEVIPO EAEYXOU, KOl €VW KAVOVIKA Ba
AVOUEVOME VO NV EKKIVIGOULV, 1 UTIOPEN EVOANOKTIKWV Ta WOEl GTO VO EKKIVIIGOLY Kal va
UTIO-BEATIOTOTIOINCOLY €Va AiTNUA TOUC, AEITOUPYWVTAC £TO1 WC PUBMIOTAC TNC oxEonc. Ta
TPONYOLUEVO EVPAMOTO EMAANBELOLY TNV H4.

MpoxwWPWVTag OTNV EMAOYH OITHUOTOC HEYOAUTEPOL TOU 20%, TAPATNPOUUE OTOTIOTIKA
onuavtikn oxéon (p = .062) petagL TnC emidpacnc Tou PUXOAOYIKOU JIKOIWUOTOC Kal TNG
alebnt¢ OMaPENC EVOAAKTIKQOV OTNV PETORANT Twv AKPOIWV TPOTWV TPoc@opwy. H
YPOIKI OMEIKOVION TNE OXEONC Qaivetal ato [pdenua 3.
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Ipagnua 3 Ipagikr anelkévian e oxéong BATNAS x Entitlement oto Higher_20

ATO 10 ypdenua,

TOPOTNPOVME OPXIKA TG 1
dtopa pe xaunAn aiobnon 09 -
IKAIWHATOC, £Xouv 08 |
MNOOMIVEG TIBAVATNTEC VO 2 o7 |
umoPaAovy  BéAtioTa B | 8 0'6 |
UTEP-BEATIOTA  CUTAMATA. | % Low
Tnv oxéon oaut Opwg | 2 051 T e | o
avatpenet N omapén | § % BATNAS
KOADTEPNG  EVOANOKTIKAG, | 2 03
e&aitiag tng omoiag, atoua 02
ME  XOounAn  aioBnon 01 -
WUXOAOYIKOU SIKAIWUATOC 0
TI0U uTIO KC(VOVIKéC Low Entitlement High Entitlement
ouvlnkeg dev Ba Ekavav
UTIEPPBOAIKEG TIPWTEC TTPOTPOPEC, TAEOV HE TNV UTAPEN KOADTEPWV EVOAAAKTIKWV €ival TIo
TBavo va TPoPoUV O€ TETOIEC EVEPYEIEC. AVTIBETWC, TAPATNPOVE TIWG OE TEPITTWOELG OTOPWY
hE LWNAN TNV aioBnaon Tou dIKAWUATOC, N UTIOPEN N UN KOADTEPWY EVAAAOKTIKWY OEV ETIPEPEL
HEYOAEC OANaYEC OTnv TPOBean Toug va ULTOPRAAOLV aKPAia OITHUATA. ZOPEWVO HPE Ta
Topamavw, n umobeon pog H7 empepaiwvetal. Méow auTig Tng mieBainwonc, YTOPOLUE VO
EMAANBELOOLUE KOl TNV vmobeon pac H6, kabwg n H7 mpolmobeTel T dTopa Vo €XOLV
EKKIVIOEL pla dlompaypdteuan yia va {ntrjioouv UTEPBOAIKA TIPWTO AITHUOTAL.
MpoxwpoULpE aTo deVTEPO GET MOAIVOPOUNTEWVY YIa T GEVAPIA UE 1) XwPi¢ TNV Omapén mieonc
XPOVOU KOl Ta anoTEAETUOTA TOUC amelKovi{ovTal atov Mivaka 4.
Mivakag 4 Avadikr) AoyopiBuikr MoaAwvdpounan (ue Migon Xpovou)
No Initiation Engange Only Lower_20 Higher_20
MeTapANTES b SE Exp (B) b SE Exp (B) b SE Exp (B) b SE Exp (B)
duro .011 730 1.011 -1.287** .607 .276 1.278** .604 3.588 167 712 1.182
HAia -.010 .028 .990 .032 .024 1.033 -.003 .029 .997 -.048 .040 .953
Kévtpo EAEyxou -.266 .353 .766 1.172%** 401 3.229 1.215*** 427 297 .156 454 1.169
Taon Kivduvou -.540 .369 .583 .637* .360 1.890 -.276 .345 759 .140 424 1.150
AUTO-QTOTEAECUOTIKOTNTA -.243 .348 784 817** 375 2.403 -.829** .393 437 .180 591 1.197
Alkaiopa -.504 .399 .604 -.285 .356 752 154 391 1.166 1.532** .646 4.629
Migon Xpovou -.202 .525 .817 .199 417 1.220 .039 .542 1.040 1.166 .813 3.210
Miean Xpovou x KEvtpo eAéyxou 445 536 1.560 -1.044** 495 .352 1.444** 576 4.236 -.644 579 525
Mieon Xpovou x Taon Kivduvou .190 514 1.210 -.563 454 .569 179 .502 1.196 159 .582 1.172
Migan Xpovou X AUTO-OMOTEAET/ TNTO 132 .538 1.142 -.901* .480 406 1.263** .560 3.535 -.426 702 .653
Mieon Xpovou x Alkaiwpa .388 577 1.474 -.188 470 .829 -.087 521 916 -.846 732 429
2100gp0¢ OpoC -1.186 .904 .305 -1.063 778 .345 -1.784* .978 .168 -1.535 1.258 .215
*** p<.01
** P<.05
*P<l1
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ATO TO MapPaATAVE TIVOKO, TAPATNEOUUE APXIKA OTOTIOTIKA GNUAVTIKI 0XE0N yia dldoTnua
EUTIOTOOLVNC 95% TOUL PUAOUL HE TNV EMIAOYN TNE EUTAOKAE MOVO Kal TOU OITHAPOTOC KATW TWV
20%. A6 auTd, CUPTIEPAIVOUPE TIWC OTAV TO ATOMO gival Avtpac, ToTte undpxel 3,58 [Exp(B)
= 3,588] popé¢ mMEPIOTATEPN TOAVOTNTA, OTIO TIC YUVOIKEC, VO EKKIVITEL KOl VO UTTIOBAAEL UTIO-
BEATIOTA OUTAOTO TPO TOV OPOAOYO Tou. EmImA£ov, otnv €MIAOYY TNG EUTAOKNC HE Evav
OMOAOYO, TOPATNPOUUE OTATIOTIKA ONUAVTIKEC OXEOEIC Yia OVU0 XAPAKTNPIOTIKA TNng
TPOOWTIKOTNTOC, TO KEVTPO EAEYXOU KOl TNV OUTO-AMOTEAECUATIKOTNTA, TOGO OTNV OMELOEiaC
eMidpaaon otn PETABANTH JOg OG0 KOL 0T 0XE0N TOUG PE TNV Tieon XpOvou. ZUVETWCE, EQOTOV
LEICTOTOL CNUOVTIKOTNTA OTNV 0XEon Ba eEETACOVUE TIWC OULTEC 01 dVO OXETEIC EMIOPOUV TNV
EUTIAOKI HE €vav OUOAOYO OTa ypO@rUoTa 4 Ko 5.

Ipdenua 4 Ipa@ikn aneikovian g oxeang Time Pressure x Locus of Control oto Engage_Only

1
0,9 A
0,8
0,7
0,6
0,5
04 -
0,3 -
0,2
0,1

0
Internal Locus External Locus

Low Time
Pressure

------- High Time
Pressure

Probability of success

MapatnPOVUE, GUVETIWG, TWE TO OTOUO PE EEWTEPIKO KEVIPO EAEYXOUL, €ival TIO mOAVO va
EKKIVIGOULV J1a Slompayudteuan Xwpig va uToAAoOLY KATIOI0 aiTtnua 0Tav EEOAEIQETAL N TliEoN
XPOVOoU, a€ GUYKPION PE KOTAOTATEIC LWNANC Tlieanc xpdvou.

Ipdenua 5 Mpagikn aneikovian g oxeong Time Pressure x Self Efficacy ato Engage_Only

1
0,9 A
0,8

0,7

06 4 Low Time
! Pressure

0,5 1

o44 | High Time
Pressure

Probability of success

0,3 -
0,2
0,1 -

0
Low Self Efficacy High Self Efficacy
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Z0pQwva pe 10 Mpagnua 5, TapatnEOUUE PIa TIOAD EVAIOQEPOLOA OXEDT. Z€ KATOOTATEIG
VYNARC mieong, n TOOVOTNTO €KKivnong yia GTopo PE LvyNnAn H XOunAnn auto-
AMOTEAECUOTIKOTNTA €ival Tiepimou ) id1a. AuTd pag wbei 0TO GUUTEPATUA TIWE TO ATOMO HE
LVYNAR OUTO-OMOTEAECUATIKOTNTA €ival TIo mBave va €KKIVIOOLV Wi dlampayuaTeLOn
ave&aptnTa av veioTatal iean xpovou 1y oxl1, empepatwvoviac tnv H1. Emiong, avapevouevn
gival kal n Betikn emidpaon ¢ oOxEONng XaunAng mieong xpovou Kol LYNARC OUTO-
QMOTEAEGUOATIKOTNTAC TOU OTOMOU.

TEAOC, KaBwg N oX€an TN TAoN KIvOLVOU WE TNV TIEDN XPOVOU OEV €iVOL OTATIOTIKA GNUAVTIKN,
OAAG N duean emidpaan TN¢ TAGNC KIvOUVOU TiPo¢ TNV (MOVO) EUTAOKI €ival, TOPOATNPOVUE TIWG
N Taon Kivduvou dImAaaiadel oxedov [Exp(B) = 1.890, P-value = .077] tn mibavoTnTa TO GTOMO
Va EKKIVIOEL Pia dlampaypateuon, empepaivovtag tnv H3.

MPOXWPWVTOC OTIC OUO TEAELTOIEC PETARBANTEC yia TN TOAIVOPOUNGT, TIAPOTNPOVUE EMIONG
OTOTIOTIKA ONUAVTIKEC OXETEIC VIO TNV LTO-BEATIOTOTOINGN EVOG OITHUOTOC KOl TOU KEVIPOU
EAEYXOUL KOl TNC OUTO-OMOTEAECUATIKOTNTOC TOL ATOUOU.

i , Ipdenua 6 Ipagikr amelkovion e oxéong Time Pressure x Self Efficacy ato Lower 20
Id1aitepo EVOLOQEPOV

nmopouaoldlouy T EvpAUata 1

oto Mpdenua 6. ZOPEWva e 09 1

auTo, TPOKUTTEL TIWC ATOUA HE 08 |

XauNAn auTo- 07 |

AMOTEAECUOTIKOTNTA, (o3 06 | Low Time

Pressure

TEPITTWOEIC OTIOU dEV UTIAPXEL 05 |

Probability of success

Tiean xpovou, n mbavotnta va 37 N [ o High Time
EKKIVAOOLV  dlampaypdteuon 03 | pressure
Kat va umoPdAouy aitnua (umo- 02 |
BEATIOTO peV) auaveTal. 01 -

0
Té)\OC, GOU(p(DVG UE TOV Mivoka Low Self Efficacy High Self Efficacy

3, TO WUXOAOYIKO dIKaiwa

QOIVETOL VO £XEl OTATIOTIKA ONUOVTIKN BETIKN €Midpacn atnv LTOBOAN LWNAWY AITNUAETWV.
Mo CULYKEKPIPEVQ, VIO Ta ATOMO PE LYNAN aicBnan YPuxoAoylkoL SIKAIWUATOC, UTIAPXEL 4,63
[Exp(B) = 4.629, P-value = .018] @opéc meplocOtepn mOAVOTNTA VO LTORAAOUY LWNAEC
TPWTEC TPOOPOPEC. Kat auTo To anoTeAeaUa, eMIBERaIVEL TNV H7, OTWC KOl 0TO TIPONYoUUEVO
aevaplo.

2TIC avOADCEIC Kal TwV 00 CEVAPIWY HOGC, HEGW TNE TAAIVOPOUNGCNC, TPOKUTTEL BETIKI) OXE0N
METOEL TNC TAONC Y1a KivOuvo Kal Twv LPNAWY TPWTWV TPOTPOPWY, XWPIC OUWC va UTOPOUUE
va emiBeBaiwoovpe v H5, Adyw pn OMopENC 1oxupwy 6£dopévwy. Ouoiwe, Kal ota 600
gevapla, n miean xpdvou aAAA Kal n OTApPEN KAAUTEPWVY EVOANOKTIKWV dEiXVOUV Vo oXeTi(ovTal
BETIKA pE TNV eKKivnaon dlompayuatedoewV Kal TIC UPNAEC IPOGPOPEC, OAAG Ta OEJOUEVA HOC
deV EMAPKOLV Y1a va eMOANBe0ooLE TIC LToBETEIC H2 Kat H8.
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zu{ntnon

2TV TMOPOLCa EPELVA, ETIXEIPHOOME VO EEETACOVHE TIWE N TACGT TWV OTOPWVY VIO EKKIVNGN MI0G
d1aMPOYHATELONC OANA KOl N TPWTN TOUG TPOCEOPd, OTaV N EKKivnon AauBdvel xwpa,
ennpeadovtal and Pia oeIpd XOPAKTINPIOTIKWY TNE MPOCWTIKOTNTAC, OTWG TO YUXOAOYIKO
dIKOiwMa, TO KEVTPO EAEYXOU, N OUTO-ATMOTEAECUOTIKOTNTA Kal N Tdon yia Kivouvo. EmimAéoy,
ETXEIPNOOUE VO €EETACOUPE TWC N TPOBEoN autr €eNMnPEAETOl OMmO TEPIOTACIOKOUG
TOPAYOVTEC OTWC N TEDN XPOVOU Kal N OTOPEN EVOAAAKTIKWV AVGEWY, TIAPAYOVTEC Ol OTI0iOl
@aiveTal va €xouv duean emidpacn aTnv aicbnaon ¢ d1amPAyUOTEVTIKAG SUVAUNG TOL OTOUOU.
OMNa Ta TOPOTOVW EEETACTNKAV HECW TEIPAUOTIKOD CEVAPIOL TOU TPAYUOTEVETAL HIO
Kataotaon S10mPayUATELANC MICBOAOYIKWY OTOO0XWVY YIO IO UTIOTIBEPEVN BEaN epyaaiac.
21ov Mivaka 5 mopouotdlovtal, CLUVOTTIKA, Ol LTOBETEIC TNC EPELVAC WAC KABWC KOl TIOIEC
amno autég umoatnpidovtal A Oxl1, Ye TN BorRBela Twv dESOUEVWVY TTOU GUANEEQLIE.

Mivakag 5 YnoBEaelg Epeuvag

Atopa pE LYNAR QUTO-OMOTEAEGUOTIKOTNTO €ival IO TIBAVO VO EKKIVIIGOLV HId

H1: BIOMPOyLIOTEUON, Ynootnpiletal
. 0Ocgo mo 10xupo VIwBel éva aATOPO, TOOO TIO TIBAVO E€ival va EKKIVAOEL MIO ,

H2: . L C Agv umtootnpiletal
olampaypaTEVUON (VO EUTIACKEI 1) va {NTro€l 1 va BEATIOTOTIOINCEL EVO AiTtnua).

H3: Oago UL|Jr!)\OT£pr] €ival n Toon ToU OTOPOUL YA Kivduvo, TOoo TIIo TIBAVO Eival TO ATOHO Ynootpitetar
VO EKKIVAOEL P10 SIOTIPOYHOTELON

Ha: Oado o E0WTEPIKO EIVOI TO KEVTPO EAEYXOUL TOL OTOPOU, TOOO TIIO TIBAVO Eival TO OTOUO Yroompiteton
VO EKKIVAOEL JIO SLATIPOYHOTEVON

H5: Ooq MEYOALTEPN €ival N qu TOU OTOMOU TIPOC Kivduvo, TO0O TIIBAVOTEPO €ival va Agv uoompiZeTan
{NTrOEl TEPIOOOTEPA TN TIPWTN TOL TIPOCPOP

H6: H quJr])\r] aioBnan YuxoAoylkou SIKOIWUOTOC OXETICETOI BETIKA YE TNV TAON Yid Yroompitetal
€KKivnon d1ATPAYHOTEVTEWY

H7: H oA aioBnon PuxoAoyikou SIKOIWHATOC OXETICETON BETIKA PE TIC VYPNAEC TIPWTEC Ynoompiletan

TIPOCQOPEC

000 peyoAutepn €ival n avTIAGPPBOVOUEVN TIOIOTNTO TNC EVOANOKTIKNC ETIAOYAG OTN
H8: mpotelvopevn oup@wvia, T000 TIO TIBAVO TO ATOMO VO TIPOREl 0 PEYOAEC TIPWTEC  Agv uTIOOTNPIlETal

TIPOPOPEC.

Mo ™ BaBlTtepn Katavonon ¢ dladikagiag ¢ SI0MPAYUATEVONC EVTIOC EQUPUOTHEVQV
TMAIGIWY, €ival GNUAVTIKO Vo yvwpilouye TI KAVEL TOUC OVOPWTOUC VO EKKIVIIOOLV HIO
dlampaypatevon - Ox1, KoBw¢ OTI oupPoaivel TPV TNV OULCIACTIKN E€KKivnon TNg
JIAMPAYMATELONG, MTIOPEL VO €XEl ONUOVTIKO QVTIKTUTO OTIC E€MOMPEVEC OlOTPOYUATEVTIKEG
dladIkaaiec 1 atnv €€ENIEN TWV OXECEWV O€ TEPITTWAON TOL N EMIAOYN TNC Evapéng eixe
anoppl@Bei and éva atopo. Mo MOAAEG dlampayUaTEVTELS, OX1 EVO OAAG OAQ TO PEPN XGVOUY
OTOV éva ATOMO AMOTUXEL VO OVOAABEL TNV TPWTOBOLAIC VO EKKIVIGEL. AUTO CUMBAIVEL HEPIKES
QOPEC OTIC OIOMPAYMATEVTEIC MIoBWY, OTOV £vac TAAOVTOUXOC LTTAAANAOC ATOXWPEL aVTi va
«PIOKAPE» (NTWVTAC a0ENaN, OAAG KOl OE TIEPITIWOEI OTOU Wia apolfaia ENWEEANC 16€a,
mpOTOON, OAAAYN), CLVEPYOOia, eyxeipnua K.AT. dev TpoTeiveTal omo @O6Bo aunxaviog n
anoppiPng (Kapoutsis, Volkema, Nikolopoulos, 2013).
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Onw¢ avaQEPOPE Kol TPONYOUUEVWE, N dlATPOYUATELCN UTOPEL VO TEPIYPAPEI WC HIO
dladikacio MOAA®WY 0TOdiwv AQYNC omo@AcEwY, N omnoia TEPIAAPPBAVEL TNV EUTAOKI €VOC
OMOAGYOUL XwPi¢ TNV LTOBOAN KATOIOU AITAUATOC, e TNV EATION OTI TO {NTOVUEVO aitnua Ba
avoKOWPEL OMO POVO TOU PECW TNG oudnTnong, TNV EUTAOKI) Kal TNV LTOBOAN und-BEATIOTOU
QITAMOTOC TO OTOI0 dEV OVTIKOTOTTPIZEl TANPWCE TIC AVAYKEC KOl TO {NTOUUEVO TOU EKKIVNTH
KOl TNV EUTAOKI] KOl LTTOBOAN) BEATIOTOU 1) LYNAGTEPOL, TWV TPOCOOKIWVY, AITHKATOC, UE TNV
EATIIOO N oLU@WVIa va KOTOANEEL 0TO €MBLUNTO. Méow TNC €peuvag pag, eEeTdoape v
EMOPAON TWV XOPOKTINPIOTIKWV TNC TPOCWTIKOTNTOG OAAG KOl TwV TEPIOTACIAKWY
TapayOVTIWY a€ KOBE Eva aTddI0 TNE EKKivnonc.

E€etdlovtag TNV €Midpacn TOU KEVIPOU EAEYXOU OTN TACN YIO EKKivNON Kal OTn TPWTN
TPOOQOPA, SIOTIOTWOAME TIWE N OTTAPEN KAAVTEPNG EVOANOKTIKIC AVGNC 1) M, OEV HETORAAEL
TN MPOBECN TOUL ATOPOU VO EKKIVIOEL KOl VO UTIOBAAEL LTTO-BEATIOTO QUTHUOTA OE TIEPIMTWON
TOU TO ATOMO OIOBETEL ECWTEPIKO KEVTIPO EAEYXOU, KABWC auTH TAPAUEVEL BETIKA o€ KABE
TEPIMTWON. AVTIOETWC, EVW ATOPN e EEWTEPIKO KEVTPO EAEYXOL OgV €ival 181aiTEPA TIBAVO va
€l0éNBoUY 0g  KAmOla  dlATPOYUATELON, €10AyovVTaC TOV TOPAYoOvVTa TnG KOAOTEPNG
EVOAAOKTIKAG, TOPATNPACAUE TWC ALEAVETAL N TBAVOTNTO VO EKKIVIIOOLV Kal va UTIOBAAOLY
UTIO-BEATIOTO QUTAPATA. Ta EVPNMATO YOG ouvadouy Pe TN Bewpia Twv Volkema & Fleck
(2012) oxeukd pe TV €MidpOON TOU KEVIPOU EAEYXOL OTNV OMOQ@ACH YIO EKKivnon
dlampaypatevonc. H emidpaon ¢ KOADTEPNE EVOANOKTIKNAG OAAG Kal 0 TPOTOC |UE TOV OT0IO0
€Keivn emnpeddel T Tdon yio EKKivnan, JETPIALovTag TNV EMidpacn Tov EEWTEPIKOL KEVTPOU
EAEYXOL eMaAnBeveTal Kal amo tou¢ Magee et al. (2007). Ot idiot opidouv TNV KAALTEPN
EVOANOKTIKN) ¢ TNy d0vapng, n omoia Pmopei, he T o€1pd Tng, va auvgnoel T tdon Tou
atépou yia dlompaypaTELON.

E&etadovtac TNV HETABANTH TV LPNAWVY TPWTWV TPOCPOPWV, BPAKAUE CTOTIOTIKA GNUAVTIKI)
ox€an PETAEL TNE EMIdPACNC TOL PUXOAOYIKOU SIKAIWUATOG KAl TNE KAAUTEPNG EVOAAAKTIKIC.
2 UYKEKPIUEVQ, 0E GUP@WVIa PE Toug Babcock et al. (2006), mopatnproaue mwg LPNAG emtineda
PUXOAOYIKOU OIKAIWUATOG, w00V Ta GTOPO OTNV OIEKSIKNON aUTWV To OToia vinBouy 0TI
agidouv, KAVOVTaC, CUYKEKPIUEVD, LWNAEG TIPWTEG TTPOCPOPEC YIa va Ta EMITOXOULV. MapoAa
auTd dtopa Pe XounAnR aiobnan YuxoAoyikoL dIKOIWUATOC, OTavia €w¢ KaBOAoL Ba Kavouv
UTEPBOAIKEC TIPWTEC TPOCPOPEC. OUOIWC PE TPONYOUHEVWG, OUWC, N UTOPEN KOADTEPWV
EVOAAOKTIKQOV WOl T ATOPO PE XOUNAR aioBnan YuxoAoyIKol dIKOIOUOTOC VO LTEPBOLY TN
QUOIKA TOUC TOON VO unv {ntolv mpdydata, Kal vo UTIORAAoLY €va BEATIOTO €PWTNUO.
2 UVETIWC, TOPOTNPOVKE TWE N UTIOPEN EVAAAAKTIKWY TTPOCQOPWY PETPIALEL BETIKA TN TAON Twv
ATOPWY PE YUXOAOYIKO JIKOIWMO va EKKIVIIGOUY HIa SI0MPAYUATEVAN Kol va {NTHo0oLV auTo
TIOL TIPAYMATIKA EMIBLUOLV.

21 TPooTdbEla po¢ va €EETOCOUUE TWC OVTIOTOIXA XOPAKTNPIOTIKA TPOCWTIKOTNTOC
€MOPOLV 0TN TACN TOU OTOMOUL YIO EKKivnam TNE d1OTPAYMATELONC, OVAAVCUUE OTOTIOTIKA TO
OEVTEPO OET CEVAPIWV WE 1 Xwpi¢ TNV LTOPEN mieon xpovou. Z0uewva e Toug Kapoutsis,
Volkema, Nikolopoulos (2013) n mieon xpovou eival €vac ToPAyovTog ToU €EMNPEAEl
ONUOVTIKA TNV S1ATPOYUOTEVTIKE UVAN TOU OTOUOU O€ OVAAOYEC KOTOOTACEIC.

ApXIKA, 0TO GEVAPIO OUTO, TOPOTNPOVKE Kal CUPPWVOUHE UE TIC LTOBETEIC Twv Babcock &
Laschever (2009) kot Babcock et al. (2006) mw¢ o1 yuvaikeg eivar Alyotepo mibavo va
EUTAGKOUV € Jia S10MPAyUATELDN OE aVTiBeon pE TOLC AVTPEC, KOBWCE BPNKOAME TIWG 01 AVOPEC
gival oxedov TEOTEPIC POPEC TIBAVOTEPO VA EKKIVIIOOLV. ETIMAEOV, TA OMOTEAECUOTO HOG
ouvadouy pe tnv unéBean Touv Bandura (2001) kabBw¢ Kal Twv Cho & Lee (2006), o1 omnoiot
ONUEIDVOLVY TIWC N OUTO-OTOTEAECUOTIKOTNTO OXETI(ETOL BETIKA PE TN TIBAVOTNTO EKKivoNg
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piog d1ampayuATeELONG. ZNUOVTIKO EpNUa aMOTEAEL EMIONC TO YEYOVOC TIwG N XAUNAN Tiean
XPOVOUL OEV NTAV KAV va EMNPEAoEl BETIKA T TOAVOTNTO TG OTOUO HE XOMNAR OUTO-
QMOTEAECUOTIKOTNTA VA  EKKIVAOOLV pia  OlATPAYUATELON, CUMTEPAIvVOVTAC TWC N
J1aMPOYHOTEVTIKA TOUC dUvapN amd Povn NG, HEOW TNC LTIOPENC XaUNANG Ttieang xpdvou, dev
ATOV 1KoV VO UTIEPRED T XAPAKTNPIOTIKA TNG TMPOCWTIKOTNTOC TEPD PN EKKivNong HIog
OLUTIEPIPOPAC, YEYOVOC |IE TO OTOI0 €XEl CUOXETIOTEL N XOUNAR OUTO-ATOTEAECUATIKOTNTO
(Volkema, 2012). T€AOC, n QUTO-OTOTEAECHOTIKOTNTO PBpéBnke va ennpeddel BeTIKG v
UTIOBOAT) UTIO-BEATICTWVY AITNPATWVY VK N YN OTaPEN TiEaNC XpOVou, BPEBNKE va PETPIALEL TN
TOavVOTNTO ATOPA PE XOUNAT OUTO-0MOTEAECUATIKOTNTA va {NTAHCOULV.

TENOG, Kal aTa OVO GeVApPIN BIOTIOTWONKE GNUOVTIKY BETIKA oxéan PETOEL NG aigbnang
PUXOAOYIKOU SIKAIWHOTOC KO TwV LYNAWY TIPOCPOPWV, EMAANBELOVTOCG Toug Babcock et al.
(2006) mw¢ ekeivol mov Bewpoly OTI 0&iCouV TEPICCOTEPN MO OUTA TIOV TOUC TPOCPEPOVTAL
non €ival mmo meavo va mpoPolv o€ EVEPYEIEC KAl VO BEGOLV PIAGDOEOLC GTOXOUC.

MEow NG PHEAETNG MOG, EEETACOMUE TIWE XOPOKTNPIOTIKA TNC TPOCWTIKOTNTOC EMOPOLY OTNV
TAON Y10 EKKivNong d10MPayPOTELTEWY OAAG Kl 0TV TPWTN TPOGPOPE UTIO CUVONKEC Tieang
XPOVOUL f UTTOPENC KAAUTEPWV EVOANOKTIKWV. AvTiBeTa pe Tnv dnoyn twv Bowles, Babcock &
Lai (2007) 611 Ta ATOMO OUXVA dEV EKKIVOUV SIOTPAYMATEVCEIC OXETIKA WE TO MIGOO TOUG
TIOPOAO TIOU QUTEC €XOUV amOdEIXOel 0TI MAPAYOLV LPNAOTEPEC UICOOAOYIKEC ATOJOXEC, EUEIC
JlAMIOTWONUE TWC N TAEIOVOTNTO O€ OUTO TA UTIOBETIKA OEVAPIO EKKIVNOE €0TW MIA
d1aMPOYHATELON XWPIC VO LTIOPRAAEL KATIOIO OiTNUO 1 LTEBOAE EVa AITNUA OXETIKA E TO PGB0
TOL aKOUa Kol av auto dev NTav To BEATIOTO.

Evdilag@épouaoa gival emiong n dlomiotwon Twv gupnudtwy Twv Galinsky et al. (2002) amnd
oltnte¢ MBA, o1 ormoiol, g€ pia €épguva Tou dleEnyayav, EMGTUOvVAY 0Tl Ol GUPHPETEXOVTEC
giyav v aioBnon mwg ol €Toipieg NTav e KOAOTEPN OlATPAYUATEVTIK BE€an €xovToag
LYNAGTEPN OIOTIPAYMATEVTIKI) OUVAUN G€ GUYKPION WE Toug uroPn@loue. AuTh n Bewpnaon,
QVTIKATOMTPICETOI KOl OTO OIKA pO¢ OMOTEAETUOTA, KOBWE 01 CUMUETEXOVTEC OTIAVIA £0WOAV
AKPAIEC TIMEC OVTIANTTAC SIOMPAYUOTEVTIKNC dUVAUNG OTOUG €AUTOUE TOUC, OKOMO KOl 0T
TEPITTWON TOV QUTO NTAV OPKETA EUPAVES, PEPOANTITAWVTAC EVOEXOUEVWC, OTO CUYKEKPIUEVO
J1aTPOYHUOTEVTIKO GEVAPIO, TTIPOC TO GAAO PEPOC TNC SIOMPAYUATELTNC.

MepIoPIoPOI Kal TTPOTACEIC VIO HEAOVTIKA £pELva

‘Evag amd Toug TEPIOPITUOUE TNE TTOPOVCAC EPELVOC Eival TO YEYOVOE wE TO deiypa pog Ogv
gival oToBUIoPEVO WG TTPOG TO PUAO. KaBw¢ uttdipxouv eVOEiEIg 0TI TO QUAO Tailel POAO OTNV
EKKIVNOT, KOl EVW EPEIC TO CLUUTEPIAGBOPE WC PETARBANTH) 0TABUIONE TWV OMOTEAEOUATWY, Ba
Atav 0pBOTEPO Vo LTIAPXEL HIKPOTEPN dlaKOOvVan PETA&D Twv 0U0 PUAWY. EMIMAE0V, KABWC
OTO OUYKEKPIUEVO TIEIPApIO {NTHOOME OO TOLC CUMMPETEXOVTEC VA QOVTACTOUV TG BpiokovTal
g€ JI0 TETOI0 KATAOTOON KOl va pag LIodeiéouy TI Ba empattav, N €PELVO POC UTIOKEITOI OE
TEPIOPIOPONE KOBWC TOANEC POPEC TO ATOUA EVEPYOUV OIOPOPETIKA OTaV TPOKEITAL Yia
LTOTIBEPEVN KATACTOON 0€ GUYKPION PE MO TIPAYMATIKI) KOTOOTAOT. ZUVETWE, TPOTEIVOULE
M0 MEANOVTIKY €peuva Vo OlE€aXDel 0€ MPOYUOTIKEG OLUVONKEC £TOI WOTE VO EEETAOTEIL TO
aAnBvo evdeXOUEVO TO ATOWO Vo TIPOREL 0 OVAAOYEG EVEPYEIEC VIO VA TIIO OVTITIPOCWTIEVTIKO
deiypa. EmmA€ov, évag GAAOC TIEPIOPICHOC TIOL Ba pmopoloe va eEETaaBEl HEANOVTIKA €ival N
€WVol0 NG EMavadIaMPOyUATELONC KOBWE 0TO GEVAPIO HOG, N SIOTPOYUATELON PE KATIOIOV
avwTtePo Ba pmopovoe va Bewpnbei emavadianpayudteuon Kai OXl QUOIKN GUVEXEID TNG
TPWTING, N omoia cuufaivel KOTA T SIAPKEIA PIOC CUVEVTEVENG, CUVETWC VO EEETACTEL KOl N
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IEPOPXIKN Ol0QOPd TWV AMEVAVTI YEPWV OE Mia dlompayudteuar. TENOC, WC HEANOVTIKN
TPATOON Y10 €PELVA EIVOL N OIEVEPYELD TNC ID10C EPELVAC OE ATOWA TIOL £XOUV EV TEAEL OTIOSEXTEI
TN 6€0n aAAG €£X0LVV OKOTIO VA EKKIVIIGOLV SIOMPAYUATELGT Y1a TIC ATOO0XEC a@OL amodei§ouv
TNV o&ia TouG. ZUVENWC, TETOIEC TTPOBETEIC Ba TTPETEL EVOEXOUEVWC Va EEETOCTOUV a€ BABOC
e€aunVou O TPOYUOTIKA OEVAPIN, Yo TNV KOAUTEPN amMAd00N MOC TWV TPAYMATIKWVY
mpobécewy TWV umoPn@iwv. H OlOTPOYUOTELTIKY €peuva Ba  TPEMEL va  SIEPELVA
JlaTPOYHUOTEVCEI, TIOU EVOWMUATWVOVTOl OF EIOIKEC KOTOOTACEIC KOl O €va €UPUTEPO
JIOMPOCWTIKO Kal €VOOATOMIKG TAQICI0, €MEION Ol KABNUEPIVEC  OIOTPOYHUOTEUTIKES
KOTAOTAGCEIC £XOLV TIAVTA PEAAOV KO TTOPEABGY Kal AaUBAVOUY XWPO G€ TAQICI0 OXECEWV KAl
JIKTOWV, TIPOKABOPICUEVWY GUHPEPOVTWY, KIVATPWY KOl GLVAIGBNUATWY.
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Welcome!

Thanks for showing an interest in this study.

Overview: You are being asked to take part in a research study. The information in this
document should help you to decide if you would like to participate. The sections in this
Overview provide the basic information about the study

Study Details: The purpose of the study is to determine the extent to which personality traits
along with contextual factors affect one’s propensity to initiate a negotiation. The research will
be done by collecting your responses to an online survey, which will take approximately 6
minutes to complete.

Consent Form:

| consent to participate in this survey, which will involve a few instructions, questions, and
demographic information. | understand that all data will be kept confidential by the research
team. My personal information will not be stored with the data.l am free to withdraw at any
time without giving a reason.l consent to the publication of the study results as long as the
information is anonymous so that no identification of participants can be made.l will receive
the reward for participating in this study if I complete all tasks and only if all questions of
attention are answered correctly. This payment is for my time and personal cost of
participation.By ticking the consent option | confirm that | have read and understood the
explanations and | voluntarily consent to participate in this study.

Please indicate to what extent you agree or disagree with the following statements. ( 1- mostly
disagree, 4 — mostly agree)

1. 1 am willing to take substantial risks to realize substantial financial gains from

investments.
2. | am willing to put some proportion of savings in uninsured investments to get high
yield.

3. lam willing to accept some risk of losing money if an investment is likely to come out
ahead of inflation in the long run

Please indicate to what extent you agree or disagree with the following statements. ( 1- mostly
disagree, 4 — mostly agree)

| am very organized in my approach to financial matters.

| sometimes feel stupid when | ask questions about financial matters.

| do a very good job of keeping my financial affairs in order.

If you read this, please choose number one

Often, | am not sure whether the financial decisions I’ve made are the right ones.

AR
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Please indicate to what extent you agree or disagree with the following statements. (1 - strongly
disagree, 5 — strongly agree)

1. My success depends on whether I am lucky enough to be in the right place at the right
time.

To a great extent, my life is controlled by accidental happenings.

When | get what | want, it is usually because | am lucky.

My life is determined by my own actions.

When | get what | want, it is usually because | worked hard for it.

It is not wise for me to plan too far ahead, because things turn out to be a matter of bad
fortune.

What is the sum of 2 plus 3

Whether or not | am successful in life depends mostly on my ability.

| feel that what happens in my life is mostly determined by people in powerful positions.
10 | feel in control of my life.

11. Success in business is mostly a matter of luck.

S A

© o~

Please respond to the following items using the number that best reflects your own beliefs.
Please use the following 7-point scale:
1=strong disagreement. 2 = moderate disagreement. 3 = slight disagreement. 4 = neither
agreement nor disagreement. 5 = slight agreement. 6 = moderate agreement. 7 = strong
agreement.

| honestly feel I’m just more deserving than others.

Great things should come to me.

If I were on the Titanic, | would deserve to be on the first lifeboat!
| demand the best because I’m worth it.

| do not necessarily deserve special treatment.

| deserve more things in my life.

Choose the option of seven minus one

People like me deserve an extra break now and then.

Things should go my way.

0 | feel entitled to more of everything.

'—‘“9.00.\‘.0’.0‘:5.00!\’!—‘

Please read the following short scenario and respond to the questions.

Scenario A.

Imagine you are in the final part of a series of 3 interviews for a job in a large corporation. The
HR representative informs you about the terms of the job offer, including your salary, which
is based on what the previous person, in this position, earned. The salary might be acceptable
to you, but it is considerably lower than what you know people make in similar positions in
other companies (20% lower). The job is your top choice, but you were expecting a much
higher salary. You got the feeling that this is a typical offer for this company according to the
position’s duties and responsibilities. In case you have any inquiries, you may contact the Head
of Department who manages all job offers. They would like your final decision by this evening
the latest. You know the company is considering other candidates for this position.
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Scenario B.

Imagine you are in the final part of a series of 3 interviews for a job in a large corporation. The
HR representative informs you about the terms of the job offer, including your salary, which
is based on what the previous person, in this position, earned. The salary might be acceptable
to you, but it is considerably lower than what you know people make in similar positions in
other companies (20% lower). The job is your top choice, but you were expecting a much
higher salary. You got the feeling that this is a typical offer for this company according to the
position’s duties and responsibilities. The HR representative informs you that in case you have
any inquiries, you may contact the Head of Department who manages all job offers. They
would like your final decision within the next 6 weeks. You don’t know if the company is
considering other individuals for this position.

Scenario C.

Imagine you are in the final part of a series of 3 interviews for a job in a large corporation,
where the HR employee informs you of the terms of the job offer, including your likely salary,
based on what the previous person, in this position, earned. The salary might be acceptable to
you, but it is considerably lower than what you know similar people make in similar positions
(20% lower). The job is one of your top choices, but you were expecting a much higher salary.
You got the feeling that this is a typical offer for this company according to the position’s
duties and responsibilities. The HR representative informs you that in case you have any
inquiries, you may contact the Head of Department who manages all job offers. You have 2
job offers from other companies where the salary is 5% higher than what you’re being offered
here. You know the company is not considering other individuals for this position.

Scenario D.

Imagine you are in the final part of a series of 3 interviews for a job in a large corporation,
where the HR employee informs you of the terms of the job offer, including your likely salary,
based on what the previous person, in this position, earned. The salary might be acceptable to
you, but it is considerably lower than what you know similar people make in similar positions
(20% lower). The job is your top choice, but you were expecting a much higher salary. You
got the feeling that this is a typical offer for this company according to the position’s duties
and responsibilities. The HR representative informs you that in case you have any inquiries,
you may contact the Head of Department who manages all job offers. At the moment, you do
not have any alternative job offers other than this one. You don’t know if the company is
considering other individuals for this position.

Questions for Scenarios A-B:

1. In the abovementioned scenario, to what extent did you feel pressure of time to
respond to the job offer?

7-likert scale (1-least pressure, 7 — most pressure)
2. If you were told to divide ten by two, choose the correct answer below
10-point Likert scale
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3. In the abovementioned scenario, who do you think was in a more powerful position?
10-point Likert scale (1 — You, 10- The company)
Questions for Scenarios C-D:

1. Inthe abovementioned scenario, to what extent did you feel you had good alternatives
other than this offer?

7-likert scale (1-least pressure, 7 — most pressure)
2. If you were told to divide ten by two, choose the correct answer below
10-point Likert scale
3. In the abovementioned scenario, who do you think was in a more powerful position?

10-point Likert scale (1 — You, 10- The company)

Please, briefly explain what your next actions would be, should this be a real case for you.
(Ideal length of 30 words)

Please choose which option of the below, would most accurately describe your future action.
(Likert 5 scale)

1 -1 don’t initiate a negotiation. | either accept the offer or decline it without further action.

2 — | call the Head of the Department, mentioning that | would like to accept the job offer, but
| am not very satisfied with the salary terms

3 — I call the Head of the Department, requesting a specific raise not greater than 20% of the
initial salary offer

4 — | call the Head of the Department, requesting a 20% or higher raise of the initial salary
offer
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